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POSSIBILITIES IN SMALL BEGINNINGS. 


The enthusiastic American who thinks that all things 
American represent the best that has been attained, par- 
ticularly in modes of living, both as individuals and as 
a people, experiences a serious jar when he contemplates 
the little republic of Switzerland sitting among its pic- 
turesque mountains and presenting an example of con- 
stitutional liberty fit to command the admiration of the 
world. .The referendum and the ini- 
tiative, concerning whose practical 
operations in the United States 
there may be some doubt, has been a 
decided success in the Swiss repub- 
lic. Other bodies politic have com- 
manded attention, but it has re- 
mained for the smallest of all those 
of importance to present an example 
of the highest type of citizen liberty. 

Surely a man coming from such 
surroundings to a country which is 
universally hailed as tne land of the 
free must fall naturally into our 
methods of living, where we boast so 
highly of our free institutions. The 
number of immigrants from Switzer- 
land has of course been small; not 
only because there may be compara- 
tively small reason for migration 
from that country but also because 
of the diminutive population of Switz- 
erland compared with the great prin- 
cipalities of Europe. The men, how- 
ever, who have come over breathing 
in their nostrils the fine citizenship of 
the Swiss people have been valuable 
additions to our cosmopolitan popula- 
tion. 

It was in part of such blood that 
the ancestry of Peter Musser, of Mus- 
catine, Iowa, was constituted, and it 
was tried and not found wanting in 
the time of the revolution, when the 
liberty-loving Swiss of that period as- 
sisted in the foundation of the Ameri- 
can republic. Two of his ancestors 
served in the continental armies, one 
as a sergeant and the other as a cap- 
tain, 

Peter Musser was born in Adams- 
town, Pa., February 22, 1826, and 
in the same year was rendered father- 
less by an accident, in which his 
father was crushed by the falling of a 
heavy stone. Mr. Musser was the son 
ot Peter and Elizabeth Adams Mus- 
ser, the Adams family being English 
and the Musser family Swiss. Adams- 
town is partly in Berks county and 
partly in Lancaster county, Pennsyl- 
vania, and Mr. Musser was born on 
the Berks side of the town. From 1826 until 1836 young 
Peter Musser lived at Adamstown and experienced the 
rigorous struggles for existence which were part of the 
lot of many of the families of that section and period. 
He began to labor when he was no more than 5 years old 
and between his fifth and tenth years he assisted in the 
plowing of corn in the summer, receiving therefor 10 
cents a day. He did this for several seasons, attending 
a subscription school in the winter time. They were ten 
pretty active years for the boy and as he became older 
his industry did not show abatement. In 1841 he was 
apprenticed to Sebastian Miller, an Adamstown tanner, 
for a period of two years, during which he was to 
get his board and clothes. Sebastian Miler died before 


the two years had expired and young Peter was trans- 
ferred to the firm of Konigmaker & Bowman, finishers of 
leather at Efratherta. The result of his experience in 
the tanning business was that in 1845, at the age of 19 
years, he received his ‘‘papers’’ and $90 in money. 
While Mr. Musser’s early training was that of a tan- 
ner, it laid the foundation of his future career as a lum- 
berman. His brother, Richard, was a tanner and in 
1847 they went into business together and leased a 





PETER MUSSER, OF MUSCATINE, IOWA, 


Prominent for a Generation in Northwestern Lumber Manufacture. 


location in School, Pa. Peter had no capital to put into 
the partnership. Richard had only $127. They both 
possessed ambition and good health, however, and six 
years later, in 1853, when they dissolved partnership 
Peter’s share was $13,600. This was a large amount of 
money in Lancaster county in 1853. 

Shortly thereafter Peter Musser came west and began 
his future as a lumberman. He journeyed by railroad 
to Chicago, thence by stage to Iowa, and was compelled 
to drive to the capital of the latter state. He located 
some lands in Tama county, Iowa. He paid $1.25 an 
acre for them and disposed of them within a short time 
at double the figure. In 1853-54 timber lands in that 


part of Iowa might have been had at $1.50 and $2 an 


acre. After this successful venture Peter Musser re- 
turned to the east and it was Richard who made the next 
journey west. In 1854 Peter Musser brought his fam- 
ily west for permanent residence. His actual connection 
with the lumber business began in 1856 in Iowa City, 
when he put a yard in charge of Richard Musser. He thus 
began at the retail, not the manufacturing, end of the 
business. In 1856 he sold his interests. The concern of 
Richard Musser & Co. was started at Muscatine in 1856. 
Peter Musser remained at Iowa 
City to look after the business there. 
In 1864 he sold out to his partners 
and journeyed to California for the 
benefit of his health. On April 19, 
1864, he started overland for San 
Francisco. He purchased the Eagle 
mine at Tuolumne, Cal., now one of 
the most prosperous of mines. In 
1866 Mr. Musser 
and took his family with him 
to California. In 1869 he re- 
turned to Muscatine and in 1870 
helped to organize the Musser 
Lumber Company. It began sawing 
lumber in 1871. It has been in eon- 
stant operation ever since. During 
the first ten years of its existence it 
produced 13,000,000 feet of lumber 
annually. For the last twenty years 
it has produced 40,000,000 feet an- 
nually. In February, 1872, Mr. Mus- 
ser became a member of the Missis- 
sippi Logging Company and began 
logging operations in the Mississippi 
river district. He steadily enlarged 
his operations as the years went by, 
finally becoming identified with the 
Weyerhaeuser & Denkmann interests. 

In 1884-85 he was a large pur- 
chaser of timber lands in Minnesota 
and Wisconsin, both for purposes of 
manufacture and speculation. In 1886 
the Musser-Sauntry Land, Logging & 
Manufacturing Company was organ- 
ized to operate on the St. Croix river. 
In the same year the Musser and the 
Weyerhaeuser, Denkmann, Laird and 
Norton interests organized the Pine 
Tree Lumber Company, at Little 
Falls, Minn. It did not reach com- 
plete organization until 1891 or 
1892. In 1890 it had been fairly 
perfected with Peter Musser presi- 
dent, Frederick Weyerhaeuser vice 
president, Richard D. Musser seere- 
tary and treasurer and Charles A. 
Weyerhaeuser general manager. The 
operations of this company have 
grown to mammoth proportions. It 
is now manufacturing 80,000,000 to 
90,000,000 feet of lumber annually 
and in 1903 still had many years of operation be- 
fore it. 

Mr. Musser’s interests are exceptionally large. 
He is president of the Musser ITumber Com- 
pany, of Muscatine, Iowa, and a stockholder in the 
P. M. « P. Musser Securities Company, of which P. M. 
Musser is president, Drew Musser vice president, Cliff 
Musser secretary and C. H. Huttig treasurer. He and 
P. M. Musser own a tenth interest in the Kennard Lum- 
ber Company, in Texas, and Mr. Musser is also a stock- 
holder in the Tenth National bank at St. Louis. 

Mr. Musser lives at 503 East Front street, Muscatine, 
lowa, which has been his home ever since he bought the 

(Continued on Page 59.) 


returned east 
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Annual Production 100,000,000 Feet 


15,000 2x 4— 8 No. 1 Com. SIS &E. 15,000 2 x12—18 No. 1 Com. S1S & E. 


SHORT LEAF YELLOW PINE 


We are long on items as shown hereon, and desire to move immediately. Leaf and upper 
grades are steam kiln-dried. We guarantee standard grades and absolutely perfect mill 
work. In addition to what is hereon quoted, we have all the different grades, gauges, etc., 
of everything made of Yellow Pine. Write for prices. 


40,000 1144& 11x12, 3d. Clear S28. 








200,000 ‘* 12 do 25,0001 x6 12 to 16, 1&2 Clr. Finish. 17,000 11/.x10 do 
350,000 14&16 do 95,000 1 x 8 ae do 75,000 54x4—10 to 16 A D B Clg. 
15,000 2x 6— 8 do 35,000 1 x10 “s do 75,000 5%x4—10 to 16 B D B Clg. 
50,000 10 do 100,000 1 x12 . do 100,000 1x4—14 & 16 ‘‘A’’ EG Fig. 
600,000 12-14-16 do 50,000 14%4x 8&10 ‘* = 85,000.1x4—14 & 16 ‘‘B’’ EG Fig. 
120,000 18&20 do 25,000 114,x12 “ 0 * 

50,000 2x 8—12&14 do 35,000 14x 6 ‘ do Poss acis ie “ “ poe ag 

se , ? 

note ste -” oe Sree » 100,000 1x10—16 ft. No. 1 Com. S18 
35,000 2x10—12&14 do 50,0001 x 8 & 10 in. 12 to 16, 3d. Clear. S2S. , a a » es 
25,000 ‘* 16 do 50,0001 x12—12 to 16, do 85,000 1x12—16 ft. No. 1 Com. S18. 
70,000 2x12—12-14-16 do 30,000 114x 8 & 10, 12 to 16 do 40,000 1x4—10 to 16, No. 2 Com. S28. 





Allen-Wadley Lumber Co., 


Address Dept. A, 427 Lincoln Trust Building, 


Combined Sales Department W. D. WADLEY, President. 
ape aC H.H. WHELESS, Vice-President 
ALLEN BROS. & WADLEY, Allentown, La. ST LO U i S Mi oO oH, ' 
WHITED & WHELESS, Alden Bridge, La. s 9 s H B. ALLEN, Treasurer, 
BIENVILLE LUMBER CO., Alberta, La. J.C, MCLACHLIN, Sec’y and Manager, 
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Important Notice to the Trade, 


We have just completed equipping our plant with the most modern machinery money and 
brains can produce, and now know we are in position to furnish the trade With the very finest 
article in the barious kinds of Hardwood Flooring, thoroughly kiln dried, to be had on short 
notice. We can_safely promise our customers a superior article to that furnished in the past. 


Our Capacity is now 150,000 feet Per Day. 


Send us your orders and inquiries for the lowest prices and best article to be had in the 
market, and do not overlook our specialty, three-eights Flooring, both Oak and 
Maple, of Which we are leaders. All information furnished promptly. 


THE T. WILCE COMPANY, 


22d and Throop Streets, CHICAGO. 
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ASSOCIATION MEETINGS. 
Colorado & Wyoming Lumber Dealers’ Association, an- 
nual meeting, February 15, Denver, Col, 


Massachusetts Retail Lumber Dealers’ Association, annual 
meeting, Worcester, Mass., February 20. 


Wisconsin Retail Lumber Dealers’ Association, 
meeting, February 23, 24 and 25, Milwaukee. 


National Wholesale Lumber Dealers’ Association, Wednes- 
day and Thursday, March 2 and 3, Washington, D. C. 


Rhode Island Association of Lumber Dealers, annual meet- 
ing, Providence, R, I., March 9 


Mississippi Valley Lumbermen’s Association, annual meet- 
ing, Minneapolis, Minn., March 8. 


Northwestern Iowa Retail Lumbermen’s Association, Sioux 
City, Iowa, March 3. 


Lumbermen’s Association of Texas, annual 
ange, Tex., April 20. 


THE SELLING AGENCY PLAN. 


A ,exeral disposition is to be noted among lumber- 
men in all parts of the country toward concentration 
in the selling department. The success which 
has attended the establishment of selling agencies, 
formed to distribute the product of groups of manu- 
facturers similarly located, has been instrumental in 
the organization of such concerns in various branches 
of the lumber industry. 

The advantages to be secured by such combinations 
of interests are apparent even to the most casual or 
superficial observer. Briefly stated, by such concen- 
tration the expense of maintaining one establishment 
for the disposition of the products of the manufacturers 





annual 


meeting, Or- 





suffices for all the affiliated interests and lessens the 
cost of selling the manufactured articles. 

The principle has been applied in a number of ways. 
In some instances the manufacturers in contiguous ter- 
ritory have formed a selling ageney for the disposition 
of their lumber. In other cases those engaged in 
manufacturing a certain class of material have estab- 
lished a common channel through which to distribute 
their product. 

Among the first to adopt this means of distribution 
were the cypress mannfacturers of the south, and the 
results of their venture have been uniformly success- 
ful. The idea was a very attractive one and the exam- 
ple soon was followed in other sections, until at the 
present time there are many establishments of this 
nature—too many for individual mention. Among 
the more prominent of these, however, might be men- 
tioned the sugar pine, the redwood, the fir manufactur- 
ers of southwestern Washington, the recently organ- 
ized pool of the hemlock men, shingle men and others. 

The latest organization of this character is the 
newly formed pool among the loggers of Puget sound, 
announcement of which is made in the news depart- 
ment the Pacifie Northwest. This organization cer- 
tainly should give strength to the lumber situation on 
the coast. A seale of prices has been agreed to and 
if the plans of the company shall work out as contem- 
plated the lumber industry will have a solid basis on 
which to build. The pool is said to embrace 85 per- 
cent of the loggers in the district in question and 
should be strong enough to control the market. All 
lumber manufacturers will be placed on a footing of 
equality and no discrimination shown with respect to 
prices charged individual concerns. 

Prices of logs have been somewhat demoralized of 
late and in consequence lumber values have been af- 
fected, as the stability of the latter depends upon 
uniformity in the figure at which the raw material can 
be seeured. The prices established by the selling 
ageney are $1 below last year’s values, but $1 more 
than late ruling prices. 

It is thought by the originators of the scheme that 
whatever tendeney toward unsettled values there may 
have been will disappear when the organization shall 
have been perfected and reached a working stage. 





LUMBER CONSUMPTION IN CALIFORNIA. 


California is admittedly the greatest lumber consum- 
ing state of the Pacific coast. This fact has afftracted 
attention in many quarters and has been the subject for 
a great deal of comment in lumber circles. In fact the 
state is used as a general dumping ground for the sur- 
plus product of the mills to the north as well as the 
lumber producers within its own confines. 

During the past few years large quantities of fir, 
spruce and pine from Oregon and Washington have been 
shipped south by vessel to San Francisco and southern 
California and the manner in which these consignments 
have been received and cared for speaks volumes for the 
California markets, in view of the fact that prices are 
well maintained and the lumber business has proven 
a profitable venture. 

Indicative of the immensity of the California market 
and the vast amount of lumber it can absorb without 
apparent difficulty are the figures showing the cargo 
shipments of pine and spruce from the northern states— 
Washington and Oregon. According to the Lumber Ree- 
ord Bureau of San Francisco, shipments of this lumber 
in 1903 were as follows: 


To To Southern 
San Francisco. 








MONTH. California, Total. 
January ............ 29,435,065 34,155,323 63,590,388 
February ........... 24,084,747 303. 44,388,668 
ee ee 5 57,520,434 
Dh icatiedneeuws 74.119.806 
Mt Ktatinwceenenus q 58.032.382 
GU occ veesncatecws 35,304,123 71.929 210 
EL ecwib say wales dias 33.682.339 66.514.897 
ME Seecceewescedans 22.932,.649 55,579,990 
September 82.701.479 79,041,829 
GEUOROE cc ticcccccce Sea 25.352,.099 58,484,535 
November ........... 32.155,786 26,926.061 59,081,847 
POOR kor diadentivas 3,522,959 44,498,305 88,021 264 

ROE Sedeeceds 406,320,227 369,985,023 776,305,250 


Redwood shipments to the same ports amounted to 
255,050,246 feet, making the grand total for all cargo 
shipments to California ports 1,031,355,496 feet, against 
total cargo receivts of redwood, spruce, fir and pine in 
1902 of 836,796,795 feet, an increase of 194,658,701 feet, 
amounting to more than 23 percent. The inerease in 
redwood was only 24,366,435 feet, leaving nearly seven- 
cighths of the total gain to the credit of spruce, fir, 


cedar ‘ete. from the north, the gain in the latter woods 
being 170,202,368 feet. 

In addition to the cargo shipments, there is a heavy 
movement south by rail and a heavy production of white 
and sugar pine in the eastern and northern parts of the 
state, a large part of which finds a market in California. 

Among the heaviest lumber consumers in California 
are the fruit growers, who require many million feet «. 
high grade stock to market their products—oranges, 
lemons, raisins, grapes ete. 

There has been some complaint on the part of the 
redwood manufacturers that their northern neighbors 
did not respect prices and when necessary to secure a 
sale were not above using a knife in order to reduce 
their price to an attractive shape. 

Having encountered considerable competition at home 
and of a nature that he does not care to meet, the red- 
wood producer has turned his attention to eastern mar- 
kets and is perfecting plans for catering to the trade 
of the east where high grade stocks are required. The 
complaint the redwood producers are making regardin« 
the intrusion, as they term it, of the northern woods, is 
that the use of such material limits the field for the 
utilization of low grade stocks of redwood from the 
coast mills which can be earried to distributing points at 
low cost. The redwood fraternity argues that should the 
prices of the northern woods be maintained at a higher 
level it not only would result to the profit of those en- 
gaged in producing such varieties of lumber but enable 
the lower grades of redwood to move at a remunerative 
price. 

This tangle as between the manufacturers interested 
has not, however, anything to do with the fact that 
California is today the great lumber consuming state on 
the Pacifie coast, and a conservative estimate of the lum- 
ber used in 1903 would place the figure at 1,500,000,000 
feet. 


renee 


KIRBY RECEIVERSHIP AND BUSINESS. 


The present temporary difficulties of the great Texas 
lumbering concern—the Kirby’ Lumber Company—are 
not a cause for anxiety or apprehension on the part of 
those who have invested in lumber operations or tim- 
ber holdings. In no sense ean they be attributed to 
unprofitable operations and in no particular are they 
an indication that the manufacture of yellow pine lum- 
ber is barren of profitable results. 

The contrary universally is admitted to be true, and 
while all engaged in the busines realize that the amount 
standing to their credit at the end of the year is not 
as great as generally supposed or as ought to be the ease, 
there is, however, with every well conducted yellow 
pine manufacturing enterprise enough left to pay a fair 
dividend on the money invested, and ordinarily a con- 
siderable additional sum set apart for timber invest- 
ment each year. 

A full review of the steps leading up to the appoint- 
ment of temporary receivers for the Houston Oil Com- 
pany and the Kirby Lumber Company was given in 
last week’s issue and it is unnecessary to reiterate 
them in this connection. It perhaps is needless to 
inquire at this time as to whether or not it was neces- 
sary to secure the appointment of receivers for the 
two concerns at interest. There is a suggestion of 
trickery, a tinge of Wall street, in the means adopted 
to secure such appointment, due, it is said, to factional 
strife among those interested in the two concerns, but 
such division among the parties at interest has noth- 
ing to do with the profitableness of the business so far 
transacted by the lumber company. 

This is satisfactorily demonstrated by the report 
of the company for the six months ended December 
31, 1903, during which period sales amounted to 165,- 
000,000 feet of lumber, on which there was realized 
a profit of $727,564.58, an average profit of $4.41 a 
thousand on the business transacted, included in which 
are to be counted the profits from other sources, in the 
nature of sales of merchandise, rentals ete. The 
LUMBERMAN is able to quote both the president of the 
Kirby Lumber Company and the eertified statement 
of the auditor of that company as to the authenticity 
of the figures given. 

It might not be amiss to state in this connection 
that, strippping the matter of all cumbersome details 
and leaving out the question of opposition from in- 
terests in conflict with those which have in hand the 
direction of the practical operation of the company’s 
affairs, the temporary receivership was due to an 
endeavor to make the profits realized from the sale of 
cert cover a wider range of territory than was pos- 
sible, 
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To state this matter more clearly, the Texas con- 
cerns were indebted to their trustee, itself in the 
hands of a receiver, for a large sum, representing 
interest on timber certificates and dividends on pre- 
ferred stock, payment of which had been guaranteed 
by the trust company. 

The lumber company owns about $1,500,000 worth of 
stock in the oil company. It received no returns what- 
ever on this investment and was forced to meet its 
indebtedness to the timber holding company regard- 
less of whether it was able to utilize the amount of 
timber which it was under contract to take. This 
added to the restrictions that were placed upon its 
operations and, while not increasing its liabilities, gave 
it no returns on the investment stated, and yet the 
circumstances were such that it could not under its 
contract decrease its expenditures in this manner. 

The inability to place securities representing the cost 
of the assets of the two concerns made it necessary 
that payment of interest on such stock as had been 
issued be met by the profits realized from the lum- 
bering operations. 

The AMERICAN LUMBERMAN does not feel called upon 
to express an opinion as to the correctness of the 
methods employed in launching the twin companies. 
Had matters been earried out as originally intended 
undoubtedly a working surplus or capital would have 
been secured. Owing to conditions beyond control of 
the heads of the coacerns this was not possible and the 
great amount of eapital invested at the time the 
property was secured had passed out of the posses- 
sions of the companies and payment of dividends on 
stock issued in lieu of the capital invested had to be 
met from the operations of the lumber company. 

The tangible assets of both companies, after paying 
all obligations, would go far toward redeeming the 
stock issue at par—in the case of the lumber con- 
cern the preferred stock could be so redeemed and 70 
cents on the dollar paid on the common stock. 

With respect to the bearing of this matter on the 
lumber industry and with reference te the value of 
securities of the two companies in question, there is 
no indication that timber values are lowering or that 
lumbering operations are unprofitable—the opposite 
statement would be nearer the truth. 

According to Receiver McLeod, the receivership 
merely is intended for the protection of the property 
and a definite announcement as to the policy to be 
pursued will be made after the hearing on February 
17. Reports from New York are to the effect that 
arrangements are being perfected for a reorganization 
of the two concerns on a better working basis, as will 
be seen by reference to a statement of the case in 
other departments of this paper. 





LUMBERING IN NORTHEASTERN ASIA. 


In December last the LUMBERMAN under the caption 
“The Editor’s Pilgrimage in the Far West,” published 
an account of the timber resources in Manchuria, Korea 
and eastern Siberia. The possibilities of the timber re- 
sources of that part of Asia, under Russian exploitation, 
were at that time considered. The paramount question 
that is of interest to lumbermen on the Pacific coast 
of this country is as to whether there is sufficient timber 
in Manchuria, Korea and eastern Siberia to become a 
source of serious competition with American lumber in 
the Chinese, Japanese, Philippine and other markets in 
that part of the world. For years there has been a 
growing market for American lumber, which in a meas- 
ure might be cut off by a large production in northern 
China and eastern Siberia. 

Some indication of what the lumber situation really 
is in that country is given by United Statés Consul 
Miller, who is stationed at New-chwang, in the north- 
ern part of China. At present the most important lum- 
ber region of that country is that drained by the Yalu 
river, which forms the dividing line between Manchuria 
and Korea, for the most part. Another important 
source of lumber supply is on the island of Sakhalin, 
which lies far north of the coast of Siberia. The vast 
region in the valley of the Amur river contains an 
unknown quantity of timber, but undoubtedly it is 
large. 

Consul Miller states that many lumbering enterprises 
are being established in Manchuria, Siberia and on the 
island of Sakhalin. The most important of these is the 
Russian Timber & Mining Company, with headquarters 
at Port Arthur. This company was organized by men 
occupying important positions in the Russian govern- 
ment, and is reputed to have a capital of $10,300,000. 
Its principal operations will be on the Yalu river, the 
timber being run down that stream from the forests of 
Manchuria and Korea, 

In addition to the operations of the company, which 
are supplying large quantities of timber and lumber to 
Fort Arthur, Dalny, New-chwang and to the Chinese 
Eastern railway, the Russians are shipping to all these 
places by steamer from Vladivostock and vicinity and 
from the island of Sakhalin. 

The forests of the Yalu basin are said to be very ex- 
tensive, and much of the timber is fine. It has been 
the main supply for northeastern China for years. The 
ocean and river junks are built of the Yalu valley 
timber cut in large pieces, often three feet in width. 
There are about 25,000 of these junks trading at New- 
echwang. Consul Miller describes the Yalu timber as 
pine, which he says is very much like the white pine 
of the United States, and is the best quality of lum- 
ber that the consul has seen in China. 

There is also considerable fir, usually much smaller 
than the pine, and also a timber similar to American 
tamarack. Most of the timber is driven down the 


Yalu river in short lengths, and it is almost impossible 
to get long timbers in that district. 

The logs are mostly cut into lumber by the whipsaw 
method. Where the Russians have charge of the native 
mills they have introduced large and heavy saws, cut- 
ting only on the downward stvoke. With these the 
natives accomplish much more than with the old native 
saws. But such primitive methods are to give way to 
the modern saw mill. The consul says that Russia is to 
build at the mouth of the Yalu what is claimed to be 
the third largest mill in the world; but the LUMBERMAN 
would like to see the actual figures substanfiating that 
statement. The esablishment of this mill is likely to 
influence the lumber trade of China to some extent, but 
more particularly in Manchuria and North China. 

The lumber that the Russians are shipping into 
northeast China from Siberia and Sakhalin island is 
inferior to that from the Yalu country. It is harder and 
coarser, warps and twists badly and is difficult to 
work. A Mr. Clarkson, formerly of Portland, Ore., 
has a saw mill and a sash and door factory at Vladivo- 
stock and is reported to be having much success in the 
enterprise. 

Another point of Russian competition in the lumber 
business is developing in the Soongaree river district, 
where the Chinese Eastern railway crosses that stream, 
about eighty miles south of Harbin. The Soongaree 
river traverses to some extent the border between 
Manchuria and Mongolia, and flows northeastward into 
tue great river Amur. Harbin is a place of much im- 
portance, having grown up within three years to be of 
commanding commercial importance in western Man- 
churia. Its population already includes 60,000 Rus- 
sians besides the soldiers that are garrisoned there. At 
Harbin are two small mills, which cut into lumber the 
logs that are floated down the Soongaree river. On 
the railroad between Harbin and Vladivostock there 
are two large mills, the machinery for which cost, in- 
stalled, $77,250. These mills cut lumber for the city 
of Harbin and for the railroad. 





NORTH CAROLINA PINE CUT AND 
SHIPMENTS. 


The North Carolina Pine Association is doing a valu- 
able work in collecting and compiling statistics showing 
the amount of lumber cut and shipped by members of 
that association each month. Such information has been 
supplied the AMERICAN LUMBERMAN for the past five 
months and the summary of these reports shows as 
follows: 





Total Stock 
MONTH. shipments. Total cut. on hand. 
cS ees a 26,243,816 27,236,910 53,395,079 
September ....... 25,733,983 26,215,637 54,145,491 
Lol he RS 28,518,554 27,473,974 52,908,724 
November ...cc<ss 35,400,898 29,581,654 63 829,162 
December  .ncescss 22,671,681 19,464,162 36,220,667 
TOUR a-scwsouie 138,568,932 AMOVED BBE === “Bah see : 


December shipments, as shown above, were the light- 
est of any month given and fell nearly 13,000,000 feet 
below the high record of November. The cut for De- 
cember also was light, being over 10,000,000 feet be- 
low the November output. 

The discrepancy shown in the amount of stocks on 
hand for November and December must be attributed 
to incomplete reports, as there is nothing in the figures 
for the cut and shipments that explains the variations. 

The tabulated statement given below shows the loss 
in the amount of lumber shipped during December to 
have been nearly altogether in North Carolina and South 
Carolina and Georgia, although so far the reports from 
the latter two states have been limited to the amount 
cut and shipped by one firm. 

With respect to the decreased output, the Virginia 
mills indicate a cut of only 7,761,313 feet in December, 
against a total of 15,121,841 feet in November, a loss 
of 7,360,528 feet for the month. The production in 
North Carolina was 11,174,849, compared to 12,677,548 
in November, a loss of 1,502,699. The loss in South 
Carolina and Georgia amounted to 1,254,265 feet for the 
one firm reporting, making the total reduction in the 
output 10,117,492 feet. This decrease may be attributed 
to a large extent to the shut-downs during December, 
incident to the holidays. The loss in stocks, however, 
is not so easily accounted for. The full statement for 
the month is shown in the table given below: 


UNFAIR RAILROAD RATE COMPARISONS. 


The western lumber contingent has for years been 
endeavoring to secure reduced rates to certain sections 
in order that its products might enter new new terri- 
tory on a competitive basis. It is natural, therefore, 
that it should have given considerable attention to the 
hearing before the Interstate Commerce Commission re- 
garding freight rates and their effect on the lumber 
mevement of the south. 

A correspondent in the west, writing to the LUMBER- 
MAN, takes exception to the statement filed by L. Green, 
assistant general freight agent of the Seuthern  rail- 
way, printed in the AMERICAN LUMBERMAN on January 
28, which endeavored to establish by an exhibit of com- 
parative rates the fact that lumber from the Pacific 
coast moved at a higher rate than that from the south- 
ern field. 

It is claimed by our correspondent that rates from 
the Pacific to the points given were not wholly repre- 
sentative of the rates at which western lumber is 
moved; in other words, that certain points had been 
selected by the witness that would show a high rate 
per ton per mile when if the longer distances at ap- 
proximately the same rate had been included in the 
table the average rate at which the lumber moved would 
have been much less. 

The western roads claim that the steep grades in 
the mountainous country—yielding a very limited 
amount of traffic—mecessitate the maintenance of higher 
rates than would be required if the roads were built 
thicugh a comparatively level country, and that it is 
impossible for them at this time to reduce their rates 
to a point where they would be in line with those es- 
tablished by the carriers of the central states, where 
grades are comparatively light and where the country 
thrcugh which the roads pass has been settled and yields 
both freight and passenger traffic. 

An analysis of a few of the rates given in this state- 
ment will prove of interest at this time and more than 
offsets the fact the witness intended to establish by 
the compilation. Taking three representative lumber 
originating points in Mississippi, the following rates 
were given: 


Rate per ton 
Distance. Rate. per mile. 
From Lumberton to Duluth....... 1,336 35 5.24 
From Laurel to Calroiss <.0.0 ccs « 413 16 7.99 
From Hattiesburg to Cairo....... . 422 16 7.58 
From Western Points. 
Rate per ton 
Distance. Rate. per mile. 
From Spokane to Wheatland, N, D.1,236 40 6.47 
From Portland to Livingston, Mont.1,049 50 9.52 
From Portland to Laurell, Mont...1,146 40 6.98 


From the southern field the average of the three 
rates given would be 6.94 mills per ton per mile, against 
an average for the Pacific coast for the three points 
given of 7.65 mills. 

The rate from west coast points such as Seattle, Ev- 
erett, Portland ete. to St. Paul, Minn., was not in- 
cluded in the statement given. The rate on lumber 
between such points, a distance of 1,800 miles, is only 40 
cents, yielding a revenue of 4.44 mills per ton per mile. 
If we average the four points from the coast it will 
give an average revenue of 6.85 mills per ton per mile 
as compared with 6.92 mills, the average for the three 
points in. the southern districts given. 

By omitting the rate to St. Paul, witness left out one 
of the most important rates in connection with the coast 
lumber movement and undoubtedly it is one of the low- 
est rates ever made—it materially lowers the average 
received by the western roads for lumber shipments, 
as there is a heavy movement to that point. 

Also it might be stated that the rate of 40 cents 
from Portland, Ore., to Reno, Nev., a distance of 837 
miles, is hardly a matter to be considered. Reno is 
the center of pine manufacture and Oregon the center 
of a fir district and naturally there is very little move- 
ment of lumber between such points. It is stated 
by our western correspondent that the 40-cent rate 
applied for years on shipments via Reno to Denver, 
Colo., a distance of 1,300 miles from Reno, but after 
certain changes were made in the control of the west- 
ern roads such shipments were made over the Oregon 
Short Line, which materially reduced the haul. 

The rate of 25 cents given as between Portland, Ore., 
and Sacramento, Cal., has, we believe, been canceled, 
and the avowed purpose for the establishment of this 
rate was to divert the lumber traffic from the railroads 
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VIRGINIA. NORTH CAROLINA. SO. CAR. & GA. 
Eight Firms—— ——KEight Firms—— One Firm 
DISTRIBUTION. Water. Rail. Water. Rail. Water. Rail. Totals. 
MN GOR Ge TR aa cients hiaare aires: Cmmeute 302,331 eye 48,956 351,287 
Fe IND 5.540 5 5c Sao a Reele Se ees oe. ae 15,794 128,679 
ee rre ry rer mere ee a ae 20,200 
RNIN 2 as tahic rs x')5 55 SS wae yo a wT se 0 140,435 109,198 101,085 154,749 505,467 
PENNE sin pes ewcewadbieeae. aeons le ee 196,414 383,805 
ES RIND. 6 siete hR sv eNews eena pee. werent BOGIES a vt 120,855 171,49 
oN reer 354.915 yt 232,323 1,193,076 
New York state - 288,904 Cee kw wees 298,539 1,276,829 
RN ONS 5.6 v-Sass Cult anh ace 1,314,844 407,807 2,724,164 53,538 4,500,353 
EI iii ic cain eaves Sania MTR OI, | IRIS RTS pe rr 553,105 1,819,844 
SEMIN. ns avih'p Auk cen Makaha seu se eeubis 509.118 977,236 306 343 1,792,697 
(oo Roc ee ee ee 64.246 =. aees 95.176 159,422 
Re ene eo ee een er 1,317,879 2,261,376 
OR er er MESS 89 cna 9 eas 99,475 124,646 
PEMD ricci, SA eR Bek sole Sana berate Be. eee 842,388 662,253 2,652,085 
SS Re ere ee 126,164 ch rere 460,963 06,592 
SOR GF COMO. cic w eae emcees ceatemns 13.021 284,685 146,606 444,312 
RIES ise ai n/n 5 a:6 DIN Sih ebay we Sth 708,417 712,040 615,562 911,406 2,947,425 
PEE FUR cs ctecesruseranhlekem Srioesn poe eee 274,191 399,570 
I ee has cao nidVe Rane ee eke haat, (eheeas [CO 61,049 27,9 
SE CUTIE. oe sbacacieescSeeese Spee oe = wists 146,980 152,100 
CURE, 85 ccbce acess seaslewes. “dwintees-) Dy.) sme kee 5,000 5,000 
SE era oi ee 40,300 22,060 ee 447,566 
BN it ck oko se eka mee 4,146,594 6,090,059 5,930,326 6,161,594 2 eee 22,671,681 

Total shipments “~ 10,236,653 12,091,920 343,108 22,671,681 

i rere eer -761,818 11,174,849 528,000 19,464,162 

Stock on hand ........ a ere 16,513,811 19,207,356 500,000 36,220,667 
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to the coasting vessels plying between Portland and 
San Francisco. There was a vigorous complaint on all 
sides, as it was claimed by the lumbermen that their 
product could not move on a 25-cent rate and, the fact 
of the matter is, it never did to any considerable ex- 
tent. The rate now is 15 cents. 

Many of the rates quoted apply not only to the 
points given but to other stations hundreds of miles 
further from the point of origin, so that the rate per 
ton per mile would probably be less if an average were 
struck showing the total movement. As an - instance, 
the rate from Tacoma, Wash., to Granger, Wyo., a 
distance of 1,130 miles, is 50 cents a hundred on lum- 
ber other than fir—on fir lumber 40 cents, but the same 
rate applies on shipments to Denver, Colo., 1,400 miles 
from Tacoma. 

A number of other inconsistencies in the exhibits filed 
could be pointed out but those given are sufficient for 
the purpose, It is possible by taking rates between 
certain points and excluding others to make a showing 
either for or against the charge now made for carrying 
yellow pine lumber, 

To sum up the whole matter, the exhibit is worth- 
less because in making it discrepancies were shown, 
and unless the information contained in the exhibit is 
representative of the rates at which lumber moves to 
all points and can be cited as an authoritative state- 
ment it is useless to consider it as having a just bear- 
ing upon the vital question at issue. 





OUR LUMBER EXPORTS FOR 1903. 


The Summary of Commerce and Finance for the year 
ending December 31, 1903, shows imports valued at 
$995,447,175 and exports to the value of $1,457,575,865, 
leaving a balance in favor of this country of $652,128.- 
690, as against $363,951,621 in 1902, a gain of $98,177.- 
079 during the year. ‘These figures, which indicate a 
continued expansion of trade abroad, include a surplus 
of $35,508,748 in the value of exports over the imports 
of forest products, the exports amounting to $63,206,491 ; 
imports, $27,697,743, for 1903. 

The excess in the value of the forest products repre- 
sents 7.68 percent of the total gain indicated and the 
value of the forest products also represents 4.4 percent 
of all exports from this country. 

With reference to the import of forest products, the 
value of unmanufactured commodities represents about 
seven-ninths of the whole, the figures being $21,084,495 
for the unmanufactured material and $27,697,743 for the 
total import of all forest products. 

The imports of lumber from British North America, 
amounting to 647,234,000 feet, valued at $9,586,838, 
were the heaviest individual item and comprised a little 
over 33 percent of the whole. The average value a 
thousand feet of this lumber was $14.81, in 1903, which 
indicates a gain of 29 cents when compared with the 
average price for the same material in 1902. The total 
material from this source from each year, the value of 
such lumber and the average value a thousand are shown 
in the table given: 


Total Import. Value. Value per M. 
PMNs 6 aRetecenes 586,880,000 $ 7 953,209 $15.55 
Ws heae wees 734,665,000 10.665.137 1452 
co Se aaa 647,234,000 9,586,838 14.81 


The foregoing shows there has been a decrease in the 
amount of lumber reaching.the United States from the 
north, which in 1903 was 87,431.000 feet below the mark 
for 1902, though greatly in excess of the amount for 
1901. The value of such imports has steadily ad- 
vanced, the increase in 1902 over 1901 being 97 cents 
a thousand feet and in 1903 over the preceding year 29 
cents. 

From the source above mentioned also came 737,427,000 
shingles, value $1,527.847, as against an import of 763,- 
173.000, valued at $1,532.292, in 1902. and 637.846.000, 
valued at $1,205,763, in 1901. According to the fore- 
going, the average value of the shingles in 1901 was 
$1.89; 1902, $2.01; 1903, $2.07, an increase of 12 cents 
in 1902 and of 6 cents a thousand in 1903 over the 
years next preceding. 

While the importation of the ordinary grades of 
lumber from the north represents a large amount of 
money—larger than the value of any other one kind 
of forest products—greater interest is centered in the 
importation of fine cabinet woods, mahogany ete. from 
distant countries. 

In respect to this item the returns indicate an increase 
in both value and amount, the greatest gain being in 
the receipts of mahogany from the United Kingdom. 
The subjoined tables, showing the amount of the differ- 
ent kinds of woods received, the aggregate value and the 
average value a thousand, will be of interest: 


Quantity in Feet. 


Unite® BIMgGom .....0660cccsee 6,520 12,583 13.191 
COMEPOE BMUIOE 0 kik ce cccoeees 14,442 11 333 13,290 
TINO «856 i Gaiks- 600 Kecetenscue 12.579 11.483 15,288 
2 Paar er err cer 4,333 7.768 7,629 
Cther Wesel WAGES 266 ce ccccecus 682 1 359 1,059 
ey te) reer aca 858 865 160 
QUMOH. COUMEREOS: ooo oe ci tiicceans 268 478 613 

cee Te errr 45,369 51,170 


The totals above given show a gain of 5,687,000 feet 
in 1902 and an increase of 5.901,000 feet in 1903 over 
the years next preceding. The gain in 1903 over 1902 
was about evenly divided up among the various countries 
in which the material originated. In 1902 the increase 
in the receipts of material from the United Kingdom 
was in excess of the gross gain, being 6,063,000 feet, 
the variations in the quantities received from other 
countries reducing this excess to the figure given— 
5,687,000 feet, 


Aggregate Value. 








aa ; 1901. 1902. 1908. 
United Kingdom ........ $ 570,557 $ 931,472 $1,062,910 
Central America ....... ~- 29,178 553,767 673,993 
ES 537,156 394,720 491,561 
CNede dae « oees-u'a ke oor 217,378 457,601 449,504 
Other West Indies ...... 27,640 34,498 70,457 
South America ......... 27,904 34.498 70,457 
Other countries ....,.... 13,382 41,423 67,964 
OA a dao Cla de ote $2,123.195 $2,426,138 $2,821,609 
All other free... ... ccc 1,162,692 996,435 1,494,501 
Grand total ........$3,285,887 $3,432,573 $4,316,110 


The value of the imports of cabinet woods fron all 
countries shows an increase of 31.4 percent during the 
last two years, the bulk of the increase being in the 
last year. As will be seen from the foregoing table, the 
gain has been general, but is due to the increased value 
of the material as well as the larger amounts received, 
as the table given below will indicate: 


Average Value a Thousand. 


a ’ 1901. 1902. 1903 
United Kingdom ............. 87.50 74.01 77.55 
Central America ............. 50.49 48.86 50.56 
MEE ccavedudsndguwaedcewewad 2.70 34.20 $2.29 
QUE seine se Camnce ces uwin Saws ee 58.09 58.92 
Other West .Indies ........... 40.53 25.38 66.74 
South AMerles 2. cccccccess 32.52 34.68 32.65 
COUROF COMME 6 oe cic ec kccaenc 49.93 86.66 110.71 
Average for the year .... 58.45 49.35 : 55.18 
The highest average paid for cabinet woods was in 
1903—$55.13—the lowest in 1902—$49.35—as indicated 


in the table. The imports from the United Kingdom 
were of the greatest average value of any large amount 
received. The imports so designated are mostly of 
African stock of highly figured woods, the value of 
which depends in a large measure on the attractiveness 
of the figure. The fluctuations in the price of the 
woods from the various countries may be attributed 
aimost wholly to the variations in quality of the prod- 
uet, allowing of course for the condition of the market 
at the time the shipments were made. 

In addition to the foregoing there were received 
57,972,000 feet of logs and round timbers, value $499,- 
770, an average value of $8.62 a thousand in 1903; 
$0,956,000 feet, value $603,053, average $8.56 a thou- 
sand in 1902; 101,666,000 feet, value $867,944, average, 
$8.54 in 1901. This shows little variation in respect 
to average value, though there has been a big decrease 
in the amount of such material received, showing a loss 
of 57 pereent during the three years. 

There was a substantial gain in both the amount and 
value of the imports of hewn or squared timbers. In 
1901, 63.548 eubie feet, value $11,097. average value, 
17.4 cents a cubie foot, were received; in 1902, 231,406, 
value $41,024, average a cubic foot 17.7, and in 1903, 
161,294, value $35,590, average 22.1 cents, was the rec- 
ord of the imports in this department, showing a gain 
of 155 percent in amount and an increase of over 300 
percent in value. 

The import of pulp wood and manufactured products 
makes the total value of the imports of forest products 
for the year $27,697,743, compared with $27,888.524 in 
1902 and $22,020,323 in 1901. The exports of forest 
products in 1903 were valued at $63.206,491, in 1902 
at $51,836,458 and in 1901 at $49,337,949, which is 
indicative of the manner in which the international 
trade books balance at the end of a year. 





A NEW WESTERN DEMAND FOR LUMBER. 


Without question, during the coming few years there 
is to be a remarkable development of the agricukbural 
and stock raising industries of the far west and 
southwest. The arid belts of Montana, Wyoming, Colo- 
rado, New Mexico, Idaho and Utah are to be reclaimed 
to productivity as never before through the effect of 
the government irrigation scheme, supplemented by lo- 
eal and state aid. The several great railroads that 
penctrate the unsettled cismontane and intermountain 
regions are straining every nerve to sell and settle lands 
which they control and other areas through which their 
lines run. 

The Union Pacific is making special effort 
in this direction, and lately it has been announced that 
the Atchison, Topeka & Santa Fe company has entered 
upon a project to settle up lands in northwestern Texas, 
the object being to induce 20,000 people to seek homes 
on new lands in that region, involving the oceupancy 
of 1,000,000 acres or more. 

The end sought by the Santa Fe, the Union Pacific 
and other roads is evident. The far western reaches 
of the lines now pass over vast unsettled and unde- 
veloped sections that afford little traffic. Settlement 
and productiveness would furnish traffic for long 
stretches of unprofitable road. In the middle west land 
is getting so high of price and so little of it is to be 
had at any price compared to the growth of popula- 
tion that the tendency of the landless is to seek loca- 
tions on the new areas of the west. Farmers who have 
grown independent during the late prosperous years 
want an outlet for their surplus money, and many want 
farms for their sons and near relatives. The ris- 
ing generation must go west for farms. Besides there 
is a speculative interest in the unoceupied lands: of the 
west that is a stimulus to purchase and development. 
With the carrying out of the government’s scheme of 
irrigation, which has now become a: fixed policy, the 
settlement of millions of acres of land and their profit- 
able cultivation are assured. 

Tt ean readily be seen how all this prospect will 
widen the field for lumber distribution. By far the 
greater area of this western land that is to be re- 
deemed to agriculture is devoid of timber and must 
be supplied from some source. Much of it can be fur- 
nished in part from the timber resources of the moun- 


tains, but that will be greatly inadequate to the re- 
quirement. The 10,000,000 to 15,000,000 of people that 
within twenty-five years will inhabit the territory un- 
der review will have to depend mainly on the lumber 
derivable from the Pacifie coast and the south. It can 
be conjectured what this will mean to the lumber trade 
of both sources of supply. The younger lumbermen 
who are taking up the active work of their chosen voca- 
tion will not be old before they will see such a de- 
mand for forest products in the newer as well as in 
the older sections of the country as shall tax the ut- 
most of the producing capacity of every originating field 
to satisfy it. The time is not far distant when there 
will be no question as to demand; the main thing will 
be to provide an adequate supply. 





WOODS USED FOR MODERN FURNITURE. 


A walk through one of our great furniture exposi- 
tions, with one’s eyes open, affords an object lesson 
in the kinds of woods currently employed in the manu- 
facture of all sorts of interior furniskings. Oak and 
mahogany are the predominating woods. Oak takes a 
wider range in manufacture than any other, being de- 
voted to high class, costly goods, and ranging down- 
ward through all grades of the middle class and finally 
dropping to the cheap stuff which includes a large 
part of the output. 

At the January exposition in Chicago lines of goods 
from 442 manufacturers were shown, and they came 
from practically every state in the Union in which 
furniture manufacture is carried on to any extent. It 
is a noteworthy fact that in the majority of these 442 
lines oak was the dominating wood. 

This prevalence of oak in furniture manufacture is 
the result of several potent causes. As a comprehen- 
sive proposition it can be said that oak is the most 
available cabinet wood in America. It is so because 
it is obtainable in the most copious supply; it is best 
adapted to the manufacture of furniture and fixtures 
of all grades; the supply of oak lumber has lasted 
since the settlement of the country, and will last yet 
many years, so that oak as a cabinet resource has had 
a permanent basis, and the quality of the wood is 
reliable and satisfactory. All these considerations 
have made the dominance of oak for furniture pur- 
poses inevitable. 

In the finer work of the manufacturer mahogany 
holds a unique and unassailable place. Within a few 
years it has come to the front in a larger use than 
theretofore. It is no longer devoted exclusively to 
the very highest grade of furniture but is employed 
in a wider range of goods than formerly. In fact it 
is the principal rival of oak in the better classes of 
suits for the chamber, the dining room, the parlor, and 
the variety of extras and novelties that are turned 
out as temptations to the house furnisher. 

Such is the high art employed in the finishing of 
both oak and mahogany it is hard for one to tell 
which is the more excellent of the two woods. It can 
be conceived, however, that the time may come when 
oak shall have become so nearly exhausted and prices 
thereof so high that veneered mahogany and other 
tropical woods will become the main dependence for 
good furniture and for all cabinet finish. 

Quarter sawed oak is the only form of that product 
that ean be said to enter into high grade furniture 
manufacture, and it must be white oak at that. Quar- 
ter sawed red oak is much used, but it is of a grade at 
least one degree below white oak, though handsome 
effects can be secured by a judicious use of quar- 
tered red oak. It should be remarked, likewise, that 
the red oak of Michigan and Wisconsin is somewhat 
different from the oak called by that name originating 
in the south. But taking all kinds of oak, the great 
advantage held by the wood is its adaptability to a 
wide range of furniture that the mass of people want 
and ean afford to buy. Oak is also the main depend- 
ance in desk and office fixture manufacture, though 
some fine goods for such lines are turned out in ma- 
hogany. 

Next to oak and mahogany comes birch. In one 
sense birch may be said to be more prominent as a 
furniture wood than mahogany, because it is used as 
an imitation of mahogany, or to give mahogany effects 
in classes of furniture that must be sold cheaper than 
mahogany. The preponderating amount of birch is 
finished to look like mahogany. But some very fine 
work is done with curly birch, which is finished in the 
natural. All plain grained birch is given the mahog- 
any effect. Birch is altogether an important furni- 
ture wood. It finishes well and occupies a large place 
in the lines of manufacturers who exhibited at the 
Chieago exposition. It is known, however, that the 
supply of birch is rapidly diminishing, and the time 
is not far distant when the supply in the United 
States will be so nearly exhausted that it will cease 
to be an available wood for large lines of furniture 
manufacture.. Then it will be like black walnut and 
cherry—disearded because there will not be enough of 
it to make it available for extensive lines of furniture. 

This leads to an observation on walnut and eherry. 
There were a few suits and pieces done in walnut at 
the Chicago show, some im foreign burls and some in 
domestic wood. No attempt was made to pnt out ex 
tensive lines, and such work in walnut as lately has 
heen done has been in the nature of a rarity. Yet 
walnut is just as handsome and dignified as it ever 
was, and holds its character as the peerless furniture 
wood. But, alas, it is one of the ‘‘has been’s,’’ and 
never again can take a foremost place in the cabinet 
line. As for cherry, it is about obsolete. It is sought 
by nobody for extensive lines, and ts a negligible 

uantity among the furniture woods. 

Seattered among other lines of fine furniture one 














20 


AMERICAN LUMBERMAN. 


Fesruary 13, 1904. 





will see sets and special pieces of birdseye maple. 
Evidently all of such wood obtainable is used. As a 
unique specialty no wood in existence is more pleas- 
ing to the eye. It would scarcely do for general use, 
because it is too light, dainty and fine—a fanciful 
thing in the nature of the ornamental. But there is 
not enough birdseye maple to menace its own standing 
by over profuseness. While the wood can be ob- 
tained there will be a place for it at high prices. 

Furniture men frequently refer to the base woods. 
In this class they include white and black ash, elm, 
basswood, and some others. But the base woods are 
much employed in furniture making. There are fac- 
tories that turn out lines of chamber sets, dining room 
outfits and other lines in elm—hard elm at that. Soft 
elm was once much used in parlor frames, but its 
scarcity now precludes its extensive use. Basswood 
and poplar will do for kitchen tables, and for back- 
ing and drawers it is a main dependence. All sorts of 
base woods are employed in the out- of-sight parts of 
furniture, not only in the cheaper but in “the medium 
class and very good makes. 

Recurring to ‘the dominating oaks, 
that they are done up in various styles. All know 
what a fad mission oak furniture has become. Such 
furniture is finished in the weathered, dull effects. 
Then there is the golden oak fad, which shows some 
symptoms of having reached its climax, and there is a 
tendency toward finishing oak in the lighter, more 
natural tints. 

Finally, the three leading dependable American fur- 
niture woods are oak, mahogany and birch. The last 
named is tending toward exhaustion, though there may 
be large resources of it in Canada yet to be ex- 
ploited. Oak will last for many years, but the north- 
ern supply will be mainly cut out within a few years, 
leaving the southern growths as the main dependence. 

3ut oak will not last forever. When it shall be far 
used up that furniture manufacturers eannot depend 
on it for extensive lines of goods they will turn to 
something else. Mahogany and tropical woods will 
last indefinitely, and doubtless one day will become 
the main dependence in the furniture factories. There 
will then be a large lumber industry, backed by Amer- 
ican capital and enterprise, with operations in the 
West Indies, Central America, Brazil, Africa, the Phil- 
ippines and other tropical countries. Then, too, it 
will be seen how important it was that this country 
resolved on the construction of the Panama canal. 


WAR’S GRIM VISAGE IN THE EAST. 


Wise, humane and catholic 
paramount evil of the centuries. This view of war has 
become especially emphatic within recent time. War 
is looked at as a relic of animalism in the human race 
and of barbarism among the nations. The trend of na- 
tional sentiment, enlightening influences and commercial 
policy within the last thirty years has been against war 
and in favor of amicable treaties and arbitration as a 
means of settling international disagreements. Some 
progress has been made toward this beneficent result. 
Even a tribunal has been instituted to which to refer 
for settlement quarrels between nations. But in the face 
of such influnences for peace again are heard the rancous 
howlings of the dogs of war. 

There are some offenses between men and nations that 
it seems can be settled only by mortal combat. Any 
other argument goes for naught. Such seems to be the 
antagonism between Russia and Japan. Russia on the 
one hand, with its immense power and resources, is like a 
slow moving but irresistible glacier advancing eastward 
to and into the sea; Japan, sea girt, compact, intensely 
patriotic, martial, heroic and desperate when aroused, is 
fearful of the inevitable aggressions of Russia. Japan 
must save Korea free as a buffer against the encroach- 
ments of Russia. Japan also wants the integrity and 
autonomy of China maintained, because that is neces- 
sary to check the progress of the Muscovite glacier and 
preserve Japan’s commercial opportunity in eastern Asia, 
as well as that of other nations. 

It is perfectly natural that Russia should desire to 
broaden its hold on the Asiatic seaboard. This is neces- 
sary to its trans-Siberian railway system, which must 
have ports and must have traffic. It is likewise per- 
fectly natural for Japan to desire to hold its position 
on the mainland and secure elbow room to the west- 
ward. Several years ago it fought with China for just 
such advantages and won the fight, but Russia has since 
sought to nullify what Japan had gained. Thus the is- 
sue between the great nation and the smaller one has 
been evolved by fateful causes. It seems as if the fight 
had to come. 

Now that it is on, what outcome can be expected? Let 
us hope that once for all it will settle the limit of 
Russia’s aggressive march and define the boundaries of 
her empire in the east; that Europe, the United States 
and Japan, with Russia acquiescing, shall unite to main- 
tain the integrity of China’s boundary and the stabil- 
ity of her government; that commercial treaties may 
be arranged that shall maintain the open door for com- 
merce in China and contiguous countries, and that last- 
ing peace on these bases may be established. 

The United States has much at stake in this war. Dur- 
ing its continuance it will be a benefit to some of our 
industries and to our commerce. Both belligerents will 
have to depend on American meats and other food sup- 
plies, mules, horses and a variety of goods, including 
lumber, as means for the carrying on of war. After the 
fighting shall be finished and peace ensue there will be 
the building up of waste places, the opening of new 
doors and avenues of commerce and, let us hope, a 
peace basis that will be lasting and greatly advantageous 
to our east to west commerce. While eventualities are in 


it is noteworthy 


men consider war the 


doubt let us waive all selfish motives and devoutly wish 
for the termination of hostilities. All patriotic Ameri- 
cans can heartily second Secretary Hay’s proffer to Eu- 
ropean powers for a joint insistence that the war shall 
be confined to Manchuria and Korea so as not to en- 
danger the neutrality, peace and integrity of the Chinese 
empire. 


SOUTHERN PINE FOR INTERIOR FINISH. 


There is a growing desire on the part of southern 
pine producers to promote an extraordinary demand 
for their high grade lumber. There is no trouble about 
working off stocks of heavy timber and smaller dimen- 
sion and the lower grades of lumber, especially in the 
southwest. But there is a perpetual tendency at cer- 
tain times of the year for dressed and matched stuff 
and finishing lumber to accumulate. This is so even 
in years of unusually active demand. The reason for 
this state of things is that the sides of the logs con- 
tain the good clear stuff, and the cutting of a large 
amount of logs into dimension stuff, such as railroad 
timber, structural timber or ear sills, with the smaller 
dimension so much in vogue for building purposes in 
town and country, tends to the accumulation of sides 
in excess of demand; or rather, in ratio so large as to 
preclude selling such stuff at prices which its quality 
seems to justify. 

Yellow pine manufacturers justly feel that they 
should get higher prices for their good lumber, and 
how to reach that desirable result is agitating their 
minds as never before. Naturally they feel that since 
stumpage has gone up in price to $2.50 to $3 or more 
a thousand, prices of their clear and select lumber 
should no longer remain on a basis of dollar stumpage. 
In order to realize higher values the demand must 
be enlarged. To secure such increase of requirement 
good yellow pine must be urged into uses in which it 
is now more or less neglected. 

The mind of the yellow pine producer naturally turns 
to the interior finish of buildings as the branch of 
consumption wherein the wood can be greatly ex- 
ploited. As one aid in this promotion it has been de- 
termined, through the agency of the Southern Lum- 
ber Manufacturers’ Association, to make a striking and 
attractive exhibit at the Lousiana Purchase Exposi- 
tion in the form of a complete house finished in yel- 
low pine. One of the prominent features of this struc- 
ture will be the interior work, which will be done in 
yellow pine in a guise not usually attempted. Instead 
of finishing the wood in the natural it will be treated 
to stains in different effects, and then finished with a 
piano polish, or in dull treatment according to the 
recent way of finishing much high class furniture. It 
is thought that such attractive and unusual work will 
educate people to the possibilities in yellow pine, and 
that a new and large demand will be initiated. It is 
concluded that people have become somewhat weary 
of the shellac and varnish way of finishing southern 
pine, and consequently have in a large measure dis- 
earded it. The new method, it is believed, will re- 
store the popularity of southern pine as a finish and 
give it a new boom among architects and builders. 
Probably such will be the result if the work to be 
exhibited be well done, and the right measures taken 
to ‘‘steer’’? should-be-interested parties into the yellow 
pine house at the fair. 

The success of the proposed method of introducing 
southern piné interior finish will much depend on the 
relative cost of that manner of treatment. A few 
years ago yellow pine was all the rage in this and 
other cities for the finishing of flat buildings and 
common cottages because it was cheap and abundant. 
Contractors seized on it when they did not want to 
pay the price for oak and other hardwoods or go to 
the expense of finishing them. Yellow pine was a 
clean, clear wood that could be worked into any sort 
of house trim and doors with rapidity, handled by any 
carpenter, and finished by any painter. It took the 
place of white pine for common interior work, and 
was often used in buildings finished at some consider- 
able cost. Yellow pine is still so used to a large ex- 
tent, but the hardwoods have of late years seriously 
cut into the demand for yellow pine finish. 

Southern pine as a finishing wood has sadly suffered 
in the house of its friends. Good clear lumber which 
by right should sell for $50 to $60 a thousand has 
been sold at $24 to $32 a thousand and rushed from 
saw mill to finishing shop and thence into buildings 
at too rapid a rate. It has not been properly dried, 
and has not been properly milled and finished after its 
alleged drying. The result has been that southern pine 
has not been given a chance to show what there is in 
it as a finishing lumber. Take as much pains with 
it as is devoted to oak and the result will be satis- 
factory every time. 

Representatives of the LUMBERMAN have for years 
taken particular pains to observe results in the use of 
yellow pine for interior finish. The difference between 
work done with thoroughly dry lumber and that which 
was green, between good planing mill and shop work 
and that which was knocked together and rushed out, 
is easily detected The fact is that when well selected 
yellow pine, thoroughly seasoned, is worked into doors 
or trim by painstaking and competent hands it makes 
as reliable and lastingly handsome finish as any wood 
except the finer grades of the hardwoods. But when 
it is thus thoroughly treated it cannot rank with the 
cheap finishes, for it then becomes a cabinet wood. 
Yet it should be afforded at a cost much lower than 
oak, and therefore should make its way in competition 
with that wood. 

If yellow pine can be successfully treated by a stain- 
ing process so that it will stand the test of time, and 
that method shall not involve too much cost, it may 
prove to be a taking fad that will have a tremendous 


run. It is at any rate worth trying. What is wanted 
is a method of handling southern pine for doors, sash 
and trim so that it can be made reliable, handsome and 
satisfactory without involving so much cost as the 
hardwoods. In order to reach this result thoroughly 
dry lumber should be insisted on as a basis, for the 
entire business has suffered through hasty and imper- 
fect ways of handling. There is nothing the matter 
with good, dry yellow pine, well worked in the shop 
and well finished by the painter, for interior work, 
whether in the natural color or stained for special ef- 
feets. Southern pine finish needs a new promotion, 
a competent and persistent educational movement, to 
push it into its deserved place in the construction of 
houses. It deserves more than it is getting as a fin- 
ishing material. 


EDITORIAL SHORT LENGTHS. 


The census bureau at Ottawa, Canada, has just issued 
a bulletin giving statistics in relation to manufactur- 
ing industries compiled from the census of 1901. As 
compared with the figures of the census of 1891 it 
indicates great progress in most lines, but the produc- 
tion of lumber shows a falling oif. The following are 
the figures given: Census of 19)1—establishments, 
467; value of lumber products, $10,754,950. Census of 
of 1891—establishments, 420; value of products, $13,- 
443,802. It is contended that the census of 1891 is 
unreliable, the figures being considerably inflated for 
partizan objects. 


The total cut of spruce in 1903, according to the 
best information obtainable, was 1,200,000,000 feet. 
Of the total 800,000,000 feet was converted into paper 
pulp and the balance into lumber. The International 
Paper Company alone uses 300,000,000 feet of spruce 
each year for pulp. It is said that the Sunday edition 
of one of the large newspapers requires the product 
of one acre of spruce timber. From the total cut of 
spruce last year a revenue of $85,000,000 was derived. 
It is estimated that about 40,000,000,000 feet of spruce 
is standing in the forests of northern New England 
and Canada, and that at the present rate of consump- 
tion it will be wiped out in thirty-six to forty years. 


Wood pulp was lately imported into Maine from 
Norway. At first blush this seems like a strange thing, 
but it is easily explained. In Maine last year it was 
so excessively dry that pulp wood could not be floated 
down the rivers. The pulp mills used up the wood on 
hand, and the exigency arose of getting more wool 
from somewhere. Norway had the stuff and the ves- 
sels in which to ship it to Maine. The freight cannot 
be very high, and possibly pulp wood from Norway 
ean be laid down at Maine ports as cheaply as it ean 
be cut in the far north woods and floated to the mills. 
There may be catching possibilities in the Norway 
pulp wood business. 


There is a scarcity of cars on the northern Michigan 
roads and lumber and log shipments have been cur- 
tailed as a result. 


The members of the Hardwood Manufacturers’ Asso- 
ciation of the United States are becoming increasingly 
interested in the new inspection rule arranged by the 
joint committee of the association named and the Na- 
tional Hardwood Lumber Association. Secretary Doster, 
of the United States association, has received a number 
of requests for copies of the new rules. and he has in each 
instance replied to the effect that owing to the fact that 
all the woods were not covered by the conference in its 
deliberations about grades further developments are 
awaited before publishing the rules in pamphlet form. 
The secretary states that it is his desire that when the 
rules shall be sent out they will be sa nearly right that 
there will be no necessity of making any changes. In due 
time the rules will be produced in correct form, and in 
season so that manufacturers and dealers can become 
familiar with them before they shall go into force. 


The beginning of the war in the orient witnesses the 
ending of the war of the Mississippi lumbermen—the 
account of it. 


A director of the Diamond Match Company explains 
that the large increase in charges for 1903, as shown 
in the company’s annual statement, was due in large 
measure to developments on its California timber lands. 
The company’s right to amend its articles of incorpora- 
tion so as to permit a wider scope of manufacture will 
greatly increase the possibilities of revenue from the 
California timber properties, and the indications are 
that the showing from that source of income will ma- 
terially increase this year. 


It has been impossible to make room this week for 
the usual installment of the ‘‘Editor’s Pilgrimage 
Into the Far West.’’ This denartment will be resumed 
in the next issue of the LUMBERMAN and will continue 
uninterruptedly until concluded. In the course of the 
next few weeks articles illustrative of the various 
phases of lumber manufacture in the redwood district 
of California will be given and undoubtedly will prove 
of exceptional interest to all. The matter remaining 
on hand includes observations along the Santa Fe 
Railroad in Arizona. 

The National Lumber Manufacturers’ Association is 
determined to adhere to its terms of sale proposition, 
providing for 114 percent discount in 15 days, 1 percent 
jn 30, and net in 60 days from date of invoice. Recently 
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the secretary of the association sent out a circular letter 
to all members relative to these terms of sale, with a 
blank form to be returned to Secretary George K. Smith, 
St. Louis. These blanks are to be filled out with terms 
of authority from each member empowering the secretary 
to send the name to 10,000 retail dealers in the various 
consuming localities of the United States, stating the 
member’s intention to support the terms of sale of the 
National Lumber Manufacturers’ Association on the 144 
percent basis. Secretary Lewis Doster, of the Hardwood 
Manufacturers’ Association of the United States, has 
taken the matter up, and issued a circular letter to the 
members of that body. He says that when the United 
States association adopted the terms of sale promul- 
gated by the National Lumber Manufacturers’ Associ- 
ation 75 percent of the members of his association 
agreed to put them into use. In order to test the ex- 
isting disposition toward the terms he urges the mem- 
bers to fill out the blanks sent them and return them. 
The terms exactly stated are—Cash discount, 144 per- 
cent on net amount after deducting freight, if paid 
within 15 days from date of invoice; 1 percent dis- 
count if paid in 30 days, and net 60 days. 


MODERN FABLES---CXXVIII. 


The Light That Failed. 


Once there were two Unfortunates who had Both 
been caught by Dame Fortune with Lumber Yards 
on them and Treated Accordingly. When that Lady 
captures a Yap with such Evidences of Reckless 
Disregard of Consequences on his Person what she 
Does to him is Good and Plenty and Some More. She 
does not like Anything better than to find a Retail 
Yard man somewhere and Impale him on an Injunction 
or an Execution and then Broil him over a Slow Law- 
suit. The Mills of the Law-Gods grind Slowly, but 
they Pulverize middling fine. When they get Hold 
of an Innocent and Unsophisticated lumberman they 
Reduce him to Blue Vapor. 

When Dame Fortune found these two yard men with 
the Goods on them she unbottled a Building Boom. 
Now, that would Ordinarily seem to be very Lovely 
of her. A Building Boom ought to be Nuts to a 
Lumber dealer. But a Building Boom is sometimes 
a Boomerang. It gives a Yard man Fancy Ideas. He 
begins to Load Up. He gets the Crazy Notion that 
his Burg is going to show an increase in Population. 
He may have a Few Measly Millions Piled in his 
Yard, but he gets the Impression that he can treble his 
Profits by doubling his Stock. Of course, all he 
trebles is his Insurance, his Taxes, his Bills Payable 
and his Troubles. There is no Reason why a Yard 
man should Treble his Troubles. There is no Cryiug 
necessity for it. If he Wants Trouble a Simpler 
method is to Marry. 

These two Yard men were Hit by this Building 
300m, and they Started to clean up Wholesale stocks 
in the East. They wanted to get a Corner in Lumber. 
Now any Man who sets out to get a Corner in Lumber 
generally never gets anything Better than a Nice 
quiet Corner in a Cemetery. If a Retailer wishes to 
Land out in Forest Lawn he Should get the radical 
Idea that he is not carrying enough Lumber for the 
Prospective Demand. The prospective demand is not 
infrequently an Ignis Fatuus that will Lead him into 
Muck that is up to his Neck. Enough is enough. 

These two Yard men began to Stock up. They 
bought Bevel Siding and Dimension, and Borrowed 
money and Trouble. Then a Railroad tore up its 
Tracks and put a Large Musical Puncture in the 
Building Boom through which the Escaping Gas whis- 
tled like a Messenger Boy. 

One of these mis-dealers gritted his Teeth and 
Buckled in. He handed the Large juicy Jolly to his 
Creditors, and stood Collectors off with a Gun. He 
laid awake at night and figured how to meet Notes 
the Next Day, and how Not to meet the Grocer. He 
moved a little Lumber at 5 off what he Paid for it, 
and in this Profitable manner managed to Keep his 
Standing in Church. He has just got now where he 
can Take a Long Breath without Feeling the pangs 
of Financial Pleurisy. 

The other Dealer made no Attempt to Stem the 
Tide and was Declared a Bankrupt. He skipped all 
the Brain Fag and Moved to the Next town, where his 
Address is now No. 1000 Easy Street. 

Moral—Nothing Succeeds like a Failure. 


OUR LUMBERMAN POET. 


A VARIED BUNCH OF VALENTINES. 


To the Traveling Salesman. 
Oh, traveling man, whose lot it is to travel up and down, 
To eat today in Keokuk and sleep in Marshalltown, 
To breakfast in Chicago, to lunch in far New York, 
To dine perhaps in ’Frisco or on Boston beans: and pork— 
This is the Valentine I send your daily life to cheer ; 
Here’s hoping it will keep you cheered the balance of the 














year. 

I know the load your back must bear, the sins you must 
assume 

When for your own there’s little more than just sufficient 
room. 


You take the blame by right belongs to someone at the mills, 

You get a rep for traveling the awful pace that kills. 

The railroads say you are to blame when shipments travel 
wrong, 

And so I think you are, dear friend, a subject worth a song. 





We love you, darling traveling man; we love you, right 
good sir— 

The railroad man, the retail man, the manufacturer. 

Come be our darling Valentine, come be our darling—do; 

And if the world turns upside down we'll blame it all on you. 


The Lumberman to Its Readers. 


Oh, you who read the LUMBERMAN, 
A very wise and worthy plan, 

Ye editor and poet too 

Send this their Valentine to you. 

As long as stars shall shine above, 
As lorg as swains shall whisper love, 
As long as women fear a mouse, 

As long as babies boss the house, 

We hope you'll keep on reading it 

All undisturbed by “please remit.” 


The Yard Man to the Secretary. 


Oh, retail secretary, come be my Valentine— 

I need you in my business for I have of yards a line. 
Come be my Chauncy Olcott, come be my knight so bold 
And keep the awful peacher without my lumber fold. 
Come settle all my troubles, come fight my fights for me 
And I promise you forever your Valentine I'll be. 


The Manufacturers and the Wholesalers. 


THE HARDWOOD MEN. 
Won't you be our Valentines ?— 
You who handle hardwood lines, 
And we'll be your steady shines, 

Merry manufacturers. 
Inspection universal we 
Will bring to pass, and just for thee, 
If you our Valentines will be, 

Oh, great and much beloved sirs. 


THE A-DOOR-ABLBE ONES. 
This is why and that is why 
Thus we make the googoo eye, 
For we want you to stand by, 

Hand in hand for aye with us. 
Firm united we will stand, 
Heart to heart and hand to hand, 
Full of hope and full of sand, 
Every solitary cuss. 


THE SHINGLE TRADE. 


Handsome Mr. Shingleman, 
Learn to love you, sir, I can 
If you follow out the plan 

Of the fellows in our line. 
We together will congeal 
If you think that way you feel. 
I will be as true as steel 

If you'll be my Valentine. 





Chicago to Baltimore. 


Here is our hand, dear sister, a hand that will never tire, 
For we, like thee, fair Baltimore, have known the trial by 


fire. 

We give thee not tears, dear sister, for little is gained by 
tears; 

In the hour of thy affliction we would give the word that 
cheers. 


Look not too long on thy ashes, gaze not on thy city gray— 
Turn thou thy eyes to the eastward and welcome the new- 


orbed day ; 
And from thy empty ruins, then at thy blackened door, 
Shall rise up a greater city, a grander Baltimore. = 


On the House. 


I'll take no lady for my love, 
No lover for my king. 

I'll sound the praises loud and long 
Of quite another thing. 

For lovers sometimes tyrants are, 
A girl a shrewish spouse, 

And so my Valentine shall be 
Not human but a house. 

Oh, House of Hoo-Hoo, may they all 
Send you this Valentine: 

“Dear House of Hoo-Hoo, find enclosed 
Within nine ninety-nine.” 





Uncle Sam to the Belligerents. 

If you're bound to have a scrap, little Jap, little Jap, and 
wipe Russia off the map, we'll permit you—go ahead. 

Let your big torpedoes loose, light the fuse, raise the deuce,, 
and put bomb proofs out of use, fill Port Arthur full 
of lead; 

Though it seems an awful shame, just the same, to make 
game of a great and honored name like to Vichki- 
whichkivitch. 

But your sly old Uncle Sam, wise old clam that I am, 
doesn’t give a tinker’s dam who is who and which is 
which. 

We have Minnesota wheat you can eat till you’re beat or 
your victory complete, little Jap, little Jap. 

We have Texas steers in tin, then again in the bin we have 
pork both fat and thin for you fellows in the scrap. 

So go ahead and fight day and night—it’s all right, there’s 
grub enough in sight if you cast your gaze this way. 

Pry the famous open door open more, see our store, and 
when the war is o’er may the right cause win the day. 

It might be well to note he who wrote from a cote and the 
dove of peace would quote in a royal Russian thesis, 

When he might have in his might stopped the fight at first 

sight, plugged the Hague arrangement right and shot 

sweet peace to pieces. 





LETTERS TO THE EDITOR. 


‘*Charge All the Traffic Will Bear.’’ 


New ORLEANS, La., Feb. 4.—J. EB, Defebaugh, Editor 
AMERICAN LUMBERMAN: Keferring to the editorial in the 
January 30 number of the AMEKicCAN LUMBERMAN, which 
editorial has for its caption “Charge All the Tranie Will 
bear,’”’ we beg leave to call your attention to the report of 
the Interstate Commerce Commussion for the year lyU2, in 
which report, on page 5, we find the following: 

The preliminary income account for the year end- 
ing Juwe 3U, 1Y¥v2, further reference to which is 
hereafter made, compiles returns from railway com- 
panies operating 1¥0,385 miles of line, or approuxi- 
mately vS percent of the entire mileage of thé 
United States. krom these re.urnms it appears that 
lhe gross earnings of such companies_for the period 
named amounted to $1,711,754,20U, or an average 
of $3,761 per mile of line; their operating expenses 
aggregated $1,1U6,147,4U5, or an average of 35,661 
per mule, leaving net earnings of $6vVv,616,7¥5, or 
33,lUU per mile. ‘The item of taxes, amounting 
probably to 3$54,000,UU0, is not included in this 
stacement of operating expenses. Compared with 
the previous year, the net earnings are greater by 
abouc $51,V0U,VUU, and the amount paid in divi- 
dends on stock greater by nearly $30,vUU,0U0. It 
is interesting to contrast this showing with the 
Statistics for 1897, when the gruss earuings aver- 
aged $6,122, and the operatiug expenses $4,106 
per miie or line. As the rates, broadly speaking, 
were about the same in both years it follows chat the 
large imcrease in earnings resulted mainly from the 
increased volume of traiiic. ‘These figures furnish 
an indication of the great prosperity enjoyed by 
the railroads. 





You will note that the net earnings for the year ending 
June 30, 1902, over 18¥7, increased from $2,016 a mile in 
187 to $3,10u a mile in 1902, or an increase of substantially 
5U percent in the net earnings per mile of road during @ 
period of five years. : 

You will note that the showing is based on the average of 
98 percent of the entire railroad mileage of the United 
States. 

it was shown, and admitted by the railroad people, at the 
hearing of the case of Central Yellow Pine Lumber Asso- 
ciation versus the Illinois Central railway et al., in New 
Urieans, that the net earnings were continually increasing, 
though the ratio of increase for 1902 was not so great as 
it had been in preceding years. ‘The contention of the rail!- 
road companies was that the net earnings must show a 
coutinuing increase year by year. If this principle be ad- 
mitted in fixing rates where would the limit of rate increase 
be fixed? Evidently if the net earnings must increase each 
year over the preceding year, and this process be continued 
indefinitely, there can be no limit as to the rates charged 
by the railroad companies. 

We are particularly impressed by that part of your edi- 
torial above referred to in which you call attention to the 
fact that the railroad companies have uniformly made 
rates where competition exists by water so low as practically 
to drive out water competition. Many of the rates so made 
are extremely low, so low as to be unprofitable. The rail- 
road companies, however, recoup by charging excessive rates 
where there is no water competition. As an illustration: 
‘The tarift rate on cement in carload lots from New Orleans 
to Chicago in competition with the same commodity from 
New York by the Ekrie canal and the great lakes is 13 cents 
per 1uV0 pounds. The rate on yellow pine lumber to Chi- 
cago from interior points twenty-five miles north of New 
Urieans where there is no water competition is 26 cents per 
1VU0 pounds. 

We submit that if the railroad companies should abandon 
the effort to smother and kill water competition they could 
atford to charge a more equitable rate on shipments from 
non-water competititve points. Yours truly, 

Tue C, W. RoBINSON LUMBER COMPANY. 

The transportation problem is receiving more at- 
tention now perhaps than ever before. ‘Those who 
have made a study of it have reached the conclusion 
that the great improvement in equipment, which em- 
braces everything connected with the operation of a 
railroad, should enable carriers to reduce the cost of 
operation and that such reduction should warrant 
lower rates. 

Viewing the matter on a strictly impartial basis, it 
is evident that the actual cost of carrying freight be- 
tween any two given points actually is lower, but in 
order to establish such conditions the railroads have 
been forced to expend large sums of money and on 
this additional investment they are endeavoring to 
earn dividends. This, in a great measure, accounts 
for the argument advanced by all the roads that the 
increase in their earnings per mile has not been a 
proportionate increase. 

Whether or not the decreased cost of operating is 
more than commensurate for the increased investment 
is a mooted question. The railroad companies answer 
‘*no,’’ the shippers ‘‘yes,’’ so it resolves itself into a 
matter of proof. 

Undoubtedly the railroads have menaced water com- 
petition, to do which low rates have been made and 
maintained. As to whether this character of business 
has been remunerative also is open for argument, but 
in the majority of instances it undoubtedly has, as a 
large volume of traffic has been handled at extremely 
low rates. At any rate the carriers are not willing 
to admit that the business was transacted at a loss. 

Railroad operators, like other business men, are 
actuated by selfish interests. They will protect the 
shipper in so far as their interests are mutual. Rail- 
road managers are given charge of the great systems 
solely on account of their ability to show a profit or 
at least to operate the roads to advantage. Their 
work is done under the supervision of the owners and 
oftentimes they are constrained into a course of ac- 
tion which otherwise they would not take. 

‘rhe question is as broad as the country which the 
various systems traverse and by no means has yet 
reached a stable foundation on which to rest. New 
departures constantly are being evolved and put into 
operation looking toward the most feasible solution of 
the vexing questions which now confront the carriers 
as well as the shippers. 

The AMERICAN LUMBERMAN believes that the con- 
tinual agitation now being made relative to this mat- 
ter will bear good fruit and that this disturbing’ qués- 
tion soon will assume tangible form and be more eas- 
ily handled.—Ebrtor. 
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KIRBY RECEIVERSHIP. 


Lumber Market Not Adversely Affected—Financial 
Statement of the Company—General 
Review of Developments. 








Plans for Reorganization. 


No definite statement can be made at this time of 
the plans for reorgaaization of the two concerns, and 
no definite arrangement can be made until after the 
the receivership applications on Feb- 


hearing of 
ruary 17. 

In reference to the plan outlined below it might be 
well here to state that a similar proposition, involv- 
ing the purchase of the timber lands of the Houston 
Oil Company by the Kirby Lumber Company at a 
valuation of $15,000,000 was made on behalf of the 
latter concern a few days before the receivership was 
effected, but the opposition interests demanded an 
additional $1,000,000 and it was not possible at that 
time to effect a settlement. It was on this difference 
that negotiations split and the eourt proceedings fol- 
lowed. 

Generally it is conceded, however, that any plan 
which may be adopted will contain provisions which 
effectualiy will lessen the hardship imposed on the 
Kirby Lumber Company by reason of its contract with 


the Houston Oil Company. This conclusion is ex- 
pressed in a telegram showing the developments 


among interested parties in New York, as outlined in 
a dispatch sent out from that city, given below, and 
also “in the special telegram from Houston, Tex., 
showing the progress of affairs in that city. 


Want the Kirby Company to Buy the Timber. 


New York, Feb. 10.—As a basis of settlement of the dis 
igreements between the Houston Oil Company and the 
Kirby Lumber Company, a plan has been formed whereby 
the Kirby Lumber Company is to buy all the timber lands 
1 the Houston Oil Company. The details of this plan 
provide for the assumption on the part of the Kirby Lum- 
ber Company of the $7,000,000 of outstanding timber cer- 
tificates issued by the Houston Oil Company, and the pay- 
ment of an additional $8,000,000 in cash and secured notes. 
making the total payment for the timber lands of the oil 

ompany $15,000,000. 

fhe payments would satisfy all of the liabilities of the oil 

ompany and leave a surpius for the partial redemption 
of its stock issues. A reorganization on this basis prob- 
ably would result in a reduction in its capital stock so as 
more nearly to represent the value of its strictly oil 
properties. 

(Special telegram to the AMERICAN LUMBERMAN.) 

Houston, Tex., Feb, 10.—The proposition originating 
among interested parties at New York, looking toward 
the reorganization of the Kirby Lumber Company, as out- 
ined in the press dispatches, was submitted to the board 
ot directors and came up for consideration at a special 
meeting held on February 9. The matter was referred to 
the executive committee for consideration. 

If the offer should be accepted it is expected that the 
temporary receivership will not be made permanent on 
February 17, when the case is to be argued before Judge 
burns, 


Its Effects on Values of Lumber. 


It is probable that the receivership of the Kirby 
Lumber Company will have an effect on market values 
opposite to that anticipated by some manutacturers 
and others in the trade. The statement made to the 
receivers, as printed elsewhere, shows that the stocks 
on hand at the various mills of the Kirby Lumber Com- 
pany are normal. In many instances the stocks are 
badly depleted and broken and under the new order 
of procedure the company is put on a different basis 
of operation, and it will be possible for the mills to 
cut lumber to replace broken stocks and get them in 
shape to meet orders they may receive in the future. 

The mills now have orders sufficient to keep them 
busy for probably thirty days, and as the business is 
to be continued without interruption additional orders 
will of course be secured. Under the new regime it 
will not be necessary for the company in any manner 
to sacrifice stocks in order to meet current obligations. 
Usually at this time of year, when all buying is some- 
what of a speculative character, it is often necessary 
to shade prices in order to push sales and this undoubt- 
edly has been done by many of the big operators. 

During the next sixty days buying will take on a 
more substantial form and will be made to secure ma- 
terial for actual work to be done. As the company 
expects to continue operations it will be able to hold 
its stock for better prices than it probably would have 
been able to do had the receivers not been appointed. 
Advices received state that instead of lowering values 
those in authority have adopted the contrary policy 
and instructions have been issued to revresentatives to 
maintain values rather than reduce them. 

It is generally conceded that this action will have a 
steadying effect on the market instead of a demoral- 
izing tendency. 


East Texas Railway Project Not Affected. 


AUSTIN, Trex., Feb. 7.—Authoritative statement has_ been 
made that the financial difficulties confronting the Kirby 
Lumber Company and the Houston Oil Company will not in 
any.manner affect the plans the Frisco system has for 
expansion of its system in the timber regions of east Texas. 

The Frisco system has acquired an interest amounting to 
probably $2,000,000 in the Kirby Lumber Company. It also 
is heavily. interested in a large tract of land near Kountze, 
‘Tex., which latter will be developed in connection with the 
Kirby Lumber Company, or at least that was the plan at the 
time the tract was acquired. 

There was recently formed a company composed of gen- 
tlemen interested in the St. Louis & San Francisco Rail- 
road Company and the Kirby Lumber Company and asso- 
ciated interests whose object was to build a railway from 
Houston, Tex., to the Sabine river. This road would pass 
through the heavily timbered districts of east Texas, a 
large part of which fs owned by the Houston Ol Company 


and‘ the Kirby Lumber Company. In building this road 
probably 150 miles of the logging roads operated by the 
Kirby Lumber Company would be utilized and made a part 
of the proposed system. . 

The difficulties of the Kirby Lumber Company will in no 
manner interfere with the Luilding of the projected road. 
according to reliable information that is given out at this 
place, 


Quick Assets of the Company. 


In order to show the exact standing of the Kirby 
Lumber Company the LuM’%ERMAN gives herewith a 
statement of the assets and liabilities as shown by a 
recent balance sheet taken from the books of the com- 
pany, as follows: 











ASSETS 
Property— 
Real estate, Beaumont ........cccccccccecees $ 986,918 
OERCE LER] CSEREE) oo. sie si5b-0s cece orc cn re esse 210,084 
Timber and timber lands ........ccecscsesces 1,181,550 
Tram roads and logging outfits .........-0-.6. 29 
Saw mills, planing mills, dry kilms etc......... 
ce Rea ee ee er eae ac 
ee | er cree ee era 
Furniture QnN@ BXCUres <0... csccccccsvcseenvee 
Organization CXPeENSES ...-ccscccrsecscvesons 
Stumpage contract with the Houston Oil Com- 
DANY OC DOERR cies See sine aes ceclkis ca eases 1,230,224 
New construction and improvements........... 1,188,164 
Total property ........ ee ee $ 6,243,600 
IKountz lands ...... Seren Cre uke ee - 2,740,778 
Investments— 
Houston Oil-Company of Texas (preferred stock 
SOTEG GROTUE) cnc div nrseccnascrncss cucu $ 2,397,383 
Houston Oil Company of Texas (common stock 
Ze RKO BD aco 5'5:0 6 0 0 6010.0 0 6's 0,00%, $4.68 008 8 450,000 
GENCE GOCUPITICE §occcnccccvcvcerviessereveene 5.364 
Stumpage acquired, not used ......6..ceeeeees 1,250,125 
NN Sains Foxe ere ews 4 esse 4 wieusin ee eras pin pee $ 4,102,870 
Inventories 
Manufacturing department .........0e.eeeeees $ 610,218 
Megchandise and supplies ..........ccccoeeces 195,411 
Subscribed to preferred capital stock........... 321,000 
Current assets— 
Bo Se ters pia emersie a ech casiain ie esa a iae r .> 59,0383 
Bills receivable, not discounted .............6. 179,718 
Sales accounts receivable ........cceeeesseees 972,965 
Bills receivable, discounted .........00. eee eens 0,244 
Uther accounts receivable ....ccccccccsseeeess 512,610 
Agents’ balances ......ceeeesesves A ee eee 195 224 
County and municipal scrip and telephone cou- 
| Serre rer eee ere ee eT eee ee ec 2638 
a eS a! rere rye eee es eee ee ee 40,8580 
Ifouston Oil Company of ‘Texas, dividends...... Y1,985 
Total current Assets ....6.4csccccscccsss BBSZ ISS 
Deferred assets — 
Insurance premiums unexpired ...........++-6- $ 27,944 
Insurance investment, Manufacturing Lumber- 
men’s Underwiiters ...:08..¢0. Sere wis ree eeete ae 20,000 
Interest on bills payable, paid and not secured... 10,7538 
Total Gelersed MOWOG aoc 6s iio eanceesees 3 58,718 
Deferred proOt Ghd loge 2.0 ccveccccessvessseve 94,648 
TNR ARBEIS oss eal cclewe eaten ai nie tis ee $15,918,018 
LIABILITIES, 
MICA) SOCK. 6.65555 s'o:e W048 610.6 6300.04. 59: oars 8 SCO 
Purchase contract Kountze lands ........... P 2,000,000 
CSU EETE: -ETRUISONCB. ein co sku os ale we cleele bles bas 2,900,636 
CT CREED PET CEE TEE CT Ee 387,835 
Profit and 1088 SUTPIUS .6.5 52sec eee wa otee eae 175,134 
Total. Wabilities: ..660605<%. earie rates eset ie bees $15,918,018 


Timber Certificates Protective Committee 


Owing to the default in the payment of interest 
due on the timber certificates issued by the Maryland 
Trust Company, as trustee tor the Houston Oil Com- 
pany, a protective committee has been formed to rep- 
resent the holders. This committee has advertised for 
the deposits of certificates with United States Mort- 
gage & Trust Company. The committee consists of the 
following gentlemen: George W. Young, chairman, 
president ot the United States Mortgage & Trust Com- 
pany; James Brown, of Brown Bros. & Co.; Dumont 
Clarke, president of the American Exchange National 
bank; Gerald L. Hoyt, of Maitland, Coppell & Co., and 
I’. S. Smithers, of I. 8S. Smithers & Co. 

The committee has requested that all holders of cer. 
tificates deposit them immediately with the United 
States Mortgage & Trust Company, which is authorized 
to issue negotiable receipts. Copies of the agreement 
under which the committee is empowered to act can 
be obtained of the United States Mortgage & Trust 
Company, No. 55 Cedar street, New York. In order 
to give readers of the AMERICAN LUMBERMAN a brief 
outline of the policy which has been adopted 
by the committee, the following extracts have been 
made: 


Holders of timber certificates may deposit the same and 
receive certificates of deposit of United States Mortgage & 
Trust Company, such deposit vesting complete and absolute 
title in the committee. 

No time for deposit is set, and the committee may limit 
the time as it pleases. 

The certiiicates of deposit shall be transferable only as 
the committee authorizes, and all purchasers shall, by pur- 
chase, become subject to the agreement. 

The committee shall have full power to deal with all 
suits, assignments ete., and to designate, if necessary, 
another trustee than the Maryland Trust Company. 

The committee shall have the power to purchase the 
assets of the two companies on behalf of the boldholders, 
using the timber certificates deposited for such purchase in 
any way it sees fit. 

The committee may treat with all creditors of the com- 
panies to carry out any plan of reorganization, but de- 
positors may dissent from such plan and withdraw from it 
on twenty days’ notice, receiving deposited bonds from the 
trust company. 

The committee shall have full power to treat with all 
other interests, and may construe the agreement as it may 
deem advisable, experimenting with plans for the companies 
as it sees. fit. 

The members of the committee shall be entitled to reason- 
able pay for their work, not to.exceed 2 percent of the 
certificates deposited. 


To defray expenses the committee is authorized to borrow 


money on the certificates deposited, or their coupons. 

The committee, consisting of George W. Young, Du- 
mont Clarke, James Brown, Gerald L. Hoyt and F. 8S. 
Smithers, is authorized to abandon the agreement or any 
plan at will, and return bonds to depositors. 


NOTED ON A WORLD TOUR. 


A North Carolina Lumberman Compasses the 
Earth and Records Some of His Impres- 
sions on Lumbering in the 
Far East. 


On Wednesday of last week James B. Blades, of the 
Blades Lumber Company, New Berne and Elizabeth 
City, N. C., ealled at the office of the AMERICAN LuM- 
BERMAN to talk over the great time he and about 400 
other good fellows of the lumber trade had at the ban- 
quet tendered the National Wholesale Lumber Dealers’ 
Association at the Auditorium, Chicago, on March 5, 
1902, and incidentally to tell of a recent tour of the 
world, 

The Blades brothers—William B., James B., Charles 
G. and L. 8. Blades—have been prominent factors in 
the production of North Carolina pine ever since 1888. 
The principal oftice of the company is now located at 
Elizabeth City, from which point it operates nine mills 
in the vicinity of New Berne. 

Mr. Blades was accompanied by Mrs. Blades and by 
his uncle, E. W. Blades, of Barry, IIl., they having just 
returned from a tour of the lumber regions of the Pa- 
cific coast states, from San Francisco to the Puget 
sound country. This trip was made during the last 
few months and served as a windup to Mr. Blades’ trip 
around the world. In speaking of his journey Mr. 
Blades said: 





I crossed the Atlantic to England first, going to Scotland 
and then across to the continent. My trip through Europe 
was made rather hastily and I had not as much opportunity 
for inspecting conditions as I would have liked, and conse- 
quently am not in position to give much information §re- 
garding them. ! was very much surprised, however, while 
on the continent at the size, or rather the lack of size, of the 
logs from Norway and Sweden. It is very evident that 
these countries cannot furnish large dimensions, and that 
Europe will have to draw her supplies of this class of timber 
from the States. 


Speaking more particularly of trade in the orient, Mr. 
Blades said: 


It does not seem to me that there is much in the Japan- 
ese trade at present that will consume large quantities of our 
lumber. It is a growing empire and quite thickly settled, 
but except in large cities there is not much consumption of 
lumber, The Japanese are getting to be the great mannu- 
facturing people of the east and they are going to do the 
manufacturing for eastern Asia; but their own dwellings 
are too small to consume much more lumber than can be 
supplied by their own resources. A peculiarity of the Japan- 
ese lumber yard is that its stock consists of logs instead of 
lumber, They carry their stock in this way and saw it up 
by hand as the people want it. An order is given by the 





JAMES B. 


BLADES, 
A Record of Whose Observations Is Given. Ilerewith. 


ELIZABETH CITY, N. C.., 


intending purchaser and the retailer saws it out from the 
log in the size and dimension desired. They use a little, short 
saw, less than two feet long, about 10 to 12 inches wide. 
and I think it must be about half an inch at the back, and 
instead of pushing it as we do they pull it. That is the 
way they saw up their logs. Of course if they have to cut 
a big log they get a longer saw. ‘They saw the logs into 
very thin beards. 

Mr. Frazier, of Frazier & Co., explained to me the estab- 
lishment of their business and went into the details of its 
workings, He said they undertook to carry lumber 
in stock and lost money on it. The Japs will simply wait 
and make the dealer take a lower price. At present at 
Osakia they have built a mill and carry the stock under the 
water, where it will keep, selling it along as it is wanted. 
Their office was in Yokohama, and they did not speak of it 
as being very encouraging for an American lumberman to 
start in business there, But _I can see that this country 
may eventually consume considerable lumber, When I was 
in California and Oregon I noticed they are sending lots of 
stuff to China and Japan, more especially to China. At 
present there is more and better building in China than Is 
being done in Japan, But I believe this condition will be 
ckanged—the Japs are so quick to learn and to imitate. 
In my opinion the Japanese are going to do the manufac- 
ve ct the east and that within a comparatively short 
time. 

In Russia and Siberia I was very much interested in that 
they have immense forests there, but at present the railroad 
facilities will not allow of their being taken advantage of 
in most cases. They are getting their timber out by boat 
on the Volga river, bringing large supplies by this method 
from Korea, where they have concessions. The Korean tim- 
ber is similar in appearance to our North Carolina pine. | 
did not see any good timber there to amount to anything, 
except in the vicinity of the capital. But then, I only saw 
a little of the country thereabouts and that does not ‘count 
for much. Still, I understand that .timber is -very scarce 
except in the extreme northern part where the Russians 
have concessions. The condition of the lumber industry 
there was evidenced by the fact that lumber is packed on 
mules and horses. Siberia will have a large supply of 


timber available when the railroad facilities become. suffi- 
cient to allow of its being brought out of the forests, but 
they will have to be considerably enlarged before this can 
be accomplished. 

I do not mean to be understood, however, as saying that 
was ae 


train service is not up to the mark in Russia. I 
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comfortable on this trip as | was anywhere. I had a whole 
compartment to myself, although I had not paid for it all. 
It was empty and I was given the benefit of it. T he trains 
are fitted with electric lights and all the conveniences that 
go to make traveling pleasant in this country. I also found 
the cookery to be good, Everywhere in Siberia the houses 
are of logs; that is to say, ninety-nine out of a hundred. 
I suppose that when one goes into Russia proper it would 
be different, but all along the Volga river this is the case. 
It appears as though the timber grows just the right size 
for these houses. Instead of carrying lumber they carry 
logs, the same as in Japan and China. I went into one of 
the small mil!s and the man took me around and seemed to 
be interested in showing me everything. I could not talk 
to him at all nor he to me, of course, but | looked around 
over everything and he seemed to be anxious for me to see 
everything. There was a large stock of logs on hand. I 
imagine that when they get an order they take the logs 
and cut them down to the size required. When you go over 
the Volga river you don’t, of course, see the number of log 
houses, but still you would be surprised to see the number in 
Moscow proper. 

Mr. Blades made his trip around the world alone, 
getting back to the United States early in October. He 
is looking none the worse for his many experiences 
abroad and has lost none of the good nature which has 
endeared him to a large circle of friends on this side of 
the water, all of whom will be glad to know that he is 
safely back in Uncle Sam’s territory. 


A GREAT YELLOW PINE HOUSE. 


lilling Facilities and Representatives—Concise Out- 

line of Yards Operated—Territorial Repre- 
sentatives —Retail and Wholesale 
Interests of William 
Cameron & Co. 

Charles R. Ball is now the sales agent 

Cameron & Co., at Waco, Tex., and Mr. 

markably well suited for such a_ position, 

with the company almost since boyhood, 


for William 
3all is re- 
having been 
growing up 


WILLIAM W. CAMERON, PRESIDENT, 
Wm. Cameron & Co., Waco, Tex. 


in the business, sharing its successes and helping to 
make those successes, bearing the brunt and responsi- 
bilities of management in various departments. 

During the last year William Cameron & Co. have 
spread out more thoroughly and more painstakingly 
into the north and northwest than during any previous 
year and in so doing have more firmly ingratiated 
themselves as a lumber handling concern into the minds 
of the northern and western retailers. 

G. C. Goff handles the trade of this company for 


Kansas and Nebraska and has headquarters in Kansas 
City, with office in the Midland hotel. 

H. C. Mills covers eastern and southern 
buys and sells as well. 

W. H. Wilson sells lumber on the road in north 
Texas and Indian Territory, with headquarters at Fort 
Worth. 

E. A. MeGehee has the territory of Arizona, New 
Mexico and the Mexican Republic in the interest of 
William Cameron & Co. 

The concern handled during 1903 about 150,000,000 
feet of lumber, taking into consideration all handled 
directly from the mill, through the retail yar@: etc., 
and of this amount it is estimated it cut at its own 
mills at least 75,000,000 feet. 

At Rockiand, Tex., William Cameron & Co. are cut- 
ting 90,000 feet a day and at that point they maiatain 
an average stock of 50,000,000 feet. At that point 
they have at least ten years’ cut ahead of the saw. 

At Saron, Tex., William Cameron & Co. have just 
finished a single Filer & Stowell mill, in which is also 
a ‘*Dixie,’’?’ making a very complete mill for the work 
in that section. They have at least ten years’ cut 


Texas and 


CHARLES R. BALL, SALES AGENT, 
Of Wm. Cameron & Co., Waco, Tex. 


before the saw at Saron. This is the point where that 
great Swedish gentleman, Captain Anderson, used to 
run a mill in the old days. 

At the Saron plant Cameron & Co. also have a lath 
mill which produces 20,000 lath daily. The concern 
keeps its stock pretty well assorted and recently had 
40,000,000 feet on hand at this point. 

The mill at Saron was burned on May 18, 1903, and 
the concern broke ground at once for a new mill, which 
is now running every day and turning out perfect 
lumber. 

William Cameron & Co.’s mill at Carmona, twenty- 
two miles from Trinity, has a circular mill cutting 
75,000 feet of lumber daily, and they have about 4,000,- 
000 feet of stock on hand and there is yet a cut of ten 
years coming at that point. 

At Nome, Tex., William Cameron & Co. have ®single 
circular mill of 50,000 daily capacity and carry about 
2,500,000 to 3,000,000 feet of lumber and have yet 
about a nine years’ cut coming. 

The retail business of William Cameron & Co. con- 
trols twenty-eight yards located in Texas and Okla- 
homa. 

Their yard at Waco covers a space of ground 350 by 
300 feet, besides which they have on the corner of 
Tenth and Mary streets a planing mill plant covering 
an area 100 by 180 feet. At the Eighth avenue and 
Mary street plant they are maintaining a large mantel 


and paper and paint business. They job and retail 
these things all over central Texas. They have been 
in the mantel business for eight or nine years. 


HOO-HO00 DOINGS. 


BABA DDD 


The Chicago Concatenation. 


One of the most enjoyable concatenations of Hoo-Hioo ever 
held in Chicago was that which gathered in the Ladies’ 
Ordinary at the Sherman house on Wednesday evening 
last. ‘The banquet was an hour late in starting and the 
concatenation was delayed correspondingly, but the delay 
only served to furnish additional spice to the occurrences 
that happened later. The Junior work, as exemplified by 
Max Sondheimer, of Chicago, was the most thrilling, in- 
structive and entertaining piece of initiatory performance 
ever witnessed in a Hoo-Hoo concatenation. One of the 
most enjoyable features of the evening was the impromptu 
poem which was served up by Douglas Malloch, a candidate, 
during the concatenation, fresh from the Pierian spring, 
as follows: 

QO, Great, Black Cat. 

O, Great Black C-Cat, I tremble at the m-mention of your 
name, 

To g-gaze upcn your picture sends c-cold shivers 
my f-frame. 

Your smeller’s pointed straight at m-me, it makes my f-face 
turn pale, 

Your b-back is arched ferociously and th-thereby hangs a 
t-tale, 

[ am an unwashed k-kitten, my eyes scarce open y-yet, , 

But you, I th-think, will open them before I l-ioose am |-let. 

You are so b-black the ace of spades looks g-ghostly by com- 
pare, 

And 1-lightning, when they stroke your form, come f-flashing 
from your hair. 

I know but little of your f-faith or else I might f-feel worse ; 

I know not what it is to b-be Snark of the Universe. 

1 would not be a Jabber w-wock, not even if I e-c-c-could, 

An Arcanoper c-could not be, not even if I w-would. 

Of course what's really difficult about the entire b-biz, 

Is being something when you d-don’t know what that some- 
thing is. 

But treat me gently, Great Black C-cat, quite gently, sir, 
I pray, 

I demand it by the sh-shadow of the m-mighty B. A. J.— 

A sh-shadow that should f-fill you with a r-reverence pro- 
found 

sec-cause it is your f-father and it c-covers so much ground. 

1 am a p-playful kitten, l-lured in this awful f-fix 

‘To w-warble on the roof with you and dodge bootjacks and 
bricks. 

Now go ahead, I am res-signed and do not give a d-d——n, 

But leave m-me so my w-wife at h-home will know Hoo-Hoo 
I am. 

Officers: Snark. L. E. Fuller, assisted by W. E. Barns; 
Senior Hoo-Hoo, F. N. Snell; Junior Hoo-Hoo, Max Sond- 
heimer ; Bojum, C. D. Rourke; Scrivenoter, Lew Wentworth ; 
Jabberwock, J. L. Strong; Custocatian, Charles Wolflin; 
Arcanoper, J. T. McGrath ; Gurdon, H. L. Hart. 


Initiates : 


Henry Richard Conklin, Conklin Lumber Co., Chicago. 

William Calvin King, King & Bartles Lumber Co., Cleve- 
land, Ohio. 

Elmer Westlake Harris, Harris & Cole Bros., 
Falls, Iowa. 

Charles Lumber Miller, Miller Bros., Chicago. 

Milton Maple Miller, Miller Bros., Chicago. 

William Prentiss Barker, W. P. Barker & Sons, Batavia, 


through 


Inc., Cedar 


George Gilbert Wilson, Buckner-Saunders Lumber Co., 
Chicago. 

Edward Higgins Buckner, Buckner-Saunders Lumber Co., 
Chicago. 

Clarence Bertrand Lowe, Ellis- 
ville, Miss, 

Augustine James Ray, Fink-Heidler Co., Chicago. 

Douglas Longfellow Malloch, AMERICAN LUMBERMAN, Chi- 
cago. 

James Chicago Miksak, Pilsen Lumber Co., Chicago. 

Robert Terry Paddock, O. H. Paddock Lumber Co., No- 
komis, Il. 

Jacob Vanderveer Smeaton, Lake Superior Lumber & Box 
Co., Ashland, Wis. 

Inec., Cedar 


Louis Leroy Harris, 
Paddock Lumber Co., 


Ellisville Lumber Co., 


Harris & Cole Bros., 
Falls, Iowa. 
Joseph William Paddock, O. H. 
Pana, Ill, 
John Geneva Wheeler, Geneva, Ill. 
James Arthur Carey, Pineforest Lumber Co., Chicago. 
Clarence Louine Cross, Southern Cypress Lumber Selling 
Co., New Orleans, La. 
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MISSISSIPPI LUMBERMEN WAR AGAINST 2-CENT ADVANCES. 


Conclusion of Testimony—Brief Review of Points Involved—Additional Railroad Witnesses Testify—Character 
of Evidence in the Main Corroborative— Statements of Witnesses for Queen & Cresent 
System and Mobile & Ohio—Hearing Additional Testimony and 
Oral Arguments Set for February 15. 


A Summary of the Controversy. 


The testimony given in this installment completes 
the depositions of witnesses examined during the hear- 
ing of the 2-cent advance case before the Interstate 
Commerce Commission at New Orleans during the week 
beginning December 8. Notwithstanding the efforts to 
reduce the great mass of testimony to a reasonable 
size and present only those parts which had direct 
bearing on the question at issue, the presentation of 
both sides has required a large amount of time, space 
and hard work. 

It has been possible to give only a few of the 
many exhibits made to the testimony of the different 
witnesses. Such exhibits of themselves are matters 
of great information and interest to those who have 
followed this remarkable case. 


Reasonableness of Rates. 


In reviewing the testimony it would seem that the 
lumbermen made their fight against the increased rate 
on the ground of the re 1sonableness of the rate as ad- 
vanced. This was tne feature which received the 
greatest attention from the contending factions and in 
respect to this the controversy resolved itself into 
a question of what constitutes a reasonable rate. 

According to the argument of the railroad attorneys 
and testimony of witnesses it is reasonable for a car- 
rier to make a very low rate where water competition 
exists, yet a rate on similar commodities from other 
districts located at practically the same distance from 
common centers should bear a higher rate and this, 
they contend, also is a reasonable rate. 

Regarding the reasonablenes of rates a number of 
witnesses for the railroad companies went on record 
to the effect that existing rates were reasonable be- 
cause they permitted a free movement of yellow pine 
lumber from originating points in the south to com- 
petitive territory. 

Apparently no attention was paid as to whether this 
movement resulted from the ability of the lumber ship- 
pers to absorb the additional charge and continue to 
operate presumably at a profit, or rather it was con- 
tended that they could do this, owing to the advance 
in the price of lumber. As to the allegation made re- 
specting the increased value of the product of the saw 
mill, attention was given to this in an editorial in a 
recent issue of the AMERICAN LUMBERMAN and it was 
shown that present prices were higher than those exist- 
ing six years ago, which was the extreme low price 
realized during a period of ten to fifteen years, and 
that twelve years ago lumber prices, if anything, were 
higher than they are today. 


Rate Governs Movement of Low Value Products. 


As a matter of fact, any industry engaged in pro- 
ducing what may. be termed commodities of low value 
is dependent almost entirely for success or failure 
upon favorable rates in marketing its products. The 
movement of coal, for instance, into any given terri- 
tory is restricted by the rate made and the same holds 
true with respect to any low priced commodity regard- 
less of its character or where it originates. 


The Great Question of Transportation. 


It has been said that the lumber business is merely 
a question of transportation, and to a large extent this 
is true. Only a very limited percentage of the total 
lumber output can move long distances or at high 
rates, though doubtless the time will come when de- 
pletion of forests in various districts which now are 
numbered among the lumber originating sections will 
give a wider movement of lumber than is possible at 
this time. ‘Such contingencies, however, are for the 
future, and can have no bearing on the matter under 
consideration. 

The tap line division feature received considerable 
attention during the course of the New Orleans hear- 
ing. Not to enter into a lengthy discussion of this 
phase of the case, it would seem that the roads east of 
the river have treated it as a rebate from published 
rates, made to help the lumber industry during times 
of depression. The only exception cited was the Mobile 

& Ohio, which has allowed divisions to certain mills on 
ite line which still are in force. 

There was a vast fund of information, regarding 
the history of the lumber industry in the south, placed 
on file with the commission during the course of the 
trial and a corresponding amount of data relative: to 


the conception and founding of the various systems. of * 


railways that now traverse the southern country. “Phe 
parties to the contest endeavored to show that each 
individually had been responsible for placing the yel- 
low. pine lumber industry on its present profitable 
basis, Such questions, however, are only incidents to 
the main point at issue. 

The testimony regarding the ability of shippers to 
load to capacity was of an especially interesting char- 
acter. In loading certain kinds of lumber ordinarily 
shipped in box ears it is a physical impossibility to 
load the cars to full capacity and as a rule the result- 








ant losses must be borne by the carrier. In many 
cases, however, cars of large capacity are furnished and 
the order to be shipped permits of the utilization of 
only a part of the carrying capacity of the equipment 
—the weight of the shipment falling below the estab- 
lished minimum—and such losses are absorbed by the 
lumber shipper. 

The question of using the equipment—cars and en- 
gines—to their full potential capacity was discussed, 
but none of the witnesses were able to state what per- 
centage could be used, and it is extremely doubtful if 
a reliable estimate, showing this information, could be 
prepared. Whatever showing could be made would 
depend very largely upon the condition of traffic at the 
time the information was gathered. 

Generally it is conceded, however, that the increases 
in the size and carrying power of locomotives and rolfl- 
ing stock has had a tendency to decrease the cost of 
carrying freight, and it is only natural that such 
results should be secured. The capacity of roadbed, 
engines-and cars during the last quarter of a century 
has been greatly increased and now probably is three 
or four times greater than when the increase began. 
By many the limit is thought to have been reached. 
On the great trunk lines 96-pound rails, 100-ton engines 
and 80-pound freight cars are now being used which 
render it possible for a single train to handle an im- 
mense amount of freight,-_probably five or six times the 
amount that could have been handled twenty-five years 
ago and. unquestionably it is much cheaper to operate 
one such train than four or five trains of smaller 
tonnage. . Yet in a way this increased equipment must 
be used in other sections to operate trains carrying a 
limited tonnage, and it is in such connection that the 
cost of transportation shows no decrease. 


How Rates Are Made. 


With reference to the manner in which changes are 
made in existing rates there is no question but that 
there is an understanding between the carriers making 
the changes. Whether, as Commissioner Prouty said, 
this understanding amounts to an agreement in viola- 
tion of the Sherman act is another matter. The evi- 
dence shows conclusively that the various lines catering 
to any given industry are necessarily in close touch 
regarding the basis on which rates are to be made. 
When a new rate is to be put into effect representatives 
ot the different railroads at interest can meet and talk 
the matter over. Such conferences may be informal, 
but when considered in connection with various freight 
bureaus and associations are just as effective as though 
the question were taken up at a meeting regularly 
called for the purpose. 

Legislation cannot touch or control meetings of indi- 
viduals and they can talk of any subject desired and 
state any opinion they may hold, without violating any 
law that could be framed. Such action is their inher- 
ited right and cannot be legislated away. Decisions 
reached at such informal conferences form the basis 
upon which acts of an official character are made later 
and in this manner the provisions sought to be thrown 
around the establishment of rates are easily evaded. 


SATURDAY MORNING’S SESSION. 


At 9 o’clock Saturday morning Commissioner Provty 
called the gentlemen to order and after a discussion 
regarding the time in which the transcript of the 
testimony could be had, the number of witnesses that 
were yet to be heard and matters of similar import, 
it was decided to continue the hearing until 5 o’clock 
in order that all witnesses present might be heard who 
could not attend the session to be held in Washington 
at a date to be set later by the commission. 

Mr. Miller asked that before the examination of the 
ailroad witness be continued. that he be permitted to 
call for C. C. Cameron and ask a few questions in 
regard to some correspondence which he would like to 
introduce. This being agreed to, Mr. Cameren, the 
general freight agent of the Illinois Central railroad, 
took the stand. 

In reply to questions Mr. Cameron said that he hail 
in his ‘possession certain correspondence passing be- 
tween him as general freight agent of the Illinois Cen- 
tral and as-chairman of the conference at which the 


- 2-cent advance had been discussed which also embraced 


some gorrespondence with the Southeastern Freight 
Association; in fact, all of the correspondence on this 
subject. 


How the Advance Was Made, 


Mr. Miller—Can you state which particular railroad 
company, a member of the Southeastern Freight Associa- 
tion, initiated this advance? A.—No, I can not say who 
initiated it. The question first came up to me this year in 
a letter from Mr. Powell addressed to our traffic manager 
which was referred to me under the date of January 2. 
1908. 

Further regarding the meetings which led up to the 
final conference at St. Louis, at which the 2-cent ad- 
vance was determined upon, Mr. Cameron said that 
the meeting at St. Augustine, Fla., began on January 
19 and lasted until the 23; that the only western road 


represented at this meeting was the ’Frisco; that 
this road had no line of its own to Cairo, but that it 
sometimes forwarded lumber through that gateway. 


Q.—At the New Orleans meeting was the St. Louis & 
Southwestern, the St, Louis, lron Mountain & Southern 
and the Kansas City Southern represented? A.—lI think 
not—at the New Orleans meeting, no. 


Getting in Touch with Western Roads. 


Q.—Therefore it became necessary to adjourn from New 
Orleans to St. Louis in order to get in touch with the west- 
ern roads, did it not? A.—'rhis question was brought up 
at St. Augustine not as an association matter as incidental 
to the conference, but at an informal conversation between 
a half dozen gentlemen of whom Mr. Dodge, of the ’Frisco, 
was one, 

Mr. Cameron then detailed the manner in which the 
various meetings of the association had been held, why 
the New Orleans meeting had been called and why it 
was necessary to postpone it, the railroads represented 
at the different meetings and matters of a kindred 
nature, all of which have been fully covered in the 
testimony of other witnesses. In this connection Mr. 
Cameron said, ‘‘I think it was understood that uo 
advance would be made east unless an advance was 
made west of the river.’’ 

Mr. Miller asked that telegrams which passed be- 
tween Mr. Cameron and Mr. Parrott in regard to the 
application of the advance be read. The first one 
under date of January 30 was read as follows: 


Correspondence Relating to the Advance. 


An advance of 2 cents per hundred pounds will 
be made in rates on yellow pine lumber from all 
producing points in ‘Texas, Mississippi, Alabama 
and southeast to St. Louis and Mississippi river 
crossings—St. Louis, Cincinnati both inclusive. 
Viease give this information to members. 


Mr. Miller—That means members of his association, does 
it not? A.—yYes, sir. 

Q.—What is his reply? A.—yYour wire yesterday B. 2 
with announcement of 2-cent advance in lumber rates. Will 
it be necessary for originating limes in this territory to dis- 
cuss or interchange views in regard to the matter? 

Another telegram read: Referring to telegrams of this 
date: ‘Traflic officials here today. Suggest revised lumber 
rates to meet today. 


In regard to whether there had been any meeting of 
the southeastern’ tariff committee, Mr. Cameron said 
that a request had been made to bring the matter be- 
fore that body and that the following report had been 
made: 


The: matter was laid before the southeastern 
tariff eommittee and was regularly discussed and 
referred*back to the interested lines; recommended 
that contingent upon the advance from Arkansas 
and Louisiana that the same advance be made from 
Texas points to Mississippi river crossings and 
Cairo and north also, it being understood, however, 
to make rates from Texas points no higher than 
rates from southeast, 

With respect to the testimony which had been of- 
fered regarding the position of the New Orleans & 
Northeastern, Mr. Cameron said that the assistant gen- 
eral freight agent of that road had been present at the 
St. Louis meeting and was unable to state just what 
position. his road would take but that later he tele- 
graphed Mr. Cameron that the Northeastern was agree- 
able to the advance. 


Opposed to Tap Line Divisions. 


Q.—Mr. Steele authorized that, did he? A.—yYes, sir. 

Q.—The general managers of these roads never do take 
that sort of action themselves—they always impose that on 
the traffic manager, do not they? A.—The general manager 
of our railroad has nothing to do with the tratlic depart- 
ment. 


Attention was then given to the manner in which the 
advanced rate of 2 cents a hundred pounds had been 
postponed from March 1 to, April 15 and Mr. Miller 
asked if the roads east of the river knew that the 
rates from Arkansas in reality were not represented 
by the published tariff of the roads operating in that 
district on account of the tap line division allowei. 
in answer Mr. Cameron said: 


I do not understand that the tariff rates were noi col- 
lected. In fact, I understand to the contrary, that they 
were and are collected. I knew indirectly of the tap line 
divisions in a general way. Not specitically as to what they 
were to the different mills, 

Q.—Your railroad has always fought against any allow- 
ance, to the tap lines in favor of lumber me to logging roads 
on the theory of inequality, has it not? A.—Our road has 
not allowed the tap line proportions and we have been 
opposed to the idea of allowing them. 

Q.—Do you: know whether the Mobile & Ohio railway has 
through its representative, Mr. Haiden Miller, been active 
in urging that your road make similar allowances to ship- 
pers on its line—at least to some shippers? A.—Of my 
own knowledge I do not know that the Mobile & Ohio 
allows tap line’divisions| I have heard they do. 

Q.—Does the Illinois Central railroad on traffic received 
from the Arkansas roads beyond Cairo or at —— make the 
same divisions it does to lines on this side? A.—The Illi- 
nois Central charges from Cairo on ail pine lumber going 
into Central Freight Association .territory the full Cairo 
rates’ whether the lumber originates in ‘Arkansas, Texas, 
Mississippi, Alabama, Georgia or Florida. 

Q.—It collects its local? A.—yYes, sir. 


Asked if the Illinois Central was aware that a part 
of the division allowed to the roads delivering lum- 
ber at Cairo from the west was given to the shipper 
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instead of the initial ne, Mr. Cameron said that when 
the lumber was delivered to the Illinois Central at 
Cairo by the Arkansas connections, it allowed the Ar- 
kansas division and they could give it away or keep 
it as it suited them. 

The correspondence produced by Mr. Cameron was 
filed as a part of his testimony. 

Cross Examination by Judge Baxter. 

In cross examining Mr. Cameron, Judge Baxter 
brought out the fact that there was no discussion of 
the advance in rates at the St. Augustine meeting— 
that the whole matter was done outside of the asso- 
ciation. Later Mr. Cameron gave the names of the 
roads which had representatives at the meeting in St. 
Louis, as follows: The Illinois Central; Frisco; Louis- 
ville & Nashville; Mobile & Ohio; Nashville, Chat- 
tanooga & St. Louis; Southern; Burlington; Missouri 
Pacific; Cotton Belt; Kansas City Southern; Missouri, 
Kansas & Texas; the Kansas City, Memphis & Bir- 
mingham, and the New Orleans and Northeastern. Of 
these roads he said the Illinois Central, the Kansas 
City, Memphis & Birmingham, the Mobile & Ohio, the 
Nashville, Chattanooga & St. Louis, New Orleans & 
Northeastern were not members of the Southeastern 
Freight Association, and further that the Chicago & 
Alton, the Burlington the Missouri Pacific, Frisco Sys- 
tem, Cotton Belt, Kansas City Southern, and the Mis- 
souri, Kansas & Texas were not members of either of 
the associations. 

After some further questions regarding the confer- 
ence at Atlanta between the representatives of the 
railroads and the lumbermen in line with that previ- 
ously taken, witness was excused. 


HAIDEN MILLER INTRODUCED. 


Haiden Miller, general freight agent of the Mo- 
bile & Ohio, was the next witness called by the de- 
fendants. The examination of this witness was con- 
ducted by Mr. Prince, of the Mobile & Ohio. 

In a general way Mr. Miller stated that he had been 
connected with the Mobile & Ohio a little more than 
five years; that for twenty-five years he had been 
identified with the railroad service, and that he was 
familiar with the freight traffic department of his 
road which was a member of the Southeastern Missis- 
sippi Valley Freight Association. 

Mr. Prince—Is it (the association) employed as a medium 
to affect or lessen competition? A.—No, sir. 

Q.—Is the Mobile & Ohio under any obligation to change 
rates to conform with those of competing lines? A.— 
NO, SIL, 

Furthee Mr. Miller stated that he was present at the 
St. Augustine, New Orleans and St. Louis meetings. 
Asked as to the character of the meeting and what 
occurred, he said that the call was sent out for a meet- 
ing of the association upon urgent business and that 
the discussion relative to lumber rates was simply an 
informal conference as outlined by Mr. Cameron. 

Mr. Miller said his road gave a notice of the ad- 
vance on February 3, effective March 1; that this no- 
tice had caused many shippers to protest, urging that 
sufficient time had not been allowed to fill contracts 
which they had made on the basis of former rates. 

It was stated that the last advance, prior to that 
made April 15, 1903, was on September 7, 1899, which 
amounted to un inerease of 2 cents per hundred pounds. 


Advance Considered Partial Restoration of Former 
Rate. 


Q.—Do you understand that this advance in rate is an 
advance on what had prior to this time been the accepted 
rate or is it a restoration of the former rate? A.—I con- 
sider this as a partial restoration of the former rate and 
not in that sense an advance in rate. 

Q.—What was the cause of the former reduction in the 
rate—I think the time it was reduced in 1894? A-—It was 
reduced on Mav 10, 1894, to 13 cents per hundred pounds 
to Cairo in order to meet competition with Arkansas lines. 

Q.—Did you understand then it was an effort on the part 
of the road from the Mississinpi territory to put the manu- 
facturers on a parity with the Arkansas lines? A.—That 
was our intention. 

Commissioner Prouty—If that was so you got your rate 
1 cent higher than you ought to? A.—How do vou mean? 

Q.—I mean in 1894 the rate was reduced from 15 cents to 
13 cents. The total amount of the advance gives you more 
than the restoration of the 15-cent rate, A.—The partial 
restoration. to which I referred above. was the rate in 
effect May 2, 1901, when the rate was 17 cents. 

Q.—You never maintained for a great many years the 17 
cent rate to Cairo? A.—Myvy recollection is that we at one 
time had a total rate to Chicago which was higher than 
the total of the 17 cent division in 1891. 


Rates Prior to Cancellation of Differential. 


Mr. Prince asked regarding the testimony of Mr. 
Compton with respect to the 261% cent average on box 
and flat ears shipments when a differential of 3 cents 
was made in favor of the box ears. Mr. Miller said 
that the average received under the rates in effect at 
that time would be more than 26% cents as 65 per- 
cent of the movement over the Mobile & Ohio was in 
flat ears. 

Commissioner Prouty—Why does it happen that 65 per- 
cent moves by your line on flat cars? A.—I judge the de- 
mand of shinners requires that kind of equipment and we 
endeavor to fill their requests. 

Mr. Miller said that fully 90 percent of the open 
cars on his road went south empty, that the box cars 
moved.south loaded and that it would be to the inter- 
est of his road to move the lumber north in the box 
cars, 





Average Earnings. 
Mr. Prince asked that the witness file an exhibit 
showing the rate per ton per mile on various commodi- 
ties compared with lumber. Mr. Miller complied with 


this request and stated that the rate per ton per mila 


earned by the Mobile & Ohio on lumber on its own line 
was 614 mills based on actual transactions. 

Mr. Miller said that the Mobile & Ohio received 
jumber from the Mobile, Jackson & Kansas City at 
Mobile which road also connects with the Gulf & 


Ship Island, which made the business originating com- 
petitive; that the lumber received by the Mobile & 
Ohio at Mobile was hauled a distance of about eighty 


‘miles and that the Mobile & Ohio carried this lumber 


492 miles to Cairo. 
Earnings Depend on Routing. 


Asked what the rate would be skould the Inmber 
go from Hattiesburg to Cairo, a distance of 442 miles, 
Mr. Miller said that the division allowed by the Mobile 
& Ohio at Mobile was 5 cents per hundred pounds which 
also was allowed when the 14 cent rate was in 2ffect, 
which gave a revenue of about 4 mills per ton p& mile, 
and further said, in answer to questions, that the com- 
mission should consider the earnings on the lumber 
carried by his road and the fact that it was forced 
to pay this division owing to the competitive character 
of the business, and that the Mobile & Ohio originated 
very little lumber on its own line. In this connection 
he filed a statement showing the amount that his road 
originated for the first eleven months of 1903; and 
also a statement showing comparative rates from vari- 
ous points of origin in the United States to common 
markets and said that fully 85 pereent of the lumber 
originated in that territory was shipped to points north 
of the Ohio river. 


Cost of Equipping Cars Taken Up. 


With respect to the cost of equipping cars witness 
said that it cost about $4 to properly block a street car 
shipped from the American Car Company’s works at 
St. Louis. He said that other classes of commodities 
manufactured at that city cost anywhere from $2 to $10 
a car for securing it for shipment, these commodities 
ineluding machinery, boilers—that one firm in St. Louis, 
the United States Boiler Company, stated the cost for 
lumber for equipping cars was $5 to $7 and the cost of 
labor $15 to $50 a ear. 

Asked as to what elements were to be considered 
with reference to the reasonableness of the rate Mr. 
Miller stated that the milling in transit privilege, 
the absorption of switching charges by the Mobile & 
Ohio, and other matters of a like nature had much to do 
with the revenue derived from lumber shipments. Mr. 
Miller stated that there were between 100 and 110 mills 
located on the Mobile & Ohio having a daily output of 
about 1,600,000 feet. 


Cross Examination by Mr. Miller. 


It was endeavored to bring out more clearly the 
number and character of the mills located along the 
Mobile & Ohio.. With respect to the tap line division 
allowed by the Mobile & Ohio, Mr. Miller asked: 


Q.—Does not your published tariff show rates from points 
on the Eastern railway stations? A.—yYes, on the Mississ- 
ippi Eastern railway. 

Q.—Is that an incorporated railroad? A.—I could not 
auswer definitely. 

Q.—You do not know whether or not that is merely a 
logging plant to bring logs to the mill? A.—I do not know 
definitely. 

Q.—I notice by the returns made by Mr. Poe, general 
traffic manager of the Mobile & Ohio, that 3 cents per 
hundred pounds for ten miles or less and 3% cents per 
hundred pounds for a distance over ten miles on shipments 
from Quitman for instance. A.—I could not answer that 
specifically. All I could state is that these allowances 
to these four roads were communicated to me and I simply 
put them in as a part of the general information. 

Q.—Do you know how it happens that this allowance 
is made to these four companies and not to the other mill 
owners on the line of the Mobile & Ohio or to any other 
= on the Mobile & Ohio at Jackson, Miss? A.—I do not 
<now. 








Divisions of Rates and Distance. 

Asked as to the division of the rate between the 
Gulf & Ship Island and the New, Orleans & Northeast- 
ern with the Mobile & Ohio on lumber delivered at 
Meridian, witness said he was not certain that he re- 
membered the figures correctly but thought that the Gulf 
& Ship Island got 6 cents to Hattiesburg and the New 
Orleans & Northeastern got 3 cents, making a total 
of 9 cents to Meridian, the figures given being sup- 
plied by attorney and confirmed by the witness. 

As to the distance which this lumber was hauled, he 
said that the average of eighty miles given for lumber 
shipments originating on the Gulf & Ship Island was 
probably correct. 


Q.—wWhat is the distance by the Northeastern from Hat- 
tiesburg to Meridan? A.—About ninety miles—probably not 
so much. 

Q.—Going back to the question of this advance by all 
the roads, is it not a fact that you were very active per- 
sonally in bringing it about? A.—It is a fact that I was 
personally of the opinion that the rate should be advanced. 

Q.—That is not the question. Is it not a fact that you 
personally were very active in securing the co-operation of 
other roads to effect this advance? A.—I was active as 
my judgment dictated in getting views from the other rail- 
roads, 

"Q.--Did you undertake to influence the action of the 
western railroads? A.—No more than _ others. 

Q.—At whose instigation did you take up the subject? 
A.—At my own. 

Rates to East Not Changed. 

Reference was made to the ownership of the Mobile 
& Ohio railroad and Counsel Miller then referred to a 
letter signed by Haiden Miller and others to F. C. 
Frew, regarding the inauguration of the rate which 
was read. 4 : ‘ 

In answer to questions in this respect Mr. Miller 
said: ‘At the time we advanced the rates to Central 
Traffie territory, generally we did not advance the 
rates to so called eastern termini. We finally decided we 
could not make rates higher than they were.’’ 

Mr. Miller was questioned in regard to the corre- 
spondence relating to the advanced rates put into effect 
April 15, 1903, and the correspondence relating to the 
proposed application of this increase in rates to the 
Texas roads which had passed through Mr. Washburn’s 
hands. In regard to this phase of the matter Mr. 
Miller stated that Mr, Washburn was responsible for 
his own statements. 


When the Advanced Rates Went Into Effect. 


Other matters relative to the correspondence filed 
by Mr. Washburn and the steps taken incident to the 
inauguration of the increased rates together with a cir- 
cular letter from Mr. Washburn dated at Louisville, 
February 10, 1903, were read. The letter referred to 
was as follows: 


In relation to rates on yellow pine lumber from 
producing points in Mississippi, to Ohio river points 
between St. Louis, Cincinnati and other points 
north. | We are now in receipt of the following 
from Chairman Cale: “All lines heard from indi- 
cate tariffs have been issued advancing rates on 
lumber to interstate points and in accordance with 
the Louisiana side. Advise what your line has 
done?” 

_ Asked if it was not at this time that the Arkansas 
lines had agreed to the advance, he said that they had 
signified their intention of making some changes in 
rates. 

There was some further testimony along this line 
relative to the manner in which the advance was put 
into effect. 

_. Q.—Don’t you know as a matter of fact. Mr. Miller, that 
it was pretty well understood that the advance was going 
to be uniform and effective March 2nd? A.—Yes, sir. 

Mr. Miller further stated that the idea was to make 
the advance effective at that time to common points. 


Rates Advanced on Agreement. 


Commissioner Prouty developed the fact that there 
was at least a knowledge that all roads would make 
the advance on the date given. 

Commissioner Prouty—These lines all practically admit 
that these rates were advanced on a general understanding. 
Whether that understanding amounted to an agreement in 
violation of the Sherman act is a different question entirely 
and I do not suppose it makes any difference in this case 
whether it did or not—how do you understand it? A.—I 
think that is a matter to be considered. 

Q.—Undoubtedly concerted action was a matter to be 
considered? A.—There might be some case where it would 
be necessary for some one particular line to advance rates 
on its own accord. 


A general discussion by Commissioner Prouty on one 
side and witness and complainants’ lawyers on the 
other regarding the manner in which this advance had 
been instituted ensued and witness admitted that his 
road would not have advanced rates unless other roads 
had made an advance. 

Reasonableness of Rates as Advanced. 


Counsel Miller then took in hand the cross examin- 
ation and inquired regarding the percentage of flat as 
compared with the open cars used and the amount 
which came south empty which witness answered in a 
manner similar to the facts developed in his direct 
examination. 

Questions relative to the 13-cent rate and to the 
reasonableness of the present rate were asked and the 
results secured by the Mobile & Ohio under the rate now 
in effect compared with former rates. In answer wit- 
ness stated that he considered the present rate a rea- 
sonable one and that changed conditions had made it 
necessary for the railroads to receive more for earry- 
ing lumber. 

Effect of Improved Equipment. 

Mr. Miller was asked if the improved equipment had 
not tended to lessen the cost of carrying freight; 
he mentioned the gross receipts received by the 
Mobile & Ohio, but said that the auditor of his road 
would be in a better position to answer such questions. 

With respect to commodities that bore a higher rate 
than lumber, he named a number, among them being 
cotton, dry goods, cotton goods, mahogany and cherry 
lumber ete. 

Q.—Have you made any comparison between the value of 
these commodities and yellow pine lumber? A.—Most of 
them are more valuable than the lumber. 

Q.—You have not selected anything that is of equally low 
classification? A.—My purpose was to show a considerable 
movement of articles taking a high rate per ton per mile. 

Q.—You speak of fir as the only lumber from the Pacific 
coast that bore a lower rate per ton per mile than yellow 
pine from your territory? A.—You misunderstood that—I 
had some information regarding the movement of fir lumber. 

Regarding the rate on fir lumber from the coast to 
Missouri river points, Mr. Miller said he had given the 
rate per ton per mile and the revenue derived from the 
haul. 

Asked if he undertook to say that fir was the only 
wood bearing a lower rate than yellow pine,, Mr. Miller 
said that he had undertaken to show that the move- 
ment of fir lumber from important points of production 
to common points of consumption yielded a better rate 
ner ton per mile than did 75 percent of the yellow pine 
business handled by his road. 

Should Increased Traffic Lower Rates? 

Q.—As a traffic proposition, is it not eonsidered more 
desirable to have a large aggregate of lower rate per ton 
per mile business than a smaller aggregate and greater rate 
per ton per mile? : 

In answer Mr. Miller said it would depend somewhat 
on the cireumstances. Regarding the cost of equipping 
ears for shipment of commodities other than lumber, 
he said that he did not think the value of the shipment 
would have anything to do with the matter, but ad- 
mitted that the articles he had named were very much 
more valuable than yellow pine lumber. 

The next matter taken up for consideration was the 
milling in transit privilege. In answer to questions 
Mr. Miller stated that according to his recollection the 
weight of rough lumber was charged to milling points 
but that he could not say what. the reduction would 
be or what difference there would be made in the 
freight from the milling point to destination. 

Counsel Green asked as to the lowest rate it was 
possible for the Mobile & Ohio to transport freight 
and Mr. Miller said that he was not able to answer off- 
hand and would have to give the matter some con- 
sideration, Asked whether or not there was a margin 
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of profit in the transportation of coal, pig iron and 
similar commodities, witness said that he supposed 
there was or the road would not handle it. 


Rates Interdependent. 

With respect to the percentage of the open car 
equipment of the Mobile & Ohio used in handling the 
export lumber business, witness was unable to give 
any definite estimate but said such business was con- 
fined to two or three mills in Alabama and he pre- 
sumed all of this business was handled on open ears, 
and about 65 pereent of the northbound movement 
also was handled on open cars; that the cars used in 
the export business were operated between the mills 
and the coast and were not sent north. 

Q.—How is the tap line divisions paid to the mills? Is 
that shown in the tariff? .—I have no definite informa- 
tion: my impression is that it is done through the account- 
ing department. 

Q.—Do you know what the rate is on mahogany, cedar 
and other heavy woods? A.—Mahogany moves in the shape 
of logs and the proportion of the mahogany log business is 
15 or 16 cents, 

Further discussion regarding the rates and the in- 
fluence of a reduction in the rate to Ohio river points 
on rates to other gateways was taken up and the 
matter gone over again, the testimony being in line 
with previous information on the subject. 

Effect Should Tap Line Divisions Be Canceled. 

Asked as to the effect on rates to Cairo if the tap 
line divisions were abolished, and if a lower rate could 
not be made on yellow pine lumber if such action was 
taken, witness said he did not think it could be 
done. 

Should the tap line division be withdrawn witness 
said he did not know whether or not the manufac- 
turers would be satisfied. Mr. Green then inquired 
if the withdrawal of these allowances would not have 
the effect of advancing the rate by an addition of 
2 io 5 cents, according to the amount allowed, and, 
if the advance had been effected in that manner, if 
other lines would not have had to make a reduetion in 
the published rates, witness said he did not think they 
would or that they should. 

Judge Catchings asked if the witness was familiar 
with the operation of the Mobile & Ohio railroad prior 
to its acquisition by the Southern railway and if such 
acquisition had disturbed the direction of the former 
movement of traffic in any way, to which a negative 
answer was given. 

Judge Catchings—Would your knowledge of conditions 
and your long experience as a railroad man enable you to 
say. in your opinion, whether or not the rate as advanced is 
unjust and unreasonable? A.—No, sir, I consider it both 
just and reasonable. 

Mr. Miller inquired if the aequisition of the Mobile 
& Ohio by the Southern had not put the roads in har- 
mony on matters with respeet to whieh formerly both 
lines would have acted independently, and witness re- 
plied that he did not think so. 

This eoneluded the examination of Mr. Miller and 
he was exeused. 

R. B. TAYLOR SWORN FOR DEFENSE. 

The next witness for the defense was R. B. Taylor, 
auditor of the Mobile & Ohio. He stated that he had 
been engaged in the railroad business twenty-six years. 
In answer to a question, Mr. Taylor stated that his 
road had spent $27,857,000 which had been charged 
to the construction account up to June 30, 1903, and 
that the only road purchased by the Mobile & Ohio 
south of the Ohio river was a line thirty-eight miles 
long known as the Mobile & Bay Shore railroad. 

Witness filed a statement showing the receipts of 
the Mobile & Ohio from all sources from 1893 to 
1903 as shown in the reports of the railroad. This 
report showed a deficiency during the years 1894 and 
1895 and 1899 and 1900, and a statement was filed 
showing the amount of this shortage. 

The examination continued along this line and wit- 
ness made several statements regarding the manner 
in which the accounts of the Mobile & Ohio railroad 
were kept, the profit realized up to June 30, 1903, 
which was said to be about $24,000,000. He said the 
Mobile & Ohio railroad operated 753.88 miles, and 
several statements were filed in this connection giv- 
ing additional information regarding the results se- 
cured from the operation of the road. In this connec- 
tion he said the road had declared a 1 percent dividend 
in 1898 and a 2 percent dividend in 1903. 


Cost of Supplies Increased. 

A statement showing the increase in the price of 
all kinds of supplies and the increased cost of labor 
for a series of years was filed with the commission. 
Witness also said that the percentage of net earnings 
had increased as compared with the gross earnings. 

Regarding the price of lumber, he said that the 
average price paid by the Mobile & Ohio in 1898 
was $9.25, in 1903, $14, an increase of $4.75, or 55 
pereent. These prices were f. 0. b. the Mobile & Ohio 
tracks and no freight was charged on the lumber. 

Further along this line witness said that generally 
the lumber was bought in the open market, giving all 
the mills along its line a chance at the business, 


Of a Financial Flavor. 

In a general way it was stated that the mills which 
were allowed a division of the rate had roads that 
were used mainly in supplying them with logs. 

More information was desired regarding the bonded 
debt of the Mobile & Ohio, and Mr. Taylor said he 
would compile a statement showing the bonded debt 
of the line south of the Ohio river, which he thought 
was about $28,000,000 on 730 miles of road, slightly 
less than $40,000 a mile. Witness stated that the 
Southern railway had never guaranteed a dividend on 
the stock of the Mobile. & Ohio, but that if a stoek- 


holder wanted to sell his stock he would be given in 
exchange a certificate on which there would be a guar- 
anteed dividend of 2, 3 and 4 percent for the first 
three years and after that a 4 percent dividend an- 
nually. 

Witness stated that the road had been seriously in- 
jured during the war, probably about 25 percent of 
its value being destroyed, and that a large part of 
the bonded debt south of the Ohio river represented 
the money raised to reconstruct it. 

Mr. Prince asked if witness would prepare a statement 
for the line of the Mobile & Ohio south of the Ohio river 
for the years 1890 to 1903, showing the gross earn- 
ings, operating expenses, net income from operation, 
net income from all sources, and similar information, 
including the increased cost of supplies, and the num- 
ber of miles operated. This information was prom- 
ised and, no further questions being asked, witness 
was excused. 


H. A. SMITH TESTIFIES. 


H. A. Smith, lumber agent for the Mobile & Ohio, 
was the next witness called for the defense. He 
stated, when examined by Mr. Prinee, that he had 
been connected with the Mobile & Ohio for fifteen 
years. 

Mr. Prince—Do you know what it would cost to equip a 
car and what would be the freight on that equipment to 
average points of destination—have you a statement saow- 
ing that? A.—Yes, sir. 

Q.—Produce it, please. A.—In equipping open cars I 
agree with Mr. R. W. Hinton that it takes 8 pieces 4x4, 8 
feet, 4 pieces 1x4, used as strips across the top to hold the 
standards in place, making a total of eighty-five feet. 

Answering further questions, he stated that the 
Jumber used generally was of an inferior class, some 
of it being red heart, or what is commonly known as 
culls; that the average value of the lumber was not 
more than $6.50. or $7 a thousand, which would make 
the eost of the material used 51 cents, or, allowing $8 
a thousand, 67 cents; labor would be about 40 cents, 
the average cost of the freight on the 26-cent rate, 
estimating the material to weigh 360 pounds, would be 
about 79 cents, making a total cost for equipping cars, 
including freight on equipment on a 26-cent rate, 
about $2.20. 

Mr. Miller asked if in making this announcement 
witness’ statements had been governed by the Master 
Car Builders’ rules, and in answer it was said that 
witness was perfectly familiar with the rules but 
that he did not think they were always complied 
with. 

Further questions regarding the manner in which 
the open ears were equipped for hauling lumber and 
the sources from which witness had secured his in- 
formation were asked, and the replies given indicated 
that witness had examined equipped cars on the Mobile 
& Ohio. New Orleans & Northeastern, the Gulf & 
Ship Island, and the Alabama & Vicksburg. These 
facts having been testified to, witness was asked to 
step down. 


A WITNESS FOR THE NORTHEASTERN. 


F. F. Steele, general freight agent of the New Or- 
leans & Northeastern and the Alabama & Vicksburg 
railroads, was the next witness to testify for the de- 
fendants. 

Mr. Steele said he had oceupied his present position 
for about five years, was familiar with the traffic 
business of his companies and with the different classes 
of freight carried by them, his duties having to do 
with the making of freight rates over these lines, 
which were made solely by the officials of the company, 
and not by reason of any agreement or understanding 
with competing lines. Asked if the lumber business 
was as profitable to the companies as the other busi- 
ness handled by them, he said that it did not yield as 
much per ton per mile as the average of the other 
commodities earried. Asked what proportion of the 
lumber moved to points on or north of the Ohio river, 
he said he had no statistics showing the amount of 
the northbound business but that in a general way 
he would say about 80 percent moved to the points 
indicated. 

Asked if the rates made and accepted by his ecom- 
panies were of a character to enable the lumbermen 
to get into the territory north of the Ohio river, he 
said they were and that they were such as to enable 
the manufacturers in Mississippi to sell at a profit. 


Foreign Cars Paid For by Receiving Line. 


Regarding the movement of empty cars to the mills 
for handling lumber, witness took the month of March 
for two years, 1902 and 1903; in March, 1902, there 
were 64 box cars, 243 flat cars and 447 gondola cars 
sent to the mills; in March, 1903, 22 box ears, 528 
flat cars and 265 gondola ears sent to the mills, a total 
of 875; that when the ears belonging to other lines 
were moved to the mills, loaded or empty, his roads 
had to pay a per diem charge of 20 cents. 

Q.—Why are box cars not used by the shippers instead 
of flat cars? A.—The cost of loading lumber on flat cars 
is much less than on box cars. 

Asked regarding the cost of equipping flat ears with 
supports and standards, Mr. Steele said there were 
several kinds of lumber loaded in open ears and that 
the cost of equipping cars varied with the kinds of 
lumber moved. Where short lumber was shipped, he 
thought the cost was not more than $1.58; that gen- 
erally speaking he estimated the weight of the lumber 
to be 800 pounds—usually less than 900—and that he 
had prepared a statement showing what the freight 
would amonnt to. 


Other Commodities Require Protection. 
Q.—-Are there any commodities which are hauled by your 
road which require protection such as boilers ete,? A,- 
sir. 
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Q.—On these other commodities are freight charges as- 
sessed on the gross weight—in order words, do you charge 
freight on the standards and boards used to protect these 
other commodities like you do on lumber? A.—Yes, sir. 

Q.—Does the average freight on yellow pine lumber from 
mills located on your road amount to more or less than the 
value of the product at the point of shipment? A.—I am 
not prepared to state what the value of the product is. I 
ean only give you my opinion. It would depend on destina 
tion—to Cairo the rate would be less—to New York and 
some other interior points it would be more than the aver 


age. and it would be a little less than the value of the 
lumber, IT think. 
Q.—How do the rates on lumber charged on your road 


compare with the average rate per ton per mile on coal? 
A.—The average rates on Jumber are in some cases lower, 
and on an average are lower than rates on other commodi- 
ties. 

Witness filed a statement which he had prepared 
showing the comparison of the rates. 


Lumber Bears Rate Lower Than Class Rates. 


Regarding the rates on lumber as compared with 
average rates on classified commodities, witness said 
that lumber rates were lower. 

Q.—State what effort your companies and other carriers 
have made to build up a market for yellow pine in territory 
on and north of the Ohio river. A.—We have in placing 
our orders fer cars stipulated the use of yellow pine lumber: 
we have reduced rates from time to time whenever there 
was a depression in the business, in order to enable it to 
get into this territory in question. In 1897 we were irduced 
to put in tap line allowances because it was represented 
by lumber people that it was needed to prevent them 
from goihg into liquidation. 

Q.—In 1894 a reduction was made in rates from this ter- 
ritory to Cairo with a view of meeting competition from 
Texas and Arkansas; that reduction was made on lumber. 
Was there any such reduction in any other commodity from 
Mississippi territory? A.—I cannot answer that—my records 
do not go back of 1895. 


Market for Yellow Pine Not Restricted. 


Witness further said there had been an increased 
movement of yellow pine lumber to points on and 
north of the Ohio river, and that he had compiled a 
statement showing this movement, which he filed as 
an exhibit to nis testimony. 

He was asked regarding the alleged restricted mav- 
ket accessible to the members of the Central Yellow 
Pine Association and if he had prepared a statement 
showing the increase in exports. In answer he said 
that for ten months, January 1 to October 30, 1903, 
from the territory in question exports had amounted 
to 40,396,948 feet, in addition to which there had been 
large amounts of timber and piling. Statements show- 
ing these facts were filed as exhibits. 

Witness admitted there had been more or less delay 
in furnishing cars for the transportation of lumber 
due to the fact that the business offered was greater 
than expected and time had not been allowed the 
transportation companies to provide necessary adidi- 
tions of their eqipment. 


Loading Lumber to Capacity. 

Asked if the ears loaded with lumber were loaded 
to their full stencil capacity, he said that as a rule 
they were not. 

Q.—How does loading of lumber compare with loading of 
brick, coal and iron ore? A.—The minimum required by the 


tariff on lumber is 30,000 pounds: on coal the full capacity 
of the car, which is charged for whether coal is loaded in 


* that amount or not: the minimum on brick is 40.000 pounds 


Q.—State generally whether the lumber shippers on the 
line of your road were given notice of the proposed increase 
of 2 cents per hundred. A.—Yes, they were given due notice. 

Further witness stated that after the meeting in the 
St. Charles hotel, when the question of the advance 
was first considered, he had had a conversation with 
both Mr. Hinton and Mr. Gardiner and he had told 
them the advance was under contemplation; that his 
road had been able to furnish sufficient equipment to 
permit shippers to fill their standing orders before the 
new rates went into effect; that the advanced rates 
were put into effect by his line independent of the 
action of any other road. 

Q.—Upon the facts stated by you heretofore, is the receut 
advance of 2 cents per hundred pounds in the lumber rate 
reasonable or unreasonable? A.—I consider it was not only 
reasonable but necessary. 

Commissioner Prouty announced a recess at this point 
until 2 o’elock in the afternoon. 


THE CLOSING SESSION. 


When the commission reconvened at 2 o0’clock, Com- 
missioner Prouty asked Mr. Steele to give the termini 
of the New Orleans & Northeastern road, which were 
given as New Orleans on the south and Meridian on 
the north. The termini of the Alabama & Vicksburg 
were given as Vicksburg on the west and Meridian on 
the east. He also was asked if these were lumber 
originating lines, and answered in the affirmative, and 
said the lumber was divided between the Southern 
railway and the Mobile & Ohio, the latter road re- 
ceiving the greater portion of it; that the New 
Orleans & Northeastern received 6 cents per hundred 
from the Mobile & Ohio, the Alabama Great Southern, 
and also from the Cincinnati Southern; that the New 
Orleans & Northeastern received lumber from the Gulf 
& Ship Island, from the Pearl River railroad, Mobile. 
Jackson & Kansas City, which lumber was transported 
to Meridian, where it was turned over to other lines. 


Division of Lumber Rate. 


Q.—Do you allow the Gulf & Ship Island a division of 7 
cents? A.—We allow them 6 cents. Under their contracts 
with Eastman. Gardiner & Co. it is provided that the Gulf & 
Ship Tsland shall control the routing of all the lumber. On 
such lumber as the Gulf & Ship Island receives from them 
and turns over to us we allow 5 cents a hundred, 

Q.—ow many miles do you haul it? A.—We haul from 
Mattiesburg to Meridian. a distance of about eighty-five 
miles—that is a fair average distanee. 

Q.—What do you receive? A.—Thbree cents. 


Commissioner Proutyv asked for a statement showing 
the number of cars of lumber originating on the New 
Orleans & Northeastern, giving points of origin, and 
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also as to the proportion of lumber moving north in 
flat cars, which Mr. Steele said was about 30 percent, 
he thought. 

Asked if the New Orleans & Northeastern furnished 
flat cars except on special order by the shipper, he 
said that his road endeavored to furnish cars for which 
requisition had been made, but occasionally it was nec- 
essary to substitute; not as a general thing, how- 
ever. 

Cross Examination by Mr. Green. 

Mr. Green—There is traffic in lumber moving east over 
the Vicksburg, Shreveport & Pacific where it takes the Yazoo 
& Mississippi Valley to points north of the Ohio river and 
also Jackson, Miss., where it takes the Illinois Central? 
ian Meridian where it takes the Mobile & Ohio? 
A.—Yes, and the Alabama Great Southern. 

.—What division did you get on the traffic that goes 
north by the Yazoo & Mississippi Valley railroad? A.—If 
it goes north over the Yazoo & Mississippi Valley, we do 
not get any tariff beyond Vicksburg. 

Asked what division of the through rate was re- 
ceived by the New Orleans & Northeastern, witness 
said he did not have the figures with him, but the in- 
formation would be included in the statement that 
had been asked for. 

Further regarding the matter of divisions Mr. Steele 
stated the New Orleans & Northeastern accepted as 
low as 4 cents a hundred on some of the lumber orig- 
inating on the Vicksburg, Shreveport & Pacific, and 
admitted that the latter line allowed tap line divi- 
sions, which he stated was 3 cents a hundred. 

A statement showing the division received by the 
New Orleans & Northeastern on the traffic moving 
over the Yazoo & Mississippi Valley and also informa- 
tion with respect to the lumber that moved over the 
Mobile & Ohio and other lines with which the Vicks- 
burg, Shreveport & Pacific made connection was asked 
for and witness said it would be furnished. 

The maximum division allowed any logging road 
or tap line, he said, was 3 cents, and the road receiving 
that proportion was twenty miles long. 

A question regarding the equipment of the Queen 
& Crescent system, with respect to its ability to fur- 
nish cars necessary to move the freight offered was 
asked and also if witness did not recall that a large 
amount of cotton had recently been destroyed by fire. 
A negative was given, as such matters, Mr. Steele said, 
did not come under his observation. 

The cross-examining attorney cited a number of in- 
stances where the road under question was unable to 
furnish equipment to move freight offered, to all 
of which witness replied that they were matters out- 
side of his department and of which he had very little 
information. 

Of a Miscellaneous Nature. 

Asked if lumber, staves ete. were not discriminated 
against in favor of movement of other commodities, 
Mr. Steele replied that he thought there was a uniform 
rule on all roads that required the movement of per- 
ishable freight first. 

Judge Baxter then took charge of the witness, and 
in answer to a question Mr. Steele stated that there 
was only one mill on the Vicksburg, Shreveport & 
Pacific that received a tap line division which had a 
road more than twenty miles long. It was also stated 
that the line of the Vicksburg, Shreveport & Pacific 
railroad was entirely west of the Mississippi river, the 
eastern terminus being at Delta on the west bank of 
the Mississippi opposite Vicksburg, and the western 
terminus at Shreveport. 

Counsel Miller asked if witness was aware that the 
tap line division had been allowed by the New Orleans 
& Northeastern, and received an affirmative response. 
Asked as to what induced the road to withdraw the 
allowance, Mr. Steele said the question had come up 
repeatedly but that he did not know what eventually 
induced the road to withdraw it; that there had been 
considerable correspondence about the matter and se- 
rious objections on the part of other lines which did 
not make similar allowances. 

As to the basis of these objections he said that 
the other roads did not consider that a tap line divi- 
sion should be allowed; that some of them would have 
preferred to reduce the rate instead of allowing a 
proportion, and that it had been withdrawn June 28, 
1897; had been granted again in March, 1898, and with- 
drawn June 1, 1899: put into effect November 15, 1900, 
and withdrawn October 1, 1901. Asked if the Illinois 
Central was not the principal objector to the practice, 
witness said that other lines also were opposed to it. 

Counsel Green asked what it would cost per mile to 
reproduce the New Orleans & Northeastern and Mr. 
Steele said that the auditor would be better prepared 
to furnish such information. Witness was excused. 


L. A. JONES TESTIFIES. 


L. A. Jones. auditor of the New Orleans & North- 
eastern and the Alabama Great Southern, was the next 
witness called for the defense. 

Mr. Jones said he had held the position of auditor 
for about eight years, prior to which he was assistant 
comptroller of the same road; that the cost of opera- 
tion had increased very largely during the last few 
years; that in 1899 wages amounted to $648,000; in 
1900, $711,000; in 1901, $767,000, an increase of 18.21 
percent; in 1902, $819,000, an increase of 26.23 percent; 
in 1903, $904,000, an increase of 39.41 per cent. 

Further he said all classes of labor had received 
higher wages; that on November 1, 1901, engineers 
and firemen had received a raise of 5 percent, and on 
March 1, 1903, a similar advance; that the wages of 
= the employees had been increased from time to 

ime. 
Regarding Prices of Lumber and Cost of Equipment. 


Mr. Jones said the price of lumber had increased 
considerably since 1898. A statement was asked for 


showing the price for the same quality of lumber from 
the same mills for March, 1898, to December, 1903. 
As an instance witness said that timbers 16x30 had 
increased from $10.50 for the first period named to 
$18 at the latter. Bridge ties, $9.50 to $11.50. 

Regarding the average price of yellow pine lumber 
he said there had been a steady increase; that in 1899 
the average price of lumber used by the railroad com- 
pany had increased from $9.25 in 1899 to $10.21 in 
1900, $10.01 in 1901, $11.79 in 1902. Further ques- 
tions regarding the increases in the price of yellow 
pine lumber were answered in line with those given 
above. 

Regarding the cost of locomotives he said that the 
New Orleans & Northwestern had purchased only a few 
switch engines during the last few years; that in 1900 
this class of engines cost $9,420; in 1901, $9,500; in 
1902, $10,000; in 1903, $10,400. During the last four 
years the box cars purchased by the company had all 
been of 60,000-pound capacity, and cost in 1899, $485; 
in 1900, $571; in 1901, $615; in 1902, $612; in 1903, 
$620. The increase in the cost of 60,000-pound flat 
cars was $345, $507, $537, $497 and $518 respectively 
for the years under consideration. The cost of 60,000- 
pound coal cars in 1899 was $369; no coal cars were 
purchased in 1900; in 1901 the cost was $537; in 1902, 
$528; in 1903, $557. 

He stated generally that the cost of operation for 
the Alabama & Vicksburg road had increased at the 
same ratio. 


A Few Questions by Judge Baxter. 


Judge Baxter then took the witness in hand and 
asked: 

During the last eleven years what has the total surplus 
earnings of the New Orleans & Northeastern amounted to 
above the operating expenses, taxes and bond interest? 
A.—The total surplus earnings of our road above operating 
expenses, taxes and bond interests, during the entire eleven 
years ending June 30, 1903, was $176,953, an average of 
$16,018 per year. 

Q.—Have you had any difficulty in providing for your 
bond interest? A.—We were obliged to defer payment in 
order to meet current expenses. We had never paid a divi- 
dend at all since the New Orleans & Northeastern was built 
until the present year, when 3 percent was paid. 

Mr. Steele said after the purchase of the Alabama 
& Vicksburg road, which was bought at a receiver’s 
sale, the road reorganized and had been capitalized at 
a very low figure; that dividends beginning with 3 
percent had been paid and later they had increased 
to 5 and 6 per cent; that they had never exceeded 6 un- 
til the last year, when a dividend of that amount had 
been paid and an extra dividend of 3 percent also 
had been declared; that operating expenses had been 
reduced as low as consistent with good service to 
the public, and that the property had been constantly 
improved in order to meet the exacting and increasing 
needs of the public and shippers. ; 

Judge Baxter asked for a statement similar to that 
which he had requested all of the witnesses for the 
railroads to supply regarding the gross earnings, oper- 
ating expenses, net income ete. 

Mr. Steele said the work of building this road had 
begun in 1881 and it had been opened for service in 
1883; that the stock and bonds issued against the road 
amounted to about $50,000 a mile. 


Cross-Examination. 


Mr. Miller conducted the cross-examination of the 
witness, and in reply to questions Mr. Steele said a 
dividend had been paid on June 30, 1903; that the rate 
did not go into effect until April 15, and that 40 
percent of the traffic of the New Orleans & North- 
eastern consisted of lumber. = 

Asked what road furnished the cars for this lumber 
traffic he said that in the main they had been supplied 
by his line; that had it been able to confine its cars to 
its own line it would have had sufficient equipment, but 
it had not been able to do this. 

Mr. Miller asked if the gondola cars which came 
over the line of the New Orleans & Northeastern were 
not used to bring coal south, and in reply Mr. Steele 
said his road handled considerable coal, but the cars 
used for coal were not used in the lumber traffic; that 
special cars were assigned for such purposes. 

Asked regarding the increase in the revenue of the 
New Orleans & Northeastern, going back from 1903, 
witness said that in 1903 the revenue amounted to 
$253,000; in 1902, $193,000; in 1901, $90,000. Mr. 
Steele admitted there had been an increase in net 
earnings, but claimed it had not been a relative in- 
crease. 


Supplies and Equipment Cost More. 


Q.—Is that increase not due to the relative efficiency of 
your equipment as well as increase in the volume of traffic? 
A.—I should say in a very small degree, because we have 
to rely for the most part on other lines for car supply. Of 
ame we get the benefit of what additional equipment we 

ave. 

Q.—You spoke a while ago of the increase in the cost of 
cars. How do you procure your supply of cars? From the 
car works or do you have them made yourself? A.—We 
have on the Northeastern a car shop and we build our cars 
= we are able to build them cheaper than we could buy 

em. 

Q.—Is that increase due to the increased price of lumber 
or increase in the wages and supplies that go into the cars 
other than lumber? A.—It is due to a general increase in 
wages and material. 

Q.—Where did you get your statement of lumber prices? 
A.—From what I bought—from the invoices. 


As to the statement showing the prices of lumber, 
witness said the average prices.of all lumber used show 
a difference of $1.68, the figures being $10.11 in 1902 
and $11.79 in 1903; that this lumber had been bought 
from mills along the line of the New Orleans & 
Northeastern; ‘that witness did not remember which 
particular mills, as it had been secured from a number 
of them. 





Asked as to what it would cost now to duplicate the 
New Orleans & Northeastern road from New Orleans to 
Meridian, Mr. Steele said it would be a very difficult 
question to answer but that he did not think it could 
be duplicated for less than its book cost. 


Questioned by Mr. Green. 


Mr. Green asked as to who built the road and if it 
had been built by a construction company; as to the 
value of New Orleans and Northeastern stock in 1881 
and similar matters. In answer Mr. Steele said that 
in Louisiana stock could not be issued for less than 
the par value and he supposed that held true with 
this particular stock. Asked if the road was not built 
through a level country, he said there were portions 
of it very difficult and that a great deal of the road 
traversed a rolling country. A general discussion re- 
garding the character of the country and the cost of 
constructing this road followed. 

Mr. Green—Give us the present cash value of the railroad 
and its equipment today. A.—I do not know how to get at 
the cash value of a railroad. 

Q.—Give us the best judgment you can exercise in regard 
to it. A.—I would not attempt to give the value of the 
railroad property. It would depend on so many elements 
that it would be impossible for me to give it. 


Conclusion. 


Mr. Steele said the value of the property would de- 
pend upon what could be secured were it necessary to 
sell it and that he did not consider himself competent 
to pass upon this matter. 

The testimony continued along this line, very little 
of interest or importance being brought out. 

Regarding the market value of the bonds, he said 
there were none in the market to speak of and that 
they were listed at about par, he thought. There was 
some further testimony, about in line with the fore- 
going. A discussion started between the various at- 
torneys, to which Commissioner Prouty objected, after 
the termination of which witness was excused. 

This concluded the rebuttal evidence offered by the 
railroad at the hearing in New Orleans. 

Judge Baxter stated that at the hearing to be held 
in Washington the railroads would probably want to 
introduce Mr. Steele again, and in addition several 
other witnesses. The Gulf & Ship Island had not up 
to this time presented any evidence to refute the 
charges that had been made against it and probably 
would introduce two or three witnesses. It was finally 
decided by Commissioner Prouty to assign two days 
for taking additional testimony at Washington and 
one day. for oral argument. 


el 


A WORK OF NATIONAL IMPORYANCE. 


The credit rating department of the National Lum- 
ber Manufacturers’ Association, under the management 
of George K. Smith, secretary, and an experienced com- 
mercial agency superintendent, is about to issue in com- 
plete form a credit rating book that will certainly be 
recognized as of great value to lumbermen all over 
the country. The name of this department of the as- 
sociation issuing the publication is the “Credit. and Col- 
lecton Bureau.’’ It was authorized by the National as- 
sociation at its meeting in Washngton in April, 1903. 
George K. Smith was the logical man for secretary of 
the association, since he had acquired large and val- 
uable experience in association work, and incidentally 
in handling the rating bureau of the Southern Lumber 
Manufacturers’ Association, of which organization he is 
the executive officer. Undoubtedly when he shall make 
his report in April it will be found that the book will 
have met with a generous reception and the general work 
of the bureau be shown to have grown satisfactorily in 
extent and influence. The bureau is taking up the 
credit work by states and issuing books as it proceeds. 
The work has now been carried so far, is backed by 
such powerful influences and managed by such capable 
officers that there ean be but littie doubt of its con- 
tinued success. It virtually nationalizes a work that 
had been carried forward successfully by the South- 
ern Lumber Manufacturers’ Association, the Hardwood 
Manufacturers’ Association of the United States, the Na- 
tional Wholesale Lumber Dealers’ Association and other 
organizations. It has the benefit of co-operation with 
these agencies and will ultimately absorb and succeed 
to the place some of them have occupied in association 
work. 

The credit and collection bureau is doing in a com- 
prehensive way what the National Lumber Manufac- 
turers’ Association was organized to do in that and 
other features of vital interest to mill operators as a 
body in the country at large. It works in harmony with 
efforts in a like direction by the other association bu- 
reaus. The Hardwood Manufacturers’ Association of 
the United States is doing good work in establishing a 
credit rating within its sphere of influence. It al. 
ready has a book about ready for the state of Ohio, 
and is rating Illinois, Indiana, Michigan and Wiscon- 
sin, Undoubtedly the bureau of. the National Lumber 
Manufacturers’ Association will greatly benefit by these 
ratings. And so the work will go on, the different 
bureaus co-operating, until a comprehensive national 
rating shall be secured. 


PPB BB PBIB PDD PDL DIS 


Within the next sixty days it is expected that the 
St. Louis & San Francisco’s railway line from St. 
Louis to Memphis will be opened to traffic. It has 
been under construction for about two years. It was 
formerly the main line of the St. Louis, Memphis & 
Southeastern railroad. The direct route from St. Louis 
to Memphis will be 249 miles, and with the new 
branches the total new mileage brought into direct 
operation by the system will be about 700 miles. 
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ILLINOIS RETAIL LUMBERMEN’S FOURTEENTH ANNUAL. 


The State Retailers in a Two Days’ Convention—Able Addresses by the Officers — Many Matters of Interest Discussed—Ilembership Shows a 
Healthy Increase—Demurrage and the Lien Law Receive Attention—General [Meeting at World’s Fair Indorsed—Exec- 
utive Session of an Unusually Interesting Character—Election of Officers—The Banquet 


The beneficial influence of assoc-ati n work was 
thoroughly demonstrated at the fourteenth annual 
meeting of the Illinois Lumber vealers’ Association, 
held at the Sherman House, this city, on Wednesday 
and Thursday of this weck. In point of registered 
attendance and the large proportion present at its 
business sessions, the interest shown and good work 
done, the fourteenth annual takes its place among the 
many suecessful conventions held by the association, © 

One of the features of the annuals of the Illinois 
retailers and which adds grace and charm to the pro- 
ceedings is the presence of the lady members of the 
families of the visitors. i 

In point of strength the association has grown large- 
ly during the past year, anu as will be noted from the 
reports of the officers followin~ the efforts to promote 
friendly relationship with all branches of the industry 
have been met with marked and gratifying success. The 
traveling men were also present in large numbers and 
to them is due in a large measure the carrying out of 
the entertainment features of the meeting. 

WEDNESDAY MORNING’S SESSION. 

At 11 o’clock President McFeeley called the conven- 

tion to order and presented his annual address, as fol- 


lows: 
= The President’s Address. 


In my boyhood days the idea seemed to prevail that the 
curative powers of any nostrum were in proportion to its 
disagreeable taste, and the more nauseous the more prompt 
and salutary its effects. My mother would say, when a 
more than usually disagreeable potion was to be adminis- 
tered: ‘“‘My son, I hate to make you take this, but it is for 
your own good—” and so with the annual _address. Al- 
though, according to custom, you are to sit still and submit 
to the affliction, we hope it may suggest some ideas that 
may lead to the building up and strengthening of the asso- 

iation. F 
oo the year has shown a fairly good increase in 
membership yet we are not entirely happy since there are so 
many worlds yet to conquer, But apart from this it has 
been a year of progress along association lines and steps 
have been taken, the beneficial results of which we believe 
cannot be overestimated, which will, we hope, meet with 
your full approval. : : 
“We cannot at this time outline the work which has en- 
gaged the attention of your officers and particularly your 
secretary, but its importance is so great that no member of 
the association can afford to be absent from the executive 
session, when the details of the plans will be fully ex- 
pk ined. 

In order that the greatest success may result to us from 
this movement it is important that a greater proportion 
of the retail dealers of the state be added to our member- 
ship, and to this end we believe that an active campaign 
should be inaugurated in the formation of local associatiors 
all over the state as auxiliaries to the state association 
The funds of this body could not in our judgment be used 
to better advantage or be fruitful of better results. In no 
other way can the education of those dealers who persist 
in the violations of the principles underlying the ethics of 
trade be accomplished. Possibly the finances of the associa- 
tion would not warrant such expenditure with the present 
yearly dues and, if so, would it not be policy on our part to 
increase our dues as many other state organizations have 
done? Would not the increase in membership and the power 
to deal with questions which are continually arising, be- 
eause of our added strength, more than compensate for the 
few dollars’ increase in our yearly expense account? Even 
the wage earner realizes the importance of his union and 
the power that it wields and there is no hesitation in pay- 
ing dues of from $15 *o $40 yearly from his day’s wages. 
It is hoped that this May be held of sufficient importance 
to have your careful consideration. 

I would be remiss in my duty in failing to call your 
attention to the work of the committee on the mechanics’ 
lien law and Mr. Adams, its attorney, and the result of 
its labors in the passage of the bill now in force. Those 
who contributed to the fund which was raised for the 
necessary expense may well feel gratified that such a law 
has been secured and that the matter was in the hands of 
those who labored so persistently and clung so tenaciously 
to every gain when at times success seemed very doubtful. 

The demurrage question is one of growing importance 
and one in which every shipper and consignee of freight 
is interested and no line of business is more affected than 
that of the retail lumber dealers of the country. While 
suits are being entered here and there all over the country 
and in our own state, in every suit that has come to my 
knowledge the decision has been against, the railroads; yet 
very many of the smaller dealers and some of the larger 
prefer to pay the penalty rather than institute a suit 
which in the end would only result in annoyance and 
vexation even should the result be in their favor. While 
the raiJroads may have some cause for complaint in the 
detention of cars in unloading, yet it is infinitesimally small 
as compared with the loss and annoyance caused by the 
delay _in furnishing cars to the shipper and the unwar- 
ranted length of time in their transmission to the con- 
signee: and while several states have upon their statutes 
laws for the correction of these evils it is the opinion of 
many that this matter could best be handled through con- 
gress and a hill has been prepared and presented before 
ew body which is intended to guard the interests of both 
parties. 

Through the work of the Lumber Secretaries’ Bureau 
of Information the retail dealers of twenty states are work- 
ing together as a unit for the protection of their mutual 
interests and you will Le gratified to know that the manu- 
facturers, while organizing into one great central body, 
recognize that we want to “tote fair’ with them and have 
taken the initial step in working in harmony with us. 

Taken altogether. the past year has been a fruitful one 
along association lines and if we will only be patient and 
work loyally according to the plans now being laid out 
we may rest assured that greater success awaits us than 
the most enthusiastic member has ever dreamed of. But 


don’t get impatient and drop out because you do not see 
immediate results, for it will take time to adapt ourselves 
to the new line of work. 








a Feature of the Meeting — Those Present. 





One of the greatest hindrances to the efficiency of your 
secretary’s work is the failure on the part of some members 
in answering his communications. You may rest assured 
that he has no time to throw away in unnecessary corre- 
spondence and if you receive a request for certain informa- 
tion you may be satisfied that it is important that he have 
this—not next week or next month, but at once. You pay 
Brother Hotchkiss for certain work, yet by your thought- 
less neglect to supply him with the necessary data you 
curtail his usefulness. Don’t do it any more, but assist 
him in making his work efficient. P 

In retiring from the office to which you have done me the 
honor to elect me for two terms I should fail in duty to 
you should I not pay a merited tribute to Secretary 
Hotchkiss for his untiring and loyal work in the interests 
of the association and the only way that I conceive in 
which his work could be made more effective rests with 
you, and that is—as I noted above—by promptness in 
giving him information. 

To Vice President Glore and the directors I can only 
tender my thanks for the unvarying courtesy and friendli- 
ness which have marked our intercourse. 

To you, members of the association, I can only say in 
yielding the gavel of office: Give to him who takes it up 
the same cordial support you have rendered me. 


Secretary George W. Hotchkiss then read the follow- 
ing address: 
The Secretary’s Report. 


Upon this, the fourteenth annual meeting of the associa- 
tion, I have occasion to congratulate you upon the healthful 
character of work undertaken by the association. 

The opening of the fiscal year was marked by most 
strenuous efforts in behalf of the passage of a new mechan- 
ics’ lien law, efforts which culminated in most abundant 
suecess in placing upon the statute books an enactment 
which is declared by competent legal authority to be the 
most beneficial and just law, to all classes who are affected 
by such a law, that is to be found in any state of the 
Union, protecting equally and fairly the rights of capital no 
less than those of labor and material men. To your com- 
mittee, headed by that most efficient worker, Mr. W. H. 
Hunter, is mainly due the success which was attained: but 
we must not omit due credit to the committee of the Lum- 





C. A. GLORE, OF CENTRALIA, ILL., 
President-elect Illinois Retail Lumber Dealers’ Association. 


bermen’s Association, headed by Mr. C. F. Wiehe, of the 
Edward Hines Lumber Company, and Mr. Hooper, their 
secretary, whose individual efforts merit our warmest recog- 
nition. Upon Mr. Elmer H. Adams, author of the bill, 
whose time and talent were so fully given (not only to the 
drafting of the bill, but whose influence contributed so fully 
in securing its passage) too extended encomium cannot be 
bestowed. To Senator Castle and other of our membership 
who were included in the membership of the legislature too 
much praise cannot be awarded for their earnest efforts. 
We had also the co-operation of the labor organizations of 
this city, who recognized in this bill the protection of the 
rights of labor equally with capital and material. 

The work of your secretary has brought him into still 
more intimate relations with the Lumber Secretaries’ Bu- 
reau of Information, several meetings of which have been 
held during the year. This bureau consists of the secre- 
taries of fourteen state associations, embracing in their 
membership the retail lumber dealers of twenty states, ag- 
gregating nearly 10,000 individual members, who through 
the operations of the bureau are brought into harmonious 
and uniform plans of work, thus enlarging the operations 
and influence of each state association and enabling each 
to act in perfect accord and co-operation with the others. 
Measures are now on foot, with excellent outlook for suc- 
cessful realization, which will more than double the efficacy 
of the work of the bureau. As these plans are not as yet 
perfected I can but outline them in the executive session 
tomorrow, feeling assured that they will meet with your 
hearty co-operation. The. carrying out of these plans will 
necessarily entail an increased expense upon the funds of the 
association, which are now hardly enough in volume to 
carry on the work as thoroughly as would be wise and 
judicious. 

I have suggested to President McFeeley the wisdom of 
laying before the association the question of a small ad- 
vance in dues to cover the increased cost of operation, In 
defense of this proposition I may suggest that if wage work- 
ers, through their labor unions, can cheerfully pay from 
$12 to $20 a year for the benefits derived from those 
unions it would seem anomalous to suppose that any retail 


lumber dealer would object to a payment slightly increased 
over the present dues of $6 a year, in view of the great 
advantages to be derived from the work of this association. 
I may add that the dues of all the other associations in 
the Secretaries’ Bureau of Information range from $7 to 
$10 a year. 

The importance of local associations throughout the 
several counties or districts of the state has been fully 
emphasized during the year in the healing of discords and 
the promulgation of more confidence and more good feeling 
among dealers; and whenever these locals are in existence 
it is the uniform experience that great good has resulted. 
It is constantly my endeavor to promote these locals and, 
when formed, to aid them by every means in my power. 

I beg leave to call your attention to important measures 
now being introduced in congress, looking to the regulation 
of the vexed questions of delay in carriage by transportation 
companies and the regulation of demurrage charges through 
national enactment. I have been authorized by your board 
of directors to pledge the hearty sympathy of this associa- 
tion with any measure looking to this end which may seem 
to be based upon justice to all parties concerned and which 
may give promise of being carried to successful completion. 
I have for some weeks been in correspondence with local 
railroad officials, and am now awaiting an answer from the 
General Managers’ Association of the railroads in Illinois 
to my proposition for a conference committee upon the im- 
portant subject of demurrage. 

I desire particularly to call your attention to the fact 
that but two issues have been made of the bulletin of the 
Secretaries’ Bureau of Information, and for the reason 
that the results expected from the publication have fallen 
far short of our expectations, because of the neglect of the 
members to take advantage of the information and to act 
in co-operation with the bureau. The mere publication of 
the bulletin is of little avail unless the members will read 
its columns and assist the secretaries in making the in- 
formation effectual. Experience has shown that a large 
percentage of our members are not aware that a bulletin 
has been published (notwithstanding the fact that a copy 
was sent to every member on our list of membership) and 
my own experience in common with that of my confreres 
has been through inquiries and complaints which plainly 
showed ignorance of the contents of the bulletin. If our 
members will not co-operate with us we cannot give them 
the aid which they need and which we are ready at all 
times to render. The publication will soon be resumed in 
a manner which we believe will insure its reading, and we 
trust it will elicit the individual aid which is so necessary 
to make our work effectual. 

I wish, while I am in a grumbling mood, to ask of each 
member a more careful and prompt attention to my corre- 
spondence. I am almost weekly receiving replies to letters 
sent by me in August and even so far back as March, upon 
matters which required prompt attention if they were to 
be made available. Out of 2,500 books containing the lien 
law and a list of the recognized dealers of this state, mailed 
in August, in connection with which I urged that correc- 
tions should be promptly sent me, only about 250 responses 
were received, and while some complaints of incorrectness 
were received not one correction was sent in. I am your 
servant, and desire all the information that each of mv 
employers can give to enable me to carry out your wishes 
and to make your business more profitable. 

We have lost through business changes during the vear 
22 active members and 10 honorary members, while we have 
added 125 active and 10 honorary, making a total of 125 
new members and showing a net gain to February 1, 1904. 
ef 93 members. Since the books were closed we have added 
several active and honorary members. Of the losses, 15 
active and 2 honorary sold out, 7 active and 3 honorary 
went out of business, 9 active and 5 honorary withdrew, 
ard one active member was dropped for poaching. 

Under the new arrangements which will be outlined to 
you in executive session it is incomprehensible that any 
retail lumber dealer in the state should be so blind to his 
own interests as to remain outside our membership. Before 
the convention adjourns I believe that every member will 
be heartily in accord with this statement. 

Your attention will later be called more directly to the 
demurrage question through correspondence which has taken 
place with the other secretaries. 

I shall at a later point in our session take occasion to 
call your attention to correspondence relative to the holding 
of a general meeting of lumber dealers at St. Louis some 
time during September. 

Negotiations are on foot looking to a more harmon‘ous 
understanding with the manufacturers of the nation, and 
the establishing of ethical relations which shall be just ana 
fair to all branches of the lumber trade and equally so to 
the consuming public. Should these negotiations reach a 
successful culmination many of the disputed questions of 
trade ethics which in the nast have led to recriminations 
and for many years the adoption of a policy of coercion. 
now happily abrogated, will be solved in the recognition of 
a mutual interest. As was happily remarked by a manu- 
facturer at a recent gathering: ‘The retailer of lumber is 
just as much a necessity in our business as the pine tree, for 
while without the tree we could not manufacture it is evi- 
dent that without the retailer we could not distribute our 
manufactures.” How essential then to the prosperity of 
both are harmony and a recognition of each others’ com- 
mercial rights and true interests. Of equal importance 
are harmony and co-operation upon ethical lines between 
the retailer of lumber and the manufacture of sash and 
doors, and negotiations are now pending looking to this end. 

The terms of your president. vice president and the 
three-year term of Directors FE. F. Hunter and W. O. 
Houghton expire with this annual, and you will be called 
upon to elect their successors. In this connection will you 
permit me to urge that the importance of the negotiations 
now on foot looking to the most important measures ever 
promulgated for the establishing of trade ethics would seem 
to indicate the wisdom of retaining to so great extent as 
possible those who have been in close touch with the move- 
ment until such time as pending negotiations shall have been 
brought to a successful culmination ? 

Rut for the hearty co-operation of President McFeeleyv 
and your efficient board of directors the work of the past 
year could not have reached the hopeful stage which it has 
attained. My unbounded thanks are due not onlv to the 
officers but to the members of the association for their 
svmpathy so tenderly expressed in the days of my severe 
affliction. and for their warm and heartv general co-opera- 
tion with me in the discharge of my duties as secretary 
during the year. 

With the opening of a new fiscal vear TI believe that the 
prospects are brighter than ever before for the successful 
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carrying on of the work of the association and the realiza- 
tion of its objects. I would urge upon each member the 
importance of bis individual effort to bring into our mem- 
bership every dealer who is not already affiliated with us 
in membership. 

In closing I beg leave to call your attention to two im- 
portant matters: 

First—That I am authorized by the committee to extend 
to our members and their ladies an invitation from the 
traveling men and their employers, forming an improvised 
association for this purpose, to participate with them at 6 
o'clock this evening in a banquet, to be followed by a 
vaudeville entertainment in the dining room of the Sherman 
house. The committee will distribute tickets upon applica- 
tion during the day to all who are entitled to receive the 
same. 

Second—Let me call your particular attention to the 
statement upon our printed program that the executive ses- 
sion will be ealled to order promptly at 10 o'clock and 
the doors will be closed at 10:10 o'clock against late 
comers, As this will be a very important session it is to be 
hoped that no member will miss it. 


At the conclusion of the secretary’s report, Mr. Hotch- 
kiss, who is also the treasurer, made the following ic- 
port as to the finances of the association: 

The Treasurer’s Report. 


Lalance on hand February 12, 1908......$ 531.37 $531.37 
Receipts .. - 3,047.20 


$3,578.57 
3,395.47 


$ 183.10 
Balance on hand February 1, 1904....... 
Appointment of Committees. 
The next order of business was the appointment of 
committees, which resulted as follows: 
Auditing—E. W. Houghton, T. J. Bermingham, W. T. 
OSton, 
Resolutions—I’, H. Goodrich, W. Lb. Terry, F. Kent. 
Constitution—J. ‘I’, McGrath, W. E, Terry, I. J. Ber- 
mingham, , 
OUvber associations—J. T. McGrath, J. C. Simpson, S. C. 
Mct'eeley. 
Credentials—W. O. Houghton, E. F. Hunter. 
Lien iaw—W, H. Hunter, W. E. Terry, J. I. McGrath. 
Demurrage—k. Ik’. Hunter, S. KR. Cornish, Kk. R. Dariing- 
ton. 
' Nominations—J. T. McGrath, J. T. Bermingham, E. W. 
eters, 


Disbursements ........ ebeebesenenseeee 


183.10 


Saley on Collections. 
Met L. Saley, the Realm of the Retailer man of the 
AMERICAN LUMBERMAN, was introduced and talked to 
the members on “Collections.” Mr. Saley said: 


Collections, 


Not many weeks ago a yard man in a town visited said 
that his book accounts footed up $9,6UU, and a competitor 
in the same town asserted that ne went into the new year 
with less than $1,80V0 on his books, Both the character 
and volume of the trade of these two dealers varied little. 
1 chanced to learn that the dealer who at the beginning of 
the new year had nearly $10,000 on his books had two 
weeks previously borrowed $6,UUU at the bank to straighten 
up his discounts and other matters, His money was scat- 
tered here, there and yonder—and, mind you, subject to cail 
with the right kind of manipulation—and he was obliged to 
borrow this lump amount, wor what’ ‘Lo pay his depts, of 
course. He recognized the stubborn fact with which we 
are all familiar, namely, that he must pay his debts, yet he 
lailed to recognize the fact, which is us imporcant, that 
others should pay him. 

Beloved, 1c gves unchallenged that we are the best pay of 
any retail line in the world. ‘The other night when coming 
trom Kansas City to Chicago I was riding with a rooting 
man who made the statement that 9U percent of his business 
was with the retail lumbermen, that he had been engaged 
in the business two years and had not lost one cent. I 
have frequently been told by wholesale lumbermen that for 
years they have lost nothing in the way of bad debts. When 
a man sells goods to us it is a cinch that he gets his pay. 
Last week this statement was disputed and I learned that 
the wholesale dealer who took issue had failed to collect for 
a car of measly red cedar shingles. ‘then he showed temper 
when I said to him that I wished every shipment of these 
poorly manufactured shingles would be rejected until the 
shingle mauutacturers of the coast could understand that 
we want good shingles. I wish we were as sure of reaching 
paradise as we are of paying our just debts. Yet notwith- 
standing we are as good as the bank of England we are 
expected to pay on time, which is perfectly proper. And that 
time is being shortened. ‘The wholesale dealers and manu- 
facturers were not satisfied with the old time, so they re- 
duced it to fifteen days, and it need surprise no one ir the 
next move they request us, if we want lumber, to send our 
money in advance. It we had the nerve of these men it 
would not be necessary to borrow money at the bank. We 
would collect for the oats the sparrows pick up. 

The wholesale dealers collect promptly from us, while we 
give those who owe us any old time in which to pay. What 
is the difference between the wholesaler and us? He is the 
better merchant. If we should set the pace for the mer- 
cantile world 1 believe things financial would go to smash 
in six months, Let it go on record that some of us are 
mighty poor merchants. We are retail lumbermen for your 
life, but the little we know about financiering was learned 
when sticking boards and driving mules. Only the lowest 
grade of merchant would have permitted that $9,600 to 
stand on his books while he borrowed $6,000 at the bank. 

What stands in the way of our collecting more promptly? 
A will to do so, and nothing else. As we are a good class 
from which to collect, so are our customers—or at least they 
ought to be. We are the favored of the earth when it 
comes to protection. First, Providence protects us by so 
constituting the goods we sell that they do not easily de- 
teriorate. Then the lien law steps in to protect us, and 
with so much protection from Providence and the law we 
should blush that we do not protect ourselves better. 

It would not do to say out loud that there was an under- 
Standing in any market as to prices. I'll bet $4 that not 
once in a hundred times can the yard men of a town suc- 
ceed without such an understanding, yet the law says it 
must not be. Our lawmakers say that we must respect the 
law that leads to failure. But surely it could not be re- 
garded as a combine if two or more dealers in a town 
should agree as to terms of payment—that is, simply agree 
not to be foolish any longer. A non agreement in this re- 
gard costs us money, restless nights, and a reputation that 
1s not gilt edge among the best business men. In a certain 
town there is a dealer who is as thoroughly up in the laws 
which dominate the mercantile world as a cat is in mathe- 
matics. His terms are intended as an inducement for men 
to buy of him. “Oh! any time it is convenient for you,” is 
what he tells his customers, and consequently the accounts 
on his books run three, six, nine, twelve months, with no 
interest, It is said, and I do not doubt the truth of the 
Story, that one of his German customers expected the stork 
to visit his home, and having bought a barn bill exclaimed, 
“Ven dis ting is all over at my house I vill pay you!’ 
Which excuse for prolonging the day of payment is as sen- 
sible as are hundreds of others. 

I should look out for the man who was willing to give 
me long time credit, for I should expect he would sock it to 
me in prices. In the commercial world the higher the in- 
terest the greater the risk, and in the mercantile world 
the longer the time of payment the larger the profit. These 


two laws you will find are pecogatnas everywhere in the 
business world. And this dealer, by violating all recognized 
business rules, is a millstone around the neck of any other 
yard man who may desire to sell lumber in his town. It is 
his method of fighting other dealers. 

One excellent way to induce prompt collections is to 
require notes bearing the current rate of interest—and there 
are those who push it a cent or two above the current rate. 
When this is done the farmer who ordinarily would infer 
that he could not pay until he turned off his corn or hogs 
would find that after all it did not distress him so very 
much to pay. He wouldn’t object a minute to our paying 
interest to the bank the year round, but when he pays it it 
is another’s ox that is gored. 

Along any line we are susceptible of being educated, and 
in many a community the lumber consumers are being edu- 
cated by up to date retailers to pay more promptly. hose 
who delay payments are in a rut, and once out of}'t it 
becomes at least easy for them to tell when they will pay. 

Let us hold up our hands and swear that in this matter 
of collecting we will elevate ourselves a notch as lumber 
merchants. z : 

Impressions in Dialect. 


One of the features of the meetings of the Lllinois 
retailers is the dialect addresses by S. A. Holcomb, of 
Sycamore, who broke forth into poetry as follows: 


A Soliloquy in Broken English. 


Von all dher blaces I haf vent, 
Vere efer I vas roam, 
I nefer seen dot blaces yet 
Dot vas shoost lige home sveet home; 
Dher nearest sphot oof any vare 
Oof dose dings vat can be 
Vas peen dose lomper meedings 
Vat vas mosht like home to me. 


Von all dose meedings vat vas bast 
Great kvestions vas poot through, 

Unt I alvays vant to peen on hand, 
Unt done some spheiling too; 

Ve don’d vas dalk von vomen’s righdts, 
Vat leedle righdts da’ve got, 

But ve’ll dalk von oder kvestions 
Vat vas bedder dhere ash not. 


Unt vat I vant for spheak oof now, 
Righdt here von Chicago town, 
Vas peen a few goot kvestions 
Unt discuss dhem oop unt down— 
Unt dher fairst von vat I’ll spheak aboud 
You don’d vas know I sphose; 
Id vasn’t noddings more or less 
Ash dher vay you vipe your nose. 


Ve men mighdt dake a handkercheif 
Aboud so vide unt long, 

Unt ven ve vant to plowed our nose 
Could plow id goot unt sthrong; 

But vat apoud dose vomens dhere 
Mit dher nose oop on dheir face . 

Her handkercheif apoud so skvare 
Dher rest vas all peen lace. 


I vouldn’t know shoost vat to do, 
I vouldn’t know vat I vas poud 
Oof I had to dake dot flimsy ding 
Unt try unt vipe my schnoud. 
Dot’s all righdt, but no more oof dot 
For dose vomens help run dher nations, 
Unt some dimes da vas helping dhere 
Mit dese sasacheations. 


Maybe I don’d vas understhood 
Poud some dings all-togedder, 
But von ding any vay I know 
Some dings vas growing bedder; 
For all dose manufacture mans 
Von mosht efery direction 
Vas dought dose dings all ofer 
Unt vould make dher righdt connections, 


Dot our inderests lie togedder 
Ve all must understhand, 
Unt ve’ll all glimb mit dher vagon 
Vat vas drifen by dher band; 
Unt ash ve vas mofing onvard 
Dher wholesale unt retail mans 
Ve vould acted shoost like brudders 
Dose vas such lofely blans. 


Now vile all dose manufacture mans 
Unt dose retail sasacheations 
Vas gedding dings all fixed oop sd 
For dose pully goot relations 
Dhere’s oder dings vats going on 
I'd like for spheak apoud 
Subbose your yard vas got afire, 
Unt you couldn’t poot id oud? 


Oof you vas mit some gompany 
Vere insurance vas gost high 

You pedder let dot lomper burned, 
Unt dhen gone oof unt die, 

But oof you vas mit Brudder Hollis 
Or some gompany like dot 

Your insurance don’d vas gosting much, 
Unt some ding goot you dhen vas got. 


All dose dings vas gif us bleasure, 
Unt I’m feeling mighdty fine 
For ve could shoined dot Hoo-Hoo house 
For nine unt ninedy nine, 
Unt ven ve py St. Louis gone, 
Unt dose midvay sighdts vas seen 
Ve dhen could feed our faces, 
Unt got rested dhere betveen. 


Unt now I ding oof some ding 
Unt I feel down mit my mout 

Pecause I don’d could dake dot trip 
Along mit you down sout; 

For ve vould like to seen dot sawmills 
Vare all dhem alligators dine 

I vould like to gone mit you lobsthers 
Vare vas growed dot yellow bine. 


Now ash I spheak von all dese dings 
Id gifs me greatest bleasure 
To gif dher credit vare ids due 
Mit a pully kind oof measure; 
Unt vile all dose retail officers 
Vas bag some leedle game 
You pet dot Brudder Hotchkiss dhere 
Vas got dhere shoost dher same. 


Now dhen dese here sasacheations 
Von vat you olt fellers peen dher fader 
Vas safed ve younger fellers here 
A mighdty heap oof bodder; 
But von ding vat vas helping now 
Vas dose local sasacheations 
Von connection mit dher fader von 
Vas a mighdty combinations. 


Oud our vay ve vas shoined hands, 
Unt vas doin’ dings oop righdt, 

Unt ve vas habby all dher day, 
Unt ve schleep sound efery nighdt; 


Unt ven efer ve vas meeding 
Ve nefer don’d feel plue, 

Unt some dimes ven ve vas meeded 
Dose vomens meed dhere too. 


Von dime ven ve vas meeded dhere 
Avay von home unt mudder 
Dot poet fable lomperman 
He says he vas mine brudder; 
He rader dook me py surprise 
Ven dot fact he did vas dell, 
Unt ven I did vas find dot out 
I dhen feeled pooty vell. 


Dose oder newsbaper fellers dhere 
Vas wride dose dings vas drue, 

Unt dot Saley draffles rount unt rount, 
Unt finds oud dings for you; 

Mine Cracious! dot vas awful goot, 
Unt Ill say righdt her unt now 

Dot ve vould veep such mighdty veeps 
Oof he loosed dot olt plack cow. 


Dose dree acre farm vat he vas got 
Dose diamont unt hee’s face 

Vould all peen insignificance 
Oof such should peen dher case; 

But ve musn’t let such gloomy doughts 
Crowd in vile ve vas here, 

Unt may you all vas lif unt brosper 
But don’d drinkin too much laeger beer. 

Mr. Holcomb’s remarks were received with applause 
and he was called on the floor again, reciting for the 
education of his hearers a philosophical soliloquy, en- 
titled “Wondering.” 

A recess was then taken until 2:30. 


WEDNESDAY AFTERNOON’S SESSION. 


The time set for the convention to reassemble for the 
afternoon session was 2:30, but it was considerably 
later when the full attendance gathered for the business 
of the afternoon. William Sanford, of Freeport, was 
down for the first address, his subject being ‘‘ Local 
Association Work,’’ but as but a small percentage of 
the delegates were in their places Secretary Hotchkiss 
made a little talk to fill in time until the rest should 
be present to listen to Mr. Sanford’s speech. 

Mr. Hotchkiss called the attention of his auditors to 
the fact that while entertainment was an important as 
well as an enjoyable feature of the convention the main 
issue was the business which they had come together to 
transact. He said he did not want to go on record as a 
kicker, but that it appeared to him to be a poor com- 
pliment to the men who had been asked to address the 
convention to be forced to wait a considerable time for 
those who, presumably, were anxious to hear them. 


Local Associations. 


The secretary then discussed local association work 
and its benefits. He stated that it was to the undoubted 
advantage of these small organizations to join forces 
with the larger state association, as their field was small 
and their territory limited, and they could not be ex- 
pected to wield the influence upon trade conditions which 
a united body of so much larger strength and scope 
would naturally command. At the same time the im- 
portance of the small organizations, he said, should not 
be overlooked. He cited a number of instances within 
his own where dealers, suspicious of each other and 
cutting each other’s throats, intent, apparently, upon 
getting rid of as much lumber for as little money as 
possible, had, in every instance where an association was 
formed, been brought to regard themselves as.co-workers 
for a common end, and that end the legitimate selling of 
lumber at a margin which would show a net gain at the 
end of the year, instead of a large amount of lumber 
sold at the purchaser’s price for the purpose of keeping 
a possible profit away from some one else. Mr. Hotch- 
kiss said it had done his heart good when he met these 
men a year after their associations had been formed and 
found them friendly and prosperous, testifying with 
hearty handshakes to distrust removed. He had yet to 
learn of one who did not admit that his business had 
been made more profitable, as well as his own and his 
neighbor’s sleep more easy, by the good work of local 
organization. 

By the time Mr. Hotchkiss had finished his im- 
promptu speech the hall was pretty well crowded and 
President McFeeley called upon Mr. Sanford for his 
address upon local association work. His speech was 


as follows: 
Local Association Work. 


Just because a man may be identified with another asso- 
ciation is no particular reason for thinking that he may be 
able to give an intelligent talk on local lumber associations. 
My interests in this line have for the past few years been 
almost entirely centered in the Illinois & Wisconsin Retail 
Coal Dealers’ Association, Thus my — of what you 
have been doing has not kept pace with your advancement and 
I am not nearly so familiar with your methods in local work 
as a few years ago. 

Local association work, however, is as full of interest 
to lumbermen as I know it is to coalmen. The —- fault 
I have to find with you in your association work is that 
you do not push the local association organization more 
energetically. If I am correctly informed there are only 
four regularly organized and working local associations in 
Illinois. Local associations came about because they were 
needed. Some of the foremost dealers in different sections 
of the state recognized this need and interested their neigh- 
bors in the organization of locals. 

When I-entered the ranks of the retail lumbermen thir- 
teen years ago it was considered the proper thing to sell all 
the lumber —_ in the territory contiguous to another 
town even if the material should be sold at practically 
wholesale prices. This method was not considered otherwise 
than proper and businesslike. There seemed to prevail such 
a spirit of competition that it was a retailer’s chief delight 
to land a bill next door to the dealer in the competing town. 
What a contrast between then and now! Today we see 
not only many local associations but where they are not 
yet rs the spirit of these organizations seems to 
prevail. 

The secretaries of the state associations are responsible 
for sowing the seed that grew into the agitation that re- 
sulted in the formation of local associations. Their teach- 
ng and constant fostering of the idea that friendshi 
should exist between retailers has had much to do wit 
the change in the ethics of the business that has occurred 
the last few years. In their contact with the wholesaler 
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concerning illegitimate shipments their eyes were opened 
to the need of some method of bringing retailers into closer 


harmony. ‘The shipper used to feel that he had just as 
much right to browse in the territory of the retailers as 
they had to break over into each others’ rightful domain 
and sell lumber at ruinous prices. ‘The local association 
seemed to be the thing to eliminate this trouble, so it was 
proposed and put in action and it has proven its value 
many fold, = 

Natural questions arising are: ‘‘What is a local associa- 
tion for?’ ‘What should be its scope of territory?’ “What 
should be its method of Work?’ In the first place, and 
above every other object, it is to make the business of the 
retailers more profitable. In order to do this successfully 
it is not necessary to conduct it along fixed rules and arbi- 
trary dictation as to the method each individual member 
shall use in conducting his business. ‘The great power and 
strength of any association is not in clubbing a man into 
doing right but in educating his thoughts to travel in the 
right direction. Getting him to tix his mind on the fact 
that his neighbor is a pretty good fellow generally brings 
better results. ; 

The trequent meeting of men engaged in the same line of 
business is of great value. ‘he local assuciation makes that 
avenue of intercourse for the forming of friendships that 
ripen as the months and years go by. When dealers in 
competing towns become thoroughiy acquainted and recog- 
nize and grasp each the hand of the other in that manly 
way that tells more than words the friendship existing there 
is no need of an understanding concerning territory, prices 
etc. 

‘he territory covered should be of such dimensions that 
the dealers can meet frequently; this is absolutely neces- 
sary that the most effective work may be done. ‘The 
cementing of friendships tormed is very important, as also 
is the immediate adjustment of any grievances that may 
occur, In theory there should be a district association 
which should be composed of locals represented by dele- 
gates. But as this is not yet practicable 1 will not argue 
it but simply throw it out as a suggestion. 

The method of work of the ideal local association should 
be largely social and suggestive. WDuinuers, picnics and gath- 
erings for conference are worth many times their cost and 
pay large dividends for the small investment. In Illinois 
we have a law that forbids combinations and agreements 
that will control prices. isven if this law were not on the 
statute books I believe it is poor policy for any association 
to use the arbitrary price list. Every local association 
should be so conducted that at any time it will stand the 
inspection of any inquisitive official who may think that 
the lumbermen are in a conspiracy in restraint of trade. 
It is possible to conduct a local association and have it 
bestow all the benetits desired without going contrary to the 
anti-trust laws. I am one of those who believe that the 
arbitrary price list will disrupt any association, but that 
the cultivation of the justice in each dealer respecting the 
territory of his neighbor will make the local association 
ever a success and honor to the retail lumber trade. 

It must be recognized and the fact emphasized that there 
is not a local in existence or to be organized that could live 
without the state association to support it and uphold it. 
Loyalty to the local is necessary, but above all the state 
association must be given that loyal support that will nrake 
it a constantly growing power. Inditference on the part 
of members of ‘either local or state associations is the dan- 
ger facing them constantly. When everything is running 
smoothly is the time when it is difficult for the officers 
to hold up the enthusiasm of the members. 

l trust that a few words concerning the Illinois & Wiscon- 
sin Retail Coal Dealers’ Association will be pardoned, This 
association is stronger today in the number of retailers as 
members than ever before. Our membership is composed of 
that determined kind of men who thrive under adversities. 
The trials of the past year have not weakened us but rather 
have strengthened us, ‘The bonds of friendship existing 
between it and the shippers of coal have been strengthened 
until the rights of the retailer are almost absolutely re- 
spected. The complaints from misshipments have been 
remarkably few, and every case has been easily adjusted, 
for it has not been a willful infringement upon the business 
of the retail dealer. We are on such good terms with the 
shippers that they of their own judgment accord our mem- 
bers that courtesy and respect of the rights of the retailer 
that we are all seeking. be we lumbermen or coalmen. Our 
policy is not that of force or dictation or the imposition 
of fines but rather that of asking that they do unto our 
members as they would be done by. Therefore it is with 
great assurance that the theory of good will in business 
will succeed that I have argued for the social lines of the 
local association. 


Mr. Sanford’s speech was well received. When the 
applause had subsided it was announced that a repre- 
sentative of Hibbard, Spencer & Bartlett had called 
Yuring the noon recess and had asked that an invita- 
tion be extended to members of the convention to call 
and inspect the large warehouses of the firm. 

President MeFeeley then called for F. Mosher, of 
DeKalb, who had been asked to continue the discussion 
on work of the local associations which Mr. Sanford 
had started. Mr. Mosher arose with a twinkle in each 
eye which foreshadowed the discomfiture of any one 
who had prepared himself for a gloomy session. Mr. 
Mosher’s initial might have been changed to a J and 
nobody would have seen anything inappropriate about it. 
It appears that Douglas Malloch, who in open conven- 
tion at Detroit not long ago was convicted of writing 
poetry for the AMERICAN LUMBERMAN, had at that time 
claimed relationship with S. A. Holcomb, of Sycamore. 
Naturally this aroused Mr. Holcomb’s ire, and during 
the morning session he poured several bunches of shrap- 
nel into Mr. Malloch which would have done consider- 
able execution among the Russians. Mr. Mosher might 
have let the thing die a natural death—or an unnatural 
death, seeing it was an unnatural relationship. But he 
didn’t. He even went so far as to vouch for Mr. Mal- 
loch’s pretensions being authentic, and told a weird story 
of the worldly Malloch enticing his brother from the 
peaceful rural districts of Sycamore to the perils, pit- 
falls and wonders of wicked Chicago. 

‘*Now these two brothers,’’ said Mr. Mosher, ‘‘ went 
to a hotel, and the worldly brother, Malloch, at once 
went to sleep. The other brother, Holcomb, not being 
used to strange beds, and with the memory of strange 
sights and sounds still fresh upon him, tossed uneasily 
on his side of the couch for some time, Finally, how- 
ever, he too fell into the outstretched arms of Morpheus, 
and all was quiet, save for the somewhat stertorious 
breathing of brother Malloch. 

‘*But before the night had gone far on its way to 
history an alarm of fire was turned in, and the unusual 
sound brought brother Holcomb out of bed with a bounce 
and stood him on his feet next the window before he 
well knew where he was. The first thing he saw was 
a fire engine dashing down the street, and this had just 
rounded the corner when another one appeared. Brother 
Holcomb grabbed the unconscious, conscienceless brother 





Malloch by whatever part of his anatomy was most con- 
vénient and shouted ‘Get up! Get up! They’re moving 
h—l! I just saw two loads go by!’ ’’ 

The story hit the convention square on the funny bone, 
and put it in good humor for Mr. Mosher’s speech, which 
follows: 

Value of Local Associations. 


The man who is the most successful in any calling of life 
is the man who looks well after the little things; likewise 
the man who treads underfoot the small things ever looking 
for some great thing never finds what he is looking for. The 
great men of today began at the bottom of the ladder and 
ascended round by round. Just along this line of thought 
it seems to me that perhaps some of our retail dealers have 
been making a mistake. ‘The thing that appeals to them 
is the large thing; their minds and efforts may be centered 
upon the organization of a national secretaries’ or state 
association, losing sight of the smaller thing and the one 
without which the national secretaries’ or state association 
cannot do their best work, namely, the local association. 

It seems to me hardly necessary to point out the benefits 
of such an organization but simply to call your attention 
with a view of stimulating any who have no such organiza- 
tion to plan for one. TVirst of all, the greatest benefit 
of such an organization is to get better acquainted with 
your neighbor. Why is it we are apt to think of a man 
who is in like business with us with distrust? Perhaps 
we even believe he has horns on, as Brother Hotchkiss 
expresses it. I ask is this distrust brought about because 
our business is such that it tends to dishonesty? Or is it 
because we have never known our neighbor lumberman ex- 
cept as he has been represented to us by some one who 
would like to get us into a scrap that he may benefit Ly 
it? I believe with all my heart that the lumber business 
is one of the most if not the most honorable lines of trade 
we have; so 1 believe the trouble is, as I have indicated, 
because we do not know and understand our neighbor. ‘This, 
to my mind, is the strong point in favor of local organiza- 
tion—that we may meet our neighbors and become ac- 
quainted, talk over trade conditions as well as talk over 
matters pertaining to business courtesies as to territory, 
percentage etc. 

You will never be apt to cut a bill so no one will make 
a cent when you look upon your cempetitor as a friend 
who wishes to do as he would be done by rather than as an 
enemy. I want to say to you that I Lelieve the local con- 
ditions of our trade will be vastly improved along all lines 
as we come to know each other. By meeting together, as J 
have suggested, I feel is the only way to bring this about 
If possible always have a good meal together. We cannot 
contradict the fact that eating together breeds friendship. 
Always eat before you talk business and especially before 
you discuss any trouble between neighbor dealers. A full 
stomach makes us more charitable. 

One of the other great benefits we have derived is bringing 
not only the men into closer relationship but also of getting 
acquainted with our neighbors’ wives. By all means we 
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should have at least one local meeting each ycar with a fine 
spread, where all take their wives. This not only makes the 
men enjoy the meeting Letter but it is also a help to the 
ladies to come into contact with the business that their 
husbands study over and work in. It is also a good thing 
for them to see what fine fellows the lumbermen are. Then 
they will not worry so when we go to the state asso- 
ciation meeting. 

_ Personally I am glad that the trend of matters, not only 
in local affairs but also between the dealers and wholesaler 
and manufacturer, is toward dealing with each other as 
friends rather than the way we have been doing in the past 
years, in trying to squeeze every cent possible out of some 
one who has made an unfair shipment on our territory. I 
believe this practice has perhaps served a good purpose, but 
today we are coming more and more to feel that our inter- 
ests are in common and that our interests are mutual with 
our neighbor. If we cut and slash our profits to get his 
customers he does doubly so with ours and we all lose by it. 
We are also learning our interests are in common with the 
wholesaler and manufacturer and they are learning the 
same lesson. 

Nothing else can help to strengthen this mutual relation 
as quickly as the local association. We as neighbors come 
to think of each other as friends and we go to the state 
meeting, which forms a link connecting us to the whole- 
saler and manufacturers’ association and thus binding us all 
together as friends and teaching us the lesson of trade 
courtesies and loyalty one to another, 

In closing I wish to say with all of the vigor of my soul 
that when all over the state we shall have strong, well 
organized local associations, all connected with the state 
association, this reaching through the secretaries’ associa- 
tion to the manufacturers’ association, we shall see dawn- 
ing a new era in the lumber trade. Then and not until 
then shall we see the lumber trade in its ideal state. 


Next on the program came an address by ©. A. 
Glore, of Centralia. Mr. Glore is vice president of the 
Illinois Lumber Dealers’ Association, and last year was 
president of the Southern Illinois Association. For these 
reasons his treatment of ‘‘Southern Illinois Associa- 
tion’? was looked forward to as being something well 


worth listening to, which expectation Mr. Glore more ° 


than fulfilled. Mr. Glore is a favorite with all who 
know him and his name was welcomed with great enthu- 
siasm, He spoke as follows: 


The South TIlinois Association. 


My subject, ‘Local Associations,” is one which deal i 
questions of the greatest importance to every retailer re 
=, today. are 

us pause and review some of our troubles. T 
the poacher, then the slow movement of freight 4 
railroad companies, demurrage charges, long credits, local 





labor unions, and unreasonable competition. Now, I do not 
suggest the local association remedy as a cure for all of 
these ills, but for long credits, local labor unions, unfair 
competition and all other ailments which are strictly local 
I recommend the local association treatment, and might 
add that many a strong testimonial could be furnished. 

Let us cite a few instances in which this remedy will be 
of assistance, 

Suppose, for instance, you are a member of a local asso- 
ciation which includes all the dealers in the competitive 
tield, A farmer comes along who desires to buy a barn bill, 
and incidentally informs you that he will not have the 
money to pay for it for six months. You will be surprised 
to know how easy it is to tell him that you don’t care to 
sell lumber on those terms, when you know that your neigh- 
bor will tell him the same thing. 

Then there is the contractor who came out in the hole 
on his last job and lacked $60 of being able to meet your 
bill, You dislike to take a lien for the amount because the 
owner is a friend of yours. You agree to carry the con- 
tractor. You can simply report the fact to your associa- 
tion, and feel sure that when his next job comes up he will 
buy it of you, for your competitor will not care to give him 
credit until he has settled with you. 

As an aid in dealing with union help the local association 
is very valuable. When your teamsters report to you that 
they will drive your team but eight hours a day hereafter 
unless paid time and a half for the remaining two hours, 
how nice it would be to say that you will dispense with 
their services in that case. But no; you caunot aiford to 
do that, for the unions will take up the matter and boy- 
cott you, and will buy of your competitor who has agreed 
to pay the scale. How different it would be if you had a 
local association. ‘There you could meet with your com- 
petitor and agree as to the best method to pursue. In case 
you decided not to accede to their demands let them boy- 
cott you. How long would it last? On the other hand, if 
it were decided to give in you could boost the price list 25 
or 50 cents to reimburse you for the extra expense of work- 
ing your men and teams on the 8-hour basis and paying the 
men and feeding the teams on a 10-hour basis. 

Then comes the question of competition—local competi- 
tion. This, in my opinion, is the greatest trouble with 
which the retailer is aillicted today. You know we used to 
think that competition with the wholesaler or the poacher 
was our worst trouble, but now, thanks to Dr. Hotchkiss and 
his associates in the Secretaries’ Bureau of Information, 
these ailments must soon be relegated to the past, for I 
understard the doctors are about to report a cure for them. 

The local association should make a price list covering 
practically all the material used in your locality, and then 
to obtain the best results you should meet often. Get to- 
gether and compare notes. Some of you may be skeptical 
about this working in the satisfactory manner in which I 
try to picture it, Suppose you are located in a town with 
three yards and at one of yuur meetings one of these deal- 
ers reports business dull and that he is dissatisfied; then if 
upon investigation you find that he has not been getting 
bis share of the trade you, the other two dealers, should 
figure up on a bill or two so that he may secure the busi- 
ness and in this way keep him in line. 

Gentlemen, I might go on for hours and tell of local 
asscciations, but what’s the use? I believe we ali know 
that they would benefit us, so why not take a lesson from 
our customers—the carpenter, the brickmason, the plumber, 
the painter, che plasterer and so on down the line to aud 
including our own help? for they have given us a practical 
demonstration of the benefits of local associations. 

And now just a little about organizing. Don’t try to 
cover too great a territory with any one iocal. This is a 
mistake the Southern Illinois fellows made. However, we 
are now about to inaugurate a movement which will give 
each competitor field a local of its own, and in this way we 
hope to correct the mistake of covering too large a terri- 
tory. Our method of procedure in this case will be along 
iines suggested by Secretary Hotchkiss. The idea is to have 
our secretary, efter looking at his map, call a meeting in, 
say, the central town within the radius to be covered, in- 
viting all the dealers to sitend and there erganize a local, 
You may say, Suppose tkey will not all attend? ‘his does 
not in itself signify a failure of the movement. Let those 
who do attend launch the organization and stick to it, never 
Icsing sight of the fact that they are working for a bet- 
terment of the conditions which exist in the retail lumber 
business, and with this idea constantly in mind, combined 
with faithful and honest efforts, you may brand me as a 
false prophet if your endeavors are not crowned with suc- 
cess. 

To obtain the best results the bagein ne A covered must be 
small, for the conditions will vary greatly in a very short 
distance. ‘The stock carried will differ and also the meth- 
ods of buying. In one town it may all be by estimate and 
in another, not ten miles away, it may all be at so much 
per thousand, Then again one town may deliver and in the 
next one the dealer may not own a horse. Therefore, I 
say, do not take in too much territory. And, last but not 
least, the relation of the local to the state association. 
This relation should be, as I see it, the same as that exist- 
ing between a small child and its parents. In the child’s 
mind the parent is an absolute necessity to his existence. 
So should a local look upon the state association, and 
believe it advisable to require each member of a local to 
carry a certificate of membership in the state association. 
This may impress some of you as being strong; however, 
it is my conviction that if the protection afforded us Ly 
the state association should be removed altogether many of 
us in a short time would be compelled to abandon the 
i and profitable occupation of selling lumber at 
retail. 


Commenting on Mr. Glore’s speech Mr. Sanford said 
that from real experience he knew of men who belonged 
to local associations and wanted to withdraw their mem- 
berships from the state association. He said that the 
method which he had seen in use and which he believed 
to be the best for getting dealers to stay in both the 
local and the state organizations was that if the local 
membership fee was, say, $10 the secretary of the local 
association should out of this amount send the amount 
of the membership fee of the state association to the 
secretary of that body. Mr. Sanford said that if such 
associations were to be formed he would suggest having 
the dues so arranged, 

The president called upon C. A. Ketridge, of Evans- 
ton. Mr. Ketridge spoke as follows: 


A Little Scattering Talk. 


Mr. President and Mr. Secretary and gentlemen: I am 
not a kicker, yet I have a little kick coming against that 
vast organization known as the United States post office. 
Brother Hotchkiss states to me that he mailed me a 
notification that I was on the program. I never got 
it and I did not know until I came here this morning 
that I was to speak and it is an entire surprise to me. 
But I always feel as though it is not well to make ex- 
cuses. It is written, I know, in the seventy-first Book 
of Deuteronomy, I think, that ‘The Lord takes care of 
the kicker,’’ and the man who makes excuses travels in 
about the same class. So I shall justly simply talk to 
you as though I was seated in your office, in your easy 
chair, with my feet cocked up on the table, smoking 
one of your good cigers. I am _ going to ask the privi- 
lege that the old darky preacher wanted. There was 
an old darky preacher once who would never consent 
to be ordained. The members of the congregation fre- 
quently asked him why he did not want to be ordained. 
“Well,” he says, ‘‘it’s just like this: You know if I gets 
to be er reg’lar preacher I goter take a text an’ stick 
close ter it; but if I’m an exhorter I can scatter.” So I 





FEBRUARY 13, 1904. 





AMERICAN LUMBERMAN. 


31 





came up here to speak on no set subject, and I am go- 
ing to scatter a little, and you will have to take it just 
as I give it. 

Whenever I get in front of a body of members of an 
association I feel the spirit that brings them here. You 
are not all come here to have a good time. Just think 
of what brought you. It is the spirit of co-operation 
and association. Why, I feel when I come into a body 
that is doing what this body is professedly doing that 
it is worthy of the heart of Lincoln and the tongue of 
Gladstone. It is so vast, so tremendous in its bearings 
on the present and future history. I feel like a little 
boy picking up pebbles on the beach of the great ocean 
of life. 1 have often asked myself this question—and 
you have, too, I guess—‘‘'Why am I an association man?” 
Did you ever ask yourself why you should be? It is a 
good thing to think about when your head is under the 
bed clothes, and a good thing to talk about. For eighteen 
years I was up against about as warm competition as 
a@ man cares to go against, and if I had not happened 
to have been built on friendly lines I would have devel- 
oped into a chronic snarler and kicker. When I came 
to Chicago and ,went into business here at Evanston I 
came into an atmosphere where they seemed to do noth- 
ing but fight. They seemed to have returned to the 
old primitive conditions which have been described as 
“He can get who has the power, and he can keép who 
can.”’ Primitive conditions—the old fashioned way of 
brushing against another man to get him down. 

But gentiemen I am a better association man than I 
ever was before and notwithstanding my environment 
I can say to you that I am a better association man 
than I was five years ago, because I feel the spirit of 
it. I know that we are in the right; that we are a 
part of that great movement that is moving the whole 
world, and I am proud of belonging to this association. 
When I was out in Omaha last week I had an oppor- 
tunity to notice a great deal of this feeling. I was 
there when it was first organized. You know a revolu- 
tion, Emerson says, commences first in the mind of an 
individual and it spreads. The association of the state 
of Nebraska first commenced in the mind of one man 
—a retailer—just a common, every day retailer of the 
frontier of Nebraska. And there were just a few who 
were with him then. It was organized and for a long 
while they had the scrappiest kind of times. Why, the 
meeting in Nebraska was one of the most interesting of 
all of them, because they were always_scrapping. ‘The 
wholesalers and the jobbers had a part in it. Now they 
are one of the most harmonious bodies that ever met and 
I could not help but notice the change, and the growth. 

A good many of you feel somewhat discouraged and 
disappointed because the association is not growing 
fast enough. But let me tell you: Keep pounding at 
it and extending it. I know you have difficult condi- 
tions here in Chicago and it is almost impossible to 
progress, but I believe the time will come when Chicago 
and the rest of the Illinois dealers will come together 
and work together for each other’s interest. You may 
think it is a visionary idea, but I can see it coming. 

There is another thing: We have men in our associa- 
tion who are too much in a hurry. They want quick 
results. If they pay in $5 or $10 to the association for 
its fee they want to see results from that $5 or $10 in- 
side of two weeks, or think the association is not worth 
a—continental to them. And they are men who measure 
and measure these questions with a little pint cup and 
when that cup is full it slops over, and these men must 
remember this: That this movement is an educational 
movement—although we have gotten so far I don’t think 

there are any of us who want to go back to our old 
ways. We weuld not, I believe, if we could, and we 
could not if we would—any more than the oak could 
go back into the acorn. 

There is another thing I want to say: I always like 
to look on both sides of the question. There is a great 
thing in this movement of what I may call over-protec- 
tion. The wholesalers and the manufacturers have their 
side and we are very apt, when we get a cinch, to bear 
down a little too hard. Now there is one thing I want 
to caution you about before I sit down. Someone has 
said, “It is magnificent to have the strength of a giant; 
but it is tyrannous to use it.” I believe that the very 
fact of our being closely associated is enough. I think 
that enough; but when you use it as a lever for the 
injury of one of yourselves and the association and all 
those connected with it it is injurious. I tell you, you 
have to use good common sense. There are questions 
which will come up to you as individuals, members of 
the association, and to the manufacturers and whole- 
salers. We are all liable to groan. When we get the 
advantage we want to use it and to get what we can 
out of it. Men come into this ssociation for the purpose 
of their little individual benefits, and I get out of pa- 
tience with men who cannot see outside of their own 
yard fences. They cannot see the interests of any other 
state; they are looking for personal privilege. I get out 
of patience with them, and so I want to impress you, as 
I am about to sit down, with the idea that we should 
use common sense in our dealings with the wholesaler. 
Mark, if you do him an injury you injure yourselves. 
Be just, be honest, and don’t slop over. 


Miscellany. 

Mr. Ketridge’s speech finished the regular program 
of addresses and the convention next turned its atten- 
tion to the miscellaneous business before the house. 

E. F. Hunter, of Chillicothe, was first on his feet, 
with a resolution that P. F. Ahrens, former secretary of 
the association, but now enrolled in the wholesale ranks, 
be made an honorary life member, without dues. He 
said that Mr. Ahrens had done a great deal of valuable 
work for the association, and that some recognition 
should be made of it, as well as of the personal 
esteem in which Mr. Ahrens was held by the association. 

The motion was seconded and carried unanimously. 

Secretary Hotchkiss then read a letter from J. H. 
Shuck, in which that gentleman advised the association 
of the impossibility of his attending the convention, 
owing to ill health, and sending his best wishes for the 
success of the meeting. 

Car Service. 

The secretary read and discussed some papers regard- 
ing demurrage. The gist of the documents was that the 
demurrage regulations as now obtaining are unjust 
and discriminative as against the lumbermen, and that 
the association should by some concerted action oppose 
measures so oppressive and unfair. Mr. Hotchkiss also 
read a communication from H. A. Gorsuch, secretary 
of the Southwestern association, which embodied the 
bill for the regulation of interstate commerce which is 
now before congress. The bill has been printed by the 
AMERICAN LUMBERMAN and explained before. Its prin- 
cipal provisions are that the carrier to which written offer 
of freight is made must accept same within five days 
thereafter, or in default of such acceptance pay a fine 
of $10 a day for each car which it so refuses or neglects 
to furnish; that all cars must be moved not less than 
fifty miles each day of twenty-four hours, or in default 
the carrier must pay a charge in the same amourt per 
day per car; that lack of equipment shall be no excuse 


for non-compliance with the provisions of the bill; that 
all provisions of the bill shall be binding upon connect- 
ing as well as initial roads. 

in his appeal for help in the passage of the bill Mr. 
Gorsuch said that the conditions which had given it 
birth had been worse the past year than ever before, and 
that therefore there was more need for aggressive action 
in its support. He said that if the shippers of bulky 
freight, such as stock and grain men, would assist in 
the movement congress could hardly overlook the urg- 
ency of the case. He also asked that the united action 
of the association be supplemented by the individual 
letters of members of that body to their senators, ask- 
ing for their support in passing the bill. 

Mr. Hotchkiss said that he had endeavored to —_ 
for a committee from the freight departments of tle 
various roads to meet a committee of lumbermen to dis- 
cuss demurrage with the object of endeavoring to frame 
a law which would afford protection to all concerned. 
He said he had received several replies to his letters, the 
last of which said that his proposition had been sub- 
mitted to the traffic officers of the roads, and from them 
handed over to the general managers in Chicago. 
‘*This,’? said Mr, Hotchkiss, ‘‘I consider equivalent to 
saying that we have been turned down.’’ He said that 
several associations had passed resolutions in favor of 
the bill and pledging members to use all influence indi- 
vidually and with the association in urging its passage. 

The president said that the resolution would be intro- 
duced for action at the proper time by the committee 
having it in charge, and that any discussion on it would 
take place at that time. 


Association Day at the World’s Fair. 

Secretary Hotchkiss read another communication froni 
Secretary Gorsuch in regard to a day being set apart 
as association day during the Louisiana Purchase Ex- 
position, to come in the week of the Hoo-Hoo Annual. 
Mr. Gorsuch said that no doubt hundreds of lumber- 
men would be gathered there—lumbermen from all over 
the country, and probably from other countries—who 
would be interested in association work, and would be 
able to give valuable advice upon the different meth- 
ods of conducting the work, and that no doubt much 
general good would result. He said a very nice and 
entertaining program could be arranged, addresses by 
prominent association workers ete. 

The President—Gentlemen, you have heard the com- 


munication. What is your pleasure with reference to 
the matter? I think it would be well to indorse the 
movement. 


Mr. Sanford—I just want to add a word of testimony 
and to tell what the coal men are doing .We are plan- 
ning for a day at the St. Louis exposition. We had a 
similar day at the Buffalo Exposition. I attended that 
day and I want to say that I gathered out of that meet- 
ing acquaintances that I will carry through life, prob- 
ably. I met there at Buffalo eastern men in the coal 
business whom I probably never would have met in any 
other way, and this has been followed up since in the 
matter of association work. That was the beginning 
of closer drawing together of our interests. Eastern 
men recognized western men. I think the same thing 
will happen in St. Louis, and I heartily indorse this 
movement, 


The motion was seconded and carried without a dis- 
senting vote. 
The House of Hoo-Hoo. 


George E. Watson, assistant secretary of the House 
of Hoo-Hoo, was called upon at this opportune moment, 
and responded in his usual entertaining style. Mr. 
Watson said in part: 


The House of Hoo-Hoo is on Art Hill at the World’s 
Fair, very close to the art building. It is really the 
very finest location on the ground, and no building 
other than the main exposition buildings has a more ad- 
vantageous position. great many have joined, but 
there are still many out who should be with us. A‘great 
many failed to join under the impression that the club, 
being known as the House of Hoo-Hoo, was strictly a 
Hoo-Hoo proposition. It is not, however. We might as 
well have called it a lumbermen’s club, for that is 
what it is, but the uniqueness of the name is catchy. 
Every lumberman is eligible whether he is a Hoo-Hoo 


or not. He is not only privileged to go himself but he 
is privileged to send his wife. It is hers and it is his. 
The building will be as complete as any club house. It 


will be more on the order of a country club house—a 
summer time affair. 

Mr. Watson explained that the building was well 
under way and that it would be complete by April 30, 
the only thing remaining now being interior decorations, 
which, being done by different communities in the woods 
indigenous to them, could not be rushed. He also ex- 
plained the advantages which the cafe would offer over 
the crowded restaurants in service, quality of food and 
prices. Mr, Watson said that St. Louis was a city of 
hills, and that those who had fretted and fumed upon the 
level streets of Chicago during the Columbian Exposi- 
tion could imagine how much worse it would be when 
they had to climb up hills in a city whose climate was 
still warmer. 

Mr. Watson’s remarks were indorsed by B. F. Cobb 
and C. A. Ketridge, the latter gentleman pointing out 
the St. Louis gentleman’s honesty in admitting that 
St. Louis was a hotter place than Chicago as an example 
of St. Louis veracity wholly unprecedented. 

President McFeeley granted a few minutes during 
which applications to the House of Hoo-Hoo were taken. 
Closing the Session. 

Peter Ahrens was called upon, and in a neat speech 
thanked the convention for its action in making him an 
honorary life member without dues: He said that he 
was now in the wholesale division of the lumber trade, 
but that his heart was still with the association with 
which he had for so many years been closely identified 
and that the welfare of that association would always 
be dear to his heart. He had been present at the first 
call for a convention of lumbermen at Springfield and 
since that time he had done his best to forward the in- 
terests of the association, and he trusted the members 
of the Illinois Lumber Dealers’ Association would never 


have cause to regret thir action in making him one of 
them. 

Mr. Hotchkiss announced that it was the desire of the 
entertainment committee that all guests to the banquet 
be on hand promptly at 6 o’clock. He also called at- 
tention to the executive session to be held Thursday 
morning, and said that the convention would be called 
at 10 o’clock, and that at ten minutes past that hour 
the doors would be locked. 

A motion was made that the matter of red cedar 
shortage measure be taken up, and the president said 
that a resolution would be offered with reference to 
that matter at a future session. 

This completed the business before the house and a 
motion for adjournment was about to be acted upon 
when President McFeeley called upon Douglas Malloch, 
of the AMERICAN LUMBERMAN, to wind up the proceed- 
ings with a recitation. Mr. Malloch responded as fol- 
lows: 

Mr. President, ladies—lady, I mean—and gentleman: 
I am not in condition to say very much on account of a 
severe cold which I contracted at the Michigan meeting 
last week, drinking ice water [Laughter]. One of the 
unfortunate things about being a doctor is that one is 
always supposed to have a cure for every disease, and 
one of the unfortunate things about being an orator, 
like Chauncey M. Depew, Mr. Mosher and myself, is 
= one is always expected to be prepared to say some- 
thing. 

Now I am not going to say much about the relation- 
ship between Mr. Holcomb and myself. I am just as 
much ashamed of it as he is. I presume, however, that 
you have been reading the extras and know that there 
is a war in progress in the far east and I have some- 
thing in my pocket, and, following the noble examples 
of the other gentlemen appearing before the conven- 
tion I am going to read it. It is a valentine appropriate 
to the season sent by Uncle Sam to Little Jap. 

Mr. Malloch then read the poem, which will be found 
in another column. It elicited a hearty round of ap- 
plause, at the conclusion of which motion for adjourn- 
ment was unanimously carried. 


THE EXECUTIVE SESSION. 

The executive session was held on Thursday morning, 
the principal business being the explanation by Secre- 
tary Hotchkiss of the work done by the Secretaries’ 
Bureau of Information. Addresses were also made along 
the same lines by Paul Lachmund, secretary of the 
Wisconsin retailers; W. N. Sanford, of Freeport, and 
others. . 

C. L. Cross, of Chicago, made a brief address, from 
the wholesaler’s standpoint, on reciprocal relations as 
between the wholesaler and the retailer. Other matters - 
of an executive character were also talked about, which, 
however, were not of interest to the general public. 


THURSDAY AFTERNOON SESSION. 
At 2:45 President McFeeley called the convention to 
order and asked for the report of the auditing commit- 
tee, which was as follows: 


Your auditing committee would respectfully report that 
it has examined the books and vouchers of the treasurer 
and find same correct. The total amount in the hands of 
the treasurer, February 1, 1904, $183.10. 

W. O. HovuGHTon, 
W. T. Boston, 
J. J. BERMINGHAM. 


On motion the report was ordered adopted. 
Lien Law. 
The committee on lien law reported as follows: 


Your committee would respectfully report that at the 
last session of the legislature it succeeded, in connection 
with the Lumbermen’s Association of Chicago, and the 
labor interests of the city and state, and _ especially 
through the talent and untiring efforts of Elmer H. 
Adams, in securing the passage of a mechanics’ lien law 
which it believes to fully and effectually safeguard the 
interests of all parties who are interested in the operation 
of such a law. 

The fight was a long and arduous one, demanding the 
most earnest efforts of its advocates, and the expenditure 
of a large amount of money for legal services, traveling 
expenses, printing, postage and the numerous inevitable 
expenses of a campaign against many adverse influences. 
It has, however, only to congratulate itself upon the suc- 
cess which crowned the effort and which demands increas- 
ing vigilance on the part of the interests involved. 

As the senior member of the committee is absent in the 
south, the balance of the committee may justly commend 
the hearty and devoted efforts of W. H. Hunter, as chair- 
man of the committee, to whose untiring zeal as the leader 
and guide of the work is due the success which it is our 
pleasure to report. 


The report was adopted as read. 


Constitution. 
The committee on constitution reported: 


Your committee on constitution and by-laws would re 
spectfully report that the declaration of purpose adopted 
at the last annual meeting seems amply sufficient at the 
present time without any amplification or amendment. It 
having been adopted by all of our sister associations and 
upon the advice of the attorney employed by the Secretaries’ 
Bureau of Information, wé recommend no changes, and 
further advise that in the formation of all local associa- 
tions throughout the state the declaration as it now stands 
be adopted as the foundation and constitution of such local 


associations. 
Demurrage. 
The following report on demurrage was read and 
adopted: 


That in view of the importance of the demurrage ques- 
tion and the suggested passage of an enactment by the con- 
gress of the United States regulating this matter in con- 
nection with other proposed legislation in the interest of 
the interstate commerce, your committee recommend that 
the following resolution be adopted at this time: 

Resolved, That the present committee en demu te 
continued with full power to bind this association to ac- 
quiescence in and act with any committee which may be 
appointed to represent any or all of our sister associations 
with a view to the settlement of any questions of trans- 
portation or demurrage in state or interstate commerce. 


Resclutions. 
The committee on resolutions made its report which on 
motion were adopted. The report follows: 


Your committee would respectfully report that having 
learned of en effort on the part of the retaries’ Bureau 
of Information to secure harmonious relations through joint 
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trade relations committees to be appointed by the National 
Lumber Manufacturers’ Association and also of the sash 
and door manufacturers in connection with said Bureau of 
Information, to which trades relations committees should be 
submitted questions of trade ethics arising from time to 
time among the associations interested, would recommend 
the passage of the following resolutions: . 

Resolved, That the Illinois Lumber Dealers’ Association 
is heartily in favor of the proposed organization of trade 
relations ecmmittees with the National Lumber Manutac- 
turers’ Association, the National Association of Sash & 
Door Manufacturers, and other kindred interests, and hereby 
requests the officers of this association to do all in their 
power to promote such understanding and the adoption of 
satisfactory rules with such kindred organizations as shall 
best promote the interests of all concerned; recognizing the 
fact that through justice, candor and conciliation such as 
may be secured to all disputants such trade relations com- 
mittees may become a powerful instrument for the good oi 


our trade, 
Credit Rating Book. 


Your committee having learned that a lumberman’s credit 
rating book is now in course of preparation under the 
auspices of the National Lumber Manufacturers’ Association 
would recommend the same to the favorable consideration 
of the lumbermen of this state, and urge an immediate com- 
pliance on their part in any request emanating from the 
compilers of said work, asking individual financial respon- 
sibility, and any other such information which may be re- 
quested, especially the names of occasional buyers who are 
noc legitimate lumber dealers, and whose names should not 
be included in any recommended list of lumber dealers. 
We recommend the passage of the following resolution : 


Resolved, That this association indorses the work of the 
National Lumber Manufacturers’ Association in the com- 
pilation and publication of a credit rating book exclusiveiy 
tor the lumber trade. and we pledge ourselves individualiy 
and collectively to assist in perfecting said work Ly making 
our individual returns promptly and by giving such in- 


formation as may be in our power to the end of rendering 
such work a thoroughly reliable guide to lumber credits, 
and the elimination of improper and non dealers from its 
pases. r . 
Convention at St. Louis World’s Fair. 
Resolved, That the project of holding a convention of 
retail lumber dealers at St. Louis some time during the sum- 


mer meets with our hearty approval and, subject to date 
which may hereafter be named by the Bureau of Iuforma- 
tion, we urge upon all retail lumber dealers of Illinois 


the great pleasure and profit which they would derive from 
meeting at a given date representatives of the lumber in- 
dustry from ail parts of the country, and that all lumber 


dealers so time the date of their visit to St. Louis as to 

participate in such a national gathering of lumbermen of 

the country; and be it further ) 
Resolved, That the officers and secretary of the associa- 


tion be and are hereby requested to give all possible aid to 
the committee who may be in charge of this project, 
Decry Practice of Shipping Poor Shingles. 

Resolved, That in view of the practice which seems to 
have been adopted as a policy by some shingle manufacturers, 
especially on the Pacitic coast, not only in short count but 
also of packing shims, swallow tail: and clip shingles in 
brand of first class designation, we do hereby assert as good 
business ethics the duty of every consignee of such degraded 
brands of shingles promptly to reject and refuse to accept 
the same, and this association will stand by and sustain 
any of its members who may justly find it necessary to 
adupt such a measure of rejection. Provided, however, that 
if an inspectien shall be demanded by either party to such 
a controversy it shall be competent for the president and 
secretary of this association to cause such shingles to be 
inspected by a competent inspector, the party in fault to 
pay all expense attending such inspection. 


Transportation. 


Whereas, It is notorious that the existing relations of 
the transportation interests of the United States are in a 
highly obnoxious condition as regards the relation of con- 
signor and consignee to the railroad interests, militating 
greatly, and especially, against the lumber interest of the 
nation, entailing great hardship and loss in delay in furnish- 
ing cars, and transporting the same when once placed in 
the custody of the roads, it not being unusual for the roads 
to consume from one to four months in delivering cars at 
destination which should have been reached it in from one to 
two weeks from time of delivery to the initial road, and it 
being a common occurrence for a number of delayed cars to 
be bunched upon limited sidetracks with a charge for de- 
murrage if the same are not unloaded within forty-eight 
hours; and 

Whereas, This evil and one sided arrangement has grown 
to such proportions as to be a great menace to the interests 
of the lumber traffic, which is the largest single interest 
demanding rail transportation now in existence in_ this 
country, and is co-extensive in such interest with the boun- 
daries of the nation and affects all parts of it to such an 
extent that individual state enactments must be futile to 
correct the evil so far as interstate commerce is concerned. 
Therefore be it eae 

Resolved, By the Illinois Lumber Dealers’ Association in 
annual convention assembled, that we heartily indorse the 
general principles of a bill recently introduced in congress 
and entitled ‘“‘A Bill to Compel and Regulate the Carriage of 
Interstate Freight on All Railroads Engaged in Interstate 
Transportation,’ and urge upon the senators and representa- 
tives of Illinois their hearty support to the principles of 
said bill, as in the direct interest of the citizens of Illinois 
whom they represent. 

Resolved, That a copy of these preambles and resolutions 
be transmitted by our secretary under seal of the association 
to our representatives in congress and to such other parties 
as may in his judgment be influential in promoting the 
passage of this bill or of such modification of the same as 
shall be just and equitable to all parties concerned. 


Lien Law. 


Elmer H. Adams, who was engaged by the association 
to lock after the legal end of the work of the commit- 
tee in its work at Springfield during the progress of the 
successful passage of the lien law and who drafted the 
original law, was called upon to speak to that subject. 
Mr. Adams said in part: 


I desire to very briefly call your attention to what I be- 
lieve to be the material sections of the lien law of 1903, 


and to that end shall divide the discussion into the fol- 
lowing subjects: 
“When are you an original contractor?’ 


“What are your duties in order to have a lien?” 
“When are you a sub or a_ sub-sub-contractor?” 
. “What are your duties?” 

». “Question of priority.” 

I desire to leave out as much as possible anything 
that might tend to a legal discussion of the foregoing sub- 
jects. Of course, that is always necessarily involved, but 
what you wish to know and what you ought to know 
is “what must or should I do in order to protect my 
rights.” Not that you must sell every bill depending upon 
the lien law to collect it, but rather use it the same as 
you use fire insurance; you keep a barrel of water in 
the lumber alley to put out the fire, but in the event that 
you do not you have the fire insurance to fall back on. 

1. You are an original contractor when you sell direct- 
ly to the owner or the agent of the owner. I believe the 
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reason there is so much misunderstanding about this term 
of original contractor is that we always associate the word 
“contractor”? with the business of contractor, and thereby 
you become confused with the idea that you must be a 
carpenter contractor or a brick contractor in order to be 
an original contractor, but this-is not a fact. You, in 
the eyes of the law, are as much a contractor if you sell 
apples as anyone else, for it is by reason of the contrac- 
tual relations between the parties that the word con- 
tractor arises and not by reason of any special line of 
business. So you in your lumber business or the archi- 
tect or the workman or anyone else can be an original 
contractor, just as well as the brick mason or the car- 
penter. So whenever you sell a bill of goods to the owner 
or to the agent of the owner you are dealing with the 
owner direct and therefore you are an original contractor. 
Your lien attaches on the date of the making of your con- 
tract; that is to say, if a bill of goods were ordered 
on the second day of January, 1904, that is the day your 
lien attaches. 

2. You must of course know that the materials are 
delivered to the premises to be used thereon. You can- 
not guess at this; you must know it. So many, many 
times clients come to me and say, “Why, I’ve got it 
on the books; Smith never disputed the account.” This 
is not sufficient. You must see tke goods either at the 
building or in the possession of the owner. It is unneces- 
sary for you to have a contract that is specific as to 
time of delivery or payment, for the reason that under 
the new act a particular contract or particular form of 
contract is done away with, the law providing that you 
may have a lien upon a contract partly expressed or 
partly implied, so that it is the actual sale and delivery 
of the material that entitled you to a lien. You have four 
months after the last delivery within which to either 
file your claim for a lien or commence suit, or both. 
You must do one or the other. I am putting this in the 
affirmative, because I do not believe it wise to go into 
exceptions which prevail as to this rule. I think it is 
better that you understand that this provision should 
be complied with and then you run no risks. 

3. You are a sub-contractor when you sell the materials 
to a contractor who has been employed by the owner; 
that is, where you are one person removed from the 
cwner, and you are a sub-sub-contractor when you sell 
to the sub-contractor of the owner. To be plain: A 
contractor may have the contract for the erection of the 
entire building. The contractor sublets the carpenter 
work to a carpenter contractor and the carpenter con- 
tractor employs you to furnish lumber. In such an in- 
stance you are a _ sub-sub-contractor. You occupy the 
same position as lienor whether you be a sub-contractor 
or a sub-sub-contractor and you have a lien upon the 
property from the date of the making of the original 
contract between the owner and the original contractor 
under whom you are furnishing materials. 

4. Again the form of contract does not make or vitiate 

a lien. It requires, however, that you sell the materials 
and that you deliver them, so that I again emphasize 
the point that delivery is very necessary to be proven 
in all instances, and you shou'd be very careful therefore 
in making and retaining a record of the delivery, so that 
you know and are able to swear that the materials were 
delivered to the premises in question. Your mode of 
procedure is entirely different in this instance. You are 
required to give a notice to the owner within sixty days 
from the date of the last delivery in order to have a lien, 
and you must commence suit within four months from 
the last delivery. Please do not confuse this with the 
question of payment. We are figuring, under the new 
act, from deliveries and not from payments. 
_ 5. You are subject to the lien of the workman; that 
is, a lien for wages is prior to your lien in every in- 
stance. 
of the wage earner upon the improvements, and in the 
event of a mortgage the mortgage is a first lien upon 
the premises in the condition it was at the time of the 
making of the contract for improvements; that is to 
say, the mortgage has a first lien on the ground that 
the mortgage is made prior to the making of the con- 
tract for the construction of the building and you have 
a first lien on the building, but if the mortgage is made 
after the making of the contract for the improvements 
then the mortgage is subject to the lien. 


At the conclusion Mr, Adams was asked various ques- 
tions by the members on the points above covered and 
which he expiained to them in a very lucid manner. 

An Exponent of Mutual Insurance. 


F. H. Osborn, of the Lumbermen’s Mutual Insur- 
ance Company, of Chicago, spoke briefly concerning the 
benefits to be derived from the mutual plan of insur- 
ance. Mr. Osborn said in part: 


We have in the state of Illinois one insurance company 
which does business among lumbermen and among lumber- 
men only. It was inaugurated in 1889 and has been in 
operation ever since. Lumbermen were paying at that time 
about twice what the rates of insurance are at present, 
and the change is doubtless due to this organization. And 
there is oppertunity for more reduction. This company has 
gone on the useful plan of doing business as cheaply as 
it can, charging somewhat less than stock companies’ rates, 


You have a first lien subject only to the lien’ 


and the surplus or balance is to be turned over to the 
policy holders. 

We are going to send out some literature to every mem- 
ber of the Illinois association and would like to have you 
look it over carefully. The company is under the control 
of the state law and is investigated yearly by the state 
authorities, and as long as this is done it must continue in 
good financial standing. I wanted to call your attention 
to the fact that we have such a company, and that there 
is only one. 

In a general way the mutuals have been of great benefit 
in keeping rates down, for while they have put the rates 
down they are also undoubtedly the means of keeping them 
down. Give us enough business to present a formidable 
competition with the stock companies and we can hold 
them down. If not the rates will probably come up. 

You are not paying your money in to build up a big sur- 
plus. If any surplus remains after the economical handling 
of the business the surplus will ,be distributed among the 
stockholders year by year. 

Report of the Committee on Nominations. 


Mr. McGrath read the report of the committee on 
nominations, which named the following officers to serve 
for their various ensuing terms: 

President—Charles A. Glore, Centralia. 

Vice president—W. B. Boston, Yorkville. 

Director (three years)—Samuel McFeeley, Streator. 

Director (three years)—E. F. Hunter, Chillicothe. 

Director (two years; unexpired term of W. B. Boston)— 
kK. W. Peters, Mt. Vernon. 

Mr. Glore thanked the association heartily for the 
honor conferred upon him, which he said he appreci- 
ated very highly. He modestly disclaimed being an 
orator and told the members they could not expect 
much from him in this line, but that he had been in 
the lumber business for the last seven years, and dur- 
ing that time had given much thought to association 
work and had been deeply interested in it. He assured 
them that he would do all in his power to further the 
interests of the association and justify the confidence 
they had placed in him. 

Mr. Boston, like Mr. Glore, thanked the association 
for the office it had thought best to bestow upon 
him. He said he had always noticed that while the 
power to rule was given to many the ability to rule 
was given to but few; that upon the officers of the 
association depended, to his mind, much of the success 
which might ultimately crown its efforts. He said he 
was proud to be a lumberman, and thought the lum- 
ber trade the best busines on earth, and that with 
the work of the association faithfully and fully carried 
out it could be made the most profitable. 

Mr. Hunter was the only one of the newly elected 
directors who had anything to say, and he confined 
himself to objecting to his being put in office again, 
saying he had served for eleven years and thought it 
time a change was made in favor of someone else. 
The objection was overruled, however, and Mr. Hunter 
will be director for the coming three years whether or 
no. 

Supplementary Report on Resolutions. 

To close the business of the day the secretary read 
the following supplementary report of the committee 
on resolutions: 

Resolutions. 

Resolved, That our thanks are due to Messrs. Saley and 
Ketridge for their excellent and mcg addresses, also 
to Messrs. Sanford, Mosher and Glore for their practical 
ideas on the local association work ; 

To the traveling men’s association and the wholesale 
trade for their delightful banquet and entertainment ; 

To the lumber press for their added courtesies, amplified 
on this occasion ; 

To the Sherman house for its courtesies extended to the 
association, fully appreciated by us; 

To the visiting officials for their efficient services during 
the past year. 

Resolved, That we commend the efficient work of the 
Bureau of Information and pledge ourselves to do all in 
our power to aid its efforts through prompt attention to 
the correspondence of our secretary. 

That our warmest thanks are due to Elmer H. Adams 
for his excellent and instructive address on lien law. 

A motion to adjourn was then made and earried, 
and the fourteenth annual convention of the Illinois 
Lumber Dealers’ Association came to an end amid 
a shower of congratulations on all sides upon the large 
attendance and the satisfactory manner in which the 
business had been transacted. 





REFRESHMENT AFTER LABOR. 





A Complimentary Banquet to the Illinois Lumbermen’s Association—The Hosts at a Dainty Repast, a 
Vaudeville Entertainment and Those Who Took Part in the Annual Convention. 





A fitting finale to the first day’s session was the 
banquet held on 
Wednesday evening 
in the main dining 
hall of the Sherman 
house, the members 
of the association be- 
ing the guests of the 
traveling men, the 
wholesale lumber and 
sash and door inter- 
ests and the lumber 
newspapers of Chica- 
go. The hosts who 
participated in the 
banquet arrangements 
of the association, 
composed of three in- 
terests affiliated with 
those of their guests, 
were: 





CHAIRMAN W. C. SCHREIBER. 


SALESMEN, 

The Central Association of Traveling Lumber, Sash and 
Door Salesmen, Ransom Griffin, president; John Oxenford, 
secretary and treasurer. 

WHOLESALE LUMBER. 
Francis Beidler & Co. Herman H, Hettler Lumber 
Edward Hines Lumber Co. Co. 
C. A. Paltzer Lumber Co. Robert Markham. 
Marsh & Bingham Co. Pilsen Lumber Co. 
T. Wilce Co. 


WHOLESALE SASH AND DOORS. 
The Foster-Munger Co. Palmer, Fuller & Co. 
Morgan Sash & Door Co. John A. Gauger & Co. 
True & True Co. E. L. Roberts & Co. 
Radford Sash & Door Co. 
THE LUMBER PRESS, 


The Lumber Review. AMERICAN LUMBERMAN, 


The committee into whose hands was given the 
carrying out of the magnificent program was as fol- 
lows: 

COMMITTEE ON ARRANGEMENTS. 

W. C. Schreiber, Francis Beidler & Co. 

L. L. Barth, Edward Hines Lumber Company. 

H. B. Munger, The Foster-Munger Company. 

C. D. Benedict, Schultz Bros. & Benedict. 

L. E. Fuller, AMERICAN LUMBERMAN. 

T. M. McGill, The Lumber Review. 

BR. F. Hunter, H. & E. F. Hunter, Chillicothe, Ill. 

When the doors of the banquet hall were thrown 
open at 7 o’clock about 400 retailers, traveling men, 
wholesalers and their ladies entered to the strains of 
musie rendered by the orchestra. The tables were 
beautifully decorated with ferns and at each cover 
were a handsome souvenir menu and a carnation. 

Before seats were taken, W. C. Schrieber, chairman 
of the entertainment committee, introduced J. E. Defe- 
baugh, editor of the AMERICAN LUMBERMAN, as toast- 
master, and who would make the address of welcome, 
Mr. Defebaugh said: 

Mr. Chairman of the entertainment committee and ladies 
and gentlemen composing Illinois’ 400, I beg you to be 
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seated. In asking me to represent the hosts tonight in an 
address of welcome the committee has conferred upon me 
a great compliment, one which imposes upon me and the 
other members of the press here tonight a double honor. 
It is our F nmap duty under ordinary circumstances to 
record the doings of the Illinois Lumber Dealers’ Association, 
and it is in that capacity particularly that you find the 
members of the lumber press here tonight. It is our duty, 
as I have said, to report your comings and goings, and inci- 
dentally to draw the mantle of charity over your shortcom- 
ings, if you have any. 

To this is added tonight an assignment which gives me 
even greater pleasure—to welcome to the city of Chicago 
the members of this association and others who are gathered 
here. By others I mean those who are not active members 
of this association, but whose superstitions make them great 
believers in signs and the efficacy of signs for advertising 
purposes. I think you know very well whom I mean, for 
the roofing men you have always with you. And it affords 
me very great pleasure to include in my outstretched arms 
of welcome the ladies of Illinois who are present—beautiful 
flowers gathered here from all portions of the prairie state. 
It is a pleasure to bid them welcome, thrice welcome. 

This welcome which I am asked to extend to you is made 
in part on behalf of the Central Association of Traveling 
Lumber & Sash & Door Salesmen. These gentlemen com- 
pose the active, strenuous advance corps of the lumber 
trade of Chicago and of the west. They are your friends 
always and particularly so tonight. Among your hosts are 
also included the wholesale lumber firms of Chicago. Many 
of you are personally acquainted with the gentlemen com- 
posing these firms who only a few years ago handled some- 
thing like 2,250,000,000 feet of lumber in one year. That 
was the amount received by them in 1892 at Chicago. They 
permit the salesmen to do the talking to you and they re- 
ceive and inspect and ship to your satisfaction a consider- 
able portion of their lumber each year. During the last 
year they handled 1,711,000,000 feet of pine and much of it 
went into the yards of the members of the Illinois Lumber 
Dealers’ Association. It might not be amiss for me to state 
at this time that these gentlemen have on hand today some- 
thing like 280,000,000 feet of pine lumber, not to mention 
shingles, lath and hardwoods and other classes of forest 
products. 

But I would be recreant to my trust if I did not call your 
attention to the fact that the wholesale sash and door 
dealers of Chicago are also hosts this evening, and these 
gentlemen handle annually about 3,000,000 doors—all the 
various classes of doors which you seem to require—and 
they wish it to be definitely understood that they are quite 
as ready to meet your demands in the future as they have 
been in the past. 

I have already intimated that the lumber newspaper men 
are here to perform a pleasant function. It may as well 
be understood also that we must be considered as hosts 
and it is in a pleasant and agreeable relationship that we 
engage tonight. 

A speech of welcome to the city of Chicago is in itself an 
anomaly. The city of Chicago is one vast welcome, whether 
you come here to attend an association meeting, to do your 
shopping, or to buy the Masonic Temple. In Chicago, wel- 
come stares one in the face, and I know that you all feel 
that you are welcome here even had these few remarks been 
omitted from the program tonight. An address of welcome 
is also hardly necessary because of the fact that you are 
lumbermen, and lumbermen are always welcome everywhere. 
It has been my pleasure to attend many congregations—or 
shall I say aggregations—of lumbermen, and I have always 
found them welcome wherever they directed their footsteps. 
Wherever you travel on this earth you are welcome, and 
even in the great unexplored hereafter I know that you will 
be welcome—in that bright and happy land that is reserved 
for all those who have achieved the greatness of goodness. 

I don’t want you to get the idea that we consider it neces- 
sary to throw around you any cordon of police in Chicago 
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(for we have policemen in this city), because I think you 
are quite capable of taking care of yourselves, I don’t share 
the idea that there are any of you who are unused to the 
ways of the city or to the operations of fire engines. Any 
man who is in the retail yard business and making money 
at it must possess a degree of shrewdness sufficient to for- 
tify him against any gold brick schemes or explosions on 
the lake front. Another thing that leads me to believe that 
you are well fortified for this occasion is a fact, which I 
have observed in the editorial conduct of a lumber news- 
paper, that you have been in the habit of coming to these 
meetings, and I have never heard of anything very serious 
occurring to you after you returned to your homes and fire- 
sides. But on the other hand I have observed that nearly 
all the boys who go out of our office to attend these asso- 
ciation meetings, local, district or state, in spite of the 
fact that they are city men and city bred and supposed t» 
be on to the ways of the world—I say in spite of their 
peculiar qualifications to see the sights in any town or clime. 
without damage to themselves—the members of our staff 
who attend your meetings in other cities invariably return 
with colds or headaches. ~ 

In view of this I am disposed to look upon this meeting 
and this occasion and the approaching concatenation with 
more fear for ourselves than for you. I believe you will 
all be present and accounted for in the morning, but of the 
newspaper boys who tell your doings and omit your mis- 
doings I am not so certain. 

If it is necessary again to say welcome to you, ladies and 
gentlemen, I do welcome you with all my heart. 


E. F. Hunter, of Chillicothe, responded with his 
usual grace as follows: 


I do not know why Mr. Defebaugh should have called 
upon me for a response on this occasion unless it be that 
President McFeeley had exhibited his usual modesty and 
declined, but to me it is a source of pride always to be 
the spokesman or the representative of the Illinois Retail 


Lumber Dealers’ Association [applause]; a phalanx of 600 
of the leading retail lumber dealers of the state of Illinois 
who are banded together for the common good of the trade 
and who have been and are a guaranty of protection to its 
members and a benefit to the entire trade of the state. 

We have frequently been the guests of the lumber trade 
of Chicago. We are more frequently the recipients of courte- 
ties from the traveling salesmen, and every week we are vis- 
ited by the lumber press who are also hosts. 

Let me as your speaker in response to your address of wel- 
come so cordially given say that we are doubly thankful for 
the splendid entertainment you are giving us tonight; and 
I am also going to speak for others than members of the 
association, the ladies [applause], and I wish to say in be- 
half of those present—and there is a large number of them 
as you will see, transplanted from the choicest home circles 
of Illinois [applause] as you should understand—that they, 
too, are grateful for this expression of your cordial welcome 
to the metropolis of the west, to the city which all Illinois- 
ians are proud of and which every citizen of our common 
country is ready to acknowledge as the greatest American 
city. [Applause.] Mr. Toastmaster and hosts of the even- 
ing, I thank you. 

Felicitations having been passed around, a menu was 
discussed which reflected the highest credit on those 
in charge of the banquet and the management of the 
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hotel. Persistent banqueters avowed that the dainty 
and elaborate menu was one of the best they had ever 
discussed and of remarkably high quality considering 
the modest price charged for it by the Sherman house. 

During the evening the Harmony orchestra, under 
the direction of J. C. Ahrens, rendered topical and 
classical selections, each number being received with 
vigorous applause, calling forth encores. Miss May 
Peterson, vocalist, also gave several charming selec- 
tions during the course of the banquet. 

The Show. 

When the coffee and cigars had been served it was an- 
nounced from the temporary platform erected at -one 
end of the banquet hall that the “big show” was about to 
begin. The committee of traveling men looking after 
the entertainment features had secured some very fine 
talent and for about an hour and a half their guests 
were kept charmed by the songs which were rendered 
and by the wit displayed by the artists who sought to 
entertain, and when the curtain was run down on the 
final act the whole affair was voted a magnificent 
success. 

The “bill” was as follows: 


CHOMNEY BURWINEG, isc c cs ccdcctcecsvicssnsas Topical songs 
Weston and Manton............ Sketch, “Wanted, an Actor” 
RN Ee Os kc eh cedeccccwuqucecageaas Female baritone 
Rose and Severence.......... Sketch, “A Pair of Lunatics” 
SN Orn cao nccacaansekecs et ceweadins Song selections 
SOM EP CPUs é ctvcecsccacccceudes Wordless monologue 
CGE: Wet ie o hccxdiseeccnes Imitations and fancy dancing 


During the various acts John D. O’Hara, who an- 
nounced himself as the “Evening Pulse,” paid particular 
attention to personal items, ,among which was the fact 
that Dick Cortes, being such an ardent fan at base- 
ball, walked from Lincoln, Neb., to Peoria, Ill., to wit- 
ness a game. He also announced that the nationality 
of Charley Rourke had finally been traced—he was an 
Irish-Swede. Charlie Rittenhouse, according to an 
anonymous communication received before going to press, 
had made the statement that if he could not get a match 
he would just as soon take a cigar. Another per- 
sonal announced was the fact that C. D. Benedict was, 
according to his own statements, older than Methusa- 
leh and had also just received a cablegram from the 
Mikado to report for duty instanter. 

There were many other similar announcements, but 
owing to the gathering pall of smoke they could not 
be heard from the bulletin board. 

Those Who Attended. 
H. Ahrens and wife, True & True Co., Chicago. 
I. Attley, McGrath, Attley & Co., Durand. 
P. J. Attley, J. M. Attley & Co., Chicago. 
L. H. Allen and wife, Hunter, Allen & Co., Lacon. 
G. A. Allen, Hunter, Allen & Co., Chapin. 
P. D. Attley, J. M. Attley & Co., Chicago. 
J. W. Aronson, Francis Beidler & Co., Chicago. 
F. E. Anderson, Francis Beidler & Co., Chicago. 
Babbitt & Babbitt, Abingdon. 
Fred A. Baker, T. Baker & Son, Pawnee. 
Frank Baker, T. Baker & Son, Williamsville. 
W. T. Boston, Jeter & Boston, Yorkville. 
William J. Bermingham, Montgomery Lbr. Co., Kenosha, 
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is. 
Newton Black, Alexander Ltr. Co., Spring Valley. 


C. B, Boutello, Yawkey Lbr. Co., Hazelhurst, Wis. 
C. L. Barr, Cairo Mill Lbr. Co., Cairo. 
A. H. Barnard, Barnard & Strickland, Minneapolis, Minn. 
Walter E. Burt, Nashville Lbr. Co., Beloit, Wis. 
Charles W. Blair, Wiborg, Hanna & Co., Cincinnati, Ohio. 
L. W. Benedict, J. A. & W. Bird Co., Boston. 
A. C. Benson, Lumbermen’s Mutual Ins. Co., Chicago. 
W. L. Babbitt, Schultz Bros. & Benedict, Chicago. 
C. R. Briggs, John A. Gauger & Co., Chicago. 
H. T. Baker, Francis Beidler & Co., Chicago. 
Cc. W. Bill, Smith-Du Plain & Crumb Co., Chicago. 
B. C. Beckman, Ruberoid Roofing, Chicago. 
Ralph N. Baker, Baker & Baker, Springfield. 
Blake Lumber & Coal Co., Wolcott, Ind. ; 
Dudley A. Bonitz, Western Roofing & Supply Co., Chicago. 
F. W, Craft, M. J. Braiden, Rochelle. 
J. B. Castle, Mosher & Castle, Sandwich. 
B. L. Christy, Christy & Co., Viola. 
D. J. Collins, J. S. Stearns & Co., Odanah, Wis. 
James C. Cowen, Wiborg, Hanna & Co., Cincinnati, Ohio. 
William R, Cornelius, Cairo Mill & Lbr. Co., Cairo. 
we O. Connell, Chippewa Lbr. & Boom Co., Chippewa Falls, 
Ss. 
P. O. Connell, Chippewa Lbr. & Boom Co., Chippewa Falls, 
S. W. Chambers, Northwestern Lbr. Co., Eau Claire, Wis. 
N. J. Clears, Morgan Sash & Door Co., Dixon. 
R, C. Clarke, Gilkey & Anson Co., Merrill, Wis. 
B. E. Cook, Smith-Du Plain & Crumb, Chicago. 
Cc, L. Cross, So. Cypress Lbr. Selling Co., New Orleans, La. 
A. J. Cross, So. Cypress Lbr. Selling Co., New Orleans, La. 
J. D. Cochrane, Camden Lbr,. Co., St. Louis, Mo. 
C. S. Corse, Badger & Jackson Co., Chicago. 
A. B. Carson, Flambeau Lbr. @o., Milwaukee, Wis. 
BP. C. Conklin, Rockford Lbr. & Fuel Co., Rockford. 
W. H, Collins, Collins Bros. Co., Madison, .Wis. 
A. J. Christy, Christy Lbr. Co., New Windsor. 
L. S. Case, Chippewa Lbr. & Boom Co., Chippewa Falls, 


}. Carter, Carter Lbr. Co., Belvidere. . 
W. I, Carpenter, Shevlin-Carpenter Co., Minneapolis, Minn. 
Lewis Conn, S. W. & J. W. Conn, Shelbyville. 

F. B. Cockrill, E. Cockrill Lbr. Co., Jerseyville. 

Albert W. Coxe, Schroth & Ahrend Co., Chicago. 

Hi. E. Curtis, H. B, Curtis & Co. 

J. L. Campbell, Arthur Gourley Co., Chicago. 

G. W. Dulany, jr., Menz Lbr. Co., Minneapolis, Minn. 

A. L. Davis & Son, Princeton. 

Vilas Dougharthy, W. E. Kelley & Co., Chicago. 

E. H. Dalberg, Lew Wentworth, Omaha, Neb. 

C. W. Dewey, Transfer Lbr. Co., Minneapolis, Minn. 

W. H. Dickinson, Dickinson & Levi, Creston. sod 
A. W. Echart, Nebagamon Lbr. Co., Nebagamon, Wis. 
J. W. Elden, Elburn Lbr. & Coal Co., Elburn. 

M. H. Eakle, jr., Eakle Bros., Forreston. 

M. N. Eakle, Eakle Bros., Forreston. 

W. M. Emmons, Emmons-Mercer Lbr. Co., Libertyville. 
Henry Eberhart, F. Eberhart Lbr. Co., Manhattan. 
Irwin Earl, True & True Co., Chicago. 

W. D. Finn, Potter & Finn, La Fox. 

David Fuller, U. N. Roberts Co., Galesburg. 

H. T. Fall, Nebagamon Lbr. Co., Davenport, Ia. 

L. M. Fralich, W. M. Simpson Lbr. Co., Lewiston. 

Cc. O. Foulke, Foulke & Simeral, Macomb. 

E. A. Frederickson, Ross Lbr. Co., Morris. 

G. H. Franzen, Hammerschmidt & Franzen, Elmhurst. 
E. B. Fiddler, Broadland Lbr. Co., Broadlands. 

H. D. Fisk, J. C. Hollister, Pentonville. 

E. B. Fisk, Skirland Lbr. Co., Skirland. 

Mr. and Mrs. J. T. Fouche, E. S. Cheaney & Co., Peters- 


gr W. . Fry, E. 8S. Cheaney, Freeport. 
W. Guild, W. K. Guild’s Sons, Wheaton. 
BE. A. Goldthop, h.organ Sash & Door Co., Chicago. 
W. F. Goodell, J. H. Goodell & Son, Chandlerville. 
George D. Griffith, Griffith & Co., Chicago. 
H. B. Gainey, C. B. Gainey Son’s Co. 
T. A. Griffith, Morgan Sash & Door Co., Chicago. 
Gaines & Son, Bristol, Wis. 
John A. Gauger, John A. Gauger & Co., Chicago. 
F. A. Grimes, Moses Dillon Planing Mill Co., Sterling. 
George Grove, Grove & Whittimore Lbr. Co., Paxton. 
L. Hinman, D. F. Wyman Co., Mansfield. 
Charles W, Hall, H. R. Hall, Sandoval. 
J. A. Hughes, Lewis & Hughes, Seattle, Wash. 
. R. Houston, C. R. Huston & Co., Blandinsonville. 
A. Holcomb, Holcomb Bros., Sycamore. 
. O. Houghton, E. W. Houghton Lbr. Co., Galva. 
. Hamilton, Holladay-Klotz Land & Lbr. Co., Decatur. 
. C. Hollister, Hollister Lbr. Co., Pearl City. 


P>ana 


H. N. Hart, R. M. Mellen Co., Oshkosh, Wis. 
W. K. Hubbard, I. Stephenson Co., Wells, Mich. 
T. J. Herring, Illinois Lbr. & Con. Co., Downers Grove. 


_ 


. G. Heartt, Illinois Lbr. & Con. Co., Downers Grove. 
Cc. V. Harris, Alexander Lbr. Co., Maple Park. 
E. Herland, Diverman & Trihey. 
R. C. Higgins, Barker Lbr. Co., Antioch. 
E. F. Hunter, H. & C. F. Hunter, Chillicothe. 
Theodore Hanford, Estate of C. F. Martin, Chicago. 
B. P. Hill, Freeport. 
I. P. Hastings, Western Roofing & Supply Co., Chicago. 
H. P. Hopkins, E. W. Houghton Lbr. Co., Bindford. 
E. J. Haynes, Haynes & Brathens, Cadillac, Mich. 
Elmer W. Harris, Harris & Cole Bros., Cedar Falls, Ia. 
J. H. Howe, Pilsen Lbr. Co., Chicago. i 
E. W. Hurst. Schroth & Ahrens Co., Chicago. 
F. S. Howard, Flintcote Roofing, Chicago. 
D. S. Hathison, Hardwood Flooring Co., Nashville, Tenn. 
A. A. Inglesthrom, Francis Beidler & Co., Chicago. 
W. J. Johnston, Carr-Adams Co., Peoria. 
J. Jacobsen, George Jacobson & Co., Brocton. 
c. S. Jones, C. S. Jones Lbr. Co., Stanford. 
T. H. Johnson, Johnson Lbr. Co., Toulan. 
R. A. Jacobs, Edward Hines Lbr. Co., Chicago. 
A. R. Keeler, E. W. Houghton Lbr. Co., Alton. 
Fred R. Kent, E. Kent & Co., Kenton. 
J. A. Kalgren, Kalgren Lbr. Co., Streator. 
W. T. Keith, C. A, Smith Lbr. Co., Peoria. 
George T. Knox, D. B. Douglas & Co., Chicago. 
A. J. Kellogg, Brooks-Scanlon Lbr. Co., Minneapolis. 
H. EB. Kellogg, Kellogg & Dimont, Cepron. 
Theodore King, John Spry Lbr. Co., Chicago. 
Cc. H. Ketridge, Fuller & Ketridge, Evanston. 
Kirschhoff Bros., Hampshire. 
Monticello Lumber & Coal Co.. Monticello, Ind. 
M. A. Lewis, John Christy, Jerseyville. 
Henry Leach, Henry Leach & Son, Joliet. 
W. P. Lilibridge, St. Charles Lbr. Co., St. Charles. 
E. H. Lewis, Lewis & Hughes, Seattle, Wash. 
Cc. O. Lewis, Henry Lewis, Galesburg. 
W. J. Ludington. Arthur Gourley Co., Chicago. 
G. F. Mason, Wilbur Lbr. Co., Dixon. 
E. W. Montgomery, Wm. Hoskins Co., Galena. 
George W. Mason, Mason Donaldson Lbr. Co., Rhinelander, 
Wis. 
Edward Munger, Alexander Lbr. Co., Canton. 
Mr. and Mrs. Frank Mosher, Mosher & Embree, De Kalb. 
V. F. Mashek, Pilsen Lbr. Co., Chicago. 
H. W. Munger, Foster, Munger Co., Chicago. 
E. J. Morgan, Morgan Co., Chicago. 
J. H. McArthur, Pendleton & Gilkey, Minneapolis. 
S. McFeeley, J. C. Ames Lbr. Co., Streator. 
Ww. McEwen, Barrett Lbr. Co., Chicago. 
F. lL. MeGavie, McGuire Lbr. Co., Decatur. 
T. G. McCullough, McCullough Lbr. & Coal Co:, Monmouth. 
Cc. V. MeClure, McClure & Strickland. 
J. C. McKibben, Hoopeston Lbr. Co., Hoopeston. 
John R. McKinney, McKinney & Co., El Paso. 
W. I. McKee, McKee Flack Lbr. Co., Quincy. 


[Continued on Page 63.] 
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THE FOURTEENTH ANNUAL OF THE NEBRASKANS. 


Retail Dealers in the Trans-Missouri State Convene at Omaha—Many Subjects of Importance Discussed— 
Remarkable Growth of a Progressive Organization—Attendance the Heaviest in Recent 
Years—Old Officials Complimented by a Re-election. 


OmaAHA, NeEs., Feb. 5.—The fourteenth annual ses- 
sion of the Nebraska Lumber Dealers’ Association was 
held in Omaha this year in pursuance of a time hon- 
ored custom by which at least every two years the 
association meets in the metropolis of the state, its 
gatherings at Lincoln being usually so timed as to be 
held there during the biennial legislative sessions. 

The several sessions of the retailers at Omaha this 
week were held in Washington hall, a cold but commo- 
dious room situated at least eight blocks from the 
hotel that had been designated as headquarters. That 
the hall was so cold that the members had to wear 
their overcoats was no fault of the aggressive secre- 
tary, who had bespoken a supply of heat for the occa- 
sion, but whose foresight proved to be of little avail 
in quickening the gray matter of a stupid janitor. 

The attendance at the session was probably the 
largest of that at any meeting of the Nebraska asso- 
ciation since its inception, as the association has 
grown so largely since the last annual meeting in both 
membership and influence. It may be merely a coin- 
cidence, but its increased prosperity seems to date 
from the moment, two years ago, when its membership 
arose as one man to combat the idea that their retail 
association was a sort of trust or monopoly, a name 
which a populistic community and judge, aided by a 
jury of cranks, had sought to fasten upon it. The 
members devoted liberally their time, influence and 
money to controvert this doctrine of demogagy and 
through unceasing and unselfish effort established be- 
yond a peradventure the legality of the principle which 
today forms a chief link in the chain of lumber asso- 
ciation effort. Their firmness and determination in 
this trying time demonstrated the fact that they were 
deserving of the success which has been meted out to 
them in plentiful measure. 

Nebraska retailers have not only contributed to the 
feneral fund of association accomplishment, but they 
have so fully succeeded in delivering the goods, so to 
speak, to their fellow members that they have secured 
the cohesion of over 600 out of the 700 retail dealers 
in lumber in the state and practically every one of 
the wholesale contingent is their ardent friend and 
supporter. All hail, then, the gallant and strenuous 
army of Nebraska fighters, who, though small in num- 
ber, are enthusiastic and prompt in performance! 


Thursday’s Morning Session. 


As near to 10:30 as the frigid temperature of the 
hall would permit, President E. 8. Clarke, of Gretna, 
ealled the convention to order and soon the room was 
comfortably filled, probably 300 being present. With- 
out further formal preliminaries Mr. Clarke read his 
annual address, as follows: 


President Clarke’s Annual Address. 


GENTLEMEN—I have for the first time the pleasure and 
honor of calling you together in annual convention. On he- 
half of the board of directors and myself I bid you a hearty 
welcome. This is the fourteenth birthday of the Nebraska 
Lumber Dealers’ Association. The conditions of the asso- 
ciation were never more encouraging and satisfactory. You 
will note from the secretary’s report that our finances are 
in excellent shape and that we have had a substantial in- 
crease in our membership during the past year. 

I can safely say that, considering the size of our terri- 
tory, we have now the strongest of any lumberman’s organi- 
zation in the United States. This is very gratifying and 
goes to show that the lumbermen of Nebraska are beginning 
to realize that the association is a power which is capable of 
doing much in the interest of its members; and that no real 
live business man can afford to remain outside. 

No small part of the credit of this splendid growth is due 
to our secretary, Mr. Critchfield, who is undoubtedly the 
right man in the right place. I wish him to feel that we 
all heartily appreciate his work for the good of the cause. 
I hope that he may be retained for the coming year. and 
that he may be as successful, not only in getting new mem- 
bers, but in bringing the retail dealers together and settling 
local differences. 

We should all realize great benefits from these annual 
meetings, which, in bringing us together, give us the chance 
to exchange ideas, and to learn to respect the rights of 
others in business—to give justice as well as to demand it. 
In order to make them as complete a success as _ possible. 
each one should be willing to contribute his share by taking 
some part in the discussion of questions brought up. 

The lumber press has proven invaluable in giving its sup- 
port to all association work. and deserves credit for the 
manner in which the great questions of importance to the 
lumber trade are handled. 

It was my privilege, in company with our secretary and 
one of our directors. Mr. Krotter, to attend the annual meet- 
ing of the Secretaries’ Bureau of Information held in Chi- 
cago last month, where we, with delegates from eleven other 
retail associations, met the representatives of the National 
Lumber Manufacturers’ Association, to discuss a plan of 
reciprocity. We found the manufacturers willing to meet 
us more than half way. I consider this as being the most 
important step that has been taken towards the goal at 
which we are aiming. 

Report of this meeting will be given by Mr. Krotter, and 
the real machinery will be fully explained in executive ses- 
sion tomorrow afternoon, to which all members are espe- 
cially invited and urged to attend. Those who are nct 
members should give in their names to the secretary at once 
and receive credential cards good for admittance to this 
session, as only members will be admitted. 

In retiring from the office with which you have honored me, 
I desire to say that I have appreciated that honor very 
highly and that the success of my efforts during the year 
has been due to the hearty co-operation of the officers and 
board of directors. 

I hope that this meeting will be one of profit as well as 
pleasure. For the latter I can readily vouch beforehand. as 











our Omaha friends have many times demonstrated to us 
their abilities in a social way. For your patience in hear- 
ing me, I thank you. 


Secretary Critchfield’s Report. 


The secretary, Bird Critchfield, of Elmwood, read 
an unusually interesting report as follows: 


Mr. PRESIDENT AND GENTLEMEN OF THE CONVENTION—We 
beg leave to submit for your consideration our annual report 
as your secretary. In this connection we wish to first 
congratulate you upon the general prosperity that has at- 
tended your interests during the past year and the pros- 
pects for at least a repetition of good results during 1904. 
While the trade in a few sections of our state is reported 
as not being up to anticipation, we venture to say there 
is not a yard but what has shown upon the credit side of 
the account in the year’s business. 

It is befitting yet with sadness that we report the death 
of three of our members during the past year: Brother 
S. J. Whitten, of Edgar, 'Neb., was well known to nearly 
all of you. His face was familiar at each annual session 
and his voice ever ready to uphold the principles of right 
as among lumber dealers. John Englehaupt, of Milford, 
who was also an attentive member for many years, was 
very suddenly called to the beyond. Only during the last 
month and right in the prime of life, without an hour's 
warning, did the death monster call Brother Frank Dick- 
son, of Weeping Water. Mr, Dickson was like a brother 
to all who knew him. True is the saying that ‘Death is in 
the world and the spoiler is among the works of the Al- 
mighty.’”’ We would recommend that a special committee 
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of three be appointed to draft proper resolutions of respect 
in behalf of these deceased members and report to this 
convention for adoption. 

Karly in the year and in fact at the time of our last 
convention our dealers were threatened with a repeal of 
the mechanics’ lien law by the legislature which was then 
in session. Through prompt action and with the hp of 
the individual dealers throughout the state, who were noti- 
fied to properly explain the effect of a repeal of this law 
to their several senators and representatives, and the untir- 
ing efforts of the board of directors, through a committee 
appointed for the purpose, were we able to defeat a very 
grave attempt to repeal this just law. Our neighbor con- 
tractors, through their union, who had conceived the idea 
of repealing the lien law and placing upon the statute 
books a law that would allow them to purchase our lumber 
and turn it over to their customers at random, without 
leaving a possible chance for us to force a fulfilment of their 
contract in paying for it, secured a hearing before the 
legislative committee. Through the courtesy of one of our 
lumber dealers, who fortunately was a member of said 
committee, we were notified of the time set for hearing. 
At the appointed time and without their knowledge we sur- 
prised our neighbors, who were ably represented by the 
president and secretary of the Contractors’ Union, by ap- 
pearing before the committee in our defense. 

A. H. Weir, S. A. Foster and your secretary were present 
at this meeting. Mr, Weir, who had, as you know, given 
the matter special thought and who gave us a very able 
paper on the subject at our last convention, was made our 
spokesman and deserves credit for the impression he made 
before the committee. Even our opponents when ques- 
tioned by members of the committee acknowledged that the 
measure was introduced from personal motives rather than 
from a general principle of right or regard to the dealer. 
The result was the bill was recommended for indefinite 
postponement in the senate and died with but one mourner 
in its favor, who was of course the introducer of the bill in 
a courtesy to his friends who had placed it in his 

ands. 

During the same eventful days the special committee which 
had been appointed were considering the noted revenue bill. 
We were able to keep in close touch with the provisions 
of this bill pertaining to the interests of lumbermen, being 
also represented on said committee by a member of our 
association. The clause of said bill. which finally became 
a law, requiring our assessors to list “credits without a 
right to deduct our bonafide debts,” was attacked by your 
humble servant in your behalf with much vigor and also by 
our member who was on the committee, but without avail, 
and it remains for the action of the supreme court to esta- 
blish the fact that no justice lies in taxing a man for 
what he has not. You will note from the written opinion 
of one of our members of the supreme court commission, 
when passing upon this objection raised when the validity 


of the revenue law was attacked in December, he said, “It 
certainly was the intention of the legislature that ‘gross 
credits’ should mean ‘gross credits after all bonafide debts 
are deducted.” - 

We are frank to say that we shall be glad to have this 
construction placed upon it, notwithstanding it was not 
the intention of the framers of the bill by any means. We 
deem it important that at this meeting our members dis- 
cuss this matter in regard to taxation of credits and let 
= a some concerted plan by which we can protect our 
rights. 

SSatore the smoke had cleared away and indeed in the 
midst of the battle, was the fight made for and against the 
noted elevator bill, which, in a very material way, is 
affecting the lumber trade in some parts of the state. Thus 
the early part of the past year’s work of your secretary 
and board of directors was occupied in defending our rights 
during the prolonged session of the legislature. 

The growth of our association in both members and the 
interest that is being manifested among the membership 
and the general condition of harmony that exists in our 
trade throughout the state are apparent even to the casual 
observer. Since our last convention there have been added 
to our membership over 180 new yards and without ex- 
ception we believe the entire membership are taking an in 
creased interest in the work of the association. 

We have visited nearly every county in the state during 
the year and attended many local or district meetings of 
retail dealers. From the result of our experience in these 
local gatherings we are convinced that they are profitable. 
The social feature of association work among men of busi- 
ness is one of the fundamental principles of true success in 
the getting together of dealers in the same line of business 
and discussing plans of mutual co-operation. This move- 
ment is simply in keeping with the spirit of the times. 
Years ago a dealer could afford to a certain extent to 
treat his competitor who was situated many miles from 
him as an enemy in business and yet reap a fair profif, 
but things have changed and the general trend is to recog 
nize our competitor as a friend who has a moral right 
to share the profits of a given town or territory according 
to his investment of capital and labor. 

Much credit is due the wholesalers and manufacturers 
who are soliciting business from members of our association 
for their courteous treatment during the past year. Very 
few notices were received of discourteous or unfair treat- 
ment in the territory of any of our members by our friendly 
wholesale dealers and without exception they have been 
adjusted with the members affected without the action of 
the board of directors or bureau of information. This 
report in this respect does not include complaints from 
towns where there are no members of the association, many 
of which have come to our notice. Of course we receive 
notices of irregular trade ethics practiced by the regular 
“noacher.” This class of our trade, however. is not solielt 
ing the trade of the regular dealer. We earnestly believe 
that the “poachers” would profit by joining with us and 
ask at our hands a share of our business in remuneration 
for their loyalty to our interests in the future. It is no’ 
our purpose, however, at this time to give our reason for 
this belief. as this subject will be fully discussed in execu 
tive session. . 

INSURANCE.—The matter of mutual insurance is of no 
little importance among our retail dealers. Many times we 
are asked in regard to the plan. security, cost etc. of these 
mutual insurance associations doing business with our mem 
bers. We are glad at all times to give such information 
as we have at hand. It is said by those who have had 
policies for the past eight or ten years with these mutual 
lumbermen’s insurance associations that the average cost 
a year has been less than 30 percent of the cost in old line 
companies and equally as safe and liberal in rules gov 
erning the risks. This is certainly quite a saving and 
adds to the profits of our business at the end of the year. 
This may be referred to later in the session by representa- 
— o these organizations, when it will be more fully ex- 
plained. 

DEMURRAGE.—The question: of demurrage charged by 
railroads for retention of cars in unloading or loading has 
been in constant agitation during the past year. The 
courts have been appealed to in many states and without 
exception it has been decided that a car cannot be held 
for demurrage and such charge can only be collected by 
civil suit the same as any other debt. This establishes the 
fact that the rules as adopted by our railroad companies 
in regard to demurrage are wrong, for the reason that in 
defense of a suit for demurrage charges our courts of jus- 
tice take into consideration the delay in transit. becanse 
of neglect of railroad companies in setting cars out on side 
tracks. bunching cars ete, in arriving at a verdict. A very 
good bill has been prepared bv the Southwestern Lumber- 
men’s Association and introduced into congress bearing 
directly upon this subject. a copy of which was published 
in the lumber journals. and no doubt it will be referred to 
duing this session in general discussion and also be referred 
to the committee on resolutions for report. 

ANNUAL DUES.—The annual dues of the association re- 
quired from retail members are $7 and from wholesalers and 
manufacturers $5 for each yard or business holding mem- 
bership. The benefit derived from the association by the 
retail members cannot be fully explained. The very fact 
that the wholesalers and manufacturers are fully recognizing 
the strength, loyalty and effect of this mutual co-operation 
should be ample proof of its benefits to a retailer. Our 
honorary members also who are listed with us deserve special 
consideration at the hands of our retail members. We he- 
lieve they get it to a very great extent. We are becoming 
be known as fellows of a kind and a good kind of fel- 
ows. 

It was thought as we have a nice little balance in the 
treasury the dues for the coming year might with safety 
be reduced to $6. This matter was discussed at some 
length by the official board. However. owing to the in- 
creased work and cost of the Secretaries’ Bureau of In- 
formation, of which we are a part, and the fact that we 
would be called upon to pay at least double the amount 
per capita to this bureau, and it being the judgment of 
the board that it_is best to keep the secretary employed 
for full time, as during the past year, it was deemed ad- 
visable to not recommend a reduction at this time. The cost 
is insignificant as compared with the good that Is derived 
from the work of the association. Few, if any. of the 
dealers object to the amount as being excessive. We have 
one firm alone which pays dues on forty-seven yards, thus 
having every yard in the association. This firm does not do 
a wholesale business and is not listed as members in order 
to get business but in order to protect its Interests. * * * 

BULLETINS.—RBi-monthly bulletins have been issued from 
the secretary’s office regularly according to our articles of 
association. The names of every dealer in the state are 


now included, those who are not members being designated 
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with a star in front of the town in which the yard is situ- 
ated. This was instituted so that our honorary members 
may use it as a mailing list and thus have it constantly 
before them and be able any time to tell in which towns 
we have members. 

An explanation is due the members of the association 
for the non-appearance of the last quarterly bulletin of 
the Bureau of Information, the publication of which was, 
for good reasons, withheld until after the annual meeting 
of the Secretaries’ Bureau and delegates of the various 
associations associated with it, held at Chicago, December 
15 to 17, 1903. 

A new plan has been adopted by the bureau by which 
it will be possible to notify by personal communication, if 
deemed necessary, each: customer of any given wholesaler 
or manufacturer wherever situated of the transaction com- 
plained of or of any breach of good trade ethics, 

It will also be possible to inform each wholesaler or 
manufacturer doing business with a certain retail dealer of 
any breach of trade practiced by such retailer. By this 
method it is thought the best results may be obtained. The 
objects and purposes of this new proposition will be more 
fully explained to the members during the executive session, 
as only members will be interested or benefited by it. 

CREDIT BUREAU.—The National Lumber Manufacturers’ 
Association is now engaged in compiling a credit rating 
book which will be of special benefit to wholesalers and 
manufacturers when properly in use. By resolutisa our 
Secretaries’ Bureau of Information has indorsed this move- 
ment. It is designed to include only such retail lumber 
dealers in this book who are entitled to buy at wholesale. 
This will be of great value to us and should have our hearty 
support. Reference will be made to the subject later, when 
some action will be taken by those present. 

FINANCES.—The following is the financial report of your 
secretary so far as it pertains to this office. Also the finan- 
cial condition of the association as shown by the records 
from January 22, 1903, to January 22, 1904: 


RECEIPTS. 

Amount on hand January 22, 1903............... $ 20.10 

Amount received TOF GOR. oc ike ccccccccevseciccss 3,770.00 

Amount for advertising space in reports....... PA 99.00 
Total on hand and received........sseccccees $3,889.10 

EXPENDITURES. 

Paid over to Treasurer William Fried............ $3,539.70 

Balance in hands of secretary... ccccccsccccsece 4 
ORO Sdcac eM ecee nee Daeeee cn ceve cee deeceds $3,889.10 


Treasurer Fried’s Report. 


Next in the regular order was the annual report of 
Treasurer William Fried, of Fremont, showing an ex- 
cellent financial condition as follows: 


RECEIPTS. 
Anriount on hand last feHORE. 6.0.6. ccccccccscecs $ 595.74 
Amount in hands of secretary last report......... 20.10 
Amount collected during the year................ 3,869.00 
Amount received from returned assessment........ 3,500.00 
CANE cre.cnkCienevomevees Cwerareeckewews eee $7,984.84 
EXPENDITURES. 
Orders drawn from Nos. 1 to 24. except No. 10... .$4,004.65 
Amount order No. 10 returned to subscribers...... 2,630.00 
Balance in BANGS Of SOCTOIATY. 2. occ cscveseccesee 349.40 
Balance in hands of treawure?...... ccs cccccceces 1,000.79 
Po SE Ee RAPE ea eer Pere e kt $7,984.84 
Balance om hand... .cceccece een SrevavaewKe 1,350.19 


The president appointed the following committees: 

Auditing—M. A. Phelps, Wahoo; A, A. Tanner, Humboldt; 
S. H. Martin, Ashland. 

Resolutions—S,. D. Ayres, Central City; S. W. Lightner, 
Lynch; J. C, Newcomb, Friend. 

Memorial—C. G. Rhone, Lincoln; C. D. Cummins, Omaha; 
T. U. Whiffen, De Witt. ; 

This concluding the regular order of business for the 
first session, adjournment was had until 2 o’clock p. m. 


Thursday’s Afternoon Session. 


Upon calling to order, John W. Barry, of Cedar 
Rapids, Iowa, president of the Northwestern Lumber- 
men’s Association, delivered an address on mutual in- 
surance, which was followed with close attention and 
was as follows: 


Chumps—By One of Them. 


Gentlemen of the Nebraska Lumber Dealers’ Asso- 
ciation: I am indeed glad to be able to be with you 
today and to be able to meet so many old time friends, 
with whom ’twill ever be a pleasure to take ‘‘a cup 
o’ kindness yet for auld lang syne,’’ even though you 
all do know I never take any thing but water—that is, 
after. In Nebraska I first began to handle sticks and 
became a stick among you. As the boy looks back with 
special pleasure to his first boots, his first gun or his 
first girl, so, too, we older boys look back to our first 
business experiences with keen delight and often in- 
structive revery. I am frequently asked if I would not 
prefer Nebraska to Iowa and my patriotism for the 
state of my residence always prompts me to say no. I 
am in the situation of the Irishman who had grown up in 
New York City and had finally gone to San Francisco, 
where he became rich. In his old age the cares of 
business told on him and he went back to New York 
on an extended vacation. He fell sick and demanded 
to be taken to San Francisco at once. Pressed for 
his reason, he replied in this way: “If I die here in 
New York, where am I? Right at ‘Hell Gate.’ If I 
die in San Francisco, why I am right at the ‘Golden 
Gate.’”’ So with me in preferring Iowa; it is only be- 
cause I can approach the Golden Gate with a little more 
ease and certainty than when in Nebraska. 


Each Inventory a Contingent Sale. 


The steps to and from the Golden Gate in our busi- 
ness careers are our annual inventories. At this season 
the net results of the year just closed will usually be 
found a most common subject of conversation, particu- 
larly among those in the same line of business—in non- 
competing territory. From a large number of such talks 
shad during the last three years with lumbermen in va- 
rious parts of the country I am convinced that for real. 
genuine chumps of the most generous stripe we lumbermen 
have seldom been equaled and have never been exceeded. 
Should our picture be painted I fear it would resemble 
one I saw at the house of a friend recently. He was 
fond of animal pictures and among them was the head 
of a jackass in a large gilt frame. Without due con- 
sideration, as the sequel shows, I squared myself before 
it and said: “Say, Joe, is this your picture?” and he 
said: “No, -that is my looking glass.” 

Within two weeks one of the brightest lumbermen I 
have the honor to know said that he had done better 
last year than expected; that he had invoiced a full 
dollar below the market and still made a satisfactory 
showing. Another said he invoiced at cost on _ track 
without addition for unloading or piling and did not 
count numerous odds and ends because he wanted to be 
sure his inventory was safe. A third said he took the 
lowest price he could get on any one item of piece stuff 
12, 14 and 16 feet and figured all at this price, and pro- 
ceeded with fencing, boards, finish, etc., in the same 
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way, without addition for unloading or piling. So that 
in one way or another the large majority of yards are 
invoiced annually at from 3 to 10 per cent below the ac- 
tual amount required to replace the stock, if all bought 
at once in the open market. Naturally you are inquir- 
ing in your minds why the making of such “safe” in- 
ventories should be called the acts of chumps, and the 
answer is that because each inventory is a contingent 
sale to the insurance companies on the basis of the 
quantities and prices used therein, barring provable 
fraud, of course. To illustrate: If your yard is invoiced 
$500 below what it would cost to replace the stock in 
your shed and yard that $500 in case of a total fire loss 
is donated outright to the insurance companies, and 
in case of a large partial loss then a proportionate part 
of the $500 is so donated. I say large loss because there 
are losses so small that they may be arrived at without 
the use of your inventory, and yet it is so nominated in 
the bond that the insurance company may demand the 
inventory any time. ’ 


How the Amount of Loss is Determined. 


The method of arriving at a fire loss is uniformly as 
follows. To the total of the last inventory are added 
the total receipts since the date of the inventory, as 


shown by invoices and books and, sometimes, by books - 


at the freight office. From this grand total are de- 
ducted the following: The sales since the date of last 
inventory, less an agreed percent of gross profit, the 
amount of undamaged stock at current market prices 
and the amount of damaged stock at agreed prices. 
The difference is the fire loss. It is in this way that 
every inventory is a contingent sale. to the insurance 
companies; and be it remembered that no adjuster, no 
board of arbitration and no court could or should per- 
mit one after a fire loss to add to the amount of his 
inventory. There is but one proper course to pursue 
and that is to make each inventory cover every salable 
article in the stock and at such price as you would have 
to pay in the open market to replace it in your yard and 
shed. By open market it is meant to exclude ‘“‘snaps,’’ 
because such purchases are in no sense the market, 
any more than the highest price would be the market. 
The insurance companies are not present and should be 
fairly treated. The, advice of the old minister to his 
young house keeper will apply. The minister had a 
portable bath tub. He learned that his house keeper 
had been using this forbidden article and called her into 
his study. She admitted her guilt. Then he said: 
“Now, Mary, I don’t so much mind your using that bath 
tub, but I don’t want you to do behind my back what 
you would not do before my face.” We must not do 
behind the back of the insurance company what we 
would not do were the adjuster by our side with his 
proverbially sharp pencil, because it would not be right, 
and further the policy provides that the insurer has 
the option to replace the stock instead of paying its 
value. Further, a _ piece tally of the stock should 
be recorded with ink in a book kept for the purpose, 
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setting forth the quantity and price of each item, to- 
gether with a map or sketch of the location showing 
the situation of buildings, also the description of the 
location used in the insurance policies. 


Why So Many Policies are Void and Voidable. 


Now, lest some impious son of Belial hailing from the 
confines of Missouri should rise and ask who told me 
and demand to be shown, permit me at this point, to 
say that one of my friends in Cedar Rapids has spen. 
years as an adjuster for old line insurance companies 
He said to me one day that a very large proportion of 
policies were wholly worthless because neither the agent 
nor the insured had ever read a policy of any company, 
and ventured the further statement that he would not 
be in the least surprised if there were worthless policies 
in our safe. owing that I had never read a policy 
and _ seizing this opportunity to have our policies exam- 
ined by one who knew, I laid them before him. The very 
first one he picked up was supposed to cover the sheds 
and other buildings but was void because we had neg- 
lected to say that the buildings described were located 
on leased ground. I can’t better express how I felt 
than by telling the story of the old minister who al- 
ways read his sermons, being confined very closely to 
his paper. He had come to the end of a sheet with 
an unfinished sentence and the next sheet could not be 
found. A very awkward pause followed, during which 
even the minister’s smile of composure gave way to the 
frown of discomfiture. At last finding the missing 
sheet, he said “Hell.” That was the first word on the 
lost sheet and seemed to express his feelings, with 
the approbation of the congregation. That word cer- 
tainly expressed my feelings at having paid a premium 
on a worthless policy for two years. The policies cov- 
ering the stock he considered defective because of this 
same omission but thought they would be held valid in 
case of 2 contest. However, he urged us to make the 
policies say that the stock was on leased ground, and 
further that a form or rider should be prepared and 
printed covering our requirements and that it be used 
in each and every policy, taking the place of the part 
usually written on the blank lines of the policy, care 
being taken that every rider or paper pasted on a pol- 
icy and every rubber stamp impression be signed ir 
ink by the agent to make them valid. It is not a good 
idea to have a mixed lot of policies. The Minnesota 
standard policy and the New York form are the most 
liberal to the insured and nearly all old line companies 
will issue the New York form when requested. -But 
whatever forms you may have, read them. They all 


have a hundred provisions, all important. For example. 
if your hazard be increased within your knowledge and 
you do not inform the company the policy is void. You 
know the man on the adjoining lot puts in a gasoline en- 
gine. It. becomes your duty under the reading of your 
policy to notify every company on your risk. Referring 
further to our rider, there is in it a clause that will be 
very interesting to those doing business on railway 
ground. In your lease from the railway company you 
have released the road from liability for all damages 
and in guaranty of such release you have assigned your 
insurance to the railway company. True, you do not 
know it, but read your lease and you will find it. The 
clause marked 11 covers and cures this defect. 
Retail Lumbermen’s Insurance Association. 

What has been said thus far applies more particular- 
ly to the old line companies and not to our own com- 
pany, the Retail Lumbermen’s Insurance Association, 
which is managed by lumbermen, and its adjustments 
m case of loss are made on the basis of fairness by 
and between lumbermen, mutually interested in the same 
company. While all our members know the insurance 
is good and cheap, many of them overlook some im- 
portant details. To illustrate, a yard changed owners 
recently and the policy of the Retail Lumbermen’s In- 
surance Association was about to be transferred in the 
same manner as old line policies on the basis of the 
time to run, the owner overlooking the fact that his 
original deposit was as good as gold. A word as to the 
plan or principle of the Retail Lumbermen’s Insurance 
Association and its resulting advantages will therefore 
not be inopportune. 

All insurance is based on the theory of averages. 
You may not live to be 50, but by life insurance you 
ean give your estate or family the benefit of an average 
tife of 50 years. Within the last six years the Retail 
Lumbermen’s Insurance Association has had 156 fires 
or an average per year of 26. With 5,000 yards as pol- 
icy holders, this means that out of every 200 yards one 
burns each year. Your yard may be the one to burn 
next year, but by mutual insurance the loss will be 
shared equally by 200 yards. The annual premium of 
the old line companies is computed to cover this loss, 
provide an expense account of 40 percent and large 
profits besides, in which the comparatively safe lumber 
business is made to contribute to the deficit for losses 
in more hazardous lines. The fate of our efforts to get 
lower rates recalls the story of the two Irishmen on 
their way to church, dickering for a cow. Pat wanted 
$45 but Mike was offering only $40. At this point in the 
deal they reached the fount of holy water in the ves- 
tibule of the church and as Pat dipped his hand into 
the holy water and crossed himself he said, “You can 
have her for $45 and not a damn cent less.” So said 
the old line companies to us—‘1% cents and up or no 
insurance,” and you know the result. 

Mr. Hollis and those of us who joined him ten years 
ago in forming the Retail Lumbermen’s Insurance As- 
sociation, held that if a sufficient number of yards would 
deposit one full annual premium, the same as required 
by the old line companies, a safe mutual company could be 
established, which would not only make a large annual 
saving but would be able to return the first annual 
premium when members for any reason desired to with- 
draw. And now at the end of ten years what are the 
results? Let the books of the company answer, thus: 
Gross amount of insurance written in ten years 


on deters agneeeeeebe ieeccenacesee., See 

One annual premium deposited on above ..... $612,634.17 

Collected for losses, expenses and surplus..... 229,803.51 
Saved to policy holders in ten years....... $382,830.66 


While the above tells the whole story, the results on 
an individual policy will show each one what he might 
properly expect should he now join this lumbermen’s 
insurance company. Take for example Policy No. 26 
of the Retail Lumbermen’s Insurance Association is- 
sued March 8. 1894 for $3,000; this amount had been 
carried in old line companies for eight years at 1% 
cents, or $45 per year. 

The amount of this in old line company for 10 


WOOO  occes ede evnendad a nkeae ddddeshadaedanmiedes $450.00 
eid No. 26 for $3,000 from March 8, 1894, to March 
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Amount saved to the individual holder 275.66 

In no year did the cost exceed 48 per cent of the cost 
in old line companies. making the smallest saving in 
any year 52 per cent in favor of the mutual company. 
What the ensuing ten years may bring forth cannot 
now be known except as the future may be judged by 
the past. It is certainly within reason to expect great 
growth and prosperity for the Retail Lumbermen’s In- 
surance Association when exverience has demonstrated 
that it can and does carry the risks at less than half 
the cost in old line companies and when it pays its 
losses spot cash instead of following the lead of old 
line companies in- taking sixty days after the loss has 
been proved. 


Cause of Fires. 
The cause of fires is important in suggesting the direc- 
tion in which to spend efforts for prevention. From 
January 1, 1897 to January 1, 1904, the Retail Lumber- 


men’s Insurance Association had 156 fires, caused as 

follows: 

From adjoining buildings.44 Incendiarism .. éeseeaene 
‘arelessness 





Distant buildings ....... 7¢ 
Defective flue ........ - 2 Burning oil ae 
Fire in office stove 1 Spontaneous combustion .11 
Sparks from engine -.5 Water slacking lime ..... 13 
EM ocdstvcwiedad 7 General conflagration ..... 2 
1 
1 





Stove in work shop Dwelling house .......... 
Explosion of gasoline Explosion of lamp in office 1 
Adjoining yard Yard across the street .... 1 
Coal afire on-cars ....... 1 Cause unknown 
Buildings across street...10 


A little study of the foregoing list of causes will sug- 
gest the great need of protection from the outside and 
the placing of lime houses so they may burn without 
exposing the balance of the yard. The spontaneous com- 
bustion is generally from wet steam and nut coal, which 
is almost as dangerous as lime. 

Ail Insurance Policies Should be Inspected. 

While no possible care can wholly prevent fires, direct 
losses therefrom may be prevented by a sufficient amount 
of insurance that really does insure, and the only suffi- 
cient amount is the value of the stock. No one wants 
less when he has had a fire and no insurance company 
will ever pay more. However much you and I may 
study a policy, we are not competent to pass on its 
validity. In recent years insurance inspection associa- 
tions or firms have come into existence, making a busi- 
ness of inspecting and even guaranteeing the validity 
of the policies upon which they pass. We sent our pol- 
icies to the Northwestern Insurance Inspection Associa- 
tion of Oshkosh, Wis., and feel that we never invested 
$10 to better advantage. When a yard is insured only 
in the Retail Lumbermen’s Insurance Association such 
inspection is wholly unnecessary, because it employs no 
one whose salary depends on “successful adjustments,” 
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But so long as $6,000 is the limit in the Retail Lum- 
bermen’s Insurance Association, the large yards must 
carry their surplus in the old line companies. If you 
send your policies for inspection you need not be sur- 
prised if half of them are rejected or in fact all of them 
turned back to the agents for correction. 

Choice of a Subject. 

When your secretary sent me the kind invitation of 
your board to speak here on this occasion he said I was 
to choose my own subject, no doubt without thinking 
that choice of a subject was the most difficult part of 
the job. I once worked with a newspaper man who 
held that the less one knew of a-subject the better he 
could write about it. I decided to try this if I could 
find a subject that you did not know any more about 
than I, so that there would be no criticism and we would 
all have a good time. I knew that insurance was for 
more reasons than one a part of every lumberman’s re- 
ligion and therefore but little understood though very 
interesting at times. So I decided to make the attempt 
with insurance as my subject but along rather unusual 
lines. Something that would be of absolute value _ to 
every lumberman who might hear or read is what I 
endeavored to get and if, when you go home, you will 
read your policies I shall feel that I have been success- 
ful. The trouble is we are all too apt to take the posi- 
tion of the boy regarding his prayers. He forgot them 
Sunday night, neglected them Monday night—and_noth- 
ing happened. Then he said he was not going to say 
them Tuesday night and if nothing happened he wot 
never say them. Now, insurance policies and prayers 
are not radically different after all, both being a sort 
of indemnity against excessive heat, and if either be 
neglected something is sure to happen. If on the au- 
thority of holy writ, the one who neglects the former 
be in danger of hell fire experience teaches that one who 
neglects the latter is in danger of a lumber fire and pos- 
sibly the sheriff. 

Secretary Gorsuch’s Paper. 

Harry.A. Gorsuch, of Kansas City, Mo., secretary 
of the Southwestern Lumberman’s Association, read 
a paper on the subject of ‘‘Why Should All Retailers 
Be Active Members?’’ which in full as follows: 

Your secretary has requested me to say something on the 
subject, “Why should all retailers be active members.” To 
discuss this matter properly it should be divided into two 
propositions: First, ‘“‘why all retailers should be association 
members,” and second, “why all association members should 
be active members.” é 

Starting out on the first proposition, the arguments in 
favor of the retail lumbermen’s association are so many and 
so conclusive that it would seem needless to present them 
to any retail lumberman who has been in the business for 
any length of time and who has given any attention what- 
ever to association work. The retail lumber associations 
have demonstrated so many times and so forcibly their 
great value to the Jegitimate lumber trade. that it is a 
matter of surprise that any dealer should fail to become 
an association-member; and when a dealer is approached on 
the subject, and the work of the association explained to 
him in detail, and he still refuses to do his share to main- 
tain the association, the suspicion is aroused at once thar 
he has some ulterior motive for staying out and flocking by 
himself. 

I have yet to find a retail dealer who has been able to 
give a valid excuse for not being an association member, 
except in cases where they have come out plainly and stated 
that they did not believe in its principles ,and propose to 
sell lumber wherever they pleased and allow the other fellow 
to sell in their towns if he could. These cases are growing 
rarer every day, as the association, through years of hard 
work and constant effort, has established among other trade 
ethics one that is generally recognized by all classes ot 
légitimate lumber dealers, both wholesale and retail, that 
the retail dealer should have a fair measure of protection 
against shipments by manufacturers and wholesalers to con- 
sumers direct, and that in order that he may have this he 
should refrain from interfering with the business of any 
competitor at another point, by endeavoring to secure trade 
which rightfully belongs to that competitor. The retail 
dealer who is not willing to concede that this is a fair and 
just proposition has no right to the protection either of his 
competitor or of the manufacturer and wholesaler. I will 
make the broad assertion that without the retail lumber 
association in the west and southwest, the lumber business, 
especially in the smaller towns, would be so unprofitable 
that a large percentage of the dealers who are now making 
a nice living would be compelled to go out of the business, 
and those who remained and were able to fight against un- 
restrained competition of the poacher and such manufac- 
turers and wholesalers who would not hesitate to sell direct 
to the consumer, would secure scanty returns for the time 
and money invested in the lumber business. If this asser- 
tion is doubted, I would only point to the situation on the 
Atlantic coast in states more thickly populated than this 
territory, where you can ride for thirty or forty miles along 
the railroad and not see a regular lumber yard in the smaller 
towns; the nearest approach to one being a few shingles 
and lath on a lot in the rear of some store which handles 
merchandise of all kinds. 

The growth of the association idea during the last few 
years has been phenomenal, Its progress has been steady, 
and at the present time the work is systematized in such a 
manner that results are accomplished which would have 
been entirely unexpected and impossible a few years back. 
Through the Lumber Secretaries’ Bureau of Information the 
various associations have been merged to the extent that 
the different state associations no longer have to fight their 
battles unaided, and it is now accepted as a fair proposition 
that a violation of trade ethics in any territory is a viola- 
tion in all territory. It is needless to say that this has 
brought about a greater protection to the retail dealer than 
anything else in the way of association work, and that be- 
ing afforded this greater protection, a membership in an 
association is worth more now than at any previous time. 
Organized originally solely for protection, the associations 
have widened their scope, and are now in position to take 
up and fight the battles of the members along any line 
where the interests of the legitimate retail lumber trade 
are menaced. The dealers expect this, and the association 
is more than willing to prosecute any matter where the 
interests of its membership as a whole are affected. 

It is conceded that through the association every lumber 
dealer in the territory of that association is directly bene- 
fited in one way or another. If there is a towm with two 
dealers and one dealer is a member, the non-member is pro- 
tected through the member. In a town where there is no 
association member, that dealer secured a direct benefit 
through the fact that the associations have inculcated the 
correct ethics of the trade in the minds of the wholesalers, 
so that few of them will quote direct to a consumer in any 
town, regardless of whether there is an association member 
or not. This, it seems, is hardly fair to the association, and 
it may not be out of line to say that in towns where dealers 
persistently refuse to join the association, the wholesaler 
should be given the privilege of figuring with the consumer 
in those towns. I have had retail dealers say to me that 
they did not see any use of belonging to the association, be- 
cause the wholesalers no longer quote their customers, and 
these dealers have had so little appreciation of the work of 
the association that they have utterly failed to give the 
association any credit for bringing about this condition. 

Having tried to give some reasons why every retailer 
should be an association member, and not being able to ad- 
vance any good reason to the contrary, I will give some con- 
clusions as to why some dealers are still non-members. 
First, there are many who have failed to give the matter 
the proper attention and who have not considered it care- 


fully, and this is proven by the fact that your secretary 
during the past year has by personal visits secured the 
membership.of many dealers who had for years been receiv- 
ing literature, which they either did not read at all, or cast 
aside with the intention of taking up the matter at a later 
date. One personal visit and a few minutes talk convinced 
them that they should come into the fold and do their 
share of the work, and they readily placed memberships. 
There are a few pretty mean people in the lumber business, 
as well as in other lines, and there are to-day quite a per- 
centage of retail lumber dealers who stay out of the associa- 
tion merely to save the yearly dues. ‘They are located in 
most cases in towns where there are members and are per- 
fectly willing for their competitors to pay for the support 
of the association, knowing that the association must pro- 
tect these competitors and that this protection will also 
protect them. ‘There are also some dealers who would be 
perfectly willing to secure all of the benefits of the associa- 
tion, but are not willing to join because they like to sell a 
bill into the territory of a competitor when the opportunity 
affords, and feel that their poaching proclivities would be 
hampered were they to join the association. In other words, 
they want other lumbermen to protect them but they are 
not willing to protect their competitors. The man who is 
not an association member simply because he has not studied 
into the matter carefully, can be induced to join without 
much effort by personal solicitiation. ‘The man who is se- 
curing the benefits through the membership of his competitor, 
and saving the nominal cost of the association dues, and the 
man who will not join because he cannot resist the tempta- 
tion of selling a bill which rightfully belongs to a dealer 
in another town, are hard propositions from an association 
standpoint, and it is up to the association to give these 
fellows object lessons, which will convince them that to be 
in the association is a direct benefit, and to be outside is a 
distinct detriment and loss. 

The association at this stage of the game is a business 
proposition pure and simple. The time for excuses for the 
fellow who will not assist in the work has passed. While 
no coercive measures should be used to induce a man to join 
the organizations against his will, the time is coming when 
every retail dealer in this part of the country will see that 
if his best interests are to be served he will be an associa- 
tion member. The majority of the dealers of the better 
class are already association members, ‘and this of itself is a 
convincing reason why every retail dealer should be an as- 
sociation member. 

Every association member should be an active member in 
all that the word ‘active’? implies, and I am sure that all 
present here today will come under that classification, as the 
fact that you are attending this convention, and have left 
your business to participate in its work, indicates plainly 
your interest in its progress and success. The success of 
any organization of this character depends largely upon the 
work of the rank and file. The secretary, the president and 
other officers and the directors might labor hard and accom- 
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plish little in a retail lumber association, were they not 
backed by the active support of the members. It is too evi- 
dent, however, that many association members all over the 
country feel that when they have paid their yearly dues of 
$5, $7 or $10, as the case may be, they have done their full 
duty toward the association. You can readily see that this 
is an illogical conclusion, and that this does not constitute 
active membership. The influence of an association depends 
a great deal on its numerical strength. This being the case, 
an important duty of an active member would seem to be to 
say a good word for the association at every opportunity, 
and if each association member would do this, and show 
that he meant it by living up to the association principle, 
spirit as well as the letter, the membership of the various 
associations would increase so rapidly, that it would only 
be a short while until practically every desirable dealer 
would be affiliated with the association within whose juris- 
diction he resides. It is the indifference on the part of as- 
sociation members that makes many non-members be- 
lieve, or at least argue, that the association is of no 
a, and tends to make them stay out of the associa- 
on. 

The work of the association is often hampered by delay 
on the part of members in answering inquiries for inform- 
ation on various matters. The information asked for by 
the secretary is of importance and to serve some good pur- 
pose, otherwise he would not put the association to the 
expense of sending out the inquiry. If a member is will- 
ing to give the desired information, he can do so as easily 
on receipt of the request, as a week or month later, and if 
he feels that he cannot consistently give the desired in- 
formation, it is only a matter of a few minutes’ time and 
a 2-cent stamp to so advise. 

From time to time important information of value to 
members, is mailed by the secretary of the state associa- 
tion, or from th Secretaries’ Bureau of Information. If 
this information is not read and acted upon by every 
member according to his best judgment, the best results 
cannot be obtained. 

The matter of prompt payment of dues is important. 
The yearly fees are nominal and because they are so 
small a good many members of all associations think they 
can be paid at any time. This, however, embarrasses the 


association, as the secretary cannot guess whether the 
member intends to renew, or to drop out of the association, 
and must necessarily send out the second, third, and in 
some cases the fourth and fifth notices before the collec- 
tion is made. The yearly dues are the sinews of war. They 
are so slight that there must be many of them to secure 
the necessary funds to carry on the work. Therefore the 


prompt payment of the yearly dues is an important duty 
of the active association member. 

The active membership is what counts, and all dealers 
who believe in the motto ‘‘Live and Let Live,’’ who are 
willing to do the right thing by their brother lumbermen, 
both wholesale and retail, should be not only association 
members, but active members in all that the word implies, 
When this occurs the retail lumber association will be in- 
vincible, and cannot fail in the accomplishment of any of 
its efforts if directed along the right lines. 


A Few General Topics Touched Upon. 


Secretary Critchfield spoke of the rapid increase in 
the membership of the association and announced that 
already nineteen new members had joined since the 
opening of the meeting and he expected more. He also 
gave an intimation that some of the daily and weekly 
papers in the state had of late purposely or ignorantly 
misrepresented the objects of the association in stat- 
ing that its purpose was to fix prices and secure big 
profits. The main principle involved, he said, was 
that the association did not believe it to be right for 
a manufacturer or wholesaler to sell the customer of 
the retail members of the association and at the same 
time expect to sell the retailer. This principle was 


~ well defined in all classes of business. 


Mr. Barry was asked by a member regarding the 
voidance of an insurance policy issued by a lumber 
mutual company because of the fact that the yard 
insured was located on railroad land. He replied that 
the railroads had a clause in all their leases in which 
the assured waived all claims for damage if the yard 
burns through the carelessness of any railroad em- 
ployee. The fact seemed to be that yards located on 
leased railroad ground were at the mercy of the rail- 
road in case of fire. 

Another subject discussed was the new law relating 
to the assessment of personal property to go into effect 
in Nebraska this year. The law provides that the 
assessor in making his returns shall include the gross 
assets of a person or firm, which in the case of the 
lumbermen would cause a great hardship. The as- 
sessor is instructed to list the stock of lumber on hand, 
the book accounts, notes, and cash in bank, without 
reference to the amount the dealer might owe for the 
lumber in his yard. A member said that he under- 
stood that the supreme court had interpreted the law 
so that it meant that the assessment should include 
the net assets after the indebtedness is paid and not 
the gross assets. 

Hon. M. L. Fries, of Arcadia, a member of the Ne- 
braska senate and also a member of the Ne- 
braska Lumber Dealers’ Association, was present in 
the room and made a few remarks. He said that he 
was a member of the senate committee having the 
new law under consideration and that as framed by the 
committee the intent of the law was to make people 
pay taxes on their full assets without deducting debts. 
He had protested against this feature of it but was 
overruled. He thought that it was on the whole a 
good law, as it was in the interest of a majority of the 
people of the state. 

Mr. Whiffen, of De Witt, said that as near as he 
could make out he had to pay double taxation. 

Other speakers on this question took the ground that 
the law was unjust as being in the interest of a class 
and some rather intimated that they did not propose 
to pay double taxation without a strong protest. 

Mr. Fried, of Fremont, moved that a nominating 
committee be appointed to select candidates for presi- 
dent, vice president and two directors to be voted for 
on Friday to serve the ensuing year. Some opposition 
being expresed by several, who thought that the can- 
didates should be nominated from the floor, Mr. Fried, 
with the consent of his seconder, withdrew the motion 
and adjournment was taken till Friday morning. 


THURSDAY’S EVENING ENTERTAINMENT. 

The Omaha dealers, always hospitable to their 
friends in the Nebraska association, fairly outstripped 
all previous efforts they had made to properly enter- 
tain them in previous years. Sometimes they have 
given them tickets to a theater and on various occa- 
sions they have dined and wined them lavishly, but on 
Thursday evening they not only gave their guests 
tickets to the Orpheum but afterward bought a vaude- 
ville show and turned it over to the retailers with 
everything therein. After the theatrical performance, 
therefore, the lumbermen took possession of the Ma- 
loney vaudeville show and ran it to their great amuse- 
ment and satisfaction, spending a most enjoyable and 
agreeable evening. 


FRIDAY’S MORNING SESSION. 

Calling to order shortly after 10 o’clock Friday 
morning, President Clarke asked for a general discus- 
sion on subjects of interest and a member brought up 
the subject of short weights on coal shipments, as well 
as delays in transit of shipments of lumber and other 
material. Quite a number of the members related 
their experience on both of these points. 

Mr. Hansen, of Hastings, said that he had several 
cars of fence lath ordered at one time last season, but 
the stock did not arrive until after the corn was 
cribbed. 

The question was brought up as to in whom was 
vested the ownership of a disputed car, the consignor 
or consignee, but a member stated that he believed a 
decision had been given that the ownership was in the 
consignee as soon as the bill of lading was niade out. 

Mr. Crum, of Osceola, said that he had discovered a 
method of getting action on these slow shipments and 
it was to cancel the order. Almost invariably the re- 
ply would come back that the car had been shipped. 

A member said that he had bought a car of shingles 
last October which had not vet arrived and as prices 
had now advanced, he would not like to try that ex- 
periment. 

B. M. Frees, of Chicago, the prominent line yard 
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aman, was called for to speak on the question of own- 
ership and said that when he was in the wholesale 
business he thought that the ownership of a car of 
anything shipped was in the consignee, but since he 
got into the retail business he thought differently. 

W. C. Sunderland, the Omaha coal man, was called 
upon to throw some light on the question of short 
weight shipments of coal. Mr. Sunderland said that 
as he was a shipper as well as a retailer, he could 
properly come before them on this questign. His re- 
marks were inclined to be extended, but were inter- 
esting throughout. They were as follows: 


Mr. Sunderland’s Paper. 


That shortages exist and that such shortages are fre- 
quently so great as to entirely offset the dealers’ profit 
is well known; therefore it is unnecessary for me to dis- 
cuss that phase further than to suggest that few dealers 
have practical facilities for weighing out cars which they 
receive and a very small number even of those who have 
facilities are disposed to go to the trouble and expense 
incident thereto, even in the case of an occasional car. 

Now, if this wave of agitation of and protest against 
short weights which is going like wildfire over the en- 
tire soft coal consuming west is due to the comparatively 
few instances of short weights which have been discov- 
ered what would be the sentiment if every dealer knew 
of all the losses he has suffered on all his shipments. 

I apprehend that it is one of those wise provisions of 
an all-seeing Providence that reforms do not come all at 
once but rather as the result of agitation and intelligent 
investigation; otherwise in this short weight reform which 
is going to be effected we would have a state of pande- 
monium if not anarchy before the reform could be 
brought about and a shipper would not be safe at the 
amercy of such a representative body of short weight suf- 
ferers as this assemblage can rightfully be termed. 

A dealer whose word I would not doubt, told me yes- 
terday that on eleven cars of coal recently received he 
had sustained the loss of his profits and something like 
$70 besides and coal was selling at the usual prices and 
no dealers’ war was being waged. Another dealer who 
had kept a stock record of shortages on a season’s busi- 
mess told me he would rather have the amount repre- 
sented by his shortages than his profits on his business. 

I want to say to you, gentlemen, that those of you 
who don’t know what your shortages are don’t know what 
you have missed. 

You may be surprised that I, as a shipper, am defend- 
ing this side of the question, but I want you to know 
as a retail dealer I am interested in this matter; but 
further that the shippers of the city of Omaha are with 
you in this short weight question. It is a blight and a 
curse upon the coal business. We want to eradicate it 
and when the time comes that there is no misguided 
dealer to charge us and to deduct from his settlement an 
alleged shortage for which we are neither responsible 
mor liable, then we will see the dawn of the millennium 
for the coal shipper and by that time if some of us ship- 
pers shall have gone where all short weight dealers ought 
te go, we would not need any of your money to buy 
coal to keep us warm. 

Gentlemen, this is a serious matter. What is the 
cause? There are several obvious causes and I will men- 
tion a few of them, viz.: First—The failure of the rail- 
roads to protect shipments while in their care; second, 
the loose and careless methods of weighing coal at some 
mines and inadequate facilities for weighing at others; 
third, palpable if not criminal negligence on the part of 
railroad companies through their creature, the Western 
Railway Weighing Association, in the manner in which 
that association is conducted with reference to errors of 
omission rather than of commission. 

I think these three causes will account for nearly all 
short weights. Of course there is occasionally a dishon- 
est mine operator, but I believe as a general rule the 
mine operators are men of integrity and honestly and 
load into the cars they ship every pound they bill. 

Let us consider the first clause, namely, the failure of 
the railroad companies to protect the shipments. 
have all suffered on account of long and unreasonable 
delays in transit, open cars, box cars and stock cars all 
alike. It is a well known fact that thousands of families 
living along the railroad tracks not only secure their own 
coal, but making a living off coal they steal from passing 
trains or cars on sidings. At Ottumwa, Iowa, at one 
time a very large coal mining and distributing point, and 
where your speaker cut his eye teeth in the coal busi- 
ness, it was a common occurrence in walking along the 
tracks after dusk to hear the dull thud of the chunks 
of coal as some man the same color as the dusk rolled 
them off the cars onto the ground. Coal was worth only 
5 or 6 cents a bushel then, too cheap for a white man 
to steal, and with coal from $5 to $9 a ton, as it is in 
this country, stealing coal is a profitable source of rev- 


enue, 

The loss in transit from pilfering or from bad order 
ears is very great and undoubtedly accounts for the 
major portion of our shortages. 

Now for the second cause, namely, the loose methods 
and inadequate facilities at the mines. I was told yes- 
terday by a well known large operator in the Carters- 
ville, Illinois, district that he believed there was not a 
mine in this district which had facilities for weighing 
the cars light before they were loaded. He told me the 
scales were usually down below the slope below the 
tipple and when cars were loaded they were let loose 
and run down onto the scales and weighed, the marked 
or stenciled tare being used in every case. This method 
of weighing cannot be accurate, for as this shipper ad- 
mitted the cars frequently were covered with snow and 
ice from wheels to roof and the weight of that snow and 
ice was included in the billed weight of that car. 

Some mines have no facilities whatever for weighing 
and depend upon railroad weights, but as the marked or 
stenciled tare must always be used in such cases the 
weights are not accurate, hence not reliable. Cars should 
be weighed both before and after loading for that is 
res the only system that insures absolutely accurate 
weights. ; 

Now for the third cause, namely, negligence on the part 
of the railroads and the Western Railway Weighing Asso- 
ciation. Most of you gentlemen are familiar with the oper- 
ations of the Western Railway Weighing Association. That 
association represents all the western railroads com- 
bined—a good thing when not misused but a bad thing 
when abused. Under its protection its members’ weights 
are taken by all the railroads without question and the 
association agrees with such members that their ship- 
ments shall not be reweighed in transit. The associa- 
tion checks up the members’ books to see whether that 
member billed the same quantity of coal as he charged 
his customer. That is all right as far as it goes, but 
what check has the association on the correctness or ac- 
curacy of those billed weights. None whatever, except 
the integrity or infallibility of the members and if all 
shippers were both honest and infallible we would make no 
objectidn to the system. 

I claim, gentlemen, that while it is clearly not the 
aim or intention of the Western Railway Weighing Asso- 
cation to give other than proper and honest protection 
to its members, nevertheless owing to its loose methods 
in the respect mentioned, in the practice of those methods 
it puts a premium on dishonesty; and when they have as 
@ member a shipper of coal who is dishonest, they not 
only fail to protect the consignees against such dishonest 
shipper, but by reason of their failure to give such pro- 


tection they are particeps criminis in a conspiracy, un- 
der their agreement, to defraud the consignee who re- 
ceived consignments from such dishonest shipper, for as 
stated before they have entered into a compact with that 
shipper under which they agree that his weights shall be 
protected and his shipments shall not be reweighed. 

I contend, gentlemen, that it is the duty of the associa- 
tion to protect consignor and consignee alike against 
fraud or error and no mine operators should be qualified 
for membership in the Western Railway Weighing Asso- 
ciation unless he has track scales at his mines so situ- 
ated as to enable him to weigh all cars both before and 
after loading, said scales and the mining records, as well 
as the selling records of the operator, to be subject to 
the inspection at any and all times by the Western Rail- 
way Weighing Association. No honest operator wuuld 
object to that and it would be a protection against the 
dishonest one. 

Now where does the responsibility rest for these 
abuses which result in short weights to the dealer. 

Clearly the railroad companies are obliged to protect 
the shipments in transit and should deliver at destination 
the quantity called for by bill of lading at point of origin, 
allowing only for natural shrinkage from evaporation. 
Failing to do this they are both morally and legally liable 
for any loss and must reimburse the owner for such loss. 

The — is in no sense responsible or liable. When 
he ships the coal! and takes the railroad company’s receipt 
or bill of lading therefor, his responsibility ceases. 

You could not think of charging to the shipper a bill 
for damages on account of the delay of cars in transit. 

y? Because the shipper is in no sense responsible. 
It is purely a matter between you and the railroad com- 
pany. It would be equally unjust for you to charge to 
the shipper a loss on account of shortage occurring in 
transit for the same reason. That is why the universal 
conditions of sale specifically provide that mine weights 
shall govern settlement. It is in order to place the re- 
sponsibility where it properly belongs. Don’t ever charge 
of to the shipper. He is not liable. He has troubles of 

Ss own. 

Now what appears to be the remedy for this state of 
affairs. The railroad companies are not unlike individ- 
uals, in that they follow the lines of easiest resistance. 
Their present method of handling the business has been 
satisfactory to them in the main as long as they were 
not held liable for delays and losses in transit. No one 
shipper can accomplish a reform. These are conditions 
in a the railroad companies and shippers must co- 
operate. 

The railroads have too many departments. I have 
talked with many railroad men on this matter and there 
was not one but what told me frankly, but unofficially, 
that he thought we were right in our contention, and 
he hoped we could force the issue and if necessary bring 
suit for damages on account of delays and losses in tran- 
sit; that their department could not accomplish this re- 
form, because by attempting same they were stepping on 
the toes of some other department who did not under- 
stand the conditions as they did. The railroads do not 
give these matters serious consideration until they are 
obliged to do so on account of the demands made upon 
them by a strong organization of shippers supported by 
public opinion. Therefore, if we are going to accomplish 
the reform which we seek we must work together in ap- 
plying such remedies as we have at hand and seeking new 
remedies as the necessities require. 

Where there are no track scales or where the railroad 
company refuses to weigh the car you have only one 
remedy, namely, to weigh it yourself. It will not do to 
unload the car into your bin and weigh it out as you sell 
it and in that way endeavor to establish a claim as some 
dealers have sought to do. I will make a few practical 
suggestions on this point as follows: First, if there are 
track scales in your town notify the railroad agent in 
writing to reweigh the car and furnish you a certificate 
of weight; second, if he refuses or there are no track 
scales in your town notify the railroad agent in writing 
that you are going to weigh the car out and that you 
want him or his representative present to attest to the 
correctness of the weight. He may be there and he may 
not. It does not make any difference; third, pay the 
freight under protest; fourth, weigh the car out carefully, 
keeping accurate count of gross, net and tare of each 
load; fifth, do all the weighing yourself personally if pos- 
sible, otherwise have a reliable employee do it under 
your instructions; sixth, notify the railroad agent in 
writing of the weights and that you are going to hold 
his company liable for the loss; seventh, this is an im- 
potrant one—in such cases insist on the shipper furnish- 
ing a bill of lading where bills of lading have been issued 
at original point of shipment, also certificates of mine 
weights for the car, also the expense bill; eighth, if there 
is an excessive shortage make duplicates of all papers and 
keep them and attach the originals to a claim against 
nod railroad company, with weigher’s affidavit as to all 

acts. 

The railroad companies will pay such claims every time 
if they are correct and properly handled. They cannot 
get out of it. 

I would suggest that this lumber dealers’ association, 
in the interest of its members who handle coal, but who 
may not be members of the Coal Dealers’ Association of 
Iowa and Nebraska, join hands with the association in 
considering this question and the application of such rem- 
edies as may appear necessary and proper. 


Reports of Committees. 


Mr. Roane, of the committee on memorial, reported 
as follows: 


WHEREAS, It has pleased Almighty God to remove from 
our midst brothers John Englehaupt, of Milford; Frank 
Dickson, of Weeping Water, and S. J. Whitten, of Edgar, 
Neb., therefore, be it 

Resolved, That we deeply mourn the loss of our deceased 
brethren, fully realizing the loss of such valuable members 
to our association and to their individual families to which 
aed belonged, depriving them of loving husbands and 
‘athers. 

We recommend that a copy of these resolutions be sent 
the bereaved families and be spread upon the records of our 
asssociation. C. G. ROANB, 

Cc. D. CUMMINS, 
T. U. WHIFFEN, 
Committee. 


The resolutions were unanimously adopted. 
S. D. Ayres, of Central City, presented the report of 
the resolutions committee as follows: 


Whereas, The H. F. Cady Lumber Company, George A. 
Hoagland, Bradford-Kennedy Company, Chicago Lumber 
Company, C. N. Dietz Lumber Company, Adams & Kelly 
Company and M. A. Disbrow & Co., of Omaha, have so gen- 
erously and liberally provided for the entertainment of this 
association while in this city, we desire to extend them our 
thanks for the same. 

Resolved, That the thanks of this association are due to 
its executive officers and board of directors for their untiring 
efforts in our behalf. 

Resolved, That the greatest credit is due the lumbermen’s 
press for its able assistance in furthering association work 
and its reports of our meetings. 

Resolved, That the thanks of this association are due 
John W. Barry, of Cedar Rapids, Iowa, and Harry Gorsuch, 
of Kansas City, for their able papers read before this asso- 
— and for the many admirable suggestions contained 

erein. ‘ 

Resolved, That we favor holding a joint meeting of all 


associations at St. Louis during the same week of the Hoo 
Hoo annual convention, beginning September 9, 1904. 

Resolved, That we favor the introduction of a bill in 
congress to enact a law vesting the Interstate Commerce 
Commission with authority to compel and regulate the car- 
riage of interstate freight on all railroads engaged in inter- 
state transportation. 

Resolved, That we favor the work of the National Lum- 
ber Manufacturers’ Association in the compilation ef a 
credit rating book and recommend that all dealers who may 
a time to time use them give all inquiries prompt atten- 

Resolved, That we favor reciprocal demurrage charges 
where cars are unreasonably delayed in transit, in order to 
insure prompt and regular delivery, and recommend that 
this question be taken up by the legislative committee and 
incorporated into a bill. 

Resolved, That our thanks are due William Krotter for 
his able address before this convention on the meeting of 
the Secretaries’ Bureau of Information. 


The above resolutions were unanimously adopted. 

_ William Krotter, of Stuart, who was one of the asso- 
ciation’s representatives to the annual meeting of the 
Secretaries’ Bureau of Information, held at Chicago in 
December, made an interesting report on that important 
event in association circles. 


What Our Association Has Done for Us. 


Those of you who read the addresses made at the dinner 
given the visiting delegates by the AMERICAN LUMBERMAN 
at Chicago on December 16, may remember that a man hail- 
ing from Missouri stated that the secretary of the South- 
western association (also from Missouri) ‘“‘wanted to be 
shown” some man who would write a paper for their next 
annual on the subject of “What Our Association Has Done 
for Us,” but had not up to that time been shown such a 
man. Well, our secretary suggested that I take the sub- 
ject and endeavor to show you. It would require a much 
longer article than our time would permit to tell the half 
of it, so I am going to mention only a few of the things 
our association has done for us and then tell of some of the 
things it is doing and will, with the honest and faithful 
co-operation of the membership, do for us in the future. 

It is now fourteen years since the Nebraska Lumber Deal- 
ers’ Association was organized. It came into being as did 
others at about the same time for the same reason that it 
has continued and prospered ever since. The retail lum- 
berman, with his all invested in his business, was compelled 
to organize with his fellows to secure the benefit and pro- 
tection that such organization alone could give him. The 
man from whom he bought his stock was some times his 
open, more often his secret, competitor for the retail trade 
that of right was his. There were but few trade ethics that 
the wholesaler felt bound to recognize and in too many in- 
stances he was good only when bribed to be so by the de- 
fenseless retailer. 

The formation of retail associations, like all beginnings 
of reforms that are worthy the effort, had its difficulties and 
attendant discouragements. Indifference and lukewarmness 
were then as now the greatest bar to success. Experience 
has shown us our mistakes and. we have profited thereby. 
Changing conditions have necessitated changes in our laws 
and practices. Adverse conditions have strengthened instead 
of weakened our purpose. We have always sought for the 
right in our aims as in our contentions. When they perse- 
cuted us and called us a trust, we showed them that we 
had not intended to be one and they took our word for it— 
after we proved it. Our annual meetings and association 
work bring us together more or less frequently and the mu- 
tual advantages of this intercourse and the interchange of 
thought and experience are worth much to us. We are 
broadened, educated, shown the other side of many propo- 
sitions which as long as we communed at home with our- 
— about it, we were always cocksure had only one side 

0) 

- Then how many of us have met at these gatherings that 

contemptible competitor” or the “unfair wholesaler’ and 
found them to be human beings like ourselves and as sus- 
ceptible of entertaining reasonable propositions as ourselves. 
We found them royal good fellows in most cases. In this 
connection let us not forget Great Hoo-Hoo and his concat- 
enation. They are as much a part of the annual meetings of 
today as the “Midway” of the big show; and by the way, . 
you don’t belong to Hoo-Hoo don’t neglect it any longer. 

The insurance department of our association work has 
been of great assistance in bringing the dealer on the out- 
side to us and once with us he stays and brings his neigh- 
bors. This insurance feature is saving the membership thou- 
sands of dollars annually and has more than paid the dues 
of those who avail themselves of it, as well as their expenses 
in attending our conventions. We have as yet no insurance 
department connected with our association, but membership 
in this association is a necessary condition for obtaining in- 
surance in the two excellent companies who write the risks 
of xg Png 4 

e have found our organization of great value in the 
promotion of beneficial and the prevention of adverse legis- 
lation affecting the welfare of our business. Our secretaries 
association has since it was organized and will in the fn- 
ture render valuable aid in formulating plans for and push- 
ing desirable legislation. Some of the affiliated associations 
are now doing effective work along this line. 

Field work by the secretary and local organization, +’ 
two latest and I believe the most beneficial movements in- 
augurated by the state organization, are making practical 
demonstration of the benefits of united and intelligent effo~t 
in quarters where the association idea formerly made very 
~~ o>. 

ow g to call your particular attention to a matter of 
great moment that this association is at present engaging 
to do as one of the fifteen affiliated associations. The great 
majority of the members of this association subscribe for 
and read one or more of the excellent journals that record 
the forward march and every day happenings of the lum- 
ber industry in its many branches. Then, too, all of us 
read the bulletins issued by our secretary, hence it will be 
paar og P make os | I go of the progress 

movement towa a bett 
he ~ ie ——ae interests. elibeepaesste emma 
me o e most important objects accompli 
this and other retail associations last year pea ny Sim? 
nation from our constitutions and by-laws of all penalty 
clauses, and the substitution therefor of new matter 
tending to promote the publication to those legally en- 
titled thereto, of reliable and explicit: information as to 
who, among those from whom we purchase, are our 
pte mal. Bing Me is — disregard trade ethics and 
S; Oo ope or secr - 
= = the retailer.» ee oe 

e most potent factor in the successfyl 
of this plan has been the formation of the eae oe 
taries’ Association Bureau of Information, which held its 
first annual meeting at St. Louis December 9, 10 and 11, 
1902. At that meeting this association was represented 
by its secretary only, although other associations were 
represented in most cases by their presidents and one or 
more delegates from their boards of directors. 

Realizing the great importance of the work being thus 
carried forward, the directors of this association have 
instructed the secretary to attend the meetings of the 
bureau whenever possible and at their November meet- 
ing President Clarke and myself were appointed to accom- 
pany Secretary Critchfield as invited delegates to the sec- 
ond annual meeting of the bureau, which was_held in 
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Chicago on December 15 to 18 inclusive. This meeting 
was of peculiar interest and import to the welfare of 
the individual member of the retail association wherever 
located, and its successful accomplishment of the ends 
sought for will be of lasting benefit to all retail lumber- 
men. A full representation of all retail associations was 
particularly desired at this time to meet the representa- 
tives of the National Lumber Manufacturers’ Association. 
To bring about this meeting much preliminary work had 
been done by the Secretaries’ association assisted by 
President Barry, of the Northwestern association and 
judging by the results obtained the right parties had evi- 
dently been selected to do it. At the meetings held by 
the joint committee from the two branches of the trade, 
gratifying assurances that the manufacturer holds the 
retailer as an important factor in the equation and well 
worthy of consideration were in constant evidence. The 

‘“‘meet-you-a-little-more-than-half-way”’ spirit was mani- 
fest from beginning to close. This report gives you 
merely the outline of “something doing’ in a practical 
way to crack the hardest nut that our retail associations 
have had to hammer at these many years. 

If you are interested in the matter you can get detailed 
information as t the manner of ‘“‘cracking the nut” with- 
out pounding your fingers, at the executive session this 
afternoon. Let us all be there. If the plans and purposes 
of the Secretaries’ association are ratified and adopted 
by the several associations, as they doubtless will be at 
ail the annual meetings, the power for good results of 
that body will meet our most sanguine expectations. 
The delegates from this association were much pleased 
with the action of the Secretaries’ association in electing 
our own efficient secretary as one of its board of di- 
rectors. Largely by reason of his untiring work the 
Nebraska association has advanced from fifth place in 
point of numbers in its membership in 1902 to third 
place at the close of 1903. 

There are —— associations now represented in the 
Secretaries’ organization, against ten represented one 
year ago. The officers elected to conduct the affairs of 
the association for the ensuing year are, in the opinion 
of the delegates present, peculiarly fitted and well quali- 
fied for their positions. Those present at the meetings 
will long remember the kindness and hospitality of Messrs. 
Judson and Defebaugh of the AMERICAN LUMBERMAN. 
These gentlemen, ably seconded by their corps of editors 
and reporters, entertained the members and delegates, 
affording them the opportunity of meeting the manufac- 
turers’ representatives and discussing with them, at a 
very enjoyable dinner, the questions that had brought 
us together. I question if any one of the several im- 
portant sessions that were held during this three days’ 
convention was productive of any more good results than 

was this entertainment of an evening at the Union 
League Club. 

Fifteen affiliated associations of retail lumbermen, with 
a membership of 7,000 yards covering the vast expanse 
from the Alleghanies to the Rockies and from Canada to 
the Gulf, entering into harmonious trade relations with 
a national association that comprises three-fourths of 
the timber manufacturing interests of the country is one 
of the grand things that our association may hope to 
see in the near future. 

President Barry, of the Northwestern , association, a 
past master in the art of “making figgers,’’ actuaries and 
figures of speech not excepted, is my authority for the 
statement th: at at the present time less than 6 percent of 
the total lumber produced and sold in the territory named 
is handled otherwise than through legitimate and recog- 
nized trade channels. What a contrast to the conditions 
prevailing prior to the organization of ours and kindred 
associations! 

We have still much of patient and untiring effort be- 
fore us. The demurrage question is receiving widespread 
attention more particularly by other associations. Rea- 
sonable and just legisative regulation will no doubt be 
provided in time, should present attempts at arbitration 

ail. 

In coneluding let me suggest what must be in the minds 
of all right thinking dealers, that to insure success in the 

llest sense in what we yet hope to accomplish, the doc- 
trine of fair play must have some place—not all ‘‘ask 
and receive’ but some “give’’ as well as “‘take.’”’ Let us 
formulate and inculcate into our every day business prac- 
tice this idea as one of the most important trade ethics 
and the future achievements of our organization will 
surely exceed those of the past. 


The session adjourned at the conclusion of Mr. Krot- 
ter’s report to 2:30 p. m 


FRIDAY’S AFTERNOON SESSION. 


The afternoon session was largely executive in char- 
acter and the proceedings were not given out, but 
were supposed to have had more or less reference to 
the proposed agreement with the National Lumber 
Manufacturers’ Association. 

At the conclusion of the executive session the elec- 
tion of officers took place. It being the evident wish 
of the members to compliment their present officials 
with a re-election it was moved that President Clarke 
and Vice President Snyder be unanimously chosen 
to succeed themselves, which was accordingly done. 

Herman Mohr, of Pierce, and Alexander Johnson, of 
Ragan, were elected direc tors to succeed William Krot- 
ter, of Stuart, and J. W. Kearns, of Auburn, whose 
terms expired ‘this year. 

The auditing committee, consisting of M. A. Phelps, 
A. A. Tanner and S. H. Martin, reported that it had 
examined the books of the secretary and treasurer and 
found them correct in every detail. The report was 
adopted. 

During the session repeated calls were made for 
Met L. Saley, of the AMERICAN LUMBERMAN, and Platt 
B. Walker, jr., of the Mississippi Valley Lumberman. 
To the disappointment of all present, Mr. Saley was not 
in the room, but Mr. Walker made an interesting ad- 
dress regarding the history of the Nebraska associa- 
tion, he having been present at its first meeting and at 
every meeting since. 

As a result of Mr. Walker’s address, a motion was 
made by Mr. Fried that those present in the meeting 
that were present at the organization of the Nebraska 
Lumber Dealers’ Association in 1890 should stand up. 
Those responding to the call were as follows: A. Out- 
house, Loup City; A. Powell, T. F. Mahoney, Greeley; 
A. Graham, -Falls City; L. H. Trester, Lincoln; J. B. 
a M. L. Fries, Arcadia; William Fried, Fremont; 

M. Greene, Aurora; As Barnett, McCook; John W. 
Bd Cedar Rapids, Iowa; J. D. Brewer, Kansas 
City; ‘‘Doc’’ F. W. Brown, Lincoln; W. C. Sunder- 
land, Omaha. 

Another request was made that those who had been 
in attendance at each annual meeting since the organ- 
ization of the association should stand up and the fol- 
lowing responded: T. F. Mahoney, Greeley: A. Bar- 
nett, McCook; William Fried, Fremont; John W. Barry, 


Cedar Rapids, Iowa: M. L. Fries, Arcadia; J. C. White, 
Omaha. 


NOTES OF THE CONVENTION. 


Frank Colpetzer and D. C. Bradford, the well known 
Omaha lumbermen, were untiring in their efforts to 
entertain the visiting delegates to the convention, and 
that the entertainment in all respects was a success 
is amply testified to by everyone who participated. 


Charles F. Iddings, of North Platte, Neb., who has 
been one of the zealous workers for the association for 
many years and who is known in the state as a sort of 
‘*Teddy Roosevelt’’ kind of a man, especially in the 
way of straightforwardness and moral courage, was 
mentioned by many of his friends during the conven- 
tion as a tentative candidate for governor of Nebraska 
at the coming election. Mr. Iddings did not have any- 
thing to do with the launching of this boom, but the 
idea was so enthusiastically seconded in the conven- 
tion and around the hotels that a number of the lead- 
ing newspapers in the state have taken up the subject 
seriously, although Mr. Iddings affected to treat the 
matter as a joke. Mr. Iddings is not known through- 
out the state as a politician in any sense of the word, 
but four years ago he was a McKinley presidential 
elector, and has hosts of friends who would fairly out- 
strip each other in their efforts to elevate him to the 
governorship should such a happy contingency occur. 
He is concededly of the sort of stuff that is needed as 
executive of the state of Nebraska at this juncture. 


The first, second and third floors of the Millard 
hotel, where the convention headquarters were estab- 
lished, were thickly peopled with exhibitors in patent 
roofing, cement, plaster and manufactured lumber, the 
latter being divided into every variety, cypress, yel- 
low pine, northern pine and all the Pacific coast woods. 
Were it not for the lack of space, individual mention 
could be made of the many exhibitors, but unfor- 
tunately this issue is too erowded with convention 
news. 


THOSE PRESENT. 


Anderson, A., C. N. Dietz Lbr. Co., Omaha. 
Austine, S. R., C. N. Dietz Lbr. Co., Tamora. 
Anderson, John W., The Radford Sash & Door Co., Chicago, Ill. 
Ayres, S. D., The "Radford Sash & Door Co., Central City. 
Andres, R. L., Rust-Owen Lbr. Co., Drummond, Wis. 
Ash, Chas. S., Industrial Lbr. Co., Lincoln. 
Axford, F., M. Disbrow & Co., Omaha. 
Adams, C. W., Union Lbr. Co., Ruskin. 
Avery, R. L., Chicago Lbr. Co., Edgar 
Adams, J. B., Crowell Lbr. & Grain *Co.; Blair. 
Aspergren, J. A., Aspergren & Strand, Oxford. 
Aheon, F. W., T. F. Mahoney, Brayton. 
Berry, R. G., Greenbay Lbr. Co., Shenandoah, 
Bone, D. E., D. E. Bone & Co., Fairbury. 
Binger, H., H. Binger & Co., Wilber. 
Bonekemper, J. J., Whitebreast Lbr. & Coal Co., Lincoln. 
Brown, F. W., F. W. Brown Lbr. Co., Lincoln. 
Buck, W. R., F. W. Brown Lbr. Co., Gibbon. 
Benedict, F. W., J. A. & W. Bird Co., Boston, Mass. 
Brown, E. L., 0. L. Brown, Chester. 
Bartlett, Paul, Crrtis & Bartlett, Lincoln. 
Barns, W. E., St. Louis Lbr. Co., St. Louis, Mo. 
Benbow, F., M. A. Disbrow & Co., Omaha. 
John W., Cedar Rapids, Iowa. 
Baker, A. K., J. L. Baker, Beemer. 
Butterfield, M. E., Pioneer Lbr. Co., Coleridge. 
Bagley, E. S., Bagley & Rennard, Bioomfield. 
Boyer, C. D., Gustin Boyer Supply Co., Kansas City, Mo. 
Brown, F. W., Jr., F. W. Brown Lbr. Co., In. 
Barnett, A., and wife, A. Barnett Lbr. Co.. 
Bloomquist, C. O., Spates Lbr. Co., Spalding. 
Briggs, J. T., Dille 
Bailey, O. A., Crab. ‘Orchard Lbr. Co., Crab Orchard. 
Bradford, D. C., Bradford- -Kennedy Co., Omaha. 
Barrett, A. Wow A. W. Barrett & Co., " Staplehurst. 
Byres, fe Byres, Dorchester. 
Beebe, W. i... Valley Lbr. Yard, Valley. 
Beebe, W. M., Long-Bell Lbr. Co., Omaha. 
Bradinbaugh, G. C., Central Coal & Coke Co., Kansas City, Mo. 
Butterfield, M. E., Hartington. 
Braunen, Chas. G., T. F. Mahoney, Greeley. 
Brown, J. F., Brown Lbr. Co., Greeley. 
Brown, Arthur, and daughter, John Cook & Son, Julien. 
Blunk, H. F., Chicago Lbr. Co., Weston. 
Brandon, F., Brandon Bros. Lbr. Co., Sidney 
Burbank, F. B., Curtis Sash & Door Co., Sioux City, Iowa. 
Crone, W. D., 'W. D. Crone, Imogene, Iowa. 
Chappell, M. We. Hausen & Co.. Minden. 
Chaffee, E. L., C. L. Chaffee & Son, Omaha, 
Chaffee, C. L., ©. L. Chaffee & Son, Omaha. 
Carr, J. M., Carr & Neff, Scotts Bluff. 
Cone, C. C., C. W. Hull Co., Omaha. 
Crawford, J. M., Crawford Lbr. Co., Fairmont. 
Cox, L. W., L. "W. Cox & Co., Scotts Bluff. 
Coons, G. H. ; ae & Chapin Lbr. Co., Hubbell. 
Cameron, W. W., Cameron & Co., Chester, 
Clarke, E. S., E. S. Clarke, Gretna. 
Copeland, M. B., M. A. Disbrow & Co., Omaha. 
Cole, M. C., H. ‘A. Disbrow & Co., Omaha. 
Colburn, F. A., White River Lbr. Co., Mason, Wis. 
Coe, Frank E., Coe & Holtz, Nebraska City. 
Castle, R. O., Mendota C. & Mining Co., Line 
Carpenter, C. H., W. I. Carpenter Lbr. Co., 
Critchfield, Bird. Secretary, Lincoln. 
Carney, O. E., Millard Hotel, Omaha. 
Cushman, C. R., Adams & Kelly Co., Omaha. 
H. F.. H. F. Cady Lbr. Co.. ‘Omaha, 
P. D., Correll Bros., Plainview. 
Craven, John a; John Craven, Exeter. 
Chapin, E. T., . F. Cady Lbr. Co.. Omaha. 
Crane, G. F., Van Orsdole & Crane, Steele City. 
Cook, P. ae M. A. Disbrow & Co., Omaha, 
Crum, W. D., W. D. Crum, Osceola. 
Cummins, C. D., Lew Wentworth, Omaha. 
Carroll, ; , Gothenburg. 
Cook, John re d Cook & Son, Julian. 
Coon, Glen N., Chicago Lbr. Co., Osceola. 
De Vries, Sidney M., Denver & Northwestern Fuel Co., Denver, 
Col. 
DeHart, J. we Phelps County Lbr. Co., Holdrege. 
Diel F.. Diels Bros., Scribner. 
1 ie Whitebreast Lbr. & Coal Co., Lincoln. 
. F.. W. H. Gerhart Lbr. Co., Omaha, 
c. H., Fordyce Lbr. Co.. Fordyce, Ark. 
Dodds Lbr. Co., Omaha. 
.. ©. N. Dietz Lbr. Co., Omaha. 
. W. A.. Wallace Ballard Lbr. Co., Minneapolis, Minn. 
M. N., Dodds Lbr. Co., Omaha, 
E.. Dewey & Walker. Ong. 
. E.G. Dey & Co., 


Iowa. 


oln. 
bameguite, Minn. 


d. 
. Lincoln. 


Omaha, 


. N. Dietz Lor. Co., 
H.. Tabor, Iowa. 
‘Guy, Chicago Lbr. Co., Meadow Grove. 


Deuel, 
Dolsen, N. B., Chicago Lbr. ‘Co.. Norfolk. 
Elliot, J. A., "Consolidated Fuel Co., Fremont. 
Edleman, M. B., Cloquet Lbr. Co., ‘Lincoln. 
Eichelberger, W. 0., Giltner Lbr. Co., Giltner. 
Elm, John, Elm & Wright, Genoa. 


Omaha. 
Hutchison, 
Ten 


Erickson, A. 8S. Erickson, Funk. 
Erford, J. “  etord & Walker, 
Elwell; E. W., BE. W. L 
Eggleston, G. W., G. oes Eggleston, Bennett. 
Eggleston, Geo. W., G. W. Eggleston & Son, Palmyra. 
Frees, B. M., Platt’ & “threes Lbr. Co., Chicago, Ill. 
Fries, M. L., M. L. Fries, Arcadia. 
Fried, Wm. "Nye Schneider Fowler Co., Fremont. 
Francis, F. H., Francis Lbr. Co., neoln. 
Field, G. T., G. T. Field, North —— 
Friesen, J. chs Jansen Lbr. Co., Janse 
Fox, Frank L.. 8. F. Woodsum & Co., "Vecteoten. 
Fullman, W. ., Tecumseh, 
. KE. Mahoney, Greeley. 
alg “Alden, A. Ferris, Elm _ Creek. 
Dean Ww. Chicago ‘Lor. Co., Blue Hill. 
Anderson & Frank, Memphis. 
oe R. Pickering Lbr. Co., Kansas City, Mo. 
‘John, John Goldenstein, Glenville. 
Gray, Homer, J. M. Gray, Sutton. 
Greene, P. M., P. M. Greene, Aurora, 
Gulley, F. O., Ozark White Lime Co., Fayetteville, Ark. 
rsuch, Harry A., Southwestern Association, Kansas City, 
0. 


Green, Geo. W., George W. Green, Bloomington. 

Greene, D. E., Searle & Chapin Lbr. Co.. Lincoln. 

Gribben, Geo. W., Geo. W. Gribben, Lincoln. 

Galleher, H. W., Rock County, Lbr. Co., Bassett. 

Gardner, J. A., a A. Gardner & Co., Orleans. 

Greenwood, C. D., Greenwood & Son, Silver City, 
We. a, Grady & Hegg, Kansas City, Mo. 
C. H., J. A. Grace & Son, Chillicothe, Mo. 

Gable, J. S., “Eincoln Lbr. Co., Lincoln. 

Galloway, C. ma, Galloway, dreg 

Goss, G. C., Wm. Cameron & Co., Kansas ‘City, Mo, 

Huddleston, "Lee, David Tozer Co.. Stillwater, Minn. 

Hayes, H. H., Ruberoid Roofing, Chicago, ml. 

Hampton, Dierks Lbr. & Cosl Co., Ravenna, 

Hughes, John A., Lewis & Hughes, Seattle, Wash. 

Hunter, H. F., Disbrow Lbr. & Coal Co., Omaha, 

Hedeen, J. E., Curtis Sash & Door Co., Sioux City, Iowa. 

Hunzeker, R., R. Hunzeker, Lewiston. 

Houston, BE. C., BE. C. Houston & Co., Tekamah, 

Holmquist, A. C., Holmquist Lbr. & Grain Co., Oakland. 

Harris, R. E., Secy. Iowa-Nebr. Coal Dealers’ Association, 


D. S., Nashville Hardwood Flg. Co., Nashville, 


Hail, E. E., Syracuse Lbr. Co., Syracuse. 

Hogan, F. C., Thief River Falls Lbr. Co., Thief River Falls, 
nn 
Hoover, S. C., ae oes. 
Harrison, F. hi dd 


Goldenstein, 


Iowa, 


Lincoln. 
R ings, Julesburg, Col, 
Hunter, Eugene, 4 Remy Riverton. 
Heider, Frank, Walrath & Sherwood, 
Hoolingsworth, Robt., Dierks Lbr. & Coal Co., Lincoln. 
Herzog, H. H., Herzog & Houston, Herman, 
Hepler, C. B., Curtis Sash & Door Co., Sioux City, 
Hunt, J. H., Rock Island Sash & Door Co., Rock Island, Il 
Holmquist, J. W., Holmquist Lbr. & Grain Co., Oakland. 
F. T., Earles-Mackintosh Co., Kansas City, Mo. 
H., Kirby Lbr. Co., Houston, Tex. 
» Bladen, Bladen. 
Hickman, A. W., i 3 Hickman & o.. Marquette. 
Hansen, Peter, Chicago Lbr. Co., St. Paul 
Holtgrew, W. H., Talmage Lbr. Co., a 
Hatcher, J. S., Barnett Lbr. Co., Elwood. 
Holtgrewe, F. W., Talmage Lbr. Co., Johnson. 
Halstead, E. O., Chicago Lbr. Co., Omaha, 
Imler, E. W., Hays & Imler, Shubert. 
Irland, W. H., W. H. Leland, Berlin. 
Irwin, B., Elm & Wright, Genoa. 
Iddings, C. F., ©. F. Iddings, North Platte. 
Imm, L. F., Florence Lbr. & Coal Co., Florence. 
Imm, A. H., Geo. Hoagland, Octavia. 
Jacobson, Thomas, Lars Larsen & Co., St. Paul. 
Johnson, C. H., W. W. Johnson Lbr. Co., Minneapolis, 
Jones, F. W., Jones-McCormack Lbr. Co., Clatonia. 
Johnson, J. C. Cross & Johnston, Campbell, 
Judd, H. < H. H. Judd & Co., as City. 
Jones, E. F., E. H. Jones, De Wit 
Jansen, cari” U. S. Gypsum Co., Chicago, _ 
Johnson, A. P., Adams & Kelly’ Co., Omah 
Jobe, W. H., Rock & Musser Sash & Dr. oo, * Muscatine, 
Kremer, A., Kremer & Cce., Alexandria. 
Kingsley, Geo. P., Kingsley Bros., Minden. 
Kerns, J. W., J. W. Kerns, Auburn, 
Knotts, J. C., Central Coal & Coke Co., Omaha, 
Krotter, Wm.. Wm. Krotter & Co., Stuart. 
Kelly, Geo. H., Adams & Kelly, Omaha. 
Kent, W. E., Walrath & Sherwood, Platte Center. 
Kennedy, T. F., Bradford-Kennedy Lbr. Co., Omaha. 
Koupal, Frank, ‘Koupal & Barstow, ae 
Koehler, B. A., Koehler Co., Genev 
Kincaide, Cc. M., and wife, C. M. Kinealde, Lincoln, 
Kirkwood, Chas. P., Chicago Lbr. Co., St. Louis, Mo. 
Ger, C. #8, ©; . Kerr, Bruning. 
Knowles, G. H., maha. 
Kahl, J. C., H. o° Wright, Schuyler. 
Kohler, J. 1% Chicago Lbr. Co., Pauline. 
Larsen, Le s, Lars Larsen & Co., St. 
Lucas, C. 8., C. L. Chaffee & Son, Omaha, 
Laughlin, Wm., Holmes Lbr. Co., Portland, Ore. 
Linderman, C. D., Linderman Bros., Cortland. 
Lanterman, J. S.. Trinidad Asphalt Mfg. Co.. St. Louis, Mo. 
Lovejoy, D. E., M. A. Disbrow & Co.. Omaha. 
Lloyd, John W., Barrett Mfg. Co.,. Chicago, Ill. 
Ladd, Wm., Sunderland Bros., Omaha. 
Liscomb, S. G., Farmers’ Co-Op. Lbr. Co., 
Ladd, H. S.. ‘Sunderland Bros., Omahaa, 
Little, Geo. W., Little Lbr. Co., Lyons. 
Lightner, S. w., S. W. Lightner, Lynch. 
Lammers, A. K., A. K. Lammers, Hartington. 
Larsen, Chas. G., Rogers Lbr. Co., Benedict. 
Lansing. J. P., Earles-Macintosh Co., Minneapolis, 
Larsen H. C., "Rogers Lbr. Co., York. 
S., Schroeder & Laughlin, Tekamah, 
F., Chieago Lbr. Co.. Albion. 
Munger, Pilger. 
P, D. Smith, Waverly. 
L.. P. D. Smith, Waverly. 
Albert, Manke-Euhling, Bloomfield. 
Mitton, M. J., M. J. Mitton, Panama. 
Minor, H. V., ‘gi ag = Lbr. & Coal Co., Lincoln, 
Mertens, E., M. A. Disbrow & Co., Omaha, 
Muffley, H. A., H. B. Waite & Co., Minneapolis, Minn. 
Millard, L: J., Nebr. B. S. Lbr. Co., Omaha. 
Miller, A. W., Darlington Miller Lor. Co., 
Martin, Wilber, Crosset Lbr. Co., Beatrice. 
Mittlestadt, L. C., L. C. Mittlestadt, Norfolk. 
Miller. B. F., Adams & Kelly, Omaha. 
Mangold, Ww.’ P.. Mangold Bros.. Bennington. 
Mittlestadt, E. R., Mittlestadt Bros., Laurel. 
Moist, M. J., Olark & Bates, Kansas. City, Mo, 
Mahoney, T. F., T. F. Mahoney, Greeley. 
Miller BE. Ps Holmquist Lbr. & Grain Co., 
Maryott. C. ., A. L. Maryott & Sons, 
Moffit, S. B., S. B. Moffit, Dorchester. 
Molyneus, J. S., Dierks Lbr. & Coal Co., Broken Row. 
Miller, Howard. Howard Miller Lbr. Co., Battle Creek. 
Moore, S. I., Moore & Hunsaker, Stromburg. 
Montgomery, W. E., S. B. & W. E. Montgomery, Edgar. 
Marshall, J. J., Adams & Kelly, Omaha 
Morrisey, W. W.. Ludwig Lbr. Co., Valentine. 
Murray, R. #. Curtis & Bartiett. ‘Lincoln. 
Mellick, J. J., J. J. Mellick,  Neligh. 
Mtnshaw, Ed., Ed. Munshaw & Co., South Omaha, 
Moore, J. O., J. Moore, Palmyra. 
Murtey, John, Murtey Bros., Verona. 
Miller, J. W., J. W. Miller, Carleton. 
Miller, J. A.. F. S. Loomis & Co., Omaha. 
Melville, J. ., J. H. Melville & Co., Sterling, 
Martin, 8. H.. S. H. Martin Lobr. Co.. Ashland, 
McKelvey, E. H., Heartwell Lbr. Co.. Heartwell. 
McIntyre. O. . MeIntyre & Son, Wolbach. 
McChesney, J. J. D. McChesney & Co., Shelton. 
MeQarrie, me See John McQuarrie, Bleir. 
McCormick, Mr.. Rutledge Lbr. & Mfg. Co., Rutledge, Minn. 
McCoy. H. L.. H. CG. MeCoy, Monowi. 
McBride, Willis M., O’Shea & McBride. Madison. 
McLaughlin, H. F.. Chicago Lbr. Co.. Malmo. 
aaa F., Chippewa Lbr. & Boom Co., Chippewa Falla: 


C., Whitten & Newcomb, Friend. 
A., Nicholson & Banning, Union, 


Humphrey. 


Iowa. 


Minn, 


Iowa. 


Dunlap, Iowa. 


Minn. 


Ma nke, 


Galveston, Tex, 


Pender, 
Pender, 


Newcomb, J. 
Nicholson, J. 
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Noyes, Dean, C. W. Hull Co., Omaha, 

Nesbitt, H., C. W. Hull Co., Omaha. 

Nelson, N., Missouri Land & Lbr. Exc., Kansas City, Mo. 

Outhouse, A. B., Keystone Lbr. Co., Loup City. 

Oswald, Oliver, Oswald, Oliver & Co., Hastings. 

O’Hara, F. J., Spalding Lbr. Co., Spalding. ' 

O’Malley, Frank, Edwards & Bradford Lbr. Co., Spalding. 
M., Ousterhout & Becker, David City. 

L. C., John Oberlies & Son, Lincoln, 

Peterson, Dannebrog. 


Pearson, 8. H., “Ruttig & Moss Mfg. Co., Wymore. 


Parker, N. T., Mo. Lbr. & Land Exc. Co., Kansas City, Mo. 
Paine, L. O., Curtis & Bartlett, Lincoln, * 
Pattengor, K. I., K. C. Rfg. & Crg. Co., Kansas City, Mo. 
Payne, W. H., C. M. Kincaide, Lincoln. 

Phelps, J. H., J. H. Phelps, Wahoo 

Phelps, M. A., D. R. Phelps, Wahoo. 

armely, E. &.. Brooks-Scanlan Lbr. Co., Omaha, 

erry, A. V., Perry & Bee Co., Cambridge. 


Polleys, BE. H., Big Blackfoot Milling Co., Bonner, Mont. 
Page, W. E., W. E. Page, Syracuce. 

Peterson, A. P., and wife, Chicago Lbr. Co., St. Edward. 
Parkhurst, H. H. & Son, H. H. Parkhurst Lbr. Co., Ashland. 
Quinn, H. A., H. A. Quinn Lbr. Co., Council Bluffs, Ia. 
Royze, H. L.. Hawkeye Lbr. Co., Creston, Ia. 

Rasmussen, Geo., Nebr. Bridge & Supply _Co.. Omaha, 


gers, R. E., Southern Pine Lbr. Co., Lincoln. 
Rogge, J. H., Union Lbr. & Grain Co., Elmwood. 
Richey, C. A., ©. A. Richey, Louisville. 
Robertson, B. A., Tidball-Marsh Lbr. Co., Brock. 


Roane, C. C., W. 8S. Perrin & Co., Ashland. 
Ridgeway, F., Ridgeway Glenwood, Ia. 
Rowland, J. O. Avoca Lbr. Co., Avoca, 

Smith, C. M., Smith Bros., Shelby. 

> t., Smith Bros., Shelby. 

Stickel, W. L., W. L. Stickel, Kearney. 

Swanson, C. J., C. J. Swanson, Oakland. 

Saberson, S., O. O. Snyder & Co., Allen. 

Schrier, Emil, Emil Schrier, Verdigris. E 
Stevenson, Renfrew, Dierks Lbr. & Coal Co., Lincoln. 
Saley, Met L., American Lumberman, Chicagw. 
Sweeley, BE. P., M. A. Disbrow & Co., Omaha. 
Seeley, C. S., C. S. Seeley, Kearney. 

Shumway, C. 0., J. Shumway & Sons, Lyons. 

E., Smatlan Bros., Schuyler. 
Smith, O. N., Industrial Lbr. Co., Wichita, 
Smith, ank, Frank Smith, Butte. 
Schwabland, John, Morris & Schwabland, 
Snyder, J. R., McKee-Flack Lbr. Co., St. Joseph, 
Scott, Alex, Blue River Lbr. Co., Stromsburg. 
Sturm, A. F., A. F. Sturm, Nehawka. 

Sire, J. A., Tidball-Marsh Lbr. Co., Brock. 
Snyder, 0. O., O. O. Snyder & Co., O'Neill. 
Saberson, R. E., O. O. Snyder & Co., Allen. 
Senn, J. A., 0. O. Snyder & Co., Osmond. 
Sullivan, Dan, Dan Sullivan, Alma. 

Shafer, A. W., Hudson River Lbr. Co., DeRidder, La. 
Stiles. H. F., Lundburg Bros., Wausau. 

Schneider, J. M., Lew Wentworth, Omaha, 
Santmyer, C. J., F. W. Bird & Son, Walpole. 

Snow, A. L., Consolidated Fuel Co., Fremont. 
Stratton, A. E., P. D. Smith Co., Lincoln. 
Scarborough, S. M., S. M. Scarborough, Dunbar. 
Sutton, M. R., M. R. Sutton, . 
Stearns, Chas. C., Adams & Kelly Co., Omaha. 


Smatlan, Jos. 5 
Kan. 


Hartington. 
Mo. 


Mass. 





Seymour, A. H., C. M. Kincaide, Lincoln. 
Stearns, A. F., Adams & Kelly Co., Omaha. 
Spencer, H. E., Spencer Lbr. Co., Fairfield, 
Strand, Oscar, Saronville. 


Aspergren & Strand. 1 ; 
Smith, N. A., H. B. Waite Lbr. Co., Minneapolis, 
Simanek, Thos., Thomas Simanek, Prague. 

Selk, John, John Selk, Plymouth. 

Sharon, A. L.. J. B. Switzer, Daykin. 

Sorenson, FP. H.. Chicago Lbr. Co., Bertrand. 


Minn. 


Thurman, Guy, Ridgeway & Thurman, Blanchard, Ia. 
Taylor, R. C., R. C. Taylor, Edison. 
Talbot, G. W.. Cornell & Talbot, Holdrege. 


Terpening, F. W., Trinidad Asphalt Mfg. Co., St. Louis, Mo. 
Towle. C. B., Curtis & Bartlett, Lincoln. 
Tidball, C. F.. Tidball-Marsh Co., Lincoln. 
Thurston, E. S., Walrath Sherwood Co.. Monroe. 
Trumbull, R. M., Cross & Johnston, Hildreth. 
Trumbull, R. 8., Cross & Johnston, Minden. 
Thiesen, A. J., Jansen Lbr. Co., Jansen. 
Tanner, A. A., Philpot & Tanner, Humboldt. 


Turner, J. I., Saunders, Turner & Co., Kansas City, Mo. 
Todd, E. L.. Pendleton & Gilkey, Minneapolis. Minn. 
Trestor, L. H., Trester Lbr. & Coal Co., Lincoln. 

Tucker, FE. J.. Howe Lbr. Co., Howe. 


Trinnier, J. E., Bradford-Kennedy Co.. Bridgeport. 

Uncapher, Tom, Wm. Cameron & Co., Waco, Tex. 

Uneapher, True, Wm. Cameron & Co., W aco, Tex. 

Vakiner, L. R., L. R. Vakiner Lbr. Co., Elmwood. 

Von Steen. J. H.. J. H. von Steen, Beatrice. 

Whiffen, T. U., T. U. Whiffen, De Witt. 

Woodruff, C. E., ©. E. Woodruff, Grand Island. 

Wheeler, A. J., Wheeler Bros., Salem. _ 

Wright, P. E., J. C. Wright & Son, Papillion. 

Ward, Geo. S., Geo. S. Ward & Co., Clay Center. . 

Wilcox, M. J., Central Coal & Coke Co., Kansas City, Mo. 

Yood, W. F., Anna Wood, Haigler. : a 

Platt, B. Walker, Mississippi Valley Lumberman, Minneapolis, 
_ W., Jensen & Wiseman, Emmerson. 
Wilson, Chas. R., C. W. Hull & Co., Omaha. 
Wentworth, Lew, Lew Wentworth, Omaha. 
Weller, A. W., Chicago Lbr. Co., Silver Creek. 
Winslow, Geo., Farmers’ Lbr. Co., Cook. 
Woodward, J. W.. W. R. Pickering WLbr. ,Co.. Omaha. 
Walrath, C. H.. Walrath Sherwood Lbr. Co., Omaha. 


White, James S., H. F. Cady Lbr. Co., Omaha. 
Walker, H. C., Walker Bros.. Douglas. 
Woodard, A., A. Woodard, Winside. ™~ 


Warwick, W. H., C. J. Swanson, Oakland. 


Wright, C. R., C. L. Brown, Tecumseh. 

Wallace. F. J., Wallace Lbr. Co., Glenwood, Ia. 
Winchell, L. A., Brown Lbr. Co., Omaha. 

Weir, A. H.. Badger Lbr. Co., Lincoln. 

Wright, H. C., H. C._ Wright, Schuyler. 

Weaver, F., Chicago Lbr. Co., Leweese. 

Wright, Scott, Hamburg Lbr. Co., Hamburg, Ia. 
Wells, W. A., W. A. Wells, David City. 

Yeaton, E. M., Bradford-Kennedy Co., Spalding. 
Yoder, E. 4, Nemaha Valley Lbr. Co.. Talmage. 
Yale. W. W., Bradford-Kennedy Co.. Holdrege. P 
Yund, J. H.. Crays-Harbor Com. Co., Cosmopolis, Wash. 
Young. W. J., Young-Knode & Co., Hebron. 

Zaugg, R. H., Zaugg Lbr. Co., Yutan. 


AAAI I 


Ineffectual Efforts to Fix Wages. 


(Special telegram to the AMERICAN LUMBERMAN.) 

ASHLAND, WIs., Feb. 11.—The vessel owners and long- 
shoremen failed to agree on a scale of wages for loading 
vessels for the season of 1904. The longshoremen wanted 
h0 cents an hour and the vessel owners insisted on a 50- 
cent rate; the present scale is 55 cents. A heated argu- 
ment, lasting two days, has brought no results. The propo- 
sition submitted by the vessel owners was rejected by the 
longshoremen and after the ineffectual conference an ad- 
journment was taken for six weeks, 


POPPA PPP PPP POPP 


William E. Alger, consul, Puerto Cortes, Honduras, 
under recent date in the Consular Reports, calls the 
attention of Americans looking for investments to the 
large pine tracts of Honduras, which in the near future 
should be of great value, if for no other reason than on 
accoynt of the turpentine which they could be made to 
yield. Some of these tracts of pine lands are on nav- 
igable rivers leading to the sea and within 30 miles 
of the railroad, containing thousands of acres, and at 
present could be bought at a very low price. 


THE CENTRAL ASSOCIATION OF TRAVELING MEN. 





The Knights of the Grip Hold their Twelfth Annual Session—Secretary and Treasurer John 
Axenford Retires After Six Years’ Service—The National Assoclation 
Indorsed-— The Choice of New Officers. 





The twelfth annual meeting of the Central Association 
of Traveling Lumber & Sash & Door Salesmen was called 
in the club room of the Sherman house, Chicago, at 3 
o’clock on Wednesday afternoon, with President Ransom 
Griffin in the chair. 


Applications had been received from lime and cement 


and roofing salesmen for membership in the association, 


but owing to the fact that the constitution and by-laws 
as they now stand did not make it possible to admit 
salesmen in those interests President Griffin stated that 


the applications would have to be held over until such 


time as the constitution and by-laws were changed to 
make traveling men in those lines eligible to membev- 
ship. He, however, extended an invitation to the sales- 
men in question to remain and participate in the delib- 


erations of the association. 


The secretary then read the roll and thirty-eight 
This was followed by 
the reading of the minutes of the proceedings of the 
last meeting, which upon motion were adopted as read. 
The minutes of a called meeting, held at Indianapolis, 


members responded as present. 


January 19, were also read and adopted. 
Finances. 


Secretary-Treasurer John Oxenford presented his finan- 
cial report, which showed that the receipts up to the 


time of the meeting were $17 and disbursements, not 





HENRY C. PAGE, OF SPRINGFIELD, ILL., 
New President of the Central Association of Traveling Lum- 
ber & Sash & Door Salesmen. 


including the secretary’s salary, $59.93, leaving a bal- 
ance of $109.07, to which was added $2 at that time, 
making a total on hand of $111.07. The report showed 
that out of a membership of 138 only 65 members had 
paid their annual dues to the National salesmen’s asso- 
ciation up to the time of the meeting. The report of 
the finance committee which met at Indianapolis to take 
up the matter of entertainment of the Indiana retailers 
was also adopted. There was a deficit of $15.50 on this 
account which President Griffith said he would assume 
on behalf of a number of gentlemen who had proposed 
to take care of it, 

The committee on entertainment for the Illinois re- 
tailers was heard, through W. C. Schreiber, its chair- 
man, who stated that everything had been taken care of 
in good shape. 

The Office of Secretary. 

C. D. Rourke spoke on the question of secretary’s sal- 
ary and said that $200 a year, while too little from a 
remunerative standpoint, was too much for the associa- 
tion to pay and suggested that the secretary’s task could 
even be a work of love. He also said that it was too 
much to ask one man to hold down the office for more 
than one year at a time and that it should be taken up 
each year by a new incumbent and in that way it would 
not work a permanent hardship on anyone. Secretary 
Oxenford also spoke to the same point and said that he 
did not feel able to continue longer in the position. 

P. E. Ahrens then offered, if no one else could be found 
to assume the duties, to take the office for one year at 
a nominal expense account of between $75 and $100, 
which offer was received with applause. 


Commissions and the National Organization. 

M. A. Hayward, of the ‘Union Association of Travel- 
ing Men of Ohio, was called upon and reported an en- 
thusiastic meeting held at Columbus last month. Reso- 
lutions had been passed to the effect that the commis- 
sion on red cedar shingles should be 5 cents a thousand, 
with a minimum of $7.50 a ear, and he had been re- 
quested to present the same basis to the Central asso- 
ciation and if possible have the action of his association 
indorsed. 

C. D. Rourke, secretary of the National association, 





gave a brief synopsis of the work done by that organiza- 
tion and said that he had been in receipt of many ap- 
plications for traveling men to fill positions on the road, 
but at the present time it was difficult to get good men, 
as everybody was employed. 


Delinquent Members. 

Secretary Oxenford made a supplementary report as 
to the membership of the association, stating that the 
enrollment was 138. Some of that number, however, 
had fallen largely in arrears for dues—about twenty- 
seven in number. This would leave a total active mem- 
bership of 111, including nine new members whe have 
joined since the last annual meeting. Mr. Oxenford said 
that he had endeavored to get the delinquent members to 
pay up but without avail and he thought it best to 
drop them. 

M. A. Hayward moved that a committee of three be 
appointed, said committee to consist of members who 
travel through the territory which the delinquent mem- 
bers make and who come in contact with them frequently; 
that a letter should be prepared and presented to these 
members asking them to pay up and come back to the 
association. Also that a list of the delinquents should 
be made and handed to all the members, who should 
make an endeavor to prevail upon them not to drop their 
membership. 

In support of his motion Mr. Hayward said that while 
there was no doubt that at the present time these mem- 
bers in arrears did not see the necessity of belonging to 
the association and could see no good arising from it 
as everything was prosperous, this condition of affairs 
would not last for all time and when a time of stress 
did come the association would be of vast benefit to them. 
The motion was put and carried. 

Frank N. Snell, of Milwaukee, president of the Na- 
tional association, was asked to make a few remarks, 
but said that he would be better prepared to do so on 
Thursday morning. 

On motion the election of officers was deferred until 
Thursday morning, to which time an adjournment was 
had. 

THURSDAY’S SESSION. 


The association was called to’order for the Thursday 
morning session at 11 o’clock. Secretary John Oxenford 
opened the business before the association by reading the 
items of expense incurred to date, together with the ac- 
tion which had been taken in regard to them. 

The smaller items were found to total $29, which with 
incidentals, such as postage and expressage, made up 
the amount given out at yesterday’s session. The en- 
tertainment given at the recent meeting at Indianapolis 
was found to total $416.50. It was explained that $1 
was for the services of a bell boy, which item is included 
in the hotel expenses, which totaled $197. The secretary 
stated that he held receipted bills for all these items. 

The president announced that there was a deficit of 
$15 which he would make up. 

A motion was unanimously carried which provided for 
the sending of a check to the Illinois Lumber Dealers’ 
Association to cover an expense of $9.35 due on a ban- 
quet given two years ago. 


The Election of Officers. 

It was moved that the nomination of Mr. Corse for the 
office of president be rescinded. Mr. Corse being presi- 
dent of the Northwestern association it was thought he 
would be hardly eligible for that position. This motion 
was carried. 

The nominating committee, consisting of Henry 
Wheeler, C. D. Rourke, E, H. Roberts, George Bent and 





RANSOM GRIFFIN, OF INDIANAPOLIS, IND., 
Retiring President of the Central Association. 


W. C. Schreiber, made the following nominations and 
the gentlemen named below were unanimously elected: 


President—Henry C. Page, Springfield, Il. 

Vice president—Ernest Leaming, Indiananolis, Ind, 

Secretary and treasurer—H. L. Hart, LaPorte, Ind. 

Directors for two years—L. M. Bostwick, Centralia, Ill. : 
Richard Curtis, Chicago; FE. H. Roberts, Washington, 11], 
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The Knowing Dealer 


understanding the absolute 
SUPERIORITY of 


WHITE PINE 
SASH AND 
DOORS 


goes to the old house of 


Schroth & Ahrens Co. 


WINONA, MINN., 1865. CHICAGO, 1883. 
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INTERIOR FINISH A SPECIALTY. 
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Makers of everything in Mill Work in any 
kind of soft or hardwoods from the very 
plainest to the most intricate. Estimates 
furnished direct from plans. Our Factory 
is especially equipped for the prompt ex- 
ecution of high class special work 
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; 

The salary of the secretary and treasurer was fixed 
at not to exceed $75 a year. 

The newly elected officers were then escorted before 
the convention, and President Page and Secretary Hart 
thanked the salesmen for their good intentions, though 
they both modestly questioned their judgment. 

Miscellany. 

A vote of thanks was tendered the management of the 
Sherman house, the members of the lumber press, and 
particularly the representatives of the AMERICAN LUM- 
BERMAN, for assistance. 

The national dues of 25 cents were ordered paid from 
the regular $2 dues. 

The secession of the Northwestern association from 
the National body was discussed, and it was agreed that 
the National organization of traveling men was not an- 
tagonistic to employers. C. D. Rourke, secretary of the 
National association, in this connection made some 
very interesting remarks. 

Delegates to the National association meeting to be 


held in Chicago were elected as follows: C. D. Rourke, 
Petersburg, lll.; C. F. Mendsen, Chicago; C. S. Corse, 
Chicago; Ed. Forhan, Danville, Ill.; Ransom Griffin, 
Indianapolis, Ind. 

On motion of George Bent the convention heartily 
indorsed the National association and declared itself 
fully in accord with the national body and its purposes. 

Assistant Secretary George E. Watson, of the House 
of Hoo-Hoo, St. Louis, explained the value of the House 
of Hoo-Hoo and transacted some business for that 
worthy cause. 

Frank N. Snell, of Milwaukee, president of the Na- 
tional association, explained the fixing of maximum and 
minimum ears and delivered an interesting, extempo- 
raneous address on the work of his association. He 
told of the very successful Southwestern association 
launched at Kansas City two weeks ago. 

A vote of thanks was extended to the retiring officers 
for their excellent services. Ex-Secretary Oxenford has 
just closed his sixth successive year as ‘secretary. 





IMPORTANT LITIGATION AFFECTING THE LUMBER INDUSTRY. 





What Constitutes a Legal Customs Duty——Judge Kohlsaat Reverses Findings of Customs 
Officials Approved by Board of Appraisers—A Knotty Problem Solved—Decision 
in the Gaertner-Upham Litigation in Favor of Defendant-—Legal Compli- 
cations Which Have Engrossed the Attention of the Courts. 





On Monday, February 8, Judge Kohlsaat, of the United 
States circuit court for the northern district of Illinois, 
rendered a decision in the case of the Hartwell Lumber 
Company, this city, versus the United States, in which 
he reversed the finding of the collector of customs, given 
in 1897 and approved by the board of apyyaisers 
on June 26, 1903, in regard to certain importations of 
Canadian lumber; from which an appeal was taken and 
perfected on July 22, 1892, the case tried and the deci- 
sion rendered as stated. 

Briefly stated, the case grew out of the imposition of 
a duty of $2 a thousand feet on certain cargoes of lum- 
ber which reathed Chicago on the afternoon of July 24. 
1897, the date when the so-called Dingley act became ef- 
fective. The customs officials held that such importation 
reached the port of Chicago after the expiration of the 
hour at which the new law became effective, while the 
lumber company contended that the vessels containing 
the lumber reached port prior thereto. The history of 
the case is very interesting and the decision involved 
a very intricate question of fact, together with an ac- 
curate definition of the term “port,” and when a vessel 
properly may be said to have reached port. 

From the evidence given in the trial it appears that on 
the day the new tariff act was to become effective the 
propeller Maine, having in tow the barges Pendall and 
Buckout, consigned to the Hartwell Lumber Company, 
and the barge Exile, consigned to the Spry Lumber 
Company, arrived in the port of Chicago, the hour of ar- 
rival being the point involved. On behalf of the con- 
signee tender of entry had been made the day previous 
to the arrival of the vessels in question and until 12 
noon on the date the new tariff went into effect. Such 
tender was refused by the collector of customs on the 
ground that the vessels had not been reported to the 
barge office. 

According to one witness, the barges and tow arrived 
and were lying between the two-mile waterworks crib 
and the entrance to the Chicago river; that towing lines 
had been cast off preparatory to making fast to a tug 
for towage to the several docks to which they were con- 
signed. This witness said there had been some trouble 
as to which company’s tugs should make the tow and 
that the barges did not reach the office, a little more 
than a quarter of a mile from the mouth of the river, 
until 6 p. m. July 24, the date the so-called Dingley bil! 
went into effect. 

The custom officials held that as this act became effec- 
tive at 4:06 p. m., Washington time—3:06 p. m., Chi- 
cago time—entry could not be made except on the pay- 
ment of the new tariff schedule. 

According to the statutes Chicago is given jurisdiction 
for a distance of three miles beyond the city limits and 
control over the lake between the north and south limits 
of the city for the distance stated. There seems to have 
been little doubt but that the vessels in question were 
within that district and also that they were within the 
collection district. In summing up this case Judge Kohl- 
saat outlined two points involved: 


1. Had the Maine and her tow arrived at the port of 
Chicago before the Dingley bill went into effect? 

2. If so, was a proper tender of entry made? With re- 
gard to the first the board of general appraisers held that 
the vessels had not arrived in port. There are circum- 
stances peculiar to this port which make it difficult to de- 
termine what constitutes the port. 

In his decision Judge Kohlsaat went somewhat into 
detail regarding the definition of port, according to the 
statutes, in the course of which he stated that the Chi- 
cago port shall be the port of entry for the states of 
Indiana and Illinois; and Waukegan and Michigan City 
ports of delivery. 

Judge Kohlsaat recognized the practice of breaking up 
tows of barges in the vicinity of the point where these 
vessels were located at about 2:30 p. m., July 24. The 
work of the propelling vessel is considered to end and 
tacitly the barges are considered to have arrived in port, 
being towed to their several destinations by tugs. In 
this connection he said: ' 

It cannot be the intention of the law that a vessel must 
report at the barge office before it can be considered in 


port, since there are several piers or docks between that 
office and the mouth of the river. It seems clear to 


me that the four vessels were in Chicago, at Chicago 
and in port for the purposes of the Dingley act at the 
time it went into effect. 

Taking this as a basis he argued that the acts of the 
Hartwell Lumber Company amounted to a compliance 
with the law with respect to a tender of entry, which 
tender was rejected by the customs officials on the 
ground that the vessels had not reported, and that it was 
fair to assume for the purposes of tender that this was 
a refusal to permit entry to be made, which justified the 
agent of the Hartwell Lumber Company in assuming 
that all attempts to make entry before the vessels had 
reported would be useless. 

According to the evidence, the agent was at the col- 
lector’s office until 4 o’clock looking after this matter 
and could have made tender of entry after the vessels 
had arrived and before the hour of expiration had he 
not considered the dictum of the eustom officials as 
final. The remaining question to be solved was that, 
after having failed to make the tender within the half 
hour stated, did the Dingley bill take effect as to the im- 
portation? 

Section 33 of the act provides: “On and after the 
day when this act shall go into effect all goods, wares 
and merchandise previously imported for which no entry 
has been made * * * shall be subject to the duties 
imposed by this act and to no other duty upon the entry 
or the withdrawal thereof.” 

The customs regulations provide that the master of a 
vessel shall report to the chief customs official the ar- 
rival of his vessel within twenty-four hours after arrival 
if the regular hours of business permit, or as soon there- 
after as possible, and the owner or consignee of such 
merchandise may make entry within fifteen days subse- 
quent to the report of the ship master to the collector. 

This was not considered to affect importations made 
on July 24, prior to 3:06 p. m., and that to decide other- 
wise would be in effect to say that no importation could 
be made under the 1894 act on the day the new bill went 
into effect, even though the importations had arrived at 
the port previous to the hour when the act became a law. 
and this argument was based on the fact that 
the law might have become effective after 
the custom house had closed while yet there 
was ample time to have tendered entry and 
report the vessel; that the mere closing of the cus- 
tom house would not affect the right of entry and neither 
could the refusal of the customs officials to receive 
tendering of entry affect the importer’s right ‘to make 
such tender; that according to the time limit given if 
such vessels actually were in port before the hour of ex- 
piration they had fifteen days as provided. ' 

In making his decision Judge Kohlsaat said: 

In either case the Hartwell Lumber Company has com- 
plied with the law and is entitled to enter the lumber. 
cargo under the act of 1894. The same ruling is made 
with reference to the appeal of the Spry Lumber Com- 
pany in the case of the Exile. 

The claim made in the cases of the Toltic, a propeller 
and her tow, the barge Miztec, cannot be sustained. 
These two were loaded with lumber from Canada and 
consigned to the Spry Lumber Company. From the rec- 
ord it appears they were within the collection district 
but not within the port. It is held in U. S. v. Vowell, 5 
Cranch 363, and Arnold y. U. S. 9, Cranch 104, and U. S. 
v. Legg supra that there would be an arrival witnin 
some port of entry, in order to constitute an importa- 
tion. It is insisted that an arrival within the collection 
district and the tender of entry combined take the pres- 
ent case out of the rule. With this contention I do not 

Cadillac—One of the dry kilns of the Cobbs & Mitchell 
agree, If such acts as amounted to tender of entry were 


not at the time an obligation, the attempt at tender can- 
not make them so. 

The finding of the board of general appraisers with 
regard to the Maine, the Pendall and Buckout is re- 
versed and it is ordered that the Hartwell Lumber Com- 
pany have and recover from the collector the sum of 
money so by him collected from ‘ 

The same order will be entered in the case of the barge 
Fxile in favor of the Spry Lumber Company. The ap- 
peal of the Spry Lumber Company with reference to 
the propeller Taltec and the barge Miztec is dismissed. 


The vessels in question were laden with 2,000,000 feet 
of lumber on which, under the Dingley act, there would 
be collected $4,000. The suit in this case involving the 
lumber contained on the propeller Toltie and the barge 
Miztic was dismissed, as those vessels at the time tne 
new act became effective were off the port of Waukegan 
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and could not be considered to have arrived at Chicago, 
as outlined in the decision. 

The two cases asked for refund of between $6,000 and 
$7,000 for the six cargoes in question. The judge de- 
cided that four of the vessels had arrived at the port of 
Chicago and were subject to entry under the provisions 
of the act of 1894, and that the collection of $4,000 by 
the eustoms officials had been wrongfully made, and an 

der was entered asking that it be returned to the 

untiffs. 

‘he remaining amount collected on the importation in 

estion was decided to have been in accordance with 
the provisions and the decision of the board of ap- 

raisers was confirmed, 

The lumbermen’s case was conducted by Jacob New- 
nan, of Newman, Northrop, Levinson & Becker, of the 
(hamber of Commerce building, this city. Albert H. 
Washburn, special counsel for the treasury department, 

ppeared on behalf of the federal government. 


De i 
AN INTERNATIONAL LUMBER ORDER DISPUTE. 

\lleging breach of contract, Carl Gaertner, of Ham- 

rg, Germany, brought suit against the Fred W. Up- 

m Lumber Company, now Upham & Agler, with office 
1 this city. 

lhe plaintiff claimed that a number of orders which 
d been given the Fred W. Upham Lumber Company 
ere not filled or carried out according to contract, 

‘ich worked a great hardship on the complainant. The 
total amount of damage claimed for alleged breach of 
tract was $7,029.99. The orders given which it was 
laimed had not been filled according to contract ex- 
ended over a period of about three years, the first hav- 
ing been given on December 14, 1896, and the last on 
January 2, 1900. 

The action brought was based on the ground that the 
laintiff should have some recourse for unfilled con- 
racts and that defendant should be liable for pecuniary 
damages by reason thereof. 

The ease came up for hearing before Judge Kohlsaat 
. the United States circuit court for the northern dis- 
trict of Illinois on January 18. The plaintiff was rep- 
resented by Vocke & Healy; the defendant by Roy O. 
West, of West, Eckert & Taylor. : 

The testimony of plaintiff was presented by deposi- 
tions of Carl Gaertner and his son, Emil Gaertner, who, 
it seems, had made a contract while in Chicago in Sep- 
tember, 1899, on which a large part of the damage 
claimed was based. 

The defense put Fred W. Upham on the stand and 
his testimony was given in rebuttal. 

The claim for damages was based on the following 
orders which plaintiff alleged had been placed with the 
Upham Lumber Company and had not been fulfilled ac- 
ording to agreement: 

Order ‘No, 40, given December 14, 1896, called for one 
car of lumber every six weeks until canceled. The order 
was aecepted conditionally and with the stipulation that 
delivery should be made in accordance with a former agree- 
ment. It was claimed that the contract extended over a 
period of sixty-one weeks, so that ten cars should have been 
shipped, whereas only two were received. Damage asked, 
$684.02. 

It was stated by plaintiff that no regular acceptance of 
order 102, given on December 21, 1897, was necessary ; 
that this order came under the contract of July 20, 1897; 
plaintiff claimed the order should have been repeated three 
times, admitted receipt of two cars and asked $75.87 for 
ihe ear not received. 

fhe order given March 21, 1898, for one car of lumber, 
was declined by the Upham Lumber Company, but plaintiff 
laimed it should have been accepted as it was in substi- 
tution for another car and asked for $78.78 damage. 

Order 127, given August 30, 1898, for one car; accept- 
ince claimed by plaintiff on September 12, 1898, and con- 
irmed on November 30, same year, was not shipped, accord- 
ing to petition, and damages were asked in the sum of 
$64.84, 

Order 133, given January 10, 1899, called for two cars 
f basswood. This order was declined, but $103.25 was 
isked as damage. 

Order 136, July 3, 1899, for 10,800 feet of Wisconsin 
ak, was admitted to have been declined by the Fred W. 
(pham Lumber Company but it was claimed that order 
sheets were retained without advice that same would not 
filled. Damage alleged, $77.06 

The heaviest item in the list of damages asked was 

laimed under order 137, given January 2, 1900. About 
that time a special offer was made by the Upham company 
and accepted by Gaertner on December 19, 1899, by cable. 
On January 12, 1900, separate shipment was requested. 
Che defendant advised that shipment would have to be made 
in one lot. it was claimed that such terms were accepted 
on January 25 but the cable referred to stated delivery in 
accordance with Gaertner’s letter of January 12, which 
provided for separate shipment. On January 30 Gaertner 
was advised by letter that the order would not be filled. 
In connection with this damage was asked for failure to 
ship as agreed 156,500 feet of Wisconsin oak contracted for 
by Emil Gaertner on September 22, 1899. while in Chicago. 
The total damage asked on these two orders was $4.796.60. 

Plaintiff claimed that an order had been given for six 
cars of basswood and that only five had been delivered, the 
contract having been made by Emil Gaertner while in Chi- 
cago, for which alleged breach $120.43 was asked as dam- 


age. 


Plaintiff likewise claimed there was due him on the 
Kreuder contract 122,850 feet of oye failure to deliver 
which had caused him a loss of $1,029.1 

The total demages asked, according to the items above 
outlined, amounted to $7,029.99, 


After carefully weighing the allegations contained in 
the depositions of Carl Gaertner and his son Emil Gaert- 
ner, given in support of their contentions, and the evi- 
dence of Fred W. Upham introduced by defendants dur- 
ing the course of the trial, Judge Kohlsaat held that all 
contraets existing between the two parties had been 
fulfilled to the letter; that he was inclined to believe 
that the Fred W. Upham Lumber Company had more 
thar carried out its part of any contract or contracts 
that may have existed. The judge also intimated that 
in seeking to hold the American shipper to the fulfill- 
ment of a doubtful understanding, as indicated by the 
record respecting a large number of the ‘‘understood’’ 
‘agreements, outlined in the foregoing, the Hamburg 
dealer was placing himself ia a position "where a reason- 
able doubt was thrown upon all claims made. The case 


was decided in defendant’s favor on the ground that all 
agreements of a bona fide character existing between 
the two parties had been executed fully and satisfac- 
torily. 

This is not the first time Mr. Gaertner has nad diffi- 
culties with American shippers and the decision of Judge 
Ixohlsaat in the case under consideration was much in 
line with that given in similar litigation instituted by 
the Hamburg lumberman to force exporters to comply 
with centracts made chiefly for the benefit and con- 
venience of himself. 
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Suit Over a Poplar Timber Contract. 


New York, Feb. 8.—After listening to the evidence in 
the suit brought by the H, Herrmann Sawmill Company 
against James Swan and Floyd Day, of Beattyville, Ky., 
for ten days, a jury in the Queens County supreme court 
before Judge Garretson rendered a — late last week in 
favor of the plaintiff for $24,690. 

The Hermann company <ealanaiel to deliver, sawed into 
lumber, 23,000 poplar trees. The defense admitted that if 
the whole had been delivered there was a balance due as 
claimed, but alleged that there had been a default of 7,000 
trees in_the delivery. 

Mrs. Rose Hermann, widow of Henry Hermann, who as 
head of the company through her business tact amassed a 
great fortune, went on the stand to tell how she had gone 
to Kentucky and forced a score of mountaineers as wit- 
nesses to testify in the company’s behalf. These moun- 
taineers recently visited the mayor in the New York city 
hall in the characteristic garb of their region, To obtain 
her witnesses in the suit she personally drove hundreds of 
miles through the mountains. Her purpose in bringing on 
the mountaineers was to account for the starting from the 
forests of the contract number of trees. Some of the pop- 
lars had to be carted as much as 200 miles. It was then 
shown that the mill work was done and the full amount 
delivered. Forty witnesses in all testified. 





Fraud Alleged in a Timber Transaction. 


NORFOLK, VA., Feb. 10.—The case of Trenchard & West- 
eott, of Kelford, N. C.. against F. Kell, of Norfolk, has at 
last been disposed of by Judge Thomas R. Purnell, of the 
United States court at Raleigh. The defendant (Kell) sold 
to the plaintiff a tract of timber near Kelford, and is-said 
to have guaranteed the tract to contain 35,000,000 feet. 
The court finds fraud and deceit, the tract by actual survey 
and measurement being found to contain only 8,500,000 feet 
of timber. The decree of the court directs that the two 
notes given by the plaintiffs for $20,000 each, held by Kell, 
be abated and credited with the difference between 8,500,000 
feet and 35,000,000 feet. 





Where Experts Disagreed. 

NEW ORLEANS, La., Feb. 8.—A case of considerable in- 
terest to owners of timber lands and saw mills was decided 
during the week by the state supreme court. The title of 
the case was the Louis Werner Saw Mill Company against 
James A. O’Shee, and the alleged facts in the case were as 
follows: ‘The Louis Werner Saw Mill Company and O’Shee 
entered into an agreement by which O’Shee promised to 
sell and the company promised to buy 4,000 acres of pine 
lands, valued at $80,000, on the south side of Red river. 
The timber was to be sold for $1.50 a thousand feet for 
the quantity of timber upon the land, and therefore the 
total price to be paid, was to be arrived at by two experts. 
one to Le appointed by eact of the contracting parties. The 
experts were appointed, but they failed to agree on the 
quantity of timber on the land. The plaintiff company fil-« 
suit, claiming that the court could estimate the timber and 
fix the total price, or that the court could have the two 
experts re-estimate the timber and come to an agreement, 
or, if they failed, to appoint an umpire to decide between 
them; or that the court could adopt any other method or 
methods to have the timber estimated. ‘The defendant filed 
an exception of no cause of action, contending that, admit- 
ting for argument’s sake all the allegations of the plaintiff 
to be true, the plaintiff could not recover because the con- 
tract was a nullity, inasmuch as, in such a contract, it 
lies within the direction of either party to appoint or not 
to appoint his expert, The defendant moved also to dis- 
solve the writ of injunction which the plaintiff had sued 
out, tying up O’Shee’s land, with damages as attorney’s 
fees. O’Shee’s contentions were sustained by the court, 
which dismissed the case with $600 damages against the 
saw mill company. 


Jonathan Boyce Estate Sustained. 


MuskeGon, Micu., Feb. 10.—-The Michigan suprem® court 
has affirmed the decision of the Bay county circuit court dis- 
allowing the claim of Mrs. Thomas Bates as administratrix 
of the estate of her late husband, Edward J. Boyce, against 
the estate of his father, the late Jonathan Boyce. The 
widow claimed that her late husband had a $10,000 interest 
im the Houghton Lake Lumber Company and that Jonathan 
Boyce appropriated this interest to his own use after a 
quarrel with his son. She claimed the original sum with 
interest, a total of $20,000. E. J. Boyce has been dead 
many years and his father died recently. The claim has 
been disallowed by three courts. 








Dispute of Title to Timber Lands. 


VaLposta, Ga., Feb. 5.—The law firm of Wilcox & John- 
son, supposed to represent the Chandler Land Corporation, 
has secured an injunction from Judge Mitchell, of Thomas- 
ville, to prevent Deen Bros. & Co. from trespassing on 
11,200 acres of timber lands lying in Clinch and Echols 
counties. The tract is one of the most valuable bodies of 
timber in southern Georgia and both sides claim title to the 
land. Deen Bros, & Co. also claim to have turpentine privi- 
leges. The suit involves from $40,000 to $60,000 and wil 
be warmly contested by sides. 


OBITUARY. 


PPL I I I 


Col. W. B. Dutton. 

Col. Walter B. Dutton, the well known hardwood 
lumberman of Racine, Wis., died in that city on Friday, 
February 5, after a protracted illness, at the age of 54 
years. Extended and appropriate reference to this la- 
mentable occurrence will be made in our next week’s is- 


sue. 
J. M. T. Hannum. 

Toronto Ont., Feb. 8—J. M. T. Hannum, of Ottawa, 
who for many years was engaged in the lumber busi- 
ness and for thirteen years general manager of the E. 
B. Eddy eng died on January 30, aged 77 years. 
He was a native of St. Andrews, Quebec, but during 
nearly all his life had been a resident of Ottawa. He 
received a paralytic stroke last May from which he 
never recovered. He leaves a widow, three daughters 
and one son. 





Charles H. Harrington. 

Watervliet, N. Y., Feb. 4——Charles H. Harrington, sec- 
retary of the Harrington Box & Lumber Company, is dead 
at his home here, after an illness lasting but a few days. 
Mr. Harrington was 44 years old and is survived by four 
brothers. 
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We have the largest and best stock of 


GOOD WHITE PINE 


in this section of the country. Send 
for Stock List. We use the Telecode. 


THE FISHER & WILSON CO. 
CLEVELAND, OH10. 
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THOROUGHLY DRY 


White Pine | 


FOR QUICK SHIPMENT: 
1 xS8inch, 10inch and 12 inch Shelving. 
8-4 No. 1 Common 10 inch and 12 inch. 





6-4 No. 1 Common 10 inch and 12 inc. 
5-4 No. 3 Shop. 


THE MILLS-GRAy-CARLETON Co. 


CLEVELAND, O. 


Factory Sash 


is something that we make a special 
part of our business. Do not fail to 
write usfor prices. : : 3 : ;3 











OHIO SASH & DOOR CO. 


CLEVELAND, OHIO, 




















Yellow 
Pine Lumber 


lf you want prompt shipments 
with the price and quality in 


the right proportions, send us 











your inquiries and orders. ::_ :: 


The Robert H. Jenks 
Lumber Co. 


Cleveland, Ohio. 





61,427 CODE WORDS 


ferngen alphabetically, are included in the American 

Telecode. EACH size of EACH grade of EACH 
porn of lumber is represented by a single word. Sendfor 
descriptive circular and sample pages. 


AMERICAN LUSIBERIIAN 
315 Dearborn Street :: 3: CHICAGO 
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PITTSBURC. 
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WHOLESALE LUMBER 


Yellow Pine, 


LONG AND SHORT LEAF. 


White Pine, 
Norway Pine, 
Hemlock 
and Poplar. 


Se 











MAPLE 
FLOOR- 
ING. 


























$ TELECODE. 
°? E.V. BABCOCK @ CO. : 
<4 PITTSBURG, PA. 

5 ssessanneeuennenie 290990000 


y Lumber Co. 


Successurs to LINDSAY & HAMILTON. 


Our Specialty: 


YELLOW PINE 
TIMBERS. 








WRITE US FOR 
PRICES. 





PENN: DOOR « SASH CO. 


PITTSBURG 
PHILADELPHIA 
NEW YORK CITY 


MANUFACTURERS & DEALERS 


Must Move 


A lot of White Pine Strips and Boards 
on account of expiration of contract. Low 
prices, perfect * workmanship, uniform 
grades, prompt shipment. 


RUSKAVFF LUMBER CO. 


PITTSBURG, PA. 








Suite 419 Park Bidg., 














White and Yellow Pine 


NORWAY, HEMLOCK, POPLAR, CYPRESS, 
MAPLE FLOORING AND HARDWOODS. 














Red Cedar Shingles, Pennsylvania Hemlock, 
FOR QUICK SHIPMENT. 


J. M. HASTINGS LUMBER CO. 


Office, SIXTH and WOOD STS, Bank of Commerce Bidg., 
PITTSBURG, PA. 
Write for Prices. We Use the Telecode. 











DO YOU KNOW ABOUT 


“ANTI-STAIN?2?” 


Don’t stain your Saps. Don’t use Dry Kilns. 
Fully protected by patent, any infringement will be prosecuted. 


For information write THE LUMBER ANTI-STAIN CO.. Bay Mills, Michigan, 
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Newark, N. J., Feb. 9.—The nineteenth annual meet- 
ing of the New Jersey Lumbermen’s Protective Asso- 
ciation took place today at the rooms of the Board of 
Trade. The attendance was larger than usual, proof 
that interest in the work of the association is growing 
among the members. 

At a little after 2 o’clock President A. B. Ayres, of 
Newark, called the meeting to order and congratulated 
those present upon the good showing they were mak- 
ing. 

‘Secretary James M. Reilly upon request then read 
the minutes of the last annual meeting, which were 
adopted and the calling of the roll was deferred until 
later. 

Unsatisfactory Shingles. 


On invitation, S. R. Parrington, of Perth Amboy, 
spoke to the question of the recent “shrinkage” in 
Washington red cedar shingles. His firm had investi- 
gated the last two cars they had received at the yards 
and had found that their binders were 19 inches long. 
This meant that the shingles were about 18 inches long, 
and that instead of 130 feet they would receive only 125 
feet. The result. of their investigation was that they 
are now contesting the bill of the Pacific coast manu- 
facturers as unfair.. 

A lengthy discussion followed, which was entered into 
by L. G. Salmon, of the Atlantic City Lumber Com- 
pany; S. M. Brick, Passaic, and others. 

C. E. Jackson, Paterson—I think it would be a good plan 
to deduct 5 percent from the manufacturer’s bill when we 
get that kind of a bundle from a manufacturer. 


Daniel Edwards, Long Branch—If we go into shingles 
we'll have to go into lath, too. They’re always short. 


W. A. Jones, Newark, called Mr. Edwards’ attention 
to the fact that he had protested a year ago against 
including lath in the line of lumber handled by the 
trade at all. 

Mr. Edwards admitted he had. 

The following resolution was moved and seconded: 


That this association protest against the present custom 
of some manufacturers in packing short count. shingles, 
and that we recommend that each member receiving less 
than the equivalent of 1,000 4-inch shingles deduct any such 
shortage in making settlements. This refers to shingles 
which are sold by the thousand on a 4-inch basis. We also 
protest against the present custom of making shingles (par- 
ticularly red cedar) scant length and thickness, 

The resolution was adopted and it was resolved to 
send copies to all the manufacturers. 


The Spruce Agreement. 


Daniel Edwards, of Long Branch, chairman of the 
committee on the spruce agreement, stated that he had 
nothing to report on the subject, but Secretary Reilly 
said that much interest had been revived during the 
past year, and that he was confident that fully 75 per- 
cent of the trade of the state had signed the agreement. 

As he said this Mr, Reilly showed a large number of 
the agreements, and the members were correspondingly 
elated over the statement, for which they have been 
working for years. 

Mr. Reilly suggested that another committee be ap- 
pointed to take the matter up for the coming year and 
said he felt confident that they would get the full 90 
percent they needed before the time came around for 
the next annual meeting. 

Isaac E. Hutton moved that the association, as a 
committee of the whole, endeavor to complete the agree- 
ment, and that a committee of three be appointed to 
confer with the manufacturers and wholesalers. 

Shingle Shortage Again. 

At this point the red shingle shortage matter again 
came up for discussion. A gentleman present in the 
trade stated that there had been developments within 
the past few weeks which showed that the Pacific coast 
manufacturers planned to organize the Interstate Red 
Cedar Shingle Company. It would control fully 90 
percent of the Pacific coast product. 

Mortuary. 

President A. B. Ayres stated that there had been 
several deaths in the association during the past few 
months, and that a eommittee had drawn up fitting res- 
olutiens, as follows: 


Whereas, The New Jersey Lumbermen’s Protective Asso- 
ciation has learned with deep regret of the deaths of Mai. 
Henry M. Dalrymple, of Dalrymple-Hastings Company. of 
Morristown; William E. Pearson, of Vanderbeek & Sons, 
Jersey City, and Henry H. Hankins, of Hoboken; J. H. 
Hagerty, Phillipsburg, and Tom A. Ripley. of D. Ripley 
& Sons, Newark, esteemed members of this association. 
Therefore, 

Resolved, That in the deaths of these members the asso- 
ciation has lost many of its most worthy associates. 

Resolved, That we recognize their high, sterling qualities 
as men, and deeply deplore their loss as active members of 
this organization. 

Resolved, That we tender our sincere and heartfelt sym- 
pathy to their families, and that a copy of these resolutions 
be spread upon the minutes. 

(Signed) ISAAC VANDERBEERK. 
C. W. ENNIS. 
I. W. SparIna. 
E. H. Boorn. 


National Association Terms of Sale. 
The next matter taken up was the National Wholesale 


Lumber Dealers’ Association terms of settlement. The 
following was passed: 











Resolved, That the members of this association refuse to 
buy of any wholesaler who strictly adheres to the terms 





NEW JERSEY RETAILERS IN ANNUAL CONFERENCE. 


The Protective Association’s Nineteenth Annual Meeting— Hemlock and West Coast Shingles 
Criticised—National Association Terms of Sale Repudiated—Independent Attitude 
Toward the National Association—An Exhaustive Directors’ Report— 
Legislation Followed by an Enjoyable Dinner. 








dictated by the committee of the National Wholesale Ium- 
ber Dealers’ Association. 


Hemlock Under Ban. 


It was claimed by several members that hemlock 
manufacturers had of late been offending by scant sizes 
and widths. As a result the following resolution was 
seconded and adopted: 


Resolved, That a protest be entered with all manufactur- 
ers of hemlock against the scanting of thickness and width 
as recently proposed by several large manufacturers, 

Election of Officers. 

W. A. Jones, of Newark, as chairman of the com- 
mittee on nominations, which consisted of W. A. Jones, 
Newark; I. W. Searing and Isaac P, Vanderbeek, handed 
in the following ticket of officers to act for the ensuing 
year: 

President—A. B. Ayers, Newark. 

Vice president—Daniel Edwards, Long Branch. 

Treasurer—-S. S. Thompson, Elizabeth. 

Directors—To serve for three years, S. R. Farrington, 
Perth Amboy; James Crowell, Newark; M. F. Ellis, Bask- 
ing Ridge. 

In again taking office and thanking the members for 
the great honor conferred upon him, President Ayres 
stated that he had fully intended to lay down the staff 
of office. He had, however, changed his mind when he 
learned of the great work they had planned to accom- 
plish during the coming year. He would continue doing 
all he could for the best interests of the association. 


Report of the Board of Directors. 


The report of the board of directors was read py 
Secretary Reilly and adopted. It was substantially as 
follows: 


Since our last annual session the affairs of the asso- 
ciation have been managed in a most careful and thorougn 
manner, There has been a cleaning up which has re- 
sulted in a marked improvement in the adjustment and 
settlement of disputes growing out of irregularities on 
the part of wholesale dealers. 

The action taken at the last annual meeting in deciding 
to sever all connection with the National Wholesale Lum- 
ber Dealers’ Association has cleared the atmosphere and 
enabled your board to pass upon questions at issue coming 
before them for decision much more promptly and with 
much better results. 

Under the agreement made with the National associa- 
tion we were constrained to delay action on all com- 
plaints pending consideration by a committee representing 
the wholesaler, and while such arrangement doubled the 
labor and trouble connected with complaints it would 
have been a pleasure for the board to assume the task 
provided some beneficial result might follow. Considering. 
however, the fact that every effort made to secure mu- 
tual co-operation which would result in benefit met with 
a studied antagonism, producing ill-feeling and harsh 
criticism, we can say, with the greatest of pleasure, that 
the severing of the ties which bound us has produced the 
most convincing proof that we are stronger as an asso- 
ciation today without being affiliated with the National 
association than at any time during the period while we 
tried to co-operate with them. 

During the last twelve months we have had less an- 
noyance from scalpers and from that class in the whole- 
sale rank who are ever seeking to secure what they are 
pleased to call the carload trade, and those with whom 
we have had to deal on these issues have been very glad 
— peace on any terms which we were willing to 

e. 

We are glad to assure you that behind our own power 
we have the united support of the retail dealers of our 
neighboring states of New York, Connecticut, Massachu- 
setts, Rhode Island and Pennsylvania, all of whom are a 
part of a unit organized in the Eastern States Retail 
Dealers’ Association. 

These several associations united in one body, with one 
common object, decided to take issue with the National 
wholesale association, agreeing to make the question of 
carpenter-contractor classification the issue. A resolution 
setting forth that carpenters and contractors, whether 
large or small, whether carrying stocks of lumber or not, 
should never become a subject for classification, and that 
all such should be recognized as customers of the retail 
dealers, was submitted to the National association at their 
annual meeting held in Washington in March last, as an 
ultimatum, with the understanding that if its terms were 
not complied with then all of the associations would with- 
draw immediately from the agreement made in Boston. 

The refusal of the National wholesale association to 
agree to the terms of this resolution resulted in all the 
eastern associations withdrawing from further affiliation 
with them. 

With the break that followed their refusal to comnlv 
with this request we have resumed our old plan of pro- 
tection, and from what we learn from our kindred asso- 
ciations they have not only been able to compel a strict 
compliance along proper lines but they report a success 
equal to ours, and from henceforth if those in the whole- 
sale association desire further affiliation with us it must 
be —— new lines where actual co-operation will be forth- 
coming. 

While {t may appear as if we had wasted much time 
and energy striving to secure a united co-operation 
through the National wholesale association, those who 
have given the most thought to this movement agree 
that great benefit has accrued, because of the great inter- 
est aroused among all classes of lumbermen in the work 
of associations; and it has influenced the great majority 
to realize that it is most unfair for them to become com- 
petitors of their own customers. 

A proof of this is clearly shown in the hundreds of let- 
ters received by the secretary from wholesalers in all 
parts of the country asking for information as to the 
standing of one party or another. about whom there sees 
to be a doubt, and we judge that every member of this 
association has been benefited through this class of in- 
quiries being answered intelligentlv. Tf there is any draw- 
hack to the workings of the association it fs very larg 
due to the lack of interest manifested by members. 

es s 

We have just one word to say about the lack of interest 
taken in the work of the association by the average mem- 
ber. and that is that it is absolutely necessary for one 
and all abiding by the decision of the board of directors. 
The policy of our association has always been for progress 
and to make progress means continuous work; it also 
means that every member must unite lovallv in evervthir~ 
that is undertaken; because we must either go forward or 
backward, and the direction of the movement depends en- 
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tirely on your willingness to give time and energy in de- 
fending every action taken by your board of directors. 

It can be said to the credit of the association that the 
old time scalper with his office in his hat has been elimi- 
nated. We can also claim as a result of our work that we 
have forced out of the business hundreds of dealers who 
refused to recognize association principles, and we have 
put a restraining check upon many others, compelling all 
such to confine their trade to legitimate channels within 
the borders of this state at least. 

x * * 

Regarding the general run of complaints upon which 
action was taken during the past year, we are very much 
gratified to say that but very few were in the nature of 
open violations, the record for the year being in many 
respects free from the real dangers of the past. 

The total number of complaints received of all kinds 
numbered 39. Each individual complaint upon receipt was 
entered by the secretary and every detail connected there- 
with was promptly and properly looked after. On no case 
has the secretary acted without authority from your board 
ot directors. The result of his investigations with all the 
correspondence connected with each case was presented 
tor their consideration and, following the custom of the 
association, an equal amount of consideration was given 
in every instance. No pains were spared before determin- 
ing the liability of the party against whom the same was 
made. The labor of investigation is never considered too 
much even if it extends over an indefinite period, as has 
frequently been the case. It has always been our policy 
never to show fear or favor in taking final action. The 
penalty is inflicted with the same consideration on the 
wholesaler bee nn large capital as well as the wholesaler 
with less capital. 

While the members of your board feel that such dis- 
position of complaints reflects to their credit, they never- 
theless realize that there is a difference between the two 
classes of wholesalers, and that that difference is repre- 
sented by the influence and power of capital. The large 
wholesaler is more likely to enjoy a greater patronage 
among our membership than the smaller dealer, and 
finding himself on our official list will no doubt appeal to 
each of you separately and by way of explanation it is 
made to appear that the action of your board of directors 
was biased or unjust. ; 

it is at just such a time if you wish to uphold the 
dignity, strength, usefulness and honesty of purpose of 
our association that every member should remain loyal 
to the first principle of our organization. No matter 
what the story may be, no matter under what conditions 
it may be represented, or no matter who the party in 
interest may be, the action of the board of directors 
should be paramount. The least sign of weakness gives 
strength to those offending against our policy, and this 
should not be, considering that what we do is open and 
above board in defense of our individual rights. It is 
not for us to make concessions to offenders; we want to 
be fair and in doing so we must insist upon those with 
whom we deal that they act in like manner toward us; no 
half way measures should be tolerated. 

In making the complaints of the year a part of our 
record we consider it advisable to divide the list into 
sections, in order to avoid attaching blame to those, who, 
upon investigation, it was found had not been guilty of 
offense. eee 

Of the 39 complaints reported 19 had unwittingly quoted 
prices, or issued price lists, and in their statements we 
found that there was no intentional violation. In the 
second class there are 20 concerns or individuals who 
were guilty of an open violation, inasmuch as they either 
made direct sales or quotations without making any 
effort to justify themselves, and of that number we re- 
ported to you 8 

+ * * 

very member of this association knows, if he stops 
to think at all, that he is much better off in dollars and 
cents at the end of each year through the good offices and 
influences which this association surrounds him with than 
would otherwise be the case if the association did not 
exist. There is not a dealer in New Jersey who does 
not derive direct benefit, and its value to him is well nigh 
inestimable. The bitter strife of years ago and the rank 
disorder then existing have given place to better condi- 
tions and better feelings all around. While there n+ 
be now and again some trouble from shipments and sales 
made by members, whose yards are located at one point 
to consumers located in another district, your board feels 
that every member of this association can feel thankful 
for the good that has come to him through its useful- 
hess. 

In conclusion we are glad to state that our member- 
ship continues to grow gradually but we would feel bet- 
ter satisfied if our efforts were supplemented by every 
one of you until we had the name of every retail dealer 
in the state enrolled. 

We commenced the year with 110 names on our roll, 
to which we added 12 new_members, making a total of 
122; our losses have been 5, three of whom failed, one 
retired from business and the business of one who died 
has been sold out to new parties, whose application was 
acted upon today, leaving us with a membership at the 
present ‘time of 117. Of this number we regret to say 
that there are 11 not in good standing owing to their 
failure to pay their annual dues; just why it is hard to 
understand. Perhaps we had better attribute it to over- 
sight and give them a chance to settle up before the new 
board may find it necessary to order their names stricken 
from the roll and deny them the privileges to which mem- 


bers are entitled. ’ 
Miscellany. 

The report of the trade relations committee was read 
and adopted, 

It was also resolved to increase the dues as follows: 

On a business of $50,000 annually and under, $10. 

Over $50,000 annually and under $10,000, $15. 

Over $100,000 annually, $20. 

On motion of C. E. Jackson, it was resolved that the 
railroad fares and hotel bills of directors at directors’ 
nieetings be paid by the association. 

A recess was then held. 


Car Service. 

When the convention resumed the members entered 
into a lengthy discussion on the bad car service this 
Winter and the detention of cars in lumber yards all 
over the country. 

Secretary Reilly read a strong letter from the South- 
Western Lumbermen’s Association in regard to a bill 
that had lately been introduced in congress. A number 
of the members took part in the discussion that followed 
and told their troubles, all of course to little effect. 

The matter of car shortage was finally, on resolution, 
referred to the board of directors. 

It was moved and seconded that a committee of three 
be appointed to draw up a hemlock agreement similar 
to the spruce agreement, and the meeting then adjourned. 


THE BANQUET. 


One of the most enticing menus of the season was dis- 
cussed by the members immediately following the lively 
meeting of the afternoon. Charles W. Ennis said grace. 


When coffee and sugar had been reached the entertainers 
were not slow in coming forward. 

President Ayres, who acted as toastmaster, intro- 
duced as the honored guest of the evening the mayor 
of Newark—Henry M. Doremus. 

Mayor Doremus stated that he was a master builder 
himself, and that on the following evening (Wednesday) 
he would have the pleasure of meeting the Master 
Builders of New York City, and a chance to tell then 
what a fine body of men New Jersey lumber dealers 
were, 

The mayor’s speech was full of witty remarks and 
was listened to with interest. He was followed by sev- 
eral clever entertainers who told the customary stories 
that kept the members in constant roars of laughter, 
and by the Monarch quartet—vocal and instrumental— 
whose ability was of no mean order. 


Those Present. 

D. T. Pierson, Madison, N. J. 

W._R. Raybuck, G, B. Loss & 
Co., Newark. 

A, Chandler, of Chandler & 


Mapes. 
R. V. Gibson, Eastern Lum- 
) 


E. A. Backus. 

Mayor H. M. Doremus. 
Daniel Edwards. 

Cc. W, Ennis. 

I. W. Searing. 

I. P. Vanderbeek. 


ber Co. 
W. A. Jones. Nettle Bros., Winfield, N. H. 
J. W. Hall. E. C. Hall, of Holloway Lum- 
J. M. Reilly. ber Co., Philadelphia. 


Amos R. Ellis, 

James Crowell, 

George S. Bayes. 

W. F. Kyror. 5 

George W. James. W. F. Diekneet, Trenton. 

— E. Spottiswoode. Arthur E. Lane, New York. 

S. H. Baldwin, Vanderbeek & I. Rolfe, J. W. & H. Rolfe. 
Sons, Jersey City. J, G. Cottrell, Thomas Bros., 

J. C. Farr, Jersey City. Riverton. 

S. M. Vanderbeek, Jersey City. A. W. Swain, Newark, 

James Gilson, Jersey City. Cc. R. Swain, Newark. 


Fred Gifford. 
Albert S. Tillotson. 
Ww. O 


Persons, Montclair, 


> 


J. B. Case, Flemington, N. J. 
— Brorder, Frechold, 


George A. Smock, Asb 
Park, N. J. — 

ag ys Smock, Asbury Park, 

Charles E. Jackson, Paterson. 

The Jackson-Bergin Co., Pat- 
erson, 

The A. Hubbard Lumber Co., 
Paterson. 

George B. Haedelt, Paterson. 

F. Porter, Paterson. 

W. J. Oathout, Newark, N. J. 

. H. Hershey. 

F, R. Stevens. 

C. J. Vandorn, 

W. J. Bachim. 

. Diamond. 

H. P. Dillistone. 

Justin M. Peters. 

George W. Jersen. 

B. W. Barrington, 

J. R. Williams, guest of the 
W. H. Sawyer Lumber Co. 

L. G. Salmon, Atlantic City. 

P. C. Struble, Baldwin Lum- 
ber Co., Jersey City. 
- B. Thomson, F. W. Cole, 
22 Broadway. 
. M. Clark, Clark & Co., 
Newark. 

V Patterson, Clarke & 
Co., ‘Newark. 

Claime BE. W. Alling. 

R. 8S. Coryell. 

Thomas Ellicott Coats. 

A, T. Peale. 

Charles Russell. 

James J. Lawson. 

Harry Vanderbeek. 

Helbert Edwards, 

Theodore W. Reith. 

Wallace R. Edwards. 

George A. Edwards. 

Newton Rudgers, 

H. McGaughan. 

H. B. Haery Co. 


R 


Z 


Clarence G. Meeks, Gardner J 


& Meeks Co., Union Hill. 
George M. Stevens, jr., Stey- 


J. B. Allen. 

Oscar E. Day, Decker & Sim- 
mons. 

George C. Lavery. 

Edwards & Booth. 

E. J, McFeely. 

Edward W. se, 

William B. Rose. 

M. G. Haupt West, Fisher & 
Wilson Co., Cleveland. 

N. W. Clayton. 

Joseph M. Perrine, 

M. P. Stephens. 

- N, McLean. 

C. E, Allcock, Newark. 

W. B. Abbey, Newark. 

I. G. Owens, Summit. 

H. C. C. Osmun, Newark. 

W. D. Gulick, Washington, 

John W, Slayback, Caldwell. 

William C. Salmon, Boonton. 

Daniel Van Winkle, Paterson. 

John H. Browley, Paterson. 

William H. Florence, Pater- 
son. 

Horace S. Osborn, Newark. 

George F. Pierson, Newark. 

A. S. Marcellis, Montclair, 


A. P, Cooper, Newark, 

. H. Ripley, Newark. 

L. G. Salmon. 

C. C. MeDowell. 

F. W. Naylor, Shepard & 
Morse Lumber Co., New 


York. 

E. C. Westervelt, J, H. West- 
ervelt Lumber Co. 

& i«_ James Strong 


‘0. 

W. H. Bruen, Bruen & Mor- 
ris, Madison, N. J. 

William V. Hatesin, Hatesin 
‘Lumber Co., Freehold, N. J, 

M. F. Ellis, Carr-Kling Lum- 
ber Co., Basking Ridge, 


7S LackaWanna 
Lumber Co. 
._W. Trorence, 


Lumber Co. 
C. P. Chew, Goodyear Lumber 


lec} 


Goodyear 


ens, Eaton & Co., New York. (Co. 

S. F. Bailey, Bailey & Alling. Richard Bensen, Paterson. 

BR. S. Ring. Frank Creighton, Paterson. 

Frederick Buhl, Brohm & J. E. & L. E, Tuttle, Tuttle 
Buhl. Bros., Englewood. 

J. W. Meyers, North Pater- J. E. Hratton, Ridgewood. 
son, N. J. A. Z. Bogert, River Edge. 


PPP PPDP PP PP PPP 
ON THE BANKS OF THE NECHES. 


BEAUMONT, TEx., Feb. 9.—The interior business at 
this point seems to have fallen off greatly within the 
past month, owing to prices being somewhat off and 
the demand nothing like as good as heretofore. Export 
business is improving all the time, and if the oriental 
war shall not greatly interfere this promises to be the 
banner year for the exporters in this’ section. 

It is known that some very good contracts were closed 
by the Sutherland-Innes Company, Limited, this city, 
with the Long-Bell Lumber Company, and the Central 
Coal & Coke Company, of Kansas City, during the past 
week. H. N. Ashby, of the Long-Bell Lumber Company ; 
S. T. Swinford, of the S. T. Swinford Company, Houston, 
together with H, C. Burton, resident representative of 
the Sutherland-Innes Company, Limited, and W. C. 
Gause, manager of the pine department of that company, 
of Mobile, Ala., visited Bonam, De Ridder, Carson and 
other places along the line of the Kansas City Southern 
in this territory, going to Houston Saturday afternoon. 
Some very large orders were placed. 

Just what connection the Swinford company has in 
the big transaction is net positively known, but it is 
thought that the orders were placed through that con- 
cern. Since these big companies have become so much 
interested in the export business the outlook is indeed 
promising. The Keith Lumber Company, of Beaumont, 
is also now cutting on export material, as is Alex. Gil- 
mer, of Orange. The Kirby Lumber Company was the 
first to enter this line of business, and continues ‘to be 
the largest manufacturer. 


“ Money ! 


PITTSBURG. 








Special Inducements 





in order to MOVE QUICKLY 
the following 


WHITE PINE 


24,000 Feet 1x8-inch No. 1 Common 
16,000 ** 1x10 * No.1 Common 
7,500 No. 1 Common 
26,000 No. 1 Common 
9,000 No.2 Common 





LSO 500,000 Ft., more or less, 2x6 to 10-In. 
12 to 20 Ft. short leaf, kfin-dried North 
Carolina Pine, D1S and 1E, or D4S. 


Flint, Erving & Stoner, 


WHOLESALE LUMBER, 


15th Floor Farmers Bank Bldg. 
Fifth Avenue and Wood Street Pittsburg, Pa. 





























White Pine, N.C. Pine, 
Long Leaf Pine 


AND HEMLOCK 


WHOLESALE ONLY 


WILLIAM H. SCHUETTE CO., Pittsburg. 





















































A. M. Turner Lbr. Co., 


SUCCESSORS TO 


ENOS, TURNER & HENRY. 
PITTSBURG, PA. 








EVERYTHING IN LUMBER. 




















NORTH CAROLINA PINE | 


HEMLOCK SHINGLES 


WILLSON BROTHERS 


PITTSBURG, PA. 








WE HAVE A VERY FINE STOCK 
AND CAN GIVE PROMPT SERVICE 
TELECODE 




















Foe ben bes BES BES UES LES UES CES ES SES CES CES CES Rt Ces gee 
Our Specialty: 


White Pine Strips and Boards, 


We use the Telecode. 


THE EMPIRE LUMBER 60, 


WHOLESALERS 
TOLEDO, MENOMINEE, DULUTH. 


SES AES AES ASSESSES AES AGS BAR SAESARS 










PITTSBURG, 











isin Use by more )} 
than 2,000 of the 
a. lumber deal- ) 
ers, t will reduce 
a hundred-word mes- 
— a ten words, 
By Using the AMERICAN LUMBERMAN and at the same time 
TELECODE. a? greater accur- 

@” SEND FOR FREE DESCRIPTIVE CIRCULAR. 


AMERICAN LUMBERMAN, 315 Dearborn St.. Chicago. 


$Save Your 
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AMERICAN LUMBERMAN. 





Fepruary 13, 1904. 



























White, 


W. H. GRATWICK, 
G. A. MITCHELL, 


Gratwick & 


Mitchell, 


NORTH TONAWANDA, 
N. Y. 


WHOLESALE LUMBER 





WHITE PINE anid WASHINGTON PINE 


Try asample of Washington Pine at from $10.00 to $20.00 
per M, less than the same grade of White Pine. 


REPRESENTATIVES: 


STEVENS, EATON & CO,, 18 Broadway. N.Y. FRED S, MORSE, Springfleld, Mass, 


PENDENNIS WHITE. 
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OFFICE—1004 Ellicott Square. 
Hamburgh Turnpike and Blackwell Canal. 


wotesale PINE LUMBER 


WE USE THE TELECODE. 
YARDS—Ganson St., 


Sawyer & Shuttleworth, 


BUFFALO. 




































































Time, Labor and 


Money Savers. 
CLIMAX TALLY BOOK 


Handiest thing for the purpose you have ever 
seen. Every hardwood lumberman should have 
one. Designed by a practical hardwood inspector 
who knew what was wanted. Bound in sheep with 
stiff covers, and thumb and finger straps. Size of 
book closed, 44%4x8% inches. 

Price, $0.75 per copy, $4 for 6 copies, $7.50 for 
2 copies. 


LAW FOR LUMBERMEN 
Contains digests of decisions of courts of last 
resort in cases of interest to Lumbermen and Log- 
gers. Bound in law sheep, 280 pages. 
Price, postage paid, $3.50. e 


THE LUMBERMAN’S ACTUARY 


Gives the feet in all stock sizes from 1 to 1,- 
000 pieces and the amount at prices from $1 to 
$50 a thousand of any quantity from i to 26,000 
feet—results readyfor use. Cut-in-index. The best 
thing of its kind. Thousands in use. Iree sample 
pages. 

Price, postpaid, cloth, $2.50, leather $3.00. 


CHAPIN’S LUMBER RECKONER 


The tables reduce to board measure all the frac- 
tional sizes of lumber. Reliability guaranteed. 
Sample pages free. Price, postpaid: 

Bound in Morocco, lap and Pocket, $3.00. 

Bound in Cloth, $2.00. 


AMERICAN LUMBERMAN TELECODE 

It makes long messages short. It pays for itself 
many times over in the course of a year. It is in- 
dispensable in every lumber office. It is used by 
leading lumbermen everywhere. Descriptive cir- 
cular and sample pages free for the asking. 
Price, postpaid, $5.00 per copy. Two copies, 

$9.0 Three copies, $12.75. 


REALM OF THE RETAILER 

It contains hints as to yard management, de- 
scriptions of lumber sheds, appliances for storing 
and handling lumber, bookkeeping methods, col- 
lections etc., and not a few valuable pointers as 
to the markets. The work contains 150 chapters. 
Free descriptive circular. 

Illustrated, 390 pages. Price, $1.50 a copy, 

postpaid. 


FOR SALE BY 


TheAmericanfiumberman 


315 Dearborn Sreet, CHICAGO, ILL. 
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RETAILERS OF CENTRAL IOWA MEET. 





A Record Breaking Attendance—Excellent Officers’ Reports Read—Finances in Healthy Con- 
dition—New Constitution Adopted—Election of Officers—Those Present. 





The end of the ninth year of the existence of the 
Central lowa Retail Lumbermen’s Association was 
appropriately celebrated at its last annual, held at 
Marshalltown, Iowa, Friday, February 5. It was a 
meeting largely of business, no inducements in the 
way of entertainment or otiierwise having been prom- 
ised those who would attend, but all those who came 
seemed imbued with the spirit of real work and un- 
disguised interest in the future o +) association. 
Hence when the gavel of President E. D. Mineah fell 
with every seat filled the interest in the work was not 
long in materializing and the limited time allotted for 
the meeting soon sped. 

President’s Address. 

The opening adddress of the president was a lengthy 
one and full of vital facts and encouragement as well 
as admonitions to the brethren to not weary in well 
doing, nor to give up. That there remains much yet 
to do was clearly established, and much that is desir- 
able to accomplish. In his opinion each member owed 
much good work to the association, missionary work, 
and failure to pay the obligation might at least be 
considered a show of ingratitude. 

His address was followed by the reading of the 
minutes of the previous annual meeting and by the 
appointment of the following committees: ° 

Credentials—George Lane, D. E. Baker, IF, H. Henry. 





Auditing—L. F. Fehleisen, G. H. Clifton. 
Nominations—Jay A. King, S. E. Stevens, M. J. Roh- 
wedder. 


-C. A, Finkbine, Ff. E. Woods, L. L. Lockwood. 
The Secretary’s Report. 
This was followed by Secretary Greef’s report, in 
part as follows: 
It is with great pleasure that I can again meet with you this 
the ninth anniversary of our existence as an association. 
The changes wrought in the methods of doing business since 


Price list 


our organization are many and marked. ‘The number of 
acquaintances formed which have led to pleasant and 


profitable relations are impossible to define and I will not 
attempt herein to do so. No one line of trade has made 
such masterful strides toward reaching the goal of success- 
ful and sensible business methods as that of lumber. * * #* 

As usual, during the past year our association skies have 
at all times contained more or less clouds of various hues. 
I believe it is a noticeable fact that since the organization 
of this body—from which time my personal acquaintance 
dates—a line drawn directly north and south from a point 
east of Marshalltown would divide the whole into parts 
which might easily be known as Peaceful Valley and Quar- 
relsome Ranch. And I ask is it possible that a more sen- 
sible or better class of lumber dealers inhabit Peaceful 
Valley, or why is it thus? What ails our portion? Would 
it not be well for each dealer to consider himself a com- 
mittee of one, self appointed, to search for a solution of 
this costly problem? To in some way proceed to clarify the 
business atmosphere in his own territory and probably by 
reaching out and all joining hands in the work during the 
present year we can so change our entire part that we may 
be dangerous rivals of Peaceful Valley. . 8 

There are about 315 legitimate lumber dealers in that 
portion of the state we define as our association territory. 
Of these less than half are today enrolled as members on 
our books. We tried to invite each firm to send representa- 
tives to this meeting today. How well they responded you 
can see for yourselves. What to do to interest all the 
absent ones sufficiently to get them to join forces with us. 
or to become more interested in the work, is the vexing 
question today. Of the whole, 278 belong to the North- 
western Lumbermen’s Association. (This statement is in 
accordance with the latest list I have.) About fifteen of 
our members are not members of any other organization. 
Thirty-five cr more yards are not members of either asso- 
ciation. My anxious question is, How can these last men- 
tioned afford to be without the present protection offered 
by this class of education? And will they not soon see 
their shortcomings and come to us? 

With the shield of a real executive session I am privi- 
leged today and hope, at our afternoon meeting, to tell you 
some very interesting matters concerning the work of our 
Secretaries’ Bureau of Information. Some of you no doubt 
heard it more fully explained at Minneapolis than I am 
competent to do, but I assure you it loses none of its vital 
importance nor expected good effects by having it thor- 
oughly understood and fully discussed in executive session, 
and I trust no one entitled to attend this afternoon execu- 
tive session will fail to be there promptly on time, as we 
are likely to have a full afternoon of interesting work. 

You are going to be asked to adopt at this meeting a 
copy of organization to replace our present constitution and 
by-laws. This I hope you will do, and I will add that our 
association has been asked to do this by higher authorities 
and are assured that the copy offered to you is sufficient 
in detail and entirely clothed in language contemplated to 
withstand any attack from our present state or higher laws. 
I have submitted a copy of this organization to each of our 
present directors and have their united indorsement. Your 
committee who were appointed to offer this for adoption 
today are thoroughly conversant with its eontents and I 
trust will command the full confidence of each of you. 

Financially, our association has passed through the ban- 
ner year. As shown by our treasurer’s report, our balance 
on hand has been increased $123.02. Our members never 
responded more promptly when asked for dues, nor do I be- 
lieve our association has ever been managed more economic 
ally. For a corroboration of these statements I will trust 
to the examination committee appointed by our president 
today. 

The question of our holding a semi-annual or midsummer 
meeting has been suggested as a fit subject for our discus- 
sion today and no doubt will be brought up at the proper 
time. Personally I will say that I favor it and will be glad 
to attend such a meeting at any selected point within our 
district. I hope to. see this matter taken up and after 
discussion adopted and each voting to include an agreement 
to attend if possible. I might easily explain here the bene- 
fits that could be derived from such a meeting ‘but prefer 
not to trespass further on your time today: Further inter- 
esting reports from committees appointed will be made 
today, and I hope sincerely that every member present will 
feel at liberty to enter into discussions or make objections 
to any points or recommendations offered for adoption. 

I attended a meeting of the Southeastern Iowa Retail 
Lumbermen’s Association at Muscatine, February 2, and 
gave them all an assurance of a hearty welcome here with 
us today. My thanks are again -due the officers of our 
association as well as many of our. members for efficient 
help and much encouragement. 





My concluding wish is that 1904 will see such a revival 
of this kind of work as never yet has been. 


Finances and a New Constitution. 


_The treasurer’s report was next read and showed a 
nice balance on hand after paying all obligations of the 
association. These reports were referred to the proper 
committees, who afterward reported on them favorably. 

The next in order was the matter of adopting the 
articles of organization to replace the old constitution 
and by-laws. After a thorough reading with explana- 
tins the form as suggested by the National Lumber- 
men’s Association was unanimously adopted, after 
which an adjournment was ordered. 


The Executive Session. 


At 2 p. m. the members again assembled in what was 
announced as an executive session, admittance being 
by proper card only. 

The first on the program was a nice, plain talk by 
D. E. Baker, of Traer, Iowa, who is one of the directors 
of the Retail Lumbermen’s Insurance Association or- 
ganized in connection with the National Lumbermen’s 
Association. His speech was filled with convincing 
facts and figures and brought forth a number of ques- 
tions from those not yet affiliated therewith. That his 
words will bear fruit all agreed. 

Then followed reports from the several committees 
previously appointed. The resolutions committee of- 
fered the following, which was adopted: 


We, your committee on resolutions, beg to report the 
following: 
Resolved, That we renew our allegiance to the parent 


association, the Northwestern Lumbermen’s Association, and 
cheerfully adopt at its suggestion our new organization 
form and also agree to abide by the work of the Lumber 
Secretaries’ Bureau of Information as outlined by them to us 
today and tender our staunch support and loyalty thereto. 
That we each promise our compliance with any reasonable 
request it may make of us, tending toward the _ benefit- 
ing of any of our brethren in the trade. 
Be it further resolved that 
Whereas, The attendance at this meeting of the Central 
Iowa association being the largest in the history of the 
association, indicating the, efforts of the present oflicers and 
directors of this association, therefore be it 
Resolved, That this association commend the good work 
of these officers and directors and tender them a vote of 
thanks for same. B. B. CLIver, 
G. W. FArRcHILp, 
M. J. ROHWEDDER, 
Committee. 


Election of Officers. 


The committee on nominations offered their report, 
which was accepted, and after proper ballot the chair- 
man announced the following persons elected for the 
several offices: 


President—C. A. Finkbine, Des Moines. 

Vice president—W, H. Scott, Grundy Center, 

Treasurer—Andrew Rath, Ackley. 

Secretary—C. E. Greef, Eldora. 

Directors for one year—D. E. Baker, Traer; C. S. Bennett, 
Dows; IF. E. Woods, Ankeny. 

Directors for two years—Warren Brown, Waterloo; A. C. 
Voss, Jewell; W. H. Vosberg, Gilman. 

Directors for three years—E. D, Mineah, Eagle Grove; 
George S. Lane, Webster City; F. H. Henry, Belle Plaine. 


In the absence of the president the reluctant vice 
president was escorted to the presiding chair and his 
remarks were brief, though witty, the honor placed 
upon him being entirely unexpected. 

A general talk now ensued and brought forth some 
important matters as well as some mirthful jibes and 
jests in which everyone present took part, and amid a 
display of good fellowship the meeting adjourned. 


The Attendance. 


C. S. Bennett, Smith & Bennett, Dows. 

Dickenson & Wallace, Melbourne. 

M. H. Rosacker, Fehleisen & Rosacker Lumber Co., Ogden. 

J. H. Larson, Slater. 

ae C, Francis, South Muscatine Lumber Co., South Mus- 
catine. 

L. F. Fehleisen, Fehleisen-Rosacker Lumber Co., Boone. 

E. C. Halsey, E. D. Mineah & Co., Toledo. 

H. Folger, E. D. Mineah & Co., Ames. 

H, L. Swafford, E. D. Mineah & Co., Nevada. 

Andrew Rath, Ackley. 

V. S. Clifton, C. H. Clifton & Son, Kamrar. 

A, 8. Fill, Lane-Moore Lumber Co., Clarion. 

C. H. Clifton. C. H. Clifton & Son, Woolstock. 

W. A. Neel, Kamrar, 

Fred S. Whiting, Waukee. 

L. B. Hopping, Woolstock. 

Cc. A. Neel, Des Moines. 

H. E. Wood, Nebagamon Lumber Co., 
Minn. 

» W. Lansing, Empire Lumber Co., Winona, Minn, 
F. Tatge, Luzerne. 
N. H. Yocum, Blairstown. 
W. A. Bryant, jr., Waterloo. 


Lake Nebagamon, 
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W. H. Vosberg, Gilman. 
W. B, Penfield, Pine Tree Lumber Co., Little Falls, Minn. 
D. E. Baker, Baker & Howard, Traer. 
A. L. Murray, Greef Lumber Co., Eldora. 
W. A. Sentman, Greef Lumber Co., Union. 
* S. E. Stevens, Greef Lumber Co., Steamboat Rock. 


C. BE. Greef. Greef Lumber Co., Eldora. 

T. M. Frudden, Frudden Lumber Co., Ackley. 
Dwight L. Patton, I. L. Patton & Co., Laurel. 
Fred H. Henry, Belle Plaine. 

Frank Barnes, Whitten. 

W. G. Scott, E. D. Mineah & Co., State Center. 

B. E. Scott, E. D. Mineah & Co., Eagle Grove. 
Warren Brown, Waterloo Lumber Co., Waterloo. 
P. J. O'Connell, C. W. Chapman Lumber Co., Waterloo. 
M. J. Rohwedder, State Center. 

W. H. Scott, W. H. Scott & Bro., Grundy Center. 
George W. Voss. Voss Lumber Co., Belle Plaine. 
W. J. Lee, Des Moines. 

W. J. Attwooll, Alden. 

B. C. Beckman, ‘“Ruberoid,” Chicago, Ill. 
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E. A. Stone, E. A. Stone Lumber Co., Tama, 
George Elerding, Lawn Hill. 

B. Jenkins, Grinnell. 

Thomas Maxwell, Duncombe. 

R. Shephard, Hudson, 

H. A. Horstman, Reinbeck. 

W. G. Schneckloth, Gladbrook. 

John H. Marsau, Dysart. 

Lyman Wood, Kahler & Wood, Dysart. 

Jay A. King, Dunkelberger & King, Nevada. 

Ii. D. Mineah, Eagle Grove. 

Mr. Barber, New Sharon. 

Harry Pierce, Farley & Loetcher, Dubuque. 

D, D. Babbitt, Clinton. 

Cc. M. Weston, Minneapolis, Minn. 

W. E. Cowan, Carr & Adams, Des Moines. 

lL. W. Boyce, Northwestern Lumbermen’s Association, Min- 
sapolis, Minn. 

J. W. Phillips, C. A. Smith Lumber Co., Minneapolis, Minn. 
S. D. Moore, A, A. Moore, Marshalltown. 

B. B. Cliver, Blackhawk Lumber Co., Waterloo. 
I. S. Davis, Davis & Moser, Eldora. 

J. W. Cole, Collins, 

kx. H. Dewell, Nevada. 


W. E. 
Minn. 


Thomas, Nelson-Tuthill Lumber Co., Minneapolis, 


L. Gardner, Carpenter-Lamb Lumber Co., Minneapolis 
. Wadleigh, Brooks Bros., St. Paul, Minn. 

. Hancock, U. N. Roberts Co., Davenport. 

1. Woods, Woods & Co., Ankeny. 

. Woods, Woods & Co., Bondurant. 

. Keyser, Des Moines. 

’, Doze, Gilman. 

. Cronk, Cronk Bros., Montour. 

H. J. Bowen, Le Grand. 

G, W. Fairchild, Cedar Rapids Lumber Co., Cedar Rapids. 
W. E. Yessler, Northern Grain Co., Des Moines. 

Edward Bergland, Des Moines. 

J. H. Barrett, Des Moines. 

IF’. H. Ploog, Berlin. 

N. N. Sherman, N. N. Sherman & Son, Maxwell. 

R. C, Cardell, Huttig Manufacturing Co., Muscatine, 
William McCampbell, Huttig Manufacturing Co., Muscatine. 
Ik. W. Eastman, Waterloo. 

H. E. Randolph, U. 8S. Gypsum Co., Fort Dodge. 

George Haven, Minneapolis, Minn. 

W. B. Strother, Crescent Lumber Co., Eldora. 





THE MICHIGAN LUMBERMEN’S NORTHWARD EXCURSION. 





The Story of an Entertaining Trip to Grayling and Haakwood—ShoppenagonsiWas Chaperone— 


Baked Beans Served a la Richardson—Salling, Hanson & Co. Sustained a Well 
Earned Reputation as Hosts—Happenings at Haakwood. 





The excursion of the Michigan Retail Lumber Deal- 
ers’ Association, following its annual meeting, this 
year penetrated within sixty-five miles of the Straits 
of Mackinaw. In spite of this temerity it experi- 
enced little difficulty with the monumental snow 
drifts, thanks to the excellent service of the Michigan 
Central railroad north of Bay City and the good work 
of the Pere Marquette between Bay City and Detroit. 

After the banquet at the Russell house, Detroit, 
Wednesday evening, the excursionists left Detroit at 
2 o’elock Thursday morning over the Pere Marquette, 
in the two sleepers Sumatra and Hygeia, which con- 
tinued to be their home for three days. Breakfast was 
had at Bay City in the Michigan Central depot and 
then the two sleepers and engine were made up into 
i special train which ran to Grayling. It was when 
this point was reached that the excursionists realized 
fully for the first time that they were in the hands 
of their friends. 

At Grayling, Salling, Hanson & Co. had the local 
hand out to greet the train as it pulled up at the 
station. A, twenty-minute call was made, during 
which the band escorted the excursionists to the club 
rooms of Salling, Hanson & Co., which had been elab- 
orately prepared for the occasion. Not only were the 
walls decorated, but the visitors were greeted by signs 
like these: ‘*Look out for the Cop.;’’ ‘‘Jimmie Mul- 
all will sing ‘Nora Darling’ at 12 o’clock;’’ ‘‘We 
will not be responsible if the house is pinched;’’ ‘‘ Do 
you know Mike, the lumbermen’s friend?’’ ‘‘ Keep 
vour hand on your purse; Joe Myles is in town;’’ 
‘‘Shoppenagons’ favorite beverages: Jogwin Sawan- 

ck, Kereogit Bo-qua-qnor, Wa-wa-sum Rickey. Be 
sure and try them.’’ Shoppenagons, it is hardly neces- 
sary to mention, is the Chippewa Indian chief who 
made Salling, Hanson & Co. famous—or is it the other 
way? He is a Chippewa chief, the last of his race in 
the upper Michigan country, and a dignified old gen- 
tleman. He met the train at the depot, attired in 
all the splendor of beads, feathers and a bright tunie, 
and stayed with the execursionists faithfully for two 
He is 90 years old, but stood the excursion bet- 
ter than did some others. The walls of Salling, Han- 
son & Co.’s elub house fairly bulged with hospitality. 
In faet, Salling, Hanson & Co. seemed to have the 
bulge on entertaining people anyway. 

After a short stay the train was again boarded, and 
the run was made to Haakwood, a model saw miil 
town set in a little valley, the result of the genius 
and enterprise of J. H. Haak and his associates. It 


days. 


is located on the Mackinaw division of the Michigan 
Central railroad, between Vanderbilt and Cheboygan, 
and a mile south of Rondo. It is only four years 
since Haak Bros. began operations there and they 
have erected forty-five houses, thirty of which are 
dwellings, and the town has a population of 250. The 
cottages are nicely and ‘substantially built and artis- 
tically arranged, with shade trees on both sides of the 
thoroughfare. They have an exceptionally fine school 
house, finished in natural hardwoods, heated by a fur- 
nace and costing $4,000. Thus the cutting of lumber 
and education go hand in hand. The company owns 
37,000 acres of land and estimates that it will stock its 
mills fifteen years. It employs sixty teams and from 
400 to 500 hands. It is running six camps which are 
all connected with the main office by private tele- 
phone. The mills are equipped with bandsaws and have 
a capacity of 100,000 feet of lumber daily. A planing 
mill is operated by the company, having capacity to 
dress 75,000 feet of lumber a day. Besides lumber, 
the company manufactures lath, chair stock and pan- 
els. The dry kiln has a capacity of 85,000 feet. The 
company has a logging road equipped with a steam 
loader with a capacity to load twenty-four cars daily. 

The impression which Haakwood produces is an in- 
stantaneous one. A visitor is struck by the perfect 
condition in which the buildings and streets are kept. 
Every house is freshly painted. The mills are like- 
wise carefully covered and trimmed with appropriate 
and pleasing colors. This system extends to the oper- 
ations of the company. The flooring mill, the saw mill, 
the dry kilns and the camp are all filled with the lat- 
est modern appliances. 

The excursionists had no more than arrived than they 
were escorted to the big dining hall, where they were 
served a dinner of which baked beans formed the piece 
de resistance. Incidentally, there were roast beef, brown 
gravy, mashed potatoes, pickles, celery, cakes, lemon pie, 
cookies, milk, coffee, tea, cheese and other things, caleu- 
lated to bring joy to the department of the interior. 

After dinner the flooring mill was inspected, and 
the visitors had an opportunity to see flooMng ma- 
chines of the latest pattern in full operation. This 
mill ig so arranged that its capacity can be readily 
doubled. Then the dry kiln was inspected. It is 
built of cement, which conserves the heat, and will 
hold 85,000 feet of lumber on trucks. The excursion- 
ists had the unique experience of stepping from a 
temperature of 10 degrees above zero into one of 160 
above. The splendid electric light plant, the flowing 
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MICHIGAN RETAILERS, OR THE BABES IN THE WOOD. 
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White Pine 


IN CAR LOTS. 





SIDING. 
6 in. C. D. & E. White Pine Siding. 
6 in. C, & Better Norway Siding. 
STRIPS. 


6 in, D White Pine, 12, 14 & 16 ft. 

6 in. C. & Better Norway, 16 ft. 

6 in. No. 3 Feg. 8, 10, 12 & 14 ft., largely White 

Pine. 

. Shaky Clear Strips, 12, 14 & 16 ft. 
STOCK BOARDS. 

. D Stock, 12, 14 & 16 ft.. White Pine. 

. D Stock, 14 & 16 ft., White Pine. 

in. D Stock, 14 & 16 ft., White Pine. 

8 in. No, 1 Com., 12, 14 & 16 ft. White Pine. 

10 in. No. 1 Com., 14 & 16 ft., White Pine. 

8 in. No. 2 Come, 14 & 16 ft., White Pine. 

10 in. No. 2 Com., 14 & 16 ft., White Pine. 

FINISH. 

13 in. & wider D Select, 12, 14 & 16 ft., W. Pine. 

12 in. D Select, 14 & 16 ft., White Pine. 

1 car 1% Common, 12, 14 & 16 ft., White Pine. 

DIMENSION, 





1 car 2x4— 6 ft. No. 1 Com., largely Norway. 
2 cars 2x4— 8 ft. No. 1 Com., largely Norway. 
7 cars 2x4—10 ft. No. 1 Come, largely Norway. 
5 cars 2x4—12 ft. No. 1 Com., largely Norway. 
lcar 2x6— 8 ft. No. 1 Com., largely Norway. 
4 cars 2x6—10 ft. No. 1 Com., largely Norway. 
1 car 2x4— 4 ft. Nos. 1 & 2 Com, largely Nor, 
l car 2-4,2-6 & 2-8, 6. 8 & 10 Select Com. White 


Pine (50 percent 2-4, 50 percent 10 ft.). 
2 cars 2-6—12, 14 & 16 ft. Select Com W. Pine. 
3 cars 2-8—12, 14 & 16 ft. Select Com. W. Pine. 
2 cars 2-8—12, 14 & 16 ft. Sel. Com & better 
Spruce. 
10 cars 4-4—12, 14 & 16 ft. No. 1 Com. W. Pine. 
3 cars 4-6—12, 14 & 16 ft. No. 1 Com. W. Pine. 


lear 4-4—12, 14 & 16 ft. Sel. Com. White Pine. 
1 car 4-6—12, 14 & 16 ft. Sel. Com. White Pine, 


Bovey-De Laittre Lumber Co, 


LUMBER MANUFACTURERS, 
Minneapolis, Minn. 





Inquiries will receive 
prompt attention. 
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EARLES-MACKINTOSH CO. 


Successors to 
THE HUGHES-MACKINTOSH CO. 


YOU WANT 


LUMBER, LATH 
and SHINGLES. 


=r i =e, = . 
MKORAISTASTON 
WB PAPA TY NDR 


=v 
OK 


(D 


So 





KIRK 





44, 
SATO 


% 


We want your orders. Our prices, 
service and stocks will get them. 


MINNEAPOLIS, - MINN. 
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Crookston Lumber Co. 


WHITE PINE 
LUMBER 
LATH and 
SHINGLES 


General Offices at 
BEMIDulI, MINN, 
Mills at 
CROOKSTON and 
ST. HILAIRE, MINN. 











Ashland Lumber Co. 


Cargo Shippers. 








ASHLAND, WISCONSIN, 
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: SURPLVS STOCK 


Special Prices to 
Move Quickly ... 
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he following No. 3 Norway Piece Stuff from our 
sconsin mill: 


25,000 ft. 2x 4- 6 
25,000 ft. 2x 4- 8 
35,000 ft. 2x 4-10 
20,000 ft, 2x 6- 8 
20,000 ft. 2x 6-10 
15,000 ft, 2x 8-10 
25,000 ft. 2x 8-14 
50,000 ft, 2x10-18 
50,000 ft. 2x10-20 
40,000 ft. 2x10-22 
30,000 ft. 2x10-24 
30,000 ft, 2x12-12 
25,000 ft, 2x12-14 
40,000 ft. 2x12-18 
40,000 ft. 2x12-20 
30,000 ft. 2x12-22 


GEO. E. 


_f 


30,000 ft. 
15,000 ft. 
15,000 ft. 
20,000 ft. 
30,000 ft. 
15,000 ft. 3x12-20 
25,000 ft. 3x12-24 
10,000 ft. 6x 6-24 
15,000 ft. 6x 8-20 
15,000 ft, 6x 8-22 
20,000 ft. 6x 8-24 
10,000 ft. 6x 8-26 
10,000 ft. 6x 8-28 
10,000 ft .6x 8-32 
15,000 ft. 8x 8-24 
5,000 ft. 8x 8-32 


WOOD LUMBER CO., 


135 Adams Street, 
CHICAGO. 
‘ ARRARARARARARARREARARRARRARLARRRE 


2x12-24 
2x12-26 
3x12-12 
3x12-14 
3x12-18 
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Stock of 


| 2-Inch Piece Stuff 
: 3-Inch Plank, 


AND SMALL TIMBERS. 


We make a specialty of LONG JOISTS and 
TIMBERS. We also have a good stock of 
inch Common WHITE PINE LUMBER. 





Alexander & Edgar Lumber Co. 
IRON RIVER, WIS. 
Successors to Lee Ingram Lumber Co., and Lake Superior Lumber Ce. 


| 
| 
| ANNUAL CAPACITY OVER 75,000,000 FEET, 
| 
| 
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We can Rush 


your orders out in short notice, as 
we have every facility and a con- 
stant stock of well assorted 


Lumber, Lath and Shingles. 


We solicit a trial. 


C. A. PALTZER LUMBER CO., 
euanir tae ao 8t. Chicago. 


ROARAR AC ARAMA 
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well which supplies the entire village with water, and 
other features peculiar to Haakwood came in for gen- 
eral admiration. 

Adjournment was then taken to the club room, where 
the visitors entertained themselves with cards, music 
and other amusements until the villagers had oppor- 
tunity to gather. When the audience had assembled 
an entertainment was given. The lumbermen had 
brought from Detroit the same troupe of vaudeville per- 
formers which appeared at their banquet at the Rus- 
sell house, and the program was repeated, much to the 
delight of the Haakwood people, Arthur Holmes act- 
ing as stage manager. 

After the Haakwoodites had departed the visitors 
were treated to a snake root medicine dance by Chief 
Shoppenagons, in which he invited the others to join. 
Alderman Allan, of Detroit, was the only man who 
seemed to be able to give an exact imitation of the 
snake root two-step. In the meantime Mrs. Richard- 
son and her able corps of assistants had been running 
the Haakwood kitchen overtime and the guests were 
invited to put away another meal. They repaired to 
the dining hall and there a lunch was served which 
embraced cold ham, fruit, coffee, tea and twelve sep- 
arate and distinct kinds of cake of which several 
members of the party were seen to take a complete line 
of samples. There were a few informal talks follow- 
ing the lunch, J. H. Haak thanking the visitors for 
coming and President Jackson thanking the Haak Lum- 
ber Company for the opportunity of being present. 
‘‘We want to thank you for coming to see us,’’ said 
J. H. Haak, ‘‘and we will be glad to see you at any 
time, individually. We have good fishing and good 
hunting. If you will come up next summer we will 
see that you are well taken care of.’’ J. A. Haak, the 
elder member of the firm, indorsed these sentiments, 
and said the presence of such a class of people showed 
that the lumber business was prosperous. 

The party then went aboard its sleepers, the wise 
ones permitting Morpheus to get a half-nelson on them 
for a few hours while the unwise ones sat up and pried 
open jackpots until one man broke up the game by 
holding up an ace and drawing a straight. The break- 
fast was something to be remembered, for it embraced 
fruit, beefsteak, buckwheat cakes swimming in syrup, 
German fried potatoes, pancakes, cookies etc. 

A special logging train then carried the excursionists 
to the camp of the Haak Lumber Company. It was a 
run which began in the midst of denuded stumpage 
and ended in some of the finest timber in the north 
woods. The steam log loader was put into immediate 
operation and loaded several cars of logs at from six 
to nine minutes a car. This forenoon was one of the 
pleasantest features of the excursion. The weather 
was perfect and the entertainment unique. A dinner 
after the return to Haakwood sustained the reputation 
acquired by the previous ones. There were such things 
as roast beef, mashed potatoes, macaroni and cheese, 
vegetable soup, lemon and mince pies and other good 
things. The visitors registered and were presented 
with kandsome souv enirs, including photographs of the 
company’s plant, pocket mirrors etc. 

Friday afternoon the delegation returned to Gray- 
ling, where Salling, Hanson & Co. were the hosts. 
Again the band greeted it at the depot, and escorted 
it to the company’s club room, where liquid refresh- 
ments, cigars and other means of amusement made the 
hours speed rapidly. At 6 o’clock the guests marched 
to the Michigan Central depot, where an elaborate ban- 
quet was served in true Salling, Hanson & Co.’s style. 
Maj. T. Hanson, of Grayling, the youngest mayor in 
Michigan, acted as master of ceremonies, and there 
were after dinner talks by Oscar A. Palmer, of Gray- 
ling; President Jackson, of Flint; George L. Alexander, 
of ‘Grayling; J. A. Haak, of Haakwood; Douglas Mal- 
loch, of the AMERICAN LUMBERMAN, Chicago; Frank 
L. Michaelson, of Johannesburg, Mich.; Arthur L. 
Holmes, of Detroit, secretary of the Michigan Retail 
Lumber Dealers’ Association; Joseph Myles, of De- 
troit; Miss Ethel Robinson, of Detroit; Alderman Al- 
bert T. Allan, of Detroit, ’and Col. W. A. Waite, of 
Detroit. The entire party then marched to the Gray- 
ling Opera house, where the lumbermen’s vaudeville 
performers gave another entertainment, with music by 
Clark’s orchestra, Miss Edna Varney, ‘of Detroit, act- 
ing as piano accompanist. The following was the pro- 
gram: 

Irish Washerwoman 
Popular songs 


1—Joe Reilly 
2—Lillian Massnick 


‘Twenty a on Hester Street” 
4—George Leipziger The Dutch Senator” 
5—Ethel Robinson Coon songs 

This entertainment pleased the people of Grayling 
as well as it had those of Haakwood. The excursion- 
ists returned to the club rooms of Salung, Hanson & 
Co., where an address of welcome on behalf of Salling, 
Hanson & Co. and a response on behalf of the visitors 
were delivered by William Ryan, of Toledo, Ohio. The 
excellent Grayling band, a musical organization which 
would do credit to a city of much greater size, gave 
an entertaining program, including a trombone solo 
which showed exceptional mastery of the instrument 
and a tuba solo which made the most of this horn. 
During the progress of the evening the leader of the 
band’ said that he understood that there was a B flat 
cornet player among the lumbermen and he thought 
perhaps he could get this person to help out. He was 
referred to W. A. Drake, of Dayton, Ohio. 

In the early morning hours the excursionists re- 
turned to their train and started for Bay City, visibly 
impressed by the hospitality of Salling, Hanson & Co. 
Breakfast was had at the Michigan Central depot in 
Bay City. The entire party arrived at noon at Detroit, 
bringing to an end one of the pleasantest excursions 
in a succession of notable outings. 


As Ikey Goldstein in ‘ 


Among those who made the journey were: 
Albert T. Allan, Detroit, Summit Lumber Co., St. Louis. 
George A. Blessed, Wolverine Mfg. Co., Detroit. 
OF 8 Beck, C, T. Beck & Son, Monroe, Mich. 
W. Ballman, Detroit 
iy it “Cutting, Lapeer, Mich. 
- D. Dare, Toledo, Ohio, E. 
A. Drake, Dayton, Ohio. 
= Witty A. Ferguson, Salliotte & Ferguson, Wyandotte, 
ich 
Arthur L. Holmes, H. H. H. Crapo Smith, Detroit. 
Oscar Holmes, H. H. H. Crapo Smith, Detroit 
Arthur L. Holmes, jr.. BH. H.. Bi. Crapo Smith, Detroit. 
John I, Holmes, H, Hi. H. Crapo Smith, Detroit. 
m4 S. Hawes, Detroit, Salling, Hanson & Co., 
Mich. 
). F. Jenks, Henry Stephens & Co., Detroit. 
John Juell, Vanderbilt, Mich. 
Thomas Juell, Vanderbilt, Mich. 
lk. F. Jenks, Henry Stephens & Co., Detroit. 
Hlugh Jackson, Flint, Mich. 
William W. Kelly, Brownlee & Co., Detr 
George Leipziger, Robinson & Myles Vaudeville Co., De- 
troit. 
Leo Lester, Robinson & Myles Vaudeville Co., Detroit. 
J. A. Lindsley, Dowagiac, Mich. 
Gottlob Luick, Luick Brothers, Ann Arbor, Mich. 
A. Montgomery, Moyer & Montgomery, Detroit. 
H. L. Mellen, Henry Stephens & Co., Detroit. 
Lillian IE, Massnick, Detroit. 
- —e McKinstry, Jackson Lumber & Coal Co., 
ich 
Joseph Myles, Hunton, Myles & Weeks, Detroit. 
D. J. Peterson, Toledo, Ohio. 
J. E. Price, Otisville, Mich. 
Joe Reilly, Robinson '& Myles Vaudeville Co., Detroit. 
, — Robinson, of Robinson & Myles Vaudeville Co., De- 
roit. 
T. EB. Russell, Canadian Pacific Railway, Detroit. 
William Ryan, West Toledo Lumber Co., West Toledo, Ohio. 
W. E. Sturn, Monroe, Mich. 
Frank D. Shea, Phillips & Seeley, Saginaw. Mich. 
.. Stephenson Gulf Coast Lumber Co., Toledo, Ohio. 
G. i Shepard, Harris & Co., Diamondale, Mich, 
Nancy Shoppengon, Grayling, Mich 
David Shoppengon, Grayling, Mich. 
David Trotter, David Trotter & Co., 
Edna Varney, piano soloist, Detroit. 
e Will A. Waite, Detroit, Phoenix Mutual Life, 
onn. 
Lawrence H. Werner, Chas, W. Restrick, Detroit. 
W. J. Weston, Richmond, Mich. 
G. W. Weston, Richmond, Mich. 


Excursionisms. 

A. Parks, a neighbor from Rondo, was a visitor with 
the lumbermen at Haakwood. 

It is hard to see where Marion Harland or any other 
famous cook could do any better than our own Mrs. 
Richardson; and, as for the girls, they served quite as 
well as she cooks. 

The sons and sons-in-law were very much in evi- 
dence. 

The only long Waite on the trip was Col. Will A. 

Major Hanson won the hearts of the visitors when 
he said, ‘‘Gentlemen, you have become a part of our 
life, and your annual coming is the red letter day each 
year in Grayling.’’ 

The visitors invented a new game, street car poker, 
in which each player deposits a nickel in the fare box; 
jacks or better are necessary to open, and sweetening, 
betting or spading is prohibited. A man can lose as 
much at this game as the regulation stud or draw if 
he studies with close application. 

Henry Stephens & Co. kept the excursionists supplied 
with cigars and they were fragrant remembrances 
throughout the trip. 

One thing that added much to the enjoyment of the 
excursionists was the fact that they did not have to 
worry about train schedules, meals or any of the 
other details of travel. They knew that Arthur Holmes 
would keep them informed, and so he did, looking 
after everything that would add to the pleasure of the 
occasion. There is not a secretary in the country that 
has the senator beaten as a manager or in any other 
way. 


B. Foss, Bay City, Mich. 


Grayling, 


Jackson, 


Toledo, Ohio. 
Hartford, 


NATURE AND SCIENCE COMBINED IN DRAFT. 


It is a well known fact that air contains oxygen. It 
is also well known that heated air—air which has been 
burned, if the expression is permissible—loses this ele- 
ment of oxygen, and is thereby greatly lightened. Thus 
hot air rises, or is forced up, rather, by the denser and 
heavier cold air which surrounds it. This causes draft, 
and is the origin of all natural draft. But in this pres- 
ent day forced draft has come to be of great importance 
in the action of furnaces, especially where fuel not easily 
combustable is used, such as wet or frozen sawdust. In 
this connection the Gordon Hollow Blast Grate Company, 
of Greenville, Mich., whose product is well known to all 
users of blast grates, makes the following claims for the 
Gordon hollow blast grate: 

The grate can be used exactly as well in an oven as in 
an ordinary furnace, and exactly as well in an ordinary 
furnace as in an oven. It will make a much hotter fire in 
either than a draft grate, and will admit of the use of 
much poorer fuel. The grate does not detract from the 
value of an oven nor an oven from the value of the grate. 
To the advantage of the one is added the advantage of the 
other. The Gordon hollow blast grate materially increases 
the difference in pressure at the grate line, thereby accel- 
erating the draft. Means are provided for regulating this 
to a nicety. It keeps the sawdust loose, thereby giving the 
draft a chance. It increases the quantity of oxygen in a 
given volume of air by compressing it. It causes the saw- 
dust to dry more quickly. 

The Gordon Hollow Blast Grate Company claims that 
its grate will add 20 to 50 percent to the power developed 
by the boiler, and that it will produce as good results 
from wet, green or frozen sawdust as a draft grate will 
produce from dry wood. It offers the prospective pur- 
chaser a thirty days’ trial and the option of returniag 
the apparatus at the expense of the company if he finds 
the company has misrepresented the grate in any way, 
shape or form. Of this he is to be the sole and unques- 
tioned judge. During the last fifteen years the company 
has sent out over 2,500 sets upon these very liberal 
terms, and only fifteen in this large number have taken 
advantage of the return privilege. 
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Some of the Yard Men at the Muscatine Meeting. 


The members of the Southeastern Iowa association 
who attended the annual meeting at Muscatine last 
week left that city so happy that they waltzed out 
of town. They praised the Muscatine manufacturers 
until their stock of adjectives was exhausted and said 
they would further try to show their appreciation by 
the giving of orders. In the little talk I made at the 
banquet something was said to the effect that I never 
have heard the yard men in the territory tributary to 
these lower Mississippi markets knock the manufactur- 
ers of these markets. What does this mean? That 
the business and social relations between the yard 
men and the men of whom they buy are so pleasant 
that there is no excuse for knocking. 

R. J. Reaney, Columbus Junction, says the trade 
the past year was as good as it,ever had been; in fact 
it was so good he could hardly take care of it. The 
lumber he sold went to the country largely. 

Walter H. Jobe, now with the Roach & Musser Sash 
& Door Company, had eight years’ experience in re- 
tailing lumber before going on the road, four in Nel- 
son, Mo., and four in Las Vegas, New Mexico. In the 
last named town the residences are of a high grade, 
much attention being paid to sanitary requirements. 
fe sold native lumber—a pine of high grade—and 
Texad yellow ‘pine, all piece stuff and boards being 
native. This lumber is brought to the market in small 
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quantities on wagons, which necessitates more work in 
handling than though received in larger amounts. 

it is the testimony of E. E. Collins, manager of 
the City Lumber Yard, Muscatine, that the entrance of 
the Chicago, Milwaukee & St. Paul to that city in July 
last was a help to trade. There are three yards in 
ve which retail, and trade the past year was 
rood, 

_ ©. A. Riggs, Eddyville, whose father died since the 
just annual meeting of the association, is now man- 
ager of the I. 8S. Riggs Lumber Company. He is a 
fine appearing young man, and if he fills the shoes of 
lus father he has something to do, as no better man 
was selling lumber in Iowa than Ike Riggs, as we all 
called him, 

_ E. C. Simpson, with M. A. Disbrow & Co., Lyons, is 
Just back from an eastern trip. He put $300 in his 
pocket and started out determined to see something 
ot the eastern section of the country, and came back 
thinking he had the worth of his money. It is to be 
regretted that more of our young men are not dis- 
posed to do likewise. Nothing will broaden a young 
man more than to run up against the cities and in- 
dustries of this great country of ours. 

oe icegerent Snark E. H. Dalby, Shenandoah, came 
-09 miles to superintend the concatenation, and says 
he considers that nothing, as he would go a thousand 
if necessary, which illustrates how enthusiastic we 
black eats are. 

_ ©. ©. Gardner, Wellman, reports prospective business 
in the background on account of the weather. Mr. 
Gardner is one of the yard men who have a good word 
for the portable saw mill. He thinks there are farm- 
ers who would not build could they not avail them- 
selves of the cheap native material, and at the same 
time the yard man has the chance to sell them the 
stuff on which the best profit is made. 

T had not heard that Claude W. Thornton had sold 
out his retail business at Ottumwa and had become 
a dispenser of cypress. I knew he was growing like 
& green bay tree, however. He put in a yard and 
built up a trade to talk about in Ottumwa. He no 
doubt outgrew the whole business, and felt forced to 





strike out in the wholesale field where there was room 
for him to kick around and swing his arms. 

M. C. Hall, Mount Pleasant, has had a fair trade. 
He aims to carry a stock from which any ordinary bill 
can be filled. His shed capacity will be increased this 
year, at present everything being under shed but di- 
mension. The indications are that several good houses 
will go up this season. 

C. E. Fox, one of the committee on entertainment, 
was married the evening of the meeting, consequently 
he was not with us in either body or spirit. 

J. H. Hughes, Williamsburg, reports barn building 
the past season better than usual. The coal business 
this winter is good. Stocks on hand are small, and 
there appears to be a waiting tendency in buying. 

To see the members walk up to the captain’s office 
and pay their dues one would think that the yard 
men were made of money. Lying on the table before 
Secretary Porter there was not a bushel of bank bills, 
but there was toward it. 

In the club rooms in which the meeting was held 
were five billiard tables, several card tables, a bowling 
alley and several other things, all as free as the air, 
and it was no wonder that we availed ourselves of 
them. When Mayor Nutt said that the city was ours 
we took him at his word and went for everything 
in sight. 

C. A. Knupp, Westchester, testifies that business for 
the year was satisfactory, notwithstanding it might 
have been heavier had more of the money that was 
invested in Canadian lands been kept at home. The 
poachers are sneaking around Westchester to some ex- 
tent. 

It was ground hog day, and at noon the sun came out 
and the animai must have seen his shadow. But who 
cares? We have become so used to cold weather tha 
it can keep right at it. I have no more noses and 
ears to freeze than have been touched by frost this 
winter. 

A. M. Tate, jr., Allerton, has been in one of those 
scraps with a farmers’ yard that stir the blood. He 
has been selling *A* shingles for $2.60; lime, 85 cents; 
Portland cement, $2.50, and other things in proportion, 
or more so. He says that the farmers in his vicinity 
are feeling that the year may be a little hard. Mr. 
Tate was one of the retail dealers who mentioned the 
presidential year and the World’s Fair, giving the 
inference they might cause trade to be lighter than 
otherwise it would be. 

Five years ago George P. Anthes was selling lum- 
ber on the road for the Pine Tree Lumber Company, 
and previously to that for the Knapp, Stout & Co. 
Company. Tiring of wasting his efforts on the desert 
air to such an extent for others, he and his brother 
organized the Anthes Lumber Company, with head- 
quarters at Winterset, and yards at Winterset, Knox- 
ville, Bussey and Harvey. At Knoxville and Winter- 
set Mr. Anthes says they are doing more figuring than 
they have been called upon to do any year before, 
and that at the four yards the collections are $20,000 
ahead of the corresponding time a year ago. Business 
today is 50 percent better than it was ninety days ago. 
Last year the first yellow pine dimension was hafdled 
in these yards and now about 60 percent of all the 
dimension sold is of this description. 

S. S. Wright, yard man and banker, Keota, that at 
one time was so much of a hen town, reports an ex- 
cellent trade, with fair prospects. Collections never 
were so good. The farmers are well fixed, but the 
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articles in the newspapers touching on ‘the financial 
conditions, talking of a tight money market ete., have 
tended to make them cautious. Mr. Wright says that 
Keota is no longer a hen town; the men there who, 
in common with myself, were going to get rich in the 
hen deal, have in disgust cut off the last chicken’s 
head and buried the careass so far ‘underground 
that it is hoped that even the ghost of it will never 
bother them more. If I were a swearer and it would 
do to swear in print I would surround this subject 
with blue flames that could be seen and smelt half 
way across the continent. 

F. A. Yoder, Riverside, a town of 700, with one yard, 
says that his trade has been good, using constantly an 
increased amount of yellow pine dimension. 

When Toastmaster Giesler introduced me before 
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RESERVOIRS 


WE MAKE THEM RIGHT. 
GET OUR PRICES. 


CYPRESS LUMBER 
LATH, PICKETS, 
MOULDING. 


H. F. CADY LUMBER CO. 
OMAHA, NEB. 
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We would be pleased tq quote you prices 
on any of the following: 
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84 C & Better 5-4 Nos, J & 2Shop 
6-4 C & Better 6-inch Spruce 
5-4 C & Better No, 3 Boards 
6-4 Nos.! & 2Shop No. 4 Boards 


Ghe WATERS-CLARK LVMBER CO., 


Wholesale Lumber, 
303-4 Exchange Building, DULUTH, MINN. 


YEVENE EVES rey eey rey rsync yrepver ese nsensrrerrerrers 
MAMANARARAMAAM TOG 


i 


x 


PETER MUSSER, President - - Muscantine, Iowa. 
M. G. MORTON, Vice-President, - Winona, Minn. 
DREW MUSSER, Secy. & TREAS. Little Falls, Minn. 
C. A.WEYERHAEUSER, Gen. Mgr. Little Falls, Minn. 


Pine Tree Lumber Co. 


MANUFACTURERS AND DEALERS IN 


LUMBER, LATH 
SHINGLES and PICKETS 


MANUFACTURING CAPACITY - - 100,000,000 FEET 
Write for prices F. O. B. Little Falls, Minn. 


at your place. 














Ready for Shipment 


¥, in. Tamarack Box Lumber. Cedar Posts, 14s, 14s, Os. 
Chicago Grain Doors. Telegraph Gross Arms. 
Basswood Siding. 5-4 and 6-4 Shop 





Robbins Lumber Company 


| Manufacturers and Wholesalers. 


RHINELANDER, WISCONSIN 











OUR SPECIALTIES | 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding, 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trade. 
We carry a large stock and complete assortment. 
MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. j 
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Specialties : 


6-in. D. Flooring 
and Drop Siding 


EIGHT AND TEN FEET 


4-inch D Ceiling 
or Flooring, ‘% 


EIGHT AND TEN FEET 














VERY COMPLETE STOCK 
OF EVERYTHING IN THE WAY OF 
White, Pine and 
Hemlock. 
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Ask for Prices. We Use Telecode. 
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LUMBER 


SHINGLES, LATH AND PICKETS. 


We have the best assortment of Dry Stock in the 
state. Our lumber being cut with an Allis band 
insures purchasers of well manufactured lumber 


JOS. DESSERT LUMBER COQ. 
MOSINEE, WIS. 
13 Miles South of Wausau, Wis. 
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WHITE PINE 
LUMBER 


Our Stock is Large and Complete. 
It will pay you to get our Prices. 


Bradley, Miller & Co. 


WEST BAY CITY, ICH. 
BDOADWRWODOVON®S 


dger & Jackson @) 
WHITE PINE 


GREEN BAY, WISCONSIN. 
RHINELANDER, “ 


Office, Marquette Building, 
Our Planing Mill is running 


Sanford entirely on 


& Treadway, BASS woop 


s ‘ M a 5 
Menominee, Mich. | ,,,Mixed Core Mouldings, 
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that bevy of beautiful ladies at the banquet he inti- 
mated that if I strung out my talk as I do my writ- 
ings I might not finish before the Fourth of July. 
Then expecting that they were in for a siege half of 
the audience went to sleep. 

C. W. Burnham, manager of a Standard Lumber 
Company yard at Kalona, at one time lived in the 
little Iowa burg that I call my home, consequently our 
cogs meshed, as it were. At this town of Kalona 
the native timber proposition curtails the trade of 
the yards 20 percent. The farmers have banked a 
little heavily on hogs, but are all right, though a 
trifle disappointed. Mr. Burnham’s head is level when 
he quotes lumber by the hundred, which is done in his 
town. H. A. Mellinger, Mr. Burnham’s competitor, 
says that stocks are low, and that spring business will 
come later than usual. The bulk of the business of 
the year he is looking for after harvesting, which 
means that trade will depend to a considerable extent 
on the condition of crops. Mr. Mellinger also com- 
plains that native timber cuts into his trade. 

I have forgotten what yard man told me that he 
has no trotting horse, but that he has horses that can 
run, and if when I come to see him I want to ride 
fast he will put the whip to them. 

Keep an eye on the day and date and you will find 
it a task to hunt up a better bunch of fellows than 
hail from Oskaloosa. There are Secretary Porter, 
Ralph Burnside, George Kalbach, with Billy McCamp- 
bell thrown in to make good weight. They were all at 
the meeting, and you have probably noticed the dif- 
ference in towns in this respect—from some every 





SECRETARY Z. H. HUTCHINSON, 
of Muscatine, Iowa. 


yard being represented, while from others there comes 
hardly a man. If I were looking for a yard it would 
be in one of these towns in which the association 
principle is respected, as it is invariably there they 
pull together better. 

J. R. Corbett, Lone Tree, started in the retail trade 
a year ago last September and is highly pleased with 
the business. He says he has had several chances to 
seli out. Trade this year will depend on the crops. 

The retail business in northern Iowa has not been 
in it this year with that farther south in the state. 

Muscatine’s Button Industry. 

Secretary Porter and I went.to a pearl dealer’s 
place, and having first securely tied our hands behind 
us he took from his safe more pearls than probably 
any princess ever wore at one time. I know there was 
at least a pint of them, ranging from the size of a 
pin head to those which are worth $1,500 each. If 
you wanted to, and had the price, you could step into 
this place any day and pay a thousand dollars for a 
pearl. Annually in the United States $2,500,000 are 
paid for pearls which are taken from our streams, the 
larger part of them from the Mississippi river. For 
this reason the Muscatine manufacturers could scatter 
pearls right and left among the yard men of the 
Southeastern Iowa association who met with them 
the other day. Why, I was handed a slug stick pin 
that, if the blamed thing had grown round instead of 
the shape of a rooster, would have been worth a 
thousand dollars. A slug is a misshapen pearl—pre- 
cisely as good material as any pearl, though not so 
orthodox in form. That is, it can’t travel on its 
shape. 

These pearls are found in clams—measly, good for 
nothing looking clams. The novice wouldn’t surmise 
that in so worthless a thing would be found a pearl 
of great price. Conclusions may be drawn from this. 
Notwithstanding my hair may be of a mousy color, 
my complexion of a tawny hue, there may be con- 
cealed by these not interesting features—I would 
complete the sentence if I was not too modest. Peo- 
ple fish for these clams the year round. Today, not- 
withstanding it was very cold, they were fishing 
through the ice for them. They dig the clams out of 
the shells, look for the pearls, and then sell the shells 
to the button factories for about $35 a ton. The 
shell product is worth to them from $2.50 to $5 a day, 
and how many pearls they find is not generally known. 
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slow on alleged authority: Colonel Huttig tells me that 


Here is an incident that should teach us to go a little 


when the button industry was first started in 
Muscatine the pioneer in that line saved up a quantity 
of pearls—as many as $50,000 worth of them, he 
thinks. They looked like pearls, felt like pearls, but 
it had not been learned that pearls came from the 
Mississippi river. They were an oriental product, we 
were led to believe. This pioneer—Beopple, by name 
—took some of his pearls to Tiffany, the great gem 
man of New York, who pronounced them worth -not 
a 2-cent piece. Thereupon Mr. Beopple came home and 
dumped his bucket full of pearls on the ground. Hence 
when any man tells us that he knows everything about 
any one thing let’s go slow on him, and peer into the 
matter a little ourselves. A curse of the world is that 
we are so ready to take others for authority. 

There are thirty-three pearl button factories in Mus- 
catine, a number that easily makes it a world beater. 
About a half of these factories are house boats, which 
during the winter are pulled up on the bank, the power 
used being a small gasoline engine. The factories 
range from this size up to those which employ several 
hundred people—girls mostly—each. All told, the in- 
dustry gives employment to nearly 2,500 hands. The 
largest factory is owned by lumbermen, Colonel Harry 
Huttig being president of the corporation. Having gone 
through this factory the manager gave me a card of 
the finest pearl buttons which are made, and my best 
girl will sew them on the front of my shirts, from top 
to bottom, for so long as I am having my shirts pearled 
I will have them pearled. 

Perhaps you may think that a clam is a clam, but 
it isn’t any more than amanisaman. I was told that 
twenty-seven species of the clam are taken from the 
Mississippi. The shells of some of them are nearly 
worthless in the button industry, as they are yellow 
instead of white. Carloads of shells are brought here 
from other states. After the buttons have been cut 
from the shell:the rest of it, which is by far the 
greater part, is ground up to be fed to hens. I used 
to feed it myself. I tried every article that was ad- 
vertised to feed to hens, or rub over them, but noth- 
ing proved my salvation in the measly undertaking. 
If all my enemies should go into the hen business I 
should feel sure it would be the worst punishment they 
would ever get. Before I bought my first old hen and 
rooster I figured it out on paper that I would be a 
millionaire in eleven years. 

Some Busy Lumber Interests. 

There are three concerns which do a retail lumber 
business in Muscatine, the Musser Box & Lumber 
Company probably doing its full share of the trade. 
This company has sheds 56x220 feet long. In the one 
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PRESIDENT W. L. ROACH, 
Roach & Musser Sash & Door Company, Muscatine. 


last built the inside sills were omitted, and Secretary 
Hutchinson, who showed me around, remarked that it 
was a great improvement over the way the other was 
built, namely, with inside sills. Of course it is an im- 
provement, but we are such apes that we don’t adopt 
it. Because others use these sills we think we must, 
and so it goes, not only in the building of sheds but 
in everything else. Let us awaken to the fact, be- 
loved, that the Almighty was not so partial as to give 
all the brains to the other fellow. He dished a few 
into our heads, and I wish we could make better use 
of them. It is estimated that the box factories of 
Muscatine cut up yearly not far from 45,000,000 feet 
of lumber. 

The works of the Roach & Musser Sash & Door Com 
pany rank among the largest of their kind in exist- 
ence. Mr. Roach is one of the busiest of men, yet 
he permitted Billy Barns, Mark Anson and myself to 
turn his office into a photograph gallery. Such a trio 
of operators Mr. Roach will never see again. Mr. 
Barns arranged the light, Mr. Anson said what the 
time of exposure should be, while I pushed the button 
that manipulated the clock work. In the great fac- 
tory everything was moving so smoothly that I know 
if I could borrow the money to build such a factory 
and hire Mr. Roach to run it I could make sash and 
doors as well as the next fellow. I was told outside 
that this factory is doing a good deal of work for the 
government, which means that it does good work. 
Uncle Sam thinks there is nothing like being ready, 
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hence he is brushing up around his forts, constantly 
keeping them in order. 


Gathering of the Nebraska Dealers. 


From Muscatine to Omaha in a night, and in the 
morning I was in a buzzing mass of Nebraska yard 
men in the lobby of the Millard. A telegram trom 
the Iowa town failed to secure even a cot, and inci- 
dentally mentioning this fact in the room of the 
Cady exhibit, J. S. White said I could have the 
whole bed in that big room, on the ground floor, so 
I slept there, the little I did sleep, and watched 
the exhibit. Twice during the early hours of the 
morning the hotel clerks attempted to break into 
the room, but as the Millard authorities in neglecting 
to take care of a customer had forfeited my confidence 
and respect I stood before the door with a cypress 
tank stave in my hand ready to defend our rights 

the Cady company’s and mine. H. F. Cady, of this 
company, has sold a pile of lumber at retail, being 
me of the pioneers in the Cripple Creek district when 
there was a lumber yard on every block and compe- 
tition hotter than a pepper pod. The company extended 
its operations to the south, and Mr. White tells me 
that at its mill in Alexandria, La., it is making 600 
cypress tanks every week. That morning he had sold 
3UU, and expected to close a sale for 5U0 more that 
afternoon. 1 am glad to know it. If Henry Cady 
doesn’t deserve to get on in business I don’t know 
who does, and as for Mr. White 1 will fight for him, 
seeing he kept me from sleeping out of doors. 

3ird Critchfield is a good secretary. I heard one of 
the western Nebraska dealers remark that he is a 
Bird sure. Under his jurisdiction the association has 
grown rapidly, and in one sense the members of this 
association are different from those of any other with 
which I am acquainted. They are superior talkers. 
‘Their tongues appear to be hung in the middle, and 
their use of words makes me feel proud of 
them. Turn them into any meeting and they 
would hold their own with the best of them. The 
distance of the hall from the hotel was a disadvantage, 
ius some of us were too foot weary to walk to and from 
the sessions; consequently we would hang around the 
hotel and indulge in the pleasures of the lobby. See- 
retary Critchfield is invariably good natured, having 
been a retail dealer knows how it is himself, has an 
opinion of his own, shows a love for fairness at every 
move, all of which makes a high type of both secretary 
and man. 

Ilorence joins the Omaha City limits on the north, 
and in this town L. I. Imm manages the Florence 
Lumber & Coal Company. If you knew the Omaha 
dealers you would guess it was a hot place in which 
to sell lumber. North and east there is a good farm- 
ing country, occupied largely by market gardeners. 
Mr. Imm’s wagon trade is mostly cash, the truck farm- 
er taking his product to the city in the forenoon, re- 
turning with the money for his stuff in his pocket, and 
is ready to pay cash for the lumber he takes home 
with him. Two barn bills bought of Mr. Imm are now 
being hauled out. His shed capacity consists of one 
enclosed shed, 50x90 feet, and another that is open, 
352x120. 

The trade of Hans Hanson, Hastings, has been 
principally in town. He is the man who sold 1,900 
pairs of blinds in thirteen months, many of which, 
however, went for kindling wood. The past season 
he built a shed, 120x120, a portion of which is ar- 
ranged for standing lumber on end. Regarding this 
way of storing lumber Mr. Hanson is an enthusiast. 
lle says he had no idea that lumber would dry so fast. 
Now, let’s throw up our hats for Frank Colpetzer. 
have thought it would be to the advantage of the 
line yard proprietors to permit their log@al managers 
to attend the yearly meetings of the associations, but 
have failed to see many of them. Even in Minne- 
apolis, at the meeting of the Northwestern, the local 
managers are nearly as scarce as hens’ teeth. Mr. 
Colpetzer brought twenty of his managers to the 
Nebraska convention, and in addition gave them a 
dinner at the Omaha elub—that palatial resort where 
two or three years ago C. A. Galloway and I entered 
the punch drinking contest. Mr. Colpetzer says that it 
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Frank Colpetzer, of Omaha. 
PROMINENT ATTENDANTS OF THE NEBRASKA RETAILERS’ ANNUAL CONVENTION. 


broadens these men to come in contact with other 
dealers on such an occasion, and that shut up as they 
are they don’t have any too good a time anyway, so 
he is going to help them out as much as he can. That 
is the kind of talk, but it is not the kind that I 
ever before heard from the lips of a line yard propri- 
etor. Perhaps they have said it, but not when I was 
around. To bring these men here and entertain them 
in the way he did cost Mr. Colpetzer half a thousand, 
but I’ll bet you $4 it is money well invested. 

Ord has a population of 1,700 and three yards. 
Frank Koupal, one of the dealers there, has built a 
shed 20x125 feet, from a plan that was published in 
these columns. He says that at present there are 
about twenty-nine house bills in sight. But how lum- 
ber on the way lingers! In September he ordered 
yellow pine that he is now unloading. 

A. I. Cram, Burweil, is on the edge of the grazing 
section, and reports the cattlemen as feeling fairly 
good. There are two yards in his town the stocks in 
which are large, as yellow pine that was ordered last 
fall was a long time on the way, consequently it was 
too late for the fall trade and is now in pile. Hon- 
estly, I don’t know what is the matter with some of 
those yellow pine manufacturers. We like to think of 
them as hustling fellows, but the fact remains that 
certain of them are not swifter than a Mississippi 
river clam. Their slowness has offended thousands of 
yard men—or would have but for the thought that 
perhaps the delay is the fault of the railroads and not 
of the shippers. 

C. F. Taylor engineers one of the Rogers yards in 
York county, the same county in which Mr. Bloomer 
operates. Mr. Taylor says he selis lumber that goes 
as far as twenty-five miles, and that up there there 
are bills which go out for 35 pereent Jess than cost. 
He has been building a coal shed that he brags about 
some—a shed that will hold 450 tons and eost $375. 








BRADFORD, OF OMAHA. 


me ¢. 


One of the Hosts. 


It is supported on poles, a method that should be con- 
sidered by the wise yard man when building a shed for 
either coal or lumber. 

Alex Johnson, Ragan, says that for twenty years he 
has known of the coal shortage that is now. creating 
so much comment. The farmers in his section are feel- 
ing rich and are building. i 

Set it down that R. S. Trumbull, Minden, is a bright 
young man and that he is older than he look® At 
first glance you might take him for a kid, but it would 
be in appearance only. He isn’t very kiddy up in 
his head. The past year he was disappointed in the 
number of bilis he sold, but his wagon trade was 
large—so large that for six weeks he was so busy 
he did not have time to read the Realm of the Re- 
tailer. That is what he says, but it is likely that 
about that time he was shedding his reading habit. 
In many things we go through the same process that 
the snake does when it sheds its skin. Mr. Trumbull 


has adopted the one horse delivery plan, except when 











J. J. Bonekemper, Lincoln. 














WhiteCedar Shingles 
and Hemlock Lath. 


Mixed Cars with Hemlock 
and Basswood Lumber 


Write us for Special Prices. 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 




















WE HAVE A WELL ASSORTED STOCK OF 


Hemlock, 
Basswood Siding 
«Ceiling 


READY FOR IMMEDIATE SHIPMENT IN 
MIXED CARS. 





HEINEMAN LUMBER Co., 


HEINEMAN, WIS. 
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SHANAGOLDEN, WIS. 

$ HEMLOCK, HARDWOOD 
! LATH, SHINGLES 
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2 (On Wisconsin Central Railway, near Glidden) 
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Yspeaary of ME MLOCK 


But Have the Following Stock of 


WHITE PINE Eorimmesiate 


Sale: 
600,000 1x6 all white pinestrips.  400.0006x4 No. 3 shop white pine 
100,000 5x4 No. 3 Shop white pine. 


All flat common out. 
300,000 No. 1, 2 and 3, 6x4 shop pile run. 


JAYNES LUMBER CO. Minneapolis, Minn. 


We also handle White Cedar and West Coast Products. 








Hemlock Lumber 


COMPLETE STOCK. 
Also Wisconsin Hardwood Lumber. 


Fenwood Lumber Co0., wausau, Wis. 




















8. HEINEMANN LUMBER CO. 


We want your orders for 


Deessep HEMLOCK 


Write us. WAUSAU, WISCONSIA 
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Sawyer-Goodman Gompany 
WHITE PINE AND HEMLOCK 

LUMBER... LATH, SHINGLES. 
Also CEDAR POSTS in Carload Lots. 


MARINETTE, - - WISCONSIN. 
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RED CEDAR SHINGLES craves. 


Watch for Red Cross Brand of Extras and Clears. 





1,500,000 
manufactured 
every 10 hours. 


MILLS: 


Ballard, Oakville, 
and Kingston 
Washington, 
We carry stock at nanennioe 
LaCrosse, Wis., for 
Quick Shipment. 


Wire your ordersat 
our expense, 


Send all correspon- 
dence to our 
Eastern Office, 


C. H. NICHOLS LUMBER CO. 


Batavia Bank Building, 
Western Office, SEATTLE, WASH. LA CROSSE, WIS. 
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Can ship over 
all transcontinental 
lines 
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POSTS and 
SHINGLES. 


CEDAR YARDS at 
Cardigan Jct., Minn., Spalding, Mich., Sault Ste Marie, Mich. 
SHINGLE MILLS ar 
Spalding, Mich., Rex, Mich., Sault Ste, Marie, Mich 


Bradley-Watkins Company, 


729 Lumber Exchange, MINNEAPOLIS, MINN, 








CEDAR PRODUCTS 
POSTS, POLES 
AND SHINGLES 
Cc. H. WORCESTER CO. 


Suite 1206 Tribune Bldg. ..GHICAGO 

















me 
‘Duluth Log Company, 


Wholesale Dealers and 
Producers of 


CEDAR TIES, POLES, POSTS. 
PILING and SHINGLES 
Yards at Duluth, Minn. and throughout the northwest, giving 


excellent shipping facilities, tirst class stock, prompt ship- 
ments and low prices. 
WRITE US 


DULUTH, MINNESOTA. 


ae 
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White Gedar Shingles 


AND POSTS. 


Good Stock, Dry. Write for Prices. 








ROPER LUMBER-CEDAR CO., Menominee, Mich. 
Large Assortment 


White Cedar Quick Shipments. 


SALT BARREL STAVES, HEADING ROCK ELM 
HOOPS, ROCK ELM PILING, HEMLOCK AND 
ROCK ELM RAILROAD TIES. :: 3: 3s: %3 33 


Wisconsin Timber & Land Co. 


MATTOON, WIS. 























the roads are so heavy as to prevent. He says he can 
deliver coal with one horse as well as with two. Bye 
and bye we will all get on to this kink and save 
money thereby. At one time he was prepared for me 
to drop down into his town. He had a trotting horse 
in training, and slicked up his premises so they shone. 
At one time he was so provoked that I passed him by 
when in Nebraska that he determined to stand by the 
door with a lath and keep me out forever should | 
come that way, but as we belong to the same church 
he says he has forgiven me. 

A. Barnett, MeCook, has fourteen yards, seven of 
them in the irrigated country. More and more Pacific 
coast product is being used in his yards, and white 
pine has practically disappeared. 

Lester H. Jones, manager of the Rogers yards in the 
York district, was married January 26 and is now on 
his wedding trip. The lucky girl was a resident of 
Cleveland, Ohio. 

i. L. Brown, Chester, has had the best trade for 
years and thinks that the corn in that vicinity was the 
best in the state. The dealers of the town, though, 
are raising Cain more or less, and you know what that 
means. 

A. A. Tanner, Humboldt, is interested in four yards 
and reports a good trade all along the line, with the 
yard at Arapahoe in the lead. 

Harry J. Miller, Chehalis, Wash., was with us, and I 
want to cut another notch on my staff of friendship 
and have it stand for him. In addition te his whole- 
sale business Mr. Miller has dipped into the retail 
trade and is running three yards. This Washington 
gentleman occasionally stops in the rough and tumble 
of life long enough to write poetry, and on the back 
of his business card is the following verse: 

Stop a minit and say ‘Hello,” 

As down Life’s Road you smoothly go: 

For a pleasant word and a cheery smile 
Will shorten the way by many a mile 

Fer some pore feller that’s movin’ slow; 
So stop a minit and say “Hello.” 

Twice on visiting Omaha did I miss George H. 
Kelley, of the Adams & Kelley Company, but this 
time we came together, and I hope it will not be the 
last time. 

J. J. Bonekemper, Lincoln, mingled with us the first 
day and then started on a lumber buying mission to 
the far west. 

C. J. McCormack was here from Reinbeck, Iowa, 
and says he expects that trade will show up later on. 
There is considerable inquiry for corn notwithstanding 
there is not more than half the feeding there was a 
year ago. 

W. LL. Stickel reports that his town, Kearney, is 
picking up and has succeeded so well there is not at 
present a vacant house. If ever there was a place that 
was in the dumps it was Kearney a few years ago. 


CHAIRMAN R. L. OLIVER, 
Of the Entertainment Committee at Muscatine. 


Property was so near valueless that in one instance 
I knew of a lumberman abandoning some cottages in 
which he held an equity. Now they will have a new 
normal school building, and a library is being com- 
pleted. Oregon fir is taking the place of yellow pine, 
and the use of west coast material is increasing. Mr. 
Stickel was formerly in Council Grove, started west- 
ward to look up a location and Kearney had so many 
attractions that he pitched his tent there. Some day 
Kearney will be a good town again—put a pin in that. 

Nebraska City is the oldest town in the state. It 
has three yards, one of them operated by R. B. Weller, 
who is successor to the Chicago Lumber Company, and 
who says that the yard men in the cld burg are not 
dying from starvation. 

E. G. Dey, Lincoln, had six yards, but sold five of 
them, retaining the one at Upland. He is now inter- 
ested in banking in Lincoln. Mr. Dey has sold lum- 
ber at retail for thirty-five years, and jie says that 
when he first struck out in the business he could oper- 
ate four yards with the money that is now required in 
one. 

B. D. Sherwood, with headquarters in Omaha, is 
interested in six yards in the North Platte country, 
and says fall trade was rather disappointing. 

William Krotter, Stuart, shares in the profits of 


eight yards, deals in coal, grain and implements and 
runs Hello! lines in Nebraska and South Dakota. 
Trade has been quiet during the winter but it was 
good during the building season. Stuart is close to 
the Rosebud reservation of 416,000 acres, and if it shall 
come in for settlement, as it is now expected it may, 
the lumber business will be benefited. Three years 
ago there were three yards, and now there are twenty- 
six that have gone in, most of them in anticipation 
of the opening. The history of newly settled coun- 
tries will be repeated and the fittest of the yards will 
survive. 

P. D. Correll, Plainview, in the Elkhorn valley, says 
there has been no failure of crops in that vicinity since 
1894, when there was a failure in the state generally. 
There have been several fires the last two years in 
Plainview which, while being hard on individuals, 
have really been a benefit to the town. Now with new 
waterworks it is hoped that the period of conflagra- 
tion is ended. ‘The farmers are thrifty and building 
permanently. 

J. M. Crawford, Fairmont, is doing business in the 
yard in which ‘‘Kit’’ once sold lumber. There is 
considerable going on in the town and the farmers 
are feeling better than they talk. Mr. Crawford has 
sold five bills since January 1. 

J. C. Newcomb, Friend, reports a big trade thus far 
this winter, and the best trade for the year in five. 
A church that cost $25,000 has just been completed and 
a bill has been sold for another church. 

It was stated in the Omaha papers that C. F. Id- 
dings, North Platte, was a probable republican candi- 
date for governor, but Mr. Iddings denied that such 
is his ambition. The republican convention could go 
farther and make a worse selection, however. Mr. 
Iddings is a highly intelligent business man, and if 
governor of the state would grace any occasion where 
there might be a collection of governors. Don’t think 
you could say that of the last two governors of Ne- 
braska, could you? 

A social function held back A. H. Weir, Lincoln, un- 
til the forenoon of the second day. 

For a month I have been a steady convention trot- 
ter, and noted that there was more of an effort to sell 
lumber at the Omaha meeting than at all the others 
combined. And I think there was more of an effort to 
sell lumber than there was lumber sold. Nebraska 
has been a good field for the salesman the past year. 
In fact the salesmen have been as thick as bees in a 
clover lot. When the heavy rains shut out business 
in Iowa, Minnesota and the Dakotas there was a rush 
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ASSOCIATION NEWS. 


THE WISCONSIN RETAILERS’ ANNUAL. 


In a circular letter to the membership of the Wis- 
consin Retail Lumber Dealers’ Association, announcing 
the fourteenth annual meeting of the organization, to 
be held at the Hotel Pfister, Milwaukee, Wis., leb- 
ruary 23, 24 and 25, the following outline of program 
is given: 

Tuesday, February 23. 
, FIRST EXECUTIVE SESSION.* 

The meeting will be called to order at 3 o'clock p. m. 
sharp, Tuesday, February 23. Following the reports of the 
officers of the association and the appointment of commit- 
tees, the members are requested to introduce any resolution 
which they may have to offer, or bring up any special sub- 
ject for discussion and action. 

Wednesday, February 24. 
10:30 A. M.—SEVENTH ANNUAL MEETING OF THE RETAIL LUM- 
BER DEALERS’ MUTUAL INSURANCE ASSOCIA- 
; TION OF WISCONSIN, 

Every retail dealer, whether a member or not, is cordially 
invited to attend this session. Come and learn how to save 
money on your insurance, 

_ 3:00 P. M.—SECOND EXECUTIVE SESSION. 
(Admission by card only.) Annual election of officers. 
Thursday, February 25. 

10:00 A, M.—OPEN SESSION. 

Report of committees and general business. 

The order of business for the several sessions will be 
made known through a program in detail obtainable at head- 
quarters, Hotel Pfister, prior to the opening session, 


No one but active members will be admitted to the execv- 
tive sessions. It is therefore important that you have your 
membership card with you for identification to obtain ad- 
mission. As the most important business of the meeting 
will be transacted in the executive sessions, every member 
of this association should attend these sessions, if he pos- 
sibly can, and take an active part in its deliberations. 

Prominent association workers from other states will be 
present and address the convention on subjects of vital im- 
portance to the association. 

‘he Milwaukee Association of Jobbers & Manufacturers 
has generously extended to the lumber dealers of Wisconsin 
and adjoining states embraced in the territory of the West- 
ern Passenger Association the privilege of a one and one- 
fifth railway fare for the round trip. Their invitation and 
membership will be mailed from Milwaukee to each and 
every member of our association with instructions how to 
secure the reduced rate. As the reduced rate is de- 
pendent upon a definite number of certificates presented at 
the office of the joint agent of the railroads, do not fail to 
ask your station agent for a certificate at the time of buy- 
ing your ticket for Milwaukee if you want to take advantage 
of the low fare. ‘Tickets for passage to Milwaukee can be 
purchased as early as February 20 and return tickets after 
February 23 on presentation of your certificate, properly 
indorsed, at the ticket office of your road. 

A cordial invitation is extended to all retail dealers in the 
state who are not now members and to all wholesalers and 
manufacturers of lumber and their representative to be 
present at this meeting. 

Excursion to St. Louis. 


A proposition will be presented to arrange an excursion 
of the retail lumber dealers of the state to visit the Louis- 
iana Purchase Exposition at St. Louis early in September 
next. The trip is to be by steamer, with St. Paul, Minn., 
as the initial starting point. The excursionists will occupy 
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a specially chartered and outfitted hotel barge which will 
be moored at the wharf in St. Louis for the exclusive use 
of our members during their stay in that city. 

Local associations will find it convenient to arrange for a 
meeting of their organizations during the convention. Rooms 
for these meetings can be secured by early application to the 
Hotel Pfister. 

THE MISSISSIPPI VALLEY LUMBERMEN’S AS- 
SOCIATION. 


MINNEAPOLIS, MINN., Feb. 9.—The annual meeting of 
the Mississippi Valley Lumbermen’s Association will be 
held in Minneapolis on Tuesday, March 8. The usual 
date for the meeting is the third Tuesday in February, 
but the board of directors decided on the later date on 
account of the absence of some officers and prominent 
members of the association. On account of the amount 
of business to be transacted it is likely that both morn- 
ing and afternoon sessions will be held. 





THE COLORADO AND WYOMING RETAIL ASSO- 
CIATION. 


Reduced rates, on the certificate plan, of one and 
one-fifth fare have been secured for the second annual 
meeting of the Colorado & Wyoming Lumber Dealers’ 
Association, to be held at the Hotel Albany, Denver, 
Col., February 15, 16 and 17. Tickets with certificates 
can be bought February 13, 14 and 15 and are good for 
return until Saturday, February 20. ; 

The published program is an attractive one that 
should and doubtless will insure a full attendance of 
the membership of the association. It is as follows: 

FIRST SESSION, TUESDAY, FEBRUARY 16, 10 A. M. 

President’s address, D. C, Donovan. 

Secretary and treasurer’s report, H. H. Hemenway. 

Appointment of committees. 

Address—‘‘Why All Retailers Should Be Active Associa- 
tion Members,” C. B,. Goddard. 

Other short addresses. 

General business. 

SECOND SESSION TUESDAY, FEBRUARY 16, 2 P. M. SHARP. 

This session will be executive. Only members admitted. 

Address—‘“Short Lengths,’ by Tom J. Gardner. 

TUESDAY EVENING. 

Grand Concatenation of Hoo-Hoo, under the direction of 
G. C. Hill, Viecegerent Snark of Colorado. 

THIRD SESSION, WEDNESDAY, FEBRUARY 17, 10 A. M. 

Report of committees. 

Unfinished business. 

_ Address—“The Relation, That Should Exist Between Job- 
bers and Retailers,” M, W. Williams. 
FOURTH SESSION, WEDNESDAY, FEBRUARY 17, 2 P. M. 

Election of officers. 

Unfinished business. 

Adjournment of convention. 





THE RHODE ISLAND DEALERS’ ASSOCIATION. 

PROVIDENCE, R. I., Feb. 9.—The monthly meeting of 
the Rhode Island Association of Lumber Dealers was 
held at the Wellington this evening, and took the 
shape of a beefsteak dinner in honor of the associate 
members. The object of developing cordial relations 
seemed achieved and certainly everybody had a good 
time. The dinner was followed by an entertainment, 
business for the time taking a back seat. 

The annual meeting of the association will be held on 
Mareh 9, A new idea will be worked out on this occa- 
sion. Lumber dealers of the state who are not mem- 
bers of the association will receive personal invitations 
to attend, and each will be met on arrival by a member, 
taken to the business session and entertained in the same 
individual way at the dinner, with the idea of estab- 
lishing a friendly feeling between non-members and the 
others and of accomplishing a lot of missionary work. 
The committee on arrangements for the annual meeting 
includes W. P. Vaughn, H. A. Grimwood and G. Waldo 
Parrott. A change from the custom of previous years 
will be to hold the business session in the morning, to 
be followed by a dinner at the Wellington at 1:30 
o’clock. This departure is expected to result in better 
satisfaction all round. Some of the members who 
live out of Providence and some of the traveling men 
as well find it difficult to make connections with their 
homes and their routes when the meeting and dinner 
are held in the late afternoon and evening. 





THE INDIANA RETAILERS’ EXCURSION. 


INDIANAPOLIS, IND., Feb. 10.—The members of the 
Retail Lumber Dealers’ Association of Indiana left 
Monday night from Indianapolis on their trip to New 
Orleans and other southern cities. The details were 
arranged by Barney C. Smith, of Fort Wayne, the 
association’s new president. The itinerary was: 

Leave Indianapolis February 8 at 7 p. m.; Louisville 11 
D. m.; Nashville 4:45 a. m, 

February 9, Chattanooga, 2 p. m. 

Atlanta 8:30 a. m. February 10, and after visiting Savan- 
nah, Jacksonville, Pensacola, arrive in New Orleans on the 
evening of February 14. 

On their arrival the members will be tendered a re- 
ception by the Louisiana Lumbermen’s Association. 
They will take in all the gaieties of Mardi Gras, which 
will then be at its hight, under the care of southern 
planters and timber magnates. They traveled on a 
solid vestibule train in charge of high officials of the 
Big Four. The journey home is planned to give them 
Sight of historical spots and other places of interest. 
The effort was made to have this the most enjoyable 
excursion the lumbermen have ever taken. There were 
200 on the train when it left Indianapolis. 





AN EMBARRASSMENT OF RICHES. 


New York, Feb. 8.—Of all the inconvenient ar- 
trangements of dates of the meetings of the various 
local organizations of the east, it is safe to say that 
those of the New Jersey and Connecticut association are 
the worst. Just who is responsible it is hard to tell. 
Seeretary James M. Reilly seems innocent, for his plans 
had been matured for some time and the banquet 
dinner tickets had been out for weeks. 


The nineteenth annual meeting of the New Jersey 
Lumbermen’s Protective Association will take place 
tomorrow (Tuesday) at the Board of Trade rooms, 
Newark, N. J., and in the evening at ~Davis’ parlors, 
in Newark, there will be the banquet. 

Yet, with all that, Secretary Louis A. Mansfield 
notifies us that the annual meeting of the Lumber 
Dealers’ Association of Connecticut will take place at 
New Haven on Wednesday, February 10, at 10 o’clock. 

Now, this would not be of the slightest importance 
if there were not a number of New Jersey and Con- 
necticut dealers and association officials who would 
appreciate going to both meetings. But to make it 
they must leave Newark or their homes Tuesday even- 
ing and start from the Grand Central depot for New 
Haven at 8 a. m. and that, too, right after a heavy 
banquet the night before. Many interested lumber- 
men will find it impossible to attend one or the other 
of the meetings. 


ON THE UPPER: MISSISSIPPI. 


THE MINNESOTA LUMBER CENTER. 

Minneapolis, Minn., Jan. 9.—Manufacturers here 
interested in northern Minnesota mills are somewhat 
interested in. the controversy over railroad tarifis to 
Manitoba. The northern mills have had an excellent 
trade across the boundary in rough lumber, and the 
sentiment of the Canadians has opposed the tariff de- 
manded by their lumbermen. Now the Manitoba rail- 
roads announce an advance of 5 cents, or $1.25 a thou- 
sand on lumber from Minnesota. The rate now from 
Crookston, Thief River Falls and Grand Forks is 12 
cents. and 16 cents from Brainerd, Akeley and Bemidji. 
A 5-cent advance would shut some of these mills out 
of the Canadian market. It is scheduled to take effect 
February 17, but a hard fight is being made against 
it, and when the roads find that they are likely to 
lose some profitable business they may change their 
minds. Naturally the threatened advance has stimu- 
lated business, and the northern mills have been enjoy- 
ing a good trade to Winnipeg and other Canadian 
points during the last week or two. 

Minor Mention. 


W. G. Hollis, secretary of the Northwestern Lumber 
men’s Association, left here Monday morning for the 
coast, to attend the first annual convention of the 
Inland Empire Retail Lumbermen’s Association. He 
has agreed to address the gathering. Before return- 
ing he will go down the coast, coming by way of Cali- 
fornia, and he is not looked for before March 1. 

H. J. Miller, of the H. J. Miller Lumber Company, 
Chehalis, Wash., is expected here this week, having 
attended the Nebraska retailers’ convention at Omaha. 

Articles of incorporation have been filed by the 
Gilmore-MeArdle Company, of this city, which is going 
into the machine business with a capital of $100,000. 
The company will make engines, boilers and machinery 
for elevators, flour mills and saw mills. J. K. Gilmore, 
of Minneapolis, is the president; J. D. McArdle, of Min- 
neapolis, treasurer, and Frank 8. Hinkley, of St. Paul, 
the secretary. 

The Menz Lumber Company has gotten out a new 
edition of fir, spruce and cedar lists, an individual list 
sheet for each kind of lumber, based on the official list 
of January 6 and containing very full information. 
The company has sent out a large edition of them and 
will be glad to supply anyone who has been overlooked 
in the shuffle. 

F. J. Ward, of Estherville, Iowa, manager ofethe 
Eclipse Lumber Company, a new line yard enterprise, 
was in Minneapolis on business Saturday. 

D. H. MeMullen, of the St. Paul & Tacoma Lumber 
Company, has started back for the coast, after a brief 
rest here. He left Saturday morning. 

E. Winnor, of Winnor & Torgerson, Toronto, 8. D., 
a well known line yard firm, was in this city yester- 
day. He reports a good outlook fer spring trade. 

S. H. Bowman, of the S. W. Bowman Lumber Com- 
pany, is back from a business trip to the coast, where 
he spent about a month. The company’s mills have 
not been sharing in the general shut down and they 
have found a good demand for shingles. 

J. D. Hayford, of Fargo, representative of the Atlas 
Lumber & Shingle Company, of Seattle, dropped in the 
other day on loeal dealers, having just returned from 
the coast. He is satisfied of the success of the new 
organization of the mills. 

C. A. Smith has gone on a trip through the south, 
accompanied by his daughters, Misses Nann and Addie. 
They will spend some time in Florida and return about 
April 1 

Frank H. Bovey, of the Bovey-De Laittre Lumber 
Company, has returned from an extended eastern trip. 
He was accompanied by Mrs. Bovey and they enjoyed 
a restful and interesting journey. 

David B. Barber has succeeded the late Charles FE. 
Winslow as sales manager of the Thief River Falls 
Lumber Company, Thief River Falls, Minn. Mr. Win- 
slow, it will be remembered, lost his life in the Iroquois 
theater fire in Chicago. Mr. Barber was for years sales 
manager for Peyton, Kimball & Barber, white pine 
manufacturers at West Superior, and is an old lumber 
salesman. He will assume his new position at once. 

A. Marshall, who last vear represented the Kootenai 
Bay Lumber Company, Kootenai, Ida., on the road in 
North Dakota, is this year traveling for Lewis & 
Hughes, Seattle, Wash. 

W. M. Boleom. of the H. C. Boleom Lumber Com- 
pany, Winona, Minn., left last week for the Pacific 
coast to look after his company’s extensive western 
manufacturing interests. He expects to remain in the 
Puget sound country for several months, making his 
headquarters at the company’s western office in Seattle. 
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WALNUT ONLY. 


We are Exclusive Manufacturers and Exporters 













AMPLE STOCKS, HIGH-CLASS LUMBER 
Always in the Market for Good Walnut Logs 


Lesh, Prouty & Abbott Co. 


Telecode Used EAST CHICAGO, IND. 





Ha.rT! 


Look No Farther 






WE HAVE 12,000,000 FEET OF WELL 
ASSORTED AND SELECTED ROUGH 


POPLAR. 


Bevel Siding, Drop Siding, Ceiling, y 
Casing, Shelving, Corner Boards, 

Base, Door and Window Jambs. — 

Ale and Beer Staves and Heading. 


Swann-Day Lumber Co., 


CLAY CITY, KY. 








McClure Lumber Go. 


Wholesale Dealers in 


HARDWOOD 
LUMBER 


OFFICE AND YARDS, 


Correspondence 520 to 530 Franklin St. 
invited on all 
Sudan. DETROIT, MICH. 














WE MANUFACTURE 
WM.H.WHITE &CO. 
BOYNECITY. MICH. 





























| Boyne City Lumber Go. 
MANUFACTURES : 
HARDWOOD LUMBER 


SELECT STOCK PROMPT SHIPMENTS & 








eee TELECODE=Fe,., 


| RE RRR EE ST 
For Sale by ‘ 


AMERICAN LUMBERMAN — | 
315 Dearborn Street CHICAGO | 
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Wm. Whitmer & Sons, Inc. 


GIRARD TRUST BLDG., PHILADELPHIA. 





W. Va. Spruce, 
W. Va. Hemlock, 


Yellow Pine, 
White Pine, 


CARGO 
LOTS 


All kinds Hardwoods, Va. Sap Pine. 
Export Lnmber, AND N. C. Pine, 
Spars. CARLOADS Cypress. 
AIR DRIED. KILN DRIED. 


EASTERN SPRUCE LATH. 


BILL TIMBERS FURNISHED UP TO 
j 50 FEET LENGTHS. 


Facilities for working Flooring, Ceiling, Siding, 
Fencing, etc. 


Prompt Shipments, Grades Guaranteed 


ESTIMATES FURNISHED ON REQUEST. 



































Beer Creek Lumber CoJ 





\\\ 
HORACE G. WILLIAMS, Receiver. } 


West Virginia Spruce and Hemlock 


MILLS AT DAVIS, W. VA. 
119 South 4th Street, PHILADELPHIA. 








YELLOW AND WHITE PINE. 


Pacific ae Products 
HARDWOODS. 
J. RANDALL WILLIAMS @ CO. 


515-516 Arcade Blidge. . . 
Fifteenth and Market Sts. Philadelphia. 


Wholesale White Pine, 
of wat jounave WM, H. FRITZ @ CO., 


to offer in 3 3: 2: 
Room 301 Crozier Bidg., 1420 Chestnut St., 


WHITE PINE 
We Pay Cash. PHILADELPHIA. 
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>> >>>a>lo>la> lbh dledtadtodtentertente tes 
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YELLOW PINE “*rc'"* FLOORING 


North Carolina Pine, Cypress, 
White Pine and Hardwoods... 


Eli B. Hallowell & Co., ““ertcsbecerna. ; 





6609 9SF646OH 





2.4.444444 44 44444 
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1416-18 So. Penn. Square, 
YELLOW PINE 
Genesee 8t. & Erie Canal. TIFTON, 
Crozier Bidg, PHILADELPHIA, PA. 
IN THE TELECODE 
a me — Stock % of an inch thick, in assorted weap 


Provident Lumber Co, = HOLESALE 
PHILADELPHIA, PA. 

GA. 178 Fisher Bldg. CHICAGO. | HEMLOCK & OAK 
“wns” ¥ellow Pine Timber 
FLYNET means, No. 1 split white oak posts 12 to 15 inches eircum- 

asecried leng’ 


Room 910-11-12 Penn. Sq. Bldg. HITE PINE 
Office and Yard, BUFFAIA, N. Y. 
AMUEL H. SHEARER & SONS, 
GEORGIA RIFT FLOORING AND HARDWOODS. 
ference, 6) feet long.” 
American Lumberman, 315 Dearborn St., Chicago. 








THE RECORD. 


Alabama. 


Birmingham—Articles of incorporation have been filed_by 
the Mitchell Lumber Company, giving capital stock as $50,- 
000. The officers are G. B. Mitchell, president; B. F. Pool, 
vice president; C. R. Vines, 
treasurer. 

Lucedale—J. N. Kennedy has sold his 
K. C. Lumber Company to G. M. Luce. 

Mobile—The Bay Shore Lumber Company has increased its 
capital stock to $50,000. 

Arkansas. 

Booneville—The Coleman-Yount Lumber Company has been 
incorporated with capital stock $44,000. Robert Young is 
president ; B. . Coleman, vice president ; H. K. Wade, treas- 
urer, and J. M, Bibb, secretary. 

Cotton—The Pease Lumber Company has been granted 
a charter with capital stock $20,000. The officers are C. M. 
Pease, president; A. M, Pease, vice president, and C. O. 
Pease, secretary and treasurer. 

Fayetteville—Articles of incorporation have been filed by 
the Field-Reynolds Lumber & Cooperage Company, giving 
capital stock as $40,000. The officers are I’. D. Field, presi- 
dent; E. C. Prichard, vice president; W. J. Reynolds, secre- 
tary, and H. K. Wade, treasurer. 

Fordyce—The Morrow Lumber & Stave Company has been 
incorporated with capital stock $40,000. 

Marked Tree—The partnership in the J. M. Richey Lum- 
ber Company is reported to have been dissolved. 

Paragould—It is reported that the Olney Lumber Com- 
pany will discontinue business here. 

Wynne—The Kennedy & Morelock Stave Company has 
increased its capital stock from $50,000 to $100,000. 


California. 
Clow Bros. have been succeeded by C. A. Mar- 





C. Malone, secretary, and L, 


interest in the 





Booneville 
tin, 

Los Angeles—The Starr Mill & Lumber Company has re- 
cently been incorporated with capital stock $30,000. The 
officers are T. A. Stephens, president, and H. W. Green, sec- 
retary and treasurer. S 

Mountain Valley—John Dudfield, H. Thulsen, William 
Dean, W. B. Allen and F. A. Saunders have filed a petition 
seeking a charter for the Dudfield Lumber & Warehouse 
Company, giving capital stock as $25,000. 

Orange—Articles of incorporation have been filed by the 
Ainsworth Lumber Company, giving capital stock as $12,000. 
The directors and stockholders are Lewis Ainsworth, M. A. 
Ainsworth, F. L. Ainsworth and Emma Ainsworth. 

Salinas—Peter Andresen and W. M. Ketcher have leased 
the Tice planing mill. 

Santa Barbara—I’, H. Wheelan, Santa Barbara; E. W. 
Steele, San Luis Obispo: C. G. Lathrop, Hollister, and oth- 
ers have incorporated the Saliner Valley Lumber Company 
with capital stock $200,000. ; 

San Francisco—A charter has been granted to the Ukiah 
Redwood Lumber Company, with capital stock $50,000. The 
incorporators are E. E. Edwards, C. A. Macomber, M. F. 
Macomber and G. C. Golden. 

Sisson—Ralph Relqua and Frank Shelby have recently 
formed a copartnership and will engage in the manufacture 
of shingles. 

Colorado. 


Berthoud—Fairbairn & Parrish have been succeeded by the 
Fairbairn-Parrish Lumber & Mercantile Company. 

Butler—Bennett & Wells have been succeeded by James 
Marr. 

Cripple Creek—The Teller Lumber Company has sold out 
to the Freese Hill Lumber Company. 

Denver—The McAlpine Lumber Company has been incor- 
porated with capital stock $25,000, The incorporators are 
W. W. McAlpine, S. Kennedy and James H. Arnold. 


Connecticut. 
Milford—Hwurd, Beckley & Herrich have dissolved part- 
nership. The business will be continued under the style of 
the Milford Lumber Company. 


Florida. 


Oklawaha—L. P. Waterman is reported out of bus‘ness. 

Gainesville—The Eddins Manufacturing Company has been 
incorporated with capital stock $30,000, The incorporators 
are J. R. Eddins, Gainesville, and A. N. Eddino, Pough- 
keepsie, N. Y. 

Jacksonville—T. B. Stringfellow, R. L, Stringfellow, J. R. 
Padgett and R. B. Livingston have applied for a charter for 
Stringfellow Bros. & Co. 7 

Georgia. 

Ashburn—J. W. Evans, of J. S. Betts & Co.. is dead, 

Cartersville—A charter has been granted to the Carters- 
ville Lumber Company with capital stock $100,000. 

Gainesville—The J. B. Mundy Lumber Company has re- 
cently commenced business here. 

Pembroke—J. F. Bixby, president of the Bixby Lumber 
Company, is dead. 

Savannah—The Chattachoochee Lumber Company has been 
succeeded by the Savannah Lumber Company. 


Idaho. 


Nez Perce—William J, Ramey. E. L. P. Parker, Thomas 
Mockler, M, C. Ladrieter and W. R. Gibbs have incorporated 
the Ramey Lumber Company with capital stock $40,000. 


Tllinois. 


Carlyle—Hofsomer & Schroeder have dissolved partner- 
ship. Mr. Schroeder will continue the business. 

Chicago—Thomas A. Cantwell has filed a petition in bank- 
ruptey with nominal assets $703.25 and liabilities $39,- 
184.66..—Articles of incorporation have been filed by the 
Johnson & Lumbard Lumber Company, giving capital stock 
as $20,000. ‘The incorporators are W. S. Johnson, A. A. 
Phillips and E. D,. Lumbard.——The Theodore Fathauer 
Company has increased its capital stock from $25,000 to 
$100,000. Vinnedge Bros, have dissolved partnership, A. 
R. Vinnedge will continue the business. 
. eee & Hill have been succeeded by Frank 
ree ile 

Decatur—James A. Wilson, E. C. Dermott and Frank Rob- 
inson have filed an application asking that a charter be 
granted to E. C. Dermott & Co., giving capital stock as 
$50,000. 

Glasford—<A. L. Maple has sold his lumber yard at this 
place to Calvin & Peters. 

Manteno—C. C. Breen has sold his lumber yard to Charles 
Wertz, of Bradley. 

Marion—J. D. Gill has been succeeded by the Marion Lum- 
ber & Planing Mill Company. 

Orion—The A, B. Johnson estate, is selling out to T. I. 
Bachus. 





Indiana. 


Frankfort—The Cleveland & Palmer Handle Company has 
increased its capital stock from $20,000 to $30,000. 

Indianapolis—W. J, Roach, formerly with Roach & Clark, 
will open a hardwood yard here.—-—A. B. Armstrong & Co. 
have recently begun business in this city. 

Indiana Harbor—Bendixen & Skead have recently engaged 
in the lumber and building material business here. 

Jasper—The Eclipse planing mill has been sold to Alois 
Schaaf. 43 

Leiters Ford—Hill & Rouch have been succeeded by Hill 

Sales. 

Monroeville—J. E. Spraks has been admitted into partner- 
ship in the business of John C. Delong. 

South Bend—The Fullerton-Powell Lumber Company wil 
shortly establish a yard in the southern part of this city. 


Kendallville—A. B. Cline, of Bluffton, has recently bought 
a retail lumber yard at this place. 


Indian Territory. 


Red Fork—Weston Atwood is reported closing out to the 
Dickason-Goodman Lumber Company. 


Iowa. 

Crescent—The C. Hafer Lumber Company has recently 
opened a branch lumber yard here. 

Des Moines—The Schmidt & Henry Manufacturing Com- 
pany has increased its capital stock to $250,000. 

Elkhorn—Articles of incorporation have been filed by the 
Elkhorn & Kimballton Lumber Company, giving capital stock 
as $25,000. The incorporators are Rasmus Hansen, Christ 
Christenson, Peter Lykle, S. C. Peterson and others. 

Goodell—Cushman & Finn have dissolved partnership. 

. Hamburg—M. Liggett has been succeeded by M. Liggett & 
on. 

IHfamlin—The Elkhorn Lumber Company has been succeeded 
by the Elkhorn-Kimballton Lumber Company, 

Hawkeye—Graham & Schenck have been succeeded by Pal- 
mer & Schlegel. 

Kimballton—The Kimballton Danish Lumber Company has 
been succeeded by the Elkhorn-Kimballton Lumber Company. 
" Maple River—F, J. Berger has been succeeded by J. J 
Nurre. 

Milton—The Miller Lumber Company has been succeeded 
by Miller & Robinson. 

Nevada—Joseph TFardal will engage in the retail lumber 
business at this point. 

Newton—Maytag & Emerson have been succeeded by Em- 
erson & Denniston. 

Kansas. 

Hutchinson—The Snyder planing mill has been sold to 
J. M. Johns. 

Quenemo—George W. Cradit & Son have sold out. 

Purcell—The O. W. Brown Lumber Company is selling out 
to James L. Stansberger. 

Seward—John C. Pattinson is dead. 


Kentucky. 
Elkton—Rutherford Bros. have sold out to C, M. Redford. 


Louisiana. 
New Roads—O. St. Dozier & Co, have been succeeded by 
the Bertha Lumber Yard. 


Massachusetts. 

Boston—.J. R. Hall has been admitted into partnership in 
the firm of Wellman-Hall & Co. 

Greenfield—Cyril Patenaude has filed a petition in bank 
ruptey, giving liabilities as $20,802 and assets $15,618. 

Michigan. 

Bronson—Noah Ruple & Son have sold their planing mill 
to Arthur Walker and J. C. Megley. 

Detroit—Articles of incorporation have been filed by the 
Michigan Lumber Yard, giving capital stock as $5,000, The 
incorporators are Daniel A., George W. and F. C. Ross and 
William Groh, jr. 

Grand Rapids—The Blodgett Company, Limited, has been 
incorporated with capital stock $3,000,000. The incorpo- 
rators are Delos A. and John W. Blodgett and Edward G. 
Raumond, 

Grand Rapids—Frederick Macey, president of the Frederick 
Macey Company, Limited, is dead. 

Hastings—William Peck has bought an interest in the 
Tomlinson Lumber Company, and the style has been changed 
to George S. Tomlinson & Co, 

; i City—Amos Rosenberg, of Amos Rosenberg & Son, is 
dead. 
Minnesota. 

Anonka—The Reed & Sherwood Manufacturing Company 
has been granted a charter with capital stock $40,000. 

Clearwater—R. B. Coleman has recently sold his lumber 
business. 

Houpt—Olson Bros. & Swallin have been succeeded by 
Olson Bros. ; 

Le Seur—Skluzacek & Westerman have succeeded J. C. 
Skluzacek. 

Magnolia—The Porter Lumber Company is closing out to 
the Innes Lumber Company. 

Minneapolis—Articles of incorporation have been filed by 
the Building Block Manufacturing Company, giving capital 
stock as $1,000,000. The incorporators are Samuel Whaley, 
William I’, Porter and Charles W. Burchner, all of St. Paul, 
and James W. Cooper, of Minneapolis. 

Org—The C. L. Coleman Lumber Company is reported to 
have sold its yard at this place. 

Rochester—P. L. Dansingburg & Co, are reported sold out, 

Wabasha—The New Wabasha Lumber Company has in- 
creased its capital stock to $75,000. 

Mississippi. 

Casco—Bablemeyer & Son are reported to have dissolved 
partnership, 

Doddsville—R. FE. Dodds & Bros, have been succeeded by 
J. Fk. & S. L. Dodds. 

Meridian—J. W. McMillan, R. W. McMillan, M. S. Bell 
and others have incorporated the Cook Lumber Company 
with capital stock $25,000. 


Missouri. 
St. Joseph—The Conkey Lumber Company has succeeded 
John B. Bruce. 
West Plains—S. 
Henry. 





Ti. Henry has been succeeded by B. T. 


Mentana. 

Bozeman—Walter Cooper, of Bozeman; N. H,. Holter, 
Helena, and A. C. Johnson have incorporated the Walter 
Cooper Company. with capital stock $50,000. 

Havre—The Montana Lumber Company has sold out to 
the Kalispell Lumber Company, of Kalispell. 

Helena—The Oregon & Montana Lumber Company has re- 
cently filed articles of incorporation, giving capital stock as 


$150,000. 
Nebraska. 
Broken Bow—The P. D. Smith Company has been suc- 
ceeded by the G. L. Turner Lumber Company. 
Emerson—The Holmquist Lumber & Grain Company has 
succeeded the Edwards & Bradford Lumber Company at this 


place. 

Lincoln—The White Salmon Lumber Company has been 
incorporated with capital stock $200,000. 
pan ing Water—Frank Dickson, of Frank Dickson & Co., 
s dead. 

New Jersey. 

Morristown-——Henry Dalrymple, president of the Dalrym- 
ple-Hastings Company, is dead. 

Newark—Stone & Hershey have removed from Room 309 
to Room 212, second floor of 800 Broad street. 

Phillipsburg—John H. Hagerty is dead. 


New York. 

Belomont—Morehouse & Bissel have dissolved partnership, 

Brooklyn—A charter has been granted to H. P. Kirkman & 
Co., with capital stock $100,000. The incorporators are J. I 
Bergen, E. L, Tamblyn and A. R. Lamson. 

Buffalo—Articles of incorporation have been filed by the 
Buffalo Hardwood Flooring Company. giving capital ‘stock 
as $1.500. The incorporators are W. C. Barker, T. C. Coons 
— ba ane AP rettaunge see 

uffalo—The George Shepard Company has been succeeded 
by_the Queen City Lumber Company. 

New York City—The Southern Match Company has been 
incorporated with capital stock $100,000. The incorporators 
are W. T. Hauten, D, H. Andre and H. C. Mendelson._— 
py ane E. Ferguson, president of the Mutual Company, is 
dead. 

Watertown—Robbin & Hochkin have been succeeded b 
Robbin & McKeon. ae 
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North Carolina. 


Raybporo—The Bayboro Land & Lumber Company has in- 
woneod its capital stock from $125,000 to $250,000. 
ivlington—Bedford Thompson, R. M. Thompson and 
others have incorporated the George W. Anthony Company 
with capital stock $100,000. 

Durham—The Durham Lumber Company has bought out 
the Sen La Woodworking Company here. 
Ohio. 


Cineinnati—The Sextro Manufacturing Company has filed 
of incorporation, giving capital stock as $100,000. 
‘rhe incorporators are W. J. Sextro, J. E. Kohlsaat, H. A 
-and H. H. Hoffman. 
Cjeyeland—A charter has been granted to the Ohio Basket 
& Veneer Company, of East Cleveland, with capital stock 
$30,000. 
*’Dolaware—The Western Manufacturing Company has been 
eranted a charter with capital stock $500,000. 
hast Liverpool—The East End Lumber Company has re- 
cently begun business here. 7 
\iansfield—L. E. Loring, Frank Kellar, C. C. Kellar, Jesse 
Maris and Earl Skidmore have incorporated the Big Seven 
Lumber Company, of West Mansfield, with capital stock of 
$10,000. é 
"\Marietta—B, L. Beleal has filed a petition in bankruptcy, 
ving his liabilities as $11,849.03, and assets $2,075. 
Rockford—W. H. King is reported to have sold out. 


Oklahoma Territory. 


ifobart—The Washita Lumber Company is reported out 
f business. 





} 





Oregon. 

\storia—The Astoria Lumber Company, to 
iIumber and shingle mill business, has been 
with eapital stock $5,200, ; 
ltufur—Gill & Springer have dissolved partnership. The 
siness will be continued under the name of J. F. Springer 


conduct a 
incorporated 


« ('o 
Cottage Grove—The Wildwood Lumber Company has filed 
articles of incorporation, giving capital stock as $200,000. 
rhe ineorporators are John Hunter, J. S. Hamilton and J. S. 
Medley. 
Granite—The Spokane-Eastern Lumber Company has been 
nted a charter with capital stock $25,000. 
Roseburg—William P. Johnson Lumber 
rtly open a retail yard at this place. 
Silverton—John Litchy is dead. 


Pennsylvania. 


ltradford—A charter has been granted to the A. Miller & 
Son Lumber Company, with authorized capital stock of $20,- 
ei eial 

Diamond—It is reported that James Henry Shreve has 
filed a petition in bankruptcy, giving liabilities as $934.31, 
and assets $335, 

jersey Shore—Joseph S. Childs is dead. 

Philadelphia—The Atlantic Coast Lumber Company has 
opened an office at Room 1002, Witherspoon building, with 
i’. A. Dudley in charge-——-The Philadelphia Veneer & Lum- 
ber Company, which has recently been incorporated, has 
established headquarters in the Land Title building. 

ittsburg—The MeMillan Lumber Company has taken of- 
fices in the Keystone building, Rooms 809, 810, 811 and 812. 

ridioute—Charles M. Anderson has filed a petition in bank- 
ruptey, giving liabilities as $1,475.2%, and assets $214. 

York—Brown & Smyser have dissulved partnership. 


South Carolina. 


Vickens—The Montvale Lumber Company has been incor- 
porated with capital stock $500,000. 


South Dakota. 
inery—Till & Osmand have bought out Craig & Seeman. 
Tennessee. 


Lirin—George Raushcher & Sons have begun a saw mill 
business at this place. 

lish Springs—W. S. Whiting and R. V. Fine have organ- 
ized what will be known as the Beaver Creek Lumber Com- 
pany, with capital stock $25,000. 

Nashville—Articles of incorporation have been filed by the 
Union Lumber Company, giving capital stock as $30,000. 
The ineorporators are Claude Bellamy, Clarence Sutherland, 
Thomas Christian, M. V. Davidson, J. M. Mix, C. H. Bene- 
dict, M. F. Green and C. B. Benedict. 

Stout—L., A. Ransom & Co. have sold out to J. T. Whit- 


sett. 


Company will 


Texas. 

Caldwell—The Daniel Womack Lumber Company has 
changed its name to the Burleson County Lumber Company. 

Childress—B, R. Alexander has been succeeded by W. W. 
Alexander. 

Prosper—W. L. 
Strange, 

Ilouston—The Hub City 
begin business in this city. 

San Angelo—The William Cameron Lumber Company has 


Strange has withdrawn from McAdams & 


Lumber Company will shortly 


sold out its yard here to the Burton-Lingo Lumber Company. 
Saratoga—T. L. McCaughan has recently engaged in the 
manufacture of lumber at this place. 


Sour Lake—Morgan & Co. have sold their lumber yard to 
the South Texas Lumber Company. 
faylor—Articles of incorporation have been filed by the 
Ilolder Lumber Company, giving capital stock as $15,000. 
The ineorporators are J, S. Carr, Isaac Johnson, H. D. John- 
son and R. W. Carr. 
Utah. 


_ Ogden—Articles of incorporation have been filed by the 
Volker-Scowcroft Lumber Company, giving capital stock as 
$50,000. The directors are Joseph Heber, Albert Scowcroft, 
J. W. and F. Volker and Henry Last. 

Virginia. 

_ Norfolk—A charter has been granted to the Duke & 

Smith Lumber Company. ; 


Washington. 


Chelan—Higgins & Wallace have dissolved partnership. 
N. 'T. Higgins will continue the business. 

Olympia—aA charter has been granted to the Olympia Man- 
ufacturing & Building Company with capital stock $50,000. 

ort Angeles—A. L, Meader, C. M. Wolf and H. G. Horts- 
mann have incorporated the Pittsburg Lumber Company with 
capital stock $50,000. 

Seattle—The Woody Lumber Company has been incorpo- 
rated with capital stock $5,000. The incorporators are S. F. 
Woody, W. F. Woody and I. G. Woody. 

Spokane—Articles of incorporation have been filed by the 
Coeur d'Alene Lumber Company, giving capital stock as 
$1,000.000, The directors are W. S. Largy, Butte; Robert 
McBride, Butte; John M. Daugherty. Omaha; Joseph T. Car- 

Spokane—Wooster, Nuline & Heald have been succeeded 
by the Springston Lumber Company. 


West Virginia. 


Morgantown—The Valley Woodworking Company is _ re- 
ported to have made an assignment, giving liabilities as $15.- 
000, and assets $22,000. 


Wisconsin. 


Manitowoc—The Biegel & Guse Company will engage in 
the retail lumber business here. 

Marinette—It is reported that the Menominee River Lum 
ber Company will move its offices to Chicago. 

Milwaukee—The officers of the recently organized Hem- 
lock Company are: B. F. MeMillan, president; John R. 
Davis, first vice president; W. J. Wagstaff. second vice 
president; Frank E. Worden, secretary, and B, Heinemann, 
treasurer. 





Platteville—The Jenkins-Eastman Lumber Company has 
changed its style to the Eastman Lumber Company. 
British North America. 


Toronto, Ont.—A provincial charter has been granted to 
J. T. Marchand & Co., with capital stock $45,000. 





NEW MILLS. 





Alabama. 
Biandor Springs—C. L. May, of Jackson, is building a saw 
mill on the Alabama river near here with a daily capacity 


of 20,000 feet. 
Arkansas. 

Iuka—Thomas & Maddux have recently bought a tract of 
timber lands in this county and will erect a saw mill with 
a daily capacity of 30,000 feet. 

California. 

Eureka—The Holmes-Eureka Lumber Company 

ing a saw mill here. 


is build- 


Georgia. 

Tifton—The saw mill plant of the Tifton Lumber Com- 
pany, which was partially destroyed by fire some time ago, 
has been purchased by the Southern Lumber Company, of 
Kingwood, who will immediately start to rebuilt it. 

Mississippi. 

Richton—The Moss Point Lumber Company, of Moss 
tr will shortly begin work on a new saw mill at this 
place. 

New Jersey 
_ Jersey City—Vanderbeck & Sons are contemplating estab- 
lishing a strictly up-to-date planing mill in this city. 

New Mexico. 

El Vado—The new saw mill of the Burns-Briggs Lumber 
Company will have a daily capacity of 75,000 feet. 

Oregon. 

Enterprise—It is reported that Hescock & Wigglesworth 
will erect a large saw mill on Grossman creek. 

Granite—The Spokane-Eastern Lumber Company, which 
has recently been incorporated, will erect a saw mill at an 
estimated cost of $12,000, with capacity of 30,000 feet daily. 

South Carolina. 
S. McKenzie will erect a modern saw mill here. 
Tennessee. 

Nashville—Youngman & Reese are contemplating establish- 
ing a saw and planing mill in this city. 

Summit—A saw mill with a daily capacity of 15.000 feet 
will be erected near here by the Brownlee Lumber Company. 
Virginia. 

West Point—It is reported that the E. S. Adkins Lumber 
Company will build three saw mills in this vicinity. 

Wisconsin. 

Spring Valley—The Canning-Churchill Company has re- 
cently established a planing mill in connection with its 
lumber business. 

British North America. 

Trout Lake, B. C.—It is reported that the Canadian Tim- 
ber & Saw Mills, Limited, will erect a saw mill in this 
vicinity with a daily capacity of 75,000 feet. 


Hoves— 
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CASUALTIES. 





Arkansas. 
Warren—tThe commissary and extensive lumber sheds of 
the Arkansas Lumber Company were recently destroyed by 
fire; loss estimated at $40,000. 


California. 
Los Angeles—On February 8, fire completely destroyed the 


box factory of the Los Angeles Box & Hive Company, en- 
tailing a loss of $60,000. 


Illinois. 

_Chicago—The Towner Planing Mill Company, the A. C. 
Wintermeyer Box Factory, and the Chicago Table Works 
oa an estimated loss of $100,000 from fire on Febru- 
ary 10. 

Michigan. 


Cadillac—One of the dry kilns of Cobbs & Mitchell 
was destroyed by fire last week ; loss $25,000, covered by in- 


surance. 
New York. 


: Buffalo—The planing mill of William Hurley & Co., at 
South Buffalo, burned on February 4, causing a loss of 
about $15,000, with insurance $11,000. 


Oregon. 


Bend—The Pilot Butte Development Company’s planing 
mill near this place, was destroyed by fire recently; loss 
$4,000, no insurance. 


HY MENEAL. 


Goodridge—Atkins. 


NORFOLK, VA., Feb. 10.—An unusually beautiful wedding 
was solemnized last Thursday evening at 5 o’clock in Mon- 
umental Episcopal church, Richmond, Va., when Miss Flor- 
ence Stanley Atkins, a beautiful and: accomplished belle of 
that city, became the bride of George McG. Goodridge, of 
Norfolk. The bride was beautifully gowned in white crepe 
de chene over taffeta, trimmed with a bertha of real lace. 
She was attended by her sister, Miss Lillian Atkins, who 
was becomingly dressed in white chiffon and carried maiden 
hair ferns. The best man was Harry Goodridge, and the 
groomsmen were Robert Pegram, Hunter Bell, Percy Jones 
and Richard Taylor, of Norfolk; Jack Pryor, of New York, 
and Frank McCarthy, of Richmond. After the ceremony, 
a reception was held at the home of the bride, which had 
been decorated in white and green. Among the out-of-town 
guests were: Mrs. Louis Hilliard, Miss Elizabeth Bow- 
doin, Misses Guida and Mabel Chamberlaine, Misses Emily 
and Mabel Allyn and Mrs. John J. Gibson, of Chicago. Mr. 
Goodridge is popular in social and commercial circles, and 
is general agent of the Lumbermen’s Marine Insurance Com- 
pany and secretary of the Seaboard Fire Insurance Com- 
pany, with headquarters in this city. Lumbermen in this 
vicinity are unanimous in wishing Mr, and Mrs. Goodridge 
a long life of happiness and prosperity. 











Hogan-Moeckel. 


MINNEAPOLIS, MINN., Feb. 8.—F. C. Hogan, traveling rep- 
resentative of the Thief River Falls Lumber Company, and 
Miss Clara Moeckel, of Minneapolis, were married here this 
afternoon at 19 Western avenue, the home of Mr. and Mrs. 
S. B. Hogan, parents of the groom. The ceremony was wit- 
nessed by only a few intimate friends and relatives. Mr. and 
Mrs. Hogan left this evening for Grand Forks, N. D., where 
they will make their home. 
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| CALIFORNIA. 


IN THE CITRUS FRUIT BELT. 


Los ANGELES, CAL., Feb. 5.—The lumber business of 
this section is plugging along about after the usual 
style. There has been a slight falling off since the 
holidays and January was hardly up to the average of 
the last months of the old year. While there has been 
some falling off in sales it by no means follows that 
business is slack, for the yards all over this country 
are still comfortably busy, and some have hardly yet 
caught up on orders carried over from December. Im- 
mediate city trade does not seem to have lessened ma- 
terially as yet, although building has slackened some- 
what in the number of new buildings, but there is still 
a large amount of lumber going out for buildings 
for which permits were issued in December. 

During January only 216 permits were issued within 
the city limits. Their estimated value was $875,444. 
This is considerably less than the number of permits 
issued the same month one year ago and the aggregate 
cost was less, but it must be understood that January, 
1903, was a phenomenal month. 

A few of the lumber yards in various parts of this 
section report a marked falling off in the number of 
building permits, but the majority of outside towns 
indicate little or no change and that in most of the 
towns building is progressing at what would be con- 
sidered a boom rate almost anywhere else. All over 
Pasadena, city and town, outside of the immediate busi- 
ness district, which is already pretty solidly built up, 
one can hardly go a block without finding one to half 
a dozen new buildings in a more or less advanced process 
of building. The same is true of Long Beach, Ontario, 
Redlands, Orange, Riverside and San Bernardino. 

There are now five lumber yards in actual operation 
in Pasadena. In addition to the Orban-McCament new 
yard, mentioned in the last report, the Southwestern 
Lumber Company has put in operation a large new yard. 

The C. Ganahl Lumber Company, of this city, which 
bought out the Fidel Ganahl interests in Pasadena early 
in the fall, is doing a large business in that yard, hav- 
ing greatly enlarged it, although Fidel Ganahl had 
increased his stock greatly over what was formerly car- 
ried by the Patten & Davies Lumber & Fuel Company. 
This yard still does business under the name locally 
of the Pasadena Lumber & Fuel Company. 

The Kerckhoff-Kuzner Mill & Lumber Company’s 
branch yard at Pasadena is also duing a good business, 
and has a larger stock of lumber on hand now than for 
some time, 

The fifth yard in the list, a branch of the L. W. Blinn 
Company in this city, has always done a good business 
in Pasadena and holds its own in spite of competition. 
This yard, it must be remembered, is a C. A. Hooper 
concern, L. W. Blinn having had nothing to do with it 
for some time, as has been reported before, but instead 
is at the head of the Southwestern Lumber Company, 
the new yard spoken of in this connection. 

The new lumber company which has opened up at 
San Pedro—in other words, the Pacific Coast Steamship 
Company—is pushing its interests into the outside towns 
and has already been looking over the field in Ventura 
county north of here with a view to establishing yards 
at Oxnard, the great beet sugar town, and at Hueneme, 
which is the port of Ventura county. There are already 
two lumber companies in the county and about 8,000,000 
feet was consumed there last year, and as the county 
is improving rapidly the Pacific Coast company means 
to try to get a bite at the trade. 

At a recent meeting of the San Dimas Lumber Com- 
pany, at San Dimas, the following officers and directors 
were elected: W. A. Johnstone, president; J. S. John- 
stone, vice-president; J. S. Billheimer, R. M. Tague and 





Frank H. Hardwood, directors; and the Bank of San- 


Dimas, treasurer. 

Prices everywhere remain fairly firm. Some contrac- 
tors claim to be getting a little bigger discount, while 
people proposing to build new houses still complain of 
high prices. . . 

The yards all over the country here are still working 
under the old last year’s price list, but there is little 
doubt that they are shading prices generally rather 
more than last year. 

Receipts by cargo at San Pedro since the first of the 
year have fallen off considerably, but are still sufficient 
for all wants, apparently. Yesterday there were four- 
teen cargoes at the docks, and one at anchor out under 
the lea of the new breakwater, while eleven more were 
due at this port, all being expected in within a few days 
or by the time those at the docks were unloaded so as 
to make room. To the casual observer there seems to be 
more lumber in pile at San Pedro than two or three 
months ago, but the railroad companies centering there 
appear to be crowded to their full capacity in moving 
stock inland. There is a cargo unloading at Port Los 
Angeles nearly all the time and sometimes two or three 
are waiting their turn at the dock, while Redondo catches 
a cargo every now and then. Work on the inner harbor 
is progressing, but everybody is anxious to see the work 
pushed to the limit in order to give more dock room 
and to give sufficient depth for the large transpacific 
steamers. 

The receipt of box shooks is now about at its hight, 
the packing of citrus fruits being fully under way at 
most of the packing houses. 

On the evening of January 27 a fire in the Union 
Hive & Box Factory, 223 North Avenue Eighteen, en- 
tirely destroyed the works with a loss of about $35,000. 
It is understood that this shop will be rebuilt after a 
while. 

Among late arrivals in this section are Mrs, E, OQ, 


Avery, wife of the Alpena, Mich., lumberman; E. A. 
Eddy, Saginaw, Mich.; Mrs. H. B. Peck, wife of the 
banker lumberman of Kalamazoo, Mich.; George F. 
Wilson and wife, Eau Claire, Wis.; N. C. Foster, the 
well known lumberman of Fairchild, Wis., and daughter, 
and a number of lesser known lights from the middle 
west lumber region. 

Philip Auten and son, Frank, can be seen almost any 
pleasant afternoon knocking the ball over the Green 
golf links at Pasadena. Miss Cora Auten and Mrs. 
Auten are often seen with them. Mr. Auten’s handsome 
new house in Ford place, Pasadena, is becoming quite a 
center of fashionable society. Charlie Meers’ automo- 
bile can often be seen speeding cityward down Raymond 
avenue, Pasadena, from his beautiful home. 





FROM THE GOLDEN GATE. 


San }RANCISCO, CAL., Feb, 5.—Shipments of redwood 
from Humboldt, Mendocino and Del Norte counties for 
January for the past five years compare as follows: 


Feet. 





So notwithstanding the fact that some of the mills 
were closed for repairs and alterations and others did 
not run to full capacity the total for last month was 
ahead of January of any other year for the past five. 
The increase over 1903 was not of course very large 
but it was equal to 28,000,000 feet for the whole year 
provided the same proportion was kept up, and the 
prospects are good for an increased cut of 40,000,000 
feet for 1904 if not for a larger one. 

There will be a determined effort made by the new 
corporation to place redwood in the eastern market on 
some well determined plan and the stock at Los Me- 
danos now, about 12,000,000 feet, will be largely in- 
creased. Hitherto outside of a few manufacturers the 
eastern market has not received the attention that it 
should and ought to have had and some of the older 
firms claim that they have all the market they need in 
California and on the coast. The experience of the 
associated sugar and white pine manufacturers, how- 
ever, shows what the new corporation can do. Every 
foot of sugar and white pine can be sold in the east 
and every foot of redwood not needed on the coast can 
find an appreciative market there, thanks largely to 
the missionary work done in the columns of the 
AMERICAN LUMBERMAN. 

The log raft business is already coming to the front. 
One raft to be built at Stella, on the Columbia river, 
and similar to those heretofore illustrated in the 
columns of the AMERICAN LUMBERMAN, will contain 
604,000 lineal feet. One of the two rafts now being 
built will come to the Hammond Lumber Company, 
the other to the Robertson Raft Company. The use of 
fir for piling, as these timbers will largely be used, 
will to a certain extent help to lessen the strain on 
the market. The demand for piles ete. is a steadily 
growing factor here year by year and is capable of 
great development. 

A. B. Hammond, president of the Hammond Lumber 
Company, has just made a big contract for a residence 
out in the Western Addition where will be insured a 
magnificent view of the bay and ocean. 

The off shore business in redwood, which has been 
somewhat quiet for a while, is giving evidence of 
healthy life again. All of the vessels engaged to 
carry sugar and white pine, such as the Ladas, now 
loading at Oakland, take more redwood in their cargoes 
than anything else, hence all the vessels engaged for 
this are also redwood carriers. Besides this there are 
others that have been put on the berth during the past 
couple of weeks. Among them is the Lock Trool, for 
Fremantle, and the Agostino Terrizano. Each of these 
vessels will carry over 1,000,000 feet of redwood. Add- 
ing those already on the engaged list for lumber there 
is quite a large quantity of redwood already contracted 
for off shore business—nearly all with Australia. 

The Amelia cleared on January 29 for Honolulu with 
539,373 feet of redwood, valued at $8,506.25. She 
loaded at Fields Landing. 

Not satisfied with their own incomparable wealth 
of woodlands, the people of Humboldt county are 
reaching out for new timber worlds to conquer. 
George W. Brace, of Eureka, and several of his towns- 
men expect to secure an option on 1,300,000 acres of 
timber land in Mexico which they intend to sell at 
some future date. 

The steam schooner owners held a meeting on 
Wednesday to discuss the proposition of the Pacific 
Coast Steamship Company, which aims to put a stop to 
the threatened war of rates of transportation and on 
prices of lumber by having the former stop carrying 
passengers or by agreeing on a schedule of freight or 
fares, or both. An agreement will probably be made 
to work in harmony. 

The stock of sugar and white pine on hand is being 
disposed of as quickly as possible, the former by ship- 
ment in response to Australian orders, the latter by 
sales to local and eastern manufacturers. 

The El Dorado mill, which had been running, has 
stopped for a clean up and will not resume active oper- 
ation again for a month or so. It will cut 35,000,000 
feet this year. 


a a a 


C. I, Cross, northwestern agent of the Southern 
Cypress Lumber Selling Company, limited, this week 
sold 56,000 feet of 3-inch clear cypress to go to Win- 
nipeg, Manitoba. Thus is another step recorded in the 
invasion of the southern product into the realm of 
northern pine. 
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THE PACIFIC NORTHWEST. 


PUGET SOUND NOTES. 


SEATTLE, WasuH., Feb. 6.—Carl Lewis, of Lewis & 
Hughes, spent Sunday in Portland visiting his parents. 
E. H. Lewis, senior member of the firm, is in Chicago. 
Jack Hughes, the other member of the firm, who is 
now attending meetings of retailers in the middle west- 
ern states, is expected home in two weeks. 

Roy & Roy report a nice business for this time of the 
year, with orders fairly good and all the mills start- 
ing up. “We are in fine shape to take care of our cus- 
tomers during 1904,” said Ed Roy, of the firm, when 
questioned concerning the state of the trade, 

J. B. Dunnigan, representing Mershon, Schuette, Par- 
ker & Co., Saginaw, Mich., has been here for a few days. 
Ile left day before yesterday for Portland. 

i), L. Fisher, president of the Fisher & Wilson Com- 
pany, of Cleveland, Ohio, is in Seattle. He is president 
of the Lewis County Log & Lumber Company, Seattle. 

\t Vancouver Barracks, this state, today Chief Quar- 
{ermaster W. C. Wren,-of the department of the Co- 
lumbia, opened bids for 2,100,000 feet of lumber for 
shipment to Manila. The bid of the Eastern & Western 
Lumber Company was recommended for acceptance, being 
the lowest and therefore the best. 

Articles of incorporation of the Robe-Menzel Lumber 
Company, of Granite Falls, have been filed with the 
secretary of state. The capital stock is $50,000, and 
the incorporators are T. K. Robe, H. Menzel and George 
0. Crites, all of Granite Falls. The new mill will tap 
timber from the Mt. Pilchuck district. 

The White Star Lumber Company, of Elma, Wash., 
has increased its capital stock from $50,000 to $75,000. 
A lath and shingle mill is to be installed. 

At Porter, this state, the mill of the Arlington Lum- 
ber Company is being torn down. The timber has been 
exhausted and the mill will be set up elsewhere, pre- 
sumably seventy miles distant, where more timber is 
available. 

The Perkins & Preston Lumber Company, of Elma, 
has added a shingle mill to its plant and during the 
coming season will manufacture both lumber and shin- 
gles. 
~ After a shut down of about eight weeks nearly all the 
shingle mills of the state started up during the week. 
The news throughout the state would indicate that no 
result has been attained looking to a reduction of wages 
but the mills are all hopeful of a prosperous year just 
the same, with stable and money making prices. 

C. T. Bronson, of Vancouver, B. C., is in Seattle, and 
says that for the first time in the history of the province 
American mill men are to try to cut cedar timber on 
the British side of the line for mills located on American 
soil. He says that C. T. Moore and four other men of 
Blaine, this state, have contracted for four mills to he 
erected on British Columbia timber lands; that the pro- 
moters believe that the timber can be cut cheaper in 
British Columbia and sold to American consumers, after 
paying the duty, than cedar can now be obtained by 
Americans from American mills. 

At Ballard the Stimson Mill Company is building six 
brick fire-proof dry kilns. The company has suffered 
fire loss seven times since starting in business at Ballard 
and the officers believe that these new fire proof kilns 
will see the end of such fire losses. The four kilns for 
ihe shingle department will be each 17x91 feet and will 
hold 4,000.000 shingles. ‘The two for the lumber mills 
will be 25x91 feet and will have a drying capacity of 
300,000 feet a day. 














WESTERN WASHINGTON NEWS. 


TacoMA, WASH., Feb. 6.—The regular monthly meet- 
ing of the Pacific Coast Lumber Manufacturers’ Asso- 
ciation was held today at the Hotel Tacoma with a 
fair number of mills represented. It was decided to 
reduce the fir list on slash grain flooring, drop siding 
and rustic by $1.50. The question of reducing the 
list prieo on cedar lumber was discussed at some 
length. A committee consisting of Everett G. Griggs, 
of Tacoma, president of the association; A. F. Me- 
Ewan, of Ballard, and Michael Earles, of Bellingham, 
was appointed to consider the question and to report 
next week at a meeting of the mills interested in cedar, 
to be held in Seattle. It was decided to make a de- 
termined effort to secure a 40-cent rate on fir to Mis- 
souri river common points, and energetie measures 
will be adopted. Victor H. Beckman, secretary of the 
association, has issued a letter to the Chamber of 
Commerce of Tacoma and to other commercial bodies 
cf the state urging their assistance in securing the 
granting of this much needed rate. 

Mr. Beckman in his letter pointedly reviews the 
lumber situation, stating that more than 300 new mills 
were erected in the Pacific northwest during 1903 and 
that the market for the common grades of lumber, 
which constitutes about 75 percent of the output, is 
glutted; that values have decreased to a minimum; 
that 250 mills have already closed, and that many 
more will soon be compelled to do so unless relief can 
be found in the opening of new markets. Tacoma 
being the largest lumber manufacturing city in the 
state is deeply interested in efforts to secure the 
needed rate. 

D. H. McMullen, of the St. Paul & Tacoma Lumber 
Company, is now in Minneapolis and is not expected 
home for a month. 

The Puget Sound Lumber Company has started its 
new double-cutting band saw, increasing its capacity 
about 25,000 feet a day. 

E. J. Felt, president of the Washington Lumber 
Company, left this week for the east on a business 


trip. The company has its new double-cutting band 
saw in operation, thus increasing its capacity. 

The St. Paul & Tacoma Lumber Company has at its 
docks loading the steamer Al-ki for southeastern Alas- 
ka; the steam schooner Robert Dollar, for California; 
British bark Ancenis, for Fremantle; British bark 
Tinto Hill for South America; schooner 8. T. Alexan- 
der for San Pedro; schooner Irene for California; ship 
A. J. Fuller for Sydney, and today finished loading the 
barkentine Quickstep with 525,000 feet for California. 





PRICES ON LUMBER FOR THE GOVERNMENT. 


TacoMA, WASH., Feb. 5.—Bids were opened Wednes- 
day by the United States quartermaster’s department 
for supplying the government with 2,410,000 feet of 
lumber for shipment to the Philippines. The St. Paul 
& Tacoma Lumber Company and the Tacoma Mill Com- 
pany each bid a lump sum of $22,000 for the order, es- 
timated by the quartermaster to be about $2,000 lower 
than any other Puget sound bid. The other bidders 
were the Tidewater Lumber Company, of Tacoma; the 
Foster Lumber Company, of Tacoma; the Stimson Mill 
Company, of Seattle; the Atlas Lumber & Shingle Com- 
pany, of Seattle; L. H. Gray & Co., of Seattle; the 
Page Lumber Company, of Tacoma; the Lumber Manu- 
facturers’ Agency, of Tacoma. An example of the way 
in which prices run may be seen from the following 
published quotations: 

Flooring—Stimson Mill Company, $20; Atlas Lumber & 
Shingle Company, $21; L. H. Gray & Co., $23.50; Lumber 
Manufacturers’ Agency, $14. 

Lumber, 1x3—Tidewater Lumber Company. $10: Foster 
Lumber Company, $12; Stimson Mill Company, $10; L. H. 
Gray & Co., $12.50: Lumber Manufacturers’ Agency, $14.50. 

Lumber, 2x4—Tidewater Lumber Company, $10: Foster 
Lumber Company, $10; Stimson Mill Company, $9: Atlas 
Lumber & Shingle Company. $9; L. H. Gray & Co.. $16.50: 
Page Lumber Company, $7.75; Lumber Manufacturers’ 
Agency, $10.50. 

Of the bids opened at Portland the Portland Lumber 
Company bid a lump sum of $26,000. The Eastern & 
Western Lumber Company bid $7.95 for all rough lum- 
ber; $11 for ceiling and flooring and $15 for ceiling 
kiln dried and dressed to size; $17 for clear flooring 
kiln dried and dressed to size. The Pacific Export Lum- 
ber Company bid $10.90 for all, or $10.90 for No. 1 
and No. 2 ceiling and flooring, assorted sizes, or $8.37 
for the rough lumber. 

The bids were forwarded to Washington, D. C., for 
an award to be made. 





NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., Feb. 5.—E. Pairon & Sons, formerly 
of Daggett, Mich., have secured a site on the outskirts 
of Everett and will build a shingle mill with a daily 
capacity of 150,000 shingles. The machinery of this 
company is now en route from Michigan. 

N. J. Bryan, a mill man of MeMurray, died recently 
of consumption. 

The Stevens Company, of Monroe, is shut down this 
week for repairs. 

The Darrington Lumber Company is at work on a 
contract of 200,000 feet of lumber, to be used in build- 
ing the tramway to the Bornite Mining Company on 
Clear creek, twelve miles distant. 

Nearly all logging camps on the soun:l opened Febru- 
ary 1, after the winter shut ‘own. It is estimated 
that 4,000 men were thrown out of employment during 
that time. A majority of shingle mills have also 
Startci up after a period of agreed inactivity. When 
the shut down occurred Clears were quoted at $1.60 
and $1.65 and Stars were $1.35. Quotations now are, 
on cars here: Clears, $1.80; Stars, $1.50. 





A COMPREHENSIVE LOGGERS’ ASSOCIATION. 


EVERETT, WASH., Feb. 5.—Loggers on Puget sound 
formed this week the greatest organization that has 
ever affected the logging industry in this state, when 
they incorporated the Washington Logging & Broker- 
age Company, to have its head office in Seattle. En- 
rolled in this new enterprise are about. 85 percent of the 
loggers in Washington, and practically all are ex- 
pected to become afliliated with the association inside 
of a few weeks. 

The Washington Logging & Brokerage Company is 
formed on ideas similar to those of the Washington Red 
Cedar Shingle Association, although loggers claim 
their organization contains superior features. Every 
logger is a stockholder in proportion to the output of 
his camp. He sells his output to the selling agency, 
which disposes of the logs to mills. Prices established 
for 1904 are $4.50, $7 and $9, less 10 percent a thousand 
for operating expenses. The prices established are $1 
less than those of a year ago, though ¢1 higher than 
sixty days ago. It is expected the new organization 
will make it possible for logging camps to run 
throughout the year. 

It is the plan to ask the co-operation of Puget sound 
mills buying on the open market, as such a course 
would prove of mutual advantage to both mill and 
logger. Three-quarters of the mills now buying have 
signified a desire to co-operate. Just who will be in 
charge of the Seattle office has not been divulged, but 
there is all reason to believe he will be one of the best 
known loggers in the Pacific northwest. The new com- 
pany will be officered by: President, J. E. Gowen, of 
Everett, manager of the Thomas Irvine Lumber Com- 
pany; vice president, Charles H. Cobb, of the Sno- 
homish and Port Susan logging companies; secretary, 
A. M. Anderson, of the Mason county and Phoenix log- 
ging companies; treasurer, Sol. G. Simpson, of the 
Simpson Logging Company. The directors are: J. H. 
Bloedel, C. H. Cobb, E. E. Brehm, A. M. Anderson, D. 
J. Kelleher, Mark H. Drahm, FE. J. English and J. FE. 
Gowen. 
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ON BELLINGHAM BAY. 


BELLINGHAM, WaSH., Feb. 6.—Michael Earles, presi- 
dent of the Puget Sound Mills & Timber Company, and 
Mrs. Earles have returned from an extended tour of 
the east. They left immediately after their marriage 
in Portland, Ore., about two months ago, for California 
and the east. 

The ship Senator, berthed at the Bellingham Im- 
provement Company’s dock, is receiving 1,500,000 feet 
of fir lumber for South Africa. 

The steamer Grace Dollar left the E. &. Wood mill 
Wednesday with 470,000 feet of fir lumber for San 
Francisco. 

Cargo shipmexrts of the E. K. 
pany last month were: 

DOMESTIC. 


Wood Lumber Com- 


Lumber. feet. Lath. 
Steamer Olympic, San Pedro ......... 757.212 232.700 
Steamer Resolute, San Francisco...... 804.691 69,200 
Steamer Olympic, San Pedro ......... 776.691 303,400 
Steamer Fearless, San Pedro ......... 903,557 234,600 


Total domestic ............+.6+ 3,242,129 839,900 
The Bellingham Bay Improvement Company’s cargo 
shipments were: 
FOREIGN, 


Lumber. feet. Lath. 

Bark Dundee, Tocapilla ............. TSRGc0U0 8 sxaGars 

Tote? DORR 6 soins sce v5 050 Sele LBGB0O 8 =“ Be Sasa 
DOMESTIC, 

Steamer Rainier San Francisco...... 840,205 459,000 

Steamer Maweema, San Francisco..... 501,726 151,700 

Wiel Gomes: .ccere sss sae ww kaw 1,341,981 610,700 


All the logging camps in this county are in opera- 
tion after a close down of two months. Fir logs sell 
at $4.50, $7 and $9 a thousand feet. 

The Monarch Mill Company, of Blaine, is one of the 
leading lumber manufacturing concerns in Whateom 
county. The capacity of the mills onerated bv this 
company in a run of ten hours is 100,000 feet of lum- 
ber and 550,000 shingles. Both fir and cedar logs are 
eut and the supply in the past has come principally 
from British Columbia, towed in booms from the 
camps. This company owns a spruce camp on Van- 
eouver island, British Columbia, west of Victoria. It 
intends to eut eedar and spruee during the day and 
fir at night. - An order for 1,909.000 feet of fir lumber 
is being filled for South America. Leslie W. David 
is president of the Monarch Milt Company. 





OREGON LUMBER NEWS. 


PorTLAND, OrE., Feb. 6.—The Pacifie Export Lumber 
Comnany has chartered the five-mast schooner Henry 
K. Hall to load lumber at Portland for China, 

S. Benson and S. Farrell. of this citv, have let a con- 
tract to Thomas & Reeder. loggers, to lom the timber off 
a large tract of yellow fir along the Washougal river 
which was overrun by fire two years ago. S. Benson 
left for California on January 30 for a month’s pleasure 
trip. 

Davenport Bros., of Hood River, have their new mill, 
near there, now in operation, and a new planer is being 
installed at the end of their flume at Ruthton, 

The logging camps in the lower Columbia river dis- 
trict, which have been closed since Christmas, are re- 
suming operation. 

The Bechtel Bricker Taumber Company, of Little Falls. 
Wash., began sawing January 25 after a shut down of 
nearly two months. 

The Salzer Valley Lumber Company, of Centralia, in- 
stalled a 120-horse power logging engine on January 23. 

Ernest Dolge, vice president of the Dolge-Posey Com- 
pany, Los Angeles, Cal., was here a few days this week. 
He says trade in the lumber business in southern Cali- 
fornia was never better than this season. A_ building 
boom is on and lumber dealers are enjoying a splendid 
trade. The Dolge-Posey Company is an extensive buyer 
of spruce and Mr. Dolge was here for the purpose of 
purchasing that material. 

Water shipments from Portland for January aggre- 
gated 7,826,421 feet lumber, 95.150 lath and 9.418 bun- 
dles box shooks. 
95.150 lath went foreign and 4,344,000 feet of lumber 
and 9.418 bundles of box shooks went domestic. 

W. E. Potter, of the Columbia River Tie & Lumber 
Association, is in San Francisco on business. 

The new mill being erected near Baker City by the 
Wisconsin-Orecon Lumber Companv is receiving its 
machinery. The plant will be a single band, with a 
capacity of 50,000 dailv. This company is putting in a 
planing mill in Baker City. 

The Pilot Butte Development Company’s planing mill, 
located three miles above Bend, was destroyed by fire 
January 30. The engine, boiler and planer were saved. 
Loss, $4,000; no insurance. President Drake, of the 
company, was severely burned about the hands and 
face in fighting the flames. The mill will be rebuilt 
at Bend. 

RRP rae 

Tn recent advices regarding hardwood trade openings 
in Madagascar, United States Consul Hunt, Tamatave, 
Madagascar, has substantially the following to say: 

There is a splendid opportunitv for Americans to organize 
a direct trade with this island for regular cargoes of some 
of the most choicest woods sought after by both shipbnilders 
and cabinet makers, particularly ebony. palisander and rose- 
wood. 'The ebony of Madagascar is already much in vogue 
on the Hamburg market. There is also an ample supply of a 
very heavy wood called “Lalona.’’ which is imputrescible. 
even after thirtv years’ immersion in salt water. As a 
result of successful scientific explorations conducted by the 
French, considerable interest has been aroused as to the 
timben export trade of Madagascar. South African dealers 
are paying particular attention to the timber resources here. 


and an American firm has recently sent out from there an 
expert representative, 


Of this 3.482.421 feet of lumber and 


THE WEST. 


ed 


EXPLOITING YELLOW PINE AT THE WORLD’S 
FAIR. 


Sr. Louis, Mo., Feb. 9.—At the New Orleans meet- 
ing of the Southern Lumber Manufacturers’ Assvciation 
the Louisiana Purchase Exposition exhibit committee 
appointed a year ago, and composed of S. H. Fullerton, 
chairman; J. E. Long, of St. Louis; S. F. Carter, Hous- 
ton; William B. Stillwell, Savannah, and R. A. Long, 
Kansas City, was called upon for a report of what had 
been done and what would be done and J. E. Long 


prefaced his remarks upon this subject as follows: “A. 


portion of the committee on the yellow pine exhibit 
thought that the best results for the association at 
large could be obained by displaying the better grades 
of yellow pine, believing that it would be an opportunity 
of a life time to demonstrate the better grades in a 
practicable manner and that it would in the end lead 
to a material result very much desired among the man- 
ufacturers, which is to get more money for all better 
grades of lumber.” At the New Orleans meeting the 
committee did not divulge in full its plans for the yel- 
low pine exhibit at the Louisiana Purchase Exposition, 
as, at that time, some of these plans were in a tentative 
form and it was not fully known just how far the 
investigations in progress would lead. The whole mat- 
ter is now pretty well decided upon, however, and the 
idea of making the chief display an exploitation of the 
upper grades of yellow pine has been adhered to. 

The space allotted in the forestry building is the 
largest given to any single wood and is in the south- 
west corner of the building adjoining the United States 
government display and occupying a space of 49x51 
feet. This exhibit will front towards the east and the 
front half will contain whatever commercial display 
of yellow pine may be decided upon in its unfinished 
and finished state. The western half of the allotted 
space will be strictly a display of applied forestry, 
using merely yellow pine. Upon this will be erected 
a three room house, using yellow pine siding and shin- 
gles, the idea being in this to show how the wood will 
take paint and shingle stain. The three rooms will be 
in three different styles of architecture, the hall being 
Flemish renaissance, the library English renaissance 
and the dining room Tyrolean renaissance. Each of 
these rooms will show rather intricate panel work 
reaching to the ceiling and they will also contain man- 
tels. The ceilings will also be paneled, with the ev- 
ception of the library, and they will contain beams. The 
library ceiling, with the exception of three large beams, 
will be of plaster, beautifully decorated. 

This house will be the main feature of the yellow 
pine display, as it is the intention to show in it yel- 
low pine at its best. The beautiful panel work will be 
of no mediocre character and will be handled by a cab- 
inet maker, the idea being to show that yellow pine 
can be used for work of this sort. But it is the finish 
of these three rooms which is their interesting feature 
and which will undoubtedly cause the greatest com- 
ment. 

Those in attendance at the New Orleans meeting 
undoubtedly remember the samples of yellow pine ex- 
hibited by J. A. Freeman and J. E. Long, these showing 
a large variety of colors and styles of finish. They 
will also remember the surprise manifested at the re- 
sults obtained, as there were few present who had be- 
lieved that yellow pine was susceptible of such treat- 
ment or that it could be so beautiful. These samples 
had been prepared for the House of Hoo-Hoo and for 
the yellow pine house so that selections could be made 
therefrom of the style of finish desired for the yellow 
pine rooms in these buildings and they were taken to 
New Orleans under the impression that the manufac- 
turers of yellow pine themselves could be taught much 
concerning their own product. Some of these were of a 
dull finish and others had as high a polish as is ever 
put on pianos or high grade furniture. The yellow 
pine room in the House of Hoo-Hoo is the auditorium 
or assembly hall and the effect desired will be by the 
use of stains, giving a color scheme to the room. This 
same idea will be followed out in the yellow pine house 
in the forestry building and there will be no natural 
finish yellow pine in the building. The House of Hoo- 
Hoo exhibit will differ from the other in that the whole 
wall space will not be given up to panels, the desire be- 
ing more to construct a room such as might be dupli- 
cated in other buildings. The two exhibits will not 
duplicate each other in any way, each being intended 
to aid the other in educating the people. 

The whole intention of this yellow pine exhibit is 
one of exploitation or, more properly, of education. It 
has been expected by everyone that with the funds and 
space available the yellow pine exhibit would be the 
best that could be produced. At the same time the gen- 
eral idea has prevailed that the display would be a 
duplicate in style although an improvement upon the 
exhibits made at other expositions. The committee in 
charge of the matter has wisely concluded that the 
whole country is surfeited with natural finish yellow 
pine and that it is timely and wise for the manufac- 
turers of this wood to begin a campaign catering to the 
public taste and fancy. Ever since the early days of 
vellow pine production there has been a world of yel- 
low pine finish used, but it has always been finished 
natural or covered with paint. The popular taste called 
for something different from this, so that in a modern 
residence. except of the cheaper class, the only yellow 
pine used as a finish is in the kitchen or servant’s room 
and it is used in these places more because of its cheap- 


ness than because of its beauty. This idea of cheap- 
ness has also operated against the wood in that it is 
seldom accorded fair treatment in the manner in which 
it is handled or applied and the consequence is that the 
demand for yellow pine finish has developed much more 
slowly than that of any other product of the yellow pine 
mill. Some give it a bad name because it will shrink 
and pull apart, but so would oak act in the same way 
if the attempt were made to use stock which had been 
in the tree thirty days before. It will undoubtedly 
be a slow and hard fight to change the public opinion 
of yellow pine, when it is taken into consideration that 
the majority of the manufacturers themselves have no 
more faith in it as a finishing lumber than has the pub- 
lic, but this is the whole idea of the yellow pine ex- 
hibit committee and enough will be shown in this dis- 
play to open many eyes. 

In planning this exhibit the committee has constantly 
had in mind the fact that there are thousands of people 
of modest means whose temperaments are fully as artis- 
tic as those of people who can afford to finish their 
homes in mahogany and other high priced woods. If 
these can be taught that with the cheapest of material 
they can obtain as attractive effects as are obtained by 
the use of these fancy woods a long step will have been 
taken toward increasing the sale of yellow pine finish, 
which is today the item which causes the greatest worry 
to the manufacturer of yellow pine in that he is never 
able to sell it at list prices. Mill stocks are almost 
invariably complete, so far as finish is concerned, no 
matter whether or not they are badly broken on lower 
grades. The people no longer need to be educated re- 
garding the use of yellow pine for studding, joist, 
sheathing or other classes of material, but they cer- 
tainly do not appreciate the merits of yellow pine 
finishing, and it is probable that this is largely the 
fault of the manufacturers. 

There could be no campaign of education so fraught 
with possible benefit as the one now being undertaken 
and it is probable that every lumberman visiting the 
World’s Fair will critically examine this display and 
an effort will be made to induce the architects of the 
country to make a study of it and thus inform them- 
selves as to the merits of the wood so that they will 
be in a position to recommend its use, 

All the members of this committee have stated that 
their investigations in preparation for this yellow pine 
house have taught them more about yellow pine than 
they ever knew or deemed possible and the idea has al- 
ready been broached for the Southern Lumber Manufac- 
turers’ Association to have prepared a large number of 
samples showing these different effects which can be se- 
cured with the wood by the jidicious use of stains. It 
is the intention, if this idea be adopted, to distribute 
these among architects and high grade planing mills 
and even to send them to manufacturers of high grade 
furniture and pianos. While it has yet to be demon- 
strated that yellow pine is suited for high grade fur- 
niture the attempt will be made to show this in the 
House of Hoo-Hoo if not in the yellow pine house, so 
that this may be an awakening which will mean a new 
era for yellow pine uppers. 





THE MISSOURI-KANSAS DISTRICT. 


KANSAS City, Mo., Feb. 9.—Not much lumber is 
moving from country yards at this time. February has 
been unusually cold thus far, with the exception of a 
couple of days last week, and at this writing it is too 
cold for outdoor work. Dealers in some localities are 
disappointed, as they had expected a fair call for lum- 
ber this month in the event that the weather was any 
way favorable, and the present indications are that the 
entire month will be bad for the sale of lumber. Gen- 
eral conditions favor a brisk spring demand, and in 
the Kansas oil belt the sales of lumber will be unprece- 
dented. New yards are going in at all towns where oil 
has been found; many of them are having regular booms 
and the chances are that the lumber business will be 
overdone in the oil country this spring, in spite of the 
large demand which necessarily will follow the develop- 
ment of that section. In other territory the dealers are 
looking forward to their usual spring trade—no big 
business but a steady trade—and are making prepara- 
tions accordingly. Nebraska is reported to be in the 
same condition of prosperity as Kansas. Good crops 
prevailed last year and the dealers had a brisk trade 
accordingly. They are satisfied with the spring outlook 
and expect a nice business. In parts of Iowa conditions 
are not favorable, and there is more or less complaint 
from Iowa dealers. In Missouri the usual spring de- 
mand is expected, as this state was never in better shape 
financially. Oklahoma will also consume a_ large 
amount of lumber, but there are too many yards down 
there, so the dealers say, and there will have to be a 
thinning out before long in order that the business may 
be carried on profitably. 

Wholesale demand at this point is normal for the 
time of year. A few days of good weather bring in 
a nice lot of orders from the dealers, indicating a dis- 
position to buy freely. In spite of the bad weather 
since the first of the month the demand has been fair, and 
there is no complaint to speak of among the jobbers. 
Trade will likely be light this week, but Kansas City 
lumbermen look for a very visible increase in demand 
with the advent of a few days of mild and settled 
weather. 

Most of the manufacturers look for fairly good prices 
through the spring and consider the trade outlook as 
very encouraging. The car situation is easy and gives 
hope that the shortage during the spring rush will not 
be as serious as it was last year, although neither the 
lumbermen nor the railroad people are willing to predict 
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that there will be no shortage of cars when business 
shall become generally brisk. 

W. S. Dickason, of the Dickason-Goodman Lumber 
Company, is being congratulated today by his friends on 
the arrival at his house last night of a nine and one- 
half pound boy. 

k. A. Long returned home yesterday accompanied by 
his daughter from San Francisco, Cal. Miss Long 
has returned from a trip to Japan and was met on her 
arrival at San Francisco by Mr. Long. 

D. G. Saunders is in Louisiana looking after his 
interests in the cypress business and incidentally will 
take in the Mardi Gras at New Orleans while away. 


THE SOUTHWEST. 


THE EAST TEXAS LUMBER CENTER. 


Houston, TEX., Feb. 8.—-The lumbermen of Houston 
and vicinity are in excellent spirits. There is a de- 
cided improvement in the number of inquiries being re- 
ceived and, in the language of one prominent dealer, 
not only inquiries but orders forthe stuff. There is very 
litile disposition on the part of wholesalers to cut prices 
and if there ever was any it has decreased very much 
during the past few weeks. 

In speaking of the situation A. J. Wheeler, of the big 
Tree Lumber Company, said today: 

We have absolutely no complaint to make of the condi- 
tion of the market at present. Trade is in first class con- 
dition. There is a good demand for yard stock from all 
over the state, and we are experiencing little or no diffi- 
culty in getting the list. ‘Then there is a good, healthy 
call for railroad stock, and, after all, this is the best 
barometer of the lumber business there is. When the rail- 
roads are taking stuff business as a rule is in first class 
shape. The past two weeks have witnessed a big improve- 
ment in the demand generally and the indications are for 
further improvement during February. 








The above represents generally the opinion of every 
Jumberman in the city. All the principal firms have 
about all the orders on hand that they can well attend to. 
Of course they are not ‘‘turning down’’ any good cash 
business but still it is difficult to fill orders promptly. 

Some improvement is noted in the car situation. There 
is yet room for improvement, however. A prominent 
wholesaler said today in speaking of the car supply: 


Our friends in the interior are getting wonderfully tired 
of the old story about car trouble and many of them are 
beginning to doubt it, I know. But nevertheless the fact 
remains that we cannot get the cars. Especially is this 
true at certain seasons of the year. When a man wants a 
bill of goods on short notice and sends us his order and 
signifies his willingness to pay spot cash he cannot under- 
stand how it is that we do not send the stuff immediately. 
When we say that the delay is due to car trouble he is 
inclined to ery “chestnuts” in our ears and tell us he really 
does not believe us. I will admit that it does sound a little 
“fishy,” but it is fact nevertheless and we are absolutely 
helpless. ‘There are not enough cars on the respective roads 
to handle the traffic at certain seasons of the year. Or 
perhaps I should say that there is not enough motive 
power, for therein lies the chief difficulty. 


The export demand is likewise good, a number of in- 
quiries for big lots of stuff having been received during 
the past few days. 





IN THE CALCASIEU DISTRICT. 


LAKE CHARLES, LA.,.Feb. 8.—Indications point to the 
fact that spring trade is beginning and this, with re- 
ports which have come to the mills from various sec- 
tions of the country, is taken to mean that the volume 
of spring business will this year be very large. The 
mills are now in a good condition to meet all the busi- 
ness that may come their way, and it is thought that 
by the middle of the month nearly every assortment 
will have been filled in. There is also a feeling 
among lumbermen that the prices of yellow pine will 
be maintained at a higher standard than during last 
year, and that there will soon come numerous orders 
to replenish badly broken retail stocks. 

_An idea of the activity of the various mills in this 
distriet may be gained from the following figures show- 
ing the shipments for January: 

Lock-Moore & Co., Limited, 2,900,000 feet; Bradley-Ram- 
say Lumber Company, 2,700,000 feet; Hodge Fence & Lum- 
ber Company, Limited, 1.260,000 feet: Perkins & Miller 
Lumber Company, Limited, 1.175.000 feet; J. G. Powell 
lumber Company, by rail, 1,032,646: by water, 102,411 feet ; 
J. A. Bel Lumber Company, 2.000.000 feet; Lake City Mill, 
1,600,000 feet; J. A. Stout mill, 764,000 feet; F. E. Howard 
Newcombe, export, 2,886,000 feet. 

During the past week at the annual meeting of the 
Perkins & Miller Lumber Company the following offi- 
cers were elected: W. F. Perkins, president; John 
J. Goss, vice president; C. B. Monday, secretary and 
treasurer; E. H. Green, assistant secretary and sales 
manager, and C. H. Collamer, assistant treasurer; 
Mrs. Matilda Miller, W. F. Perkins, A. G. Wachsen, 
John J. Goss and OC. B. Monday, directors. Rudolph 
Krause, the former president, and W. H. Managan, 
the former secretary and treasurer, who were con- 
nected with the mill for many years, have retired. 

Another important announcement made last week 
was that of the purchase by the Sabine Tram Com- 
pany of the Juanita Lumber Company, Juanita, La. 
"he deal is said to have been made by George W. 
Smyth, J. B. Smyth and C. F. Walden, of the Sabine 
'ram, and B. J. Barrow and D. C. Warner, of the 
Juanita Lumber Company. The price, which is said 
to have been about $50,000, included payment for 
the saw mill, 700 acres of land and about 3,500,000 feet 
of stock. The new company has already taken control 
and will make improvements in its plant, removing the 
mill which it has been operating at Deweyville, Tex., 
to a point near Smyth’s Junction, so that logs for both 
mills may be logged by the tram. It is said that 
©. E. Smith will have charge of the plant at Juanita 
under the new management. 

A circular has been issued by the Lock-Moore Lum- 


. 


ber Company, stating that its mill will close down for 
thirty days beginning February 15. The mill will be 
thoroughly remodeled and a new engine will be in- 
stalled. A lathe mill will also be built, so that when 
work sha!! be resumed the mill will be in a position 
to handle its business better than it has ever done. 

It is reported that the export business during the 
past week was slightly improved, particularly in the 
upper grades, which are bringing better prices. 


CENTRAL SOUTH. 


CRESCENT CITY NEWS. 


New OrteAns, La., Feb. 8.—The Lecompte Lumber 
Company, Limited, was organized February 2 in Le- 
compte with a capital stock of $10,000. The new mill 
will be located just west of the town and will make a 
specialty of sawing railroad timbers, beginning work 
at once by employing about seventy-five men. The of- 
ficers are: T. E. Randolph, president; C. O, Freeman, 
vice president; George M. Gaiennie, treasurer, and 
George Randolph, secretary and manager. 

R. H. Downman, of New Orleans, was in Whitecastle, 
La., on February 4, completing arrangements for the 
establishment of a barrel factory at that place. A 
stock company will be organized with a capital of 
$25,000. 

W. T. Clark, of Baton Rouge, has bought the site of 
the old Wax saw mill in Baton Rouge, paying $5,000 
for it. It is reported that he intends erecting a plant 
for the manufacture of lumber, shingles and staves. 

Ground is being broken at Verda, La., for the erec- 
tion of the mills of the Azure Lumber Company, owned 
by Dunn & Co., of Arkansas. The completion of the 
new mill will give Verda three mills, with a total daily 
capacity of 100,000 feet. 

The charter is advertised of the DeLartigo Lumber 
Company, Limited; capital stock, $15.000; domicile, 
Verda, La.; purposes, to do a general lumber mann- 
facturing business; officers, C. W. Williams, president: 
D. W. Gibson, vice president; W. N. Creed, general 
manager; J. H. Gibson, secretary and treasurer. 

A call has been issued by L. D. McLain, president, 
and R. B. Frizzell, secretary, of the West Monroe Lum- 
ber Company, Limited, for a meeting of the stockholders 
of the company to take steps necessary to dissolving 
the corporation and liquidating its affairs. 

The railroad commission of Louisiana has issued the 
following authorities for rates: 

Louisiana Railway & Navigation Company—$30 a car on 
machinery from Verda to Shreveport. 

Morgan’s Louisiana and Texas Railroad & a Com- 
pany—10 cents on oak staves from Lake Charles and West- 
lake to New Orleans. Same company—25 cents per 100 
pounds on machinery from Linden plantation to Howell's 
switch; expires with shipment. 

New Orleans & Northwestern Railroad Company—Various 
rates on stave lumber from all points on its line to Haynes- 
ville. Same company—$8 a car on lumber from stations on 
its line to Homer. Same company—Various rates on staves 
= ete. from all points on its line to all stations on its 

Texas & Pacific Railway Company—Various rates on box 
lumber etc. between points on its line. 

An election held in Monroe on February 4 on the 
proposition to levy a tax of 5 mills for ten years in 
aid of the Little Rock & Monroe railroad, resulted in 
the proposition being indorsed. The line has been sur- 
veyed as far as Monroe and it is announced that con- 
struction will be rapidly pushed. 

Fred Wilbert, Plaquemine, La., president of the Sqith- 
ern Cypress Lumber Selling Company, was recently re- 
nominated in the democratic primary to succeed him- 
self as a member of the state senate. 

George S. Gardiner, of Laurel, Miss., is here. He 
says that I. C. Enochs, secretary of the Central Yellow 
Pine Association, and C. W. Robinson, of New Orleans, 
will be the only lumbermen who will attend the Inter- 
state Commerce Commission hearing of the 2-cent rate 
advance case, which will be taken up in Washington 
on February 15. 

The paragraph in the New Orleans letter of February 
6 to the effect that the Industrial Lumber Company, of 
Beaumont, Tex., had sold all the lumber it could cut 
between that date and September 4, “about 1,500,000 
feet,” was somewhat misleading or would be if the ini- 
tiated did not clearly understand the fact that the total 
mentioned referred to export stock only, that amount 
being, of course, but a very small portion of the pros- 
pective cut of a mill whose capacity is so great as that 
of the Industrial Lumber Company. 











MATTERS AT MOBILE. 


Mosite, ALA., Feb. 8.—The mills on the gulf, taken 
as a whole, are better supplied with logs than in the 
past ninety days. During the week the Mobile mills 
received 4,000 and 2,000 came in on the market. Prices 
range from $7 to $11. There are a good many coming 
in to the mills at Moss Point, Miss. The Robinson 
Land & Lumber Company, at that place, will receive 
22,000 on the present rise. 

The sawn timber market is quiet. No sales were 
reported, owing to the fact that shippers contracted 
heavily early in the season and the arrivals on these 
contracts are ample for their needs. The arrivals at 
Mobile were 2,000 pieces and the city mills made 4,000 
pieces, the bulk of which went into the shippers’ booms 
on contract. The markets on the gulf are handicapped 
by the amount of small timber cut early in the season. 
This cut is now a dead weight on the larger sizes. The 
cut on the gulf is decreasing and the outward move- 
ment is confined to stocks held by the shippers. Most 
of the stock now on the gulf is in the hands of manu- 
facturers, 


The hewn timber market is buoyant for good stock 
and values are firm. Stocks are held entirely by 
shippers. 

Demand from the River Plate continues unabated. 
Buyers are placing orders for future delivery. The 
bulk of this business is placed at Pascagoula, Miss., 
and with the Pearl River (Mississippi) mills. The 
Dantzler Lumber Company, Moss Point, Miss., has 
13,000,000 to 15,000,000 feet booked. Denny & Co. 
have three cargoes booked and the Robinson Land & 
Lumber Company has all of this business that it can 
handle. At Gulfport, Miss., millions of feet are being 
loaded. Values are well maintained. The mills at Mo- 
bile are unable to book very much of this business 
but all placed is receiving prompt attention. The out- 
put is large but the demand for exceeds the cut. 

Interior business is quiet and many of the smaller 
mills are shut down or preparing to do so. The large 
mills have ample business to keep them running full 
time, while some are running day and night. Spring 
trade promises to be brisk. Inquiries are becoming 
more numerous and the demand for car material is a 
shade better. : 

Demand from Cuba is improving but values are not 
tempting. The output contiguous to Mobile is large 
and some shippers are forcing sales at sixty to ninety 
days. The Pascagoula mills decline to consider these 
schedules at less than $12. The Lake Mills, Moss 
Point, Miss., have 1,000,000 feet of these schedules 
booked. 

The E. H. Gates Lumber Company, Yellow Pine, 
Ala., has ordered a new outfit from the Filer & Stow- 
ell Company, Milwaukee, Wis. 

The Scotch Lumber Company, Fulton, Ala., is put- 
ting in a Wickes gang, 1l-inch steam feed and other 
new machinery amounting to $10,000. With these im- 
provements completed the Scotch Lumber Company 
will have one of the most complete plants in the 
south. 

J. W. Grove, Marlow, Ala., is putting in a slab con- 
veyor and making other improvements amounting to 
$2,000. 





WESTERN FLORIDA EXPORT NEWS. 


PENSACOLA, FLA., Feb. 8.—The pitch pine lumber 
and timber market during the past week has been ab- 
solutely without feature, unless the lack of demand 
might be termed such. But few sales have been re- 
ported, for the reason that exporters would not buy at 
any price and what timber was sent to market re- 
mains there. No bidders’ have come forward, and even 
when stock was offered from two to three cents lower 
than the market which prevailed two weeks ago there 
were no takers. As a consequence there has been but 
little timber placed on the market here, the brokers 
advising all to hold their timber and not put it on the 
market at present. 

Whether there will be an improvement during the 
next month depends entirely on conditions existing 
abroad, but many of the exporters fear that the pres- 
ent conditions are here to stay for some time. Thev 
say that the present low market is due to rumors of 
war and the preparations for it, which keep the mar- 
ket in an unsettled state, and they predict that the 
worst is to come, especially if war should be declared 
between Russia and Japan. In addition to low mar- 
ket conditions tonnage will take a rise, making it a 
losing investment to export the product from gulf 
ports, or for that matter from any ports. 

The outward movement for the past week has been 
fairly good, and this will continue for about fifteen 
days, as contract timber is now being shipped. This 
timber, however, has been in stock for some time and 
has no bearing on the local market. Shipments were 
made as follows during the week: 

Bark Rosa for Palermo—78,000 superficial feet of lum- 
ber, 365.000 superficial sawn timber, 662.000 cubic feet 
hewn timber: steamer Olaf for Buenos Ayres—1,400,000 
superficial feet lumber: steamer’ Secunda, for Havre and 
Aberdeen—1,120.000 superficial feet sawn timber, 134,000 
supercial feet lumber: steamer Maria for Liverpool—199,000 
superficial feet lumber: steamer Wilhelmina for Leghorn— 
1.600.000 superficial feet sawn timber. 55,000 superficial 
feet lumber ; steamer Cairncrag for Hamburg—126.000 super- 
ficial feet sawn timber, 63,000 superficial feet lumber, 
11,426 cubic feet hewn timber: schooner Horace G. Morse 
for New York—351.000 superficial feet cypress lumber; 
bark Umbert I, for Buenos Ayres—510.000 superficial feet 
lumber: steamer Orion for London—1.459,000 superficial 
feet lumber: schooner Donna Christina for Belize—185,000 
superficial feet lumber; bark Prosperino for Genoa—661,000 
superficial feet lumber. 

a_i’ 


RECENT PATENTS OF INTEREST. 


Among recent patent of interest issued to the lum- 
ber industry were the following: 


750,294. Wood scraping and smoothing machine. Nickels 
J. Matthiesen, Clinton. Iowa. 

750.551. Bracket saw table. Joseph C. Malloner, Den- 
ver, Colo., assignor of one-half to B. A. Owen, Denver. Colo. 

750.552. Molding machine. Calvin D. Marsh, Williams- 
port, Pa.. assignor to the Hermance Machine Company, Wil- 
liamsport, Pa. 3 

750.659. Log car standard. Edward K. Klingensmith and 
Frederick W. Lane. Century, Fla. 

750,700. Box fastener. Emmet T. Reilley, Evansville, 
Wis. 


750.775. Apparatus for handling lumber or laths. Wil- 


liam A. Marshall. Washburn. Wis. 

750.911. Skidway for saw mills. Charles L. Trombley, 
Grayling, Mich. 2 

750.917. Planing machine. William O. Vivartas, We- 


_hawken, 'N. J.. assignor to the H. B. Smith Machine Com- 


pany. Smithville, N. J. 

750956. Window sash pull. Harry E. Essig. Canton, 
Ohio, assignor to the Essig Pivot Window Company, Pitts- 
burg. Pa. eo 

751.060. Sawing machine. William M. Davis. Hatties- 
burg, Miss.. administrator of James T; Davis. deceased. as- 
sienor to Albert A. Voss and Allison D. Bennett, Mobile, 


Ala. 
751,322. Logging device. George Moore, Monroe, Wash. 
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ANNUAL CAPACITY 
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~ WACO, TEXAS. 
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- WANTS AND FOR SALES. 


The department of the American Lumbermai 
that takes care of your little needs, Try it. 
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LUMBERMEN IN THE BALTIMORE FIRE. 
Battimore, Mp., Feb. 
lumber trade here, is largely in a state of demoraliza- 
tion. The 
hardly any other topic is thought of. 


10.—Business, including the 


great fire has overshadowed all else, and 
Relief work is 
engrossing attention and ordinary activities are laid 
aside for the more imperative duty of taking measures 
to prevent wholesale financial disaster as the result of the 
conflagration. The Maryland legislature has passed an 
act to appropriate $250,000 for the relief of the fire 
sufferers, and appeals have been made to creditors gen- 
erally to refrain from pushing debtors in order that there 
may be time to recover at least in a measure from the 
blow which the material interests of the city have sus- 
tained. In line with this idea is the action of the legis- 
lature in declaring a ten days’ legal holiday, during 
which, of course, collections on commercial paper cannot 
be enforced, and other means will be adopted to make it 
easier for those directly affected by the appalling visita- 
tion to regain a footing. Temporary quarters have 
been established by insurance and other companies, and 
the work of restoring order out of chaos is being pushed 
as rapidly Rebuilding will start at the 
earliest practicable moment and it is expected that the 


as possible. 


burned section will rise up more attractive than before. 

The burned district covers an area nearly three-quar- 
ters of a mile long, almost due east and west, and about 
four blocks wide, the course of this path of destruction 
being somewhat At Charles street, for in- 
stance, the flames on one side of the street went up as 


irregular. 


far as Lexington, two blocks above Baltimore, but at St. 
Paul street they were stopped by the magnificent new 
court house and confined to Fayette street. The three 
public buildings in adjacent squares —the court house, 
the postoflice and the city hall—in fact acted like a fire 
wall, hemming the blaze in at the north and not per- 
mitting it to get beyond Fayette street. On the south 
the area extends to Lombard and Pratt street except near 
the eastern end, where it runs along Jones Falls to the 
water’s edge, this section including all the property along 
the water front to Bowley’s wharf and embracing the 
great power house of the United Railways & Electric 
Company, which brought all street car traffic to a 
standstill. 

The immediate and direct loss to the lumber trade is 
small. For hours it was feared that the flames would 
get into the lumber yards east of the falls and sweep 
away all the supplies stored along the city dock and 
adjacent wharves for blocks. But by pouring water on 
the piles incessantly they were kept so wet that they did 
not ignite. On the west side were a number of yards 
which sustained more or less damage. Among these are 
the plants of Eisenhauer, McLea & Co., Lewis Dill & Co., 
Carter Hughes & Co., W. V. Wilson, the Asendorf & 
Dreyer box factory, a branch office of the Surry Lum- 
But the great depots 
Flames did 
start up on the American Lumber Company’s wharf, ad- 
joining the yard of Thomas J. Shryock & Co., three 
blocks away from the eastern limit of the fire area, but 
they were put out, and this ended the 


ber Company and several others. 
were across the falls, and these escaped. 


southeasterly prog- 
ress of the blaze. 

Baltimore and Water 
streets, were the offices of a number of firms, among them 
the Stirling-West Company, John L. Alcock & Co., Ry- 
land & Brooks Lumber Company, J. H. Cranwell Com- 
pany and J. S. Hoskins Lumber Company, and these 
were all burned out or thrown into ruins. On Water 
strect, near Light, were the offices of William Whitmer 
& Sons, Incorporated, and several others, and these also 
The Continental Trust building, Calvert and Bal- 
timore streets, contained the offices of the Price Hard- 
wood Company, the E. R. Wood Lumber Company and 
others, and these were all destroyed, hardly a vestige of 
the office furniture being left, so intense was the heat. 


Along Gay street, between 


went. 


But these losses are comparatively small, so that the 
lumber trade can be thankful, for the fact is it is in a 
better position than various other lines of business. 
Indeed, for lumbermen the cloud of disaster has a 
distinctly bright lining, this being that the rebuilding of 
the city must inevitably call for large quantities of ma- 
terial. 


So prompt were some of the concerns interested 
that on Tuesday advertisements appeared in the papers 
informing the community that these concerns were ready 
to put up buildings at shortest notice. 

Since the above letter was received the LUMBERMAN 
is in receipt of a telegram dated Baltimore, Md., Feb- 
ruary 11, signed by Thomas J. Shryock & Co., the text 


of which is as follows: ‘‘Lumber loss in Baltimore very 
small. The report that we have burnt out is erroneous. 
We have not lost a board.’’ 





FROM THE OLD DOMINION. 


NoRFOLK, VA., Feb. 10.—The Schmoele tract, which 
comprises 272 acres of land in Portsmouth, Va., near the 
Norfolk navy yard, has been a bone of contention for 
several months between the owners of it and the govern- 
ment, and the settlement of the difficulty which has 
come at last, means much in a commercial way to the 
people of this vicinity. ‘‘Uncle Sam’’ wanted this 
property to make an extension to the big navy yard 
now in operation here, which extension will result in 
Norfolk and Portsmouth having practically the biggest 
and probably the best navy yard in the United States. 
When the owners of the property got a clue of the gov- 
ernment’s intention they promptly put a price on the 
property ranging all the way from $500,000 to $600,000. 
After considerable bickering over the price the tract 
was condemned by the government and the case car- 
ried to the courts for arbitration. For over a week 
the litigation prevailed, and in spite of the fact that in 
the hands of the government the use of the property 
meant the spending of hundreds of thousands of dol- 
lars by the government in this vicinity, the jury, com- 
posed mostly of real estate men, adjudged the property 
worth $497,000. Right here let it be said for the 
benefit of one of the jurors who had the commercial 
interests of this vicinity at heart that his estimate would 
have met the government’s views had it been acted on, 
but as he was only one of many an average of the 
figures was taken with the result stated. The juror 
referred to is E. C, Fosburgh, vice president and gen- 
eral manager of the Fosburgh Lumber Company. This 
figure was $97,000 more than the government offered 
for the property, so the matter was dropped, until 
opened recently, when the owners of the tract decided 
to accept the $400,000 offered by the government, which 
has been accepted and the deal is closed. 

Reports have it that D. A. Ritchie, private secretary 
to Governor Montague, of Virginia, has closed a big 
land deal in the western part of Wilkes and Watauga 
counties, this state. About 75,000 acres of timber 
lands are included and the understanding is that the 
purchase is being made for a northern lumber company. 

Battered by a fierce storm for three days on the 
voyage from Monagoana, Hayti, with every pound of 
coal in her bunkers consumed, and burning a portion of 
her valuable cargo, the German steamship Duncan raced 
into this port last Saturday afternoon, having come 
up the coast at full speed in order to save the mahogany 
which was being fed into the furnaces. The steamship 
encountered stormy weather during the major portion 
of the voyage from the far-off port, and for three 
days to the south of Hatteras battled with a storm of 
unusual energy, which not only retarded the ship but 
drove her considerably out of her course. The ship 
was burning the wood when the Virginia capes were 
reached but came in under her own steam, 

A portion of the Great Park estate, near Elizabeth 
City, N. C., made famous by its having been in the 
courts for many years, has been purchased by the Eliza- 
beth City Lumber Company and is: being surveyed in 
order to establish the boundary line. The lumber com- 
pany has bought 13,000 acres of valuable timber land 
and will begin to develop it immediately. The com- 
pany now owns a narrow gauge road to Centre Hill, 
N. C., and this will be extended into the new timber 
to haul logs to its mill. Many millions of feet of tim- 
ber of all varieties are standing, enough to log the mill 
for several years, 

At Burlington, N. C., the George W. Anthony Com- 
pany has recently been chartered with a capital stock 
of $100,000, to do a general lumber and contracting 
business, including the operation of machine shops, 
sash, door and blind factory ete. The principal incor- 
porators are Bzdford Thompson and R. M. Thompson. 

Irank Hitch, of the Frank Hitch Lumber Company, 
went to Kelford, N. C., last week, carrying with him 
his gun and dogs to enjoy the quail shooting which 
is very popular in that vicinity. 

E. C. Fosburgh, vice president and general manager 
of the Fosburgh Lumber Company, returned yester- 
day from New York and New England, where he hag 
been for a week on business, 





SOUTHEASTERN COASTWISE TRADE. 


Savannah, Ga., Feb. 8.—The lumber market is show- 
ing an improvement, with the prospects now that the 
early spring will bring the looked for better demand. 
For a time it was thought the demand would improve 
during the early months, and the inquiry now for lum- 
ber leaves no doubt in the minds of exporters here 
that there is to be a better outward movement. 

Only a few vessels are in port loading and the in- 
clement weather at the north is interfering with many 
coming south. This is serving as a hold-up to busi- 
ness, as few care to close for orders unless they have 
assurances they will be able to fill their contracts, 
which is not the case with the present uncertain move- 
ment of vessels. Schooners are reported ice-bound 
in northern waters. Reports from the interior are that 
mills are running regularly, with the main threat to 
their continued operation the searcity of labor more 
than of orders. 

W. J. Kelly, vice president of the West Yellow Pine 
Company, of Valdosta, Ga., returned here today. He 
went there to attend the annual meeting of the West 
company. Its year’s business was very successful. 
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The company reports all the business it could conveni- 
ently take care of. 

An inquiry among exporters discloses that by March 
the demand will be all they will probably desire, 
judging from the nature of present inquiries and what 
requirements then promise to be. While the ice and 
inclement weather at the north have not yet passed 
preparations are nevertheless being made for spring 
work, and as there has been a considerable period of 
rest the belief is that a great deal of lumber will be 
needed. Advices are to the effect that yard stocks all 
through the north are small, and that when business 
shall pick up large orders will have to be placed. 
Prompt attention will be given at this end of the line, 
as Savannah and all south Atlantic ports have large 
stocks on the wharves and will be able to forward ship- 
ments without delay so far as stocks are concerned. 





IN NORTHEASTERN FLORIDA. 
\OKSONVILLE, FLa., Feb. 8.—Shipments of lumber 
h this port during the past week aggregated 4,- 
00 feet. Of this amount 2,830,000 feet were 
‘ »ed by Clyde Line steamers and 2,161,000 feet were 

ried by sailing vessels. There was shipped, also, by 
ners, 17,300 cross ties. A number of sailing ves- 

is are in port now for cargoes, and the movement prom- 
to remain large for the next four to six weeks. 
\ large amount of business is being doue now to ports 
the British West Indies, there being in port for 
ich cargoes nine British vessels. 
3usiness with the local yards continues good. Build- 
- Commissioner Prioleau issued permits for the erec- 
ion of 34 one, two and three-story buildings during 

e past week, 90 per cent of which will be frame dwell- 

uses. Yard men predict a continuance of the de- 

| for building material throughout the balance of 
the year, 

‘The Consolidated Naval Stores Company, of this city, 
the Standard Pole & Tie Company, of New York, 
each bought a one-third interest in the Honduras 

iber land holdings of C. M. Marsh, of Lakeland. The 

eal involves about 2,000,000 acres of the best Central 
\merican pine timber and the presumption is that it 
will yield an average quantity of rosin and turpentine, 
auc eventually be saw-milled for the American mar- 
kcis. This Honduras pine is a very close grained wood 
witli average heart and will undoubtedly soon take the 
place of a quantity of our native yellow pine. 

The Florida railroad commission has extended time 
for the hearing of the railroad’s side of the question 
why they should not equip their cars in a suitable man- 
ner for hauling lumber until March 21, 1904. This is 
to give the railroads time to test the few cars they 

ve agreed to furnish with stanchions of a stationary 
character, to see how they will work while in actual use. 

‘rank B, Haviland, manager of the Haviland Lumber 
Company, New York city, spent several days of the past 
week here, accompanied by Mrs. Haviland. Unfortunate- 
ly, his trip was abruptly ended by the telegraphic an- 
nouncement on Thursday of the death of his brother at 
New York, for which point he left immediately. 

Local officers of Cooney, Eckstein & Co. are expecting 
a visit the next week from J. J. Cooney. 

William B, Stillwell, secretary, and J. W. Newman, 
jr., assistant secretary, have been here attending the 
trial of E. D. Abernathy vs. J. P. Middlemas. The suit 
was for payment or recovery of about 180,000 feet of 
lumber, which was claimed and shipped by the Southern 
Pine Company of Georgia. 


NORTH ATLANTIC COAST. 


THE PENOBSCOT RIVER DISTRICT. 

BaNGoR, ME., Feb. 8.—The annual meeting of the 
St. John Lumber Company was held in Augusta last 
week and officers were elected as follows: President, 
harles A, Milliken; treasurer, Arthur W. Brown; 
rk, Daniel Longfellow; directors—Charles A. Milli- 
on, J. W. Parker, D. 8. Longfellow, A. W. Brown and 
Clarence Farrar. The company’s new mill at Van 
Buren is nearly completed and it is expected that 
Sawing will begin about May 20. A stock of 25,000,000 
to 30,000,000 feet of spruce and cedar logs is assured. 
It is likely that a pulp mill will be erected to utilize 
the waste of the saw mill, and that it will be in opera- 
tion within a year. 

it is now estimated that the log cut on the upper St. 
John and its tributaries this winter will aggregate 
125,000,000 feet, or about the same as last winter’s. 
Of last season’s logs, 90,000,000 feet were rafted and 
85,000,000 hung up on account of low water. With a 
fair driving pitch this spring all of the new and old 
logs should come down, making a total of 160,000,000 
leet. Some lumbermen fear, however, that the old logs 
may be earried to sea by spring freshets, having been 
left in rather insecure condition. 

The Bangor Boom Company held its annual meeting 
last week and elected officers as follows: President, 
H. P. Sargent; clerk and treasurer, S. D. Benson; 
direetors—Samuel Sterns, H. P. Oliver, F. W. Ayer, 
H. P. Sargent, W. P. Lowell 
_ The Bangor & Aroostook railroad, one of the most 
important systems in Maine, has perfected a plan to 
obtain an outlet on the seaboard by the construction of 
2 60-mile branch from Lagrange, Piscataquis county, to 
Stockton, on Penobscot bay. For this purpose the 
Northern Maine Seaboard Railroad Company has been 
formed by prominent men connected with the Bangor 
& Aroostook, including President F. W. Cram, and 
they have subscribed for the entire capital stock of the 
Seaboard. This move on the part of the Bangor & 
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Aroostook will undoubtedly be vigorously opposed by 
the Maine Central, which road now derives a large 
revenue from hauling the former’s traffic from Old- 
town, thirteen miles above Bangor, to Bangor and west. 
With the new branch in operation, the Bangor & Aroo- 
stook would be independent of all other roads, having 
its own rails from the St. John river at Fort Kent 
and from Moosehead lake to the sea, and being thus 
able to transport all of its own heavy freight, chiefly 
lumber and farm products, to its own seaport terminus 
without the use of the rails of any other line. 





NOTES FROM PROVIDENCE. 


PROVIDENCE, R. I., Feb. 9.—President C. C. Gardiner 
of the Rhode Island Association of Lumber Dealers, 
with his wife and some friends, has gone on a trip 
south. The party will visit Memphis, doing some busi- 
ness in that vicinity, and go thence to Asheville, arriv- 
ing home in time for the annual meeting. 

Business is suffering from the continued and unusual 
cold weather. While the books bear plenty of orders, 
building operations except strictly inside work are nec- 
essarily at a standstill. Nevertheless lumber dealers 
hereabouts look for the best year, or one of the best, 
ever known when winter shall have passed. Everybody 
seems optimistic. 

The winter has been an exceptionally good one for 
getting out lumber from northern New England forests. 
Estimates of log cuts along the Penobscot are encour- 
aging. 
oT wens which had in view the purchase of 120,- 
000 acres of woodland in the towns of Searsburg, 
Somerset, Dover, Glastonbury, Windhall and Sunderland, 
Vt., was given an extension of thirty days on 
its option which expired January 30, and it is antici- 
pated the deal will go through. Experts who have gone 
carefully over the tract in question say there is not 
another like it in New England. It is owned by the 
estate of Silas L. Griffith, the Deerfield River Company 
and the Peck, Tudor & Battenkill interests. The Grif- 
fith estate owns 55,000 acres and the Peck, Tudor & 
Battenkill \interests 10,000. The Deerfield company 
expects to cut on its Somerset tract this year 14,000,000 
feet of logs, five-sixths of it spruce. The syndicate 
which proposes to buy the property in question consists 
of New York and Boston capitalists. 


THE EMPIRE STATE. 


PPI 
FROM WESTERN NEW YORE. 


Burrato, N. Y., Feb. 9.—The sudden lowering of the 
snow late last week revealed the fact in more than one 
white pine yard that winter stopped business right in 
the midst of the final cleaning-up time that follows 
the arrival of the last cargoes. A number of them are 
still on the dock front to be sorted when the winter 
shall be out of the way. 

City building permits are still confined almost en- 
tirely to the house construction industry. The eighteen 
permits for the week include eight houses. There is 
one large structure in the list, a brick and stone church 
to cost $60,000. The-entire estimate is $81,000. 

Box makers are beginning to look for new contracts, 
but it is said that none have been made yet, as the 
consumers have not been willing to bid any more than 
they paid last year. As lumber is to be higher the 
factories will hold off for the present. Nothing but 
extra competition will bring them down to last year’s 
prices. 

The Martin Packing Case Company, which some time 
ago bought the unused Hasselbeck planing mill on 
Bushnell avenue, east Buffalo, is now in full running 
order and reports a good lot of orders. The office, 
which has been maintained in Rochester, where the 
factory formerly was, will be moved to the mill at 
once. The company makes a partitioned box of good 
finish for the bottle trade, mainly. 

The planing mill of William Hurley & Co., in the 
steel plant district of South Buffalo, burned on Feb- 
ruary 4, causing a loss of about $15,000, on which 
there is an insurance of $11,000. 

Dealers in yellow pine say that the great Baltimore 
fire will create a shortage in that lumber at any rate 
and are already preparing to hold it firmer. 

Proprietor James Fenton, of the Buffalo Box Fac- 
tory, is in Havana, but is expected home in time to 
go to work on the new factory in early spring. 

BE. W. Bartholomew is preparing to make a trip to 
the mills of the Roper Lumber Company at Norfolk, 
which he has represented here several years, and then 
come back to Washington for the convention of the 
National Wholesale Lumber Dealers’ Association. He 
is selling southern pine in very satisfactory quanti- 
ties, mostly in the eastern market. 

The new Iroquois Door Company is preparing. to 
move its office from up town to the Montgomery mill, 
where good temporary rooms have been prepared for it. 
A quantity of stock is on the way from the Milwaukee 
headquarters, which would have been here now but 
for the bad railroading of late. The new warehouse 
will be up in the early spring. 

The new firm of Chestnut & Slaght has taken an 
office at 1051 Ellicott Square, and is prepared to han- 
dle pine as well as hardwoods. It has already a con- 
siderable amount of both in various parts of Pennsyl- 
vania. A. J. Chestnut has been a Buffalo lumberman 
some time and is reckoned a prosperous dealer, and C. 
C. Slaght has had a valuable experience as inspector 
for various east side hardwood firms. 

The Tifft Farm lumber firms are finding more water 
than is agreeable for business occasionally. The last 
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timber land owner or logger, saw mull man, 
wholesaler or retailer. Well printed, substan- 
tially bound in sheep, $3.50 a copy, postpaid. 
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It contains a carefully prepared list of the buye 
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thaw created consternation througkout the souta Buf- 
falo district, but no lumber appears to have suffered 
directly so far. But for tke sudden freeze-up there 
would have been one of the worst floods there in the 
history of the city. 

I. H. Goodyear has gone to the Jekyll Island Club 
at Brunswick, Ga., for a short rest. The woodyear 
Lumber Company is making all preparation for a very 
active season in hemlock. 

The monthly list of the new white pine association 
is somewhat slow in making its appearance, ewing in 
part to the Tonawanda fire, but is expectec te be out 
this week. So far there is next to no complaint of 
shortage in any white pine grades, which is very sat- 
isfactory considering that the plan of carrying light 
stocks is so common now. 


THE TWO TONAWANDAS. 


NortH TonawanpaA, N. Y., Feb. 9.—A dearth of cars 
exists and for nearly a week some dealers have not been 
able to secure tonnage for a single shipment. The rail- 
roads are not moving many empty cars, contenting them- 
selves with getting through what cars have been held up 
for several weeks by heavy snow storms and subsequent 
floods. The weather has been more favorable during the 
past few days and a slight increase in the movement of 
freight is noted. With a continuation of the existing 
weather the scarcity of cars is not expected to last long. 
It is hoped that such will be the case, as the tone of the 
market as regards orders has begun to strengthen. 

The reports of the various railroads show that a total 
of 288,644,000 feet of lumber was forwarded from the 
Tonawandas by rail during 1903. The amount shipped 
via the Erie canal was 157,377,115 feet, which brings the 
total shipments from the Tonawandas for last year up 
to 446,021,115, as compared with 441,718,504 feet for 
1902. 

Frank I. Alliger and T. J. Wilson, of the Wilson-Ken- 
ney Company, have returned from the south, where 
they went several weeks ago with the intention of re- 
maining several months, having concluded that there 
are places less congenial than the Tonawandas, though 
zero weather prevails most of the time. . 

The adjusters of the sixty-three insurance companies 
that carried policies on the lumber burned in White, 
Rider & Frost’s yard will meet here Thursday to adjust 
the claims. 

A meeting of the appraisers of the estate of the firm 
of J. G. & W. H. Bellinger, who are passing through 
bankruptcy, met Wednesday at the office of James Gil- 
lespie. Another meeting will be held at Lockport soon. 
The affairs of the firm are being satisfactorily closed. 

Hon. John Charlton, of Lyndock, Ont., was a recent 
visitor. 





THE METROPOLITAN DISTRICT. 


New York, Feb. 8.—During the past week condi- 
tions locally have improved a great deal. As has often 
been told, until the real thaw shall come dealers and 
railroads cannot deliver material. The yards are not 
suffering from the want of any kind of stock, and it 
is impossible to straighten out sizes. _ . 

Everybody predicts an active spring trade, with 
prices more than firm. Dealers claim they are ready 
to meet all demands and that they know prices will 
be stiff all along the line. 

Manhattan and the Bronx transcripts last week 
called for 35 new structures, to cost $683,500; while 
alterations amounted to about $182,500. Brooklyn 
transcripts and alterations were in the same propor- 
tion as the week before. 

The meeting of the executive committee of the Na- 
tional Wholesale Lumber Dealers’ Association will 
take place at the rooms, No. 66 Broadway, this week. 
This will be the last meeting here before the Wash- 
ington convention early in March and much routine 
business will be attended to. 

Miss Bessie Davis Wilson, daughter of Christopher 
W. Wilson, of C. W. Wilson & Co., Brooklyn, was 
married last week to Charles E. Scofield. 

W. H. Dephuée, a well known hardwood exporter, 
sailed on Saturday for a month’s busines trip in Eng- 
land. 

H. B. Kirkham & Son, retailers, of this city, have in- 
corporated a branch at Phoenicio, Uulster county, 
N. Y,. with capital of $100,000. 

On March 1 Vanderbeck & Sons, lumber and box 
dealers, Jersey City, will make a change. They will 
give up the molding business entirely and attend ex- 
clusively to lumber and boxes. Mr. Parsons, who died 
a few days ago, was to have retired. The new firm 
will be composed of Isaac I. Vanderbeek, Stewart M. 
Vanderbeek and S. H. Baldwin. 

In the list of visitors of the past week are the 
names of William A. Radford, of the Radford Sash & 
Door Company, Chicago; Julius Dietz, of the Buffalo 
Maple Flooring Company, Buffalo; George H. Holt, of 
the American Lumber Company, Chicago; J. A. Cheyne, 
of the Pennsylvania Door & Sash Company, Pittsburg; 
Vernor S. Woolley, vice president of the Provident 
Lumber Company, Buffalo; F. C. Hughson, of Hugh- 
son & Co., Albany; Howard S. Boardman, of the A. H. 
Andrews Company, Chicago; D. A. Sullivan, of the 
Union Lumber Company, Jamestown, N. Y.; William 
D. Young, West Bay City, Mich.; Morris E. Thomas, 
of Cobbs & Mitchell, Cadillac, Mich., and C. R. Shut- 
tleworth, of Sawyer & Shuttleworth, Buffalo. 

FE. H. Loud, ship builder and commission merchant, 
well known to the lumber trade, has removed to No. 80 
Broad street, the new Maritime building. 

Stone & Hershey, owing to the steady increase of 
their business, have been compelled to seek larger quar- 
ters and have removed from room 309 to room 212, 
second floor, 800 Broad street. 


THE KEYSTONE STATE. 


QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Feb. 8.—The days come and go 
without bringing any press of business, either in a whole- 
sale or retail way. The weather has not ceased to oper- 
ate in restraint of trade since the first of the year. Nat- 
urally the yard men are not busy under these circum- 
stances and until there shall be a freer movement no re- 
sumption of active buying can be looked for. In outside 
territory nearly the same conditions prevail, though some 
business is being turned up. But all this has little 
effect on prices, for the middle men cannot see profit in 
lower quotations nor secure reductions from the mills. 
Values are being held well throughout all the lines. 
Hardwoods are considered low and there is a tendency 
to buy on the part of the retailers, and in one or two 
instances rather heavy stocks are being accumulated. The 
faith of the wholesalers in a good year has yet to be 
shaken and complaints of poor trade are not numerous. 

The ice blockade in the Delaware river has been broken 
and receipts are now coming up to the normal. The 
North Carolina pine people felt the blockade, perhaps 
more than anybody else, and until shipments come for- 
ward more rapidly prices on box are likely to remain 
high. 

Nettleton & Miller is the firm name of a new combina- 
tion which brings Eugene Nettleton back into the whole- 
sale business again. He is too well known to need an 
introduction. His partner, I. D. Miller, was formerly in 
charge of the branch office here of Bliss & Van Auken. 
The firm has established offices at No. 1109 Real Estate 
Trust building, Broad and Chestnut streets. A specialty 
will be made of yellow pine timber and flooring, and 
North Carolina pine, white pine, cypress and hardwoods 
will also be handled. Mr. Miller is in the south this 
week completing yellow pine connections. 

F. A. Dudley, the representative of the Atlantic Coast 
Lumber Company, has opened offices at No. 1002 Wither- 
spoon building, and will hereafter make his headquarters 
in this city. The barge Saxon, purchased a couple of 
months ago for the North Carolina pine trade, was here 
last week with a cargo of 450,000 feet of pine. The 
steamer Aragon, also owned by the company, is due here 
shortly with another big cargo from the company’s mills. 

James W. Difenderfer, of Frembes & Difenderfer, has 
been sick for a week or so but is now out again. Con- 
trary to his expectations, January proved a good month 
for the firm in hardwoods and the number of orders taken 
were above the average. The firm is shipping consider- 
able southern white pine from its mill in Tennessee, a 
large portion of which is coming into this territory. 

The Cherry River Boom & Lumher Company has under 
charter an additional vessel for an export shipment to 
South America, making the third cargo to go from this 
port so far this year. Two barks are being loaded now 
with spruce, and will probably get away next week. The 
cargo for the other vessel will then be brought forward. 
Sales Manager Clemm E. Lloyd, jr., cannot see anything 
the matter with the outlook for the year. He says the 
company is already sold up for the season and he will 
go south this week to buy some outside stocks of hard- 
woods. The mill at Richwood, W. Va., has been run 
steadily with a good supply of logs on hand to keep up 
with the demand. 

Franklin A. Smith, jr., of the Producers Lumber Com- 
pany, has been starting the season off with several large 
shipments here, by both rail and water. He reports a 
fair demand for yellow pine and some inquiry out, and 
—_ the figuring being done on the lists is being held 
high. 

The Philadelphia Veneer & Lumber Company, the re- 
cently incorporated concern, has opened offices at No. 
1226 Land Title building, where Francis Goodhue, jr., is 
in charge. The old offices of Goodhue & Evans, in the 
same building, have been given up. Mr. Evans has been 
laid up at a hotel in Knoxville, Tenn., with a case of 
erysipelas, but is now reported to be on the road to 
recovery. 

Another concern to open an office in the Land Title 
building is the Owen M, Bruner Company, a suite being 
occupied on the fifteenth floor. The offices are in sharp 
contrast to the old quarters on South l’enn Square. Mr. 
Bruner reports business as being fair, with a call for 
yellow pine and flooring. 

Anderson Givin, the wholesaler, was over looking the 
metropolitan trade up last week and found things satis- 
factory. He says the hemlock trade is quiet owing to 
the extremely cold and wintry weather, but looks for a 
heavy demand later on. 

The Hancy-White Company has bought a property on 
the west side of the Schuylkill at Spruce street and will 
establish a yard there. This will give the company a 
dock and permit of receiving water shipments direct. 
Erection of an immense shed has been started and the 
yard will be ready for occupancy by spring. Upon its 
completion the yard on North Broad street may be given 
up and only an office maintained there. 

The business of the late Alexander Adaire will be con- 
tinued by his son and the present yard at Howard and 
Berks street retained. 

A charter has been granted the A. Miller & Son Lum- 
ber Company, of Bradford, Pa. The company has an 
authorized capital of $20,000. 

A report from Cumberland, Md., says that Charles 
Pratt & Co., of New York, have sold over 30,000 acres 
of timber and coal lands in Webster county, West Vir- 
ginia, along the Holly, Elk and Gauley rivers. The tim- 
ber is principally poplar and oak. Extensive mills, the 
report says, will be built, and the Holly River & Addi- 
son railroad used. The coal will not be developed for 
the present. 
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SMOKY CITY TRADE NOTES. 


PirtsspurRG, Pa., Feb. 9.—The thermometer is being 
anathemized as the main reason of any depression in 
the traue which exists. The money .u.arket has exhib- 
ited a decided loosening tendency, settlements being 
more prompt; orders are coming in freely, evidencing 
a feeling on the part of the retailer to stock up for 
the spring trade, but the cold weather which has been 
with us constantly since Thanksgiving Day is hinder- 
ing shipments considerably. The Pennsylvania mills 
are hampered in their operations by frozen roads and 
heavy snowfalls. Locally, there is a marked improve- 
ment in the volume of inquiries. 

The application for a charter will be made on Keb- 
ruary 29, 1904, by William J. Zahniser, W. W. Clark, 
John J. Richardson, J. B. Melsaac, C. C. Clark and 
J. R. Clark for a lumber firm to be known as the 
Zahniser & Clark Company. 

Removals are engaging the attention of several lead- 
ing wholesale firms. ‘:ue McMillan Lumber Company 
has removed from the Hamilton building to a suite of 
offices—rooms 809, 810, 811 and 812—in the Ferguson 
building. The change is for the better, the rooms being 
larger and better lighted. They have been handsomely 
refitted with new furniture. The J. I. M. Wilson com- 
pany, of the Park building, will remove on April 1 to 
1012 Bessemer building, where the L. L. Satler Lumber 
Company will be installed. The Ruskauff Lumber Com- 
pany will remove from the fourth floor of the Park 
building to the twelfth. a 

The regular meeting of the wholesale association was 
held today at the Hotel Henry. Routine business and 
general discussions of trade conditions were the order 
of the session. As J. A. Cheyne, chairman of the trans- 
portation committee, was absent, the matter of attend- 
ance at the Washington convention was deferred. In 
all probability every local firm belonging to the na- 
tional association will be represented. ; 

D. L. Gillespie was unanimously elected president of 
the Central Board of Education at its meeting last 
night. Mr. Gillespie has been interested in the educa- 
tional affairs of this city for many years and his elec- 
tion was a tribute to his zeal. 

A few dealers from nearby towns braved the wintry 
blasts and called on the trade this week among them 
them being J. W. Miller, of Kane, Pa.; Mr. Farr, of 
the Central Pennsylvania Lumber Company, Williams- 
port, Pa.; Mr. Breed, of the Union Lumoer Company, 
Jamestown, N. Y., and Mr. Scott, of the Cook Lumber 
Company, Garee, Pa. , ’ 

On aceount of the exceptional growth of its busi- 
ness, the MeMillan Lumber Company, Incorporated, has 
found it necessary to have larger offices and in the 
future will be found in the Keystone building, rooms 
809, 810, 811, 812, where it will be pleased to receive 
its old friends and patrons, and extends as well a cor- 
dial invitation to its new ones. 


LAKE SUPERIOR PORTS. 
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AT THE HEAD OF THE LAKES. 

Duturn, Mrxn., Feb. 10.—The Minnesota Log & Tim- 
ber Company, of this city, has sold to the R. T. Jones 
Lumber Company, of North Tonawanda, 5,000,000 feet 
of No. 3 and better, stock being cut at the Hubbard & 
Vincent mill. Aside from this there have been few 
sales, and those small, during the past few days. The 





market seems a trifle dull and buyers are not in evi- - 


dence here so strongly as they were a week or two ago. 
Prices remain unchanged and several lumbermen have 
sales on the tapis. 

A sale of about 50,000,000 feet of pine timber has 
been closed to parties connected with the old firm of 
Wright & Davis, of Saginaw, who in times past have 
been heavily interested in this section, but of late 
years have devoted themselves to the south. This sale 
is of a bunch of timber along the international boun- 
dary, south of Pigeon river, where there is a large 
amount of fair timber standing and yet untouched. The 
price paid is reported to have been $4 a thousand. It 
is possible that the purchasers intend gathering a large 
block of timber there, but it is probable the purchase 
was not made for immediate manufacture, as has been 
reported locally, but for investment. It is the first 
large timber transaction made here for some time. 

The McDougall Company has been formed at Superior 
with a capital of $25,000. Capt. Alexander McDougall, 
ot Duluth, has considerable timber of various sorts on 
the Brule river, and has organized this company to 
manufacture it. A single circular mill will be put in. 

The Northern Land & Lumber Company, of Port 
Arthur, is to put in a second mill on the Duluth ex- 
tension of the Canadian Northern. 

G. W. Myers, late superintendent of the mill of the 
Longyear Lake Lumber Company, has opened a whole- 
sale yard at Hibbing and will make that his business 
hereafter. 

The mill of the Virginia Lumber Company has begun 
running two 11-hour shifts and will run Sundays also 
for a time. It has been considerably put back by the 
intense cold, which has run the thermometer down to 55 
degrees below zero several nights. 

The Omaha, Northern Pacific, Milwaukee and other 
roads that are hauling forest products away from Du- 
luth this winter in large quantities have been meeting 
with all sorts of troubles the past few weeks and are 
badly demoralized for the time being. Their motive 
power, though it may be sufficient to cope with ordinary 
conditions, is no match for such a winter. They have 
attempted to maintain their summer freight schedules 
and to move trains as heavy as their locomotives were 


theoretically able to pull and as fast as in usual] times. 
As a consequence there has been wreck after wreck, and 
rolling stock is stalled all along the lines. The Du- 
luth & Iron Range should be bringing into Duluth 300 
cars of forest products daily, and the Duluth, Missabe 
& Northern 170, and would do so if the connecting 
roads could take away the stuff. But it is quite prob- 
able, unless conditions may change materially for the 
better, that a number of small camps of tie and pulp- 
wood cutters may have to close down on account of 
the inability of roads to take away their timber. 

Mrs. Mercy Dodge, aged 94, mother of the owner of 
the saw mill at Pearson, Wis., died a few days ago. 
She was one of the pioneers of northern Wisconsin and 
Minnesota, 





IN AND AROUND CLOQUET. 


CLOUQET, MINN., Feb. 8.—C. A. Rockstrom, buyer for 
the McGoldrick Lumber Company, of Minneapolis, was 
in Cloquet last Tuesday placing orders for his company. 
E. A. Holstow, of Duluth, spent a day here last week 
looking up stock for his new yard and planing mill 
at Winnipeg. H. C. Hornby, assistant manager of 
the Cloquet Lumber Company, and J. F. Wilson, man- 
ager of the Johnson-Wentworth Company, together 
with J. C. Campbell, manager of the Duluth Logging & 
Contracting Company, spent several days in the woods 
the past week and report everything moving along 
nicely. J. A. MeDevitt, superintendent of the Cloquet 
Tie & Post Company, put in a day or two here the 
first of the week. 

Several eastern buyers have been here during the 
past two weeks looking over stocks to be shipped by 
boat as soon as navigation shall open. 

P. M. Shaw, jr., and F. D. Hunter, of Duluth, spent 
several days here last week in the interest of their 
eastern customers. 

The weather continues very cold, which condition is 
favorable for logging and work in the woods. Trade 
is considerably better than last month and indications 
are that business the coming season will be very good. 





CHEQUAMEGON BAY NOTES. 


ASHLAND, WIs., Feb. 9.—An important meeting of 
the Lake Superior Lumber Carriers’ Association is 
being held in the city today. Many prominent own- 
ers of lake vessels are present; among them are C. C. 
Weeks, Duluth; Edward Hines, Chicago; Charles D. 
Sinclair, Duluth; O. W. Blodgett, Pay City, Mich.; 
J. O. Nelson, Manistee; J. A. Calbrick, Chicago; H. E. 
Runnels, Port Huron; W. D. Hamilton, Chicago. This 
meeting is held in conjunction with the International 
Lake, Marine & Transport Workers, and is presided 
over by President Daniel O’Keefe, of Chicago. The 
following are the delegates representing the long- 
shoremen: From Ashland—Tim Tracy, J. C. Reardon, 
Daniel Weir; Duluth—W. Clugh, J. Gauthier, T. J. 
Witicari; Washburn—J. Manning, Andrew Nelson; 
Superior—Daniel O’Keefe; Port Wing—George A. 
Howard; Sault Ste. Marie—John Fleming. Meetings 
between these two associations are held once a year to 
decide the prices that shall prevail along the great 
lakes for the loading and unloading of boats. 

The treasurer of the state of Wisconsin, J. J. Kempf, 
will be here on February 17 with several assistants to 
take charge of the sale of state lands in the county of 
Ashland. The state of Wisconsin is selling to the 
highest bidder the lands that it owns in various coun- 
ties in northern Wisconsin and the date for the sale 
for this county has been decided on. There are 22,000 
acres of land which the state owns in this county, all 
of which has more or less timber, which will be 
grabbed up by the lumbermen in this vicinity. It 
is believed the lands will bring a high price and that 
there will be very spirited bidding at the sale. 





UPPER PENINSULA NEWS. 


CALUMET, MicH., Feb. 9.—The hardwood market is 
brisk and prices are now the highest ever known. Bass- 
wood is selling for $25 a thousand, log run, soft elm 
for $22, birch for $21 and maple for $15. Even at 
these figures the demand is better than it has been in 
several years. The pine market is at a standstill and 
no deals of importance have been made lately. About 
10,000,000 feet of hemlock piece stuff has been sold 
by Menominee river companies for spring delivery to 
Chicago and the east. The hardwood cut of the Menomi- 
nee river mills this season will amount to 15,000,000 
feet, practically all of which has been sold. 

Weidemgn & Clough, hardwood lumber dealers, have 
closed a contract for the season’s cut of the Sagola 
Lumber Company’s cut at Sagola—750,000 feet. J. 
Foley, a New York buyer, has been in the peninsula 
looking up stock. 

John C. Spry, of Chicago, has sold to the South Arm 
Lumber Company, of Milwaukee, a large tract of timber 
land in Chippewa county, the consideration being $30,- 
000. It is understood that the timber will be cut in the 
near future. 

The Bird & Wells Lumber Company’s shingle mill at 
Wausaukee has started up on its season’s run. There is 
an unusually large stock of timber at the mill and more 
is being hauled daily by the company’s log train. The 
double block machine and mill will be run this season 
and all the better grades of timber will be sawed into 
railroad ties. 

The Weston Manufacturing Company’s plant at Man- 
istique has been closed down for repairs. It will resum 
operations in thirty days. During the past year the 
factory has enjoyed a big trade in box shooks and sash, 
doors and blinds. 

At the annual meeting of the Davis & Stitt Company 
Perley Lowe was elected president, William Templeton 
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LUMBER, 


RED CEDAR 
SHINGLES 


TROM THE FINE NEW 
PLANT OF THE’ 


MUKILTEO LUMBER CO. 


at MUKILTEO, WASH. 


the output of which we have the 
exclusive sale for rail ship- 
ments. This lumber is of superior 
manufacture and grade. 

In addition we have the output 
of our other Washington saw and 
shingle mills. 


WRITE US FOR QUOTATIONS. 


We can also ship promptly 
White Cedar Posts, Poles and 
Shingles from our large Cedar 
yards in Wisconsin and Michigan. 

Prices cheerfully and promptly 
furnished on application. 


Pendleton & Gilkey, 


816-17 Lumber Exchange, 
MINNEAPOLIS, MINN. 





YOU DON’T HAVE TO BUY 
A WHOLE CAR OF 


REDWOOD 
SHINGLES 


For we have them in our yard at 
Ludington, Mich., and can ship 
promptly in a mixed car with 
HEMLOCK, WHITE PINE, LATH, 
CEDAR SHINGLES or MAPLE 
FLOORING, Our Flooring is the 
celebrated “ELK” brand —none 
better, few as good. 








SEND US YOUR ORDERS. 


The Stearns Company, 


GRAND RAPIDS, MICH. 














North Coast Lumber Go. 


FIR, SPRUCE LUMBER. 
CEDAR, CEDAR SHINGLES. 


EASTERN CAR TRADE OUR SPECIALTY. 
328 Lbr. Exchange, SEATTLE, WASH. 


WE USE 
TELECODE. 

















Wants .« For Sales 


The department of the American Lumberman 
\ 
that takes care of your little needs. Try it. 
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Dry Kilns 

If you deal directly with us we 
Can save you money. We make 
prices delivered at any station in 
the United States. 


EASTERN OFFICE, 
109 Lbr. Exchange, MINNEAPOLIS. 


Send for Price List, Most 
Complete Ever Issued, 





C. W. GRiaGs, Pres’t. 
A. G. FOSTER, Vice-Pres'’t. 
E.G. GRIGGS, 2nd Vice-Pres’t. 
GEO. BROWNE, Sec’y & Treas, 


Address all 
correspondence to 








YARD STOCK 

HEAVY TIMBERS 

RAILROAD AND BRIDGE TIMBERS 
TIMBER SPECIALTIES 


LEWIS @ HUGHES 


SUCCESSORS TO 


LEWIS & CRANE 


SEATTLE, WASH, 


Wholesalers of 


PACIFIC 
COAST 
FOREST 
PRODUCTS 
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MIXED CARS 


We always keep a large stock of Redwood 
Siding and Finish at our warehouse here, and 
can furnish in cars mixed with Shingles, 


Let Us Quote You On 


FIR, RED CEDAR LUMBER AND SHINGLES, 
REDWOOD SIDING AND FINISH. 


WE USE TELECODE, 


WALLACE-BALLORD LVMBER CO. 


Successors To Wattace & Write Lumeer Co, 
531-4 Lumber Exchange, MINNEAPOLIS, MINN. 
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vice president, W. J. Davis secretary and treasurer and 
W. J. Stitt superintendent. 

Operations at the Peninsula Box & Lumber Com- 
pany’s plant have been suspended because of the ex- 
tremely cold weather. The logs were frozen so hard 
that considerable damage was done to the planers. 

Governor Bliss has appointed the following members 
of the forestry commission from the upper peninsula at 
the St. Louis exposition: C. H. Worcester, president of 
the Worcester Lumber Company; George M. Mashek, 
president of the Michigan Iron & Chemical Company; 
John O, Callaghan, president of the Sagola Lumber 
Company; W. H. Whitman, vice president of the South 
Arm Lumber Company, and T. A. Green, manager of 
C. V. MeMillan & Bros.’ lumber interests and president 
of the Upper Peninsula Lumbermen’s Association. Aus- 
tin Farrell, of Marquette, is member ex-officio. This 
commission will work in conjunction with one from the 
lower peninsula. While the commission has not yet had 
time to make definite arrangements it is planned to have 
the lumber industry of this section properly represented. 


LAKE MICHIGAN PORTS. 


PPP PII 


CREAM CITY TRADE NOTES. 

MILWAUKEE, WIs., Feb. 8.—The MacGillis & Gibbs 
Lumber Company, whose general offices are in the Wells 
building, Milwaukee, is arranging for a large output of 
white cedar posts for the coming year’s business. It 
has recently made a number of large purchases, includ- 
ing about 400,000 pieces from the Pittsburg & Lake 
Superior Iron Company, located on the Soo line, the 
North-Western, the Duluth, South Shore & Atlantie and 
the Escanaba & Lake Superior roads in northern Michi- 
gan, also about 250,000 pieces from the Wolverine Cedar 
& Lumber Company, Menominee, and about 150,000 
pieces from the Superior Lumber & Cedar Company at 
Munising. These with several other small lots make a 
total of about 1,000,000 round pieces that the MacGil- 
lis & Gibbs Lumber Company will have to supply its 
large trade with this year. This stock it concentrates at 
Gladstone, where it has the Chicago, Milwaukee & St. 
Paul, the North-Western, the Burlington and the Soo 
line for shipments; at Gross, which gives the Chicago, 
Milwaukee & St. Paul, the North-Western and Soo lines 
and at Daggett it has exclusive North-Western ship- 
ments. This arrangement of its supply yards gives the 
MacGillis & Gibbs Lumber Company a distinct advan- 
tage, for when cars are scarce it usually can find some 
road that will give it a supply. 

The company is this year handling Pacific coast red 
cedar shingles from the plant at Cloverdale, B. C., in 
which it is interested. ‘These shingles are works of urt. 
Mr. MaeGillis has a bunch of then in his olfice that for 
width and real excellence cannot be surpassed. 

Mr. MacGillis says that the company will this year 
have 15,000,000 feet of Idaho white pine lumber, in- 
eluding the stock it now has on hand and what will be 
sawed for it. C. D. Gibbs, of the company, has charge 
of this end of the business, with offices in Spokane. 
The company is planning to build in the near future 
a fine saw mill, planing mill and factory plant at Spo- 
kane on the Spokane river. The logs to this mill will 
probably be brought in by rail over the new electric 
line connecting Lake Ceuer d’Alene with Spokane. 

Pierson Haviland is now traveling for the MacGillis 
& Gibbs Lumber Company in North Dakota and Ne- 
braska. ife formerly represented the Humbird Lum- 
ber Company at Sand Point, Ida., and is an experienced 
lumber salesman who has traveled in that territory for 
some years. He makes his home at Fargo, N. D. 


Operating Extensively in Hardwoods. 


The hardwood manufacturing business in Wisconsin is 
a profitable business these days. The hardwood mill 
men have been waiting a long time for their innings, 
but they are now at the bat. Gus J. Landeck, of the 
Page & Landeck Lumber Company, with offices in the 
Loan & Trust building, Milwaukee, says that the de- 
mand for all kinds of northern hardwood lumber is 
now very good and prices firm with an upward tendency. 
Basswood, elm and birch are particularly in good de- 
mand. Birch is really better than any other wood, al- 
though it has taken years for it to attain its present 
basis in the market. Mr, Landeck says that a great 
deal of the demand for birch is due to the efforts that 
have been made by the Paine Lumber Company, of Osh- 
kosh, in introducing it for veneer door stock and fin- 
ish. The Paine company has put out some fine mill 
work and has shown the trade many beautiful qualities 
of birch as a finish lumber. 

The Page & Landeck Lumber Company has built up 
quite a city by its saw mill at Crandon, Wis. This 
town is the county seat of Forest county and now num- 
bers about 1,200 inhabitants. The company operates a 
single circular saw mill, planing mill etc., and is sawing 
all kinds of hardwood lumber and some hemlock. It 
expects to saw about 14,000,000 feet this year. It is now 
operating five logging camps and is running the saw 
mill night and day. M. D. Keith, president of the com- 
pany, now resides at Crandon and has charge of the log- 
ging and manufacturing operations, while Mr, Landeck 
looks after the sales through the Milwaukee office. The 
company also handles a great deal of southern hardwood 
lumber, having a number of mills in the south which it 
stocks and takes their output. 

A Pine Man Touring the West. 


John J. Johnson, president of the Johnson Lumber 
Company, Milwaukee, has been spending the past month 
on a pleasure trip on the Pacific coast accompanied 
by his wife. They went to California and from there 
to the north coast, visiting Portland, Seattle, Tacoma 





and Spokane and thence east. During his absence the 
business of the company was ably looked after by 
George T. Johnson, the vice president of the company. 
The Johnson Lumber Company makes a specialty of higa 
grade factory and finish lumber and for years has been 
an extensive handler of this class of stock. It now 
has ample stock on hand for the coming year’s trade. 
Milwaukee Mention. 

Frank N. Snell is busy these days selling white pine, 
hemlock, yellow pine, Pacific coast goods and white 
cedar products. Mr. Snell and his wife belong to the 
Hoo-Hoo Bowling Club and it is currently reported that 
Mrs. Snell is carrying off the honors for the ladies, while 
Mr. Snell has made a few records on his own account. 
A. L. Annes, manager of the Curtis & Yale Company, 
is another member of the club who is proving himself 
to be no novice at bowling. 

The new Tibbets-Cameron Lumber Company is pick- 
ing up retail yards through Wisconsin and Illinois besides 
doing an extensive wholesale lumber business, 

Joe Kerwer, of the Wilbur Lumber Company, whose 
health has not been very good for several months, is 
now somewhat better. He is at his office in the Pabst 
building every day but finds his eyes give out every 
afternoon about 3 o’clock. The oculist who is treating 
them says that Mr. Kerwer must be a ‘‘ double Dutch- 
man,’’ as most Dutchmen can see until 4 o’clock. 

A. B, Carson, otherwise well known to the trade as 
‘*Kit’’ Carson, continues to make his home in Mil- 
waukee, although covering Wisconsin and Illinois for 
the Flambeau Lumber Company, Lae du Flambeau, Wis. 





ON THE MENOMINEE. 


MENOMINEE, Micu., Feb. 9.—The cedar market re- 
mains depressed, although dealers generally look for 
a pick up in the spring with a better demand for stock 
and better prices. Some of the dealers have been re- 
ceiving orders for various kinds of stock, but prices are 
so low that acceptance of the offers is almost out of 
consideration, especially so in regard to cedar shingles. 
The Bay Shore Lumber Company’s shingle mill is still 
the only one in Menominee in operation, in spite of the 
fact that the shingle weavers’ union recently gave in 
and accepted the manufacturers’ scale of wages. 

The small saw mill of Charles Thorsen, at Stoning- 
ton, is running steadily, cutting timber that is being 
logged by Thorsen Bros. This firm has sold most 
of its lumber to the Escanaba Woodenware Company. 

August Zickler recently bought the plant of the de- 
funct Hubbard Saw & Tool Company, manufacturer of 
saws and repairer of saw mill machinery, and the plant 
is now running day and night and is meeting with much 
success, 

C. E. Vreeland, of Denver, Col., purchasing agent for 
the Western Lumber & Cedar Company, is in this city 
negotiating for the purchase of white cedar poles anil 
ties for western markets. Mr. Vreeland, who was for- 
merly affiliated with the Chicago Lumber Company here, 
says that there is a growing demand for cedar poles and 
posts in the west and the company which he represents 
intends to establish a branch for that class of business. 


WISCONSIN. 


THE WISCONSIN DOOR CENTER. 


OsHKOSH, WIs., Feb. 8.—The extensive machinery 
business of the E. B. Hayes Machine Company, this 
city, continues as heretofore under the able supervision 
of Joe Hayes since the death of his father, E. B. Hayes, 
the late president of the company. Mr. Hayes was a 
remarkable character in the woodworking machinery 
world. All his life he had been a hard working, in- 
dustrious mechanic of a remarkably inventive frame of 
mind, and to his inventive genius are due the many im- 
provements in woodworking machines, particularly the 
dowel door machinery that his company has been putting 
on the market. Mr. Hayes’ health had not been good 
for several years, during which time he traveled in Eu- 
rope and throughout the United States in the interest 
of his company, the active management of affairs de- 
volving on his son Joe Hayes. Mr. Hayes had many 
friends all over the country and since his death the 
company has received many kind and sympathetic let- 
ters. The plant of the company is now run to its 
full capacity and Manager Joe Hayes says that the vol- 
ume of business the company is doing is all that could 
be desired. 

The Williamson & Libbey Lumber Company is very 
busy these days supplying its trade and its branch 
houses at Kansas City and Minneapolis with its cele- 
brated sash and door stock. President Frank H. Libbey 
finds time, however, to look after the Oshkosh Yacht 
Club affairs and its gallant crew, of which he is com: 
modore and has been from time immemorial. He will 
soon have other duties to keep his attention, however, 
as he will be married in Minneapolis on April 26. 

J. P. Gould, president, and Harry Gould, treasurer of 
the Gould Manufacturing Company, have been spending 
several days looking over their Indianapolis branch house, 
which is operated as the Gould Sash & Door Company. 

J. C. Brooks, of the Brooks & Ross Lumber Company, 
Chicago, was in Oshkosh last week. 











TO PUSH WEST COAST PRODUCTS VIGOROUSLY. 

Winona, MINN., Feb. 8.—The H. C. Boleom Lumber 
Company, of Winona, is planning to do an extensive busi- 
ness in Pacific coast shingles and lumber the present 
year. Its offices in this city present a busy appearance 
these days. This company has its business divided into 
departments with a manager in charge of each depart- 
ment. The railroad and freight matters are looked after 
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by an able traffic manager. The wires of the two leading 
telegraph companies run into the offices and messages 
are received direct. 

With its large storage warehouses in Winona, Minne- 
sota Transfer and Kansas City the company is in posi- 
tion to ship promptly to the trade anything in the way 
of Pacific coast lumber or shingles. The company has 
its buying office in Seattle looked after by Manager Olds, 
and a corps of buyers and inspectors to look after the 
grading. The company has its own saw mill and shingle 
mills and has every facility for supplying the trade 
quickly. In fact, ‘‘ good stock and quick delivery’? is its 
motto. The company also maintains a buying office at 
Whatcom, Wash., and is interested in and sells for the 
MeVay-Boleom Lumber Company, Ballard, Wash., the 
Boleom, Bartlett Mill Company, Machias, Wash., and the 
Bolcom-Vanderhoff Company, Sumas, Wash. 

W. M. Boleom, of the company, left last week for 
Seattle, where he will remain several months looking after 
the manufacturing end. His brother, Harry, the presi- 
dent of the company, remains in Winona in charge of 
the eastern end of the business. 


MICHIGAN. 


OPDLDLI IID A 


THE SAGINAW VALLEY. 


Bay City AND SAGINAw, Micu., Feb. 9.—The weather 
the last month has been very damaging to the lumber 
trade in the valley. Railroads have been blocked 
for days at a time and it has not only been difficult 
to obtain cars but more difficult to get them forward 
after once loaded. W. B. Mershon stated today that 
the warehouses of his company are full of box ma- 
terial which it cannot get moved owing to scarcity of 
cars and the trouble the railroads have had in mov- 
ing freight. The last two weeks there has been little 
if any freight moved. Mr. Mershon said further that 
the box business holds up well with all the orders that 
one cares for, but business in other departments is not 
so active. He believes, however, that with good 
weather the trade is bound to pick up all along the 
line, as he can discern nothing in the general business 
conditions of the country calculated to work adversely 
to a good business in lumber. 

The Mershon & Morley Company, manufacturer of 
portable houses, was tied up but a few days by 
reason of the burning of the factory of the com- 
pany. About thirty finished houses were burned and 
this put the company behind some, but it is manu- 
facturing houses right along and is shipping them 
when cars can be obtained. 

It is not known if the Hall mill at Bay City will 
be operated next season, but it is thought that it will 
not, as it is understood it is on the market. The Brad- 
ley mill has gone out of commission and the Merrill 
mill at Saginaw is being dismantled. So far as known 
the C. 'S. Bliss mill will be the only saw mill operated 
at Saginaw. Down at Bay City and West Bay City 
the mill of W. D. Young & Co. will cut hardwoods, as 
will that of J. J. Flood. The Campbell & Brown 
Lumber Company is understood to have contracts for 
sawing considerable stock, Gates will have about 
6,000,000 feet to cut, the Kneeland & Bigelow mill 
will be operated as usual, and the Kern Manufactur- 
ing Company’s plant will be stocked by the Ward es- 
tate, the logs being railed down from above Frederic. 
The Hargrave mill will probably run some, and this, 
with Handy Bros., completes the list of mills at this 
end of the river. F. E. Bradley will have about 
7,000,000 feet of logs to manufacture, which are being 
cut in Gladwin county on the Merrill lands, and 
these will come to the river to be manufactured. 

Isaac Bearinger, of Saginaw, and Frank Chapin, of 
Canada, the latter being formerly with Sibley & Bear- 
inger, have bought the mill and timber of William 
Montgomery, of Dalhousie, N. B., and have taken pos- 
session of the property. It is understood that Mr. 
Chapin will have the active operations in charge. The 
mill has a capacity of 10,000,000 feet and Mr. Bearin- 
ger says there is timber enough to keep the plant in 
motion for a number of years. The deal involves about 
$100,000. 

Work on the extension of the Detroit & Mackinac 
railroad into Cheboygan is being prosecuted as vigor- 
ously as the condition of the winter will permit, and 
it is now expected the road will be finished by May 1. 
The bridge across the Cheboygan river is now being 
put in. This will let a lot of timber out either way, 
to Cheboygan or Alpena. 

Hull & Ely and the Loud Sons company plants at 
Oscoda and Au Sable will be operated this season as 
usual. The Louds have had a large force of men 
getting out all kinds of stuff this winter. 

C. H. Prescott & Co., of Tawas, are operating exten- 
sively. They bought about 50,000,000 feet of mixed 
timber near Lupton of F. E. Woodworth, of Bay City, 
and are cutting it. 

The Davis Lumber Company will cut between 3,000,- 
000 and 5,000,000 feet at Crump, and the lumber will 
go to Saginaw, the larger portion of it to the plant of 
the Saginaw Manufacturing Company. 








WESTERN MICHIGAN NEWS. 

GRAND Rapips, Micu., Feb. 8.—New corporations 
filing articles of association with the secretary of state 
during the past week include the Albion Lumber Com- 
pany, Albion, $20,000; Blodgett Company, Limited, 
Grand Rapids, $3,000,000. 

The John F, Ott Lumber Company, of Traverse City, 
has finished logging its Platte river tract, the work hav- 
ing been seriously hampered by the deep snow. 

F. D. Merchant has his mill at Petoskey ready to start 
and will cut about 1,000,000 feet there. He purposes 
to start building his mill at Alanson when the snow 





shall go off and to have it running by June 1. He has 
about 8,000,000 feet to cut at Alanson, 

The Hansbarger & Hummel Company has 400,000 feet 
of logs in its mill yard at Lake Odessa and 300,000 
feet more to come. The company has twenty-eight teams 
hauling logs from the Murdock farm in Carlton and 
the mill is cutting 11,000 feet a day. 

Noah Ruple & Son have sold their planing mill at 
Bronscn to Arthur Walker and J. C. Megley. 

Jacob Cummer, of Cadillac, is recovering from his 
recent illness. 

At the annual meetings of the Buckley & Douglas 
Lumber Company and the Manistee & Northeastern Com- 
pany, held at Manistee, John Patton, of Grand Rapids, 
was elected chairman of the board of directors. Officers 
of the two companies were re-elected as follows: Presi- 
dent and general manager, Edward Buckley; vice presi- 
dent and secretary, William Douglas; assistant secre- 
tary, T. J. Elton. 

Fire destroyed a dry kiln and contents at the maple 
flooring plant of the Cobbs & Mitchell Company, Cadil- 
lac, February 3, and for a time threatened the destruc- 
tion of the entire plant. The loss is estimated at $12,000, 
fully insured. 


THE CONNECTICUT RETAIL ASSOCIATION. 
(Special telegram to the AMERICAN LUMBERMAN.) 

New Haven, Conn., Feb. 10.—The twelfth annual 
meeting of the Lumber Dealers’ Association of Con- 
necticut began here today with a large and enthusiastic 
attendance. Forty members answered to the roll call of 
the business session, and 138 retailers and wholesalers at- 
tended the banquet. 

President Davis’ annual address and Secretary Mans- 
field’s annual report showed marked progress in the pur- 
poses of the association during the fiscal year of the 
organization just expired and outlined an active cam- 
paign for the new year. The association’s finances were 
found to be in good condition. 

The reports on trades relations showed complete har- 
mony to prevail between the two branches of the trade 
despite the severing of reciprocal relations with the Na- 
tional Wholesale Lumber Dealers’ Association last year 
on the carpenter-builder classification. 

The state charter applied for to incorporate the Con- 
necticut association so as to make it liable for its acts 
as a body and not as individuals was unanimously 
adopted, as were by-laws provided for in the charter. 

A strong resolution presented by C. 8. DeForrest, in- 
dorsing senate bill No. 2327, introduced in congress and 
providing for a national forest reserve in the White 
mountains, Vermont, was unanimously adopted. 

A proposition advanced by the National Lumber 
Manufacturers’ Association for a trades relations agree- 
ment with the Eastern States Retail Lumbermen’s Asso- 
ciation was discussed, but no action was taken on the 
proposition. 

The provisions of the new charter made necessary an 
entirely tew choice of all officers and directors, an elec- 
tion for whom resulted as follows: 

President—F. W. Chappell, Norwich. 

Vice president—W. H. Judd, Stanford. 

Secretary and treasurer—L. A. Mansfield, New Haven. 

Directors, one year—E. J. Lake, C. S. DeForrest, A. C. 
Hully, A. W. Burritt; two years—E. B. Bronson, H. L. 
Hubbell, C. M. Brooks, C. C. Tomlinson; three years—L. 
O. Davis, A. Schumaker, W. S. Billard, George K. Nason. 

Insurance director—C. E. Alling. 

Delegates to Eastern States Retail Lumbermen’s As- 
sociation—F. V. Chappel, E. J. Lake, L. A. Mansfield. 

Sales by retailers in the territory of other retailers 
were vigorously denounced. 

The banquet was a huge success, notable features 
being the fine decorations and exquisite music.» The 
wholesale element, which has always been a choice asset 
of the association, was much in evidence. The loyalty 
and efficiency of Secretary Mansfield were accorded 
much praise. Eloquent speeches were made by the mayor 
and other prominent city officials. The menu card was a 
notable feature of the banquet. It consisted of a minia- 
ture scroll, artistically designed, and was the gift of the 
Pennsylvania Lumbermen’s Mutual Fire Insurance Com- 
pany. The banquet was one of the most enjoyable of 
such events that have occurred under the auspices of the 
Connecticut association. 


POSSIBILITIES IN SMALL BEGINNINGS. 


[Continued from Front Page.] 


property in 1871. He married in 1851 at Pine Grove, 
Schuylkill county, Pa., Miss Hampton Rhodes. She died 
June 21, 1896, leaving the following children living: Mrs. 
C. H. Huttig, of St. Louis; Drew Musser and Miss Laura 
Musser. There are three other children dead. 

Mr. Musser’s career has been one of great activity 
and the typical career of the lumberman who has won 
success by energy and business foresight. His begin- 
nings were as small as those of any boy who has ever 
begun life in America, and they have developed into 
operations as large as those of almost any lumberman in 
the United States. Much of this success has undoubtedly 
been due to Mr. Musser’s personal characteristics, which 
include aggressiveness, tempered by a conservative busi- 
ness ability. 

While nearly 80 years of age, Mr. Musser still de- 
votes considerable attention to his vast interests, and 
may be said to be actively engaged in business. The 
only difficulty he has recently experienced has been 
in the way of the partial loss of his eyesight; some- 
thing in the nature of a cataract developed in one of 
his eyes. Otherwise Mr. Musser is in excellent health 
and is able to go about his business affairs every day. 
It is to be hoped he will live many years to enjoy the 
fruits of his industry and frugality. 

The Musser interests on the Paciiics coast are very 
considerable, being related directly and indirectly 
with large holdings of timber. 











Fir Spruce and 
Cedar Lumber. 


RED CEDAR SHINGLES. 


Persistent 


Pushers Business 


MANUFACTURERS—WHOLESALERS. 


Shipments, 6,000 cars annually. 
Write for prices. 


MACVAY-BOLCOM LUMBER CO., Ballard, Wash, 
Sales Office for ~ BOLCOM BARTLETTIMILL CO., Machias, Wash. 
( BOLCOM VANDERHOFF CO., Sumas, Wash. 


BUYING OFFICES, Seattle and Whatcom. Wash. 
STORAGE HOUSES, Minneapolis, Winona and Kansas City. 


H. C. BOLCOM LUMBER CO, 


Winona, Minn. 














WHITE PINE 


YARDS, MINNEAPOLIS. 


RAILROAD EF | R CAR MATERIAL 
SUPPLIES IN Every Description. 


LONG FIR JOISTS AND TIMBERS 
RED CEDAR SIDING. 


RED CEDAR SHINGLES 


TRANSIT CARS— QUICK DELIVERY, 








WEST COAST MILLS—Clear Lake, Wash.; Granite 
Falls, Wash.; Getchell,Wash.; Ballard, Wash.; Parker’s 


Spur, Wash, 
We Use Telecode. 


H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 




















R. J. MENZ. Pres. 
G.W. DULANY. V.-Pres, & Treas, 
JNO. McDONNELL, Sec. 


The Menz 
Lumber Co., 


WHOLESALE DEALERS AND MANUFACTURERS 
ws'utsxe" SHINCLES 
RED CEDAR 
Everything in Pacific Coast Lumber. %x4& 6-In. Bevel Siding our 

Specialty. Direct from Mill to Retail Lumbermen. 


EASTERN and MAIN OFFICE—333-4-5-6-7 Lumber Exchange, MINNEAPOLIS, MINN. 
WESTERN OFFICE—501 Lumber Exchange, SEATTLE, WASH. 


(@ Address all correspondence to Minneapolis office. 


Complete transit 
lines of 16 and 18- 
In Shingles car- 
ried via all east- 
ern and western 
routes. 








We want your orders for 


WASHINGTON 
RED CEDAR 
SHINGLES and 
BEVEL SIDING 


in straight or mixed cars 


FIR YARD STOCK 
A SPECIALTY. 


Quick Shipments. 
Full line of transjt 
cars. Grades guar- 
anteed, 

We are agents for 
the Interstate Red 
Cedar Shingle Co. 
Can furnish any of 
the grades con- 
tracted by that 
Company. 


Atlas 
Lumber = 
Shingle 
Co. 


Central Office, 
SEATTLE, WASH. 


Operating Their 
Own Mills. 











EASTERN REPRESENTATIVES: 


J, D. Hayford, Fargo, N. Dak. 
John A. Uhler, Burlington, Iowa. 
R. T. Means, McPherson, Kas. 


Correspondence and 
orders solicited. 


Weuse the Telecode, 
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“Keep Your 
Eye On 
Enumclaw.” 


There is the point where the 


GOOD FIR{( 





2 a TR ARARE hee 
comes from. We have a special lot of 


Flooring 1x4 and 1x4. 
| Ceiling and Drop Siding. 
Porch Flooring and Decking. 
Wice Soft Yellow Pine Finish. 
Wind Mill Tower Stock. 
Tank Stock. 


QUICK SHIPMENTS. 


White River Lumber Co. 


ENUMCLAW, WASH. 
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SPARS 


Fir Poles and Piling; 


Bored Fir Turning Squares; 
Fir Tank Stock. 


AND HEWED TIMBERS. 


230 Mohawk Building, 


WE USE THE TELECODE 








FIR TIMBERS 


Long Fir Timbers surfaced or rough; 


Hewed Fir Timbers, large and long; 


SEND FOR OUR NEW PRICE LIST OF “SPARS” 


Bucoda Lumber Company 


PORTLAND, OREGON 

















PORTLAND. 
OREGON 











Do it now... _ 
SPECIAL BILLS 
It is easy . . Try it 


Eastern Office, 
ASHLAND, WISCONSIN 





Let us help you get orders for 


FOR LARGE BUILDINGS 


PENINSVLA LUMBER Co. 


Portland, Oregon 








In Law for Lumbermen 





LAW BOILED DOW 


American Lumberman, 315 Dearborn St., Chicago : 


«. Write for Particulars .. 
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HARDWOOD DEPARTMENT. 


WITH THE MEMPHIS TRADE. 

MEMPHIS, ‘TENN., Feb. 9.—The Memphis Lumber- 
men’s Club, at a recent meeting, appointed a commit- 
tee for the purpose of considering tne advisability of 
an exhibit of the hardwood Jumber interests of this 
district at the Louisiana Purchase Exposition. The 
committee is composed of KH. Kh. Goodlander, ex-presi- 
dent of the club; W. H. Russe, president of the Na- 
tional Lumber Exporters’ Association, and George 
Ehemann, secretary of the Memphis Lumbermen’s 
Club. These gentiemen are now ai work ou the propo- 
sition, An early meeting of the ciub has been called 
and this matter will come up for consideration at that 
time. 

A discussion which has created lively interest among 
the commercial organizations of this city is the amal- 
gamation of all the business bodies of this city under 
the name of the Memphis Bourse or the Memphis 
Chamber ot Commerce. The associations that would 
be affected by such an amalgamation would be the 
Merchants Exchange, Commercial Association, Credit 
Men’s Association, Memphis Business Men’s Club, 
Memphis Lumbermen’s Club, Industrial League and 
the Memphis Freight Bureau. The idea is looked upon 
favorably because of the belief that, through the uni- 
fication of all these bodies, greater good can be ac- 
complished than through the separate workings of 
each of the bodies, which have in a measure the same 
generai purpose—the advancement of Memphis and 
the interests ot this city along commercial and mute- 
rial lines. Action on the plan is likely to be tuken at 
any time, though as yet the matter has not gotten be- 
yond a tentative stage. 

Chester H. Pon, president, and Seely Dunn, vice 
president, of the Memphis & Gulf Railroad Company, 
tormed tor the purpose of building a line from Gren- 
ada, Miss., to Persacola, Fla., have gone to New York 
for the purpose of letting the contracts for the con- 
struction of the road. ‘Tne engineers are now in the 
field and will soon be through with the locating sur- 
veys. The road will connect with Memphis over the 
Illinois Central from Grenada and will give the ex- 
port lumber interests of this city another outlet to 
tidewater only four miles longer than that now fur- 
nished by the Lllinois Central. It will, at the same 
time, open vast pine timber lands hitherto without 
proper transportation facilities, and the movements of 
the officials of the road are being watched with a 
great deal of interest in lumber circles. 

The car situation here is causing the lumbermen a 
great deal of trouble. One of the largest cooperage 
manufacturers in this city said today that he had 
been forced to close down his plant during more than 
one-half of the past month because he had been unable 
to get his material from his mills in the country. A 
prominent box manufacturer said that he had not 
been able to run his mill because unable to get the 
necessary timber. These are only samples of the 
handicap under which the lumber interests of Mem- 
phis are placed because of the inadequate service 
given by the railroads. Considerable difficulty is ex- 
perienced in getting empties and these are being 
moved out slowly by the railroads after they have 
been loaded. The delivery of logs to the mills depen- 
dent on the railroads is slow and those that have no 
other source of getting their supply are being handi- 
capped in a most serious manner. To add to the 
unsatisfactoriness of conditions, the river for a week 
has been full of floating ice and barges and rafts 
have not been able to be moved on the river, thus 
cutting off the supply from this source. However, the 
ice is rapidly disappearing and it is expected that 
there wili be a good movement of logs on the river. 
The river mills have good supplies of logs to be 
brought down during the next few days or just as 
soon as the conditions shall be favorable. 

L. E. Campbell, southern manager of Upham & 
Alger, together with his wife and Mr. Miller, book- 
keeper of the same company in Chicago, and the lat- 
ter’s wife, have gone to Florida, Havana and Mexico 
for about three to four weeks, on a trip of both 
pleasure and business. 








THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Feb, 9.—The new factory of the 
Southern Lumber & Box Company, which was destroyed 
by fire on Christmas morning, will be in operation in 
less than a month, with a larger and better plant than 
before. This factory is located adjacent to the lower 
Benedict mill, the company having bought thirteen 
acres of ground from the Davidson-Benedict Lumber 
Company and A. B. Benedict. Its capital stock has been 
increased from $10,000 to $60,000 and it will start 
business better equipped to expand its trade than ever 
before. 

On account of the continued fall in the river, lum: 
ber operations have been interfered with considerably, 
although boats have been operating on the upper Cum- 
berland continuously since there has been stage water, 
but they are very lightly loaded. There is a very 
large amount of lumber and logs up the river and 
steamboat men say they could do a very profitable 
business if they had the water. Within the last two 
weeks one boat, the Lenehan, has brought from points 
above Celina about 600,000 staves and about 600,000 
feet of lumber, and there is still a very large supply 
of lumber in the upper Cumberland valley. 

Nashville’s latest new lumber enterprise is the Union 
Lumber Company. Its capital is $30,000. The incor- 
porators are Claude Bellamy, Clarence Sutherland, 
Thomas Christian, W. V. Davidson, J. M. Hix, C, H. 


Benedict, M. F. Green, C, B. Benedict. The last five 
named gentlemen are members of the Davidson-Benedict 
Lumber Company. The company will manufacture sash, 
doors, blinds and interior house furnishing. Mr. Bel- 
lamy, who has had charge of the retail department of 
Davidson-Benedict Company, and Mr. Christian, who 
obtained his experience while in the employ of J. O. 
Kirkpatrick & Co., will have active charge of the 
business. 

Among the recent visitors to Nashville was George 
W. Shepard, of the Queen City Lumber Company, of 
Buffalo, of which John Reimann is president. Mr. 
Shepard expects to spend considerable time in the south 
and is in the market for poplar, ash, plain and quar- 
tered red and white oak. 





IN THE SHADOW OF OLD LOOKOUT. 

CHATTANOOGA, TENN., Feb. 9.—The market here held 
up very well in all the hardwoods, with chestnut, walnut, 
ash and the oaks in relatively greater demand than pop- 
lar. Price concessions are very slight, if they can be 
secured at all. The mills get enough logs to keep run- 
ning most of the time; in fact, logs are much easier to 
get than lumber. 

Besides the Brownlee. Lumber Company, which will 
put in a branch plant here for the manufacture of tele- 
phone arms ete., many other concerns are coming this 
way in lumber, furniture or wagon stock lines. It is 
safely estimated that within the.past year more than 
50,000 acres of timber land have changed hands in the 
Chattanooga territory, covering a valuation of more than 
$250,000. 

The Brownlee company will move its headquarters 
from Meridian here. It has bought 1,200 acres near 
Summit, Tenn., on the Southern railroad, and two large 
saw mills, and has decided to locate there. It will cut 
50,000 feet of lumber a day. 

The DeRochement Manufacturing Company has also 
purchased 1,400 acres of land adjoining the tract above 
named and a saw mill will be located on it to saw ma- 
terial for the manufacture of bobbins, blueing slugs ete. 

Nearly all of the coal companies operating in the 
Chattanooga district have purchased large tracts of land 
not only for the mineral but also for the timber con- 
tained thereon, and most of them have placed saw mill 
plants on these lands for the purpose of manufacturing 
material to be used in the mines, 

Ohio capitalists have bought 4,000 acres of timber 
lands near Harrisburg, Ga., on Lookout Mountain, and 
two large saw mills have been located on these lands 
for the purpose of manufacturing the timber into lum- 
ber to be shipped to Ohio. Ohio parties have also pur- 
chased 2,000 acres of timber lands on Walden’s Ridge, 
near Spring City, and the timber of these lands is being 
converted into shingles, lath ete. for the northern mar- 
kets, 

A party of lumbermen—members of the Retail Lum- 
ber Dealers’ Association of Indiana—traveling in seven 
Pullmans arrived here today from Indiana. They will 
go from here to Savannah, Ga. While here they were 
greeted by a number of prominent local lumbermen and 
got pointers on the Chattanooga lumber market. 





KENTUCKY HARDWOOD NOTES. 

LOuISVILLE, Ky., Feb. 9.—The river is now entirely 
free from ice and an early supply of logs is expected 
by the river mills; also considerable lumber on barges 
which have been icebound down the river will now 
come forward, and the people who depend upon the 
water for their supplies are in a better situation than 
they have been for months. 

The hardwood business here is in an excellent con- 
dition, all the dealers interviewed reporting plenty of 
orders at satisfactory prices. 

E. L. Edwards, the well known wholesaler of Day- 
ton, Ohio, is calling upon his many Louisville friends 
this week. Hiram P. Roberts, vice-president of the 
Mengel Box Company, is on a tour of inspection of the 
southern supply points of his firm. W. M. Greer, 
of the In A. Kelsey Company, North Tonawanda, N. 
Y., has been in Louisville this week taking up some 
lumber for his concern. Another hardwood buyer who 
visited this market during the week was F. J. Lang, 
of Hoffman Bros., Ft. Wayne, Ind. W. E. Bonesteel, of 
the Worden Tool Co., Cleveland, Ohio, and John EI- 
derfield, representing Fay & Egan, Cincinnati, Ohio, 
were among the machinery men to visit Louisville this 
week. M. L. Wootten, representing the American 
Timber & Lumber Company, of Indianapolis, Ind., was 
also among this week’s visitors. 

Vice-gerent Frank B. Russell will hold a Hoo-Hoo 
concatenation at Clay City, Ky., on Wednesday, Feb- 
ruary 17. 

Charles Leid, a prominent lumberman of Rockport, 
Ind., was in Louisville today on his way to Catletts- 
burg, Ky., where his concern is furnishing considerable 
material for the government, which is being used in 
construction of dams. 





WHERE BIG RIVERS MEET. 


Cairo, Ill., Feb. 10.—Turner, Day & Woolworth, of 
Louisville, Ky., among the largest manufacturers of 
axe handles in the world and owners of mare than 
fifteen factories in the United States, have bought a 
tract of three acres and will locate a factory here. 
The land is just north of the Cairo Milling Company’s 
plant and between the Big Four and Mobile & Ohio 
railroad tracks. The firm will begin building their 
factory within the next thirty days and will employ 
100 men. The building will be brick 75 feet by 200 


feet. The output of some of the factories will go to 
Australia and other foreign points. The product of 
the Cairo factory will be sent south and west. The 
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firm manufactures three-fourths of the ax handles 
sold in the United States. 

C. L. Barr and family, of Cincinnati, Ohio, have 
arrived here and have taken apartments at the Holli- 
day. Mr. Barr has assumed charge of the sales de- 
partment of the Cairo Mill & Lumber Conipany. C. 
R. Plummer, the superintendent of the mill has also 
arrived here with his family. The business of the 
company has increased to such an extent that the 
capacity of the mill has been doubled. Orders for 
finished lumber and siding from the east and Canada 
are pouring in at a lively rate. Charles F. Johnsun 
continues as manager of the business. 





FROM THE HOOSIER METROPOLIS. 


INDIANAPOLIS, IND., Feb. 10.—In the building line 
ihe jumber business here is rather slow; in the hardwood 
line probably as brisk as could be expected. 

The furniture expositions are over. Reports of the 
manufacturers who have returned from them are not 
over-encouraging. They have told the lumber dealers 
that sales were not up to the mark. The lumber sell- 
ers say that the furniture men are not buying either 
for present or future use, with few exceptions. They are 
using up their surplus stocks while waiting for the fur- 
niture buying to begin. Luckily for the lumberman, 
the stocks are not large and will have, rather sooner 
than later, to be replenished. The furuiture manufac- 
turer is not alarmed by the conditions, The backward- 
ness of the buyer is not from his inability but his 
caution. There is nothing wrong, in Indiana at least, 
with industrial conditions. One of the wholesale 
hardwood men said that only one manufacturer here 
is buying lumber for future use, but while the demand 
from the furniture manufacturers is limited absolutely 
to current needs many orders are coming in from small 
users, thus making the aggregate trade as good as 
ought to be expected during this part of the winter. 

W. J. Roach, formerly of Roach & Clarke, will open a 
hardwood yard at 1531 Lewis street, where he has leased 
a quarter of a block of ground. He has been in the 
business since 1883, in the last few years, however, 
handling only car lots. nck : 

William Eaglesfield, of the William Eaglesfield Com- 
pany, and of Eaglesfield & Shepard, hardwood lumber, 
made a trip to Boston this week to see his young 
son initiated at West Newton school, where he is to 
prepare for Princeton. Eaglesfield & Shepard are an 
outgrowth of the William Eaglesfield Company and make 
a specialty of hardwood flooring and veneered doors. 
The company is putting out the highest grade of 
parquetry flooring, good enough to attract attention 
from Pittsburg, Boston and other eastern cities, from 
which a few orders have been received. The local trade, 
however, consumes the output, but the company’s 
capacity will be increased this year to 1,000,000 feet 
and the trade outside Indiana will be looked after to a 
limited extent. ’ 

Every retail lumber yard in this city, with the ex- 
ception of those with planing mill attachments, has 
handled coal this winter. With the severest weather 
Indiana has had for many a year the side line of coal 
has not been an unprofitable one. 
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QUEEN CITY TRADE FEATURES. 


CincINNATI, OnI0, Feb. 9.—With the break in the 

severe weather that prevailed here from the latter part 
of November to a week ago come a little more activity 
in the lumber market and a greater demand for material 
for immediate delivery. Some of the local dealers state 
that they have received and filled more orders in the last 
few days than in any similar period since the latter part 
of last summer. This condition does not seem to be 
general, as more or less complaint is heard in the lum- 
ber district, but the majority assert that business is 
good, with a tendency toward greatly increased trade by 
spring. 
"pale have been requested by architects and con- 
tractors to bid on a larger amount of building construc- 
tion than usual at this time of year and this leads them 
to believe that building operations in Cincinnati during 
the present year will be greater than last, which was a 
record breaker for the Queen City in the matter of large 
office and manufacturing buildings. 

J. B. Cochran, of the Cochran Lumber Company, on 
his return from a visit to the furniture factories at Con- 
nersville and other Indiana cities states that all of the 
factories are running full time and have orders ahead 
that will keep them busy during the entire season. He 
says that the furniture trade seems to be better than it 
was at this time last year and the makers are taking a 
large amount of lumber from the local dealers. 

J. R. Cochran, of Versailles, Ky., is here today con- 
tracting for machinery for a band mill that he will lo- 
cate at Versailles. He will manufacture hardwoods. 

J. Augustus Deppes, of J. B. Deppes & Sons, died last 
Friday after an illness of only two or three days. He 
was 43 years of age and had been superintendent and 
yard manager for his firm for a number of years. His 
widow, two daughters and one son survive him. 





BUFFALO HARDWOOD NOTES. 


3UFFALO, N. Y., Feb. 9.—I. N. Stewart is closing a 
bargain for half a million feet of birch and is receiv- 
ing a new lot of Pennsylvania cherry. Sales are good 
for the time of the year. 

A. W. Kreinheder, of the Standard Lumber Com- 
pany, will make a trip to the Tennessee mills of the 
company as soon as the weather shall be favorable. 
Some good 8-4 ash is coming in from Kentucky just 
now. 

C, E, Yeager is adding to his stock rapidly but is 





making no haste to ship out, as the cost of handling 
is very great with so much snow in yard. The thaw 
has taken that down a good deal now. 

R. H. M. Hopkins is just back from the Memphis 
mills of Seatcherd & Son, where he has been for some 
weeks. Cars are very scarce in that section, but busi- 
ness is naturally good. 

H. 8S. Janes, who is at the Arkansas mills of the 
Empire Lumber Company, finds them active. The sea- 
son’s trade is expected to be good. 


TROUBLE. 


The W. L. Enos Embarrassment. 


Some little exception was taken to the article printed in 
this department last week under the head of “A Pittsburg 
Assignment.” In view of the coupling of the names of 
W. B. Enos, his son, W. L. Enos, and W. B. Enos & Co. 
together, A. M. Turner, president of the A. M. Turner Lum- 
ber Company, of Pittsburg, and recently associated with 
W. B. Enos in the company known as Enos, Turner & 
Henry, writes us under date of February 10 as follows: 


Editor LUMBERMAN—Dear Sir: We have read 
with considerable interest the article that appeared 
in your issue of February 6 in reference to the con- 
nection between W, B. Enos and his son, W. L 
Enos. We feel that there are corrections due Mr. 
W. B. Enos in your statement and know that you 
will give any corrections necessary the same pub- 
licity that you did the article of last Saturday. 

As you know, é . Enos was the senior 
member of this firm until December 31, 1903, 
at which time he retired and embarked on his 
own account in the Conestoga building, of this city. 
He is, as you undoubtedly know, the father of 
W. L. Enos, who met with reverses during the sum- 
mer of 1903 and whose affairs were placed before 
his creditors last November. So far as we know 
there has never been any connection between 
W. B. Enos and W. L. Enos and when the lIat- 
ter was drawn into the affairs of his son he did 
nothing more than any father might do for his son, 
at the same time having every regard for self- 
preservation and the preservation of his worth for 
the sake of others than himself. 

W. B. Enos’s long and honorable career in 
this city must commend itself to those who do not 
know him ard those who do know him know full 
well that there would be nothing whatever done by 
him that would not bear the closest scrutiny. 


The LUMBERMAN stated in its article of February 6 that 
“It is understood that at no time was W. B. Enos con- 
nected with the company, although the son had stated to 
creditors, it is said, that is to those from whom he pur- 
chased stock, that the father would join the concern Jan- 
uary 1 and would contribute sufficient funds to the firm to 
enable it to pay ll its indebtedness.” The LUMBERMAN 
did not intentionally misrepresent the unfortunate com- 
plication and it is evident that our correspondent was mis- 
informed in even by implication connecting the affairs of 
\ Bag Enos & Co. with those of the bankrupt firm of W. L. 
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To Wind Up the Company’s Affairs. 


PHILADELPHIA, Pa., Feb. 8.—A meeting of the creditor 
of the R. P. Vansant Lumber Company, ie which potent 
tion Lewis K. Cottingham, the secretary and treasurer, was 
appointed receiver, was held on February 5. A full state- 
ment of the financial affairs of the company was presented 
showing that it has assets of about $52,000, of which $21,- 
000 is in the stock of lumber on hand. The accounts payable 
amount to $9,683.06; the notes payable, $29,264.21; and 
loans made by John C. Cottingham, $22,061.36. The liabili- 
ties mentioned do not include contingent liabilities on notes 
on indorsed paper of customers and where the company has 
become security in building operations. 

It was decided by the stockholders to appoint three of 
their number as a committee to supervise the carrying on of 
the business temporarily under the receivership. It is the 
determination to sell the stock at retail, replenishing as re- 
quired, and make an effort to wind up the affairs of the 
company by May 1. However, it is possible that the stock, 
good will and fixtures, together with the lease on the Srop- 
erty, may be sold as a whole should a purchaser be found. 

An echo of the Vausant trouble is heard in the appoint- 
ment of Samuel B. Vrooman as receiver for the ship chan- 
dlery firm of John C. Cottingham & Sons. John C. Cotting- 
han is the president of the Vansant company. 


OPPDDPDPP 
Asking Damages for Logs Carried to Sea. 


Bancor, ME., Feb. 8.—The great log suit of Marsh & 
Ayer against the Great Northern Pager Company, after 
progressing four days in the superior judicial court here, 
has been sent to the law court on repert, by agreement 
of counsel. A motion for non suit had been denied on 
Wednesday by Justice Emery, who ordered the case to con- 
tinue, but at the conclusion of plaintiffs’ case it was agreed 
that the best course would be to send the case up, without 
further testimony, in order to get a final decision at the 
earliest possible date, it being thought likely that it would 
go to the full bench in any event. The suit of Marsh & 
Ayer is one of seven or more, involving about $200,000, 
brought by log owners against the Great ‘Northern Paper 
Company to recover for the loss of logs in the freshet of 
March, 1902, it being alleged that the West branch drive, 
which was made in 1901 by the Great Northern, had been 
so delayed by its careless and negligent methods that the 
saw logs did not arrive in boom in season to be properly 
secured for the winter, hence the loss of many millions of 
logs by the freshet in the spring of 1902. The contest is 
peas Ae which every lumberman in New England is inter- 
ested. 
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Massachusetts Retailer in Financial Straits. 


ATHOL, MAss., Feb. 4.—Cyril Patenaude, a retail lumber 
dealer of this city, filed a petition in bankruptcy in Boston 
recently. His liabilities are $20,802.41, of which $5,177.76 
is unsecured ; $14,457.19 secured by mortgages on real es- 
tate, lumber and other property; notes and bills shared by 
others, $400; taxes, $157.77, and wage claims held by em- 
ployees, $307.69. The assets amount to about $15,618.57. 

A. Fay holds fourteen secured claims against the peti- 
tioner, aggregating $14,379.86 and contracted since 1899. 
The largest creditors in the list of unsecured debts are H 
E. Moore, Warwick, standing timber purchased, $2,048.99: 
A. N. Kingsbury, Ashuelot, N. H., loan $2,000. : 


PP PPP PP PPP PP 


; There were 18,714 miles of steam railways in opera- 
tion in Canada during 1902 effecting 55,729,856 train 
miles, and carrying 20,679,974 passengers and 42,376,- 
527 tons of freight, and earning $83,666,503 at a cost 
of $57,343,592 working expenses, 
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WE ARE MANUFACTURERS OF 
FIR, 
CEDAR, 


crea, Lumber 


RED CEDAR SHINGLES. 


We have the best plani mill facilities 
and make a speciality of all kinds of worked 
up stock for the EASTERN CAR TRADE. 
Shi ments via Great Northern Railway. 
Daily Mill Capacity: 100,000 feet of lum- 
ber; 500,000 shingles. - - - = = 


Foreign and Domestic Cargo Orders Solicited. 


Send Orders Direct to 


Monarch Lumber Co., Blaine, Wash. 








if GRADES in Fir Lumber 


are any inducement, our Flooring, 
Ceiling, Siding and DIMENSIONS, 


will secure your orders. . . . 





Mill work our specialty. 
Mills at Clipper Wash. 


LOEB-CUTTER MILL CO. 


SEATTLE, WASH. 











FIR ana CEDAR LUMBER 








FIR SIDING, FIR CEILING, 
RED CEDAR SHINGLES. 
We make 500,000 Red Cedar Shingles daiiy. Al- 


ways have a good stock for prompt delivery. Let 
us quote you prices. We use the Telecude. 
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PARKER BROS. @ HIATT CO., 


Pilchuck, Wash. 














HIGH GRADE 
STEAMED and KILN DRIED 


FIR FINISH 2n< 
STEPPING 


VERTICAL GRAINED 


Fir Flooring, Cedar Siding. 


MIXED CARS A SPECIALTY. 


Clear Lake Lumber Co. 


CLEAR LAKE, WASH. 
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Western 
White Pine 








We have a gocd strong stock of well 

assorted sizes just suited for particu- 

lar Eastern yard trade, and we are 

MAKING PROMPT SHIPMENTS ! 
4, 2 and 2-inch. 


No.1 & No. 2 Shop. 
C Seiect & Better. 


SASH AND DOOR 
FACTORY STOCK 





Our equipment is ample to promptly 
handle large orders cut to sizes. & 
Dry kiln capacity 100,000 feet per day. 


WRITE FOR PRICES 


Wm. Musser Lor. & Mfg, Co,, 


SPOKANE, WASH. 
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the Yard Trade. Thick Kiln- 
Dried Shop and Better for the 
Factory Trade. 
























LUMBER 
AND LATH. 


Shake is unknown in our 
Timber. Our Lumber is all 
Band-Sawed. Telecode Used. 


Mi ippi Valley Lumbermen’s Associ- 


ation Standard Grades, 
MILLS AT HOPE, IDAHO. 


General Office, 


co.st Jameson siock, SPOKaNe, Wash. 
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We have a large Stock 
of TWO-INCH SHOP, 
DRY AND READY FOR 
WE ARE SHIPMENT. 
THE We make a Specialty of 
LARGEST YARD STOCK for the 
MANUFAC- Missouri River territory 
TURERS 
Capacity : 
: 160,000,000 Feet 
a Annually. 
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ADDRESS ALL CORRESPONDENCE TO 


Bio Blackfoot Milling Co., 


BONNER, MONT. 
Mills at Bonner, St. Regis and Hamilton, Mont. 
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~ LOCAL AND PERSONAL. 


Subseribers who do not wish to keep them in their 





files would confer a favor on the AMERICAN LUMBER- 
MAN if they would send to this oflice their copies of 
the issue of September 138, October 3 and October 10, 
1902, of which suitable acknowledgment would be 
made. 

Arthur T. Neff, a lumberman of Findlay, Ohio, was 
in Chicago this week in attendance upon the great auto- 
mobile exhibition at the Coliseum. 

J. O. Nesson, the well known lumberman of Memphis, 
Tenn., was in Chicago the past week looking after his in- 
terests and studying market conditions at the north. 

M. M. Wall, of the Buffalo Hardwood Lumber Com- 
pany, of Buffalo, N. Y., was in Chicago this week ac- 
companied by his wife on his way to Mexico, where they 
will travel for the remainder of the winter. 

W. A. Radford, of the Radford Sash & Door Com- 
pany, this city, returned this week from a jaunt to 
New York City, whence he was accompanied by his 
wife, who will remain for a time to visit friends in 
Washington, D. C. 

Richard Cortis, of this city, has recently transferred 
his allegiance from W. FE. Kelley & Co., of the Chamber 
of Commerce Building, Chicago, to the Southern Pine 
Lumber Company, of Rock Island, Ill., which he repre- 
sents in northern Illinois. 

W. W. Butterfield, of the Butterfield Lumber Com- 
pany, Norfield, Miss., was in the city last Wednesday, 
on a business visit and complimented the LUMBERMAN 
with a call. He said the big mill of his company was 
shut down for a short time and would start up again 
about February 20. 

Samuel Disston, general manager, and Harry Disston, 
of the sales department of Henry Disston & Sons, saw 
manufacturers, Philadelphia and Chicago, were in Chi- 
cago this week conferring with some of their associates, 
among them being E. B. Radcliffe, of Newark, N. J., man- 
ager of the National Saw Company. 

Charles O. Foulke, of Foulke & Simeral, and Edward 
J. Norton, both retail lumber dealers of Macomb, IIL, 
were in Chicago this week in attendance upon the Illi- 
nois retailers’ convention and left Thursday evening for 
a southern jaunt, the former gentleman going to Louis- 
ville, Ky., and the latter to Bristol, Tenn. 

The Edward Hines Lumber Company, of this city, 
wishes the AMERICAN LUMBERMAN to announce to hold- 
ers of coupons that have appeared in the company’s ad- 
vertisements since February last that if they will send 
in the twenty-one coupons that they have, they will be 
furnished with a full set of the twenty-six pictures, as 
originally contemplated. 

Richard T. McKeen, representing the sales department 
of the Kentucky Lumber Company, Burnside, Ky., who 
was for many years manager of that concern at the mill, 
was in Chicago this week and called on the LUMBERMAN. 
Everybody in the southeast knows “Dick” McKeen, and 
he is making a few calls now in the interests of the com- 
pany which, it is to be hoped, will be profitable all 
around. 

Daniel Simonds, president of the Simonds Manufactur- 
ing Company, Fitchburg, Mass., saw manufacturer, and 
who also has a factory in this city, was in Chicago Mon- 
day in conference with other manufacturers of saw mills. 
He said the general concensus of opinion is that trade 
will develop in fair volume this year, an average one at 
least, and that the saw mill business generally is on a 
very substantial basis. 

J. A. Nourse, of J. A. Nourse & Co., Chamber of Com- 
merce Building, this city, recently returned from the 
south, having made a visit among the yellow pine mills, 
and says that in his opinion, from observations made 
while there and reports received since his return, he be- 
lieves that the mills east of the river are in much better 
shape with regard to stocks and prices than those on the 
west side and that many of them on both sides have an 
encouraging supply of orders on hand. 

Justus S. Stearns, the well known citizen of Michigan, 
whose lumber interests are becoming national, while nat- 
urally engaging his energies chiefly in his own state, was 
here again this week in consultation with some of the 
managers of his various enterprises. Mr. Stearns’ com- 
panies manufactured 125,000,000 feet of lumber last year 
and it is expected that the two additional concerns, the 
one in Kentucky and the other in Florida, will bring 
the total product of the Stearns companies up to about 
225,000,000 feet for 1904. 

T. R. Lyon, president of Lyon, Gary & Co., bankers 
of this city, also president of the Lyon Cypress Com- 
pany, New Orleans, La., with a large mill at Garyville, 
that state, which is about to start up and become a fac- 
tor in the cypress business, sailed this week for Europe 
for a short business trip. Mr. Lyon is also interested in 
the Stearns-Culver Lumber Company, Bagdad, Fla., 
which is a very prosperous institution, capitalized at 
$1,200,000, with about 100,000 acres of timber, making 
it a plant of unusual importance. 

W. H. White, president of W. H. White & Co., of the 
Boyne City Lumber Company and of the Boyne City 
Board of Trade, and otherwise one of the most influen- 
tial and useful men in Michigan, passed through Chi- 
cago last. week and joined Mrs. White at Cincinnati. 
Mr. White, who is one of the busiest men in the country, 
has promised Mrs. White to cut the cables so far as 
business is concerned, and they will go from Cincin- 
nati to southeastern Florida for a few weeks’ recrea- 
tion. He reports an excellent state of affairs in the 


maple trade and the hardwood business generally, with 
prospects for a large volume of business for 1904 at 
steady prices. 

The Johnson & Lombard Lumber Company is the name 
of a new concern that has just been incorporated in Chi- 
cago, with offices at 314 Chamber of Commerce Building, 
and succeeds to the Chicago business of the South Arm 
Lumber Company, a Wisconsin concern. The latter con- 
cern continues at Milwaukee as usual, but its Chicago 
business will be taken over by the new company. The 
Johnson & Lombard Lumber Company has a capital of 
$20,000 and a surplus of $20,000, all paid in and will 
handle northern and southern hardwoods of all kinds. 
The officers are W. S. Johnson, Milwaukee, president; A. 
A. Phillips, of Chicago, vice president; and E. B. Lom- 
bard, formerly of W. O. King & Co., this ‘city, secretary 
and treasurer, 

L. K. Baker, general manager of the J. S. Stearns Lum- 
ber Company, Odanah, Wis., was in Chicago this week con- 
ferring with his associates in the pine business. His com- 
pany has something like ten years’ cut of pine remaining 
in the Wisconsin forests and his saw mill runs winter and 
summer. At Odanah there were four weeks of winter 
this season during which the thermometer ranged from 
zero to 40 degrees below, but the steam in the log pond 
continues to facilitate the handling of logs and operations 
are being vigorously conducted. Mr. Baker is also presi- 
dent of the Baker Lumber Company, which concern has 
a hardwood saw mill at Turrell, Ark., where it is produc- 
ing large quantities of choice hardwoods. Mr. Baker’s 
associates in the Baker Lumber Company are F. E. Gary, 
vice president, who resides at the mill and is general 
manager, and John W. Gary, of Lyon, Gary & Co., bank- 
ers of this city, who is secretary and treasurer, 

Clifford R. Musser, of the Muscatine Lumber Com- 
pany, Muscatine, Iowa, accompanied by his bride, passed 
through Chicago early this week after a pilgrimage to 
Florida, where the honeymoon was very happily spent. 
Mr. Musser has many friends in the lumber trade who 
rejoice with him in his final selection of a life compan- 
ion. All wish him and his accomplished bride the happi- 
ness and felicity which ought to come from such a union. 
While in this city they met P. M. Musser and wife, par- 
ents of C. R. Musser, who came to Chicago on their way 
to the Pacifie coast. They will spend the remainder of 
the winter in southern California. Mr. Musser is much 
interested in the northern part of the Pacific coast, being 
associated with the Weyerhaeuser syndicate in timber 
holdings ete., but he hopes to enjoy a time of rest and 
quiet in the paradise of the west rather than to engage 
in any business discoveries or relationships on this trip. 





A NEW REDWOOD OFFICE IN CHICAGO. 


In order to facilitate the eastern distribution of its 
product and get into closer touch with its trade, the 
Redwood Manufacturers’ Company, of San Francisco, 
has opened an agency in this city with offices at 1213 
Manhattan building. This eastern branch will be un- 
der the supervision of G. L. Dunning, formerly of Bos- 
ton, who is thoroughly conversant with every phase 
of the lumber business on the west coast and under 
whose management this office will doubtless be of 
much assistance to the company’s eastern trade. 
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DOORS AND MILLWORK. 


—_—e—_—eoeon 


Trade in stock goods is reasonably active, as retail- 
ers and small jobbers alike are now getting in their 
spring stocks and fixing up their assortments. In odd 
work there is little doing, but inquiries are beginning 
to come in and manufacturers and jobbers say that 
appearances indicate that before long there will be a 
healthy volume of this class of work available. The 
above conditions prevail practically all over the coun- 
try, for in most places the inclement weather which 
has prevailed during the entire winter has caused a 
backwardness to trade that is not usually visible at 
this mid-February season. However, there are so 
many good reports coming in from retailers contiguous 
to the different distributing centers of the country that 
prospects for a healthy spring business are considered 
fairly good. Sash and door men anticipate that the 
recent immense destruction of property in Baltimore 
will shortly cause a heavy demand for their goods, the 
influence of which will be felt through the year. 

* * * 


A movement of an encouraging character is reported 
to be on foot among the wholesalers of doors and mill 
work over the country, who are attempting to form an 
organization or company similar to that recently in- 
corporated by the manufacturers, although in many of 
its features it will be necessarily different. 

* * * 


Prices are steadying up. The new manufacturers’ 
company has succeeded in imparting a strong tone to 
carload prices, and it is believed before long this will 
he reflected in the prices on small lots. This means a 
sreat improvement in the general door and mill work 
situation, as for many months, especially for carloads, 
values have been decidedly unprofitable. The Chicago 
wholesalers are having a fair trade for stock goods in 
hoth large and small lots. The shipping departments 
are reasonably busy in supplying the wants of the re- 
ailers and the small jobbers for the early spring trade. 
It is too early yet, however, for much of a demand for 
odd work, although a few inquiries are straggling in 
oceasionally. The wholesalers here report a generallv 
encouraging prospect for business in this territory this 
spring in the surrounding territory, with an increasing 
stiffness in values. 


* * * 


Window glass conditions are still mixed, as the glass 
manufacturers have not been able to get together and 
glass jobbers are quoting as low prices as have ruled 
heretofore. A meeting of window glass workers was 
held last week, and a resolution passed that a strike 
was to be called in factories where a price of less than 
90 percent discount off the January, 1901, list should 
be made. 

* * * 

The outlook for the sash and door trade is considered 
very encouraging by the Kansas City, Mo., jobbers. 
While cold weather lasts there will be little doing, but 
as soon as the building season sets in, the jobbers expect 
to be busy, and to have an active trade right along. 
Prices have not been satisfactory for months and are 
reported too low. There are rumors that the jobbers will 
shortly get together and adjust prices on a more satis- 
factory basis, and it is not unlikely that early March 
will see a stiff advance over present quotations. The 
mill work business at Kansas City is active for the time 
of year. The mills are running steadily and there is 
a large amount of work planned for spring. 

* * * 


Manufacturers at Minneapolis, Minn., are running, 
but there is practically nothing doing at the selling 
end. The extreme cold weather has about shut off 
building operations, and trade is at a standstill. Most 
of the traveling men still remain at home, and will not 
start out until the outlook for orders becomes brighter. 

* * * 


Prices in the eastern and New York districts are not 
what they should be, after all. A number of inquiries 
are out, but the men who have had the big offers were 
almost mobbed and they were beseiged before they were 
filled, a sign that prices have not that stiffness they 
should have. 

* * * 

There is a fair amount of work ahead of the door 
mills of Buffalo, N. Y., with promise of a good season 
opening early. The natural demand, especially at home, 
is good, as the house-building industry will start up 
briskly as soon as the ground can be broken. There 
has been a surprising number of house permits issued 
this winter. Eastern demand is in narrow channels, 
so far as Buffalo, is concerned, the mills remaining in 
that trade doing so on account of their superior repu- 
tation for high grade work. All the others are doing 
fairly well at home and will continue to find enough 
to do all the season if there shall not be too many 
stikes. Reports from the door mills down the state are 
that they are running slowly. 





[Continued from Page 33.] 

Mr. and Mrs. I. M. McCauley, C. D. Sanders Lbr. Co., 
Chicago. 

J. A. McDale, Elva Lbr. Co., Elva. 

J. T. McGrath, McGrath & Attley Lbr. Co., Palo. 

R. T. McKeen, Kentucky Lbr. Co., Burnside, Ky. 

George I. McClure, McClure Timber Co., Detroit, Mich. 

Charles F. McClure, McClure Timber Co., Detroit, Mich. 

W. P. McCullough, Ross Lbr. Co., Arbor Vitae, Wis. 

William Nott, Western Roofing & Supply Co., Chicago. 

M. Owens, Transfer Lbr. Co.. Chicago. 

C. F. Osborn, Osborn & Clark, Erie. 


R. L. Oliver, . 
catine, Ia. ver, Roach & Musser Sash & Door Co., Mus- 


O. H. Paddock, Paddock Lbr. Co., 

E. W. Peters, C. D. Heyward Co., Mt. Vernon. 
Joseph W. Paddock, Paddock Lbr. Co., Pana. 

Mr. and Mrs. C. F. Propst, Propst Lbr. Co., Paris. 


Pana. 


Cc. F. Pierce, John A. Gauger & Co., Chicago. 
Frank H. Plagge, Plagge & Co., Barrington. 
G. C. Pratt, Wiborg, Hanna & Co., Cincinnati. 


D. C. Robson, Paxton & Lightbody, Chicago. 

Reinhard & Sturman, Mt. Carmel. 

John M. Rothwell, jr., Mt. Pulaski. 

William Ridd, Carr, Ryder & Adams Co., Dubuque, Ia. 

A. C. Ramsay, Geo. W. Myles Timber & Lbr. Co., St. 
Louis, Mo. 

Cc. E. Richard, Richard & Beswick, Bloomington. 

J. P. Trihey, Herlan & Trihey, Divernon. 

Cc. C. Hale, Foster, Munger Co., Chicago. 

E. F. Heiss, Foster-Munger Co., Chicago. 

T. D. Reber, Rockford Lbr. & Fuel Co., Rockford. 

W. F. Rice, Missouri Land & Lumber Exchange Company, 
Grandin, Mo. 

R. T. Spencer, Chicago Fire Brick Co., Chicago. 

Jesse Stone, Stone Bros., Potomac. 

H. M. Smoot, S. M. Smoot & Co., Homer. 

N. J. Schmidt, Winston Lbr. Co. 

H. A. Salen, Morgan Sash & Door Co., Chicago. 

W. A. Schneider, Curtis & Yale Co., Milwaukee, Wis. 

M. S. Schwartz, M. Schwartz & Co., Naperville. 

W. A. Simpson, James C. Simpson & Co., Galesburg. 

F. W. Struckman, McClure & Struckman, Elgin. 

Seward & Redpath Company, Marengo. 

Henry Stotlar, Stotlar-Herrin Lbr. Co., De Soto. 

James C. Simpson, J. C. Simpson & Co., Galesburg. 

E. M. Stotlar, Stotlar-Herrin Lbr. Co., Marion. 

W. F. Stevens, Hunter, Stevens & Co., La Salle. 

Myron D. Smith, Smith & Duecker, Nashville, Tenn. 

John Stollar, John Stollar & Son, Edwardsville. 

Charles M. Stone, Stone Bros., Armstrong. 

G, M. Stafford, G. M. Stafford & Co., Rockford. 

A. C. Stonemagel, Roach & Musser Sash & Door Co., Mus- 
catine, Iowa. 

H. B. Senneff, Hollister Lbr, Co., Chadwick. 

Fred A. Smith, Smith-Du Plain Crumb Co., Rockford. 

Joseph C. Sullivan, Lyon & Co., Rockford. 

F. W. Stevenson, Francis Beidler & Co., Chicago. 

George Scattery, D. S. Pate & Co., Chicago. 

William N. Sanford, Sanford & Zartman Lbr. Co., Freeport. 

John G. Shurthall, Foster, Munger Company, Chicago. 

H. W. Trask, Porter & Trask, Kewanee. 

F. D. Taylor, Rock Island Lbr. & Mfg. Co., Rock Island. 

Henry Tripp, Tripp Bros., Greenview. 

Elmer BE. Todd, White & Todd, Aurora. 

H. L. Thomas, R. Thomas, Newman. 

H. S. Thomas, Brainerd Lbr. Co., Minneapolis. 

A. N. Thompson. Alexander Lbr. Co., Manlius. 

D. F. Velde, C. L. Velde & Co., Pekin. 

George H. Wilbur, Milwaukee, Wis. 

H. C, Walker, Foster-Munger Co., Chicago. 

H. J. Wrath, Western Roofing & Supply Co., Chicago. 

James C. Wordley, James C. Wordley & Co., Chicago. 

H. C. Wickwire, Rockwell Mfg. Co., Milwaukee, Wis. 

J. B. Weeks, Alexander Lbr. Co., Champaign. 


C. A. Franzen, Bensonville. Chas. Harbaugh, Lake Villa. 
J. W. Goss, Geneva. A. J. Hersch, Polo. 

C. A. Glore, Centralia. W. J. Huff, Decatur. 

H. H. Hill, St. Louis, Mo. E. R. James, Evanston. 

Fr. L. Harris, Cedar Falls. A. J. Klutho, Breese. 


J. W. Hollister, 

H. Hitchcock, 
Heights. 

B. P. Hill, Freeport. 


Pecatonica. V. 
Arlington 


J. Klutho, Breese. 

George F. Kerns, Freeport. 

H. Lambert, St. Marys. 

H. H. Larn, Dubuque, Ia. 

S. P. Heppes, Chicago. W. A. Lyall, Clinton, Ia. 

Rencld Johnson, Bishop. R, S. McKenna, Peoria. 

T. L. Johnson, jr., Chicago. W. R. McGalliard, Delevan. 

W. C. King, Rockford. E. J. Norton, McComb. 

A. W. King, Minneapolis, R. N. Osborn, Nesson City. 
Minn. Henry Pollock, Springfield. 


Moses Katz, Wausau, Wis. C. B. Phelps, Plano. 

F. S. Larison, El Paso. J. R. Roper, Menominee, Mich. 

Mr. and Mrs. Franck D. F. P. Ralph, Streator. 
Lawrence, St. Charles. George W. Roberts, Shelby- 


J. M. McKenna, Peoria. ville. 


R. F. Myers, Sheldon. S. P. Shelby, Chicago. 

John McCoy, Little York. J. L. Stewart, Baraboo, Wis. 
Charles L. Nye, Arlington. Lee Skiles, Virginia. 

Fred Pratt, Danville. J. L. Tarbox, Clayton. 
tobert Pogue, Paw Paw. John G. Tripp, Belvidere. 
C. O. Rogers, Peoria. C. W. Ulrich, Roberts. 


W. P. Rhcdes, Savanna. 
Hal S, Stevens, Chicago. 
J. P. Edmore, Chicago. 
Frank N, Snell, Milwaukee. 
William Scharf, Chicago. 
F. N. Smith, Pontiac. 

IF. L. Torrence, Abingdon. Madison, Wis. 

H. L. Tibbitts, Shannon. T. J. Bermingham, Galena. 
F. Van Hood, Chicago. J. N. Beach, Fairbury. 

A. W. Wylie, Chicago. John Christy, Upper Alton. 
Tr. C. Wisnart. Park Ridge. A. S. Crotzer, Lena. 

W. O. Weihe, Nashville. H. R. Conklin, Chicago. 

J. A, Adams, Scales Mound. F. J. Dickman, St. Louis. 

S. E. Arnold, North Chicago. H. Englebach, Arenzville. 

+. W. Baker, Laomi. F. H. Allen, Winchester. 
Cc. P. Bowen, Lake Nebaga-W. P. Barker, Batavia. 
mon, Wis. H. A. Bernerdin, West Brook- 
F. H. Goodrich, Minonk. lyn. 

J. C. Griffith, Ashland. W. G. Christy, Upper Alton. 
W. J. Geigar, Baileyville. W. H. Crotzer, Lena. 

W. H. Haish, Malta. xeo. M. Duzenberg, Henning. 
Fred Haynes, Rockford, A. I. Dawson, Chicago. 

N. E. Holden, Danville. H. D. Evans, Salem. 


There were also in attendance a large number of 
traveling salesmen whose names appear in the list of 
those present at the meeting of their association: 


Geo. Van Vorst. Union Hill. 
Charles Wertz, Bradley. 
George A. Wyatt, Kewaun® 
John Wheeler, Geneva. 
J. S. Armstrong, Marseilles. 
Mr. and Mrs. A. E. %hrens, 


John C. Ahrens, Chicago, Charles D. Rourke, Petersbure. 
A. H. Ahrens, Chciago. C. E. Rittenhouse, Springfield. 
Peter F. Ahrens, Chicago. BE. H. Roberts, Washington. 

Cc. D. Benedict, Chicago. A, B. Sfmonson, Springfield 
George Bent, Chicago. Hal G. Stevens, Decatur. 


M. L. Brown, Indianapolis, John H. Trimble. Peor'a 


Ind. Henry Wheeler, Chicago. 
Alex Barnett, Chicago. Frank Metsker, Indianapolis 
Cc. L. Corse, Chicago. Ind 


Richard Curtis, Chicago. M. E. Magruder. Peoria. 

Samuel R, Cornish. Chicago. Holger Rees, Chicago. 

Daniel M. Campbell, Chicago. E. F. Heiss, Centralia. 

Joseph A. DuPlaine, Rockford. William Rees Mackenzie, 

Louis H. Dodd, Chicago. Madison, Wis. 

Edward Forhan, Danville. Robert Markham, Chicago. 

S. A. D. Farr, Aledo. EF. S. Cheaney, Petersburg. 

Percival S. Fletcher. Chicago. Edward Propst. Paris. 

Ransom Griffin, Indianapolis. O. A. Hayward. Columbus, 0. 

Thomas Hanford, Chicago. Charles T, Wolflin, Evansville, 

M. A. Hayward, Columbus, 0. Ind. 

Harlon L. Hart, LaPorte, Ind. W. C. Schreiber. Chicago. 

John L. Johnson, Chicago. W. C. Babbitt. Niles, Mich. 

John E. Munger, Chicago. O. Leon, Chicago. 

L. P. Miller, Danville. Charles F, Mendsen, Chicago. 

W. S. McKee. Quincy. E. A. McKenzie, Sullivan. 

John Oxenford, Indianapolis C. M. Hanger, Morocco, Ind. 
Ind. A. I, Kellog, Beardstown. 

H. D. Osgood, Chicago. Cc. B. MeVey, Streator 

Harry C. Page, Springfield. George T. Mickle, Chicago. 

Harlon FE. Page, Chicago. 0. E. Baldwin, Cobden. 

ay T. Rea, Arbor Vitae,John H. Campbell, Chicago. 

vis, ; 








Pacific Fir Gompany, 


54 Dexter Horton Bank Bldg, SEATTLE, WASH. 
Minneapolis Office, 731 Lumber Exchange. 
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CAR STOCK, BRIDGE TIMBER, 
SHINGLES, CEDAR AND FIR. 
POLES AND PILING. # # 


Puget Sound an Idaho Lumber 
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Western White Pine. 


Free from Stain or Shake and 
of Good Thickness. 


KILN DRIED SHOP 
AND BETTER « Specialty. 


Your Inquiries Solicited. 


Gus LUELLWITZ & Co., 


SPOKANE, WASH. 
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WE ARE MANUFACTURERS 


Western White Pine Lumber 
LATH AND BOX SHOOKS. 


FACTORY STOCK our specialty. We have 
for sale 600 M. No. 2 Shop and Better, also 2,000 
MNo. 1 and2 Common. 


Delivered Price Upon Application. 


Cascade Lumber Co. 
North Yakima. Wash. | 














WE ARE MANUFAC- 


TURERS OF 
Doors and 


WASHINGTON PINE sash.--> 


SHOP LUMBER A SPECIALTY. 


Ghe Saw Mill Phoenix, 


E. F. Cartier Van Dissel, Mgr. SPOKANE, WASH. 


} IDAHO 22222 
. SPLIT CEDAR POSTS 


For the Eastern Retail Yard Trade. Write for Delivered Prices, 


> THE LINDSLEY BROS. C0., Spokane, Wash. 


Lumber, Lath, 
Mill Work, 


























and straight. No { 
wood outlasts them. 2 
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CEDAR PILING and Axe-Split CEDAR POSTS. 
WE ARE ALSO MANUFACTURERS OF 


WHITE PINE LUMBER. 


CO., Ltd., Sand Point, Idaho. 
: AOE BE 


IDAHO nam Coman z= 


STS, POLES, 
PILING and 
SHINGLES. 


BUTLER & CULVER, 


Sand Point, Idaho. x 


From 40 to 70 feet long—good stock, | 
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The Story of Redwood. 


ARTICLE XXXVIII—-REDWOOD TIMBER. 

The great redwood trees of the redwood belt 
of the Pacific coast are among the marvels of 
the vegetable kingdom. By some it is contended 
that the great changes in atmospheric conditions 
and geological evolutions during the lapse of 
many centuries are of a nature to preclude the 
possibility of a timber growth of a character 
equal to the matured redwood now being util- 
ized. 

Such statements, however, are based on con- 
clusions not susceptible of practical demonstra- 
tion. 

It has shown by actual results that 
second growth redwood is fitted for many pur- 
poses. While the quality of such wood is not 
equal to that obtained from the trunks of trees 
which successfully have withstood the tempests 
it is, as stated, useful in many 


been 


of untold ages, 
ways. 

however, are more par- 
ticularly interested in dessiminating information 


The manufacturers, 





MATURED REDWOOD TIMBER. 


relative to the character, worth and utility of 
the products of the matured trees. 

Nature labored for centuries in creating and 
perfecting this tree—the cream of the forests 
of our country and of the world. 

Such labors required infinite patience, build- 
ing little by little each year throughout the suc- 
cessive centuries; it often requiring the greater 
part of a century to add an inch to the diameter 
of one of the trees. 

The wood that was thus built up particle by 
particle excels in a variety of ways the timber 
of quicker growth. The light, volatile matters 
and resinous substances were discarded, leaving 
a substance compactly put together with noth- 
ing contained therein which was not essential 
to its usefulness. 

Lumber manufactured from such timber is 
now Offered the eastern trade in abundant quan- 
tities—sufficient for all requirement for which it 
is best adapted. 

The art of manufacturing this lumber has re- 
ceived close attention and has been improved 
steadily during the past twenty-five years, so 
that perfection in material and perfection in 
manufacture are now offered the consuming 


trade of the entire country in redwood lumber. 
[To Be Continued Next Week.] 





THE MARKETS. 


CURRENT MARKET CONDITIONS. 


As has been the case for a month to six weeks, the 
lumber trade over two-thirds of the country east of 
the Rocky mountains has been partly paralyzed by 
steady cold weather, oscillating slightly across the zero 
line but generally persistent in its grip. The severity 
of the cold has been such as nearly to stop all outdoor 
work involving the use of lumber. East of Illinois, 
through the central states and extending to the sea- 
board, there has been an excessive amount of snow, 
resulting in the blockade of railroads and the slow 
movement of freights, including lumber. In lower 
Michigan, where logs are largely railed long distances 
to the mills, especially to those in the Saginaw valley, 
there has been trouble in moving trains in or out, and 
consequently a lack of cars at the logging camps. In 
the region northwest of Duluth, southward and west- 
ward from that point, the cold has been so intense as 
nearly to place an embargo on the movement of trains, 
demoralizing the schedules and causing many accidents. 
Such a state of things has been a handicap to the out- 
ward shipment of lumber from the head of the lakes 
and the transport of logs from the camps to the mills. 

* * * 


The frigid zone has dipped so far south as to include 
Kansas, Oklahoma and Indian Territory, and give un- 
comfortable shivers to people in northern Texas. The 
effect of this wide latitude of winter has been to delay 
the distribution of yellow pine in the southwestern 
field, which was expected to assume positive activity in 
late January and early February. Still, jobbers at 
Kansas City and St. Louis report a fair run of orders, 
with indications altogether apparent that just as soon 
as the weather shall moderate there will be a brisk de- 
mand. 

* * * 


While the southern pine mills are waiting for a full 
flux of orders the operators are sawing lumber and fill- 
ing up their assortments. When trade shall start up 
mill stocks will be well equipped to meet any demand 
with straight lots or mixed carloads. The situation 
in respect to the car supply has been much relieved 
since the cotton season was over, and is likely thus 
to continue for some time. Large buyers are taking 
advantage of this condition and are beginning to get 
forward supplies for the spring trade. There is one 
feature that should induce large dealers to purchase 
stocks before the flush of spring trade shall come. It 
is probable that a buyer capable in a money sense can 
pick up bargains this winter among some of the mills, 
while the prospect is that when demand shall become 
general and urgent prices shall stiffen up to the list 
“snaps” will mostly disappear. A word to the wise 
should be sufficient. 

* * 

The general expectation is that in the spring there 
will be a hardening of prices all along the southern 
pine line. This conclusion is based on the general 
prosperity of the southwestern and midddle western 
states, which inevitably will require a vast amount 
of lumber; on the later tendency of the railroads to 
make improvements and buy cars, and on the prospect 
for building in the large cities. 

ew * * 


On the southeast coast seagoing shipments have 
been checked in a measure on account of the inclement 
weather in the north, which prevents vessels from 
running down the coast to shipping points. It is 
thought this will so curtail the supply in northern 
coast markets as to cause a rushing demand when 
higher temperature and balmy skies shall entice the 
skippers to sail southward. 

* * * 

All the eastern markets report a quiet demand for 
most kinds of lumber. Lately there has been consider- 
able stir in North Carolina pine. The mills are now 
mostly running and their product is moving to market. 
There is a good call for low grade stuff, and there is 
not enough high grade lumber to burden the’ market. 
The rebuilding of Baltimore’s burned district will 
doubtless call for a good deal of flooring, under floor- 
ing, some dimension and other stock. There is a 
great urgency for box lumber and No. 3 dressed and 
matched strips. 

* * * 

The demand for northern pine in the eastern states 
is limited by the cold weather. At Tonawanda and 
Buffalo trade is mostly in expectation, though a heavy 
and swift movement is expected with the opening of 
spring. At those points it is expected that the low 
grades will be a little higher of price than last year. 
Box lumber sells right along as fast as it is offered. 
Factories, however, are holding off about making large 
purchases, as they .have as yet made but few contracts 
to furnish boxes. 

* * * 

At Minneapolis considerable improvement is reported. 
Shipments have increased, though country trade is 
still limited by winter conditions. At the head of the 
lakes within a week or ten days there has been a 
notable absence of outside buyers, in contrast with the 
condition previously. A Tonawanda concern lately con- 
tracted for 5,000,000 feet of No. 3 and better, and the 
stock is being cut. In Chicago the northern trade, 
though seasonably quiet, is making some showing. Buy- 
ers are making inquiries and looking around for stocks. 

* * * 


Observations applying to northern pine are verv 
nearly applicable to hemlock. There is a confident feel- 


ing at Buffalo, Philadelphia, in the Saginaw valley and 
throughout Michigan and Wisconsin. 


* * * 


It has been a fine season both north and south for 
getting out hardwood logs. The result is likely to bea 
full production of lumber this year. In the lower 
Mississippi valley stocks at the mills are low, and 
hence it is thought that there will be no serious break 
in the market before late next summer at the earliest. 
Besides it is feared that the heavy snows in the north 
will cause an overflow of the southern river bottoms 
and thus prevent a steady running of the mills for 
several weeks. Altogether, hardwood dealers at St. 
Louis, Cairo and Memphis feel confident of a good 
trade this year and steady prices on a basis, of course, 
lower than the abnormal one last year. There are 
some things to be considered, however. There will be 
a heavy production of northern lumber; there is a large 
number of logs to come down the Cumberland river; 
logs and lumber are already moving on the Ohio river, 
and the furniture manufacturers have sold less goods 
at the several expositions this winter than they did in 
January of 1903. 

* * * 

The state of the eypress business is satisfactory to 
the mill operators. The demand in the southwest is 
rising and trade elsewhere is reported fair, while the 
outlook is for a swelling distribution in the spring. 
The mills have evened up their assortments and are 
in excellent shape to fill any demand that may arise. 

* * * 


In the Puget sound country January rail trade 
equaled in volume that of 1903, but shipments were 
distributed among an increased number of mills, and 
cut prices prevailed. Prices of fir logs are firm, floor- 
ing logs being worth $9 a thousand, merchantable $7 
and No. 2 $4.50. Cedar logs are selling at $9 and $10 
a thousand. Cargo shipments are large at weak prices 
on both foreign and domestic account. Twenty-two 
vessels were lately ready for loads at Tacoma, twice 
as many as at a corresponding time last year. Red 
cedar shingles are moving freely, with most mills in 
operation. The selling agency is holding shingles at 
point of shipment at $1.80 for Clears and $1.50 for 
Stars. 





Northern Pine. 


Chicago. Cold weather so far has procrastinated a 
trade which with milder conditions would by this 
time have acquired considerable headway. The low 
temperature, with much snow in some sections, par- 
ticularly in Indiana and farther east, has prevented 
outdoor work and reduced building to a minimum. In 
the country farmers have refused to haul lumber under 
prevalent weather conditions. The result has been a 
quiet demand in city and country. But the promise is 
good just so soon as the weather shall moderate. 

In the meantime dealers are busy receiving inquiries 
and sending out answers and price lists. There is gen- 
eral activity in this respect in all offices of dealers who 
handle the ecarload trade. All report prospects good. 
Tt is well known that there is a large amount of build- 
ing in contemplation, and that work will be begun 
when winter shall relax its grip. Many of the large 
retail dealers throughout the Chicago distributive ter- 
ritory have lately bought considerable lumber, but the 
smaller handlers are waiting for the demand to show 
forth before they add to their stocks. 

Prices are being held in line fairly well. Capable 
and large buyers can obtain concessions on straight 
lines of stock that are in surplus or are easily loaded 
at 50 cents a thousand on dimension and common stuff 
generally, and tiat is about all. There is no disposi- 
tien on the part of holders to make deep cuts in prices 
for the sake of selling. Now that spring is near and 
trade promises soon to be lively, the inducement to 
make concessions is lessening. The situation as a 
whole at the present time is one of steady holding for 
prices and readiness for the brisk trade that is ex- 
pected soon to put in an appearance. 


Chicago Receipts and Shipments 
Reported by George F. Stone, secretary of the Chicago 
Board of Trade. 
RECEIPTS, WEEK ENDING FEBRUARY 6. 

















LUMBER. SHINGLES. 

ey ae SORT RT meg eee er 12,488,000 3,248,000 

1 ae RSS Peco reece een rate 20,619,000 4,171,000 

TROHIGROD: «6 kv sales macanee 8,131,000 923,000 

TOTAL RECEIPTS, JANUARY 1 TO FEBRUARY 6. 

LUMBER. SHINGLES. 

BIR 8 carblers dd oils la tcle. A Rarane ta ow gc a Rh 80,417,000 28,578,000 

WE Goi dieare os Sane eens ae 112,534,000 32,394,000 

POSTON: hori conee en 32,017,000 3,816,000 

SHIPMENTS, WEEK ENDING FEBRUARY 6. 

LUMBER. SHINGLES. 

SM: «Ac riva ewe w.sts ee Si ecare NTE ENE 9,859,000 4,713,009 

SOS Salen lee awea ch amuses 11,828,000 5,607,000 

TOBCPERES. diel. Ncosid bia bees 1,969,000 894,000 
TOTAL SHIPMENTS, JANUARY 1 TO FEBRUARY 6. 

LUMBER. SHINGLES. 

MONE, cics5-4 whi wit wie ma eieieacn oA ommce eee 55,351,000 28,916,000 

eee eee tee eee eer 61,067,000 46,692,000 

DRTGOOD 6s 6icicvwrcsan ceed - 5,716,000 17,776,000 





Minneapolis, Minn. Considerable improvement is 
reported by local manufacturers and jobbers, and the 
retail trade appears to be sitting up and taking notice 
once more. On account of the continued cold weather 
there has been very little demand on the country 
yards, and it has been unfavorable for handling lum- 
ber. However, stocks are light, and some of the more 


























ares 


ME? 


eee Tye 


Bist aicnn 







Fesruary 13, 1904. 


AMERICAN LUMBERMAN. 





65 





forehanded ones are beginning to send in orders for 
March delivery, to fill up their yards and make ready 
for spring trade. 

While the weather has been unfavorable for trade 
it has been ideal for work in the woods. There is 
enough snow for work and not too much to prevent easy 
access to the timber. The cold weather has given a 
fine, hard bottom that will last until the spring thaw. 

Receipts and shipments at Minneapolis for the 
week ending February 8 were as follows: 











Receipts. Shipments. 

TUGMIEN chs eke ecevcctenscucuwees 208,000 704,000 
Whee cinspcacstucedenesveuaes 224,000 560,000 
VREIEEES Se dee bite vcctscsescous's 368,000 768,000 
Friday .... .. 384,000 768,000 
Saturday .. 400,000 912,000 
Monday 528,000 848,000 
URGE (Scee sande caekeuaene mee 2.112.000 4,560,000 
BORG WOO Kans cedes Vadstieencuwend 2,192,000 4,352,000 
Ds, eee eer ee ra | eer ee 
PROIGEED Sicbeeewccusnewecneeen Seadend 208,000 





North Tonawanda, N. Y. There is a steady de- 
mand for white pine items from eastern factories. The 
lower grades—scoots, barn and box—are being bought 
up so closely that there is a possibility of another sub- 
stantial increase in quotations before stocks shall be 
replenished next season. While considerable lumber is 
being bought, there are not as many cars as might be 
utilized in forwarding the stock. Retailers report a 
revival of trade approaching its seasonable proportion 
and considerable ordering is expected from them if the 
weather shall show a favorable attitude. 

—_—eeeerr 

Saginaw Valley. The market is upset by the 
weather. Local dealers are simply doing what they 
can and are handicapped by not having cars enough 
to do business with, and inability when cars are ob- 
tained to determine when the goods can be delivered. 
It is a peculiar feature of local conditions that the 
trade in box stuff was never so good, while in other 
lines there is a tendency to dullness. Doors are not 
so active as they were last spring, and all kinds of 
building lumber are only barely steady, but everybody 
wants boxes and there are not enough made to keep 
up with the demand. 

eee" 

Buffalo, N. Y. It is mostly in expectation that the 
white pine trade exists now, as nobody is pushing it, 
the cost of shipping being too great. ‘There is a gen- 
eral expectation that the spring will open early with 
a boom in all sorts of lumber, and local dealers will 
be abroad after orders as soon as there may be any in- 
dieation of a letting up of the winter. It is expected 
that the low grades will be a little higher than last 
year and that there will be no reduction in the higher 
grades. The asking prices at the mills and the light 
stocks there will make it impossible to sell anything 
for less. 


Philadelphia, Pa. The market is still quiet and noth- 
ing will be stirring until winter shall have relinquished 
its grasp. There is some call for box lumber, as there 
has been all along, and good prices are being obtained 
on this. Wholesalers report small stocks in this sec- 
tion to be drawn upon, and they look for some hust- 
ling when the season shall fairly open up. 








Spruce. 





New York City. The seller has entire control ot 
eastern stock and with him it is a question of being 
able to deliver, not whether he can get a dollar more 
or not, for what’s in his possession. The sane is true 
of Adirondack and West Virginia stock. 


White Cedar. 


Chicago. Local dealers who sell shingles west of 
the Mississippi river report a pronounced improvement 
in the situation. There is a good demand for posts 
out west, and a considerable one for short poles, while 
the entire cedar market is on the mend. In Chicago 
territory there is not so much call as in the west, but 
it is believed that demand will come with the opening 
of the spring season. Producers and handlers of rail- 
road ties say that the companies are holding off about 
making contracts, but the indications are that later 
there will be a call for all that can be turned out. 











Minneapolis, Minn. A decided revival of business 
has been noted in the last week. Many inquiries are 
coming in and some orders. All assortments of posts 
are in demand, and there is also a good trade in short 
poles. Dealers are encouraged and somewhat relieved, 
for they had expected the trade to open up a little 
sooner. They have no fear now that old stocks will not 
be well cleaned up before this winter’s cut shall go on 
the market. The activity of the market has had a 


stimulating effect on prices, which are firmer now than 


for several months. 





Hardwoods. 





Chicago. Sales of dry stock are keeping up a satis- 
factory gait, but are heavy only as commensurate 
with the available supply. Those few who have been 


provided with complete assortments of stock say that 
they have had a trade approximately as large as a year 
ago at this time and in one or two instances that have 
been reported their shipments were heavier this year 
in January than during the same month a year ago. 
As a rule, however, the light stocks available have 
narrowed down the volume of demand, while the cold 
weather has served to check whatever increase might 
otherwise have occurred in the consumption. The large 
consuming industries are mostly in operation, however, 
and are turning out the usual volume of product for 
this season of the year. The furniture industry, for 
instance, is showing up much better in the way of 
orders than was anticipated early last month, espe- 
cially in high grade furniture, for which orders are, 
in some instances, ahead of last year. The railroads 
appear to have modified their policy of non-action and 
are commencing to buy quite liberally in some quarters, 
and the car building companies are correspondingly 
more active. In the agricultural implement line there 
is a moderate amount of demand, but nothing of an 
urgent character has yet developed in that industry. 

Stocks are light at both northern and southern mills 
and assembling points and holders are keeping firm in 
their asking quotations on nearly all the items. Quar- 
ter sawed white oak is particularly firm owing to its 
great scarcity. Plain oak, both white and red, is 
steady at previous quotations. There is not quite so 
much call for dimension oak, but values are holding 
well, 

Some of the northern hardwood manufacturers have 
fortunately been able to sell quite a large proportion 
of their coming season’s cut in advance. There is no 
apparent change in the status of basswood, birch, red 
oak, soft elm, rock elm or maple. In the last men- 
tioned stock supplies at the mills have been well 
cleaned out and prices are being held steadily, it is 
said, at $9, $15 and $22 for cull, common and firsts 
and seconds, respectively, at the mills. 

In the southern woods, cottonwood is holding its own, 
ash is firm and thick ash strong. Hickory is scarce and 
well sustained in price and red gum is plentiful in 
supply and rather disposed to be weak. Sales of red 
gum have been large as a rule, notwithstanding the 
usual falling off of demand during midwinter. 


Clee 


St. Louis, Mo. There is more call for lumber than 
at last report, but this is not yet on a spring basis 
nor will it be so long as the present severe weather 
shall last. Dealers are not very anxious to make 
shipment of dry lumber during the present uncertain 
weather, but are, nevertheless, willing to accept more 
orders than are coming in, on the theory that shipment 
ean be made later. All have their buyers in the south 
despite the fact that territory in northern Arkansas 
and southern Missouri in closest touch with St. Louis 
is afflicted with very unsatisfactory weather and few 
mills are running on anything like full time, because 
of the difficulty in logging. Apprehension is felt of a 
repetition of the high water of last spring and sum- 
mer, which will work a hardship upon manufacturers 
located in the lowlands, and with this coming on top 
of the light stocks in wholesale hands there would be 
no doubt as to the trend of prices. Figuring on this 
theory buyers have instructions to close for mill cuts 
whenever possible on the basis of prices now prevail- 
ing. These buyers still report that mill stocks are far 
below the normal for the season and also that the ideas 
as to prices of the manufacturers are fully as strong 
as they have ever been. 

Receipts of gum and cottonwood have materially re- 
duced since along about the holidays and while re Mee 
report considerable stock at the mills this is not being 
shipped because of the ear shortage and the difficulties 
of hauling. St. Louis consumers and dealers are will- 
ing buyers of both these woods and the prices which 
have prevailed since last fall still hold good. Poplar 
shows no unusual strength except for squares and the 
market is fairly well supplied with it. 

Of oak receipts have been very light during January 
and thus far in February, so that stocks are not gain- 
ing. Wholesalers are anxious to inerease their 
supplies of both green and dry at prices which are 
entirely satisfactory, but the stock is not to be found 
at initial points. These conditions are true of all 
varieties and thicknesses of oak, although the market 
price on quartered white is not as strong as quoted 
last fall. 





Memphis, Tenn. Some of the trade report condi- 
tions as rather quiet, but the generality of the manu- 
facturers and wholesalers say that their orders are in- 
creasing and that they find no particular difficulty in, 
disposing of their holdings at current prices. There is 
a particularly good demand for oak of every kind, with 
the possible exception of quarter sawed white, for which 
there is but a moderate demand. The call for quartered 
red is improving, while there is a particularly brisk de- 
mand for the plain oaks, with marked improvement in 
the call for 1% and 2-inch stock. Not a great deal is 
doing in gum and some of the trade are rather bearish 
in their views on cypress. Poplar is moving fairly well, 
with no particular difficulty in placing holdings, though 
prices are reported somewhat easier in this wood. 
There is a good demand for ash in all thicknesses, 
though, as before reported, most of the orders run to 
the thicker grades, which are scarce. Conditions in the 
export trade are fairly satisfactory. 





Indianapolis, Ind. A fair amount of oak lumber is 
in the yards and part of it is stocked ready for ship- 
ment. Plain oak, however, is a scarce article. Inch 
quartered is quoted at $75; 14% and 14-inch, $77, for 
firsts and seconds; common, $55 for thick, $47.50 for 
inch; plain, firsts and seconds, $42.50; common, red 














Redwood 
Manutacturers 
Company 


EASTERN OFFICE: 
1213 Manhattan Bldg, CHICAGO. 
G. L. DUNNING, Agent. 


\ E practically control 75 per cent. of the 
VV entire output of Redwood and have 
the largest and most thoroughly equipped 
plant on the coast. Our facilities enable us 
to promptly fill almost any sized order for 
Redwood in any style—either for yard or 
manufacturing trade—rough or dressed. 


OUR SPECIALTY: 


REDWOOD 
SHINGLES 


in mixed cars with Bevel Siding, Tank Stock, 
Finishing Lumber etc. _ 

All our lumber is strictly air dried and 
properly graded and cannot fail to meet the 
most exacting requirements. 


A Line From You Will Bring 
Prices and Particulars. 





Main Office, BLACK DIAMOND, CALIF. 
CHICAGO, - - ~ 1213 Manhattan Bidg. 
SAN FRANCISCO, - 204 Front Street. 




















MANHATTAN BUILDING 


Home of the American Lumberman 
Ss 











WING to the removal of the “Lumber- 
man” to more spacious offices on the 
eighth floor of this building May 1st, the space 
now occupied by it is for rent, also the entire 
tenth floor, as well as other smaller offices. 
Rents are reasonable and accommodations 
first-class. It will pay you to call and inspect 
our offices before leasing elsewhere. 


GEO. H. HOLT, IRA L. PARKER, 


Owner. Supt. 
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The Story of Redwood. 


ARTICLE XXXVIII—REDWOOD TIMBER. 

The great redwood trees of the redwood belt 
of the Pacific coast are among the marvels of 
the vegetable kingdom. By some it is contended 
that the great changes in atmospheric conditions 
and geological evolutions during the lapse of 
are of a nature to preclude the 
possibility of a timber growth of a character 
equal to the matured redwood now being util- 
ized. 

Such statements, however, are based on con- 
clusions not susceptible of practical demonstra- 
tion. 

It has shown by actual results that 
second growth redwood is fitted for many pur- 
While the quality of such wood is not 
equal to that obtained from the trunks of trees 
which successfully have withstood the tempests 
of untold ages, it is, as stated, useful in many 


many centuries 


been 


poses. 


ways. 
The manufacturers, are more par- 
ticularly interested in dessiminating information 


however, 





MATURED REDWOOD TIMBER. 


relative to the character, worth and utility of 
the products of the matured trees. 

Nature labored for centuries in creating and 
perfecting this tree—the cream of the forests 
of our country and of the world. 

Such labors required infinite patience, build- 
ing little by little each year throughout the suc- 
cessive centuries; it often requiring the greater 
part of a century to add an inch to the diameter 
of one of the trees. 

The wood that was thus built up particle by 
particle excels in a variety of ways the timber 
of quicker growth. The light, volatile matters 
and resinous substances were discarded, leaving 
a substance compactly put together with noth- 
ing contained therein which was not essential 
to its usefulness. 

Lumber manufactured from such timber is 
now Offered the eastern trade in abundant quan- 
tities—sufficient for all requirement for which it 
is best adapted. 

The art of manufacturing this lumber has re- 
ceived close attention and has been improved 
steadily during the past twenty-five years, so 
that perfection in material and perfection in 
manufacture are now offered the consuming 
trade of the entire country in redwood lumber. 

[To Be Continued Next Week.] 





THE MARKETS. 


CURRENT MARKET CONDITIONS. 


As has been the case for a month to six weeks, the 
lumber trade over two-thirds of the country east of 
the Rocky mountains has been partly paralyzed by 
steady cold weather, oscillating slightly across the zero 
line but generally persistent in its grip. The severity 
of the cold has been such as nearly to stop all outdoor 
work involving the use of lumber. East of Illinois, 
through the central states and extending to the sea- 
board, there has been an excessive amount of snow, 
resuiting in the blockade of railroads and the slow 
movement of freights, including lumber. In lower 
Michigan, where logs are largely railed long distances 
to the mills, especially to those in the Saginaw valley, 
there has been trouble in moving trains in or out, and 
consequently a lack of cars at the logging camps. In 
the region northwest of Duluth, southward and west- 
ward from that point, the cold has been so intense as 
nearly to place an embargo on the movement of trains, 
demoralizing the schedules and causing many accidents. 
Such a state of things has been a handicap to the out- 
ward shipment of lumber from the head of the lakes 
and the transport of logs from the camps to the mills. 

* * * 


The frigid zone has dipped so far south as to include 
Kansas, Oklahoma and Indian Territory, and give un- 
comfortable shivers to people in northern Texas. The 
effect of this wide latitude of winter has been to delay 
the distribution of yellow pine in the southwestern 
field, which was expected to assume positive activity in 
late January and early February. Still, jobbers at 
Kansas City and St. Louis report a fair run of orders, 
with indications altogether apparent that just as soon 
as the weather shall moderate there will be a brisk de- 
mand. 

* * * 

While the southern pine mills are waiting for a full 
flux of orders the operators are sawing lumber and fill- 
ing up their assortments. When trade shall start up 
mill stocks will be well equipped to meet any demand 
with straight lots or mixed carloads. The situation 
in respect to the car supply has been much relieved 
since the cotton season was over, and is likely thus 
to continue for some time. Large buyers are taking 
advantage of this condition and are beginning to get 
forward supplies for the spring trade. There is one 
feature that should induce large dealers to purchase 
stocks before the flush of spring trade shall come. It 
is probable that a buyer capable in a money sense can 
pick up bargains this winter among some of the mills, 
while the prospect is that when demand shall become 
general and urgent prices shall stiffen up to the list 
“snaps” will mostly disappear. A word to the wise 
should be sufficient. 

* * 

The general expectation is that in the spring there 
will be a hardening of prices all along the southern 
pine line. This conclusion is based on the general 
prosperity of the southwestern and midddle western 
states, which inevitably will require a vast amount 
of lumber; on the later tendency of the railroads to 
make improvements and buy ears, and on the prospect 
for building in the large cities. 

* * * 


On the southeast coast seagoing shipments have 
been checked in a measure on account of the inclement 
weather in the north, which prevents vessels from 
running down the coast to shipping points. It is 
thought this will so curtail the supply in northern 
coast markets as to cause a rushing demand when 
higher temperature and balmy skies shall entice the 
skippers to sail southward. 

* * * 

All the eastern markets report a quiet demand for 
most kinds of lumber. Lately there has been consider- 
able stir in North Carolina pine. The mills are now 
mostly running and their product is moving to market. 
There is a good call for low grade stuff, and there is 
not enough high grade lumber to burden the’ market. 
The rebuilding of Baltimore’s burned district will 
doubtless call for a good deal of flooring, under floor- 
ing, some dimension and other stock. There is a 
great urgency for box lumber and No. 3 dressed and 
matched strips. 

* * * 

The demand for northern pine in the eastern states 
is limited by the cold weather. At Tonawanda and 
Buffalo trade is mostly in expectation, though a heavy 
and swift movement is expected with the opening of 
spring. At those points it is expected that the low 
grades will be a little higher of price than last year. 
Box lumber sells right along as fast as it is offered. 
Factories, however, are holding off about making large 
purchases, as they have as yet made but few contracts 
to furnish boxes. 

* * 

At Minneapolis considerable improvement is reported. 
Shipments have increased, though country trade is 
still limited by winter conditions. At the head of the 
lakes within a week or ten days there has been a 
notable absence of outside buyers, in contrast with the 
condition previously. A Tonawanda concern lately con- 
tracted for 5,000,000 feet of No. 3 and better, and the 
stock is being cut. In Chicago the northern trade, 
though seasonably quiet, is making some showing. Buy. 
ers are making inquiries and looking around for stocks. 

* * * 


Observations applying to northern pine are verv 
nearly applicable to hemlock. There is a confident feel- 


ing at Buffalo, Philadelphia, in the Saginaw valley and 
throughout Michigan and Wisconsin. 
* * * 

It has been a fine season both north and south for 
getting out hardwood logs. The result is likely to be a 
full production of lumber this year. In the lower 
Mississippi valley stocks at the mills are low, and 
hence it is thought that there will be no serious break 
in the market before late next summer at the earliest. 
Besides it is feared that the heavy snows in the north 
will cause an overflow of the southern river bottoms 
and thus prevent a steady running of the mills for 
several weeks. Altogether, hardwood dealers at St. 
Louis, Cairo and Memphis feel confident of a good 
trade this year and steady prices on a basis, of course, 
lower than the abnormal one last year. There are 
some things to be considered, however. There will be 
a heavy production of northern lumber; there is a large 
number of logs to come down the Cumberland river; 
logs and lumber are already moving on the Ohio river, 
and the furniture manufacturers have sold less goods 
at the several expositions this winter than they did in 
January of 1903. 

* * * 

The state of the eypress business is satisfactory to 
the mill operators. The demand in the southwest is 
rising and trade elsewhere is reported fair, while the 
outlook is for a swelling distribution in the spring. 
The mills have evened up their assortments and are 
in excellent shape to fill any demand that may arise. 

* * * 


In the Puget sound country January rail trade 
equaled in volume that of 1903, but shipments were 
distributed among an increased number of mills, and 
cut prices prevailed. Prices of fir logs are firm, floor- 
ing logs being worth $9 a thousand, merchantable $7 
and No. 2 $4.50. Cedar logs are selling at $9 and $10 
a thousand. Cargo shipments are large at weak prices 
on both foreign and domestic account. Twenty-two 
vessels were lately ready for loads at Tacoma, twice 
as many as at a corresponding time last year. Red 
cedar shingles are moving freely, with most mills in 
operation. The selling agency is holding shingles at 
point of shipment at $1.80 for Clears and $1.50 for 
Stars. 





Northern Pine. 


Chicago. Cold weather so far has procrastinated a 
trade which with milder conditions would by this. 
time have acquired considerable headway. The low 
temperature, with much snow in some sections, par- 
ticularly in Indiana and farther east, has prevented 
outdoor work and reduced building to a minimum. In 
the country farmers have refused to haul lumber under 
prevalent weather conditions. The result has been a 
quiet demand in city and country. But the promise is 
good just so soon as the weather shall moderate. 

In the meantime dealers are busy receiving inquiries 
and sending out answers and price lists. There is gen- 
eral activity in this respect in all offices of dealers who 
handle the carload trade. All report prospects good. 
It is well known that there is a large amount of build- 
ing in contemplation, and that work will be begun 
when winter shall relax its grip. Many of the large 
retail dealers throughout the Chicago distributive ter- 
ritory have lately bought considerable lumber, but the 
smaller handlers are waiting for the demand to show 
forth before they add to their stocks. 

Prices are being held in line fairly well. Capable 
and large buyers can obtain concessions on straight 
lines of stock that are in surplus or are easily loaded 
at 50 cents a thousand on dimension and common stuff 
generally, and tiat is about all. There is no disposi- 
tien on the part of holders to make deep cuts in prices 
for the sake of selling. Now that spring is near and 
trade promises soon to be lively, the inducement to 
make concessions is lessening. The situation as a 
whole at the present time is one of steady holding for 
prices and readiness for the brisk trade that is ex- 
pected soon to put in an appearance. 


Chicago Receipts and Ship t: 
Reported by George F. Stone, secretary of the Chicago 
Board of Trade. 
RECEIPTS, WEEK ENDING FEBRUARY 6. 























LUMBER. SHINGLES. 

I os icteune wipe ecm ecachientipee rae 12,488,000 3,248,000 

NE ince tke Wet ne whlen sate hae 20,619,000 4,171,000 

TEN 65th e ens ences 8,131,000 923,000 
TOTAL RECEIPTS, JANUARY 1 TO FEBRUARY 6. 

LUMBER. SHINGLES. 

ONE S5a5 oat RSS Pilea eee tar 80,417,000 28,578,000 

eer re ere re eee re 112,534,000 32,394,000 

PORE. iicivsadess cence 32,017,000 3,816,000 

SHIPMENTS, WEEK ENDING FEBRUARY 6. 

LUMBER. SHINGLES. 

BOE fecise cask din eas eee beware 9,859,000 4,713,009 

DIOR aaionck ate vines aleinees aecceen 11,828,000 5,607,000 

ee eee Es 1,969,000 894,000 
TOTAL SHIPMENTS, JANUARY 1 TO FEBRUARY 6. 

LUMBER. SHINGLES. 

a OT EE 55,351,000 28,916,000 

S| RE Ren nee me Ye 61,067,000 46,692,000 

DOPPORRD hk dnc ciivwse cece - 5,716,000 17,776,000 

Minneapolis, Minn. Considerable improvement is 


reported by local manufacturers and jobbers, and the 
retail trade appears to be sitting up and taking notice 
once more. On account of the continued cold weather 
there has been very little demand on the country 
yards, and it has been unfavorable for handling lum- 
ber. However, stocks are light, and some of the more 
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forehanded ones are beginning to send in orders for 
March delivery, to fill up their yards and make ready 
for spring trade. 

While the weather has been unfavorable for trade 
it has been ideal for work in the woods. There is 
enough snow for work and not too much to prevent easy 
aceess to the timber. The cold weather has given a 
fine, hard bottom that will last until the spring thaw. 

Receipts and shipments at Minneapolis for the 
week ending February 8 were as follows: 








Receipts. Shipments. 

P| ere e eee ee eee ee 208,000 704.000 
WEG, gik6 os Cascceneessiceaceess 224,000 560,000 
WEES £0 Vecheccncd annemeceuwe 368,000 768,000 
PS Sk hate ccevecheaeaedeensevs 384,000 768,000 
POTRIGES Sctesenceucssawécecweween 400,000 912,000 
pO rr ene errs er ree 528,000 848,000 
Lo | Sees rrr ee ee ye 2.112.000 4.560.000 
PORE WOON so cceesikecaanveveevesiudeds 2,192,000 4,352,000 
pn Serre ee er re eee 
FROIONE ids ccctinevecuctsdecn Koeeds 208,000 





North Tonawanda, N. Y. There is a steady de- 
mand for white pine items from eastern factories. The 
lower grades—scoots, barn and box—are being bought 
up so closely that there is a possibility of another sub- 
stantial increase in quotations before stocks shall be 
replenished next season. While considerable lumber is 
being bought, there are not as many cars as might be 
utilized in forwarding the stock. Retailers report a 
revival of trade approaching its seasonable proportion 
and considerable ordering is expected from them if the 
weather shall show a favorable attitude. 

Saginaw Valley. The market is upset by the 
weather. Local dealers are simply doing what they 
can and are handicapped by not having cars enough 
to do business with, and inability when cars are ob- 
tained to determine when the goods can be delivered. 
It is a peculiar feature of local conditions that the 
trade in box stuff was never so good, while in other 
lines there is a tendency to dullness. Doors are not 
so active as they were last spring, and all kinds of 
building lumber are only barely steady, but everybody 
wants boxes and there are not enough made to keep 
up with the demand. 

Buffalo, N. Y. It is mostly in expectation that the 
white pine trade exists now, as nobody is pushing it, 
the cost of shipping being too great. ‘There is a gen- 
eral expectation that the spring will open early with 
a boom in all sorts of lumber, and local dealers will 
be abroad after orders as soon as there may be any in- 
dication of a letting up of the winter. It is expected 
that the low grades will be a little higher than last 
year and that there will be no reduction in the higher 
grades. The asking prices at the mills and the light 
stocks there will make it impossible to sell anything 
for less. 





Philadelphia, Pa. The market is still quiet and noth- 
ing will be stirring until winter shall have relinquished 
its grasp. There is some call for box lumber, as there 
has been all along, and good prices are being obtained 
on this. Wholesalers report small stocks in this sec- 
tion to be drawn upon, and they look for some hust- 
ling when the season shall fairly open up. 





Spruce. 


New York City. The seller has entire control ot 
eastern stock and with him it is a question of being 
able to deliver, not whether he can get a dollar more 
or not, for what’s in his possession. The same is true 
of Adirondack and West Virginia stock. 


White Cedar. 


Chicago. Local dealers who sell shingles west of 
the Mississippi river report a pronounced improvement 
in the situation. There is a good demand for posts 
out west, and a considerable one for short poles, while 
the entire cedar market is on the mend. In Chicago 
territory there is not so much call as in the west, but 
it is believed that demand will come with the opening 
of the spring season. Producers and handlers of rail- 
road ties say that the companies are holding off about 
making contracts, but the indications are that later 
there will be a call for all that can be turned out. 














Minneapolis, Minn. A decided revival of business 
has been noted in the last week. Many inquiries are 
coming in and some orders. All assortments of posts 
are in demand, and there is also a good trade in short 
poles. Dealers are encouraged and somewhat relieved, 
for they had expected the trade to open up a little 
sooner. They have no fear now that old stocks will not 
be well cleaned up before this winter’s cut shall go on 
the market. The activity of the market has had a 


stimulating effect on prices, which are firmer now than 


for several months. 





Hardwoods. 





Chicago. Sales of dry stock are keeping up a satis- 
factory gait, but are heavy only as commensurate 
with the available supply. Those few who have been 


provided with complete assortments of stock say that 
they have had a trade approximately as large as a year 
ago at this time and in one or two instances that have 
been reported their shipments were heavier this year 
in January than during the same month a year ago. 
As a rule, however, the light stocks available have 
narrowed down the volume of demand, while the cold 
weather has served to check whatever increase might 
otherwise have occurred in the consumption. The large 
consuming industries are mostly in operation, however, 
and are turning out the usual volume of product for 
this season of the year. The furniture industry, for 
instance, is showing up much better in the way of 
orders than was anticipated early last month, espe- 
cially in high grade furniture, for which orders are, 
in some instances, ahead of last year. The railroads 
appear to have modified their policy of non-action and 
are commencing to buy quite liberally in some quarters, 
and the car building companies are correspondingly 
more active. In the agricultural implement line there 
is a moderate amount of demand, but nothing of an 
urgent character has yet developed in that industry. 

Stocks are light at both northern and southern mills 
and assembling points and holders are keeping firm in 
their asking quotations on nearly all the items. Quar- 
ter sawed white oak is particularly firm owing to its 
great scarcity. Plain oak, both white and red, is 
steady at previous quotations. There is not quite so 
much call for dimension oak, but values are holding 
well. 

Some of the northern hardwood manufacturers have 
fortunately been able to sell quite a large proportion 
of their coming season’s cut in advance. There is no 
apparent change in the status of basswood, birch, red 
oak, soft elm, rock elm or maple. In the last men- 
tioned stock supplies at the mills have been well 
cleaned out and prices are being held steadily, it is 
said, at $9, $15 and $22 for cull, common and firsts 
and seconds, respectively, at the mills. 

In the southern woods, cottonwood is holding its own, 
ash is firm and thick ash strong. Hickory is scarce and 
well sustained in price and red gum is plentiful in 
supply and rather disposed to be weak. Sales of red 
gum have been large as a rule, notwithstanding the 
usual falling off of demand during midwinter. 


——— 


St. Louis, Mo. There is more call for lumber than 
at last report, but this is not yet on a spring basis 
nor will it be so long as the present severe weather 
shall last. Dealers are not very anxious to make 
shipment of dry lumber during the present uncertain 
weather, but are, nevertheless, willing to accept more 
orders than are coming-in, on the theory that shipment 
can be made later. All have their buyers in the south 
despite the fact that territory in northern Arkansas 
and southern Missouri in closest touch with St. Louis 
is afflicted with very unsatisfactory weather and few 
mills are running on anything like full time, because 
of the difficulty in logging. Apprehension is felt of a 
repetition of the high water of last spring and sum- 
mer, which will work a hardship upon manufacturers 
located in the lowlands, and with this coming on top 
of the light stocks in wholesale hands there would be 
no doubt as to the trend of prices. Figuring on this 
theory buyers have instructions to close for mill cuts 
whenever possible on the basis of prices now prevail- 
ing. These buyers still report that mill stocks are far 
below the normal for the season and also that the ideas 
as to prices of the manufacturers are fully as strong 
as they have ever been. 

Receipts of gum and cottonwood have materially re- 
dueed since along about the holidays and while bayers 
report considerable stock at the mills this is not being 
shipped because of the car shortage and the difficulties 
of hauling. St. Louis consumers and dealers are will- 
ing buyers of both these woods and the prices which 
have prevailed since last fall still hold good. Poplar 
shows no unusual strength except for squares and the 
market is fairly well supplied with it. 

Of oak receipts have been very light during January 
and thus far in February, so that stocks are not gain- 
ing. Wholesalers are anxious to inerease their 
supplies of both green and dry at prices which are 
entirely satisfactory, but the stock is not to be found 
at initial points. These conditions are true of all 
varieties and thicknesses of oak, although the market 
price on quartered white is not as strong as quoted 
last fall. 





Memphis, Tenn. Some of the trade report condi- 
tions as rather quiet, but the generality of the manu- 
facturers and wholesalers say that their orders are in- 
creasing and that they find no particular difficulty in 
disposing of their holdings at current prices. There is 
a particularly good demand for oak of every kind, with 
the possible exception of quarter sawed white, for which 
there is but a moderate demand. The call for quartered 
red is improving, while there is a particularly brisk de- 
mand for the plain oaks, with marked improvement in 
the call for 1% and 2-inch stock. Not a great deal is 
doing in gum and some of the trade are rather bearish 
in their views on cypress. Poplar is moving fairly well, 
with no particular difficulty in placing holdings, though 
prices are reported somewhat easier in this wood. 
There is a good demand for ash in all thicknesses, 
though, as before reported, most of the orders run to 
the thicker grades, which are scarce. Conditions in the 
export trade are fairly satisfactory. 





Indianapolis, Ind. A fair amount of oak lumber is 
in the yards and part of it is stocked ready for ship- 
ment. Plain oak, however, is a scarce article. Inch 
quartered is quoted at $75; 144 and 11-inch, $77, for 
firsts and seconds; common, $55 for thick, $47.50 for 
inch; plain, firsts and seconds, $42.50; common, red 











Redwood 
Manufacturers 
Company 


EASTERN OFFICE: 
1213 Manhattan Bldg, CHICAGO. 
G. L. DUNNING, Agent. 


E practically control 75 per cent. of the 
\ entire output of Redwood and have 
the largest and most thoroughly equipped 
plant on the coast. Our facilities enable us 
to promptly fill almost any sized order for 
Redwood in any style—either for yard or 
manufacturing trade—rough or dressed. 


OUR SPECIALTY: 


REDWOOD 
SHINGLES 


in mixed cars with Bevel Siding, Tank Stock, 
Finishing Lumber etc. _ 

All our lumber is strictly air dried and 
properly graded and cannot fail to meet the 
most exacting requirements. 


A Line From You Will Bring 
Prices and Particulars. 





Main Office, BLACK DIAMOND, CALIF. 


CHICAGO, - - ~- 1213 Manhattan Bidg. 
SAN FRANCISCO, - 204 Front Street. 




















MANHATTAN BUILDING 


Home of the American Lumberman 
ee 











"Wedd I Jo 


WING to the removal of the “Lumber- 
man” to more spacious offices on the 
eighth floor of this building May 1st, the space 
now occupied by it is for rent, also the entire 
tenth floor, as well as other smaller offices. 
Rents are reasonable and accommodations 
first-class. It will pay you to call and inspect 
our offices before leasing elsewhere. 


GEO. H. HOLT, IRA L. PARKER, 


Owner. Supt. 
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AND 
CALIFORNIA 


Sugar Pine 


In Car Lots 
Direct From Milis. 


Address All Correspondence to 


CALIFORNIA SUGAR .ND 
WuitE—E Pine AGENCY, 


Suite 515 to 523 Rialto Building. 
FREDERICK F. SAYRE, Gen’l Agent. 
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: LUMBER 
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COMPANY 


Manufacturers, 


Pine 
Doors RED BLUFF, - CAL. 
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White Pine 


San Francisc->, CAL. 








ARIZONA SOFT PINE, 
CALIFORNIA WHITE PINE 
AND SUGAR PINE. 


Ask Louis Wuichet, 


No. 308 Home Ins. Bidg., 





Good Door Lumber 


CHICAGO, ILL. 








( 
Hammond Lumber Co. 
4 and 6 inch Clear Bevel Siding, 


( Ygy For Carload Shipments a 


Cargo shipments 








Specialty to Eastern 
Trade. % 


to all parts of the 
world, We ship by ves- 
sel that load direct at our mills, 





304 HAYWARD BLDG. 


SAN FRANCISCO, CAL. 
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and white, $30; thick, $47.50. Ash is in slow demand. 
Inch stuff is selling for $37.50; thick, $45 to $47.50. 
Maple is selling well at $28 for common and better. 
One yard has 3,000,000 feet. Walnut is in good de- 
mand, good inch stuff selling for $100; common, $50; 
culls, $32. Cherry has had considerable run at $100 
for firsts and seconds: ¢5@ for common and $30 for 
eull. 





Mobile, Ala. There is a light inquiry and values are 
weakening somewhat, but reliable manufacturers are 
not forcing the market. Foreign demand is very light 
and buyers across the water are evidently holding back 
orders for a more favorable season. The gulf mills 
are running steadily with a fair supply of logs. There 
is but little demand for cypress and gum. Stocks are 
not large. The arrivals at Mobile were 1,200 gum 
logs, 100 poplar logs and 600 pieces hewn oak. The 
outward movement is large. 

—ewWreeereroron 

Minneapolis, Minn. It is too cold for much move- 
ment of stocks, but there is considerable inquiry and 
some buying, particularly from the retail yards, which 
are beginning to want stock. The available supply of 
hardwoods is very small and the dealers here expect 
to have little to work on from now until May or June. 


—_—ewoOoror" 


Saginaw Valley. In the hardwood business there 
is not much doing, the weather conditions affecting 
this as it has other branches. An unusually good 
stock of logs is being secured, which presages a large 
stock of lumber next fall. There is a scant supply of 
ash, oak, basswood and elm, but hard maple is found 
in sufficient quantities for immediate requirements. 
Prices are steady and have not fluctuated. 


eee 


Buffalo, N.Y. Considerable hardwood lumber is com- 
ing this way and the feeling is very strong in every- 
thing. Plain oak is selling about as freely as any- 
thing, on account of its comparatively low price, but 
there is apparently no falling off in the demand for 
anything. White ash is going out so fast that the 
light supply will soon be practically gone at this rate. 
The price now runs well up to $42 for inch, with black 
and brown ash quite as strono. Some salesmen appear 
to have discovered a little weakness eastward in bass- 
wood, but dealers say they are getting the full price 
of $40 for inch. There is much stir in gum lumber, 
especially eastward, and as it has sold well in the west 
for some time the trade is getting on a firm basis 
everywhere. Dealers are selling western gum, inch 
best, for $38, but log run North Carolina is offered as 
low as $21. 





New York City. The furniture, cabinet and piano 
trade evidently want to replenish their stocks, which 
accounts for the renewed activity in hardwoods shown 
by the retail dealers. Prices have not been affected 
in any way and they will not be for many moons to 
come. 





Hemlock. 





Chicago. The hemlock trade, like that in northern 
pine, is halting for better weather conditions to en- 
sue. The demand is now moderate, although there is 
some selling and relatively more inquiry. The pros- 
pect is for a good trade in the spring. It is thought 
that the new selling agency that has been formed will 
buy and distribute 300,000,000 feet, which will have a 
steadying influence on the market. ‘Stocks are likely 
to be equal to the spring demand, but the surplus 
seems to be no more than will be required. Prices 
are tending to firmness. 

PP wre—areyrwrrr 

Buffalo, N. Y. Heavy producers are preparing to 
revise their price list in anticipation of a strong spring 
demand, which of course means that there is to be an 
advance of certain sizes without changing the base 
price. It has been the complaint for some time that 
the size 2x4—18 was too low, so that it could not be 
kept in stock, so it will be pushed up a little. Stocks 
are considerably lower than they were a year ago. 





North Tonawanda, N. Y. While dealers ure not 
overrun with orders, they are not complaining, as the 
past year is considered about one of the most profitable 
yet experienced. There appears to be plenty of stock, 
both Michigan and Pennsylvania, on hand to meet the 
active demand expected when the building season shall 
fairly open. 


Philadelphia, Pa. The hemlock market greatly re- 
flects the weather conditions, and as everything in a 
building line is frozen up the movement is light. What 
sales have been made are on the old basis, from which 
there has been no getting away. Stocks are not heavy 
up through the state and there will be no surplus. 








New York City. Always a fair volume of business 
to keep ‘‘the mills and the men a-goin’,’’ and always 
a market firm on that basis of $17. 





Poplar. 





Chicago. Poplar is maintaining its lead in the gen- 
eral hardwood demand and while prices have not 
materially increased in strength it can be positively 


stated that there is no lowering tendency in the upper 


grades, whatever may happen to tbe low grade stock 
as the result of crowding hickory poplar and poorly 
manufactured yellow poplar on the market. Dry stocks 
continue searce and especially so in firsts and seconds 
inch, there being no difficulty experienced in selling 
them at substantially list prices. 





Pacific Coast Woods. 


San Francisco, Cal. For the past two weeks deliv- 
eries of lumber at San Francisco and all over Cali- 
fornia have been very heavy and for part of the time 
the north has poured lumber into the state and espe- 
cially into San Francisco. The weather has on the 
whole been favorable and there has been an evident 
hurry at the mills to get the stock to market while 
shipping conditions were favorable. These same con- 
ditions, however, have been unfavorable to crops in 
the central and southern portions of the state and deal- 
ers there and elsewhere did not care to stock up with 
lumber of any description, as one-half of all the lumber 
used in the state is sold in the sections that had been 
suffering from the want of rain. 

Deliveries of redwood last week were large, espe- 
cially from Humboldt bay. The close of January and 
the opening of February have been marked by large 
deliveries. Most of the foreign shipments have been 
from San Francisco, where redwood has been used to 
make up sugar and white pine cargoes. One of the 
vessels chartered to carry lumber (fir) from the sound 
during the past few days will make up half her cargo 
of redwood at San Francisco. Only two cargoes of 
redwood have been shipped from Eureka off shore dur- 
ing January. There have been considerable deliveries 
here of railroad ties from Mendocino ports and a big 
lot shipped from here to South America. The Tonopah 
railroad will take a great deal of those coming along 
from now on until the contract for 100,000 shall have 
been filled. The price list of redwood has not shown 
any tendency to change, for all the competition of the 
different grades of fir, and list 14 is still rigidly ad- 
hered to. 

Deliveries of fir have been very large for the past 
couple of weeks but have slackened off a bit for the 
last couple of days. The stocks both here and else- 
where throughout the state are heavy and are pressing 
on the market in its present disorganized state and are 
not at all improving matters. The lack of unity among 
manufacturers who are supplying the local market 
keeps prices uncertain and the $12.50 basis has not 
been arrived at yet. Meanwhile demand is not so ac- 
tive as it was before the close of the year. 

Receipts of lumber at the port of San Francisco for 
the week ending February 3, inclusive, were: Fir, 
8,028,000 feet; redwood—Del Norte, 740,000 feet; Hum- 
boldt bay, 2,736,708 feet; Mendocino ports, 2,206,000 
feet; grand total, 13,710,708 feet. 








Tacoma, Wash. Rail trade is moderate and im- 
clined to slowness. The market throughout is lame. 
The list on fir uppers has been again revised this week 
and a cut of $1.50 made on slash grain flooring, drop 
siding and rustic, and a committee appointed to con- 
sider the advisability of a reduction on cedar. 

January rail trade equaled in volume the same 
month of 1903 but was distributed among a larger 
number of mills and eut prices prevailed. Tacoma 
shipments last month were 260 cars of lumber. In 
1903 January shipments also amounted to 260 cars; in 
1902 288 cars and in 1901 166 cars. 

Prices on fir logs are stiff and the supply is in- 
clined to be short. Flooring logs are worth $9, mer- 
chantable $7 and No. 2’s, $4.50. Cedar lumber logs 
are worth $9 and $10. 

The volume of cargo shipments continues very large 
but at weak prices, in both the foreign and domestic 
trade. The fleet of vessels on the spot loading num- 
bers twenty-two, twice as large a fleet as a year ago 
at this time. 


_——L—ere—r—r" 

Kansas City, Mo. Wholesalers here who handle coast 
lumber report the usual amount of business for Feb- 
ruary. Orders are not numerous from the country, but 
the outlook is considered good, and a very fair volume 
of business is expected from the southwest this spring. 
California stock, especially redwood, will be pushed to 
a greater extent in this section than heretofore, and if 
the coast mills can take care of the orders promptly 
there is no reason why they cannot secure a good share 
of business from the southwest during the coming spring. 
Prices on fir, spruce and cedar are weak. There is 
nothing to indicate any immediate improvement and the 
tendency is downward. California manufacturers, on 
the contrary, have the situation well in hand, and the 
price on redwood and California pine is as firm as any- 
thing in the lumber line. 


Southern Pine. 


- 








St. Louis, Mo. As is usual with the first demand of 
spring, the improvement thus far noticed is more in the 
direction of increased eall for items on the right hand 
side of the list than for upper grades. Although the 
weather prevents the opening of the spring trade there 
is some call for lumber from those in the more southern 
districts who think the weather will break before the 
stock will reach them. The average retail stock is 
able to take care of the small demand for regular work 
thus far developed and few retailers are willing to 
order heavily until they may be satisfied that spring 
trade will not be below their predictions. In districts 
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where the retail association meetings are now out of 
the way trade is improving and it is thought that the 
whole southwest, in view of the elimination of doubt 
as to the future of Texas prices, will begin to order 
rather freely when things are understood. 

With some slight awakening in the demand for spe- 
cial bill stock those catering to this trade announce 
that the railroads and ear shops will evidently be 
heavy buyers this spring. Much figuring is being 
done on bills for heavy building and many of the in- 
quiries of this kind should turn into actual orders as 
soon as the weather will permit. It is caleulated that 
the severe car shortage of last fall will work to the 
advantage of the spring trade in timbers, as much 
heavy building contemplated at that time had to be 
postponed. A number of local timber bills are on the 
market for stock for temporary hotel construction and 
many of these are being held under the impression that 
weather conditions will permit active construction 
work by the arrival of the material. The whole local 
situation is queer but promising and it is believed that 
consumption will fully equal that of last year. 

———————— 

Chicago. City demand is quiet on account of cold 
weather, which hinders the starting of new buildings. 
The sash, door and finishing mills which work out stuff 
for contractors are not buying freely, which indicates 
that they have not enough work in prospect to feel 
justified in putting in supplies. It is expected, how- 
ever, that within a month there will be a lot of con- 
tracts let, and then there will be a rush for yellow 
pine, and it will be wanted in a hurry. Permits to. 
build are being issued in considerable number, and 
the architects have numerous plans on their boards. 

It is yet too early to judge adequately as to the 
amount of work that will be brought out, but generally 
speaking signs point to a fairly busy season. But a 
degree of quietude must be counted on while the tem- 
perature is dallying between zero and 20 above. There 
are a few small and medium timber bills out for es- 
timates, but this branch of business has not yet as- 
sumed large proportions. The call for car factory stuff 
seems to be on the increase, and prospects in that line 
are. better than they were, the like being true in 
respect to the railroad timber requirement. Dealers who 
order for the country retail trade report conditions like 
those pertaining to the northern pine movement; 
mainly a waiting for moderate weather. 





Kansas City, Mo. Demand is not active enough to 
crowd the mills with orders and as the assortment is 
still good mixed cars are being loaded promptly. No 
trouble is experienced in securing cars and there is less 
complaint as to slow shipment than for a year or more. 
Delivery is often slow, by reason of cars being side- 
tracked, but the complaint on this score is not general. 
Demand for January was up to normal, and manufac- 
turers who have headquarters here report a good busi- 
ness. Orders are coming in fairly well this month, but 
it is believed that the volume of business would be con- 
siderably larger with mild weather. The bad weather 
has undoubtedly had the effect of holding back many 
orders and a few days of sunshine will give a visible 
impetus to the yellow pine trade. There is an active 
eall for railroad material and the outlook for special 
stock trade is considered good. 

The market is no weaker than it has been, and it is 
claimed by many that prices are firmer than thirty days 
ago. Some low quotations are being made, but as a 
rule these are on certain items in car lots; the mixed 
order business is being taken at fairly firm prices. The 
yellow pine men here believe that the spring business 
will warrant firm prices and are not at all discouraged 
as to the outlook. 





New Orleans, La. There are indications that the 
spring trade has already begun and this, coupled with 
reports from the agents through the various territo- 
ries, leads to the belief that the demand this year will 
prove unprecedented, with prices well maintained 
throughout the year at a level somewhat higher than 
that which prevailed during last year. Reports show 
that dealers’ stocks are in a bad condition and that 
they will have to be replenished before the busy time 
shall set in. On the other hand the mills are rapidly 
filling in their broken assortments and will soon have 
their stocks in a satisfactory condition. 





Philadelphia, Pa. The amount of inquiry out-would 
denote that some business is to come in shortly. What 
orders have been placed were at full prices, and ship- 
pers say they can do nothing better at the mills. 
Wholesalers are preparing to take care of a big spring 
trade. 


New York City. There have been large arrivals of 
yellow pine of late, due, it is said, to the delays of 
last summer at the big mills. There is a little in- 
quiry even now and this is expected to turn into a 
notable demand before the next few weeks shall have 
passed. 








North Carolina Pine. 


Norfolk, Va. The weather having moderated and 
cleared last week, active operations at milling points 
have been resumed: and business has assumed a brisk 
attitude. Shipments have been going out with a de- 
gree of regularity unusual for several weeks, and if 
the prevailing favorable weather conditions shall con- 
tinue there will be no further interruption in the 
movement. The market is strong for No. 3 flooring 
and box grades, and the scarcity of the better grades 
of material precludes any idea of concessions to se- 





eure orders. The activity in the demand and the 
attractive nature of the numerous inquiries which are 
now coming in serve as an incentive to uphold the list, 
and manufacturers are decidedly inclined to firmness 
in their ideas as to lumber values. As long as the 
supply shall be limited and the demand tending to 
more than absorb the output the indications are that 
prices will harden and possibly move up a peg or two, 
especially for some of the grades for which the trade 
is showing a preference. Exports are moving freely 
and nearly every outgoing steamer is taking consign- 
ments. Demand from foreign markets is holding out 
well considering the war talk, and inquiries, mostly 
for Nos. 1 and 2, are frequent. The greater percent- 
age of the movement comprises dressed material, which 
creates active operations at all planing mills, and 
there is just as much activity in box and veneer fac- 
tories, whose products are in greater demand at this 
season of the year than at any other. Local condi- 
tions are improving in view of the return of favora- 
ble weather, and renewed building operations eall for 
considerable material furnished by local yard men. 
eee 


Buffalo, N. Y. Dealers who are pushing the trade in 
North Carolina pine are finding much encouragement, 
especially where it is able to compete directly with 
white pine. Quotations run about $25 for 4-4 No. 1 
edge and $23 for No. 2. 





Philadelphia, Pa. The market is not as active as it 
has been. Shippers have had rather a hard time in 
getting through shipments by water, but this condi- 
tion is now a trifle improved. Prices are ruling gen- 
erally firm, though all of the dealers are hustling for 
the business that is offered. 





. New York City. There has been a noticeable move- 
ment in North Carolina pine lower grades recently, 
which has sent prices up and freights down. 





Cypress. 


—o rw 


St. Louis, Mo. There has yet been no break in the 
weather conditions which have prevented the transac- 
tion of a very aggressive country business since Jan- 
uary 1 and St. Louis people do not believe that busi- 
ness can reach large proportions until after settled 
weather. All take a very roseate view of the outlook 
and are so firmly convinced that the spring demand 
will be heavy that prices are held to a steady basis. 
Some strictly local trading is in progress, but even 
this is in rather light volume and cannot increase until 
the builders get a chance to begin outside work. 

Chicago. No especial change in the local cypress 
trade has occurred during the week. In respect to 
house finish demand is waiting for the spring revival 
of building. Shop men will not buy finishing lumber 
until they see work enough ahead to absorb it. The 
other industries are feeling around for the best chances 
to buy, and there is some trading going on. The out- 
look for cypress is as good as that pertaining to other 
classes of lumber. The red cypress mills in the south 
are standing pat for the prices named in their list. 





New Orleans, La. Orders are coming in in better 
volume from all sections. The bad weather in the 
east, however, is still interfering with business and 
customers are apparently not much disposed toebuy 
lumber while they have the blizzards to contend with. 
But even at the present time the mills have no cause 
to complain, as the east is usually thirty-five to forty 
days later than the south in sending in orders and 
prospects are good for a nice spring trade, judging 
by the reports of agents and the number of actual 
orders received. Prices are firm, and buyers, when 
they are in the market, do not hesitate in placing or- 
ders, because they know that the red list prices 
tule and that they do not fiuetuate like prices in 
some other woods. 





Kansas City, Mo. Demand of yard stock from 
the southwest is satisfactory and neither the jobbers 
here nor the manufacturers are complaining as to the 
volume of business. The mills are getting a nice run 
of orders not only from this territory but from the east. 
and some large orders for future shipment are being 
booked. The cypress people here expect to dispose of 
more lumber than they did in 1904, as they say their 
territory is steadily growing and that the dealers north 
of Kansas City will carry more cypress in stock this 
year than formerly. The price situation is entirely 
satisfactory. The manufacturers look for a demand for 
both yard stock and factory lumber that will keep them 
busy. and are maintaining the list without apparent 
effort. 





New York City. A satisfactory and steady market 
is to be noted for cypress, just as there has been for 
several months. Dry stocks are in only nominal sup- 





ply. 
Shingles and Lath. 
OPPALPII IIS 
Chicago. Receipts of shingles in this market from 


January 1 to February 6 amounted to 28,578,000, as 
compared to 32,394,000 last year, a falling off of nearly 
5,000,000 this year. Shipments also declined 804,000, 
leaving about 4,000,000 as the comparative decline in 
resources. This should help the market to straighten 
up a little from its sagging state. Present demand is 
of course limited because of cold weather, but there is 


some purchasing of white cedar shingles to fill up 
stocks. The red cedar situation is thought to have 
improved somewhat. The selling company in Wash- 
ington is listing its shingles at regular prices—$1.50 
for Stars and $1.80 for Clears at shipping points. The 
mills are again running, and the test of the market 
will come when the spring movement shall acquire 
headway. 

The lath market remains unchanged. There will not 
be much life in it until the opening of the building 
season. 





Minneapolis, Minn. Transit stocks are very light 
and the trade here do not expect to have large lines 
of shingles to offer for over two weeks. Bad weather 
on the coast will, it is thought, delay the starting of 
the mills, and they will hardly begin sawing for several 
days after February 10, when they were supposed to 
resume operations. Both the jobbers and the organiza- 
tion companies are standing pat on their price lists of 
$2.30 for Stars and $2.70 for Clears. There is some 
inquiry and an occasional order, but the cold weather 
is keeping down business in the northwest. 

—_—_——— 

Saginaw Valley. Shingles are a little firmer, but 
the weather has lessened the movement, which picked 
up some after the close of navigation. Stocks are 
not large but a lot of shingle timber has been put in 
during the winter in the state and there will doubtless 
be all the shingles that the trade will require. 





North Tonawanda, N. Y. The movement of shin- 
gles is somewhat better than might be expected under 
the existing adverse weather conditions and things 
seem to be shaping themselves for an active trade early 
in the season. While red cedars have advanced 12 
cents lately, no weakening in the demand is noticeable, 
the eastern consumers having concluded that the man- 
ufacturers are determined not to let their prices fall 
off any. 


Kansas City, Mo. With a scarcity of red cedar 
shingles dealers desiring prompt delivery are having 
trouble in being supplied. The mills, however, are 
starting up and ip three weeks or so the shortage will 
be relieved. Prices are in fairly good shape, as few 
orders are being accepted for future delivery, and the 
searcity of stock is holding the price in line. It is ex- 
pected that the spring demand will be good. 

BBD DD IDI 

Buffalo, N. Y. Demand is increasing and will be 
good again as soon as the open weather shall return. 
Redwood shingles so far have kept away from red 
cedar demoralization and are bringing a fair price, 
mainly on account of the bad condition that the red 
cedars come in. 


Tacoma, Wash. Red cedar shingles are moving 
freely, with most of the mills throughout the state 
reported in operation. January rail shipments from 
Tacoma amounted to 77 cars, an increase of 7 ears 
over January, 1903. January, 1902, shipments were 
but 25 cars and in 1901 44 cars. Shingle logs are 
plentiful and a fair run are worth $6.50 at the land- 
ing, with 40 cents towage. 











San Francisco, Cal. Receipts for the past week were 
7,750,000. The Iaqua came to hand with 7,500,000, 
materially helping out the receipts of the week, which 
have been larger than usual. But all these went to add 
to the stock at Los Medanos, which is now very large. 
Eastern demand continues to be quiet, but shipments 
hence have been no larger than are called for by the 
demands of the eastern market. Local demand and 
supplies are both rather light, but the market is firmly 
held. Eastern demand is improving. 





New Orleans, La. Demand is still very good, the 
volume of new business being as good as or better 
than the shipments which have been made, so there 
has been no accumulation of shingles, and it begins 
to look as if there will not be for thirty to forty-five 
days, when, if the demand should let up, stocks will 
be piled up to air dry. Lumber is now being kiln 
dried to accommodate customers and in order that the 
mills may be able to handle shipments promptly. The 
prevailing prices are the same as given in several 
reports, namely, $3.25 for Bests and $3 for Primes, 
delivered on a 22-cent freight rate. 


Cooperage. 


Chicago. There is a little better demand for lard 
tierees and pork barrels, but no great activity as yet. 
Tierces are quoted at $1.471%4 and pork barrels, both 
oak and ash, at $1.15. Tierce staves are held at $30 
a thousand and pork staves at $23. Tierce hoops are 
weak at $13 a thousand and pork barrel hoops at $10. 
Flour barrel staves are $11 a thousand and sugar bar- 
rel staves are the same. Coiled hoops are $8.75 a 
thousand for 9-foot and $8 for 6-foot. Flour barrel 
heading is quoted at 714 and 8 cents and sugar barrel 
heading at 8% and 9 cents. 











Los Angeles, Cal. The cooperage trade is about as 
usual. There are only two cooperage houses of espe- 
cial note in the city, but a number of small shops are 
doing hand work all over the contiguous country. Most 
of them complain of moderate business and high prices 
of oak stock. The quotations obtainable are $50 for 
finished oak staves f. 0. b. Arkansas and other east- 
ern shipping points, and 36 cents a set for heading 
f. o. eastern mills, with freight at about 80 cents 
per 100 pounds. 
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DEPARTMENT 


Advertisements will be inserted in this department 
at the following rates: 
For one week, - e ° 
For two weeks, « ° ° i 
For three weeks, o - - 60 cents a line. 
For four weeks, « ° - - 75 cents a line. 

Nine words of ordinary length make one line. 

Heading counts as two lines. : 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra 

charge for copies of paper contaipi ag advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


Wanled:Employees | 


WANTED—-SAWYER 
To handle left hand circular, twin engine, rope feed and 
nigger. Must be fast man and understand cutting dimen- 
sion oak, HIMMELBERGER-HARRISON LUMBER CO.. 
Morehouse, Mo. 


WANTED-—CIRCULAR FILER. 

Must be expert on all anvil work, especially on levelling 
and tensioning shingle saws. Must have $1.000.00 to in- 
vest in our saw company. Will pay reasonable wages to a 
smart. industrious man. Apply to 

THE A. J. BURTON SAW CO., LTD., Vancouver, B. C. 


WANTED—BOOKKEEPER 

at mill near Mobile. Experienced in yellow 

pine trade. Must furnish bond and good reference as to 

character and ability. State age and salary expected. 
Address “LONGLEAF,” care AMERICAN LUMBERMAN. 


WANTED-—TWO YOUNG MEN 

Who are familiar with the lumber business, one to travel 
in eastern Pennsylvania, and one in western Pennsylvania, 
selling white pine, North Carolina pine, longleaf yellow 
pine, poplar and hardwoods. Want man under 30 who can 
sell goods and willing to start in on moderate salary and 
expenses until ability is proven. Must come well recom- 
mended. Address “W. 26,” care AMERICAN LUMBERMAN. 


WANTED—EXPERIENCED LUMBER INSPECTOR 
One who understands grading cypress. 
CHAS. T. ABELES & CO., Little Rock, Ark. 


WANTED-COMMISSION SALESMAN 


25 cents a line. 
45 cents a line. 














Immediately 











Traveling Long Island R. R. points to sell hemlock lumber. 
“WwW. 2,’ 


Address . ’ care AMERICAN LUMBERMAN. 





WANTED—TWO TALLYMEN 
Who understand Wis. Valley grades; also grades of hard- 
wood, Address “GRADERS,” care AMERICAN LUMBERMAN, 


WANTED—A MANAGER AND BUYER 
For a mill store in good locality; must be honest, a hustler 
and well recommended. Address 
“BUYER,” care AMERICAN LUMBERMAN. 


WANTED-—A FIRST CLASS MAN 
To take charge of mill boarding house; must be first class 
in every respect and have good references. Address 
“BOARDING HOUSE,” care AMERICAN LUMBERMAN. 











WANTED—CIRCULAR SAWYER. 

Must be experienced and capable. Also engineer, for 
saw mill: must be thoroughly competent. References re- 
quired; work in the north. Address 

“W. 7,’ care AMERICAN LUMBERMAN. 


WANT N.Y. HARDWOOD TIMBER & MILL MAN. 
Hardwood lumber concern would furnish capital and em- 
ploy a thoroughly capable and reliable man (owning mill or 
not) who can recommend decidedly choice, available New 
York state timber. Address with particulars, 
“CONSERVATIVE,” care AMERICAN LUMBERMAN. 


WANTED—EXPERIENCED SALESMAN 
To sell Washington red cedar shingles on commission basis. 
Address “7, X. L.,” care AMERICAN LUMBERMAN. 











LUMBER SALESMAN WANTED 
Traveling salesman by a St. Louis hardwood yard. Ad- 
dress, stating territory and particulars, 
“W. 9,” care AMERICAN LUMBERMAN. 


WANTED—MAN TO TAKE CHARGE OF 
Planing mill. Must be able to furnish some capital; can 
bring his own men and take complete charge. This is a 
rare opportunity for good man to engage in profitable busi- 
ness. Address “W. 20,” care AMERICAN LUMBERMAN. _ 


WANTED-COMPETENT & EXPERIENCED MAN 
To manage a retail yard in northern Iowa. Give reference 
and experience when you write. 

Address “W. 21,” care AMERICAN 


WANTED: 
To correspond with commission men selling hemlock and 
white cedar shingles in territory east of Chicago. 
R. H. GRINSTED & CO., Minneapolis, Minn. 


WANTED—SHIPPING CLERK 
To take full charge, wholesale and retail lumber, sash, doors 
and mill work; give references, character, experience and 
salary. WASHINGTON MILL CO., Spokane, Wash. 


WANTED-STENOGRAPHER YOUNG MAN 
Who has had some practical experience. Salary $40 per 
month. Mention references. 

“PITTSBURG YARD,” 


WANTED-PLANING MILL HELP. 

A man to make himself generally useful in planing mill: 
one who can turn. make window frames, run band and 
scroll saws etc. Address, stating age, experience and wages 
expected, “FLORIDA,” care AMERICAN LUMBERMAN. 


WANTED AT ONCE. 
An all around machine man and do bench work; also 
must be No. 1 and sober. 
J. A. SLANSER LUMBER CO., La Rue, O. 








LUMBERMAN. 











care AMERICAN LUMBERMAN, 








WANTED-COMMISSION MEN 
To dispose of yellow, ys output; large mill. 


dress 1,” care AMERICAN LUMBERMAN, 





SALESMAN—WANTED. 

We have an interesting proposition to make to salesmen 
working the retail yard trade in Illinois, southern Michigan, 
Indiana, Ohio, western Pennsylvania and New York. 

THE FARRIN-KORN LUMBER CO., Cincinnati, O. 


WANTED—A YARD MAN 
Who has had an all around experience of at least five years 
in the lumber business. Must be a salesman and able to 
handle men; a hustler and not afraid of work. 
Address J. W. MACKEMER & CO., Peoria, III. 


WANTED—ESTIMATOR, 

Young man to take charge of estimating and getting out 
mill work by a Pittsburg yard. Local man preferred. Let 
us know where last employed and salary you expect. 

Address “Pp, 45,” care AMERICAN LUMBERMAN. 











FACTORY FOREMAN. 

Wanted—Foreman for sash, door and blind factory, sit- 
uated within 130 miles of St. Louis, in town about 7,000; 
healthy locality and good schools. Party must be sober, in- 
dustrious and a hustler, capable of rushing out work and 
handling men; must understand details and plans thorough- 
ly and capable of drawing work off from plans, estimating, 
detailing and billing work out. 

State age, wages wanted, where formerly employed, and 
how soon you could report, married or single. No person 
who has not filled similar place need apply. Give refer- 
ences. Address 

“FACTORY FOREMAN,” care AMERICAN LUMBERMAN, 


WANTED 
By a company with an established, profitable business, an 

energetic, competent wood-worker with capital to invest or 
one having shop alongside of railroad track, in Minnesota 
as an outlet for coast lumber; also in southwest as an out- 
let for yellow pine and cypress. 
saving in freight rates. 

dress “TIMBER,” Kalamazoo, Mich. 

WANTED—MAN TO TAKE CHARGE 
Of retail lumber yard just being opened at Abbottsford, Wis., 
on the W. C. R. R. R. CONNOR COMPANY, Marshfield, Wis. 





Our object—to make a 








WANTED—YOUNG MAN 


Who can do general office work and typewriting. Must be 

a hustler and willing to start at the bottom and work up; 

good opening for boy just out of school. Lumber Dept. 
NATIONAL CASKET CO., Hoboken, N. J. 





WANTED—GENERAL OFFICE MAN, ALSO 
Invoice clerk for large yellow pine mill office. State salary 
and references. Address “T. 3,” care AMERICAN LUMBERMAN, 





WANTED-—SALESMAN. 

We want a high class yellow pine and poplar salesman 
for northern Indiana, northern Illinois and southern Michi- 
gan. Salary no object if applicant can secure satisfactory 
business. Only parties who are employed and can control 
large business need answer this ad. Give full information in 
answering. Address “T. 5,” care AMERICAN LUMBERMAN. 





WANTED—FILER. 

A first class circular saw filer and hammerer for 40,000 
yellow pine mill; use Covel automatic filer and Crescent 
swages; want an experienced man. Address 

A. A, RUST, Dolores, Colo. 


WANTED—A GOOD MACHINE MAN 
In planing mill; state experience, reference, and wages 
wanted. Address ‘UTAH,’ care AMERICAN LUMBERMAN. 








WANTED—SUPERINTENDENT. 
Saw and planing mill superintendent; must come well 
recommended. Location South Carolina. 
Address “S. 33," care AMERICAN LUMBERMAN. 


WANTED: 
A man to look after the manufacturing, grading and ship- 
ping, for a northern Minnesota plant. 
Address “S. 7,” care AMERICAN LUMBERMAN. 








WANTED—-TRAVELING SALESMAN AND 
Estimator to represent us on the road part of the time, 
and balance of time in office as estimator. Must be com- 
petent to figure from architect’s plans, and well posted on 
all kinds of interior finish. A good position for an up to 
date man. Apply. stating experience, salary wanted and 
references. WOODWARD LUMBER CO., Atlanta, Ga. 


WANTED—COMPETENT SUPERINTENDENT 
To take charge of a factory making sash, doors and in- 
terior trim in a good town in northern Indiana: must be 
up to date, sober, industrious and capable of handling men 
to an advantage. Give references and state salary ex- 
pected. Address “L, P. S. D.,”” care AMERICAN LUMBERMAN. 


RED CEDAR SHINGLE SALESMEN WANTED 
To sell shingles. fir, cedar and spruce lumber in straight or 
mixed cars in all parts of the United States on commission. 


ddress 
“RED CEDAR SHINGLES,” care AMERICAN LUMBERMAN. 


SALESMEN WANTED 
To handle Washington Red Cedar Shingles and as repre- 
sentatives in various parts of the United States. State 
experience and give references. 
Address INTERSTATE RED CEDAR SHINGLE CO., 
Seattle, Wash. 


WANTED-—SASH AND DOOR SALESMAN 
To sell jobbing trade. Will pay good salary to right party. 
Address “LL. 1,” care AMERICAN LUMBERMAN. 

















WANTED—BOOKKEEPERS 
Who do not use the Lumberman’s Actuary to send for free 
sample pages. It’s the bookkeeper’s friend. Address 
AMERICAN LUMBERMAN, Chicago, U. S. A. 


[ Wanted:Cmployment | 


LUMBERING OPERATIONS & R. R. MANAGER 
Ready for engagement now. I have been a_ successful 
operator north and south. Age 40. References 2 
dress “L. 28,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SAWYER 
On up to date band mill. Reference, Cook Lumber Co., 
Garee, Pa. Address C. V. BLACK, Falls Creek, Pa. 














POSITION WANTED 

Estimator, draughtsman, experienced superintendent and 
foreman thoroughly practical in all departments of sash, 
door and mill work plant. Know how to handle material, 
machinery and men, and get profitable results. Can refer 
to present employers and guarantee practical demonstration 
of claims. South or west preferred. 

Address “W. 18,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER OR SUPT. 
Of manufacturing department of saw and planing mills, 
either south or west, by man of experience. 

Address “W. 19,” care AMERICAN LUMBERMAN. 


WANTED AT ONCE POSITION 
As shipping clerk, office assistant telegraph operator or fore- 
man retail yellow pine lumber yard. Can come at once, 
ddress “W. 3,” care AMERICAN LUMBERMAN. 











WANTED-POSITION 
An experienced hardwood inspector and yard manager 
will be open for position March 1st with reliable company. 
Address J. BE, JONES, Weir, W. Va. 


WANTED AT ONCE A POSITION 
With a first class lumber company in the south. Am capable 
of taking charge of an office. Best of references. 
Address “W. 1,” care AMERICAN LUMBERMAN. 


POSITION WANTED AS SUPERINTENDENT 
By a practical man; 25 years’ experience in sash and door 
factory; best of reference. Address 

“W. 6,” care AMERICAN LUMBERMAN. 


POSITION AS TRAVELING SALESMAN 
For lumber or sash and doors. Good references. Iowa ter- 
ritory eens. 
ress 











“W. 17,” care AMERICAN LUMBERMAN, 
EXPERIENCED STENOGRAPHER, 


First class, wants position at lumber manufacturing point 
by April 1st. Am also assistant bookkeeper. wiel 
Address “W. 23,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS FOREMAN OR FILER. 
Planing mill foreman or band resaw filer. Address 
“R. V. W.,” 931 Lake St., Shreveport, La. 


WANTED-—POSITION AS BOOKKEEPER OR 
General office clerk by young man, six years wholesale lum- 
ber office experience, practical, sober and not afraid to 
work; capable of handling correspondence in sales depart- 
ment. Am also an experienced stenographer. Reference Al. 

Address “W. 22,” care AMERICAN LUMBERMAN. 


YOUNG MAN IN PRIME OF LIFE 
Wishes to make a change about March 15, as manager or 
salesman in retail yard; experience 18 years as entire man- 
ager for same firm, and now employed. Successful, capable 
and a money maker; speaks and corresponds equally well 
in German, French or English. No. 1 references furnished 
by employer. Address “W. 24,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SAW FILER 
80 years on circulars, bands and gangs. 
BOX 56, Tiger Tail, Tenn. 


a erage ito AS LOCAL MANAGER 

yor line yard concern or with yellow pine mill by a 

man with ten years’ experience. py ' sens 
“W. 27,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS STORE MANAGER 
pete Mid = sg ge A town by a young man with 
ye years experience in general store. Best of reference 
furnished. Would prefer to go west. — 
dress “W. 28,” care AMERICAN LUMBERMAN. 


—_ DO YOU NEED 
“mployes, employment, machinery, mill supplies, factor 
supplies, or anything used in the lumber world. ‘advertine 
in the AMERICAN LUMBERMAN and have your wants made 
known to many thousands of our readers. Wonderful re- 
— ant a — bene ~~ advertisements. If you 
ng or have an ng for sale, wri I 
AMERICAN TLUMRERMAN Wo ean help oh _ 


eaiaai SSCRASEPER OR SALESMAN. 

Vants position with Chicago lumber firm. Twelve ‘s" 

experience. Best references. Address ere 
“W. 29,” care AMERICAN LUMBERMAN. 





























oo: 





WANTED—POSITION. 
Competent timekeeper, stenographer and general office man 
desires position with milling company in the south. Y, P. 
districts preferred. 


dress “W. 15,” care AMERICAN LUMBERMAN. 


$3,000 PER ANNUM 
Will secure you the services of a first class, practical and 
consulting filer and saw mill mechanic, who will guarantee 
to run successfully any one or more of your large plants 
ide ot a peel mitgee ge employed will 
culties regarding saws - 
ery anywhere in the country. . oe eee ee 
CHAS. J. BREY, La Crosse, Wis. 


AN ALL AROUND SASH AND DOOR MAN 
Wishes position as estimator, traveling salesman in Michi- 
gan, or otherwise. Thoroughly familiar with plans, details, 
billing in factory, etc. Am employed at present. 

ddress “W. 14,” care AMERICAN LUMBERMAN. 











ee a BY AN EXPERIENCED 

ookkeeper and accountant. Also rapid operator on t - 

writer. Will furnish satisfactory palerensen. va 
ress “W. 16,” care AMERICAN LUMBERMAN. 


WANTED: 

By two thoroughly experienced and practical operators, a 
mill of not less than sixty thousand feet daily capacity, to 
run by contract. Would prefer contract from stump to car. 
but would take contract for logging and railroad work 
alone in a big opare ice. Best of references ete. Address 

OPERATOR,” care AMERICAN LUMBERMAN. 








FRAME FOREMAN 
Young married man with nine years’ experience handling 
shop with output of 250 frames per day desires similar posi- 
tion. Address HARRY HAMBLY, Bay Mills, Mich. 








WANTED—POSITION AS SUPERINTENDENT 
Or foreman of planing mill; 14 years’ experience in yellow 
pine. Strictly sober and married. Address 

“ARTHUR,” care AMERICAN LUMBERMAN. 





WOODS MANAGER DESIRES POSITION 
With first class saw mill concern. Competent to take charge 
from skidway out. Entirely familiar with R, R. operations. 
Married, 35 years of age. First class references. Address 

“WwW. 4,” care AMERICAN LUMBDPRMAN. 
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WANTED-POSITION AS BOOKKEEPER 
Or assistant. By young man, with considerable experience 
with lumber. Good references; small salary at start. 
ddress “B. M.,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BOOKKEEPER AND 
Stenographer, or general office work by young man with 
five years’ experience in wholesale lumber office handling 
yellow pine and cypress. Can take full charge of office. 
References furnished. Address 

“S. 15,” care AMERICAN LUMBERMAN. 








WANTED-BY AN UP-TO-DATE FILER 
One double or two single cutting bands. Strictly sober 
and steady. Address “P. P. 6,” care AMERICAN LUMBERMAN. 


BAND FILER WANTS POSITION. 
Can furnish helper; satisfaction guaranteed; reference. 
Address “FILER NO. 333,” care AMERICAN LUMBERMAN, 


WANTED—EMPLOY MENT. 

When in want of band, circular, gang, shingle and lath 
saw filers, sawyers, setters, edgermen, engineers, mill- 
wrights, machinists, blacksmiths and mill foremen, corre- 
spond with the North Western Mill Men’s Skilled Labor 
Association, Head office. 

ddress P, ¥. BOGIE, Washburn, Wis. 


WANTED-—PERMANENT POSITION 
As office manager with sash and door factory; “A” No. 1 
accountant, good estimator, capable of taking lists off 
plans; can follow job from start to finish, and thoroughly 
reliable. Address “RR. 25,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SUPT. OR FOREMAN 
In sash and door factory by an up-to-date man of long ex- 
perience. Best of reference. 

dress “T, 30,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS BOOKKEEPER 
By young man. Seven years with manufacturing concern. 
Al references. Can come at once. 

ddress “T, 34,” care AMERICAN LUMBERMAN. 


BOOKKEEPER AND GENERAL OFFICE MAN 
Having 5 years’ experience in veneered door factory and 4 
years’ experience as architectural draftsman desires a 
change with opportunity of advancement. Address 

“COMPETENT,” care AMERICAN LUMBERMAN, 




















WANTED-—POSITION. 

Party who has had ten years’ experience as Manager and 
buyer for ten yard retail concern. Understands general 
office books and work as well as outside end. Best of refer- 
ences. Address “R. 4,” care AMERICAN LUMBERMAN. 


BAND FILER WANTS POSITION, 
First class man. Satisfaction guaranteed. Can come at 
once. Good references. Address 
“R, 5,”" care AMERICAN LUMBERMAN. 








DID YOU EVER TRY IT? 
If you want a position in the lumber world insert an ad 
in the Wanted Employment column of the AMERICAN LUM- 
BERMAN. It would be seen by most all eyes in the lumber 


world. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


DO YOU WANT A SALESMAN 
To sell lumber for sash and doors? If so address 
CHARLES D. ROURKE, 
Secretary National Association of Lumber & Sash & Door 
Salesmen, Petersburg, IIl. 


SEND US A POSTAL AT ONCE. 

We handle a line of books that are valuable to lumber- 
men. If you are interested write us and we will be pleased 
to tell you all about them. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


BAND SAW FILER WANTS’ POSITION 
Experienced; hard or soft timber; reference. Address 
“MIXED TIMBER,” care AMERICAN LUMBERMAN. 


MANUFACTURERS AND WHOLESALE DEALERS 
In need of traveling salesmen, address 
— Blackburn, # 
Northwestern Lumber & Sash & Door Traveling Salesmen’s 
Association, 1011 Wells Bldg., Milwaukee, Wis. 


[Wanted:fiunber= Shingles} 


a SWITCH TIES. 
Large amount of t 
DUNBAR SILL & LUMBER CO., Bardwell, Ky. 























WANTED-—POSITION AS SUPERINTENDENT 
By a man with 20 years’ practical experience as a manu- 
facturer of veneered and solid doors, sash and blinds, and 
all kinds of mill work. Am capable of handling a force 
of men and getting out a large amount of work with dis- 
patch. Address “T. 33,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION BY BAND FILER 


Single or double cut mill. By sober, first class man. 
Al reference. a | 
. E. B.,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS ENGINEER. 
First class mechanic. Capable of setting up engines, 
boilers and machinery. Al steam fitter and electrician. 
dress “T. 12,” care AMERICAN LUMBERMAN. 


LADY BOOKKEEPER AND STENOGRAPHER 


Wants position. Eleven years’ experience. Thoroughly com- 
petent and reliable. Address 


‘T. 9,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS BAND SAWYER 
By up to date man with best of reference. 
ddress “T, 7,” care AMERICAN LUMBERMAN. 

















SITUATION WANTED AS SUPERINTENDENT, 
Foreman or draughtsman; expert detailer and stock bill 
maker; experienced on all kinds of work, saloon, store and 
office fixtures, interior finish and fine furniture 

Address “T. 6,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION. 
Experienced; hard or soft timber; reference. 
Address “J. A. B.,” care AMERICAN LUMBERMAN. 





WANTED—MILL CULL ELM. 
No. 4 and No. 5 boards, short and long. 100 M No. 3, 
4 in., D. & M., 10 ft.. Cash. 
CHICAGO LUMBER & CRATING CO., 
Throop and Twenty-first Streets, Chicago, III. 


WANTED—HARDWOOD CULLS. 
Black ash, soft elm, soft maple, birch, oak and basswood 
mill culls in car or cargo lots. 
BROWNLED & CO., Detroit, Mich. 


WANTED-—ASH AND HICKORY 
Dimension stock, for — and base ball bats. Write 
for specifications and pri 
PONTIAC “TURNING CO., Pontiac, Mich. 


WANTED-—BILL FOR OAK CENTERS 
4x4, 6x6, 8x8, 10x10—10 to 16 ft. 
PAYNE-OTT LUMBER CO., Alameda, Ala. 











WANTED--WALNUT AND POPLAR LOGS. 
Black walnut logs, 14-inch and up; yellow poplar export 
logs, 24-inch and up. Write full particulars w what you have 
to offer and quote prices. We inspect at shipping points, 
ALEX. SCHMIDT, 


pay spot cash. 
Mitchell Bldg., Cincinnati, Ohio. 


WANTED FOR CASH, SYCAMORE 
1% thick 7, 8, 13, 14, 15 -_ 16 inch wide, lengths 4 to 
16 ft., grade common and bett 
H. B. TENZER TUMBER CO., Defiance, O. 


WANTED—WALNUT LUMBER AND SQUARES. 
We buy for cash. Black walnut lumber, 1 and 2, %& to 4- 
inch thick walnut squares and balusters, 1x1 to 6x6 square, 
12 in. and up long, immediate or future delivery. Apply 
for specifications of — 
. O. BOX 1569, New York, N. Y. 


WANTED—HARDWOOD LUMBER. 
For cash. Quartered and plain sawed red and white oak, 
poplar, ash, walnut and were, Send list of your stock. 
. R. CRANE & CO., Chicago, III. 


VALUE VS. CHEAPNESS. 
ou can buy a tally card for a penny or two, while the 
“china tally book costs 75 cents a copy or $4 for six; yet 
thousands of copies are sold, and hardwood men who once 
use them always use them. Why? Because they are the 
best. For sample pages and description address 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


| Wanted-Second Hand Machinery | 


WANTED—D HANDLE MACHINERY 
New or second hand. Send dese — and prices to 
BEMENT & LARGENT LUMBER CO., Buckeye, Mo. 


WANTED—SECOND HAND MACHINERY. 
Engine and a fire box boiler of from 25 to 40 H. P. fora 
northern Wisconsin saw mill, also two saw, 18 to 20 ft. 
trimmer. Must be in good condition and a bargain. Pay 
eash or lumber. Address 
“N. L. & L. C.,” care AMERICAN LUMBERMAN, 


























WANTED FOR SAW MILL 
Engine, 22 or 24x30, with fly wheel for driving pulley. 
Must be in good condition. Slide or rocker valve preferred. 
Write description and price. 
J. N. BRONSON, Stillwater, Minn. 


WANTED—MAN WITH PORTABLE MILL 
To cut 300 M of lumber in early spring. - 
ddress W. H. DOUGLASS, Prentice, Wis. 


WANTED-—SAW MILL. 
Send description of machinery and etc. 
Address “S. 10,” care AMERICAN LUMBERMAN. 











HAVE YOU ANY SECOND-HAND MACHINERY 
That you would like to dispose of? You could find a ready 
market for the same if you would advertise it in the For 
Sale—Second Hand Machinery column of the AMERICAN 
——— We reach the people. 315 Dearborn St., 

cago. 





WANT ARKANSAS SHORT LEAF YELLOW PINE 
Rough and manufactured stock, also Michigan and Wisconsin 
white pine and hemlock lumber, white cedar shingles, posts, 
etc., to handle on commission basis during 1904. Territory, 
northern Ohio and southern Michigan. Satisfactory refer- 
ence. Address “T, 29,” care AMERICAN LUMBERMAN. 


WANTED—HARDWOOD & HANDLE ACCOUNTS 
For the Pacific coast by a reliable broker on a commission 
basis. ighest references. 

Address “T, 16,” care AMERICAN LUMBERMAN. 


SYCAMORE, ELM, MAPLE. 
Wanted—4-4 and 6-4 log run sycamore, soft elm and soft 
maple. BROWNLEE & CO., Detroit, Mich. 








e ege 
s 
=DUSINESS 
WANTED-—TO CONTRACT. 
Parties having a good portable saw mill with a three-saw 
edger would like a contract to saw 500,000 or more. We 


are thoroughly experienced in lumbering. Address 
VICKERY BROS., Charlotte, Mich. 








WANTED-LUMBER YARD 
In = town of A, 000 population or over. 
“T. 17,” care AMERICAN LUMBERMAN. 





COMPETENT SASH AND DOOR MAN 
With 12 years’ experience wants employment. Can fill any 
position in this line. 
Address “T, 21,” care AMERICAN LUMBERMAN. 





WANTED—1,000 MEN AT ONCE 
To advertise in the Wanted & For Sale columns of the 
AMERICAN LUMBERMAN, We can get for you most any- 
wae, 2° ne — or we can sell anything that is salable. 
rit 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


WANTED FOR SPOT CASH 
All kinds of hardwoods. Give full particulars as to ) quae 
tity, thickness, dryness and price. 
): es SUSSWEIN & CO., Hosth St. & E. R., New York. 


[ WantedLogginghyCipipment } 





U.S. ENGINEER OFFICE, NASHVILLE, TENN. 

Jany. 14, 1904. Sealed proposals for furnishing and de 
verten about 1,470,000 feet b. m. longleaf yellow pine tim- 
ber will be received here until 11 A. M. standard time, Feby. 
15, 1904, and then publicly opened. Information furnished 
on application. CLINTON B. SEARS, Lieut. Col., Engrs. 





WANTED-—POSITION 
By an all around saw mill man; would like position as 
oe my or foreman of a saw mill or would take 
mill by the The best of references given and required. 
patron “S. 24,” care AMERICAN LUMBERMAN, 


BAND SAW FILER WANTS POSITION. 
First class man. Can guarantee satisfaction. Best of 
references. Address “S, 23,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER OR ASSIST. 
Of retail yard in Ia. or Nebr. by an energetic young man. 
Experienced. Will furnish the best of reference. 

Address “S. 22,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SUPERINTENDENT 
Or foreman. Experienced man, age 41, with twent;-five 
years’ experience with men, planing and small machinery. 
Best of reference. Address 

“L, A, C.,” care AMERICAN LUMBERMAN. 














WANTED-—POSITION 
Al band = or resaw filer. Best reference. moat wages. 
. F, SHEA, 470 'N. Pearl St., Albany, N. Y. 


MILLWRIGHT, DESIGNER AND BUILDER 

By long experience in designing and building saw mills, 
shingle and planing mills and wood factories I am_pre- 
pared to furnish plans and build the best in this line. Have 
built some of the best mills north and south and made 
labor saving machinery, ne and durability a study; 
good references. Addres 

J. P. HANSON, 223 Pearl St., Oshkosh, Wis. 








BAND SAWYER WANTS POSITION. 
Fast. man. Expert with steam _ nigger. Experienced 
south. Address H. MORTON, Grampian, Pa. 


WANTED-—POSITION AS BAND SAW FILER 
By sober, first class man. Best of reference furnished. 
Address “|. 36,” care AMBRICAN LUMBERMAN. 








WANTED—DRY I INCH CULL PECKY CYPRESS, 
Yellow pine or gum. We are in the market for one million 
feet of above to be shipped at the rate of two cars per 
week. Name prices f. o. b. cars — rough or S28. 
Can handle river shipments by bar 

ADLER ORGAW CO., 29th & Chestnut Sts., Louisville, Ky. 


WANTED BY EXPORT FIRM FOR CASH, 
Large quantities dogwood and persimmon shuttle blocks, 
standard sizes; 50 percent dogwood, 50 percent persimmon. 

ddress “R. 29,” care AMERICAN LUMBERMAN. 








A MAN HAVING AN ESTABLISHED 
Wholesale trade and who is thoroughly responsible finan- 
cially and has plenty of yard room, would — to open 
correspondence with some manufacturer of poplar and oak 
who would like to make Columbus, Ohio, a distributing point 
for a portion of his product. 

dress “R. 10,” care AMERICAN LUMBERMAN. 


WANTED—LOCOMOTIVE. 

One standard gauge locomotive 12 to 17 ton, good repair; 
geared lo ager Tr Give full description Pith 
lowest cash price f. b. tracks Earle, Crittenden Co., + 

THE TYRONZA LUMBER CO., Providence, R. 


( Wanted Tinberimber Lands | 


WANTED-NORTHERN HARDWOOD LAND, 
10,000 to 50,000 acres, in Wisconsin or northern penin- 
sula. Advise, giving description and price, 
“HARDWOOD PURCHASER,” care AMERICAN LUMBERMAN. 


WANTED—TIMBER 
In Ky., Mo.,-Tenn., 
Ark, or N. C. Rate to 
Toledo or Cleveland 
not over 21 cents. 
Address 
“LBR. MANUFACTURER,” 
care AMERICAN LUMBERMAN. 














INTERNATIONAL LUMBER AGENCY. 
Eugene Lustig, 2 and 4 Stone St., New York city, will 
buy or sell for you all kinds of lumber, building material, 
logs, R. R, ties, staves etc. Highest prices, best conditions, 
liberal advances, bank references. Specialty, Timber lands. 


SCRIBNER’S LUMBER AND LOG BOOK 
Gives measurements of all kinds of Lumber, Logs, Planks, 
Timber, Hints to Lumber Dealers; Wood measure; S 
of Circular Saws; care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measures ; Wages, Rent, 
Board, Interest ; Stave and Heading Bolts etc. 

Price, 25 cents per copy. 
AMERICAN LUMBERMAN, Chicago. 


WANTED—BASSWOOD OR PINE 
‘ A cars basswood or pine heading boards, %4 in. thick, 14 
n. lo 
: = os basswood or pine heading boards, % in. thick, 16 
n. long. 
10 cars basswood or pine headfrig’ boards, % in. thick, 18 
in. long. JOHNSON COOPERAGE.CO., Coldwater, Mich. 











[  Wanted=Miscellancous | 


ROPOSALS will be received at the Bureau of Supplies 
P and Accounts, Navy Department, Washington, D. C.. 
until 12 o’clock noon, March 1, 1904, and publicly opened 
immediately thereafter, to furnish at the navy yards, Nor- 
folk, Va., Charleston, S. C., and Port Royal, 8. C., a quan- 
tity of electric blowers, electric fans, electric traveling crane, 
split pulleys, hardware, railroad track tools and materials, 
lamps, lanterns, lantern globes, drills, machinists’ tools, 
shovels, leather arom roofing felt, hammock hooks, lumber, 
fire brick, nickel stee galvanized sheet steel, copper. zine. 
hose, flax packing, kerosene, “sperm oll, gasoline, petrolatum, 
rosin, turpentine, tar, shellac bath brick, pumice stone, 
brass pipe, pipe fittings, stationery, marine cement, oakum, 
lensés, cotton waste, wheelbarrows, target switch stands, 
push cars, and a foundry cupola. Blank proposals will be 
Teoatened upon application to the navy pay offices, Norfolk: 
Va., Charleston, S. C., and Port Royal, Cc. H. T. B. 
HARRIS, Paymaster. General U. S. N. 1-29-04 











7O 





AMERICAN LUMBERMAN. 


FesruAry 13, 1904. 





ROPOSALS will be received at the Bureau of Supplies 

and Accounts, Navy Department, Washington, D. C., 
until 12 o’clock noon, February 23, 1904, and publicly 
opened immediately thereafter, to furnish at the navy yards, 
Mare Island, Cal., and Puget Sound, Wash., a quantity of 
lighting wire, electrical supplies, hand scrub brushes, corn 
brooms, Portland cement, cotton twine, curled hair, mattress 
ticking, linen, furniture, belting, white ash, pine, redwood, 
thimbles, files, hardware, machine tools, galvanized sheet 
steel, magnesia, rubber sheet packing, hose, alcohol, tur- 
pentine, brass pipe, wrought-iron pipe, pipe fittings, rubber 
coupling washers, baseballs, athletic goods, stationery, and 
cotton waste. Blank proposals will be furnished upon ap- 
plication to the navy pay offices, San Francisco, Cal., and 
Seattle, Wash. H. T. B. HARRIS, Paymaster General U. 
S. N. 1-18-04. 


for Sale-Timber=imber Lands | 





t 


SOUTHERN TIMBER LANDS 
Hardwood poplar and pine. Fine timber lands and stump- 
age, West Virginia, Tennessee, Virginia, and North Carolina, 
in tracts to suit the purchaser. Let us know what you want 
and we will supply you on short notice. } 
EARLY & McILWAINE, Welch, West Virginia. 





FOR SALE—CHEAP TO QUICK BUYER 

35,000,000 feet of pine and hardwood timber located in 
S. C. near N. C. line on navigable water and R. R., with 10 
year cutting rights. 42,500,uv0 feet of pine and hardwood 
timber, with 8,0U0 acres of land in fee, located in N. C. on 
navigable water with steamboat facilities. 20,000,000 feet 
of longleaf pine located in N. C. on R, R.; this property is 
sold in fee. For information address 

BE. A. CATLIN, 6 N. 11th St., Richmond, Va. 


FINE TRACT OF WISCONSIN HARDWOOD LAND 
For sale. 1,680 acres four miles from county seat, level, 
rich soil, easy to log. For further information address 

J. M. ANDERSON, care B. & H. Lbr. Co., Madison, Wis. 








FOR SALE—40,000 ACRES VIRGIN HARDWOOD 
Mostly white oak, on railroad in Mississippi. Guaranteed 
to cut ten thousand feet per acre. Address ; 

T. C. PARK, 39 Madison St., Room 28, Memphis, Tenn. 


CYPRESS, OAK, PINE, GUM 
75,000 cypress on R. R. and river; will divide. 23,000 
eum, oak ete. trees 4 to 5 feet diameter. Saw mill, full 
equipment. I inspected this and consider it the finest bar- 
eain I ever saw. 20,000 acres good oak, 40,000—100,000 
acres pine. For full particulars apply to or come at once. 
» B. CUNNINGHAM, 707 Market St., St. Louis, Mo. 


230,000 ACRES. MISSISSIPPI DELTA 














Oak, gum, hickory and cypress timber lands for sale. Also 
» QUO acres oak and poplar lands. Tracts in sizes to suit pur- 
chaser. Write for maps, descriptions and prices. Address 
tt. M. BARNES, Charleston, Tallahatchie Co., Miss. 
3200 ACRES NEW MADRID COUNTY 
Missouri, on the Mississippi river; 6,000 feet acre, 1-3 
hickory, 1-8 gum, 1-3 white and red oak and ash. Owners. 


$10 per acre. R. MATHER, Cedar Rapids, lowa. 
20,000 ACRES OAK TIMBER LAND FOR SALE 
In northrern Louisiana. Good transportation facilities, and 
2 fine money making proposition. Can be had at a bargain. 
If you will act promptly you may secure it. 

: J. L. FARLEY, De Soto, Mo. 


ACCESSIBLE WHITE AND YELLOW PINE LAND 

For sale. Upwards of 10,000 acres’ in central and western 

Idaho, at $1.00 per M for yellow pine. Address immediately. 
JOHNSTON & CO., Falls City Block, Spokane, Wash. 


MAHOGANY AND CEDAR TIMBER LANDS. 

Seventy thousand acres in Cuba, guaranteed to contain 
fifteem million feet mahogany, seven million feet cedar and 
forty million feet of other hardwoods. Price, $2.75 per 
acre, for quick acceptance. W. D. DAVIS, Tampa, Fla. 


FOR SALE—TIMBER LANDS 














Large boundary of oak, hickory, hemlock, poplar, ash, 
gum, chestnut, cucumber ete., principally oak; thickly tim- 
bered and most favorably adapted to milling and marketing 
purposes. Address LOCK BOX 415, Pikeville, Ky. 





FOR SALE-—STANDING TIMBER 
The 75-mile extension of the railroad in this section opens 
for development a large and thickly timbered boundary of 
oak, chestnut, hickory, gum, ash, poplar, cucumber, hemlock 
ete.; new field; products marketable by water or, rail. 
Address “W. 5,” care AMERICAN LUMBERMAN, 


CYPRESS TIMBER FOR SALE. 

3,000,000 ft. excellent cypress in solid body, 

Parish, La., three miles from railroad. 600 
planting land, after timber is removed. 

Address Owner, “W. 10,”" care AMERICAN LUMBERMAN. 


HARDWOOD TIMBER FOR SALE. 
9,000,000 ft. selected hardwood timber in central Missis- 
sippi. Poplar, oak, hickory and red gum—never culled. 
All on 700 acres of fine land. Good mill site. 
Address Owner, ““W. 12,” care AMERICAN LUMBERMAN, 


FOR SALE-40,000 ACRES 
Of virgin hardwood in the famous Yazoo Mississippi Delta. 
Land high and well drained. Will produce after timber is 
removed. Ideal cotton plantations. Timber consists of 
white oak, red oak, hickory, ash and red gum. 
SANDS & SCOTT, ATTORNEYS, 218 La Salle St., Chicago, 


FOR SALE—OVER 400,000 ACRES 
Finest tropical hardwoods. Rosewood, amaranth, mahogany 
and others; on navigable river. Location unsurpassed. 
Can't be duplicated. Ideal property for syndicate. Corre- 
spondence solicited. 
W. A, COON, 390 Bourse, Philadelphia, Pa. 


FOR SALE 
40 millions large yellow cypress, 5 millions Al large white 
and cow oak, 5 millions second grade oak of same kind. 
Very desirable float for cypress. Oak directly on Rock 
Island railroad. Condition unusually favorable for operat- 
ing. Will sell entire property or the oak separate. Address 
EDGAR WHEELER, Jonesboro, Ark. 


FOR SALE-2,000 ACRES YELLOW PINE 
Timber land in Alabama near railroad and Alabama river; 
will cut 4,000 to 5,000 feet per-acre. Land fine for farm- 
ing after timber is removed; country level; trees never 
been turpentined; price reasonable. 

E. M. WHEELER, Mobile, Ala. 


APPROVED FOREST RESERVE SCRIP. 
For sale in any size lots; also large tracts of redwood and 
Oregon and Washington timber lands. 
L. W. WHITING, 408 Abington Building, Portland, Ore. 


25,000 ACRES WHITE OAK AND PINE. 
Strictly pure, large white oak; extra long bodied pine. 
Land and timber can be bought for one-fourth the stumpage 
value. Title perfect. For particulars address 
J. L. FARLEY, De Soto, Mo. 


FOR SALE—WHITE OAK TREES. 





Concordia 
acres fine 


























In Perry county, Kentucky, sixty thousand well selected 
white oak trees; 20 in. and up. Address 
“TREES,” care AMERICAN LUMBERMAN. 





FOR SALE—TIMBER LANDS. 
I have some small lots of good pine, oak etc., in Louisiana, 
for the bargain hunter. W. H. HOWCOTT, New Orleans. 





FOR SALE 
Five hundred sixty million feet of standing pine and 
spruce timber located on good driving stream tributary to a 
large country rapidly settling up, where lumber is in good 
demand. Parties interested will be given full particulars by 
O, P. CARTER, 907 Chamber of Commerce, 
Minneapolis, Minn. 


writing to 








DO YOU WANT TIMBER AND AGRICULTURAL 
Lands? You can secure same in small or large amounts 
with United States land scrip without residence thereon. 
Particulars on request. Prices attractive. Can give you 
information concerning government timber lands in western 
states. I have for sale deeded lands both in the southern 
and western states at attractive prices. 
S. A. KEAN, 132 La Salle St., Chicago, Ill. 


YELLOW PINE LANDS CHEAP. 

Lumbermen or others desiring to acquire pine lands now 
off railroad may secure ground floor opportunity by making, 
or securing for, an established paying one hundred mile rail- 
road a three year loan of $200,000, being one-half cost of 
proposed extension to said pine lands. Security absolute, 
including vendor’s lien on whole extension. Handsome 
profit in 'and and substantial bonus for loan. 

Address “S. 25,” care AMERICAN LUMBERMAN, 


GOVERNMENT LAND SCRIP FOR SALE. 

We are prepared to fill orders on short notice, for all 
issues of land scrip and land warrants. Our guarantee, 
which is worth par, accompanies each piece of scrip we 
sell. Correspondence solicited. THE W. E, MOSES LAND 
SCRIP & REALTY CO., Denver, Colo. Eastern office: Mc- 
Gill Building, Washington, D. C. 


FOR SALE-8,000 ACRES OF THE BEST 
Coal and timber land in Grundy county, Tenn. ‘Three coal 
seams, including “Sewanee Vein.” 30,000,000 feet oak, ash, 
yellow peplar, hickory and chestnut. A bargain at $50,000. 
Inquire of owner. ROBERT FAIR, Lansing, Ark. 


FOR SALE 
23,000 acres timber land on White River, Ark. Will cut 
156,000,000 ft. gum, oak and cypress. Complete band mill 
and all buildings go with this property. The price, $150,- 
009.00. The best paying saw mill property in the south. 
A. E. BAIRD & CO., Nashville, Tenn. 


THIS FINE BODY OF TIMBER FOR SALE. 
A tupelo gum proposition; stands like a wall; covers 
thirteen hundred and sixty acres; have been on the market 


only since Dee. 16ta, 1693. 

















30,000,000 ft. tupelo gum, price per M ft............ $1.50 
3,000,000 ft. cypress, price per M ft....cccccscccece 2.00 
200,000 fr. White GO TOG OAK... cccccvcccsceceuns BOO 
200,000 ft. other timber......... aie 50 


This timbvr is very long bodied and large; will give from 
two to six years in which to remove timber from land; the 
estimate is guaranteed and subject to inspection. We con- 
sider this to be one of the finest and best located tracts of 
tiinber of che kind and acreage in the whole south; it is 
located just eighteen miles from Memphis on Iron Mountain 
railroad in Arkansas; bas the advantage of two different 
‘tations, from: one half to one and one-half niles from 
e‘ther station; it wil: be easy to log out. Parties wanting 
to buy write to H. K. MORRIS & BRO., Vincent, Ark. 


HARDWOOD TIMBER LANDS. °* 
10,000 ac. on R. R. in La.; will cut 7,000 ft.; price $5.00. 
15,00U ac. on river in Ark.; will cut 8,000 ft.; price $5.50. 
85,000 ac. on river in Ark. ; will cut 7,000 ft.; price $5.50. 
JOS R. PUTNAM, Portland Block, Chicago. 


FOR SALE—HEAVY HARDWOOD TIMBER LAND 
Virgin forest, 11,295% acres, Madison Parish, La., near 
Richland Station, M. H. & L. R. R., eight miles front on 
Tensas river. Fine soil, naturally drained. 
P. C. BULKLEY, Hillside, St. Louis Co., Mo. 


CHOICE TIMBER. 

If you are Icoking for a location for a mill or for iu- 
vestment we have a few choice pine and hardwood tracts in 
the south. RHODES & STIMPSON, 1102 Majestic Bldg., 

Detroit, Mich. 


W. VA. SPRUCE, HEMLOCK, OAK, POPLAR, 
Timber and lands, some underlaid with merchantable 
coal. Timber aud coal lands for operation or investment. 
15.000 acres chestnut, oak. Bank references. 
1,800 acres and 1,800 acres, spruce and hemlock, 1,000 acres 
hardwood. Bank references. 
HOWARD SUTHERLAND, Elkins, W. Va. 


FOR SALE—WHITE PINE, FIR AND CEDAR 
Timber Tracts. 
30 to 200 million feet each, 60 to 80 percent white pine in 

















Idaho. Choice mill sites at railroad points on logging 
—— <60,000,000 ft. on Puget Sound, also large tracts 
n Oregon. 


Principals write for particulars and say what you want. 
dress ELMENDORF & ELMENDORF, 
Spokane, Wash., 321 Rookery Bldg. 


TIMBER LANDS BOUGHT AND SOLD. 
There is no better medium published than the AMERICAN 
LUMBERMAN for bringing the buyers and sellers of timber 
lands together. Your ad in this department would be a 
business bringer. Don’t wait but advertise now. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


CYPRESS FOR SALE 
Tree count, best quality, nine millions of feet, aver 
haul to mill site on R. R. three-fourths mile. Rate ‘- St. 
Louis, 13 cents; no commission; price $75,000, one-tenth 
cash, balance as cut with 5 percent interest, 
ddress “P. 16,” care AMERICAN LUMBERMAN. 











FLORIDA PINE. 
We control direct from owners probably two million 
acres; no loaded prices; actual buyers immediately put in 


touch with owners, We furnish references and guarantee 
our representations; we occupy the 2nd floor Bell Telephone 
Buiding, opposite Duval Hotel, Jacksonville, Fla.; also 
have offices at Brunswick, Ga. Have been selling timber 
lands for ten years; can refer to customers in every section 
of this country. If you want the facts—If you want to get 
next the owner write us—Send for our timber bulletin. 





BROBSTON, FENDIG & CO., Jacksonville, Fla. 








BAND MILL AND TIMBER LAND FOR SALE. 
15 M acres of virgin hardwood. 
30 M band mill, Logging outfit. 
All now in operation. For particulars apply 
“PD. D. 10,” care AMERICAN LUMBERMAN. 





TIMBER LANDS FOR SALE. 

We have hardwood timber lands for sale in any quantity 
from one hundred acres up. We absolutely control and in- 
spect all our lands. Write us for list and prices. 

JAS. ANTHONY CO., 334 Randolph Bidg., Memphis, Tenn. 


HARDWOOD, HEMLOCK & PULPWOOD LANDS. 
Several desirable tracts in upper Michigan. 
R. C. HULBERT, Sault Ste. Marie, Mich. 


PARTIES DESIROUS OF INVESTING 
In timber, coal, lime or cement properties in West_ Virginia 
are respectfully invited to apply to R. P. PEARSON, 
Mining Engineer and Surveyor, Parsons, W. Va. 











VIRGIN PINE. 
180,000 acres in Florida will cut 500,000,000 feet; $4.50 
per acre. About the only good thing left. For particulars 
address EROBSTON, FENDIG & CO., Jacksonville, Fla. 


ForSale:fiumber-Shingles} 


FOR SALE 
We solicit orders for 1, 14%, 1% and 2 inch 1st and 2nd 
select and shop. We can ship promptly several cars of 2 
in, 16 ft. Ist & 2d and select. 
BAKER-WAKEFIELD CYPRESS CO., LTD., 
Plattenville, La. 


FOR SALE—BEVEL SIDING. 
6 cars poplar bevel siding, 4, 5 and 6 inches No. 1, No. 1 
common and No. 2 common. Get my prices. 
Address “W. 25,” care AMERICAN LUMBERMAN. 


WALNUT FOR SALE 
Wanted, prices quoted on 300 walnut logs, either in log or 
sawed, f. 0. b. cars here. D. F. GARD, Bradley, Miss. 


WANTED-—PURCHASER 
For 2% million feet hardwood lumber; season’s cut 
band sawed; virgin timber. 40 percent poplar, 30 percent 
oak, 30 percent chestnut; oak quartered and plain. Address 
propcsitions to T. L, & I. Ce., Theodore, Tenn. 


GA. L. L. Y. PINE TONGUE STOCK FOR SALE. 
250 M ft. 3x6x12 in., ready to ship. Write for prices. 
ROYAL LUMBER CoO., Atlanta, Ga. 


LOGS FOR SALE, GOOD ONES. 
Make me a bid on 8 to 5 cars a day F. O, B. cars 
northern Louisana, white oak 24 to 29 in., 30 to 35 in., 36 
and up. No. 1. J. W. DUNN, Turnersville, Tenn. 


LUMBER FOR SALE. 

Three and one-half million feet of hemlock, complete as- 
sortment from inch to heavy timbers, dry. Car shipment, 
or can be loaded on boat; good planing mill in connection ; 
can also include next season’s sawing, estimated six million 
feet. Can load white cedar shingles with the hemlock. 

Address “HEMLOCK,” care AMERICAN LUMBERMAN,. 


WISCONSIN GROWTH ROCK ELM 
Dimension stock, 100,000 pieces 1 to 1% in. thick by 1% 
in. to 2 in. wide by 7 ft. 2 in. long, best quality. 

THE ROBERT H. JENKS LUMBER CO., 
176 Euclid Ave., Cleveland, O. 



































QUARTERED WHITE OAK VENEERS 


150,000 ft. 
ready for immediate shipment, 
sawed from selected white 
oak timber. 
Write for prices. 
Address 
THE KENTUCKY LUMBER & VENEER CO., 
Robbins, Ky. 





FOR SALE-ONE MILLION FEET OAK 
Want to contract this year’s cut of a million feet oak. 
Some money wanted to assist in getting stuff cut. It will 
pay right party to investigate. 
Address “T, 31,” care AMERICAN LUMBERMAN, 


FOR SALE AT PERRONVILLE, MICH. 
5,500,000 M white cedar shingles to be disposed in carload 
lot. 200,000 ft. white pine lumber, price on ade and 

,000,000 ft, hemlock lumber at a straight price for Nos. 1 
and 2 rough, on the whole lot, 1144-cent rate to Chicago. 
All stock well seasoned. Correspondence solicited. 

PERRONVILLE LBR. & SHINGLE CO., Perronville, Mich. 


WHO CAN USE 
Ten cars 1x3, 22 in. square butted, 75 percent clear, white 
pine; five cars 4 in., 6 ft. common strips; five cars inch 
JAYNES LUMBER CO., Minneapolis, Minn. 


i R , FOR SALE 

everal cars poplar, oak, gum, elm, sycamore and walnut, 
4-4, 64 and 84. 200 pcs. white oak piling, 30 to 50 ft., 
8 in. tops and 14 in. buts. White oak timbers, will saw 
to order up to 40 ft. Poplar and gum bevel siding, mould- 
ing etc. DUNBAR MILL AND LUMBER CO., Bardwell, Ky. 








shop? 








LOUISIANA CYPRESS 


At $11.50 per M f. o. b. barge or car New Orleans, 600 M 
ft. 4-4 in, good sound a bone dry. 
n. 








i in. 12-4 in. 

306 6 SOMbi ccs DOS 60 M ft. 40 M ft. 
eae ee CU 50 M ft. 8 M ft. 
a Pee 60 M ft. 7 M ft. 

SOUTHERN SAW MILL CO., LTD., 
410 Hennen Bidg., New Orleans. 
FOR SALE—THICK DRY WHITE ASH. 
2, 3, 3% and 4 in, 1st and 2nds. Thoroughly dry, fine, 


tough, southern cane ash. Can make immediate shipment. 
No car shortage. Address 
“ASH,” care AMERICAN LUMBERMAN. 








FeBRuARY 13, 1904. 





AMERICAN LUMBERMAN. 
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FOR SALE—-LOG RUN POPLAR 
400 M ft. 4-4. 
25 M > 5-4. 
25 = 
50 M 


. 84. 
On aan 6u to 7 days at this place. Write for prices. 
FORBES & CARLOSS, Reform, Ala. 


POPLAR AND GUM BEVEL SIDING. 
Poplar piano dimension stock and poplar moldings. 
GAMBLE BROS., Highland Park, Ky. 








HARD MAPLE LUMBER 
THE MICHIGAN MAPLE CoO., 
Grand Rapids, Mich. 


For sale by 





WANTED-—ORDER FOR WHITE OAK 
Timbers and planking; will make low price for 6-inch and 
up boxed heart timbers 10 to 16 ft. in length, to be cut on 
order as eal — the mill. Send us your inquiries, 

E ROY LUMBER CO., Nicholasville, Ky. 


“REALM OF THE RETAILER.” 

The retailer finds in it hints as to yard management, de- 
scriptions of lumber, sheds, appliances for storing and 
handling lumber, bookkeeping methods, collections, etc., 
and not a few valuable pointers as to the markets. Illus- 
trated; 390 pages. Price, $1.50 a copy, postpaid. Pub 
lished ‘and for sale by 


the 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


FOR SALE—DRY LUMBER 
1x6 in. and up wide, 1 and 2; also 1 in. select, common 
and 1 in. No. 2 common soft southern yellow cottonwood. 
Also a nice lot of southern red gum. Send us your in- 
quiries, F. 8. HENDRICKSON LUMBER CoO., 
1509 Masonic Temple, Chicago, il. 


FOR SALE—CEDAR POSTS 


All kinds in car lots. Write 
W. C. FULLER, Farwell, 











Mich. 





FOR SALE—WHITE CEDAR POLES, 
P 10 so 60 feet, all sizes. Good stock, 20 to 25 ft. Ask 
or price. 
HOLT LUMBER COMPANY, 315 Dearborn St., Chicago. 


“LAW FOR LUMBERMEN.” 

Every timber owner, logger, saw or planing mill owner, 
or wholesale or retail "lumber dealer should have a copy of 
this book on his desk. Bound in law sheep, 275 pages, $3.50 
per copy, postpaid. Published and for sale bE. the 

AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


for Sale-Second Hand Machinery 


PORTABLE OUTFIT CONSISTING 
Of 25 H. P. Atlas engine on skids, De Loach head blocks and 
set works, 58 in. saw with top saw, side edger, cut off etc., 
log wagons, chains and six teams. Will sell mill without 
teams. Everything ome ae in good condition. 
CHAS. M. FR LETCHER, Oreana, III. 














IT IS MY EXCLUSIVE BUSINESS 
To buy, sell, erect and store machinery, engines, boilers etc., 
of every description and size. Have you a list to_be turned 
into cash? Let me have your. requirements. I also handle 
the latest and best gas making machine. 
J. CHRIS HEINRICH, 136 Sycamore, Milwaukee, Wis. 





FOR SALE—DECKER STEAM LOG ing 
In good condition and ready for immediate us 
THE KNEELAND-BIGELOW CO., a ‘City, Mich. 


FOR SALE—LARGE TIMBER PLANER 
Will plane 24x24 timbers. Inquire 
TEMPLE PUMP CO., Canal & 15th Sts., 





Chicago. 


REBUILT WOOD-WORKING MACHINERY. 
Sanders—24 in., 2 drums, 36 in. & 42 in., 3 drums. 
Self-feed rip saw—Greenlee No, 3, nearly hew. 

Fay double end cut-off saw. Swi ng saw. 
Band saw, 36 in. Combination saw tables. 
Resaws—Band 48 in. wheels—for light work. 
ED S MACHINE Co., 
34-36 W. Washington St., 
Chicago, Ill. 


FOR SALE—SECOND HAND 
One 42inch Superior Triple drum sander. 
One 6 inch four side Smith moulder. 
One six inch one side Fay moulder. 
For prices and particulars address 
EVANSVILLE CABINET MFG. CO., Evansville, Ind. 


FOR SALE—SURFACER. 

One extra heavy Hoyt No. 7 Double Surfacer, broken roll 
feed. Machine is in running condition. Will sell very cheap, 
or trade for lumber or other building ——. 

INTERIOR WOODWORK CO., Milwaukee, Wis. 


FOR SALE—GASOLINE ENGINE. 
Nearly new and in first class condition, and can be seen 
running 40 h. p. Address 
“T, 14,” care AMERICAN LUMBERMAN. 


FOR SALE-VERY CHEAP 
One — saw mill complete; good condition; capacity 
18,000 ft. daily. 
HOLLISTER BROS. LUMBER CO., Oshkosh, Wis. 


FOR SALE-SHINGLE MILL CHEAP 
Double block and hand machine. Mill complete. 
WM. McLEOD, Cheboygan, Mich. 


FOR SALE-—CHEAP. 
Two 8 in. 4 side S, A. Woods ee 
One 24 in. Wilkins pony gang 
All in good running order; vaaeaed with heavier ma- 
chinery. McCLURE LUMBER CO., Wagar, Ala. 


SECOND HAND MACHINERY FOR SALE 
One 16x24 inch engine with fly wheel and heater. 
One feed water pump. 

One Gowin set works and carriage. 
One two saw trimmer, 20 ft. 
One single block power feed shingle machine. 
One bolter. 
One siding resaw. 
One Hoyt endl bed double surfacer. 
One picket header. 
JOHN WEEK LUMBER CO., Stevens Point, Wis. 





























BUTTER DISH MACHINERY 
Two complete machines for the manufacture of oval wood 
butter dishes. Each machine making sizes from half pound 





to five pound, inclusive. All necessary machines and dry 
kiln apparatus. First class shape. 
ddress “S. 20,” care AMERICAN LUMBERMAN. 
FOR SALE: 
The John Arpin Lumber Company offer for sale their 


planing mill outfit at Arpin, consisting of steam pleut, siide 
valve engine, 13x20; one boiler 60x16 ft., with 50 4-inch 
flues, all connections. complete. 
1 _ inch Preble Double Surfacer and Matcher. 
. Hoyt & Bros. re-saw. 

1 Hoyt & Bros. No, 2 ‘chain bed surfacer and sizer. 
1 No. 5 Dean pump. 
Shaftings, pulleys, belts, cut off saws, knives, grinder and 
other tools. Address JOHN ARPIN LUMBER Co., 
Grand Rapids, Wisconsin. 


MODERN GANG MILL—-WICKES BROS. MAKERS 
33 saws on one inch. 18 saws on two inches. Crank 
shaft, diam. 7 in. and 9 in, Stroke 20 in. Drive pulley, 
44 in. diameter, 28 in. face. 142 saws go with machine. 
Extra heavy fly wheel. All in Al order. Standing on its 
foundation in mill of 
DETROIT LUMBER CO., Detroit, Mich. 


THE KEYSTONE LUMBER CO. 
Having exhausted all their timber offer the entire contents 
of their saw mill for sale, consisting of band and circular 
mills, edgers, trimmers, carriages, oi log turners, 
boilers, eas ete. All in good condition 
EYSTONE LUMBER CO., ” Ashland, Wis. 











FOR SALE-SECOND HAND MACHINERY 
Machine Shop Tools. 
32x32 in, x 9 ft. New Haven planer, 
30x31 in .x 8 ft. Pease planer. 
24x24 in. x 5 ft. 2 in. New Haven planer. 
16x16x12 in. Lathe & Morris crank planer. 
26 in. x 15 ft, 5 in, Chamberlain lathe, 144 in. centers. 
20 in. x 10 ft. 2 in. Putnam lathe, 87 in. centers. 
16 in. x 6 ft 2 in. Ames lathe, 41 in. centers, 
14 in, x 11 ft. Bement lathe, 106 in. centers. 
24 in. Prentice upright dri li. 
20 in. Silver upright drill. 
16 in. Harrington upright drill. 
150 lb. Bradley upright strap hammer. 
75 lb. Phillips & Justice belt driven trip hammer. 
National No, 4 double head bolt cutter. 
Locomotives. 
40 ton Big 4, standard gauge. 
41 ton Grant, narrow gauge. 
40 ton Grant, narrow gauge. 
24 ton Wyoming Valley, narrow gauge. 
Carriages, 
Allis L. H., No. 2, three block, 40 in. opening, 
Sinker-Davis, three block, R. H., 48 in. opening. 
Stearns R. H., No 2 1-32, three block, 44 in. opening. 
Allis L. H., No. 2, three block, 40 in. opening. 
2 Allis L. H., No. 1, two block, 46 in. opening. 
Prescott R. H., two block, 44 in. opening. 
Edgers. 
66 in. R. H., 6 saw, Wilkin. 
62 in. R. H., 5 saw, Rodgers. 
46 in. R. H., 3 saw, Stearns, 
36 in. R. H., 3 saw. 
Edging and Slab Cutters. 
Three saw, 16 ft. slab slasher. 
Steam jump saw, cylinder 6x32 in. 
3 steam swing saws. 
Steam Feeds. 
9% in. x 42 ft. 9 in. x 38 ft., 85 in. x 36 ft., 8 in. x 42 ft., 
7% in, x 32 ft. Prescott. 
Miscellaneous. 
Garland No. 2 slab resaw. 
Bartlett No. 2 refuse grinder. 
Mitts & Merrill refuse grinder. 
Garland single geared log haul-up rig. 
60 in. Egan band resaw. 
Allis drop saw trimmer, cap, 8 ft. to 20 ft. 
WICKES BROTHERS, Saginaw, Mich., 
Manufacturers of and Dealers in all Classes Saw Mill Ma- 
chinery and Power Equipment. 





FOR SALE—-GRINDER. 
One Mitts & Merrill B! a gr in good condition, 
BE JOHN HEIN CO., 


Tony, Wis. 


ENGINES, BOILERS, SAW MILL MACHINERY. 
Band mills; Wilkin 8 ft. x 11 in., Prescott 8 ft. x 9 in. 
Boilers ; 60x16 (4), 60x14 (2), 55x16, 42x10. 
Circular mills; three, with carriages ete. 
Edgers ; Wilkin 54-in., Stearns 36 and 40 in. 
Raging slasher; 5 saw machine, saws spaced 4 ft. 

Engines ; 24x36 Pusey & Jones, 18x20, pair 14x16 twins. 
Gang bolter ; 20 in. wide, for eight saws. 
Gang mill; Wickes 42 in, sash. 
Jump saws; two friction jump ——. 
Log turners: 2 oo with w th bars. 
Pumps; “- es, 744x414x10, “Seat, Slishy No. 4 rotary. 
Planers; L. Power & Co., 26x10, 24x6, 14x6. 
Rip saw; 26x4, L. Power & Co. 
Saw sharpeners, gummers, swages, brazing clamps etc. 
Steam feeds; shot gun, Prescott & Clark Brothers. 
Trimmers ; 2 saw, 8 to 20 ft. 

JAMES H. LINK MACHINERY CO., Williamsport, Pa. 


FOR SALE 





2 Fire box boilers. 
1 Engine, 13x16 or ogg 
1 Haul up chain and 
1 Complete planing m i 
1 175 light dynamo. 
JOS. GIBSON CO., Medford, Wis. 


FOR SALE-6 SIMONDS’ BAND SAWS 
10 in. wide, 16 gauge, 144 in. ,Space, 43 ft. 11 in. long, for 
left-hand mill. Address “S. 16,” care AMpRICAN LUMBERMAN 


FOR SALE CHEAP 
One Fay & Egan, latest improved, band bolting saw. For 
partisans inquire of the 
WASHINGTON MFG. CO., Washington C. H., Ohio. 


ENGINE BARGAIN. 
Fine 20x30, beovet a ane 2 geeny! 
engine, Erie City make, suitable for lumber 
or —— = mi, immediate (Cleveland. 0 O.) delivery. 
Price $55 


Also 
Corliss and Automatic eo — Heaters, 


Pumps, Belting, Shafti 
CLEVELAND B a % MACHINERY CO., 
8 Long S8t., Cleveland, Obio. 














FOR SALE CHEAP 
One Senstevent 12 ft. by 6 ft. special exhauster fan, com- 
plete; used only one wei 
DRAULIC-PRESS BRICK CO., 





Room 1212 Sliseoest Trust Bldg., St. Louls, Mo. 





FOR SALE—CIRCULAR SAW MILL CHEAP 
With 20,000 daily capacity 40 horse power, good as new. 
Address L. W. LORBER, Convoy, Ohio. 





FOR SALE. 

1 Right hand Prescott band mill, 8 in. x 8 ft. 

2 Dynamos, 300 light capacity. 

8 Horizontal tubular boilers, with dome, size 5 ft. x 16 
S, 44 4-in. tubes. 

1 Fan, 9 ft., me attached. 

1 Fan, 7 ft., ted, 

The above Sahay are all in good order, and = be sold 
cheap for cash. For further particulars inquire of 
YELLOW POPLAR LUMBER COMPANY, Coal Grove, Ohio. 





CORLISS ENGINES AND BOILERS. 

The engines of the Hightieth Street Power Station, New 
York Edison Company, have been sold to Whitehead Ma- 
chinery Company, “ , Davenport, Iowa. The equipment con- 
sists of two 300 H. P. simple condensing and four 900 H. P. 
tandem compound RAF. sing Hamilton Corliss engines. 

300 H. P. 20x42 Hamilton Corliss engine. 

4 22 and 42x48 Hamilton Tandem ry Y 


—— engines, rated capacity, 750 to 1,000 H 
9UU H. P. 34x60 International Power Corliss, 
450 H. P. 16 and 30x42 Allis Compound Corliss. 
450 H. P. 24x48 Brown Corliss. 
400 H. P. 23x60 Geo. H. Corliss, 
300 H. P. 20x48 Harris Corliss, 
250 H. P. 18x48 Lane and Bodiey Corliss. 
225 H. P. 18x42 Hamilton Corliss. 
2v0 H. P. 18x36 Bates Corliss. 
200 H. P. 12 and 22x42 Atias Compound Corliss. 
175 H. P. 16x42 Allis Corliss, 
175 H. P. 16x42 Llutnam Corliss. 
125 H. P. 14x36 Putnam Corliss. 
150 H. P. 15x38 Brown Corliss. 
125 H. P. 14x36 Allis Corliss. 
100 H. P. 12x36 Harris Corliss, 
85 H. P. 12x30 Lane and Bodley Corliss. 
650 H. P. 2842x52 Buckeye Automatic. 
450 H. P. 24x48 Buckeye Automatic. 
400 H. P. +s" and 2842x27 Buckeye Compound Automatic, 
250 H. P. 16 and 27x16 Westinghouse Compound. 
150 H. P. 15x14 Ideal Self Oiling Automatic. 
100 H. P. 13x12 Ideal Self Oiling Automatic 
90 HL P. 12x20 Atlas Side Crank Automatic. 
90 H. P. 12x16 Erie Center Crank Automatic, 
40 H. P. 9x13 Frost Side Crank Automatic. 
2 72x18 Tubular Boilers, 130 Ibs. 
7 72x18 Tubular Boilers, 100 lbs. 
3 72x16 Tubular Boilers, 100 lbs. 
8 66x18 Tubular Boilers, 100 Ibs. 
3 66x16 Tubular Boilers, 100 Ibs, 
1 60x18 Tubular Boiler, 100 Ibs. 
4 60x16 Tubular Boilers, 100 lbs. 
60x14 Tubular Boilers, 120 Ibs. 
Wainwright Heaters, 50, 75, 100, 150 and 200 H. P. 
WHITEHEAD MACHINERY COMPANY, Davenport, Iowa. 





24 X 48 ST. LOUIS CORLISS, 
Very fine condition, low price. 1744x32 Buckeye. 3 
66x16, 1 72x16, 1 60x16 tubular boilers. 
MERTES MACHINERY CO., Milwaukee, Wis. 





FOR SALE—REFUSE BURNER. 

Large burner in first-class condition, used about five 
years. Outside diameter 35 ft., height 90 ft., not including 
8 ft. screen. Made of extra heavy iron and bricked inside 
with 65,000 fire brick. 

SAWYER GOODMAN COMPANY, Marinette, Wis. 


oe in oie dae SURFACER 
One J. & Co, 28 in., 6 roll, 12,000 Ibs. 
MACHINERY EXCHANGE, 13-15 No, Canal St., Chicago. 


FOR SALE—REBUILT MACHINERY. 
Circular and band saw mills, engines, boilers, planing 
mill, hoop, stave and heading machinery. If you have any 
machinery to sell or exchange write 
HANNA-BRACKENRIDGE CO. Fort Wayne, Ind. 











FOR SALE—CHEAP 
Two steam presses for bailing box shooks. In good con- 
dition. MARKED TREE LUMBBER CO., Marked Tree, Ark. 


FOR SALE—DOUBLE BAND SAW MILL 
Complete, now in full operation at Harvey, La. Capacity 
100,000 feet per fp 4 of 10 hours. Delivery to be made 
about July ist 
LOUISIANAY CYPRESS LUMBER CO., Harvey, La. 


SAW MILL FOR SALE CHEAP. 

A circular and Stearns band mill, combined, 40,000 ca- 
pacity, fully equipped, with band saw 10 in. wide, Hill’s 
steam nigger and log flip, and everything necessary to man- 
ufacture lumber as it should be. Also both lath and shingle 
mill about as good ac new. Mill is situated on north shore 
of Lake Michigan. Can be loaded on boat during naviga- 
tion or on cars in winter. Address 

“—. 20,” care AMERICAN LUMBERMAN. 











FOR SALE—SURFACER. 
One F. H. Clement Co.’s No. 4 single surfacer in Al con- 
dition, A vargain if sold at once. Address 
“SURFAC NO. 


4,” care AMERICAN LUMBERMAN, 
ENGINES BOILERS DYNAMOS 
1—24x48 Corliss engine, now running. 
1—18x48 Corliss engine, — for shipment. 
1—17 14x24 Williams automatic engine, 2 
A ae the sale of larger and smaller pan ts of. various 


= furnish boilers from 50 H. P. to 500 H. P., both 
tubular and water tube. 
A large variety of dynamos from 5 K. ae to 300 K. W., 
4cluding several “ ey connected outfits. 
H. DYAR, Marquette Bldg., Chicago. 


FOR SALE AT A BARGAIN 

All or part of a complete modern single band saw 
mill, as as new. Capacit A 35,000 ft. hardwood lumber 
per “day; in yd working con ition ; can be moved in short 
order. 

Band mill—9 ft. 12 in. saw, Filer & Stowell. 

Carriage—4 block Filer & Stowell, 30 ft. track. 

Log loader—Kline 10 in. cylinder. 

‘Nigger—Wilkins 8 in., 12 in. quate. 

Cushions—Kilgore pneumatic a 

Twin engine—Filer & ss io by 16. 

Live rol 0 by 24 complet 

Edger—Allis, gue. A saw. 

Trimmer—Allis, 9 

Engine—125 heane wr i piston valve, Fulton. 

Boiler—Dan Shea, 72-18, 150 horse power, 7-16 shell; butt 
strapped, triple riveted, fire front, grate smoke stack 


etc. 
aa valves, shafting, pulleys and other modern attach- 


“i be examined at Vicksburg. Call on or write 
HOUSTON BROS., Vicksburg, Miss. 
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FOR SALE—SECOND HAND STEAM ENGINES 
One 12-in, by 30-in. right hand Twin City Corliss engine. 
One 28-in. by 60-in. left’ hand Brown automatic engine. 
All of the above are in good condition—were taken in 
exchange and will be sold at low prices. 
MINNEAPOLIS STEEL & MACHINERY CO., 
Minneapolis, Minn. 


4 . 7. 
e 
a ° 
FOR SALE—ELECTRICAL MATERIAL. 
1 G. E. A120, 1000 volt 2000 16 C. P. dynamo. 
2G. E. A 60, 1000 volt 1000 16 C. P. 125 cycle dynamos. 
2 Excelsior 75 light are machines with regulators. 
1 White marble switch board, 3 arc panels, switches and 
instruments complete. 2 
1 Are panel with instruments, plugging devices, complete 
equipment for 12 circuits and 4 machines. 
60 T. H. double carbon, and 40 Western Electric single 
carbon are lamps, in good condition. 
100 5 amp. and 25 10 amp. Shellenger Watt meters. 
All in first class condition, for sale at a bargain. 
UNION STOCK YARD AND TRANSIT CO., Chicago, II. 


WANTED-—ELECTRICAL MACHINERY 


Dealers who handle second hand dynamos and motors to 
write to “T. 35,” care AMERICAN LUMBERMAN. 


FOR SALE-ONE 35 HORSE POWER 500 VOLT 
Electric motor, manufactured by General Electric Co., all in 
first class condition. Apply 

OUELLETTE & BAXTER CO., Duluth, Minn. 


[Fir SaleLogingly Cnipment 


BARGAIN FOR QUICK SALE 
One standard gauge locomotive. Baldwin mogul. Weight 
engine, 79,000 Ibs.; 51 in. drivers. 18x24 cylinders. Address 
W. E. MINGEA, President Virginia-Carolina Ry., 
Abingdon, Va. 


SPECIAL LOGGING EQUIPMENT 


New and second hand locomotives and cars, rails, frogs, 
switches. Advise us of your wants. 
APEX EQUIPMENT CO., 7-11 Broadway, New York. 


























FOR SALE, LOCOMOTIVES, ETC. 
Danville & Western Ry. Co., Danville, Va. Three narrow 
gauge locomotives, one passenger type and two moguls. A 
lot of coaches, flat cars and box cars, also about 30 miles of 
35-lb. relaying rails. Both the equipment and the rail are 


in good condition, ready for immediate service and delivery. 
For prices and specifications write to 
THEO. PARKER, Supt., Danville, Va. 





NEW STEEL RAILS, QUICK SHIPMENT. 
From 8 lb. to 45 tb. sections, with joints and spikes. 
Also standard sections relaying rails. 

CHARLES A, RIDGELY & CO., 
1040 Old Colony Bldg., Chicago, III. 


RAILS—LOCOMOTIVES. 
If you want to sell or buy either of the above, write me. 
CHARLES WEILL RAILWAY SUPPLY CO., 
Kansas City, Mo. 


FOR SALE-ONE 12 T. DUNKIRK LOCOMOTIVE 
36 in, gauge with steel wheels for wooden rails. Has just 
been equipped with a new boiler and put in first class con- 
ditfon. Also equipped with Climax gears. Can be seen 
with steam up. RALEIGH LUMBER CO., Raleigh, W. Va. 


FOR SALE-SECOND HAND CARS. 
Box, fiat, stock and refrigerators. Will paint and re-letter 
as desired. NORTH & SOUTH ROLLING STOCK CO., 
Chemical Building, St. Louis, Mo. 


SELECTED RELAYING STEEL RAILS 
For sale. Also new steel rails and splices for same, 16, 
20, 25, 30, 35, 40, 45, 60 and 70 Ibs. per yard. Advise 
weight per yard and quantity you want and where you 
want them delivered. We sell new switches and frogs. 
ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 

















SPECIAL LOGGING LOCOMOTIVES AND CARS. 


65—50—45—40—35 ton Moguls and Ten-Wheelers. 

32 ton Baldwin consolidations, 31 inch drivers, short 
wheel base. 

28 ton Baidwin Chicago Elevated Ry. Forney types, 42 
inch drivers, short wheel base. 

Saddle tanks—Four and six-wheel Switchers. 

1,000 Flats, 50,000 capacity, with or without air. 

NARROW GAUGE ENGINES, CARS AND TRUCKS. 

Eight and Ten-Wheelers, Moguls, Consolidations, Flats and 
trucks of 60, 30 and 18 thousand pounds capacity. 

Quick Delivery. 


Ask for name of buyers in your neighborhood. 


FITZ-HUGH, LUTHER CO., 


Main office, Chicago, 


New York. 
527 North Second St., St. Louis 


is. 
903 Rialto Bldg., San Francisco. 





MILL AND RAILWAY SUPPLIES 


We carry a complete stock 
in St. Louis 
For immediate delivery. 
WAYCOTT SUPPLY CO., 
St. Louis, Mo. 


FOR SALE—LOCOMOTIVES AND RAILS. 


We have at our shops here 25 logging locomotives, of dif- 
ferent sizes, both standard and 3 ft. gauge—Forney types, 
moguls, saddle tanks with or without trucks, consolidations, 
switchers and American types. In other words, a complete 
stock for logging people to select from. We also handle 
rails of all sizes. Write us when in need of anything in this 
line. BIRMINGHAM RAIL & LOCOMOTIVE CO., 

Birmingham, Ala. 





SWITCHES, FROGS, RAIL SPLICES, 
Railroad Crossings. 
We make them for all kinds of rails. 
Write us what you want 
M. MITSHKUN CO., Detroit, Mich. 





LOCOMOTIVES 
Rebuilt and repaired, inspected and appraised. 
Ample storage rooms. 
Your business respectfully solicited. 


MOLTZ IRON WORKS, Williamsport, Pa. 





FOR SALE—LOCOMOTIVES. 
Baldwin 56-ton, Consolidation, Cyls, 20x24 in. 
Baldwin 50-ton Mogul, Cyls. 18x24 in. First class. 
Baldwin 22-ton 4-Driver Saddle Tank Switcher; 2-wheel 
front truck; cyls. 11x18, Just overhauled. 
Porter 3-foot Saddle Tank, 6-Drivers; cyls. 10x16; weight 
17 tons. Very good order. Quick delivery. 
Many other Engines, various gauges, geared and straight 
connected. Write for prices. ; 
256 Broadway. THE MALES CO. 7138 Traction Bldg. 
New York, N. Y. Cincinnati, O. 


First class. 





N. Y. ELEVATED RAILROAD LOCOMOTIVES 
Suitable for logging roads. 


BENJAMIN WATSON, 
66-70 Beaver Street, New York. 
New and second-hand steel rails, locomotives, logging cars 
and track supplies. 





FOR SALE—LOGGING RAILWAY EQUIPMENT. 
One 10x14 4 d, Baldwin rear tank locomotive 8S. G. 
One 10x14 4 d. Vulcan §, T., 14 tons, 36-in. gage. 
One 15-ton Climax geared locomotive, 36-in. gage. 
One 17-ton Climax geared locomotive, wood rails 42” gage. 
Seven logging cars, steel rails, 36-in. gage. 

THE EDGAR S. LOW CO., 

Great Northern Bldg., Empire Bldg., 
Chicago, Ill. Pittsburg, Pa. 





LOGGING CARS. 
We build the best logging car on the market, Write us 
for specifications and prices. 
KILBY LOCOMOTIVE & MACHINE WORKS, Anniston, Ala. 


FOR SALE—LOCOMOTIVES AND CARS. 
Freight, passenger and logging locomotives of all descrip- 
tions; also freight, passenger and logging cars. Send for 
description, HICKS LOCOMOTIVE & CAR WORKS, Chicago. 








FOR SALE. 
Railroad Crossings, Frogs, 
Switches, Switch Stands, 
Rail Braces etc. 
ALABAMA FROG & SWITCH CO., Anniston, Ala. 


[Tir Sale-Business Opportunies 


WANTED—PARTNER WITH CAPITAL 
To operate hardwood mill in the south; good location; 
plenty good timber. Address BOX 215, Stuttgart, Ark. 


FOR SALE AT MONTGOMERY, ALABAMA. 

One one story sash and door factory, building 85x160 ft., 
14 ft. ceiling, Ruberoid roof; one 60 H. P. boiler with 
hot water heater; one 50 H. P. engine, 24 ft. shafting, 
patent hangers, belted ready for running; one moulding 
house, 20x30 ft.; brick boiler house and shaving vault, of 
ample size with solid iron roof practically new; lumber 
shed; office; two railroad tracks, located in center of busi- 
ness district on leased lot 160x160. More land if desired. 
Lot rental $25.00 per month, very small, considering location 
and property value. Is an exceptional offer for one’ desir- 
ing factory location in the south; labor troubles unknown ; 
material cheap, and plenty of business. To one who is 
practical in manufacturing, wanting to invest from $10,000 
to $15, or more, I would be willing to take a limited 
amount of stock, but could give no time to the business. I 
also have for sale, now in use which are to be set aside for 
larger capacity machines: 

One Klotz & Kromer 16x24 in, slide valve engine. 

One H. B. Smith power mortiser. 

One H, B. Smith feed panel raiser. 

One H. B. Smith panel sander. 

One H. B: Smith 24 in. circular resaw. 

One Buck blind stile borer, long ratchet. 

One No. 9 H. B. Smith double long shaving fan, 

One deep well pump. 

One complete set of Klotz & Kromer handle machines. 

If interested address 

J. C. CROWSON, Box 616, Montgomery, Ala. 


$12,000 YARD FOR SALE 
Located in western Wisconsin. Have already several good 
bills sold, Money making yard, 55 cars... Address 
“BIL SOLD,” care AMERICAN LUMBERMAN. 

















FOR SALE—40 TON SHAY LOCOMOTIVE, 
Standard gauge, 3 cylinders, 11x12, steam brakes, 3 in. 
tires, tank capacity, 1,800 gallons; a modern locomotive, 
completely overhauled, boiler, fire box and machinery in 
strictly first class condition; ready for immediate shipment. 

M. MITSHKUN CO., Detroit, Mich. 


FOR SALE—NEW STEEL T RAILS. 
12, 16, 20, 30, 35 and 40 lbs., with splices. Immediate 


shipment from stock. Write us. 
JOHN J. HAMEL & CO., House Bldg., Pittsburg, Pa. 








FOR SALE—PLANING MILL AND LUMBER YARD 
Only yard in town of 1,200. 
Address LOCK BOX 40, Holgate, Ohio. 


FLOUR MILL FOR SALE OR EXCHANGE 
For timber land. A 50 bbl. roller, sifter system, water 
power mill in most prosperous part of California. Mill 
practically new. Abundance of grain; entire output mar- 
keted in vicinity. Fine mill door trade. Address 
L. D. CHENEY, Balls Ferry, Cal. 


FOR SALE IN CENTRAL MICHIGAN 
Saw mill, planing mill and retail lumber yard in a thriving 
town. Poor health reason for selling. 
Address “N, 19,” care AMERICAN LUMBERMAN. 


LUMBER YARD FOR SALE. 

Lumber yard in small town in northern Illinois; only 
yard in town; nearest competition eight miles away, sur- 
rounded by farming country. Yard will invoice practically 
$5,000.00 No real estate. Town has good schools and 
churches. Want to sell on account of other business in- 
terests. Address 

“COUNTRY YARD,” 


FOR SALE AT A BARGAIN. 

First class wood working plant located in a thriving little 
city. Central Michigan. Complete throughout; good huild- 
ing, machinery and plenty of ground. Location for ship- 
ping excellent. Best of reasons for selling. 

Address “S. 28,” care AMERICAN 








care AMERICAN LUMBERMAN. 





LUMBERMAN., 


FOR SALE IN PORTLAND, OREGON. 
Population 125,000, and growing fast, saw mill, planing 
mill and sash and door factory; capacity 500 doors per day. 
White pine, spruce, cedar and fir, available. Rail and water 
connections. Entirely new. Address : 
BOX 574, Portland, Oregon. I. Newton, Agt. 


LOGGING CONTRACT TO LET. 

We have twelve to fourteen million feet of poplar timber 
which we want cut into logs and taken over a mountain. 
Correspondence solicited. 

T. J. ASHER & SONS, Wasioto, Ky. 


HALF INTEREST IN BUSINESS : 
For sale: Lumber yard, builders’ supplies and extensive 
contracting business within three miles of Pittsburg, Pa. 
Business established several years, each year being very 
profitable. Well organized under most excellent manage- 
ment. Discounts all its bills. Has ample capital. Owns 
valuable location. No one with less than $25,000 cash 
need apply. Will accept deferred payments for balance 
from responsible buyer. 

CHARLES CROSBY, Arrott Bldg., Pittsburg, Pa. 


FOR SALE—PLANING MILL AND LUMBER YARD 
Doing a good business in a good location; good reasons for 
selling. For particulars enquire or see 

URIAH SLOAN, Emlenton, Pa. 


FOR SALE—SAW MILL IN WASHINGTON 
40,000 to 50,000 ft. capacity, complete and well equipped 

with shingle and planing mill, dry kilns, complete logging 
outfit etce.; best possible facilities for shipping over N, P. 
and G. N.; also Q. & C. P. R. R.; good local demand for com- 
mon lumber. Unlimited quantities of both fir and cedar 
timber adjacent to mill can be purchased. 

Address “T. 4,” care AMERICAN LUMBERMAN, 


WANTED-PARTNER. 

We wish to dispose of half interest in our lumber busi- 
ness to some one who is competent to manage the business, 
which consists of a single band mill and about twelve hun- 
dred acres of fine timber land, a retail yard and a good 
wholesale trade, It will require about $15,000 to purchase 
the half interest, and is an excellent opening for the right 
man, to whom a good salary will be paid. None but thor- 
oughly reliable and competent man wanted. Details given 
on application, but do not write unless you have the prompt 
cash and mean business. Address 

“PARTNER,” care AMERICAN LUMBERMAN, 


EXCELLENT OPPORTUNITY 
For Some Progressive Lumberman. 

Owing to death of one of the owners and managers we 
offer for sale a full equipped and established lumber plant, 
consisting of timber lands, logs in boom, lumber in yard, 
band mill, planing mill, dry kiln, horses, trucks, one tug 
and scows; mill was built two years ago. Mill runs year 
around, no better location in the country, natural Loom 
for 20 million logs; logs for this season’s cut have been 
contracted for. Located in the west, on main line of North- 
ern Pacific. Address 

“A. B. C. D.,” care AMERICAN LUMBERMAN. 


























WANTED TO INCREASE CAPITAL $40,000.00 
Along with services of experienced hardwood lumberman, 
familiar with operation from stump to car, Forty thousand 
dollars ($40,000.00) required for one-half (1%) interest. 
Band mill, logging outfit and timberland, about one hun- 
dred fifty million feet (150,000,000) standing timber. Money 
to be used for improvement and for additional operating 
capital, Timber on 2 railroads. Don’t answer unless you 
mean business and can furnish reference. 
Apply to “S. 19,” care AMERICAN LUMBERMAN. 


SAW MILL AND TIMBER FOR SALE. 

New saw mill running, thirty thousand capacity and com- 
plete logging outfit with thousand acres of good timber in 
western Washington, located on fine lake and railroad. 
Will sell all or part at a bargain. Address 

JOHN LATHROP, Box 751, Tacoma, Wash. 


FINEST OPPORTUNITY IN THE SOUTH 

For a practical hardwood manufacturer, Saw mill and 
planing mill, together with retail lumber and coal yards, 
handling sash, doors, builders’ hardware. 

Healthiest location in middle Tennessee, located on the 
& St. L. Ry., right at the base of Cumberland moun- 

Fine demand for higher grades for shipping and good 
local demand for the lower iroten. seni . 

Only retail yard in a town of 2,500 population. Labor 
very cheap and. easy to control. 

Want to sell to dissolve a partnership. It will require 
about $10,000.00 to handle this proposition. Address 

LOCK BOX 76, Winchester, Tenn. 


FOR SALE—-RETAIL LUMBER YARD 
Handling sixty cars yearly. Situated on the C. & E. line, 
in Alberta. Address BOX B, Lacombe, Alberta. 


FOR SALE 
Planing mill and retail lumber yard in Seattle, Wash. 
More orders than wanted without soliciting. Admirably 
situated for eastern car trade. Will give detailed informa- 
tion if interested. Address P. O. BOX 1451, Seattle. 

















2 SAW MILLS AND PLANER FOR SALE 
Located in the largest valley in eastern Oregon. 640 acres 
timber land with from 150 to 200 million feet Oregon white 
ine timber available. Combined capacity 60 M. ft. in 10 
ours. Planer 40 M. ft. capacity. All machinery practically 
new and in first class condition. Good lecal as well as 1 
trade. Will sell at a bargain if taken. within the next 
thirty days. ; 
Address SUMMERVILLE LUMBER CO., Summerville, Ore. 





FOR SALE. 

Yellow pine manufacturing plant in South Alabama, plant 
consisting of planing mill and dry kiln, and is being operated 
in connection with large saw mill, planing mill. plant con- 
trolling contract of saw mill for entire board output for an 
indefinite period at close figure. There is plenty of timber 
to run mill 10 or 15 years. This is a good paying invest- 
ment. Can furnish satisfactory reasons for selling. 

ddress “K, 4,” care AMERICAN LUMBERMAN. 
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FOR SALE—-SAW MILL AND 
Sash, door and blind factory in good southern town of 25,- 
000 population. 


Address “Pp, 19,” care AMBRICAN LUMBERMAN. 


MILL FOR SALE IN ARKANSAS. 

Yellow pine planing mill, favorably situated for purchas- 
ing yellow pine lumber in rough and manufacturing for the 
market on low freight rate. 

Now doing a profitable business. Will sell on reasonable 
terms or exchange for a retail lumber yard. 

Capacity 30 to 40 cars per month. Investment in plant 
about $8,000. Present owners will retain an interest if 
purchaser will assume management. Location high and 
healthy. Address ELLIS LUMBER COMPANY, 
Potter, Ark., or 17th St, and Indiana Ave., Kansas City, Mo. 


SEND YOUR TELEGRAMS 
For Minneapolis, St. Paul, Winona, La Crosse, Dubuque, 
Duluth, Superior and West Superior over the North Ameri- 
can telegraph lines through your loeal Postal Telegraph 
office, C. M. LORING, Pres. H. A. TUTTLE, Supt: 


| forSale = Misellaneous 


USE ALUMINUM MONEY 
In your commissary department. Saves time and labor. 
Cheap and effective. Free samples and prices. 
R. ADAMS & CO., Detroit, Mich. 


WRITE YOUNG STONE COMPANY, 
305 Chamber of Commerce Bldg., Chicagc, for prices on 
Joliet and Lemont limestone. Unequaled facilities. 


General Miscellaneous 


LOW RATES WEST. 

During March and April the Chicago Great Western Rail- 
way will sell tickets at very low rates from Chicago to 
nearly all western points. Write us for full information 
stating destination and number in party. California points 
$33.00, Helena and Butte $30.00, Spokane $30.50, Seattle, 
Portland, Tacoma etc., $33.00. Many others equally low. 
F. P. LASIER, City Passenger and Ticket Agent, 115 Adams 
St., Chicago. 


NORTHERN WISCONSIN RESOURCES, 

Northern Wisconsin offers the finest opportunities for 
manufacturing and settlement. Fine grazing lands, hard- 
wood timber and splendid soil for the settler; iron ore, clay, 
marl and kaolin for the manufacturer, are awaiting those 
who seek the opportunity. Transportation facilities are 
of the best. Interesting booklets, maps etc. are yours for 
the asking. W. H. Killen, Land & Industrial Commissioner, 
Jas. C. Pond, Gen. Pass. Agent. WISCONSIN CENTRAL 
RY., Milwaukee, Wis. ’ 


TO LUMBERMEN 
Who desire to investigate the timber resources of Virginia 
and the desirability of locating woodworking plants in our 
pagan we offer cheap excursion rates from the west twice 
a month, 





























Correspondence invited. 
W. B. BEVILL, G. P. A., Paul Scherer, Agent L. & I. 
NORFOLK & WESTERN RY., 
Roanoke, Va. 


A LARGE MAP OF THE UNITED STATES AND 
Mexico, size 1914x3514 inches, is being distributed by the 
Nashville, Chattanooga & St. Louis Ry. It is printed in five 
colors and shows all of the principal railroads and the 
largest cities and towns. It is an excellent map for a busi- 
ness man. 

A copy will be mailed to any address upon receipt of 
2-cent stamp to Briard F. Hill, N. P, A., 350 Marquette 
Bldg., Chicago, Ill., or W. L. Danley, General Passenger 
Agent, Nashville, Tenn. 
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The Underwood Veneer Co. 
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$ Built-up Wood and Panels From all Native Woods. $ 
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Himmelberger-Harrison Lumber Co. 


Manufacturers of 


Red Gum and Hardwood Lumber. 


| Codes Used: 
American Lumberman’s 
and A. B. C. 





Morehouse, Mo. 


WE SELL 
Pitkin’s 
Barn 
Paint 


at a price that gives you a good profit—more than 100 
per cent. 

Then we hel YOU sell it. 

Shall we tell you how ? 

Write today If youdon’t write today,write tomorrow, 


——S 


Geo. W. Pitkin Co. 


POPULAR PAINT PRODUCERS, 
Fulton and Carpenter Streets. 
HIBBARD, SPENCER, BARTLETT & CO., Sole 


Distributors, 
CHICAGO. 





Frie Railroad. 


INDUSTRIAL DEPARTMENT. 





THE ERIE RAILROAD 


.Y. 
ILL. IND. O: pa’ NU, 


THE BUSINESS HiGHWAY 





The Erie Railroad Company’s Industrial De- 
partment has all the territory traversed by the 
railroad districted in relation to resources, 
adaptability, markets and advantages for man- 
ufacturing, and can advise with manufacturers 
in relation to the most suitable locations. The 
information furnished a manufacturer is reli- 
able and has practical bearing on the nature of 
his particular industry. 

Vast deposits of anthracite and bituminous 
coal, oil, natural gas—fuel is the basis of man- 
ufacturing—sewer pipe, fire and other clays, 
cement material, building stone and numerous 
other resources exist on the line. 

It is important in this age of modern facili- 
ties for manufacturers to locate where they can 
obtain side tracks so as to receive from and 
ship directly into cars at the factory. Informa- 
tion can be promptly furnished in this connec- 
tion about every point on the system between 
New York and Chicago. 

The undersigned will be pleased to furnish 
full information to manufacturers and local 
parties contemplating the establishment of nev 
industries. Address, 


LUIS JACKSON, 
industrial Commissioner, Erie Railroad Company, 
21 Cortlandt Street, New York. 














| D. G. Thompson. A, C. Thompson. 


D. C. THOMPSON & CO. 


Inspectors and Shippers 
No, 112 Manhattan, DULUTH, MINN. 


HOGG-HARRIS LUMBER CO. 


| YELLOW PINE LUMBER 


ST. LOUIS, MISSOURI. 





















F. W. Heitmann Company, 
HARDWARE 
MILL SUPPLIES 


HOUSTON, . - + + TEXAS. 








-SPECIAL. 
50,000 feet, 1-inch, Dry 1 and 2 Red Gum. 
50,000, feet, I-inch, Dry Sap Clear Gum. 
tg ‘Kansas City Yard. 














J. H. TSCHUDY HARDWOOD LUMBER CO. 


~ = <= 














We 
offer 

at par 
and 
accrued 
interest, 
a part 
of an 
issue of 







TIMBER 
BONDS! 


First 
Mortgage 
6 Per Cent. 
Bonds, 


secured by 42,000 acres of LONG LEAF YELLOW 
PINE, averaging 12,000 feet per acre, and com- 
plete mill equipment, (capacity 130,000 feet 
per day), railroad, dwelling houses, etc. 


GUARANTEED 


sg and interest by a well known Lum- 
r Company which has a large capital and 
has possessed the highest credit for nearly 
thirty years. 













































Circular giving full details will be 
mailed on request. 





BOND DEPARTMENT, 


ROYAL TRUST CO. 


Royal Insurance Building, 


CHICAGO. 


Saxton & Co., Lid. 


KNOXVILLE, 
TENN. 


HARDWOOD LUMBER 
YELLOW POPLAR, 


OAK, ASH, GUM, 
WALNUT. 











Our Specialty, 


Thin Planed Poplar, 


1,000,000 Feet. 


No. | Common and Shipping Cull 
Poplar 82S 3in., 4 In., % Iin., % in.—7 
inch and over wide. 


BEVEL SIDING, BASE, CASING. 
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AMERICAN 


LUMBERMAN. 


Fesruary 13, 1904. 





CLASSIFIED INDEX TO ADVERTISEMENTS. 


Where no page is given the advertisement appears every other week or monthly and may be founé in a 


previous issue. 





The index letters following a name refer to the similarly lettered 


headings, and indicate under how many heads the name belongs. 


A—NORTHERN PINE. 
B—SPRUCE. 
C—HEMLOCK. 


Alexander & Edgar Lbr. Co....a 
American Lbr. & Mfg. Co..aceik 
Arpin Lumber Co., John.... - 
Ashland Lumber Co. 

Babcock. EK. V. & Co 

Badger & Jackson Co 

Beaver Creek Lumber Co 
Beidler, Francis & Co 

Booth & Boyd Lumber Co 
Bovey-DeLaittre Lbr. Co.. 
Bradley, Miller & Co 

Brainerd Lumber Co 

Brooks & Ross Lumber Co.. “ase 
Bury & Noble 
Carpenter-Lamb Co 

Cherry River Boom & Lbr. Co. ‘a 
Chippewa Lbr. & Boom Co 
Cloquet Lumber Co. 
a Lumber Co.. 
Connor Co. 

Crookston rhaoner Co 

Cummer, Diggins & Co.. 

Cusick, Fay L 

Davis, John R., Lumber Co. “aa 
DeLaplante- -McBurney Lor. 


Dessert, Jos., Lumber Co 
EHarles-Mackintosh Co. The, ad 
Empire Lumber Co. 

Empire Lumber Co. 

Fenwood Lumber Co 

Fisher & Wilson Co 

Flint, Erving & Stoner 

Forest Lumber Co. ........+- ~“ 
Foss, E. B., & Co 

Foster-Latimer Lumber Co. aan 5 
Forster Lumber Co. aci 1 
Fritz, Wm. H. & 

Gallaway- Pease Co 

Gillespie, D. L., & Co 

Goodyear, C 

Haines & Co az 
Hastings, J. M. Lumber Co..aei 
Heineman Lumber Co re 
Heinemann, B., Lumber Co.. 
Hettler. Her. H. Lbr. Co.. 2008) 
Hines, Edw., Lumber Co....acdz 
Holland, Graves Manbert & 


Holt Lumber Co 
Humbird Lumber Co., Ltd. wad 
Jayn Lesumber Co. bed: 
Jenks, Robert H., Lbr. Co... 
Johnson Lumber Co 
Johnson-Wentworth Co 
Jones, G. W., Lumber Co.. 
Kelley Lbr. & Shingle Co.. 
Lackawanna _ Co 
Laird-Norton C 
Lindsay, J. H., aaa Co... 
Lippincott, Robert tC a 
oF Knight Lumber Co. 
Lord & Bushnell 
MacGillis & Gibbs Lbr. Co... 


Merrill Lumber Co 
er; _—e Schuette, Parker & 


Mille-Gray- -Carleton Co 

Nash Lumber Co 

Nebagamon Lumber Co 
Nichols, C. H., Lumber Co.. sche 
Nicola Bros. Co., The i 


North Western Lbr Co 
Northern Lumber Co 

Paepcke Leicht Lbr. Co 

Page & Landeck Lbr. Co 
Palmer Co., John W 

Paltzer, C. A. Lumber Co 
Panel & Folding Box Co.. 
Pardee & Curtin Lumber Co. rel 
Pilsen Lumber Co., an Z 
Pine Tree Lumber Co.. 

Potlatch Lumber Co.... 
Provident Lumber Co... 

Bice Lake Lumper Co.... 


Robbins Lumber Co. 
Roper Lumber- Cedar Co 
Ross Lumber Co 


Schofield Bros 
Schuette, Wm. H., & 
Sexmith, Lamar 
Shearer & Son, Sam’) 
Shevlin-Carpenter c 
a aker & Co., 8. 

th, C. A. Laniber\ _ 
co Lumber Co., 


Stewart, Alex. 
Swan, a hy & Co... 
Thayer Lumber’ Co.. 
Thompson, A 

Thompson, D. C., & Co. 
Tibbits- Cameron Lbr. Co. 
Turner Lumber Co, A. M. 
Virginia Lumber Co 
Wagner, G. N., Shingle Co. ‘soos 103 
Waters-Clark Lor. a. 
Week, John, Lumber 
Werheim Mfg. Co 
Wheeler, R. Bi & Co. 


White, Wm &C cdi 
White, Gratwick & Miteheil. _ 40 
Whitmore, 
Williams J. imei & Co.. ‘acl 48 
Willson Bros ags 3 
Wilson and. & Lbr. Co. 
Winona Lumber Co 
Wisconsin Land & Lbr. Co. ‘els 16 
Wisconsin Lbr. & Bark Co.. 

Wistar & 9 

Wood, Geo. E., yy Co.. 

Wright Couper Co., 

Yawkey Lumber =. 


D—WHITE CEDAR. 


Bradley, Watkins Co 
Butler & Culver.. .. 


5 | Saunders. D. @. Lumber Co 





Jones. G. W., Lumber Co..ecdis 50 
Lindsley Bros. Co.. The.......dh 63 
MacGillis & Gibbs Lbr. C 
Pendelton & Gilkey.... 57 
Roper Lumber-Cedar 46 
46 


46 


E—YELLOW PINE. 
F—CYPRESS. 


Alger-Sullivan Lbr. Co., The. * 
Allison Lbr. Co., Th 


4] Alien-Wadley Lbr. Co 


° 
American Lbr. & Export Co.... 


43| American Lbr. & Mfg. Co..aceik 


Babcock, EK. V., & Co 
Ballard, William C 
Beidler, Francis & Co 


2} Berthold & Jennings 


Betts, J.S. & Company e 
Big Creek Lumber Co., Ltd...em 
Bluff City Lumber Co ej 
Bradley-Ramsay Lbr. Co 

eaten gn gg 

“| Bury & No 

Butterfield ober Co 
Cameron, Wm., & 

Camp & Hinton Co 

Carter, C. J., Lumber Co. 
Central Goal & Coke Co 
Champion Lumber Co 

Crossett Lumber Co 
Darlington-Miller Lbr. Co... 
Deardorff, F. M., Lbr. Co..eafdhz 
Detroit Timber & Lumber Co...e 
Dill. Lewis & Co 

Dubach, Fred B 

Eagle Lumber Co 

Eastman, Gardiner & Co 


8] Hmpire Lumber Co 


Empire Lbr. & Mfg. Co. 
oe BEOS....ccccscccvccccce -6 

Farrin-Korn Lbr. Co.: efikl 
Flint, Erving & Stoner. 


. Fordyce Lumber Co 


Foster Lumber Co 


>| Freeman-Smith Lbr. Co 


Frost-Trigg Lumber Co, 
Garrett, T. H., Lumber Co 
Gates Lumber Co 


Hallowell, Eli B 

Hamilton Lumber Co., The.. 

Hammond Lumber Co. 

Hastings Lbr. Co., J. M....... 

Hogg-Harris Lumber Co 

Keith Lumber Co 

Jenks, Robt. H., Lbr. Co.. 

Kent, Amos, Lbr. & Brick Co. 
Cc 


Long-Bel] Lumber Co 


38 Louisiana Longleaf Lbr. Co...e 
99 Malvern Lumber Co ej 


McCullough, Proctor & Co 
Mickle, Geo. T 

Mississippi Lbr. Co 

Missouri Lbr. & Land x Co.. 


\. Jr. 
Norris, W. H., Lumber Go.. 
North. J. E. Lumber Co., The..e 
Owl Bayou Cypress Co 
Pear) River Lumber Co e 
Pickering Lumber Co.,W. R., 


Schultz Bros. & Benedict 
Snell, Frank N e 
Southern Cypress L. 8. Co. Ltd.f 12 
Southern Lumber Co e 
Southern Pine Co. of Georgia..e 107 
Stewart & Alexander Lbr. Co..e 104 
Summit Lumber Co e 105 
Sutherland-innes Co., The. “efis 05 
Swan, Lewis H., & C hi: 


Thompson & Tucker Lbr. Co..e 


.| Three States Lumber Co 
Tift, H. H 


. e 
Turner, J. C. Cypress Lbr. Co.. 
Werner Saw Mill Co., Louis.. ‘el 
White, J.J 

Wilson Land & Lbr. Co ae 107 
Wisconsin & Arkansas Lbr. Goe e 6 
Wood-Barker Co. f 


G—NORTH CAROLINA 
PINE. 


Blades Lumber Co 
Camp Mfg. Co.. 
Cramer, Alfred 


5! Dill, Lewis & Co. 


Fosburgh Lbr. Co. 
Johnson & Wimsa 


2| Lippincott, Robert C 


Milis Co., The W. W.. 
Richmond Cedar Wor 
Roper, John L., Lbr. Co. 
Roanoke, R. R. *& Lumb 
Ryland & Brooks Lbr. Co... 
Schuette, Wm. H., & Co 
Surry Lumber Co.. 

Wiley, Harker & Camp 


H—PACIFIC COAST 
wooD 


1—Fir. 2—Red Cedar. 
8—Redwood 4—Spruce. 


3! anderson & Middleton Lbr. 
Cc h-1-4 


te) 
Atlas Lbr. & Shingle Co.. Tes 
Big ee Milling esa 


Boothe “ieliey 


Bridal Veil amber OO... pales Se 4 


36| Bucoda Lumber Co........-+-.B1 


Butler & Culver. 
—, Sugar ‘and White 
al 


e Agenc 
Cascade Lumber Co 
Chehalis Fir Door Co. 


9! Chehalis Lbr. Co........ 


Clear Lake Lumber Co.. 
Lamber Co 


Hastings Shingle Mfg. 
Humbird Lbr. Co., Ltd.. 
— Red Cedar r Shingle 


Loeb-Cutter Mill Go. 


ucas.Lumber 











4) Cobbs bs & Mite 


iL Kelley Lbr. & Shingle “er 


umber M’n'f'rs’ Ag’cy, h-1 ee 106 
MacGillie & Gibbs Lbr. Co.. 
McCormick, Chas R., & Co 
McCormick’ Lbr. Co., oe 
McKee-Flack Lumber Go... ..hz 
Menz, Lumber Co., The.. -aehdz 
Miller, H. J. Lumber C 
Monarch Lumber Co. r 7 
Multnomah Trunk & Box Co. -h 
Musser Lbr. & Mfg., Wm ool 
Mutual Lumber Co 


Palmer Co., John W. 
Panel & Folding Box Co 
Parker Bros. & Hiatt Co 
Pendleton & Gilkey.... 
Peninsula Lumber Co. 
Portiand Lumber Co. 
Potlatch Lumber Co. 
Redwood 


Schwager & 4 rey 

Seaside Spruce Lbr bm 
Seattle Cedar Lbr. "Mig. Co. — 
Sierra Lumber Co 

Snell, Frank N 

Standard Lumber Co. 

St. Paul & Tacoma Lpbr. Co.h- ae} 
Transfer Lumber Co 2 


>| Union Lumber Co 


Waite, H. B. Lumber Co.. ~~ 3 
Wallace-Bailord Lor. Co.. 


5] Watkins & Thurman 


Wendling Lumber Co.. 


9] West Coast Shingle Co.. 


Weyerhaeuser boo Co. 
Whatcom Falls Mill Co. b2-zm 
-hm 


56] Wheeler, Osgood Co., The.. 


White River Lbr. Co. 
Wilson, Robert 8... 
Wuichet. Louis 


4 4 I—HARDWOODS. 


J—HARDWOOD FLOORING. 
K—POPLAR. 
L—COTTONWOOD. 


Alabama Rift Flooring Co.. ee 104 
American Hardwood Lbr. Co 
American Lbr. & Mfg. Co. ane 
Arpin, John, — Co al 75 
Asher, T. J., & 8 
Atlantic ‘lesbo Co. ., The.. 
Babcock, E. V., & Co. 
Beidler, Francis & Co 
Berthold & Jennings. 
Bliss & Van Auk 
Bomer Bros........+++eeseees se 
Bonsack Lumber Co i 
Boyne City Lumber Co 
Bryan Lomber Co : 
Buffalo Hardwood Lbr. Co...... 
Buffalo Maple Bae el Co.. 

br. Co 


Case Lumber Co ik 
Cherry River — & Lbr. Co.c 


Connor, Co., q 
Crane, C., & Co 
Cummer, Diggins & Co 
Davidson-Benedict Co 
Davis, John R,, Lumber Co. ‘a 
Davis, Edward L., & Co 


Dwight Lumber Co 
Eastman Flooring Co., 8. L.. 
Emery, Geo. D., Co. 

Empire Lumber Co. 
Emporium Lumber Co. 
Farrin-Korn Lumber Co.. 
Forman Co., The’ = 
Forster Lumber C 
Foster-Latimer Lumber Co. —_ 45 
Gamble Brothers 

Gillespie, ve L., & Co. 





Jon Lu mber, Co....cdlz 50 
K lar Mfg. C ink 
enova pop: 4 A 0. 
& Bc bul “3 wi 


Lesh, Prouty ry Abbott Co 

Lippincott, Robert C 

Little River Lumber Co 

Long-Knight Lumber Co. 

Long Pole Lbr. Oe. 

Loud’s Sons, Co., 

Love, Boyd & Co 99 

Luehrmann, C. F., Hwd. L. ~~ 3 50 

Mahan Lumber Co., De Weoesee 
Lumber Co 


Mfg. Co. 
Lumber Co.. 
Co., ane et 75 


66. “ei roy 


Agler........... 





Ww. B., & 


102 | Butter 
; Challoner C 


And J. A. 

Ge arland, T! 
dings & Lewii 

Gordon Hollow B 

Hill. Wm. B.. & Co 

Lane 


. Co.. 
Link-Belt ‘Machinery 


Van Sant, Kitchen & Co.... ... 
Waldstein Lumber Co. i 7 
Werheim Mfg. Co.... 

Werner, Louis, Saw 

Weston, W. M., Co 


Whitmer & Sons, 

Wistar & Underhill.. 
Wilce, T., Co.. The. 
Williams Co., 8. A. 
Williams, J. Randall, 
Wisconsin Land & Lbr. Co. 
Wisconsin Lbr. & Bark Co. 
Wood Lumber Co., R. E. 
Yale Lumber Co. 


Yeag rson, 
Yellow ‘Poplar Lum 
Young, W. D., & Co.. 


2—SHINGLES. 


Darlington-Miller Lbr. Co...efz 
Hastings Shingle Mfg. Co....bz 
Interstate Red C’d’rShingle Co.z 11 
Johnson-Wentworth Co. 
Log rf Lbr. & Shingle Co.. 
Lea Lumber Co. . 
Lumber Mnfrs Agency 
Moll, Lumber Co..Tne.. 


.-aciz 
Th-2-2 


—_—_ 59 


Geo. H 
66] McKee-Flack Lumber Co 


Morgan Sash & Door Co. 
Pacific Coast Lumber Co hz 
Parker Bros. & Hiatt Co...hl23z 61 
Sutherland-Innes > The..efiz 55 
an. | Lewis H cehiz 
Wagner, G. N. ‘Shingle Co. an 105 
West Coast Shingle Co hs 
Willson Bros. 39 
MILL 


M—SASH, DOORS, 
WORK. 
N—TANKS. 


Anson-Hixon, 8S. D., & Co 

Big Creek Lumber o., Ltd..em 
Booth Column Co., The. 
Boynton & Company.. m 
Cady Lumber Co., H. F........ nf 
Carr, Ryder & Adams Co......m 
Chehalis Fir Door Co hm 
Curtis Bros. & Co...... ocsecscall 
Curtis & Yale Co........ sonsned m 





Morgan Sash & Door Co, 
Nelson, The C. Aa Company .. 
— Sash & Door Co. 


a m 
Radford Architect’! Co., The m 
Roach & Musser Sash & Door Co. 
Sanders Co., Henry m 
Saw Mill Phoenix. 'I'he......nm 
Schroth & Ahrens m 
Sierra Lumber Co 
Standard Lumber Co. hm 
Stearns, — A.T., Lbr. Co..am 
True & e Co 
Watkins & anseann.. 
Werheim Mfg. Co 
Wheeler. Osgood & Co.. 
Williams & i Hunting Co.. 
Williamson & Libbey Lbr. Co. = 


O—FOREIGN BROKERS 
AND MERCHANTS 


8 yrs 


nig 


Becke 


Bryce, Junor & White.. 

Burrell. — H., & Co.. 

Cant & Kem 

Chaloner, Baward * ee 
hill & Sim...... 


Farnworth & enna peoee 
Gossler Bros.. 

Leary, C., & C 

Leijenaar, J. C. = 
Mackay, A. F. & D. 





1 
Roberts, R. H., & Co.... 


Rosenbacher, Paul.. 


Rushforth. 
99 ushfort 


Singleton, Dunn ‘x Co. 
Webster, James & Brother. 

Wright, Graham. & Co.. 
‘ee WORKING MA- 
CHINERY. 
1—Excelsior Machinery. 


ee eeeeee 


re WO. sckce. 


Q—SAW MILL MACHIN- 
ERY. 


rs Co.. 9 
Am.Wood Working Mch.Oo... ‘- 


ley, Wm., & Sons........ . 
abl Malleable 4 





83 
& Egan Co...--.---Pq 
inne 
0O..02006 

rateCo.qu 











Lyon Iron Works 
McDonough Mfg. 








Union Iron Work: 


Union Malleable Iron Co... ee 


be neg — Works.. 
Wickes B: 


Zelnicker.W, ae Supply Co...rstq 


R—LOGGING APPLIANCES 
S—SAWS, KNIVES, TOOLS. 
T—MILL SUPPLIES AND 


SPECIALTIES. 
X—WIRE ROPE. 


American Hoist & Derrick Co. 


American Locomotive Co...... 


Archer Iron —-* 
Atkins, E. C., & Co. 
Aultman Co., The.. 
Barnett. G. & H., ee: 


‘0 t1 
Champion Tool & Handle Wks.r 78| 


Chicago Belting merveenentenss © 
Climax Mfg. Co. 

Continental st Se 

Cook Belti 

Covel Mfg. 

Crosby St'm Gage ° —— Co. 
Curtis & C>. Mfg. 


Disston, Henry.’ es Gone. pecesced a 
Co. 


Georgia Car 

Goodyear, » B. & Co. 
Hanchett Swage Works. 
Heitmann Co., F. W 





Lansing Wheelbarrow 
Lidgerwood Mfg. Co 

Lima Locomotive & Mach. Co. 
Lindsey Wagon Co. 

Link-Belt Meh. Co.... 

LW 


MacKinnon Mfg. _ 
Michigan Saw Co... 

Mitts errill 
ae Boiler Works. 


Nang, F., & Co. 
on ee File >. 
jtamp Works.. 





So 
Joshua, & Sons. pasice 
8. C 


Supply (OOsesse: ‘iret 


Works...... 
y Foundry Co. 


qs 88 


FF OU 
“t 108|4 


Kilby ao ‘& te Fr 


Snyder Wagon Co...... pedvacans r 4 


84/Stearns Mfg. Co. 
Sweet, B. F. & H. ray Co.. 
Vulcan Iron Wor! 


90] Wilkin. W. 
Willamette Iron & Steel Wks.. 
Wright Foundry & Mch.Wks.. 








U—ENGINES, 
BOILERS. 

V—DRY KILNS. 

W—BLOWERS, ETC. 


rom & may Mfg. Co.. 
Allis-Chalme: 

American kh, Co.. 
Bayley, Wm. & Sons Co... 
2 Corliss Engine Co. 


Enverson Co., The.. 


r _ EK. Sie Co 
G Hollow BlastGrateCo. aa 
fartford Bower oo The.nvwy 
0} Howell, R. R., & C 
81 Jenkins Bros 
Lunkenheimer Co.. 
McGowan, J. H., Co. 
MacKinnon Mfg. Co.. 
McLeod & Henry Co... 
Muskegon Boiler =_— ° 
|National Dry Kiln Co. 
Ridgway Mfg. Co...... 
St. Alban: 
Standard Dry Kil 
Sterling Blower & Nive Mfg. ‘Co. 
Sturtevant, The B. F. Co....uvw 
82 Van Duzen, » Co. 
r 112 Wheland Machine Works .... 


7 Y—MISCELLANEOUS. 
deren Railway Supply Co.. 


Bird. sats thas 
Bird, F 





rd 











Childs & Co. 
Clyde Iron Works. eekemuaneaeee 
Ewing-Merkle Electric Co 


Gillette Roller Bearing Co 
Globe Register Co. 


t 80 Imhauser, E., Co. y 
r 108, International Audit Co., The... 

International Creosoting & 
Construction Co.............066 
Lacey & Uo., Jas. D 
Langenberg — Mfg. Co 
Loetscher, A. 





Lumber Anti- Stain Co 


‘Lumber Underwriters.......... yl 
97 Mallam. Guy H.. Co............+. 

st 77 Manhattan oe eoee 

..t 77;)McDonald Bro 

t Nat’l Typewsueer Supply 

8 83 Northern Electrical Mfg. Co.. 
Penna Lumbermen’s Mut. Fire 

77|_ Insurance Co...... Seashesas ous 
Pitkin Co., Geo. W 

92 Became Peloubet & Co 

8 Remington Typewriter Co 





Western ieawnide & Belting Co. : 102 


? 81 
8|Zelnicker,W.A.,Supply Co...rstq 76 


PUMPS, 


87 


96 
97 
97 


& Son 
b Builders © Commerciai Agency.. 
,8.D y 77 


Hartford Blower Co.. The.nvwy 
7 


112 


y 
Lumberm2n’s Credit Associat’n. ie 


75 
r 79 Rindge, Kalmbach Logie & Co. y s 


T Robertson, Jas., L. & Sons......t 


Maseeensinee -Tt 77'Royal Trust Co 


t 16 Seventh Avenue Hotel 


iit 66 Standard Paint Co. 








DOES THE OFFICE 


Take enough interest in motive power 
economies ? ? 


DRY STEAM for engine, 

OIL kept out of boiler. 

HINE ELIMINATOR does it. 

POWER DEVELOPED, known 
at alltimes where ROBERT- 
SON-THOMPSON INDICA- 
TOR is used. 

ONE-HALF the cost, better 
service where “EUREKA” 
PACKING is used. 


L. ROBERTSON & SONS, New York. 











